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advertising. 


MultiKopy Pencil Carbons — 

Guaranteed 100-time minimum use, plus unusually 
sharp, clear impressions every time, makes this new 
carbon paper tops in its field. Available in blue, 
15 Ibs., only. 


MultiKopy Duplicating Supplies — 

Within the Webster line, here's a full line of dupli- 
cating winners: MultiKopy Spiro-Sets, Master Papers, 
Duplicating Fluid and Star Skin Cleaner. 


And Remember — 

for full-speed delivery and service all along the line 
there are factory warehouses in key cities from coast 
to coast. 


F.S. WEBSTER COMPANY 


13 Amherst Street, Cambridge 42, Mass. 


CATCH THOSE 
CUSTOMERS WITH 
A FULL LINE! 


The return to normal production in office 
supplies means bigger-than-ever sales if, you 
stock the Webster line. For the best buyer bait 
is a full line of quality items — built up by prod- 
uct performance, and backed by consistent 


So it’s good news for you and your customers 
that you now can stock all the items shown 
here — as well as other products that have 
made the name Webster an office by-word. 























mA 
Silk Star Typewriter Ribbons — 
Once again, silk cloth is available for making these 


top-quality ribbons that give cleaner, sharper im- 
pressions and longer wear. 


MultiKopy Shur Flat Carbon Paper — 

The finest buy in treated-back carbons, Shur Flat is 
designed to resist wilting and curling under the most 
trying climate conditions. 








{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 


Office Appliances 


(Te the World's Principal Market Places) 


Founded by George H. Patterson and Developed Through Thirty-Four Years 
by Evan Johnson. 








Published on the first of every month by The Office Appliance 
Co.. 600 West Jackson Boulevard, Chicago 6, Illinois. Cable 
address: Applico, Chicago. Telephone: DEArborn 3206. 


2 
ESTABLISHED 1904: Succeeding and embodying American 
Stationer, New York, established 1873, the original trade 
journal serving the stationery field; Typewriter Trade 
Journal & Office Systems, New York, 1904; The Office, Frank- 
linville, N. Y., 1904; The Office Appliance Journal, Chicago, 
1905; Business Equipment Journal, Chicago, 1908; Office Out- 
fitter, Chicago, 1908; the original National Stationer, New 

York, 1909. 
& 


John A. Gilbert, President; Charles H. Everly, Director; George C. Wheeler, 
Vice-President; Herbert ay Sime, Vice-President; C. F. Malatesta, Secretary 
and Treasurer. 

Evan Johnson, Contributing Editor; John A. Gilbert, Business Manager; 
Walter S. Lennartson, Editor; 0.’ R. Snapp, Assistant Editor; C. O. 
Schlaver, Assistant Editor; Herbert L. Sime and DeLysle F. Cass, Western 
Advertising Department; 8. C. Mead, California Advertising Representative, 
590 Coast Blvd., Laguna Beach; Benjamin C. Wallsten, Copy Department 
Manager; John H. Reardon, Circulation Manager; Richard G. Johnson, 
Service Bureau Manager. 

EASTERN OFFICE 
G. C. Wheeler, Eastern Manager; J. L. Gallup, Assistant Eastern Manager; 
Room 1023, 100 E. 42nd St., New York 17. Phone Mu 3-8319 
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22nd NOMDA Convention and Exhibit Staged in 








Sacramento: [aly 20-30 alin 13 
“Office Appliances” Surveys Oklahoma City 26 
Chicago Again Welcomes NSA.................----- 112 
38th Annual Office Furniture Section...... 168 

SY, the Fiows 
Modern Efficiency in New Latsch Store............ wei dhecide el ae 
Century America Buys Woodstock..................-...0...---00----- 66 
Elmer Krumwiede & Associates Improves Offices............ 72 
Sanford Occupies New Bellwood Plant.........................-.....-.. 76 
Remodel Western Bank & Office Supply......... PRD ARAN 
Heyer Corporation Occupies New Home............... ATEN Ty > 
H. S. Crocker Appoints Sales Managet............. IEEE OA, 
Reorganize Shipman-Ward in Camada...............2..2200..-02--2000--- 86 
New York Business Show Opens ee 29.. ie 
Firms Issue Special NSA Invitations............................2-+- ee 
James Grecco Advanced by HotchKiss..................c....00---000+-- 102 
Old Town Resumes Full Operation.................... eS La 106 
Announce Winners Fount-O-Ink Contest... ; cansaila 
Johan M. Lamb Appointed Dy Gel. 0 ok oss ace 167 
Brief Case Manufacturers Exhibit Products. it 210-296 
Eau Claire Store Under New Management...... ceases 
Hossfield Writes Typewriting Text................. ; ccccncusl 
Plan National Letter Writing Week.......................... 302 
Ohmer Establishes New Sales District.............. 305 
New Retail Establishment in Sturgis.................... , Re Se 
Announce Victor Adding Machine Promotions onsen ee 
Name District Roytype Managet............ SURES, a ery oe 318 
National Broadens Retirement Program See 322 
Robert W. Heck Joins Eaton Papet....... sae ae 
Maco Expands Factory Facilities...................... a 329 
Royal Portable Division Appoints Three.......... ocscousle 
Joseph Pritchard Makes Western Trip.................... cacindiaeal 338 
Montpas With Park-Sherman... os 341 
To Open Rite-Hite “Surprise Package” ie ; 349 
Departments and Classified Fine 

Business Opportunities 10 New Trade Literature - a 
Calendar of Industry Activities 92 News and Miscellany 


Chuckle Corner . 10 Office Furniture, Wood and Metal. “188 
Corporation Reports 11 Or Doc Stork.. 102 
Editorial .......... 29 Other Lands, In... 56 
Guest Book. 54 Passed Away se 330 
Here and There 29 Patents .... 9 
Meetings-Conventions-Dinners 58 Time Was . vee 
New Equipment, Devices, Supplies 34 Weddings . 301 


{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico—one 
year, $2.00; two years, $3.00; 
three years, $4.00. Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50; 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be, made by 
personal checks, drafts on 
New York or Chicago, post 
office or express money or- 
ders, or in American postage 
stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 

{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 


{CONTRIBUTIONS are in- 
vited upon any topic of 
interest to thi® trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment 
or directly related products 
eligible. 

fEntered as second-class 
matter, July 8, 1905, at the 
post office at Chicago, IIL, 
under Act of March 3, 1879. 
{Office Appliances” is regis- 
tered in the United States Pat- 
ent Office, Washington, D. C. 
(COPYRIGHT. Contents 
covered by copyright, 1947, 
by the Office Appliance 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 


for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers: and 
customers. lhey do, however, offer their services in resolving any disagre ments which result from relations established 


ay 
Acco Products, Inc. ; 350 
Accurate Parts Mfg. Co. 344 
Ace Fastener Corp. 125 
Acme Bulletin Bd. Cp. 352 
Acme Staple Co. 351 
Acme Visible Records, Inc. 133 
Adirondack Chair Co. 273 
Adjustable Table Co. 267 
Advanco Prod. Div. Adv. S. B.314 
Aigner, G. J., Co. 145 
All-Steel Equipment, Inc. 201 
Allen & Co. 336 
Allen, R. C., Bus. Mach. Inc... 61 
Alma Desk Co. 214 
Amberg File & Index Co. 101 
Amer. Hair & Felt Co. 142 
Amer. Map Company 336 
Amer. Mfg. Co. 331 
Amer. Photo Laboratories 148 
Ames Supply Company 150 


Anderson-Hickey Co., Inc.230, 278 


Angle Steel Stool Co. 273 
Ard Mfg. Co. 274 
Ariston Duplicator Co., The....281 
Art Metal Construction Co. 183 
Art Steel Sales Corp.............159-166 


Artistic Desk Pad & Nov. Co...337 


Assoc, Statnrs. Supply Co. 151 
Atlas Stencil File Co. 318 
Autopoint Co. 126 
B 
B-T Company : 346 
Bandes, Julius & Co., Inc. 297 
Bankers Box Company. .-..120 
Bankers & Mer. Stamp Wks.....144 
Barkley, C. L. & Co. 149 
Barrett Adding Mach. Div.........307 
Bates Mfg. Co. : 53 
Beach Publishing Co... 352 
Berger Mfg. Div. Republic 198 
Bickett, L. M., Co. 100 
Bison Distributing Co.. 347 
Blaisdell Pencil Co....... 284 
Blue Robin Corp., The 335 
Bonnar-Vawter, Inc. 356 
Boorum & Pease Co. 83 
Box X-348 352 


Brewster Mfg. Company 298 
Bright Chair Co. 200 
Browne-Morse Co. 73 
Brush-Punnett Co. ound lH 


Buckeye Ribbon & Carbon Co...293 
Buckstaff Co., The 254 
Budlew Products Co. 154 
Business Efficiency Aids.. 245 
Cc 

C-Thru Ruler Co. 104 
Canvas Products Co. 351 
Cardinal Sales, Inc... 230, 278 
Cardinel!l Corporation 347 
Carpenter Paper Co. 300 
Carter’s Ink Co. : 80, 81 
ee 347 
Central Can Co. 144 
Clarin Mfg. Co. 266 
Clarotype Co., The 343 
Clary Multiplier Corp. 339 
Clemeco Desk Mfg. Co. 118 
Codo Mfg. Corp. 158 
Cole Steel Equip. Co.87, 88, 89, 90 
Collier-Keyworth Co. 258 
Columbia First Aiders 152 
Columbia Rib. & Car. Mfg. Co. 41 
Columbia Steel Equipment Co...247 
Consolidated Bus. Systems 352 
Consolidated Loose Leaf, Inc...353 
Consolidated Stamp Mfg. Co.....289 
Consolidated Wire Prod. Co.....297 
Continental Ink Co. 154 
Cook, The H. C., Co. 341 
Cooke & Cobb Co., The 304 
Copy-Right Mfg. Corp. 355 
Corona Typewriter 39 
Corry-Jamestown Mfg. Corp.....207 
Cotterman, I. D. 154 
Cramer Posture Chair Co. 189 
Currier Mfg. Co. 317 
D & G Mfg. Company 260 
D & L Furniture Co. 73 
D & R Mfg. Company 357 
Daco Card & Index Co. .337 
Darnell Corp., Ltd. 

Dayton Stencil Works 





Dennison Mfg. Company 97 
De pendable Mfg. Co. 272 
Dick, A. B., Co. 35 


Dixie Chrome Products 217 
Dixon, Jos., Crucible Co. 
107, 108, 109, 110 
Domore Chair Co. 224 
Doppelt, Charles & Co 134 
Doten-Dunton Desk Co. 268 
Downey, C. L., & Co. 351 
E 
Eaton Paper Corp. 341 
Esterbrook Pen Co., The aie 
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THE SERVICE BUREAU 


of its various commissions 
practically every member of 
personal letters all inquiries 


pares advertising copy,«fu 
agents and dealers in nearly 
eign dealers in securing U. 


turer 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. In the execution 


this bureau calls upon 
the staff. It answers by 
upon matters germane to 


the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 


rnishes list of desirable 
every country, aids for- 
S. A. lines, and in many 


other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 
tin which is mailed frequently to leading manufac- 


Ss. 





OFFICE APPLIANCES, September, 


through the journal. 

Eureka Specialty Prtg. Co. 313 Long & Sons, Geo. S. 351 
Eversharp, Inc. 121 Lux Co., The 342 

iExecutone, Inc. 353 M 
F Manhattan Office Equip. Co.....348 
i Faber, A. W., Inc. 63 Manifold Supplies Co. 37 
f Faber, Eberhard 279, 280 Marble, B. L. Chair Co., The..271 
Farber, Louis H. 74, 75 Markilo Co. 154 
Federbush Co., Inc. 287 Marks Mfg. Company 145 
Feldco Loose Leaf Corp 139 Markwell Mfg. Co. . 96 
Finch & McCullouch 348 Martens Type Cleaner Co. 353 
Fisher Mfg. Co., Inc. 282 Mashek, Frank, Co. 130 
Force, Wm. A., Company 337 Maso Steel Products... .-188 
Fox, George E., & Co. 154, 155 Master-Craft Corp. Div. S. W. 44 
Fulton Specialty Co. 347 on bo ene rhe ae 
G McMillan Book Co. 320 
General Fireproofing Co. 213 Meier, Joshua, Co. 354 
General Pencil Co. 291  Meilicke Systems, Inc. 155 
General Photo Prod. Co. 342 Meilink Steel Safe Co. 220 
Glaro Machine Products Co. 256 Melind, Louis, Co. 122 
Globe-Wernicke Co., The..174, 175 Memogram Co. . 129 
Graff, George B., Co. 301 Metal Fabricators Institute 278 
Gregory Fount-O-Ink Co. 308 Metal Office Furniture Go. 229 
Guide System & Supply Co...50, 51 pee fo see Mfg. Co. 155 
Gunlocke, W. H., Chair Co.......193 acne sgt eerie a 
: ? Meyer & Wenthe, Inc. 117 

H - sdhenag , 

r . eas Miami Systems Corp. 237 
peer Oe. 888 Michigan Desk Co... 192 
Hano, Philip, Company 321 Midwest Naturlite Go 116 
Harriman-Welts, Inc. 848 MA; Stat Chante £9 oar 
Harter Corp. 176 MiLo Leather Chair Co., Inc. 265 
Hectographia Corp 346 - ep nadgg Co., The os 
Hedges Mfg. Co. 140 peepee nd _ ne 
Herring-Hall-Marvin Safe Co...184 or ag Corp. ee 295 
Heyer Corp., The. 361 Mittag & Volger, nC........ 57 
Higgins Ink Co., Inc 355 Modern , Desk I ad Mfg. Co. 155 
High Point Bendg. & Chair Co. 215 pert — egg 9 = 

oosier Desk Co. 244 res eons ‘ala ef 
Hunt, C. Howard Pen Co. 342 Multistamp Co., Inc. 328 
H Say pres : aa Murphy-Miller, Inc. 182 
unting-Roberts Co. 266 M al Stat. § ia Gok 923 
Hush-A-Phone Corp. 353 SUSUR! EXRL. SUDDIY iad > 
1J Myrtle Desk Co. 202, 203 

Ideal School Supply Co. 152 ei N . 
Se igre hay ORF National Blank Book Co. 59 
ede entllg oat National Brief Case Mfg. Co. 148 
Imperial Leather Furn. Co.......218 National Business Show Co.....332 
Imperial Methods Co. 153 ee waco sg nar ee 
Indiana Desk Co. 248, 249 en ar sen: meee £0 
Ink Specialties Co., Ine. a National Engraving Co. ~ 351 
Int’] Office Appliances, Inc. 336 Nat'l Passbook & Supply Co. 352 
Invincible Metal Furniture Co.233 ae nm ld Mf ae 

Jasper Chair Co. 78 79 Seoul’ on elds : g. ). & 
yarn Desk Co.. The ph at Neva-( log Products Inc. 79 
Jasper Office Furn. Co.....186, 187 New Indiana Chair Co. 246 
Jasper Seating Co. 206 Norta Distributing Co. : 344 
Johnson Chair Co. 118 Northern States Envelope Co...290 
Justifier Sales Co. 325 Norwood Equipment Co. 143 
K * Nu-Craft Products Co. 319 

. , ( 

Kahn, David, Inc. 303 Oakville Co. Div. Scovill 103 
f y ‘ “ or é . . & € 
arial inate 968 Office Furn. Wholesale Distr.....336 
Kevst 4, “age “ig rte Office Mgmt. Ass’n of Chicago..143 
eystone Steel Equip. Co.204, 205 Old Town Ril Lest : ap 
Kisco Co., Ine. 299 € own Ri . & Car ). Co. 55 
WohteMaor Pencil Co. 399 Oxford Filing yd Co. 65 
oper Weal Products a Parker Steel Prod. Inc. 267 
creanwioie, Elmer & Assot 330 Peerless-Imperial Co., Inc... 43 
= = caine, Peerless Steel Equipment Co.....275 
r Peirce Wire Recorder Corp.......153 
Leopold Company 263 Pemberton Prtg. Co. 352 
Lightning Adding Mach. Co.....346 Pengad Mfg. Co. <00ne BOO 
Lion Steel Equipment Corp. 274 Perfect Rubber Seat Cshn. Co...326 
Little, A. P., Inc 102 Perfection Box Co. 152 
Lombard Industries 259 Permanote, Inc. 327 























Phillips Process Co., Inc. 351 
Photo Materials Co. 105 
Pike, E. W. & Co. 94 
Plymouth Rubber Co., Inc. 350 
Polar Mfg. Co. 292 
Print-O-Matice Co., Inc. ...141 
Pronto File Corp..............-...-.---+ 77 
Protectall Mfg. Corp. 199 
Quality Park Envelope Co. 111 
Queen Ribbon & Carbon Inc.....316 
R 
Rapid Roller Co. 155 
Raymond Co., Inc., The....180, 181 
Regal Typewriter Co. 346 
Remington Rand Inc. 49 
Rex-O-Graph Inc. 296 
Reyburn Mfg. Co. 354 
Rice Bros., Inc. 167 
Riteform Chair Co., Inc. 221 
Rite-Line Sales Co., Inc. 344 
Rite-Rite Mfg. Co. 154 
Rivet-O Mfg. Co. 286 
Roberts Number. Mach. Co.....345 
Roberts, Weldon, Rubber Co.....358 
Rockwell-Barnes Co. 216 


Rose Ribbon & Carbon Mfg. Co...324 
Ross-Gould Co....... 353 
Rowles, E. W. A., Co. 294 
Royal Metal Mfg. Co. 360 
Royal Typewriter Co. 47 
Ss 
Sainberg & Company.. 323 
Schollhorn, William, Co. 343 
Security Steel Equip. Corp. 93 
Seng Company, The 264 
Sengbusch Self-Cl. Inkstd. Co...359 
Serolite Corp. ....849 
Service Prod. Div. Woodall......152 


Shalleross Co., The 
Shaw-Walker Co. 

Sheaffer, W. A., Pen Co. 
Sheboygan Chair Co. 
Shepherd, N. T., Chair Co. 
Sheppard, C. E., Co. 


Shipman-Ward Mfg. Co. 
Sikes Co., Inc., The 

Smead Mfg. Co. 

Smith, L. C., & Corona Tws. 
Smith, Larry, Industries 





Smith Metal Arts Co., Inc. 

Southworth Co.... 

Speed-Key Corp. 

Speedliner Corp. 

Speed-O-Print Corp. 

Speed Products Co., Inc. 

Spencer Rubber Products Co. 

Squires Inkwell Co. 

Staedtler, J. S., Inc. 

Stationers Guild of America....305 

Stationers Loose Leaf Co. 95 

Stein Bros. Mfg. Co.. 123 

Stewart, R. A., & Co.........128, 334 

Storms, H. M., Co. 357 

Stow & Davis Furniture Co.....232 

Sturgis Posture Chair Co. 257 

Superior Marking Equip. Co.....128 

Swan Pencil Co.. 306 
T 

Tec Pencil Co... canescens 

Technygraph Co., The.... ..-858 


Toledo Guild Products, Inc.......272 

Trussell Mfg. Co.. ie 311 

Typewriters Accessories Co. 345 
eb 

Underwood Corp.. Back Cover 

J. S. Savings Bonds 343 

U. S. Typewr. Ribbon Mfg. Co.349 


Jj ° "40: ae 132 
Van Dyke Industries..................142 
Van Riper Co., Mark, The. 258 
Victor Adding Mach. Co. .135 
Victor Safe & Equipment Co... 98 
Vogel-Peterson Co... 267 
ee 

Wansco Paper Products Co.....345 
Warshaw Mfg. Co... ; 348 
Waters & Waters Branch 309 
Watson Mfg. Co., Ine 222 
Weber Costello Co. 153 
Weber Office Specialty Co. 352 
Webster, F. S., Co. 2 
Weis Manufac. Co...67, 68, 69, 70 
Welch, W. W. Co. 340 
Wells Office Furniture Co. 

235, 236, 237, 238, 239 
Western Mfg. Co. 259 
Western Wholesale Stationers..344 
Wheeldex Mfg. Co., Inc. 342 
Wick & Rouillot 338 
Wilson Jones Co. 119 
Wolber Dupl. & Supply Co.....127 
Wolcott Steel Products Inc.....264 
Wonder Lock Co. 151 
Wood Office Furniture Inst.....234 
Woodstock Typewriter Co. 91 
World Mfg. Co. 356 
Write, Inc.. 106 
Yawman & Erbe Mfg. Co. 177 
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WANTS AND FOR SALE | 


The rate for classified advertisements is ten cents a word, minimum charge $2.00. 























SITUATIONS WANTED WANTED FACTORY REPRESENTATIVE by nationally known midwestern manu- 
SEASONED SALES REPRESENTATIVE r omer pa MANUFAC facturer of office equipment and supplies Excellent opportunity Must — 
= ~ uN Td 4 Seeking connection as MA: AU- experience selling dealers; be able iduct sales meetings; evaluate markets; 
TURER REPRESENTATIVE. Recently with leading Pencil Company; introduc par o- Hie pen hs sn "The bun Pog is full PP aah pennanenie ry complete 
ing, a ~~ ae ball point pen, fountain pen, lead refills, mechanical pencil background and details. of experience. Middlewest territory open. All letters shall 
line in New England, New York state. Know retail, wholesale buyers. Opened be kept confidential. Write X-368, care Office Appliances, Chicago 6 
new, called on old accounts in stationery, office supply department, jewelry, drug — ao - . -_ - 
stores, pen shops. Best references. Address J-233, Care Office Appliances, Chi- ONE OF THE WORLD'S OLDEST and best known caleviating machines, manu 
cago 6. factured in Sweden, is again being imported to this country. Salesmen of office 
MASTER ADMINISTRATIVE ENGINEER with demonstrated sales ability at  Cauipment, who sell directly to offices, will find it an interesting and profitable 
top management levels, is interested in connecting with progressive office supply side line. Write Room 802, 210 Fifth Avenue, New York 10, N. ¥ 
with CALIFORNIA RETAILER has opening for experienced outside man to sell well 


or equipment firm. He is at present project supervisor and top performer 


nationally known management engineering firm Locate or travel anywhere. Ad known lines of steel equipment, loose leaf, and ribbons and carbons at once. Later 
IY 

















dress J-230, care Office Appliances, 100 E. 42nd Street, New York 17, N will have opportunity to sell high-class stencil duplicator. Give complete informa 
AGGRESSIVE YOUNG MAN with ten years’ experience in dealer and direct sales. tion including experience and references Address X-357, care Office Appliances, 
sales promotion and specialty selling to the stationery and office equipment trade Chicago _6 

Presently employed. Seeking sales connection with reputable manufacturer. Large SYSTEMS SALESMEN: Manufacturer of visible systems equipment needs sale 
following among stationery and office equipment dealers in Metropolitan New York men for established exclusive territory in Milwaukee, St. Louis, Houston, Deteoit. 
trading area Address J-232, care Office Appliances, 100 E. 42nd St., New York and Columbus, Ohio Prefer age 25-40 Must be neat appearing, ambitious and 
17 » aggressive. This is a permanent sales opportunity. Liberal draw and comm, Write 
MAN IN EARLY FORTIES with reasonable amount of capital and twenty years details of a _and qualifications for personal interview ; enclose snap-shot 
successful experience in metal office furniture sales—l10 years as branch salesman W._R. Chapel, 122 South Michigan Avenue, Chicago 3 

10 years operating own sales agency—seeks a promising opportunity to return to the SAL wee WANTED for high-grade office furniture line. See us in Booth & 
office equipment sales field. Currently engaged and living in New England but at A. Show in Chicago, September 29-October 4 Want hard workers with 
will relocate if opportunity warrants Address J-234, care Office Appliances, © coe followings. D. & G. Manufacturing Company, 480 Broadway, St. Paul 
Chicago 6. 1, Minn 

POSITION WANTED with large industrial or Office Equipment Manufacturer— INTERNATIONAL CARBON PAPER CONCERN, witn factory in foreign coun 


salesman, experienced in direct sales as well as dealer sales of car 


try, is seeking 
t as sales manager of a new and modern manufacturing plant in 


Government Sales or Maintenance Coordinator; field trouble shooter or contact man, 









































branch organizer Present duties as Chief of Office Machine Maintenance and bon E et to 3 
Control Section of one of the largest Federal Agencies Involves complete re- U State experience, addressed to: Room 918, 5 Beekman Street, New 
sponsibility for planning, directing and supervising the maintenance, standard- York Kk Sa 
ization program on approximately 18,000 office machines. Which includes multilith, TOP FLIGHT STEEL FILING and office equipment line now in production 
photostat, and other reproduction units, Adding machines, Calculators and Dic- require experienced salesmen. All territories. Liberal Commission and exclusive 
tating machines, Accounting machines ete. Box J-237, care Office Appliances, Chi- territory arranged Write fully Standard Industries, 327 So. La Salle St., Chi 
cago 6. cago 4, Til 
WW II VETERAN, 42, 20 years’ experience office supplies and equipment, de- DISTRIBUTOR EXPANDING INTO SOUTHEAST wants experienced salesmen 
sires position as Field Representative with reputable manufacturer Southeastern for chrome and wood office furniture, inter-communication devices, office fens and 
States preferred Able, willing to work, good references Now employed. No electric heaters, wood and steel storage cabinets, tables, chairs, and electric floor 
sideline—commission deal considered. Address J-235, care Office Appliances, Chi- polishers. Box 2431, Raleigh, N. € 
> EXCEPTIONAL OPPORTUNITY open for young experienced office equipment and 
ADDING MACHINE, TYPEWRITER MAN AVAILABLE, 34 years’ experience systems man in established territory State age and experience. Business Systems, 
Account illness of near relative, find advisable to leave present business and locate Inc., 126 S. Main St., South Bend, Indiana 
Arizona, Southern California or Pacific Northwest. Address J-238, care Office EXPERIENCED SALES REPRESENTATIVE SOUGHT by manufacturer of new 
Appliances, Chicago 6 ™ quality office machine stand with many outstanding features. Product shows 
MECHANIC—20 years’ experience on typewriters and adding machines, married, strong ability to sell and performs successfully Men now calling on commercial 
wishes position with reliable dealer. Best of references. Address J-231, care Office stationer and office machine dealers will find profitable sales opportunity. Box 
Appliances, Chicago 6 X-352, care Office Appliances, Chicago 6 
SALESMEN WANTED 7 bg Is i meg gg Re chee andy *~ et poe grea to 

= — . . ; ; se e new ang- Tile older with five position adjustabie meta ab. 50, 
MR SALESMAN Interested in selling an item that brings repeat orders? Our floor and desk Hang-A-File units A number of profitable territories are avail 
patented BUCK-L-BINDER for storing loose-leaf records, once adopted, becomes able for men who would like an outstanding sideline. Louis H. Farber, $1 E 
part of the user's filing system, insuring repeat business Exclusive territory Ccnmsniaen Cie: Chaka 
allotted to desirable representatives. Write: The Reb-Wal Hunt Co., Box 208, ongress SE 

WANTS AND FOR SALE, Continued Page 8 


Royal Oak, Michigan 





(Continued from page 6) Markwell Mfc. Co oR eens oad Pager Co a5 bg mm — Keys me 
Neva-Clog Prod., Inc + 79 Security Steel Equip. Corp 9% Ames Supply ‘a nh 
as 7 one — 342 Vail Mfe. Co 132 Shaw-Walker Co 45 Peerless Imperial Co Ine 43 
BONAR stesceniones ore Wells Office Fi urniture Co Victor Safe F Equipment Co 98 Pere tage Mfg. Co pay 
" 23 236, 237, 238, 239 Wells Office urniture Co Speec tey Corp BAS 
Shows, Office Equipment ; a oe “ 95 99%. 237. 238. 239 Sneed. Peadema’ Os 7 
National Business Show Co 332 Stationery Tabulating & “Statistic Machines ms - aie an 
A Pngravir ’ - ton Rand Ince ‘ ewriter Margin ners 
Signs, Changeable Letters sit wh National Engraving Co 351 * 0 anc = moe conn 325 
ee ee 8 Stenographers’ Notehooks a ae. $54 T i & T 
. ayb Mfg Cc 35 writer Parts ools 
Slide Rules National Blank Book Co 5S Reyburn i “= fot Supvly Co ' 15 
C-Thru Ruler Co 104 Rockwell-Barnes Co. 216 = =Tax Record Books Shipman-Ward Mfg. Co 12 
Smoking Stands, Office Trussell Mfg. Co 311 Krumwiede, Elmer, & Assoc 330 
“ 4, ‘ ‘i Typewriter Tables 
Glaro Machine Products Co 256 Stools Telephone Accessories (See Stands for Office Machines) 
Nestler-Fields Mfs. Co 266 Angle Steel Stool Co Bates Mfg. Co 53 
ie sage ard Mfg. Co. 124 Dependable Mfg. Co Finch & MeCullouch 3 Typewriters, Mfrs. of 
Wells ¢ — sre io a Harter Corp Hush-A-Phone Corp Remington Rand Ine....... 49 
235, 236, 237, 238, 23 Wells Office Furniture Co Victor Safe & Equipmer Co Royal Typewriter Co 47 
- 935, 236, 237, 238. 239 World Mfg. Co 356 Smith, L. C.. & Corona Tws . 39 
Sorting muaiees ‘. ted Underwood Corp Back Cover 
Currier Mfg. Co. 317 Telephone Stands ; Woodstock Typewriter Co. 91 


Storage & Transfer Cases Art Metal Construction ¢ 




















Spindel Files All-Steel Equinment, Inc 2n1 > af ‘6 The : 
Wells Office Furniture Co Amberg File & Index Co 101 Lantenie yma Ne Co oa aa a Used 346 
235, 238, 237, 238, 239 Art Metal Construction Co 183 “sigs shal Steel Equipment C Shipman Ward Mfg Co! 124 
Art Steel Sales Corp 159, 166 Shaw-Walker Co. : —_ P - 2, 
Stamps, Duplicating Bankers Box Co 120 Wells Office _Fumiture Co Tying Bands & Devices 
Multistamp Co., Ine 328 Barkley, C. L.. & Co 149 “ ) 937 932 939 Perfection Box Co 152 
Berger Mfg. Div. Republic 198 Yawn s Ee he ah o ,* 177 —— * 
Stamp Pads Browne-Morse (Co 73 ce = ™ ’ rh — Equi 
Bates Mfg. Co Cole Steel Equipment Co. Thumb Tacks Visible —_—- men pment 32 
Carter’s Ink Co.. The 7. 88. 39. 90 ~ iy ae ? 801 Acme wos * rte Ine = 
Fulton Specialty Co. Columbia Steel Equipment (Cc 247 Oakville a tie Sen 104 Aigner, G. J., Co... ~ 14 
Melind, Louis, Co Corry-Jamestown Mfg. Corp 207 ; ee ‘ a, . A amen aay Co .~ 
Meyer & Wenthe, Inc General Fireproofing Co 213 See on vey _ : 
Phillips Process Co., Inc 351 Globe-Wernicke (Cc The 174. 175 big aye age c 145 Globe Wernicke Co., The . 17 4, 175 
Rivet-O Mfg. Co. 226 Juide System & Supply Co 50, 51 pian - Master-Craft Corp., Div. 8.W. 44 
Stewart, R. A., & 128, 334 Imperial Methods Co Trimming Boards National Blank Book Co “ 
Superior Marking Equip Co 128 Invincible Metal Furn. Co American Photo Laboratories 148 ecingtee Rand Ine . 
Metal Office Far. Co ideal Gated: Sanoly Co Ke Ross sould Co. 3°23 
Stands for Office Machines Oxford Filing Supnly Co Photo Materials Co 105 Shaw-Walker Co. ona 
rg os Table Co. Peerless Steel Equipment Co a 2 ta Brie ——— . > ay" @o 4 
mes Supply Co. Pronto File Corp 77 i Sta J se nee 4 
Art Steel Sales Corp... Rockwell-Barnes Co 218 a Co 150 Victor Safe & Equipment Co 98 
D & L Furniture Co Security Steel Equip. Corp 93 Shipman-Ward Mfg. Co 124 Vibes cones Ss ; 7 
Farber, Louis, Shaw-Walker Co 1% . . ' Ss se Yawman and Erbe Mfg. Co 177 
General Fireproofing Co 213 Weis Mfg. Co 67, 68, 69, 70 T riter eanin terial 
Harter Corp 5 Yawman and Erbe Mfg. Co 177 — Racke Co wx 150 Waste Baskets 
Hunting-Roberts Co Cardinell Corp 247 Art Steel Sales Corp 159, 166 
Karl Mfg. Co Store Fixtures & Equipment Clarotype Co., The 343 Cole Steel ee Co 
Kol Sales Div All-Steel Equipment, Inc 201 Harriman-Welts Ine 348 88, 89, 90 
wed Steel Products 188 Martens Type Cleaner Co 253 Corry-Jamestown Nite Corp 207 
etalstand Co 255 se & Vole n BT Fox, George E., & Co 154, 155 
Shipman-Ward Mfg. Co 124 Strong Boxes, Fire Protected ets ities Oe on 298 General Fireproofing Co 213 
Toledo Guild Products, Inc 72 Bison Distributing Co. . 347 Norta Distributing Co 244 Globe-Wernicke Co., The......174, 175 
Van Riper Co., Mark, The 258 Herring Hall Marvin Safe Co 184 Regal Typewriter Co 248 Hunting-Roberts Co. 266 
Wells Office Furniture Co Meilink Steel Safe Co 220 Rivet-O Mfg Co 928 Shaw-Walker Co 45 
235, 236, 237, 238, 239 Parker Steel Prod., Inc 267 chineen Wend iis Go 124 Wells Office Furniture Co 
Protectall Mfg. Corp 199 Wobeten Sey hes af 235, 236, 237. 238, 229 
Staple Extractors Victor Safe & Equipment Co 98 Webster, F.'S., Co. - ‘ ¢ 
Ace Fastene 6 Western Wholesale Statnrs 344 
i ener ” ee an Typewriter Covers Wholesale Stationers Supply — 
pecialti tk. P m4 Asso’c. Stationers Supply Co 151 
Scholhorn, Wm., Co Tables Budlew Products Ci 154 ; ; — 
Schollhorn, Wm., Co Art Metal C onstruction Co 183 Shipman-Ward Mfg ‘ 124 . 
Browne-Morse Co 73 Wholesale Stationery 
Staples & Stapling Machines Corry-Jamestown Mfg. Corp 207 Typewriter Cuzhion Bases & Knobs Carpenter Paper Co. = 200 
Ace Fastener Corp. . 125 D & L Furniture Co 273 Amer. Hair & Felt Co 142 Mutual Stationers Supply Corp.....283 
Acme Staple Co. . 351 Globe-Wernicke Co., The......174, 175 Peerless Imperial Co., I: 43 
Bates Mfg. Co. mes 53 Manhattan Office Equip. Co 248 Shipman-Ward Mfg. (C<« 124 Wardrobe Racks 
Consolidated Wire Prod. Co 297 Maso Steel Products 188 Wick & Rouillot 238 Vogel-Peterson Co, 267 
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WANTS AND FOR SALE, Continued from page 7 
EXCEPTIONAL OPPORTUNITY, Permanent Connection for steady dependable 
salesman of carbon papers, ribbons, duplicating supplies, et Openings now avail 
able in Michigan, Wisconsin, lowa, Illinois, Missouri Salary, Commission and 
expenses paid Write in confidence stating age, past and present connections, et 
International Carbon & Ribbon Co., Logan, Ohio 


SALESMEN WITH FOLLOWING 
good selling side line Desk Pads and 
full particularis. Address J-228, c/o Office 
York 17 y 
WANTED—Experienced office furniture floor salesman—age 
tunity for right man State age, experience and other 
Natovich, Ine 30 S. Wells, Chicago ¢ 
WANTED \ 
Drawing account 
Address X-350, care 








Stationers and Department Stores 
tories open; state 


Commercial 
Desk Sets 
Appliances, 100 


various terr 
KE. 421 Street, New 





30 to 45. Good oppor 
qualifications Spak & 





progressive Chicago Con — Stationer 
Good opportunity for the ght mer 
Office Appliances, ( Stone } 


OUTSIDE SALESMEN 
has several openings 
State age and experience 











SALESMEN Our two $1.25 books are popular sellers to book, stationery and 
typewriter stores. Good commission. E. D. Crim Publications, 427 Leimert Blvd 
Los Angeles 43, California 

SALESMAN WANTED: To represent manufacturer of complete line of competitive 


ly priced fluorescent desk lamps. Reply in full. Box X-356, care Office Appliances 


Chicago 6 








EXECUTIVES WANTED 
MERCHANDISE ASSISTANT MANAGER, experienced in _ office 
systems and office supply lines Excellent opportunity Good 


salary plus annual bonus on profits Should make first year from $5,000.00 to 
$7,500.00 Location best city in deep South, Replies con 


100,000 populatior 
fidential Address X-359, care Office Appliances f 





STORE AND 
furniture filing 








Chicago 





SALESMANAGER opening with midwest posture chair manufacturer with over 





20 years background, for high grade salesman with strong iwest dealer follow 

ing, salary and bonus Could lead to top management Wi or write fully give 

few references give Chieago address during N.S.A and home address so inter- 

view arranged tox X-367, Office Appliances 

WANTED Experienced store and merchandise manager for lar midwest office 

supply house Excellent opportunity, good starting salary—age te 13 Replies 
mfidential Box X-366 care Office Appliances, Chicago 6 








MECHANICS AND REPAIRMEN WANTED 
CALCULATOR AND ADDING MACHINE MECHANIC for young man 
vith experience in a four man shop, new store, old firm, new equipment, using 
the famous Zick Cleaning Formula, write post office box No. 1196, Bismarck, N. D 


BOOKKEEPING MACHINE SERVICE MAN: Must be experienced on Burroughs 
Bookkeeping Machines and Moon Hopkins. Permanent position, good pay l 
applications strictly confidential Write X-362, care Office 
CALCULATING MACHINE SERVICEMAN. Experienced on Friden Calculators 
only Excellent working conditions. Good future 40 hour week. Give complete 
history of yourself West Coast location. All replies confidential Address X-360, 
eare Office Appliances, Chicago 6 

SHOP FOREMAN OR GOOD SERVICEMAN for all makes typewriters, par- 


ticularly Royals for mi iwestel town Good position to right party All re 
plies confidential Address X eare Office Appliances, Chicago 


EXPERIENCED TYPEWRITER MECHANIC WANTED 





opening 








Appliances, Chicago 6 




















Steady posi 
Address X-364 


All makes 














tion for steady man ill assist in obtaining living quarters 

eare Office Appliances, Chicago 6 

MID-TOWN STATIONER needs a combination typewriter mechanic and _ inside 

salesman with knowledge commercial stationery Good opportunit State age, 
Address X-349, care Office Appli- 


qualifications and past experience con fic jential. 
ances, 100 East 42nd St., New York N 
EXPERIENCED TYPEWRITER 
$60.00 per week per 40 hours 
Must be sober and reliable 





Mechanic. Three man _ shop Good 
Permanent Must know all 
Located in Chicago area. Con 


WANTED 
working conditions 
makes of typewriters 





fidential. Address Box X-351, care Office Appliances. Chicago f 
EXPERIENCED COMBINATION Adding Machine and Typewriter Mechanic Good 
salary and permanent position Portland Typewriter Co., 406 S.W ith Ave 


Portland 


WANTED (¢ a ATION 
profit and good lary. Rob Segren, 1000 W 


Oregon 





MECHANIC in good uptodate 


business Will share 
North Ave M 


Baltimore 17, i 





banks, 
Established 30 years, in Chicago, 


SPECIALTY STATIONERY AND PRINTING business, exclusively for 
offered at a sacrifice because of owner's health. 
but can be removed, or building can be rented. Present key employees will remain 
as long as needed Customers all over the country, and doing excellent mail order 
business A real chance for two workers, one inside and one outside. Address 


X-355, care Office Appliances, Chicago 6 





FOR SALE Furniture, equipment and supply retail store in middle west. $50,000 
annual income Present stock $10,000. Franchised territory for leading type 
writers and adding machines accommodating eight salesmen Owner wishes to 


Write X-358, care Office Appliances, Chicago 6 
SALES MANAGEMENT SURVEYS 
MANUFACTURERS, JOBBERS, WHOLESALERS, ONLY. 
for free copy of reports on NEW OUTLETS IN OFFICE 
New Outlet Surveys, 516 Fifth Ave., New York 18, N. Y 


INSTRUCTION MANUALS 
ADJUSTING & CLEANING Typewriters. Simplified 
Wesley Trout, Publisher, Box 575, Enid, 


retire 











Write on letterhead 
APPLIANCES FIELD 











BOOKLET REPAIRING, 
easy to understand Only $1.50 cash 
Oklahoma 








FOUNTAIN PEN REPAIRING 
WELTY'S REPAIR ALL MAKES FOUNTAIN PENS, Desk Pens, Pencils, etc 
Repaired at standard prices—time now averages 3 to 21 days, and improving. We 
especially feature “‘CONKLIN SWAN, WATERMAN, WAHL, PARKER, WELTY 
SHEAFFER, MOORE, etc., but can repair all other makes We feature Gold 
Pen Points and Repairing. Mail all makes to ONE place for better service. ASK 
ABOUT NEW WELTY PENS, $1.50 to $10.00 LIST. Welty Pen and Repair Co 


(Est. 1904 38 So. State St 2 





Chicago 3 
ADDING MACHINE PARTS, TYPE, ETC. 


Adding and Calculating Machine Parts avail 
A. Dehn, Jr., 16438 











LARGE STOCKS of new and used 
able Quotations furnished on specific parts upon request. I. 
10lst Ave Oakland, Calif 


ADDING MACHINE PARTS FOR EXPORT 


ADDING AND BOOKKEEPING MACHINE 
invited. Dearborn Equipment Co., 605 8S 











PARTS | exported 


BURROUGHS 
Dearborn St., Chi 


Foreign inquiries 


cago 5 








FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding and Calculating Machines 
Comptometers, Electromatic Typewriters, and fanfold machines, bought and _ sold 
Chicago Office Appliance Co 1930 West 21st St., Chicago 8 
+ tg FISHER Machines, Adding Machines, Comptometers, 
Monroe Calculators, Typewriters and all office machines bought and _ sold. 
Warsh Co., 849 N ird St Milwaukee 3, Wis 
ELLIOTT-FISHER machines, adding 
equipment, bought an Company, 906-908 N 
Milwaukee 2, Wis 
BURROUGHS MOON HOPKINS, 
chines, and everything in the office 
and we will quote highest cash prices 
East 22nd St., New York 10, N. Y. 








Burroughs and 
Teeter 





machines—all office 


machines calculating 
Vy. Water St. 


d sold. V J. Crowley 





Remington Accounting Ma 
State model, serial number 
29-31 


Elliott-Fisher, 
machinery line. 
International Office Appliances, Inc 








BURROUGHS MOON HOPKINS, Elliott-Fisher Bookkeeping Machines, Comp- 
tometers, all makes calculators bought and sold. Dorrell-Markel, 93 S. 11th, Minne 
apolis, Minn 

BURROUGHS, MOON HOPKINS Billing and Bookkeeping Machines, Comp 


tometers, Calculators, etc. Bought and Sold. Dearborn Equipment Company, 605 
So. Dearborn, Chicago 

BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER. We buy, sell, repair, re 
build. Comprehensive service for dealers. Adding and Bookkeeping Machine Service 


Co., 1307 Grand, Kansas City 6, Missouri 








BURROUGHS PRODUCTS our specialty, get our higher cash prices for calcula 
tors, bookkeepers, biller, comptometers A 4. Steen, 60 West Harrison, Chi 
cago 5, Illinois 

WANTED TO BUY: Late model Elliott-Fisher bookkeeping and billing machines 
Must be over 190,000 serial number. Accounting Machine Service Co., 605 W 
Washington St Chicago 6 

BURROUGHS 
chines Comprehensive 
Dearborn, Chicago 
QUANTITY of Monroe and Marchant 
plete Inquiries solicited on all types of other machines. 
chines, 135 Grand St., New York 13, N. Y 








SPECIALISTS. Also buy, sell and rebuild: all types office ma 
dealer service Nelson Adding Machine Service, 537 8S 
Illinois 





Calculators, hand or electric, rough, com 
American Business Ma 





REPRESENTATIVES AVAILABLE 
ESTABLISHED HIGHLY RATED or 


experience to the trade in New York and 
MANUFACTt RER 





selling 
onnection with 
J-239, care 


ganization with 20 years’ successful 
adjoining area, seeks 
WOOD or STEEL 30x 























OFFICE FURNITURE 

Office Appliances, 1000 East 42nd Street, New York 17, N. Y¥ 
MANUFACTURERS REPRESENTATIVE with excellent Chicago showroom is 
available for additional lines to be sold to dealers Territ« covered includes 
six middle we rn states Equipped sell anything worth while in stationery 
and furniture Address J-229, care Office Appliances, Chicago f 

W ve D. ¢ SALESMAN with excellent contacts is interested in one 
additi 1 line Also cover Virginia and nearby Maryland Address J-2 care 


Office ion iances, Chicago 6 


REPRESENTATIVES WANTED 


SALES REPRESENTATIVES now calling on office equipment lepartment 
jobbers wanted by manufacturer of an 











lealers 


stores, gift shops and general merchandise 
attractive line of wood and glass combination ashtrays All territories open. Good 
» North Mill & Turning Company, 1826 West Hubbar Street, Chi 





22, Illinois 


cago ce, 





to handle Duplicating 

















TERRITORIES AVAILABLE for factory representatives, 
Machine Stencils. Ink, and Correction lid. Manufacture yy an old and reli 
able company Commission basis. Challe Inc 125 Winder St Detroit 1, Mich 
NATIONALLY KNOWN MANUFACTURER of popular evice cs ex 
perienced salesmen in a number of territories t sell direct isers Generous 
nissions full r part time tox X-365. care Office Appliances Chicago 6 
LINE Latex Office cushions wening new 





MANUFACTURER OUTSTANDING 


territories ant sideline 


Office Furniture trade. Write 


ioners and 





representatives thoroughly acquainte 
details Address X-36¢ care Office Appliances, Chi- 


DICTAPHONES—EDIPHONES—Foremost specialists in rebuilding, sales and pur 
chases of dictating equipment Write for catalog. American Dictating Machine 
Co., 235 Fifth Ave., New York 3, N. Y 





headquarters for machines, supplies 


EDIPHONES—for 20 years, 
Machine Co., 28 South Wells 


DICTAPHONES 
wholesale. Chicago Dictating 


Supertone cylinders, 
St Chicago 6 





preferably to someone in the Northwest, two Stenograph machines 
individual owner.) One a Reporter's model, with case, used 
months. Also a standard model in very good condi 
Address—Adele Malatesta 


FOR SALE 
in San Francisco, 
but very slightly for three 
tion and a tripod which can be used with both models 
1612 Sanchez St Burlingame, California. 


TYPEWRITERS, Adding Machines, 
Company, 407 East Travis St., San 





calculators, from dealers or jobbers 


WANTED 
Antonio 5, Texas. 


Typewriter Parts 
WANTED TO BUY—Sundstrand bookkeeping machines, Models A, C, and D, and 
8142P Give complete model number, serial, size carriage and whether front 
feed or back feed. International Office Appliances Inc., 29-31 East 22nd St., New 
York 10 N Y 

WANTED—AIl makes 


number and adding capacity 
St., New York 10 y 








calculators and adding machines. State make, model, serial 
International Office Appliances Inc 29-31 East 22nd 





WANTED TO BUY Surplus equipment of -" _types. Ready buyer Columbia Trad 
7 : & 


ing Corp., Waverly Place. New York 3, 





ard) transfer cases in the original shipping 


85 (5x8 ¢ 
C-35 Office Appliances, Chicago 6 


FOR SALE 24 Pronto E 
cartons at special price Box X-353, care 


GUARANTEED REBUILTS, KARDEX, other visible 

finished, thoroughly rebuilt for years of additional service, moderately priced. Used 

equipment also bought and exchanged. Universal Office Equipment Co., 7-9 Waverly 
y NY 


Place, New York 





systems, attractively re 








EXPORT REPRESENTATIVES AVAILABLE 













































EXPORT TO SWEDEN Desire representations for specialized office equipment 
f merit particularly new ideas and developments t e locate Stock 
holn Write Room 802, 210 Fifth Ave New York 10, N. Y¥ 
AMERICAN manufacturers representative with office showroon and arehouse ir 
Manila overing Phillipines. Tientsin, Shanghai Hong Kong Singapore Sian 
Dutch East Indies, Korea and lesires representation for stationery oduct 
and office equipment Top references tox X-354, care Office Appliances, 100 
E {2nd St... New York 17, N 
REPRESENTATIVES AVAILABLE ABROAD 
HIG HL EXPERIENCED SELLING AGENT for steel furnit ar office appli 
es India on commission basis. Address J-240, care Office Appliances, Chi 
RETAIL BUSINESS FOR SALE 
SMALI GROWING ESTABLISHED Adding Machine ar Typewrite business 
for sale ndiana orced to seek other clim account laughter health 
Ce ne oppor experienced typewriter man able make reasonable invest 
A ddre are Office Appliances, Chicag f 





filing equipment Thousands of re- 
Special service and prices 
Chas. S. Nathan, Inc 548 


KARDEX, ACME, all makes used visible 
conditioned cabinets books, always on hand 
to dealers for purchase or sale Get our quotations 
Broadway, New York 12, N. Y 

Insite &x5—14 and 23-drawer units; also 6x4 and 5x3 size. Quantity 
Panels. Commercial Card System Co 135 Grand St., 


panels 





ACME 
of McCasky Production 
New York 13, N. Y 





filing equipment of all types bought 


KARDEX, ACME, POSTINDEX, etc. visible 
and sol fe spec in this field and offer full cooperation to dealers, Com 
Grand St., New York 13, N. Y 





mercial Card System 





WANTED 
INTERNATIONAL Visible Factograph cabinets, in 6- and 12-drawer 8x5 size, 
complete with car holders We are also interested in extra 8” International 
card holders in any quantity Advise what you have available E H. Heineman 


Box 552, St. Louis 1, Mo. 


VISIBLE EQUIPMENT bought, sold 
Kardex Acme and International Visible 
makes Write and tell us what Visible 
Special prices t lealer FE. H. Heineman, 4 North Eighth St., St 








and exchanged We specialize in rebuilt 
Factograph cabinets, as well as other 
Equipment you need or have for sale 
Louis 1, Mo 


OFFICE APPLIANCES, September, 1947 

















PATENTS 


Copies of patente shown here can be obtained 
from the Commissioner of Patents, Washington, 
D. C., for 25 cents each in cash, postoffice 
money orders or certified check. Stamps and 
personal checks not accepted. Copies of design 
patents are ten cents each. 


2,424,218. Magnetic Recording-Reproducing Means 
and System. Semi Joseph Begun, Cleveland Heights, 
Ohio, assignor to The Brush Development Company 
Cleveland, Ohio, a corporation of Ohio Application 
January 30, 1943, Serial No. 474,186 Granted July 
22, 1947 , 

2,424,295. Rotatable Magnetic Reproducing Means. 
Alfred L. W. Williams, Cleveland Heights, Ohio 
assignor to The Brush Development Company, Cleve 
land, Ohio, a corporation of Ohio Application July 
21, 1943, Serial No. 495,792. Granted July 22, 1947 

2,424,355. Store Service Rack. Sylvan N. Goldman, 
Oklahoma City, Okla. Application September 22, 1944, 
Serial No. 555,283. Granted July 22, 1947 

2,424,359. Adding Machine. Gustaf Liljestrom and 
Ove Klingstrom, Gothenburg, Sweden Application 
April 12, 1944, Serial No. 530,640, in Sweden 
March 29, 1943. Granted July 22, 1947 

2,424,377. Spring-Powered Key Action. James P 
Wesley, Glendale, Calif. Application August 28, 1946, 
Serial No. 693,483. Granted July 22, 1947. 

2,424,486. Pressure-Sensitive Adhesive Tape Dis- 
penser. Wilmore H. Miller, Evanston, Ill., assignor 
to The Kendal Company, Boston, Mass., a corporation 
of Massachusetts. Application September 29 1944 
Serial No. 556,463. Granted July 22, 1947 

2,424,488. Adhesive Tape Dispenser. Louis H 
Morin, New York, N. Y., assignor to Industrial 
Tape Corporation, a corporation of New Jersey Ap 
plication September 26, 1945, Serial No. 618,694 
Granted July 22, 1947 

2,424,498. Continuous Magnetic Recording System. 
Herman Nygaard, East Orange, N. J., assignor, by 
mesne assignments, to Lear, Incorporated, Grand 
Rapids, Mich., a corporation of Illinois. Application 
March 2, 1945, Serial No. 580,625. Granted July 22, 
1947. 

2,424,534. Moistening Device for Duplicating Ma- 
chines. Frank Ronald Ford, Sparkbrook, Birmingham, 
England. Application April 27, 1944, Serial No 
532,949, in Great Britain March 31, 1943. Granted 
July 22, 1947 

2,424,539. Spring Paper Punch. John A. Bishop, 
Woodside, N E assignor to Johnson Research Cor 
poration, a corporation of New York Application De 
cember 13, 1945, Serial No. 634,727 Granted July 
29, 1947. 

2,424,621. Shipping Tags, Labels. or the Like and 
Method of Making the Same. Marvin R. McClatchey, 
Jr., Atlanta, Ga. Application July 6, 1945, Serial 
No. 603,478 Granted July 29, 1947 

2,424,630. Drawing Board. Jose Ugalde Perez 
Mexico City, Mexico, assignor of fifty per cent to 
Juan Berriozabal Avila, Mexico City, Mexico. Applica 
tion August 4, 1944, Serial No. 548,016 Granted 
July 29, 1947 
2,424,649. Stapling Machine. Stephen A. Crosby, 
New York, N. Y., assignor, by mesne assignments, to 
Speed Products Co., Inc., New York, N. Y a cor 
poration of New York. Application June 7, 1937, 
Serial No. 146,708. Granted July 29, 1947 
2,424,697. Magnetic Recorder. William P. Lear, 
North Hollywood, Calif., assignor, by mesne assign 
ments, to Lear, Incorporated, Grand Rapids, Mich., 
a corporation of Illinois. Application May 12, 1945, 
Serial No. 593,378. Granted July 29, 1947 
2,424,713. Vernier for Slide Rules. Emil Seidman, 
Cleveland, Ohio. Application May 11, 1946, Serial 
No. 669,009. Granted July 29, 1947 
2,424,753. Tilting Chair. Walter F. Herold, Easton 
Conn., assignor to The Bassick Company, Bridgeport 
Conn., a corporation of Connecticut. Application May 
26, 1944, Serial No. 537,495. Granted July 29, 1947 
2,424,762. Merchandise Display Card. Moritz Loeb, 
New York, N. Y. Application January 16, 1946, 
Serial No. 641,445. Granted July 29, 1947 
2,424,840. Drafting Apparatus. William H. Mur 
phy, Chicago, Ill. Application April 10, 1944, Serial 
No. 530,243. Granted July 29, 1947 
2,424,890. Tax Calculator, John N. M. Howells, 
Kittery, Maine. Application August 14, 1943, Serial 
No. 498,617. Granted July 29, 1947. 

2,424,896. Fountain Pen Filling Device. George 
W. Oakes, Crystal City, Mo. Application April 19, 
1944, Serial No. 531,733. tranted July 29, 1947 

2,424,988. Ink Pad for Stencil Duplicators. Ralph 
L, Johnson, Brockton, Mass. Application July 31, 1944, 
Serial No. 547,475. Granted August 5, 1947. 
2,424,996. (Not illustrated) Pressure-Sentitive Ad- 
hesive Tapes. Vlon Neilan Morris, Highland Park 
N. J., assignor to Industrial Tape Corporation, North 
Brunswick, N. J., a corporation of New Jersey Ap 
Plication July 15, 1942, Serial No, 451,090. Granted 
August 5, 1947, 

2,425,031. Fastening Apparatus. William E. De- 
Wald, Chicago, Ill. Original application October 16 
1941, Serial No. 415,168. Divided and this appli 
cation April 1, 1944, Serial No. 529,053 Granted 
August 5, 1947. 

2,425,112. Platen Scale for Typewriters. Lotta 
Allen Meacham, Laguna Beach, Calif Application 
August 16, 1946, Serial No. 691,104. Granted August 
», 1947, 

_ 2,425,143. Ruling Pen. John T. Brubaker, Luray 
Va. Application February 19, 1943, Serial No, 577,185 
Granted August 5, 1947 
_ 2,425,149. Printing Machine. Walter T. Gollwitzer 
Euclid, Ohio, assignor to Addressograph-Multigraph 
Corporation, Cleveland, Ohio, a corporation of Dela 





ware Original application October 25, 1941, Serial 
No. 416,548 _ Divided and this application December 
13, 1943, Serial No. 514,067. Granted August 5, 1947 


2,425,172. Front Feed Paper Guiding Means for 
Writing Machines. Edwin F. Britten, Jr., Short Hills 
‘ , assignor to Monroe Calculating Machine Com 
pany, Orange, N. J., a corporation of Delaware 
Application September 8, 1945, Serial No. 615,182 
Granted August 5, 1947 

2,425,197. Name Selector. Henrietta Rose Mon 
tague, Hays, Kans. Application December 19, 1944 
Serial No. 568,927. Granted August 5, 1947 
, 2,425,198. Fountain Pen. David Palton Moore 
Forest Hills, N. Y., assignor to Premium Merchan 
dising Corporation, a corporation of New York Ap 
Plication June 12, 1945, Serial No. 598,932. Granted 
August 5, 1947. 

2,425,205. Loose-Leaf Binder. Reginald M. Ray 
nolds, Summit, N. J. Application February 21, 1946, 
Serial No. 649,140. Granted August 5, 1947 

2,425,251. Liquid Applicator, Miles E. Landau 
Brooklyn, N. Y. Application September 11, 1944, 
Serial No. 553,565. Granted August 5, 1947. 

_ 2,425,305. Printing Device. Courtney Lee Comegys, 
University Heights, Ohio, assignor to Addressograph- 
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Multigraph Corporation, Wilmington, Del., a corpora- 
tion of Delaware. Application April 29, 1943, Serial 
No. 485,039. Granted August 12, 1947. 

2,425,318. Paper Money Sorting Machine. Thomas 
E. Hayes, Washington, D. C. Application April 18, 
1945, Serial No. 588,939. Granted August 12, 1947 

2,425,322. Printing Plate Blank and Carrier There- 
for. Carl J. Hueber, Euclid, Ohio, assignor to Ad 
dressograph-Multigraph Corporation, Cleveland, Ohio, 
a corporation of Delaware. Application July 9, 1942, 
Serial No. 450,319. Granted August 12, 1947 

2,425,323. (Not illustrated) Printing Plate and 
Carrier Therefor. Carl J. Hueber, Euclid, Ohio, as 
signor to Addressograph-Multigraph Corporation, Cleve 
land, Ohio, a corporation of Delaware. Application 
July 9, 1942, Serial No. 450,320. Granted August 
12, 1947 

2,425,324. Means for Retaining Printing Plates on 
Carriers. Carl J. Hueber, Euclid, Ohio, assignor to 
Addressograph-Multigraph Corporation, Cleveland, Ohio, 
a corporation of Delaware. Application June 1, 1945, 
Serial No. 596,991. Granted August 12, 1947 

2,425,325. Printing Plate and Carrier Therefor. 
Carl J. Hueber, Euclid, and William J. Hampton 
South Euclid, Ohio, assignors to Addressograph-Multi- 
graph Corporation, Cleveland, Ohio, a corporation of 
Delaware Application May 3, 1945, Serial No 
591,738. Granted August 12, 1947 
2,425,327. Printing Machine. Edward J. Janke, 
Cleveland, Ohio, assignor to Addressograph-Multi 
graph Corporation, Cleveland, Ohio, a corporation of 
Delaware Application April 29, 1944, Serial No 
533,276. Granted August 12, 1947. 

2,425,338. Printing Plate and Reinforced Carrier 
Therefor. Wilmer H. Nau, South Euclid, Ohio, as 
signor to Addressograph-Multigraph Corporation, Cleve 
land, Ohio, a corporation of Delaware. Application 
August 13, 1942. Serial No. 454,679. Granted August 


12, 1947 


2,425,350. Printing Plate and Carrier Therefor. 
Elmer A. Schultz, Euclid, Ohio, assignor to Addresso- 
graph-Multigraph Corporation, Cleveland, Ohio, a 
corporation of Delaware Application July 9, 1942, 
Serial No. 450,331. Granted August 12, 1947. 

2,425,485. Mask for Typewriter or Like Machine. 
Lewis C. Myers, Freeport, N .Y., assignor to Royal 
Typewriter Company, Inc., New York, N. Y., a cor- 
poration ef New York. Original application June 2. 
1944, Serial No. 538,448 Divided and this appli 
cation March 28, 1945, Serial No. 585.335. Granted 
August 12, 1947. 

2,425,490. Business Machine. Richard W. Pitman, 
Laverock-Hillerest, Pa., assignor to Underwood ‘Cor 
poration, a corporation of Delaware. Original appli 
cation November 21, 1941, Serial No. 419,889. Di 
vided and this application April 28, 1944, Serial No 
533,220. Granted August 12, 1947. 

2,425,561. Pocket Pen and Pencil Protector. Fred 
erick W. Quidas, New York, N. . Application De 
Tag 1945, Serial No. 634,447. Granted August 
2 947 


DESIGN PATENTS 


147,247. Design for a Verifier. George H. Kress, 
Johnson City, N, ., assignor to International Busi- 
ness Machines Corporation, New York, N. Y., @ cor 
poration of New York. Application May 3, 1946, 
Serial No. 129,304. Granted August 5, 1947. 

147,248. Design for a Punched Card Reproducing 
Machine. George H. Kress, Johnson City, N. Y., 
assignor to International Business Machines Corpora 
tion, New York, N. Y., a corporation of New York. 
Application May 3, 1946, Serial No. 129,305. Granted 
August 5, 1947 

147,263. Design for a Fountain Pen or the Like 
with Safety Guard. Tyyne D. Flanagan, Chicago, 
Ill. Application December 6, 1945, Serial No. 124,429. 
Granted August 12, 1947, 





A country boy who wa ee tirst game of go GQ 
silent as his uncle trom the ty expended some of € 
epithets and considerable energy in attempting to get out of 


Finally came a lucky stroke, and tH 


up onto the green and dropped into the hole. 


weg 

An amateur Lothario was telling his friend about his first 
evening with a lovely blonde he had spent months trying to 
date. 

You mean fo fell me," said his pal, "that you spent all that 
time trying to get her to go out with you, and then only 
stayed five minutes.” 

“Sure,” was the naive retort, “as soon as | went in she took 
me over to the sofa and turned out the light. So | left. No- 
body can say | can't take a hint.” 


A dairyman was breaking in his new store assistant. "Now 
for example,"" he asked, "if a child came i 
asked tor a can of maltreated milk, what would you 

“Why, malted milk, of course,"" was the prompt retort 

"Fine. The last man | had working for me hunt 
the store for a can of whipped cream. 

A meek, undersized little man had just applied for a job as 
night watchman. 

“But,” said the boss dubiously, ‘the fact is that we want 
someone who is restless and uneasy, especially at night, someone 
who sleeps with one eye open and starts at the slightest sound. 
We want someone who is always listening, thinking there are 
bod characters around. We particularly want a large, aggres- 
sive, intrepid person, bad tempered and revengeful—one who, 
when aroused, is a veritable fiend.” 

“All right,” said the little man as he walked away, “I'll send 
the wife.” 


4 . om — ° 
A well-oiled inebriote n the 





the doorway of a sporting 
mounted muskie with a hook and line in his mouth 
in the window. he hastily rang the doorbe of 
guarters above the sfore. A sleepy h 
upstairs window and the drunk shouted ex 

down here quick. You got a bite 

A not-too-bright office boy had been notified by mail that 
his services were no longer required. But he returned a few 
days later to his boss's office. 

“Didn't you get my letter telling you you were fired,” asked 
his boss. 

“Sure,” was the prompt answer, “but the outside of the 
envelope said, ‘Return in five days to The Dinks Company’.”’ 


—cec— 





"Mike, 


10 


you'll have to turn off that air conditioner; 
you've got the whole office going into deep freeze." 











BUSINESS OPPORTUNITIES 





Wanted Abroad 


Typewriter Importations Wanted in South Africa—L. J. W. Aveling, 
operating the Aveling Typewriter Service, South West House, 55 Burg 
St., Cape Town, South Africa, wishes contacts with typewriter manu- 
facturers with the view of importing new or rebuilt machines. Such 
manufacturers are asked to get into communication with Mrs. Aveling, 
who for three mnoths, starting August 11, is visiting her parents, Mr. 
and Mrs. D. J. VanderVoort, 1867 Page St., San Francisco, Calif. 


Exporter-Importer in Belgium Wants Agencies-Manager ©. J. Bau 
wens for the E.C.I. organization at 17 Rue de la Station, Wetteren, 
Belgium, desires to enter into contact with American manufacturers 
and suppliers with a view of obtaining agencies. He will also consider 
purchasing on commission on behalf of foreign firms wishing to obtain 
Belgian products, his organization being interested both in importing and 


exporting 


Trade Catalogs Wanted by English Concern—The Eastern Counties 
Office Equipment Company, 96 West St., Boston, Lincs, England, a con- 
cern covering a large area of eastern England, desires trade catalogs 
for the files, especially from those firms who are interested in opening 
up the English market when conditions permit. The English concern 
expects to have complete country coverage soon. 


Agencies Wanted by Firm in France—Ets Rousty Maurice 4, Rue Saulpic 
4, Vincennes (Seine), France, seeks contacts with United States com- 
panies manufacturing office supplies, pencils, pens and so forth and 
desirous of having agents in France. The firm is now serving as agents 
for Le Page’s, Inc., Gloucester, Mass., manufacturers of adhesives. 


Agencies Sought By Toronto, Canada, Dealer—A. B. Collins, 11 Hub 
bard Blvd., Toronto, Canada, is interested in correspondence with manu 
facturers leading to his securing lines of office equipment or supplies 
which could be available for agency distribution. 


Wanted at Home 


New Texas Firm Wants Contacts with Suppliers—Howard Sales Com 
pany, P. O. Box 282, Midland, Tex., a new business established since the 
return of Ray Howard from the Army, is seeking contacts with manu 
facturers and suppliers of office equipment and supplies in order to 


extend offerings of new merchandise. 


Topeka Firm Seeking Additional Lines—State Typewriter Company, 605 
Jackson St., Topeka, Kans., is interested in obtaining additional lines, 


such as desks, chairs and other items for office use. 


Virginia Firm Wants Price Lists, Ribbon Samples—-Kenneth E. Henry 
Company, 127 S. Braddock St., Winchester, Va., wants price lists and 
samples from companies manufacturing typewriter ribbons 








NEW TRADE LITERATURE 





Heyer Corporation, 1850 S. Kostner Ave., Chicago 23, Ill., has just 
issued a new catalog which details latest price information and com- 
plete listings for the Heyer line of duplicators and supplies for all 
duplicators. The catalog has been carefully organized to provide quick 
and easy reference to every product manufactured by Heyer. ‘Standard 
Heading” listing for stencils is a new feature to aid buyers, clerks 
and customers select the proper stencils for almost every machine now 
on the market. The catalog is suitable for reprinting in part or in 
total by office and school supply dealers. Those desiring the catalog 
should address the Heyer Corporation, asking for catalog 47-A. 


L. E. Waterman Company, 344 Hudson St., New York 13, N. Y., 
has just issued a new 12-page catalog featuring full-color illustrations 
of the complete line of fountain pens and mechanical pencils, it was 
announced by Charles S. Kernaghan, sales manager. The forward sec- 
tion of the catalog contains the entire current line of Taperites, with 
full pages of illustrations and descriptions of the Stateleigh, Citation 
and the new $5 pen, the Crusader. Another section is devoted to the 
standard pens and sets. The inside back cover of the catalog is 
devoted to the complete line of Waterman’s inks. 


Ohmer Corporation, Dayton 1, Ohio, has issued a number of pieces of 
trade literature regarding the company’s products. The _ enclosures 
include catalogs on the new Ohmer Class 300 cash register, the ticket 
printing fare register, button-operated registers with remote electric 
indication for transit service, and smaller leaflets regarding cash registers 
This advertising material has been prepared for the dealer organization. 


R. A. Stewart & Company, Inc., 80 Duane St., New York 7, N. Y., 
has just issued a handsomely-bound, new &8-page catalog. It is pro 
fusely illustrated in color and describes their complete line of marking 
devices, accessories, equipment and supplies. These catalogs are now 
available for distribution and can be obtained by writing to the 
company. 


The National Blank Book Company, Holyoke, Mass., reports that the 


new 1947 catalog in loose leaf form, enclosed by National's new Numer 
Ring binder, is proving a good sales tonic to the company’s dealers 
The catalog, of 11 x 8'%-inch size, contains complete descriptions on 


National bound books, loose leaf, visible and machine accounting. 


The B. L. Marble Chair Company, Bedford, Ohio, has just mailed out 
a new catalog No. 38 and a new price list, No. 78. The catalog has 36 
pages with a dark green cover handsomely embossed in gold. 
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CORPORATION REPORTS AND 
FINANCIAL NOTES 


Remington Rand, Inc., New York, N. Y.—Stockholders of Remington 
Rand, Inc., at an annual meeting in Buffalo, N. Y., approved a two 
for-one split-up of the company’s common stock, increasing the author- 
ized capital shares from 3,000,000 of $1 par value to 6,000,000 of 50 cents 
par value. Of this total, 4,288,518 shares will be outstanding. : 

Presiding at the meeting, Executive Vice-president Stanley M. Knapp 
said estimated earnings were $3,919,787 in the quarter ended June 30, 





“despite labor controversies at some plants during May and June.” 
Equal to $1.77 a common share, this compared with $2,842,120, or 
$1.35 a share, in the same quarter a year ago. 


“Sales for the quarter were approximately $38,496,022—an increase 
of 32.6 per cent over sales in the corresponding period of last year. 


Mr. Knapp declared. ‘The substantial backlog of orders was only 
slightly reduced by this large volume of deliveries. : 
earnings were due largely to the increased income from 


“Higher 
foreign manufacturing and sales operations and to the increased deliv- 
eries of domestic plants, including those uninterrupted by labor con- 
troversies, and other plants new manufacturing Remington Rand 
products.’’"—GET. 


International Business Machines Corporation, New York, N. Y.- ‘Net 
profit of International Business Machines Corporation and _ subsidiary 
companies for the six months ended June 30, 1947, as reported July 29 
by President Thomas J. Watson, was $18,699,261 before provision for 
U. S. Federal and Canadian income taxes. This compares with net profit 
of $13,862,370 for the corresponding 1946 period, an increase of $4,836,891 
before taxes. 

After providing for estimated U. S. 
taxes, the net profit for the first six 
an increase of $3,139,291 over the net 
six months of the preceding year. 


Federal and Canadian income 
months of 1947 was $11,328,061, 
profit of $8,188,770 for the first 


Net profit after taxes for the six months ended June 30, 1947, 
was. equivalent to $7.91 a share on 1,432,407 shares outstanding, and 
compares with $5.72 a share earned on the same number of shares 
outstanding in the corresponding 1946 period. 


W. A. Sheaffer Pen Company, Fort Madison, lowa—Directors of the 
W. A. Sheaffer Pen Company on August 5 declared a regular quarterly 
dividend of $.10 per share and an extra dividend of $.10, or a total 
of 20 cents, to be paid August 25 on all common stock of record at 


the close of business August 15. 


Varco, Inc., Chicago—The board of Uarco, Inc., has declared a dividend 
of 30 cents a share on the common capital shares of the corporation, 
payable August 25 to stockholders of record August 15, according to 
an announcement issued August 5 by Walter R. Barker, president. 


General Fireproofing Company, Youngstown, Ohio—The directors have 
declared a common stock dividend of $1 a share, payable September 13 
on stock of record August 21. They also declared $1.75 a share on 
preferred, payable October 1 on stock of record September 18.—AK. 





MISSING MACHINES 


One Model No. 17 Remington ll-inch carriage typewriter with pica 
type, Serial No. J993944, purchased from H. 8. Hutchinson & Co., New 
Bedford, Mass., local dealer, was stolen on August 19 from the River 
Cabinet Corporation, New Bedford. Any information should be addressed 
to the dealer or the River Cabinet Corporation. 


———— 


SOUND CREDIT POLICIES OF PRIME IMPORTANCE 
TO INTERNATIONAL PEACE 

“We all live day by day on promises of our fellow men and when these 
promises are respected and fulfilled, life becomes stabilized,” declares 
Henry H. Heimann, executive manager of the National Association of 
Credit Men, in his Monthly Business Review released on August 15. He 
explained that credit, which constitutes the promises, circulates with 
the energy of a fast moving stream, fertilizing and irrigating the entire 
field of commerce. It is then when we have full production. The in 
centives of life become abundant and the luxuries of life more attainable 
by an increasingly large number of people. : 

“But if we pollute, divert, or dam the stream of credit, the commercial 
soil, lacking such a stream, becomes arid and sterile. In such event, 
all the world suffers because the production normally assured is denied. 
People become hungry, discouraged and lose hope. It is in this atmo- 





sphere and this economic condition that dictators thrive and rise to 
power. Like a drowning man grasping at a straw, these unfortunate 
human beings believe nothing could be worse. When later they learn 


their fate, it is too late. 

“Or, if through artificial barriers or man-made 
divert the natural flow of the credit stream, such as by excessive 
tariffs, trade restrictions and like devices, once again we produce the 
same insecure climate and the false prophets are able to take over. 

“Those who close their eyes to the importance of sound international 
credit practices, don’t realize how closely credit affects their everyday 
life or how great is its influence to a stabilized and peaceful world,” 
Mr. Heimann said further. ‘‘He does not know that you cannot properly 
expand commerce between people when the yardstick by which you 
measure the value of exchange varies from day to day.” 

“From the first world war to the present time, there has been a lack 
of honesty in national and international credit. Even today there are 
rumors of the need for consideration of devaluation of our own dollar 
To do so is a fraud upon every person in the nation. It is a crime 
against credit. It is a contribution to unrest and war 

“Had proper credit policies prevailed after the first war or had a 
sound credit program been planned for the world and actually realized, 
it is my opinion that production would have expanded, faith in the 
monetary system of the world would have engendered thrift, and money 
in hiding all those years would have been put to productive use. You 
are all aware of the misuse of credit in our own nation after the war 
for most of you had an unfortunate experience as a consequence of bad 
credit pregrams in the 1929 debacle 

“It is sinful to disparage the need of sound money in any economy. 
It is wicked artificially to control the earning power of money so as to 
save a few dollars on public debt service charges. Such a policy removes 
the brake from the debt and is highly inflationary.” 


laws, we obstruct or 
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IN SEPTEMBER OF 1877, WHEN: 


A patent was issued to C. A. Atkinson of New York City for 
the “combination with a hollow holder, having tongue and socket, 
of a tube having orificed funnel bottom, so that dry ink may be 
used and liquified as wanted.” . . . Another new device was a 
patented alarm cash box which, when lifted, caused a bell to 
ring loudly. The noise continued as long as the box was being 
carried, thus discouraging robbers. .. . (From files of the American 
Stationers). 


IN SEPTEMBER OF 1887, WHEN: 


The Lyra Lead Pencil Company, New York City, reported an 
active demand for the Simplex Copying Press. . . . Popular with 
writers were sets containing paper knife, pen holder and eraser, 
these made of silver and put up in a fine leather box....A 
Frenchman claimed to have invented an electrical method of 
preparing paper stencils. A series of sparks perforated the pa- 
per... .H.L. Lipman of Philadelphia claimed to have made the 
original pencil with a rubber eraser inserted in the top. It was 
brought out by the Eagle Pencil Company... . (From files of the 
American Stationers). 


IN SEPTEMBER OF 1897 WHEN: 


The Hon. Charles W. Palfrey presented to the Essex Institute 
an original package of one dozen lead pencils that were made 
in Salem, Mass., more than three-quarters of a century before by 
Robert Cowan, a native of Scotland. ... C. F. Rumpp & Sons, 
Philadelphia, Pa., issued to the trade a leatherette “in and out 
card.” This consisted of a neat leather surface, with a clock 
face and hands, beneath which was a card case for the cards 
of visitors. . . . (From files of the American Stationers). 


IN SEPTEMBER OF 1907 WHEN: 


The Seventh National Business Show was slated to open at 
Madison Square Garden, New York City, October 12 under the 
management of Cochrane & Payne. The Junior, claimed to 
be the smallest complete standard keyboard portable typewriter, 
was offered for $15.00. It was reported that “the general 
adoption of the writing machine (typewriter) is putting penman- 
ship in a class of past accomplishments and even public schools 
pay less attention to it than formerly.” . . . Another article stated, 
“Constant companionship with a typewriting machine has a 
soothing and elevating influence on a man. No hard drinker, 
for instance, can use a typewriter. His nerves must be in good 
order or he will mangle up his copy.” .. . (From files of Office 
Appliances). 


IN SEPTEMBER OF 1917, WHEN: 


It was announced that “owing to the fact that our country is 
in a state of war and that our men are even now in France” that 
entertainment features would be omitted for the NSA conven- 
tion and the expense would be cut down as much as possible. 
. . . The deaths of George F. Watt, president of the Elliott-Fisher 
Company, and George C. Blickensderfer, head of the Blickensder- 
fer Manufacturing Company (typewriters) were chronicled... . 
(From files of Office Appliances). 











NEW NOMDA OFFICERS AND DIRECTORS 


Mes OF THE FOLLOWING officials, elected at the 1947 conven- 
tion, were present at the meeting pictured above, held after ad- 
journment of this year’s annual assembly: President Irving Ritchie, Type- 
writer Distributors, Inc.. New York, N. Y.; Vice-president Earl DeGroot, 
DeGroot’s Typewriter Exchange, Kalamazoo, Mich.; Treasurer Charles 
Meyers, Miami, Fla.; and Directors: Frank Amey, York, Pa.; Ralph 
Archinal, Alameda, Calif.; J. T. Boyce, Dallas, Tex.; Clarence Bush, 
Washington, D. C.; C. R. Chappell, Pittsburgh, Pa.; Allen B. Connolly, 
Evansville, Ind.; John Dannenfelser, New Albany, Ind.; L. M. Deans. 
Atlanta, Ga.; J. W. Densford, Shawnee, Okla.; Dorr B. Doane, Portland. 
Ore.; Mrs. Constance Ellison, Houston, Tex.; C. F. Fiddler, Kansas City, 
Mo.; Ivan M. Fifield, Waterloo, lowa; Clair F. Flick, Detroit, Mich. ; 
W. J. Garrison, Marietta, Ohio; Clyde E. Gleason, San Diego, Calif. ; 
Robert Goldblatt, Chicago. Ill.; Paul Gross, Boston, Mass.; H. J. Hofac- 
ker, Billings, Mont.; Leo C. Horal, Denver, Colo. ; Miller Huggins, Ander- 
son, Ind.;: Samuel Hutter. New York. N. Y.; Liston Jackson. Fort Worth. 
Tex.; W. AA. Johnson, Knoxville, Tenn.; William R. Kelly, Louisville. 
Ky.; R. R. Kuehne, Milwaukee, Wis.; L. N. Mauck, Richmond, Va.; 
I. Meizner, New York, N. Y.; E. F. Mulligan, West Palm Beach, Fla. ; 
Ralph Neumayer, New York, N. Y.; Harry W. Olson, Minneapolis, Minn. ; 
Frank Patty, Chico, Calif.; Sam Payne, Enid, Okla.; E. E. Peck, Oak- 
land, Calif.; Edward Pfitzenmaier, Ardmore, Pa.; J. D. Romano, Fresno. 
Calif.; Joe Rubin, Montreal, Canada; R. V. Sayers, Philadelphia, Pa.: 

A. W. Schlect, Cleveland, Ohio: James J. Sheehan, Washington, D. C.; 

Tom Stack, Chicago, Ill.; Fred Standley, Chickasha, Okla. ; H. E. Steinke, 

Upper Darby, Pa.: B. W. Stephens, Bloomington, Ill.; John Stifter, 

Detroit, Mich.; Mrs. Jessie Taylor, New York, N. Y.; Ed Toussaint, Cam- 

den, N. J.; Wilbur Walker, Wichita, Kans.; L. I. Walling, Detroit, Mich. ; 
R. J. Walsh, Phoenix, Ariz.; Jack Weiner, Chicago, Ill.; Herbert F. Wiley. 
Springfield, Mo.;: W. P. Wittelsberger, Baltimore, Md.; Ben Worling. 
Salem, Mass. Past Presidents: (also Directors): C. Elmer Anderson. 
Pasadena, Calif.; W. F. Clausing, Chicago. IIl.; Nicholas H. Fucci, New 
York, N. Y.; John Loser, New York. N. Y.; Jack Macon, Chicago, III. ; 
Robert Randazzo, Kansas City, Mo.; Ted Schafer, New York, N. Y.: 

W. R. Shilling, Pittsburgh, Pa.; Gene E. Taylor, Bloomington, III; 
Irwin Vincent, Topeka, Kans.; James P. Ward, Chicago, Ill.; Lamont H. 
Wood, Kansas City, Mo. 
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Staged in Sacramento, July 28-30 





Because “unusual’ weather prevailed during the 
week of July 27, delegates to the twenty-second annual 
Office Machine Dealers Association convention enjoyed 
favorable temperatures during the day and cool nights 
in Sacramento, Calif. The reception by members of 
the local committee, however, was warm and very 
enthusiastic. 

Despite being staged far west of the geographical 
center of the United States, the convention attracted 
a full-time registration of over 300 and a total attend- 
ance of well over 400. Delegates came from all parts 
of the country, making attendance truly representa- 
tive. 

Early arrivals, some of them on Saturday, July 26, 
included the executive staff and members of the asso- 
ciation’s standing committees. The committees met at 
ten o’clock on Sunday morning and the board of direc- 
tors held a pre-convention session at 2:30 in the after- 
noon. At 8:30 Monday morning, the registration desk 
in the Senator Hotel was open and doing business. 
Because business sessions were scheduled for the Sac- 
ramento Memorial Auditorium several blocks away 
from the hotel, a corps of local Boy Scouts was on duty 
for messenger service. The mannerly willingness of 
the boys was an inspiration to those in attendance. 


Hear Challenging Addresses 


Among the highlights in a informative program of 
addresses were challenging speeches by Edward Wim- 
mer, vice-president of the National Federation of 
Small Business, Inc., who talked on “The Future of 
American Free Enterprise,” and Mrs. Ruth Mathabat, 
nationally-known champion of GI veterans’ rights, 
whose subject was “On the Road Back.” Other speak- 
ers, all businessmen, shared their knowledge and 
experience effectively. 

At the Monday afternoon business session, Irving 
Ritchie, Addressing Machine & Equipment Company, 
New York, N. Y., was unanimously elected president 
together with the following officers: Earl DeGroot, 
DeGroot’s Typewriter Exchange, Kalamazoo, Mich., 
vice-president, and Charles Meyers, Miami, Fla., treas- 
urer. The names of directors also elected at the assem- 
bly appear on page 12. 
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Program Features Theme, “Mining Your 

Claim Today’; Speakers Present Many 

Pertinent Suggestions; Trade Exhibits At- 

tract Wide Attention; Irving Ritchie 
Chosen President 


The new board of directors met in special session 
on Wednesday afternoon following adjournment of 
the convention. Among the decisions reached were 
those pertaining to the locations of the midyear and 
annual assemblies for 1948. The midyear gathering 
will be held sometime in February in Springfield, Mo., 
where members will be given opportunity to inspect 
the school being conducted for office machine me- 
chanics by C. LeRoy Jones, head of the Office Appli- 
ance Mechanical Institute. The next annual conven- 
tion will be in New York City next July. 

The Opening Session 

In true western fashion, the members of the local 
convention committee dressed themselves in cowboy 
costumes and started proceedings by shooting pistols. 
When the effete easterners had returned to normal, 
Local Chairman E. E. Peck, Peck’s Office Appliance 
Company, Oakland, and Cochairman E. E. Noakes, 


Noakes Typewriter Company, Sacramento, declared the 
convention in session. 


Mr. Peck called the meeting to order and introduced 
city officials, who greeted the delegates and invited 
them to enjoy the hospitality of Sacramento to the 
fullest. Mr. Peck responded fittingly and then came 
the first of several appreciated features of entertain- 
ment by the Sacramento convention ensemble, com- 
posed of talented young ladies under the leadership of 
Roy Clair, Sacramento convention bureau manager. 
The skill with which the young ladies sang and played 
their instruments made many a delegate wish that 
they would keep on even if the regular program 
planned for the morning had to be abandoned. 


The first speaker of the convention was Robert Ran- 
dazzo, General Typewriter Company, Kansas City, Mo., 
NOMDA president. His keynote address, “Mining Your 
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RVING RITCHIE, the new president of the National Office Machine 

Dealers Association, modestly declares that his span of 31 years in 
the typewriter business “is an open book to most of the old timers.” 
This new NOMDA leader, whose business affiliations are with Type- 
writer Distributors, Inc., 326-330 Broadway, New York City, will bring 
to the national organization the same driving intent of purpose which 
enabled the New York OMDA membership roster to list over 200 names. 
During the war years, trying to the industry as well as to the individual 
businessman, he was not only active in his local Association but the 
National Association as well, serving faithfully on numerous commit- 
tees. New York associates will recall also the diligent work which Mr. 
Ritchie did in organizing the dinner dances held each year. From the 
“sidewalks of New York” to the national sphere of the industry will 
be a promotion that Irving R. Ritchie is willing and able to take in stride. 











Claim Today and in the Future” was concise and fac- 
tual, containing many suggestions for the future de- 
velopment of the association. Pointing out that the 
goal should be a strong, prosperous and vital industry, 
he recommended immediate action to combat any re- 
pression by prompting, advertising and Selling now. 


Specific Recommendations Made 


Mr. Randazzo reviewed the work of the association 
during the war and concluded with some specific rec- 
ommendations, including the following: 1. Change the 
name of the organization to the National Business Ma- 
chine Dealers Association, 2. Give the executive secre- 
tary complete authority; 3. Have all local, state and 
regional matters cleared through the executive secre- 
tary; 4. Reduce the board of directors to a membership 
of 16; 5. Increase membership dues to acquire adequate 
funds for needed association activity. 

Joe Pritchard, Wells Office Furniture Company, Chi- 
cago, Ill., spoke interestingly on the subject, “There’s 
Gold in Sacramento for You, Too—So Let’s be Gold 
Diggers.” Mr. Pritchard’s comments appear in full 
on another page. 

Mr. Noakes summarized the morning 
then Mr. Peck adjourned the meeting. 

At the luncheon session, Ear] DeGroot presided. Fol- 
lowing introduction of a number of guests, he pre- 
sented Clarence Bush, General Typewriter Company, 
Washington, D. C., who spoke in his usual effective 
manner on the subject “Why Trade Associations?” A 
complete text of Mr. Bush’s inclusive discussion ap- 
pears on another page. 

Because the luncheon meeting lasted a little longer 
than anticipated, the Monday afternoon session didn’t 
get under way until about three o'clock. Secretary 
Koch introduced Ed Wimmer, whose dramatic speech, 
“The Future of American Free Enterprise” is presented 
in its entirety on another page. 

The business session which followed Mr. Wimmer’s 
talk was chairmanned by President Randazzo. The re- 


session and 


14 


ports of Executive Secretary Richard Koch, Treasurer 
Allan Connolly, Reliable Office Equipment Company, 
Evansville, Ind., and Attorney Charles Krause were 
presented and accepted. Mr. Koch’s report is presented 
in full elsewhere. 

Miller Huggins, Anderson, Ind., chairman of the 
nominating committee, presented the slate of officers 
and directors which was unanimously approved. The 
secretary was instructed to cast a white ballot for all 
those whose names had been placed in nomination. 

The next order of business was presentation of cer- 
tain amendments to bylaws of the organization. After 
extensive discussion and corrections, it was finally de- 
cided to amend the bylaws to require that affiliated 
members would be accepted only through local asso- 
ciations unless rejected locally, which would permit the 
prospect to apply directly to the executive secretary 
and have his application considered by the executive 
committee. 

Another decision reached was to increase the mem- 
bership dues from $15.00 to $20.00 for independent 
members and from $10.00 to $15.00 for affiliated mem- 
bers. 

W. J. Garrison, Marietta Office Supply Company, 
Marietta, Ohio, chairman of the ethics and standards 
committee, announced that Fair Trade Practice rules 
developed following the conference held by the Federal 
Trade Commission and all interested parties a year ago 
last spring were available in printed form. FTC asks 
for comments and suggestions and invites all who have 
relation to the industry to attend a meeting in Wash- 
ington, D. C., on September 9 where final regulations 
will be promulgated. 

As chairman of the resolutions committee, Maurice 
Newmark, Marstan Typewriter Company, St. Louis, 
Mo., extended words of sympathy to Jim Ward, Ship- 
man-Ward Manufacturing Company on the death of 
his son, Richard, and to Allen Connolly, whose father 
died recently. A resolution of thanks to all who par- 
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ticipated in making the convention a succéss was ap- 
proved. 

Monday evening was devoted to a special program of 
entertainment in the auditorium and to inspection of 
the manufacturers’ and suppliers’ exhibits. 


Irving Ritchie Presides at Assembly 


Presiding officer at the assembly Tuesday morning 
was Irving Ritchie. Mr. Ritchie introduced Eugene W. 
Norton, Apprentice Training Service representative in 
California. Mr. Norton spoke briefly on the subject of 
training office machine mechanics. 

The texts of the addresses made by the following 
three speakers on Tuesday morning are presented else- 
where: Joe Stallings, general sales manager, Clary 
Multiplier Corp., whose subject was “New Gold Strike 
in California—Clary Speed-o-lectric”; W. H. Beckwith, 
Royal Typewriter Company, Inc., who spoke on “Get- 
ting Down to Brass Tacks in Portable Merchandising”; 
and R. E. Barrett, Ohmer Corp., who topic was “Oppor- 
tunities for Profit.” 

Pat Clark, Monterey, Calif., was the other speaker 
of the morning. He discussed windows that sell mer- 
chandise and showed by charts and sketches just how 
it is possible to make window displays effective. He 
referred to the fact that department stores place a very 
high value on their windows. They know from experi- 
ence just what can be done with the right type of 
display. Unless a window influences a passer-by, 
it is not serving its primary purpose. Mr. Clark’s talk 
was one of the most informative of the convention. 


Hear Maurice Newmark on Pep 


Irwin Vincent, Western Typewriter Company, To- 
peka, Kans., former president of NOMDA, was the pre- 
siding officer at the Tuesday luncheon. At the Monday 
and Wednesday luncheon, four Remington Rand elec- 
tric shavers were awarded to fortunate people. The 
speaker at the luncheon session was Maurice Newmark, 
whose topic “Pep is Golden—and I Don’t Mean Pip” 
was another challenge to get the most out of NOMDA 
by putting a lot into it. 

Four speakers were on the afternoon program. Texts 
of the following addresses appear elsewhere in this 
issue: “A Plan for Merchandising Portable Typewriter 
in Retal Stores” by J. M. Hackney, general sales man- 
ager, portable typewriter division, Remington Rand 
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NOW IT’S OFFICIAL.—Bob Randazzo, NOMDA president. 

presents Northern California Office Machine Dealers Asso- 

ciation charter to Ralph Archinal, president of new associa- 
tion, in brief ceremony at NOMDA banquet on July 29. 


Inc.; “There’s Gold in Them Hills” by W. G. Tur- 
quand, Underwood Corporation, and “From the Vein of 
Experience” by C. T. Bills, Ames Supply Company. 

The other address was by C. LeRoy Jones, whose 
topic was “Rebuilding Typewriters and What the New 
Service Means to Dealers.” Mr. Jones outlined the op- 
eration of the Office Appliance Mechanical Institute 
and complimented the GI boys who are training to 
become mechanics. He referred to the fact that the 
high standards of the school make it necessary to have 
the boys in training for 65 weeks before they become 
qualified to graduate. 

In the rebuilding program, machines are needed for 
the trainees to work on. All machines are now being 
cleared through NOMDA and Mr. Jones made a plea 








OMDA BUSINESS SESSION 





for more machines so that there would be no delay in 
the training program. 


The Annual Banquet 


Under the toastmastership of C. Elmer Anderson, 
Anderson Typewriter Company, Pasadena, Calif., the 
annual banquet got under way Tuesday evening short- 
ly after seven o’clock. A number of merchandise 
awards wére made and Treasurer Allen Connolly pre- 
sented a special certificate of merit to Clarence Bush 
for being the dealer who rendered the most outstand- 
ing service to NOMDA in the past year. In addition, 
Mr. Bush received a fountain pen desk set. 

Several past presidents of NOMDA were introduced. 
They were James P. Ward, Shipman-Ward Manufac- 
turing Company; Theodore Schafer, United Typewriter 
Company, New York, N. Y.; Irwin Vincent, Western 
Typewriter Company, Topeka, Kans., and Nicholas 
Fucci, Business Machines Service Company, New York, 
N. ¥. 

President Bob Randazzo called Ralph Archinal, 
Alameda Typewriter Company, Alameda, Calif., to the 
microphone. As president of the Northern California 
Office Machine Dealers Association, Mr. Archinal re- 
ceived an official charter from NOMDA. Clyde Gleason, 
American Typewriter Company, San Diego, Calif., 
president of the San Diego Office Machine Dealers 
Association, also received a charter. 

NOMDA Attorney Charles Krause presented a watch 
to Bob Randazzo in appreciation of the excellent work 
he had done as president of NOMDA in the past two 
years. 

President-elect Ritchie spoke briefly, assuring mem- 
bers of his intention to devote his time and energy to 
association work and asking for their co-operation. 

The entertainment highlight of the convention was 
then presented. The Sacramento convention ensemble 
gave a full hour of music which left such a favorable 
impression that every conventionite stood up and ap- 
plauded when the program was concluded. The rest of 
the evening was devoted to ballroom dancing. 


Wednesday Morning Session 


The chairman of the general assembly on Wednes- 
day morning was Charles S. Meyers, Miami, Fla. He 
presented the following speakers, who are listed with 
their subjects: 


Albert J. Lebeck, Lebeck’s Business 


Re 





Equipment Company, Sacramento, “Mining the Dupli- 
cator Claims”; A.C. Stickney, The Gibson Art Company, 
“Have You Planned Your Store for Greeting Card 
Gold?”; James P. Ward, Shipman-Ward Manufactur- 
ing Company, “Gold Nuggets in Selling,” and Austin W. 


Eastridge, Business Machine Products Company, 
Brooklyn, N. Y., “How to Turn an Experience into a 
Profit.” 

Mr. Lebeck outlined the opportunities in the sale of 
duplicating machines and supplies by dealers and Jim 
Ward did his usual excellent job in making suggestions 
to dealers in the daily operation of their businesses. 

Mr. Stickney gave some historical background about 
the greeting card industry and concluded with some 
ideas for the office machine dealer in reference to 
profit possibilities in the merchandising of greeting 
cards. Mr. Eastridge spoke about the advantages of 
selling sound-absorbing equipment for typewriters. 


Accept New York’s Bid 


Secretary Koch announced that several cities had 
tendered invitations to NOMDA for the 1948 conven- 
tion. Jessie Taylor, Globe Typewriter & Adding Ma- 
chine Company, Inc., New York, N. Y., made a personal 
plea for her home city. Others spoke for their cities 
but the assembly voted in favor of recommending that 
the board of control select New York. President-elect 
Ritchie then adjourned the 1947 convention. 

All proceedings of the business sessions of the con- 
vention were recorded on a Peirce Wire Recorder. The 
technical aspects of the job were handled by Bruce 
Elliott, F. A. Thomas Company, San Francisco, West 
Coast representative of the Peirce Wire Recorder Cor- 
poration. 

At the luncheon following adjournment, with Ralph 
Archinal as chairman, Mrs. Ruth Mathabat presented 
her inspiring address, “On the Road Back.” She gave 
some interesting information about veterans’ hospitals 
and the young men who are making comebacks after 
injuries, mental and physical, that came to them 
through war service. Mrs. Mathabat challenged her 
hearers to think more in terms of duties as American 
citizens rather than emphasizing rights. She pointed 
out that our natural resources are not inexhaustible 
and that extravagant use of what we have is bad 
whether it is done by government or by families. 

Communism, she averred, is not a label we should 
apply to everyone with whom we disagree. It is a 
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O.A.'’s ROVING CAMERAMAN COVERS THE NOMDA CONVENTION IN SACRAMENTO 


Smith, Remington Rand Inc.; Mrs. and Mr. Wilbur Walker, 
Wilbur Walker Co., Wichita, Kans.; Jim Densford, Shawnee A-C 
Typewriter Co., Shawnee, Okla.; Sam Smith, Remington Rand 
Inc.; Mr. and Mrs. Ed Newman, Capital Office Equipment Co., 
Sacramento. 


. Boy Scouts who served as special NOMDA messengers on Mon- 


day: LeRoy Schwer; Billy Sales; Louis Cheshire. 

Mrs. Ivan Fifield, Waterloo Typewriter Exchange, Water- 
loo, Iowa; T. H. Tyndell, Typewriteria, Los Angeles; Betty and 
Mrs. H. Amann, New Orleans, La.; Charles Adair, Adair Type- 
writer Co., Los Angeles. 

McFarren Typewriter Co.; 
‘ Frazee, Ft. Pitt Typewriter Co.; Mrs. Frazee; Mrs. McFarren; 
C. R. Chappell, Peter Paul Mechanical Service: Mr. and Mrs. 
S. S. Weiner, Ft. Pitt Typewriter Co. 

Ww. AA. Johnston Sales & Service Co., Knoxville. 
Tenn.; Harry Foote, Harry’s Business Machine Co., Reno, Nev. 
The Scarbrough Family at the Convention: Billy, Betty, Barbara. 
Buster, Mrs. C. K., Becky and C. K. Scarbrough, Scarbrough’s 
Office Equipment & Service, Florence, Ala. 


- Mr. and Mrs. Robert C. Goldblatt, Star Typewriter Co., Chicago. 
- W. G. Turquand, Underwood Corp.; Joe Stallings, Clary Multi- 


plier Corp.; Jim Ward, Shipman-Ward Mig. Co.; Norbert F. Mayer, 
West Coast Platen Co., Los Angeles. 

Roy Clair, manager of the Sacramento convention bureau and 
director of the all-girl Sacramento Convention Ensemble, which 
entertained effectively at various times during the convention. 


Lester Secor, Guaranty Typewriter Co., San Francisco, Calif.; 
E. Hunter, Hunter's Office-Store Equipment Co., San Jose. 
Calif.; Charles Isham, North Sacramento, Calif.; J. W. Densford. 
Shawnee A-C Typewriter Co., Shawnee, Okla. 

Mrs. and Mr. [ohn Bialas, Chicago Adding Machine Service, 
Chicago. 

Dick Koch, NOMDA executive secretary: C. K. Scarbrough, Scar- 


brough’s Office Equipment & Service, Florence, Ala., Becky 
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20. 
2i. 
22. 


23. 
24. 


. Sam Rothman, Commercial Typewriter Co., Los 


Scarbrough, Florence, Ala. 
Joe Pritchard, Wells Office Furniture Co.; Mrs. R. C. Anderson. 
Business Appliance Co., Los Angeles; Margaret Renfrow, Sacra- 


mento. 


- Youthful beauty at the convention: Phyllis Vincent, Topeka, Kans.; 


Noakes, Sacramento; Betty Peck, Oakland, 


Maril 7 P 
. Mrs. Constance Ellison, Ellison Adding Machine & Typewriter Co., 


Houston, Tex.; Mrs. Anne Newmark, St. Louis, Mo.; Mrs. 
Saunders, San Gabriel, Calif.; Mrs. Charles Goldman, New York, 
N. Y 

7 Fred 
Gamrod, All Types Office Equipment, Chicago; J. T. Lafferty, 
Underwood Corp.; Jack Weiner, Belmont Typewriter Sales & Serv- 
ice, Chicago; Tiny rarker, Underwood Corp.; Fred Rothman, 
Angelus Typewriter Co., Los Angeles, Calif. 


. Allen Gelbin, New York, N. Y.; Phyllis and Mr. and Mrs. Irwin 


Vincent, Western Typewriter Co., Topeka, Kans. 


. Mr. and Mrs. Ralph Archinal, Alameda Typewriter Co., Alameda, 


Calif.; Mrs. and Mr. William Reid, Speed-O-Print Corp. 


. Charles Krause, NOMDA attorney: Nick Fucci, Business Machines 


Service Co., Inc., New York, N. Y.; Bob Randazzo, General Type- 

writer Co., Kansas City, Mo.; NOMDA president; Elmer Anderson. 

Anderson Typewriter Co., Pasadena, Calif. 

G. E. Miller, F. M. Swann, and P. E. King, all Southern California 

Adding Machine Co., Los Angeles. 

Miss Harriet Stephenson, NOMDA headquarters office; Dick Koch, 

NOMDA secretary; Mrs, Koch. 

Emilee Jones and Mrs. LeRoy Jones. Springfield, Mo.; Mrs. E. E. 

Noakes, chairman of the ladies committee, Sacramento; Mrs. 

ae Cleveland, San Diego, Calif.; Mrs. Dorr Doane, Portland. 
re. 

Dude Herman and His Boys, who entertained the assembly in 

the auditorium Monday evening. 

Miss Dora Neumayer, Hartford, Conn.; Fred Rothman, Angelus 

hee Co., Los Angeles; Jessie Taylor, Globe Typewriter 

& Adding Machine Co., New York, N. Y. 
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philosophy of living that is being propagandized in our 
schools and in Government circles. If we really believe 
that our form of government is correct and that an 
economy of free enterprise is the best way to achieve 
high levels of living, we should be willing to be real- 
istic about our problems and devote time and energy 
to the solution of them. Business leaders have a spe- 
cial responsibility which they cannot avoid if the 
American way of life is to continue. 

The program for the ladies was organized and con- 


- 





ducted by a committee headed by Mrs. E. E. Noakes 
of Sacramento. The first event was a luncheon at the 
Chuck Wagon on Monday. The next day, the ladies 
attended a tea at the Crocker Art Gallery. On Wednes- 
day, they joined the men at luncheon in the Senator 
Hotel. 

About 150 conventionites went to the Copa Cabana 


night club to enjoy an excellent dinner, interesting 
entertainment, dancing and some of the types of 
pleasure enjoyed by the gold rush miners of 1849. 





Trade Exhibits Interest Delegates 


In booths set up in back of the convention hall, 26 
manufacturers and suppliers displayed their wares. 
Dealers spent all available hours not devoted to busi- 
ness sessions or entertainment features to the inter- 
esting task of inspecting the exhibits. Some new lines 
shown included the Clary Multiplier, the Mail-A-Voice 
and the Soundmirror recording machines, the Peirce 
Wire Recorder and the Nigra stencil duplicator. Fol- 
lowing are brief descriptive references to the displays, 
including products shown, company names and names 
of those in attendance. 


Ames Supply Company, 564 W. Randolph St., Chicago.—The Agitor 
business machines cleaning unit in all models was on display. The 
Agitor is made by the Gray-Mills Corporation. In charge of the display 
was C. T. Bills. 

Franklin Black & Company, 309 S. Peck Dr., 
The various features of Black’s mechanical copy 
strated. 

The Brush Development Company, 3311 Perkins Ave., 
—The Soundmirror raechanical ribbon recorder and the Mail-A-Voice 
paper recorder were demonstrated by representatives of the Hunting- 
Roberts Company, Los Angeles, Brush distributors on the West Coast. 
Carl Novorska and Blair Fowles from the Brush factory were in attend 
ance. The Huriting-Roberts organization also showed steel case desks 
and chairs as well as Amaron waste baskets. Ed H. Hunting and 
E. C. Roberts were in attendance. 

Business Machine Products, Inc., 96 Liberty St., New York, N. Y. 
The Silent Sentry sound absorbing typewriter base was demonstrated 
In charge were Nick Fucci and Austin W. Eastridge 

Clary Multiplier Corporation, 1524 N. Main St., Los Angeles.—The 
Clary Speed-o-lectric adding machine was demonstrated. Joe Stallings, 
sales manager, was in charge assisted by Eugene Irvine, Bill Watkins, 
Don Parmelee and Lee Sterling. 

Federal Cash Register Company, P.O. Box 2265, Kansas City, Mo. 
Several models of U. S. cash registers were featured. Kyle W. Leeds 
was in attendance. 

Gonco Manufacturing Company, 1257 S. La Brea, Los Angeles, Calif. 
—The Jac-a-Desk typewriter platiorm support was shown 

E. C. Heard Company, 2542 E. 52nd St., Huntington Park, Calif.- 
The Pres-to-line copy holder was the center of this booth. 


Calif. 


demon 


Beverly Hills, 
holder were 


Cleveland, Ohio. 


attraction in 


It’s various features were demonstrated by Ed Heard and E. Over 
holtzer. 

C. W. Hunt, Jr., San Francisco, Calif—The Error-No copy holder 
was on display as well as a number of Pelouze postal scales. C. W 


was in charge. 
Cash Drawer 


Hunt, Jr., 
Indiana 


Company, Shelbyville, Ind.—Indiana cash 
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drawers for use with several types of adding machines and one Auto- 
graphic register model were on display. Richard Showers of the factory 
and William Showers of Long Beach were in attendance. 

The Lightning Adding Machine Company, 543 S. Spring St. Los 
Angeles.—Improved models of the stylus-operated lightning calculator 
were featured. Colorful display material was also shown. H. L. Petetin 
was in charge. 

Marr Duplicator Corporation, San Francisco, Calif.—On display was 
the new Model E electric duplicator as well as the Marr Style machine 
The Vellum line of stencils was also displayed. The following were 
in attendance: Ben Skull, sales manager; Robert Webber, service 
department; H. D. Bendheim, general manager; and John Ness, Sacra 
mento sales manager. 

Maso Steel Products, Chicago.—Office machine stands, 
waste baskets, costumers, executive files and steel letter trays were fea 
tured. In attendance were John Burke and Sterling Loomis. 

Mercury Business Machines Company, Inc., 119 Lafayette St., New 
York, N. Y.—The new “Precisa’’ ten key adding machine was on 
display. I. Meizner was the demonstrator. 

Mittag & Volger, Inc., Park Ridge, N. J.—The M. and V. line of 
inked ribbons and c arbonized papers was on display. A special feature 
of the display was a Eureka ribbon made in 1902. A printed card 
indicated that this ribbon had gone through the San Francisco fire of 
1906. The following were in charge: Carl Leydig, San Francisco; 
Harold Andre, Los Angeles; Lee Downey, northwest representative ; 
and George Semonsen, San Francisco, assistant manager. 

Niagara Duplicator Company, 128 Main St., San Francisco, Calif. 
The new Niagara line of stencil duplicators, designation No. 250, 
No. 150 and No. 125 was shown. The model numbers indicated the 
number of copies per minute that can be produced by the machines. 
In attendance were L. Edward Scriven, general manager, Gene Mac 
Farland, sales manager, Joe Feit and Ralph Johanson, treasurer. 

F. Nigra Company, 309 Minna, San Francisco, Calif—A working 
model of the new Diamond stencil duplicator was on display. It will 
be made in four models of varying capacities. The special features of 
the machine were demonstrated by Ferdinand and Jack Nigra. 

hmer Corporation, Dayton, Ohio.—The 1947 Ohmer line of key 
button cash registers was exhibited. R. E. Barrett was in charge. 

Peirce Wire Recorder Company, 1328 Sherman Ave., Evanston, III. 
The latest models of Peirce magnetic wire recorders were demon 
strated. Bruce Elliott was in charge. 

Remington Rand Inc., New York, N. Y. 
sions of the company were on display. The 
noiseless typewriters in standard sizes were 


418 S. Clinton, 


-Products of several divi- 
Remington KMC and 
demonstrated by Lilac 


Dum, Sacramento. Hand operated adding machines were featured by 
Sam Smith. The systems division display included filing cabinets, 
Kardex files and ledger trays. Messrs. Cansteiner and Cannon were 
in charge. Deluxe Model 5 and Noiseless Model 7 portables were 


on display. J. M. Hackney was in charge. 

Royal Typewriter Company, Inc., 583 Market St., San Francisco.— 
Royal portables and the Roytype line of typewriter supplies such as 
ribbons and carbons were on display. The following received visitors: 


ee a 


——— 
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Wesley Beckwith, manager, portable division, John Glasgow, Sacra 
mento and Bill Mooers, San_ Francisco. 


Smith & Corona Typewriters, Inc., 


Syracuse, N. Y¥.—The 


Silent, Sterling and Clipper models of the Smith-Corona line of portable 


typewriters were on display. 


Also shown was the Smith-Corona adding 


machine. In charge was Jack McCormick 
Speed-O-Print Corporation, 161 E. Grand Ave., Chicago.—The Model 


E Bpeed-O- Print stencil duplicator 


was featured together with the 


complete Speed-O-Print line of duplicator supplies. William Reid was 


in charge. 


Wells Office Furniture Co., 725 §S. LaSalle, Chicago.—On display 
were several models of office machine stands, posture chairs and waste 
baskets. Joe Pritchard was in charge assisted by Roger Lambert. 


B. F. Wilson, Oakland, Calif.- 


Precision welding service 


was featured 


together with a new tool for Underwood typewriters B. F. Wilson 


was in attendance. 


Woodstock Typewriter Company, San Francisco.—The new segment 
shift Woodstock typewriter wz <5 demonstrated. In charge of the display 


was Ed E. Noakes, E. E. Noakes 


[Typewriter Company, Sacramento. 





Convention Registration 


A 
Albright, Jack, Albright’s, Las 
Vegas, Nev. 
Allen, Frank A., Allen Office 
Equipment Co., Vallejo, Calif. 
Amann, Betty, New Orleans, La. 
Amann, Howard, Amann Type 
writer Co., New Orleans, La. 
Amann, Mrs. Howard, New Or 
leans, La. 

Anderson, C. Elmer, Andersor 
Typewriter Co., Pasadena, Calif 

Anderson, Mrs. C. E., Pasadena 
“alif. 

Anderson, Don H., Anderson 
Typewriter Co., Pasadena, Calif. 

Anderson, Harry, Tribune Print 
ing & Supply Co., Great Falls 
Mont. 

Andre, H. A., Mittag & Volger, 
Inc., Los Angeles, Calif. 

Archinal, Ralph, as Type 
writer Co., Alameda, Calif. 

Archinal, Mrs. Ralph, Alameda, 
Calif. 

Armand, R. T., Montreal, Canada 


B 

Bakewell, Alvin a Victor Adding 
Machine Co., Chicago, ; 

Ball, C. C., Ball Office Equipment, 
Inc., Phoenix, Ariz. 

Ballagh, Mort, M. B. M. Co., Los 
Angeles, Calif. 

Bangs, James C., Stationers, Inc., 
Pocatello, Idaho. 

Barr, William S., Auburn, Calif. 

Barrett, Richard E., Ohmer Corp., 
Dayton, Ohio 

Beach, Fred A., International Of 
a Appliances, New York, 


Beckwith, W. H., Royal Type 
writer Co., New York, : 
Berlin, Joe E., Typewriter Em 

porium, Denver, Colo. 

Bialas, John S., Chicago Adding 
Machine Service, Chicago, III. 

Bialas, Mrs. Laura, Chicago, III. 

Bills, Chas. T.. Ames Supply Co., 
New York, N. Y. 

Birrell, F. W., Idaho Typewriter 
Exchange, Pocatello, Idaho 
Blaisdell, R K., Blaisdell’s, Type 
writer & Office Equipment Co., 

San Leandro, Calif 

Blanchard, G. A.. San Jose, Calif. 

Bloom, Irving G., Bloom Tyne 
writer Exchange, Lincoln, Nebr. 

Booher, V. J., San Pedro, Calif. 

Bragg, F. O., Long Beach, Calif 

Brage. Mrs. F. O Long Beach, 
Calif. 

Brewington, R. D.. Houston, Tex 
ricker, Paul. Business Equipment 
Service, Kalisnell, Mont. 

Brooke, H. G., Federal Cash Reg 
ister Co., Fort Worth, _ 

Buckland, William  V.. Cc 
Smith & Corona Type hast 
Inc., San Francisco, Calif 

Bush, Clarence E.. General Type 
writer Co., Washington, D. C 


Cameron, E. W., Remington Rand 
_Inc., Los Angeles, Calif. 
Chappell, Charles R., Pittsburgh 


a. 

Clark, Pal, Tri-County Typewrite: 
Co., Monterey, Calif. 

Cleveland, Ira A., Business Equip 
ment Ca., San Diego, Calif. 

Cleveland, Mayme S., Business 
Equipment Co., San _ Diego, 
Cali 

Collins, Chas. R., Collins & That- 
cher, Oakland, Calif 

Conliffe, Frank, Coos Bay, Ore. 

Connolly, Allen B., Reliable Office 
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Equipment Co., Inc., Evansville, 
Inc 


D 

David, Jimmy, David Typewriter 
Co., Sacramento, Calif. 

DeGroot, Earl T., DeGroot Type- 
writer Exchange, Kalamazoo, 
Mich. 

Dehn, Jr., I. A., Oakland, Calif. 

DeMello, Alvin A., Berkeley, 
Calif. 

DeMello, Edwyna, Berkeley, Calif. 

Densford, J. W., Shawnee A-C 
Typewriter Co., Shawnee, Okla. 

De Sciose, Louis, I-E-L Co., Den- 
ver, Colo. 

Dixon, M. R., M.B.M. Co., Tem- 
ple City, Calif. 

Divelbiss. L. B,, Columbus, Miss. 

Doane, Dorr B., Office Equipment 
Corp., Portland, Ore. 

Doane, Mrs. Dorr B., Portland, 
Ore. 

Downey. Lee E., Mittag & Vol- 
ger, Inc., Sacramento, Calif. 
Dudeck, Victor M., Eureka, Calif. 
Dunn, James C., Holladay Co., 

San Francisco, Calif. 
Dunn, James W.. Valley Type- 
writer Co., Visalia, Calif. 


Eastridge, Austin W., Business 
Machine Products Co., Brook- 
lyn, I » 

Eichhorn, J. A., Floyd Stationery 
Co., San Pedro, Calif. 

Elliott, B. C., Elliott-Greer Co., 
Amarillo, Tex. 

Elliott, Robert, Elliott-Greer Co., 
Amarillo, Tex. 

Ellison, Mrs. Constance, Ellison 
Adding Machine & Typewriter 
Co., Houston, Tex. 


F 

Feigle, Edwin T., Edwin T. Fei- 
gle Co., Houston, Tex. 

Fernandez. Bob. R. A. Tiernan 
Typewriter Co., Santa Ana, 
Calif. 

Fichtner, Walter. Southern Cali- 
fornia Adding Machine Co., Los 
Angeles, Calif. 

Fifield, Ivan M., Waterloo Type 
writer Exchange, Waterloo, Iowa 

Fifield, Mrs. Ivan M., Waterloo, 
Iowa 

Fink, Herman, Remington Rand 
Inc., New York, N. Y. 

Fisher, T. M., Fisher’s, Boise, 
Idaho 

Foiles, Jr., Harry H., The Office 
Machines Co., Memphis. Tenn. 

Foote, Gordon, Harry’s Business 
Machine Co., Reno, Nev. 

Foote, Harry S., Harry’s Business 
Machine Co.,, Reno, Nev. 

Forehand, William C., L. C. 
Smith & Corona Typewriters 
Inc., San Mateo, Calif 

Fotis, George W. Remington 
Rand, Inc., New York, ap 

Frazee, L. W, Pittsburgh, Pa. 

Frazee, Mrs. L. W., Pittsburgh 
Pa. 

Fucci, Nick, Business Machines 
Service Co., Inc., New York, 
a 


G 

Galland, J. W., L. C. Smith & 
Corona Typewriters Inc., New 
York, N. Y 

Gamrod, Fred. All Types Office 
Equipment, Chicago, III. 

Garrigan, J., Typewriter and 
Equipment Co., Springfield, Ohio 
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NOMDA EXHIBITS—These displays were among those at 
the National Office Machine Dealers Ass'n convention at 
Sacramento, Calif., July 28-30. Top picture is of the Clary 
Multiplier Corp. exhibit and bottom view shows the attrac- 
tive display of the Lightning portable adding machine. 


Garrison, W. Marietta Office 
Supply Co., Marietta, Ohio 

Garrison, Mrs. W. J., Marietta, 
Ohio 

Gilbert, John A., Orrice APppPLi 
ANCES, Chicago, IIl 

Gillcert, T. C., Typewriter Doc 
tors, Oakland, Calif 

Glasgow, John W., Royal Type- 
writer Co., Los Angeles, Calif. 

Gleason, C. 2 American Type 
writer Co., San Diego, Calif. 


Glinane, Mre. C., Hotis, L. I., 


Goldblatt, Robert C., Star Type 
writer Co.,°Chicago, Ill. 

Goldblatt, Mrs. Robert C., Chi 
cago, IIl. 

Goldman, I., Universal Office 
Equipment Co., New York, N. Y 

Goyette, L J., Office Equipment 

o., Millbrae, Calif. 

Gronbech, R. B., Ingelside Sta 
tionery & Office Equipment, San 
Francisco, Calif. 

Gustafson, Herbert, 
Wash 


Puyallup, 


H 


Hackney, James, Remington Rand 
Inc., New York  F 

Hammond, Jack + ¥ 
Typewriter Co. : 


Hammond 
»acramento, 


Cali 

iaradices William A., Office Appli 
ance Co., Hollywood, Calif 

Harris, C. ; @ L. C. Smith & Cor 
ona Typewriters, Inc., Los An 
geles. Calif. 

Hart, Gene, Hart’s Typewriter & 

Adding Machine Co., Los An 

aoien, Calif. 

Heard, Edward C., E. C. Heard 
Co., Los Angeles, Calif 

Heiman, E. D.. C. W. Hunt & 
Son, San Francisco, Calif 

Henderson, James C., Henderson’s 
Business Machines, Corvallis, 


Ore. 
Hird, R. O., American Typewriter 
Co., San Diego, Calif. 
om, Roy F., Walnut Creek, 


bor me’ H. J., National Service 
Co., Billings, Mont 


Holbrooke, Holbrooke Office Equip 
ment Co., Visalia, Calif. 

Hopwood, Ralph, Santa Cruz, 
Calif. 

Horal, Leo C., Denver Typewriter 
Co., Denver, Colo. 

Horne, Fred F., Monterey, Calif. 

Hudak, John L., American Type 
writer Co., Pittsburgh, Pa. 

Huggins, Miller J., Anderson, Ind. 

Huggins, : che Miller J., Ander- 
son, a 

Hunt, Cc" W., Cc. W. Hunt & Son, 
San Francisco, Calif. 

Hunt, F. N., American Typewriter 
Co., oa Diego, Calif. 

Hunter, Ed. E., Hunter’s Office- 
Store Equipment Co., San Jose, 
Calif. 


Inzerillo, Frank, Pasadena, Calif 

Inzerillo, Miss Mattie, Pasadena, 
Calif 

Irvine, Eugene, Clary Multiplier 
Corp., Los Angeles, Calif, 


J 


Janson, Ollie J., Yreka, Calif. 

Johnson, Len, Oakland, Calif. 

Johnston, W. AA., W.. AA. John- 
ston Sales & Service Co., Knox 
ville, Tenn. 

Jones, C. LeRoy, Office Appliance 
Mechanical Institute, Springfield, 
NLO. 

Jones, Mrs. C. LeRoy, Springfield, 
vO 

Jones, Emilee, Springfield, Mo. 

Jourulaga, Wayne, W. W. Welch 
Co., La Habra, Calif. 


K 


Kansteiner, M. A., Remington 
Rand Inc., San Francisco, Calif. 

Kantor, Stephen .. Shipman 
Ward Mfg. Co., Chicago, Ll. 

Kennedy, V. L., Kennedy Busi 
ness Machines Cc., San Jose, 


King, Paul E., Southern California 
Adding Machine Co., Los An- 
geles, Calif. 
(Turn to page 94, please) 
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CONVENTION REPORTS AND ADDRESSES 


(Presented in Their Sequence on the NOMDA Sacramento Program ) 





MINING YOUR CLAIMS TODAY 
AND IN THE FUTURE 


By Robert R. Randazzo 
NOMDA President 


General Typewriter Co., 
Kansas City, Mo. 


[! GIVES ME a great deal of personal pleasure to see this splendic 

attendance at our twenty-second annual convention. rhe spirit ol 
co-operation and the mutual desire to progress as an association is only 
one of the many encouraging indications of this large attendance. 

Today we are standing on the threshold of a new business era. Like 
all new and undeveloped phases of our personal, business and national 
existence, it is a period of grave doubt, hesitation and uncertainty. We 
must prepare ourselves now for the next phase, which will be either pros- 
perity or recession. A _ strong, vital, prosperous industry must be our 
goal and will be our guarantee against any recession. 

Most of us are beginning to experience a leveling off in volume of 
business. Once again we must realize that we must work for our cus 
tomers in order to insure increased trade. We should not become too 
alarmed, lose our heads, cut prices and give away the operating profits 
we have to receive to meet increased expenses and overhead. We must 
work for a greater percentage of profit than we ever did before 

In order to combat any anticipated recession we must again become 
a service institution, serving the public and anticipating its needs 
wisely and judiciously. Now is the time to inform the public through 
advertising that we again are in a position to take care of their 
needs for office equipment. 

A good many of us dealers have complained vigorously about not 
receiving a fair share of the office equipment production, especially 
portable typewriters. In order to prove our sales ability and show the 
various manufacturers the merit of our contentions, we must act now to 
provide means of disposing and merchandising the office equipment 
that will soon be more plentiful. Again I say we must do our share 
and begin now, not only to advertise, but to fulfill our promises to the 
manufacturer. 

Over a year and a half has lapsed since I have taken over the presi 
dency of this association. To the best of my ability I have tried to 
keep my promise and carry forward the program commenced by my prede- 
cessor. I will be first to admit that our association should have accom 
plished more than it has. However, I feel we have progressed tremendous- 
ly and I have every confidence that it will continue because we are now 
on the right road. 

Our greatest criticism has been in that we have not been getting sur 
plus for the dealers. I can truthfully say that every resource and influ 
ence that our association possesses was used behind the movement to get 
surplus for the dealers. But it is impossible to fight 14 million veterans. 
Therefore Congress would not and did not yield to our protest. The 
last of 1946 we saw OPA lifted from our industry. This was a big relief 
to most dealers. Again, the majority of you members will never know 
how much your association meant to you for all it did to protect your 
interests and welfare in Washington during WPB and OPA. Even at the 
present time the outcome of important matters still pending will have a 
great effect on your business. To Mr. Clarence Bush, our Washington 
representative, we owe a debt of gratitude for giving our association 
so much of his valuable time and knowledge. 


Membership Shows Steady Growth 
When I say we have made progress, I am referring to the increased 


membership. Several factors have caused this, such as our regional 

meetings held in Oklahoma, Indianapolis, Miami and Kansas City, in 

addition to the many newly-formed state associations, such as central 

Florida, northern California, San Diego and Missouri, besides the 

many in the process of being formed. These meetings have proved that a 

greater interest is being shown among the dealers and that problems 

are being discussed that are vital to particular areas It has also 
proved that dealers will make every effort to attend a state or regional 
meeting rather than a national convention. 

Our executive secretary, Mr. Richard Koch, has done a good job in 
improving our news-letters and our ‘‘Who’s-Who,” and in working more 
closely with the manufacturers, suppliers and trade publications. 

\ great many of you dealers do not realize the good work that your 
general counsel, Mr. Charles Krause, has done for our association. I 
for one never realized the number of opinions and the advice he gives 
to our dealers on problems that confront them from time to time. 
As an association service, Mr. Krause’s advice and counsel is available 
at all times to the members. It is there for your asking. The agreement 
that our association recently made with Mr. C. L. Jones has proved 
to be a big asset to our association financially; it has allowed the 
R.E.P. committee to function again. 

I am happy to inform our membership that all loans made to R.E.P. 
in 1944 have either been canceled by the dealers who made the loans 
or paid back in full. 

President's Recommendations 
I would like to make the following recommendations 
A change of our name to National Business Machines Association 

This will allow us to take in a wider group in the business machines 

industry, especially the cash register group 

Our executive secretary should have complete ch 

sponsibility in administering the problems that arise, in addition to 

promoting our association. 

3. All important matters and problems that come up in our local, state 
and regional associations should be cleared through the national execu 
tive secretary's office. 

4 A revision in the number of our present regional districts not to 
exceed 16 in number. 

5. The board of directors should be reduced to not more than 16, one 
director to be appointed from each regional district. By doing this, 


rge and full re- 
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our association will not be hindered when it is necessary to have 
the board of directors take action on important matters that arise 
irom time to time. 

6. Promote better understanding with manufacturers and suppliers. 

7. Raise the membership dues in order that R.E.P. committee can 

function properly and foster research, education and promotion. 
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THERE’S GOLD IN SACRAMENTO FOR 
YOU, TOO—SO LET’S BE 
GOLD DIGGERS 


By Joseph W. Pritchard 


Wells Office Furniture Co., 
Chicago, Ill. 


ELLO TO THOSE whom I know and to those whom | don’t know, 

but would like to know. 

In the few years that I have been with NOMDA, I have met and 
enjoyed some fine people and business associations. Each year and 
each convention find new friends being made. 1 am grateful to Bob 
and Dick for asking me to speak here. ; : . 

My theme, “There’s Gold in Sacramento for You, Too—So | 
Be Gold Diggers,” applies to Mattoon, Elyria or anywhere else. 


ON THE OPPOSITE PAGE—MORE ROVING CAMERA 
SHOTS AT THE NOMDA CONVENTION, SACRAMENTO 


1. George Tilton, Great Falls Typewriter Exchange, Great Falls, 
Mont.; Fred Schlador, Typewriter Equipment Co., San Diego; 
C. E. Gleason, American Iypewnter Co., San Diego; C. J. Harris, 
L. C. Smith & Corona Typewriters, Inc., Los Angeles. Mr. Tilton 
made the trip in his own plane. Finding himself obliged to stop 
on the way, he landed at a weather station and beacon light at 
Lesen, Utah, where he was provided with food and lodging—a 
delightful experience. Y 

. Earl White, Ames Supply Co.; Josephine Solomon, Ames Interna- 

tional Ltd.; Dorothy Ames and C. T. Bills, Ames Supply Co. 

California State Capitol opposite convention hotel. 

C. B. “Duke’’ Waters, George Fotis, R. C. Smith, T. J. Webb, all 

Remington Rand, Inc. 2 : 

. Ralph Archinal, Alameda Typewriter Co., Alameda; Mrs. Archinal; 
Harriet Stephenson, NOMDA headquarters; E. E. Peck, Peck’s 

Office Appliances, Oakland. : 

R. E. Barrett, Ohmer Corp.; Wilbur Walker, Wilbur E. Walker Co.. 

Wichita, Kans.; Miller Huggins, Anderson, Ind.; Earl DeGroot, De- 

Groot Typewriter Co., Kalamazoo; M. Teschion, AAA Typewriter 

Co., St. Paul; Harry W. Olson. American Typewriter Co., Minneap- 

olis; Samuel Stein, Quality Office Equipment Corp., New York; 

Bill Garrison, Marietta Office Supply Co., Marietta, Ohio. : 

7. James Dunn, Valley Typewriter Co., Visalia; Alvin Bakewell, Victor 
Adding Machine Co.; John Romano, Valley Typewriter Co., Fresno: 
Herb Wheeler, Standard Office Equipment Co., Stockton; Franz 
Schreyer, General Typewriter Co., Salt Lake City; Kurt Vasen, 
Victor Adding Machine Co. 

8. F. Nigra, Jack Nigra, and H. Leonard standing behind their new 
duplicator known as the Diamond. 

9. Nick Fucci, Business Machines Products Co., New York; Jim Laf- 
ferty, Underwood Corp.; Mrs. C. Glinane; Charles Krause, NOMDA 
attorney; Mrs. Schafer and Ted Schafer, United Typewriter Co., 
New York; A. W. Eastridge, Business Machines Products Co. 

10. Herman Fink, Remington Rand, Inc.; Joe Galland, Liberty Type- 
writer Co., New York; Joe Rubenstein, Addressing Machine & 
Equipment Co., New York; Alex Kopp, New York. 

ll. Seated: Louis De Sciose, I X L Typewriter Co., Denver; F. M. 
Swann, Southern California Adding Machine Co., Los Angeles; 
C. E. Winkleman, General Office Equipment Co., San Francisco. 
Standing: F. E. Glover, General Office Equipment Co.; G. E. 
Miller and Paul King, Southern Typewriter & Adding Machine Co., 
Los Angeles; John A. Ogden, Ogden Office Machine Co., Los 
Angeles. 

12. James Hackney, Remington Rand, Inc.; C. T. Bills, Ames Supply 
Co.; C. LeRoy Jones, Office Appliance Mechanical Institute, Spring- 
field, Mo.; W. G. Turquand, Underwood Corp.; W. H. Beckwith. 
Royal Typewriter Co., all speakers at an afternoon session. 

13. Seated: James Dunn, Valley Typewriter Co., Visalia, Calif.; Kurt 
Vasen, Victor Adding Machine Co.; Franz Schreyer, General Type- 
writer Co., Salt Lake City. Standing: Alvin Bakewell, Victor Add- 
ing Machine Co.; John Romano, Valley Typewriter Co., Fresno: 
Herb Wheeler, Standard Office Equipment Co., Stockton; A. F. 
Palmer, Royal Typewriter Co. 

14. Seated: Charles Krause, NOMDA attorney; Mrs. Neumayer; Ralph 
Neumayer, National Typewriter Co., East Hartford, Conn... Stand- 
ing: John A. Ogden, Ogden Office Machine Co., Los Angeles; Nick 
Fucci, Business Machines Products Co. 

15. Tom Fisher, Fisher's, Boise, Idaho; Jack Park and W. G. Turquand, 
Underwood Corp.; Fred Rothman, Angelus Typewriter Co., Los An- 
geles; Bill Huston, Red Feather Products Ltd.; Tiny Parker (seated), 
Underwood Corp.; Mark Neudecker, Red Feather Products, Ltd.; 
Sam Rothman, Commercial Typewriter Co., Los Angeles; M. R. 
McCoy, McCoy’s Office Equipment, El Centro; Ben Skull, Marr 
Duplicator Co.; Arthur Perry, Typewriter Guy, San Francisco. 

16. Otis A. Kissack, Office Equipment Co., Santa Barbara; J. M. Bal- 

lagh. M B M Co., Los Angeles; M. R. Dixon, Speed-Liner Corp.; 

Alex Rattray, Geyer’s Publications. 

Frank Wedel, Brush Development Co.; Ed Hunting, Hunting-Roberts 

Co.; Carl Novorska, Gerald B. Miller and Glen Eddy, Brush 
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Development Co.; Curly Roberts, Hunting-Roberts Co. 


- Early western. Herb Wheeler, Standard Office Equipment Co., 


Stockton, Calif.; Ed Noakes, Ed E. Noakes Typewriter Co., Sacra- 
mento; Bob Randazzo, president NOMDA; E. E. Peck, Peck’s Office 
Appliances, Oakland; Harry Foote, Harry’s Business Machines, 
Reno, Nev.; Ralph Archinal, Alameda Typewriter Co., Alameda. 


- Mrs. Paul Pearson, Berkeley; Mrs. Al DeMello, Mrs. Winn Phillips. 


Oakland; Mrs. Percy Smock, San Carlos; Mrs. Gene Blanchard. 
San Jose; Mrs. Dan Holbrook, Visalia. 


. Palms lining Capitol grounds. 
- Nick Fucci holding little Betty Scarbrough on his lap, Betty sound 


asleep. 
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. P. J. Stack, Johnson-Stack Co., Chicago; Mary Stack and Tom 
Stack, Stack Typewriter & Suppl Co., Chicago; Mrs. Tom Stack: 
cFe 


Mrs. McFerran; M. McFerran, rran Typewriter Co., Pittsburgh. 


. Bill Mooers, A. F. Palmer, Wes Beckwith. George Stimpson, John 


Glasgow—all portable representatives Royal Typewriter Company 
except Mr. Beckwith, manager portable division. 


. P. J. Stack, Johnson-Stack Co., Chicago; Charles W. Hunt, C. W. 


Hunt & Son, San Francisco; Tom Stack, Stack Typewriter 4 Supply 
Co., Chicago. 


. Paul Bricker, Business Equipment Service, Kalispell, Mont.; Roger 


Lambert, Wells Office Furniture Co.; Don Parmelee, Clary Multi- 
plier Corp.; Joe Pritchard, Wells Office Furniture Co. 
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foneymoon is over. Some of us will get sore muscles working again, 
but after awhile the soreness will ease. We don’t want WPA anymore. 
We want good old American ingenuity put to work so that we can 
help ourselves and others in NOMDA. 

NOMDA is growing year after year. Associations are in every field 
today—stationery, office furniture, department store, and so on. Your 
NOMDA is only as good as the effort individual members put into it. 


Put it on the barrel in front of everyone. Don’t talk it over with 
yourself and grumble—spit it out. If you're right, fine, if wrong, 
so what? You tried and gave your best, but at least you found out 
the answer. 

The average typewriter dealer does not limit his sales to portable 


typewriters. Consequently your organization is known as “Office Ma 
chine Dealers Association.”’ Most of you find gold in doing a complete 
selling job. If you sell a typewriter, why not sell a chair, a desk, a 
desk lamp to go with it? Your service men as well as your salesmen 
are out calling. Why don’t they act as your good will men for seeking 
leads on office equipment? There are a lot of dealers selling office 
equipment. Should you handle it? Wells believes you should. You 
put typewriters and other machines on tables for people to see in your 
store. Why not give your prospective clients a chair to sit in, and 
sell them the chair also? 

In closing, remember the gold in your own backyard. Your NOMDA 
is only as strong as you yourself make it. Get your manufacturers to 
boost your organization by exhibiting at your conventions and adver 
tising in your programs. Co-operation should and, I hope, will continue 
to be the moving spirit of NOMDA. 





WHY TRADE ASSOCIATIONS? 


By Clarence Bush 


General Typewriter Co., 
Washington, D. C. 


HEAR MANY businessmen ask, ‘‘Why trade associations?; What do 

they do?; Why should I join?; What will 1 get out of it if I do?” 
{ am frank to confess that many years ago | asked these same questions. 
That was before I had learned what trade associations can do. That was 
befere I had received the benefits that are there and are available to 
all of us. 


I have a friend at home who is very well known and very popular. 
In talking to him one day I asked him how many clubs, associations 
and other organizations he belonged to. He said that he did not know. 


I told him that it was reported that he belonged to more than 100. He 


said no, but that it must be over 40. This man is what is known as a 
joiner. He belongs because his friends belong. He joins in order to 
say that he belongs. He does not and can not get much of value from 
these connections. If he were to spend all his time at it there are 
not enough hours in the day for him to attend the meetings, and to 
receive the benefits offered. 


his is an extreme case, but it shows one reason why a person should 
not join an association. You should not join just to keep up with the 
Joneses. You should not join just to please your vanity You should 
not join just to be seen with the leaders in your industry. You should 
not join with the idea of adding a note of respectability to your business. 
You should not join with the hope of making a profit from your asso- 
ciates. You should not join in order to learn how to keep within the 
bounds of the law. 

There are only two good reasons why anybody 
association. The first is in order to do a better job in 
the second, in order to help others do a better job in theirs 
the reasons why there are over 12,000 trade associations in the 


should join a trade 
his own business, 
These are 
United 


States. These associations represent all kinds of business. They operate 
in every industry. They have been doing important work for years. 
These are the reasons why a majority of the 2,000,000 American em- 
ployers belong to trade associations. These are employers that own 
their own businesses. These are employers who are heads of corpora- 
tions. The record shows that they believe in trade associations 
Your Obligation to the Public 

Every businessman has certain obligations, and the first and most 
important is to the public. It is your duty to see to it that your cus- 
tomers receivee the best goods, the best materials, the best machines and 
the best service that is obtainable. You are taking their money, and 


the more you give in return the greater will be your success. 

I'rade associations are organized for the purpose of helping businessmen 
fulfill their obligations. It is their business to inform and to advise their 
members This they do by means of research, education and promotion 

Research is the accumulation of data about your business. One way 
to get this information is by sending questionnaires to the members 
The answers are tabulated in any manner desired—by areas, by size 
of business, by volume of sales, and so forth. Then an average is ob 
tained to which you can compare your operations. A standard of achieve 
ment is set before yOu. You have a yardstick by which to judge your 
progress. Are you keeping up with your competitors? Is there something 








wrong with one part of your business? This data will either confirm 
or deny the efficiency of your management. Research can also develop 
ideal methods of keeping business records, how to keep track of your 
sales, your rentals, and your repairs. It can recommend the best and 
simplest bookkeeping systems especially adapted to your business. It 
can show you the best forms to use. It can set up ideal contract and 
other legal papers. 

Education covers all the various details of business It is general 
information about everything you do. It covers your daily problems 
It presents new ideas and new methods. It acquaints you with new 
materials and new devices. This is what keeps you up to date and on 
your toes 

Promotion covers relations between employers and employees It 
covers relations between you and the Government. It covers relations 
between groups in the business, such as dealers and manufacturers. It 
covers co-operative movements within an industry, sucl as grou] 
buying and group selling. Promotion is the effort of a trade associatior 
to create harmonious conditions within its field of operations 

Your Obligation to the Industry 

You became part of an industry on the day that you opened your 
iloor for business. You became one of that group who are engaged in 
a similar business. Your. interests are the same as these others and you 
problems are their problems 

As one of that group you have certain obligations. You owe these 
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others right thought and right action. Right thought is your duty to 
be fair and just when you think of your competitors. If you don’t know 
them, you have no right to think them dishonest or underhanded. If 


they are strangers to you, you have no right to listen to the stories 
told about them or to think them poor businessmen. To think right 
you must know your competitors. This is not easy to do during the 


regular course of business. When you meet them you have little time. 
You meet them on the street, or in your office, or in competition in 


a customer’s office. You don’t make real friends that way. But if 
you go to the association lunches, dinners and meetings, especially 
those local meetings, you will meet your competitors, and you will 
get to know them. You are meeting on a common ground. You are 


meeting in a friendly spirit. You will find most of these others to be 
neither underhanded nor dishonest, nor poor businessmen, but just like 


you. You will be glad to have them as friends. 

Right action is your duty to conduct your business so that it will 
be fair to others. Every man is entitled to an even break. This means 
that your operations should be in accordance with good ethics. Your 
representations and your advertisements should be on a high level. They 


should be truthful and complete. Your guarantees should be genuine. 


What is truthful, what is fair, what is right is subject to various 
interpretations. All men do not think alike. Therefore it is a great 
advantage to have a trade association in your industry which can set 


up a set of rules and a code of ethics, so that the various viewpoints 
can be consolidated. 

Right thought and right action are of universal application. If there 
be a golden rule your competitors will think right about you when they 





EARLY ARRIVALS ENJOY BARBECUE AT ED NOAKES 
HOME ON JULY 27.—Above, left to right: Host Ed Noakes, 
E. E. Peck, R. H. Koch, Bob Randazzo, Allen Connolly, Ralph 
Archinal and Vito Randazzo. Below, seated clockwise: Mrs. 
Bob Randazzo; Mrs. R. H. Koch; Allen Connolly, Reliable 
Office Equipment Co., Evansville, Ind., NOMDA treasurer: 
Mrs. Vito Randazzo; Frank and Mattie Inzerillo, Pasadena, 
Calif., guests of Bob Randazzo; Roger Lambert, Wells Office 
Furniture Co.; Bob Randazzo, General Typewriter Co., Kan- 
sas City, Mo., NOMDA president; Harriet Stephenson (head 
above others); Mrs. Ed E. Noakes; Betty Peck; Mrs. E. E. Peck: 
Vito Randazzo, General Typewriter Co., Kansas City, Mo.; 
Mrs. Ralph Archinal. Standing, left to right: Ralph Archinal, 
Alameda Typewriter Co., Alameda, Calif.; Ed E. Noakes, 
Noakes Typewriter Co., Sacramento, Calif.; R. H. Koch, 
NOMDA secretary; Ed E. Peck, Peck’s Office Appliance Co., 
Oakland, Calif.; Joe Pritchard, Wells Office Furniture Co. 
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A WESTERN WELCOME TO NOMDA OFFICERS.—It must 
have been a long, hard journey in a locomotive built in 
1863. Serving as the welcoming committee are, left to right: 
Ralph Archinal, Alameda Typewriter Co., Alameda, Calif.; 
C. K. (Elmer) Anderson, Anderson Typewriter Co., Pasadena, 
Calif.; Ed Peck, Peck’s Office Appliance Co., Oakland, Calif.; 
Ed Noakes, Noakes Typewriter Co., Sacramento, Calif. Ready 
to dismount from the “iron horse” are Vito and NOMDA 
President Bob Randazzo (at controls), General Typewriter 
Co., Kansas City, Mo.; NOMDA Secretary Dick Koch and 
NOMDA Treasurer Allen Connolly (in tender), Reliable 
Office Equipment Co., Evansville, Ind. 


know you. If this thing works both ways your competitors will act 
right toward you when good ethics are understood. You will then re 
ceive both right thought and right action from your competitors rhe 
level of business operations will be raised, and everybody will benefit. 

There is a third obligation that a business man has, and that is t 
himself. This obligation is that he make the most of every opportunity. 
You owe yourself the chance for better working conditions. You owe 
yourself the chance for better living conditions. You owe yourself the 
chance for better income and more profits. You owe yourself the chance 
for a more assured future. 

When I hear men say that they do not join a trade association because 
it is not worth the money, I wonder at them. They are just shutting 
the door ot their own advancement. The work of trade associations con 
sists of the co-operative efforts of its members. If you put something 
into these organizations, even if it is just your dues, you are bound to 
get something out of it. I never heard of running an automobile without 
putting gasoline in it. I rfever heard of riding a horse without feeding it 
Neither automobile, nor horse, nor association will go very far or very 
fast without somebody paying a price. Trade associations are just like 
any other investment; you don’t get something for nothing 

There are those who don’t join because they say that they do not 


need the association. They say that they are getting along all right 
without it. Are such men unduly conceited? Do they think that they 
can match the combined efforts and knowledge of so many others in 
the industry? I do not think so. These are merely admissions of men 
who do not know what they are talking about. They are like the boy 
who quits school. He says that he does not need education and can 


live without it. But you know and I know that that is not the easy 
road to success. If he does make good his success is in spite of his 
lack of education, not because of it. Statistics show that one out of 
every 25 employers go out of business every year. Why should a busi 
nessman take the hard road and the long road? Why not get all the 
help that you can? Why not make your success as certain as possible? 

A businessman has a further obligation to himself. It is that he shall 
not fall into a rut. If you are like most businessmen, you do the same 
things over and over again every week and every month. You are 
occupied with the details of your business. You are delaying solution 
of the larger problems, or ignoring them completely. You are looking at 
your operations from the inside. You are watching your sales. You 
are watching your expenses. You are watching your employees. You 
are not looking at your business as your customers do. It is wise to 
get away from your store or office once in a while. If you attend 
the meetings and conventions of your trade association it gives you 
the opportunity to break this chain of habit. You get in a new atmos 
phere, get new thoughts. You can take a bird’s-eye view of your own 
business and get out of that rut, at least for the time being. 

When you go to these association meetings you will find there those 


men who represent your source of supply. Manufacturers and whole 
salers go to these meetings with the hope that they will meet you there 
It is to their interest to know you better. It is to your interest to 
know them better. You can never be too solid with your sup 
pliers. It is true that you are in touch with local managers. It 
is true that you meet the field men who call on you. It is true 
that once in a while you go to the home offices or to the factories 
of these manufacturers. I am not suggesting that this is not perfectly 
right and advantageous. But consider the opportunity of meeting so 
many manufacturers all at one time and in one place Think of the 


attitude of friendliness that prevails at such times. Can you afford te 
miss these meetings? 

A trade association offers you protection. It is it position to give 
you insurance that cannot be purchased from regular insurance com- 
panies, or any other place. I refer to that protection that can be had 
through group action. Associations have the power to represent you, 
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where you, as an individual, cannot act. Let me give you an example 
of what I mean 

In our office machine field, there are many of you who will remember 
back in 1943 when the Government proposed to limit the rental ad 
typewriters to war industries. No rentals were to be made commer: 
cially, or to the home. They said that this restriction was necessary 
because of the shortage of supply, and to provide typewriters for war 
uses. Think of what this would have done to those dealers who were 
located where there were no war industries, or few of them. Their 
machines would have set on their shelves, and they would not have 
derived any income from them This income was vital to dealers in 
those days because there were no sales. If dealers sold their stock they 
would soon be out of business, for typewriters were not replaceable 
lt was a very serious situation for a considerable segment of the 
business. Your association recognized the danger, and protested to the 
Government. This was to no avail. They were determined to go ahead 
regardless of the consequences. So it was decided to find out the true 
situation, and a survey was made by means of a questionnaire sent*to 
all dealers. The number and location of rentable typewriters was ob 
tained from all points in the United States. With this data the OPA 
was again approached, and it was shown that it was not necessary 


to restrict rentals as proposed. A priority system was suggested, and 
finally adopted. Your association certainly saved the members thousands 
and maybe millions of dollars It kept those affected members in 
business. 


Now you may think that the war is over, and no such peril will 
face us again. | wish | was sure that this was true. Let us look back 
to the days before the war. The Internal Revenue Bureau proposed to 
apply the excise tax to the sale and rental of used typewriters and 
possibly other office machines. Action had already been started against 
some dealers. This would not be particularly bad, and would have merely 
added: some expense for the cost of collecting the tax and keepin 
records of it. But we found that the law was retroactive and senahen 
back for some years. Dealers would be forced to pay the tax when 
they had not collected it from their customers. Nor would it be possible 
to go back to these customers and collect it now, together with interest 
on these sums, and possibly a penalty. Again a serious situation faced the 
industry. Your association went to bat for its members. The Internal 
Revenue Bureau made a temporary ruling, still in effect today, that 
excise taxes apply only to factory rebuilt or remanufactured typewriters, 
and certain other minor cases. Again your association saved its members 
certain other minor cases. Again your association saved its members 
thousands of dollars, and rendered that protection that only such repre 
sentative groups can offer 

These cases can be multiplied many times. Maybe you don’t know how 
much protection your association has given you. If you did not get 
anything else from your association, its position in the business 
world is justified for this alone. It stands ready to protect its members 
from unfair actions of any group at any time 

(he business of trade associations is you. They are dependent on 
representation. The larger the representation, the more the members, 
the stronger it is and the more it can do. I had lunch with the 
secretary of a trade association before leaving home. He said that seven 
years ago his organization had less than 300 members. Today it has 
over 6000. Seven years ago it was broke, and could not pay its bills. 
Today it has over a quarter of a million dollars in its treasury. The 
only way this association made such notable progress, and the only 
way any association can make progress, is by rendering that service to 
its members that is indispensable. Trade associations can do so much for 
businessmen that they cannot do without them. It is these co-operative 
efforts of the members of an industry that raise the level of business 
It is this service that makes your work easier, that gives you more 
profit, and that gives you more assurance for the tuture. 
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THE FUTURE OF AMERICAN 
FREE ENTERPRISE 


By Edward Wimmer 
Vice-president, 


National Federation of Small Business, Inc., 
Cincinnati, Ohio 


you ARE INTERESTED in the same thing that I am interested 
in, and that is an opportunity to live your lives in peace and 
security, to have your chance to make something of yourself, to con 
tribute something to this country, and, if you have children, to turn 
over to them, the kind of a country that would be just a little bit 
better perhaps than the one that was turned over to you. If we are 
going to do that, we are going to have to perform some tremendous 
miracles. We know the size of the debt we are burdening on their 
shoulders, and we know the threat of a third World War and the Com 
munism and Socialism that is spreading in our country. I tell you, 
if we want to give these girls and boys better than what was handed 
to us, we’re going to have to do some tall thinking. 


Now, if you would go to a doctor who discovered that you had ea 
cancer, you would want him to tell you that you had a cancer so 
that you could eat the proper food and take care of yourself and 
live as long as possible in the hope that maybe some scientist or some 
great doctor somewhere might discover a cure. I think that the cancer 
which is growing in America today, with its concentration of power 
and wealth in the hands of a few, is the most awful, malignant dis 
ease that has ever happened to the human race; and that if we do 
not do some thing about this cancer and find a cure for it, it is not 
only going to destroy our future and the future of our children, but 
it is liable to drag the entir world into another period of dark ages 


far worse than that whi befell Rome 

Now, in case you are a little bit satisfied today that everything 
is going to be all right because you have more bonds in the bank, 
more money and because you’re eating better food, your complacency 
might be like that of the German business men who sat in the beer 
gardens and drank beer while the “‘little paperhanger’” was making 
speeches on the corner telling of the doom to come if certain 
things weren’t cured. He was going to cure them. A little Hitler 
could rise in our midst dur another depression that could bring 








far worse conditions to us than were brought even to Europe. 
Those German businessmen who laughed at the cartoons of the “little 
paperhanger” don’t laugh any more. Their homes are destroyed, their 


factories are in ruins, their sons and daughters have been killed, 
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will the German 


again 
ll because of 


their parents have been killed, and never 
people in this generation walk the earth as free men—a 
complacency 
Coolidge Predicted 1929 Crash 

I want to read you a statement that Calvin Coolidge 
will go through the damndest financial and eco 


made in 1928. 


“Very soon America 

nomic clash in history. It will shake the world. The American people 
refuse to see it coming. What they need is a few years of demo- 
cratic misrule. That is why I did not care to run and I regret that 


Hoover has 
; 


“Democratic misrule,”’ he said, despite the fact that the Republicans 


were in power before that time and the Democrats were in power 
before that. It led to the depression and the crash of 1929, the 
Former Congressman Tinken 


same conditions that led to the war. 
Holdam of Massachusetts has been doing a little prognosticating lately, 
and he gives this country two more years He says the dangerous 
year will be 1950. From then on we will start going- down, and the 
Republican president will inherit a worse depression than that which 
Grover Cleveland inherited. Roger Babson says, “The United States 
can expect two years of good times. and then there will be a depres 
sion fully as bad, if not worse, than the one of 1932. Professor 
Maynard Krueger, who knows the minds of more young people in Amer 
ica today than any other educator in the U. S., has this to say: ‘Politics 
has already determined that we are going to have this current boom 
and then a bust Boom and bust is inherent in the capitalistic system. 
We fall for the sham battles of the old dishonest and corrupt political 
parties They get funds from the rich and votes from the poor on 
the pretext of protecting one from the other. On that deal, you 
know who gets gypped. There is only one answer to this situation, 
and that is socialization of banking and industry immediately.” 

i “We 


Dr. Colstead E. Warren of Columbia University comments: 
: Victor Reuther, 


must turn to public ownership of everything.’ 
brother of Walter: ““A new progressive party must propose a pattern 
of social ownership at once.” Walter Reuther: “Labor from now 


on will begin the operation of its own businesses by starting a chain 
of co-operative stores at once, and later we will take over all other 
kinds of businesses.”” Daniel Tobin, one of the most respected men 


in America in the labor field, is not always in favor of all the things 
de fender 


that free enterprise stands for, but nevertheless he is a 
of free enterprise. Dan Tobin says, “Five years and freedom of 
enterprise will be gone.”” Wing Anderson, who predicted the 1929 


crash, the °30 depression, and was only two months off in prognasticat 
ing the World War, says, “Change will come through war and revolu 


tion, and not through education as we might wish. And when the 
change comes, the present financial and private profit system will be 

‘gone with the wind.’ ”’ 
I could give you a list of hundreds of educators in this country 
and name one after the other of those who never make the front 
f papers with these kind of stories. But, gentlemen, while 


pages of the 
you are asleep at night, they are working, 
the people of this country, waiting for the day 
be such that they will be able to do what they 


Opinion of 14 Historians Quoted 
Now, discount anything that I say here today 


of American free enterprise. Say to yourselves that the men 
doom; that they have been 


working on the minds of 
when conditions will 
want to ¢ 


tuture 
whom 
gazing 


regarding the 


{ have quoted are prophets of 
into crystal balls that were discolored. But you can’t discount this 
statement. The American Historical Association picked 14 men to 


make a study of the social trends throughout the world and the U. S. 


“to see what we ought to do before we smash.” And 12 of the 14 
men, among many other things, signed this statement: ‘Our present 
form of government and constitution is obsolete in theory and ineffec 
tive in practice and should be abolished. It is top-heavy and has become 
an enormous parasite on the backs of the people. Class must be got 
ten rid of, and you cannot get rid of class in a capitalistic society. 
You must get rid of private ownership.”” The American Historical 
Association is made up of the biggest and most influential body of 
educators in the world. 

Now, let’s see what they’ve got to base their conclusions on, and 


on what I base my own. I’m going to ask you to face these things 
before I get into the meat of my subject so far as you independent 
business men are concerned. We have a debt, gentlemen I hate 


to remind you of it—you know about it already because of the 
taxes that you pay and the political speeches that you hear about that 
$256,000,000,000 That is enough money, if it were laid in $1 bills 
side by side to from California to New York fottr and one 
half times. 

In 1929, to get back to our taxes a moment, you paid, and the rest 
of the American people paid three and one-half billions of dollars in 


reach 


federal taxes. In this year of our Lord, gentlemen, we are paying 
something like forty billion, which is one billion less than the entire 
national income in 1932, just a little more than half of the entire 

f I condition in 1929 


national income in the best year of our prosperous 
Now, in 1940 they took the census of the tangible wealth of this 
nation, and they found that if Uncle Sam was put on the auction 
block and sold, that he would bring $330,000,000,000 in tangible assets. 


Today, our federal debt is $256,000,000,000, and we have wasted 
millions upon billions of dollars worth of our assets, our tangible 
worn down and our factories are worn 


assets. Our machinery has 
out. Many of our homes are worn out. So let us say that we have 
almost reached that point where our debt parallels our tangible 
Now, you have never heard of a nation, or read of a nation in history, 
that borrowed money up to the point of its tangible assets, that didn’t 
become insolvent, and didn’t turn to revolution. Can we defeat it 
here if we are unable to raise sufficient taxes to meet the five billion 
dollars interest on the federal debt, and to meet a minimum of twenty 
five billion in other taxes, which is the that anybody 


assets. 


lowest estimate 


puts on our needs for the next ten years? And then add to that 
twelve billion in state taxes, and you have nearly forty billions of 
t our obligations 


dollars in taxes which we need if we are going to mee l 
Ve must 


) 

We do not dare to go into further deficit spending \ keep 
a national income of a minimum of $170,000,000,01 2 year, and we 
must build on that and pile on it if we are to reduce our federal 
debt to any extent and keep this country safe and secure, keep it in 
a condition to aid the rest of the world. And the rest of the world, 
today N w, How are we 


ladies and gentlemen, is depending on us 
r 


going to do it 
Power Concentrated in Few Hands 








We see in our country today a growth of power that outmatches 
anything that has ever happened in the history of world. Despit 
the fact that only four per cent of the ‘ n ylon controlled 
all of the wealth of Babylon, Babylon oy three per cent 
of the people in Germany controlled 97 per cent of the wealth of 
Germany when Germany: turned to Hitlerism Our conditions are 


capitalistic nation of 


We are a 


worse in this country because we are the only 
any importance that is left on the face of the eart 
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NOMDA-BOUND DELEGATIONS IN CHICAGO 
1. Chicago group awaiting arrival of the New York conven- 
tion delegation in the Union Station. 
2. New York folk pause in the train shed to be pictured. 


3. Combined Chicago and New York groups line up beside 
the sight-seeing bus which took them around the city. 


capitalistic island in a raging sea of socialism. And I ask you, with 
France and Britain gone as capitalistic’ nations, with the rest of 
world on its knees, with only a handful of people in each country 
of the world that is still on its knees but still have their faces to 
the stars, I ask you if you think this country dares to go into a 
recession or a depression with the world in the condition that it 
is in today? The hammer and sickle is being held over the heads 
of every man, and woman, and child in the world that loves free 
dom, How are we going to get out of it? 

The thing that I have been preaching for the last 15 years is that 
we are becoming a nation in which millions upon millions of people are 
becoming more and more dependent upon fewer and bigger corpora- 
tions, where other millions upon millions of* people are becoming de 
pendent upon fewer and bigger and more powerful labor leaders, and 
where millions upon millions of our people are becoming more and 
dependent every hour of the day, and every day of the week, 


more 
every week of the month, and every month of the year on big bureau- 
cratic government. We are fast becoming a nation of dependent in 
stead of independent people. 


Now, what is the basis of an independent people? The basis of an 
independent nation is independent farming and independent business. 
here is no other basis. Fifty per cent of our farms are tenant farms. 
Phirty-four corporations control over 50 per cent of the tangible 
property values of our nation. We have had 95,000 corporate mergers 
And you fellows, when you walk 


since 1909; 1,800 since the war. 

down the street as dealers, can you sell Woolworth, or Kresge, or 
Sears Roebuck, or Montgomery Ward, or the Armour plants, or the 
National Dairy, or the Borden plants? Can you sell them any of 


your equipment? No, And neither can the insurance man sell them 
And neither can the baker sell them any bread. And 
neither can the local automobile dealer sell them any cars. We are 
raising our boys and girls today in our smaller communities to be- 
come wanderers in the big cities under normal conditions, looking for 
a job as a chain store clerk, or to be lost in the machinery of some 
giant corporation You used to be able to walk up and down the main 
streets of your towns and see John Smith & Son and Robert Brown 
& Son. The proudest day in a man’s life was when he could go out 
and take the sign down from the front of his shop and put up an 
other carrying the name of his son along with his own. But today 
i i Today we have fifteen 


any insurance, 


those signs are disappearing in America. 

banks and thirty-four billions of dollars in assets. Where did they 
get it? They took it from your local banks and from your local people 
and from every community in America to concentrate it for purposes 


of exploitation in other fields. 


How many people in your neighborhood, how many doctors, lawyers, 
politicians, city officials, have ever stopped to think that the displaced 
independent in that community is a displacement of the foundations 
that made this country the great middleclass nation that it is and was? 


Small Business Program Gaining Favor 


talking to congressmen for a long, long time about this 


} 
But do you know that 


I have been 


thing. We’re gaining more friends every day 
the congressman, the average congressman that comes from your 
community is as unversed in this question of economic freedom as 


the two congressmen who met each other on the steps of the capitol, 
and one of them said, ““You’re so dumb. I’ll bet you can’t even say 
the Lord’s Prayer.’ rhe other fellow said, “I’ll bet you a dollar I 
can.” “I'll take your bet.” The second congressman said, ‘‘Now 
I lay me down to sleep.” And the other Congressman responded, 
“Here’s your dollar. You’re smarter than I thought you were.” 
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We have before us potentially the greatest era of progress and 
prosperity that any other nation in this world ever faced. The entire 
world needs everything that we can produce and sell. And our people 

we couldn’t supply them with the rugs and the scissors and the 
automobiles and the homes and things that they need in 20 years of 
full production. Yet we hear all this talk of depression from the 
men with real minds in this country, men who are doing some care- 
ful thinking because they know that the concentration of economic 
power in the hands of a few leads to concentration of political power 
in the hands of a few. They see no other way out except, perhaps, to 
turn to consumer co-operatives, an even worse system than the private 
monopoly system, in order to meet this need 

There is one answer to it, in my humble opinion, and that is wide 
spread, independent, private ownership of farms, homes, and enter 
prises wherever practical and possible, with local control over locai 
affairs. Give the people of America a chance to start a business of 
their own. Let our young people open up a little confectionery and 
ice cream stand, a drug store, or something in their community to 
let them become important, responsible people. And let other men 
who want to start factories have an opportunity to compete with the 
big national organizations and you will not need to worry about any 
depression in America. 

That is our program—to give as many people as possible a chance to 
become independent citizens in the field of production, agriculture, 
finance, retailing, wholesaling and jobbing. Then we will be able to 
rebuild our middle class and go on to a $250,000,000,000 national in 
come. We will be able to feed the starving world until it gets on 
its own feet. And we will be able to prove the case of democracy, be 
able to prove that our system is the one and only system that offers 
hope and freedom to humanity. 
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SECRETARY’S REPORT 
By Richard H. Koch 


NOMDA Executive Secretary, 
Dayton, Ohio 


( N MARCH 1, 1946, I assumed the duties of the office of executive 
secretary of this organization after a meeting with the executive 
committee in January in Cleveland 

Roughly, three points were emphasized to me: 

1. That the secretary was gradually to assume full management of 
the Association under the direction of the executive committee; 

2. That the program already planned was to be carried forward to 
completion in so far as possible; 

3. That funds were limited and thus a main factor in the govern 
ment of activities. 

In taking over the office, I found a program that had been carefully 
planned for far-reaching benefits—a program that rightly carried fuil 
recognition of the obligations and responsibilities to the membership. 
However, I discovered immediately that both program and routine were 
much beyond the capacity of both staff and funds. 

‘The business of the Association—records, correspondence, and other 
necessary details—is considerable and requires a major part of the 
time. As the handling of such duties is of first necessity, it naturally 
follows that the time of the staff must be delegated accordingly. 

When I assumed the secretaryship, the staff consisted of but one 
clerk and myself. The former had already given notice of resignation. 
At present the staff consists of Miss Stephenson (secretary), Mrs 





LADIES’ ACTIVITIES AT THE SACRAMENTO NOMDA 
MEETING.—Above: Monday afternoon tea at the Crocker 
Art Gallery. Pouring are Mrs. R. H. Koch (extreme left) and 
Mrs. Bob Randazzo (extreme right). Others on the ladies 
committee were (left to right) Mrs. Ed Peck, Mrs. Ralph 
Archinal, Mrs. George N. Hammond and Mrs. Ed Noakes. 
Below: the Tuesday noon luncheon in the Chuck Wagon 
at the Town and Country Center in Sacramento. Orchid 
corsages were given as favors at luncheon. 
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Wiggs (typist and clerical) and myself. A larger staff, though urgently 
needed, cannot be maintained because of lack of resources. I might 
add that I shall soon jose Mrs. Wiggs, who is resigning because of the 
ill health of her husband « 

After learning the business of the Association, it was necessary to 
establish a basis for good management. There were left-over and past- 
due obligations that had to be handled. There were routine “duties 
which had to be placed in proper relationships. There was the prepara- 
tion of “‘Who’s Who’’—a major undertaking requiring months of work. 

Much attention was required to bring records up to date, names were 
wrong or incomplete, dues were not paid up as the cards led us to 
believe, record cards and mailing list were not in agreement, and over 
400 new Addressograph plates were needed 


Two Conventions Held 


A vast amount of time and effort was needed to initiate, develop, 
and promote the mid-yedr convention, Miami Beach, Fla., and the 
present Twenty-second Annual here at Sacramento. A ain, funds are 
not available for hiring outside a Requirements of these essential 
ms prior duties must be considered in the over-all perspective. 

uit yment was poor. The Addressograph was outmoded and operated 
ay needing constant attention lates were bad. These troubles 
have jf Se overcome with a good hand-model Addressograph and plate 
replacements. 

Only one typewriter was on hand—a pica Woodstock. Though it was 
new and in good condition, additional ones had to be rented. In the 
summer of 1946, through the efforts of President Randazzo, a new 
L. C. Smith elite was presented to headquarters. This helped tremen 
dously. Just a couple of months ago, two new typewriters—a Royal 
elite and a Remington Rand 13” elite—were added to the equipment. 
Both of these machines were presented through the courtesy o Messrs. 
Beckwith and Hackney of Royal and Remington Rand, respectively. 
They are fully appreciated and have proved invaluable in the convention 
rush. 

The Mimeograph is old, but still workable, and receives local atten 
tion when needed. An adding machine is required, as are filing and 
storage cabinets. I have been able to purchase a much-needed typing 
desk recently as a prudent investment. 

The office was moved from Cleveland to Dayton in May, 1946. Ex 
pansion and crowded conditions obliged moving to the neighboring 
office building on May 1, 1947, where three ample rooms are now being 
leased at $90 per month. As more space than actually required was 
available, one room has been subleased; therefore, the actual rental 
cost amounts to $60. The present address: 803 Third National Building, 
Dayton 2, Ohio. The telephone number remains the same. 

I feel that progress has been made, as can be seen from the 
itemized report that follows. Also, I feel that the Association is on 
a sound management basis and is able to operate understandingly and 
efficiently. Valuable recognition has been given it a number of times, 
and its prestige and standing have been enhanced. It has grown sub 
stantially and gives every evidence of additional healthy increases. It 
has definite possibilities with splendid objectives that should be reached 
and a wider scope attained. However, again I must point out that to 
accomplish the things desired, additional staff, facilities and resources 
are required. 

NOMDA SUMMARY as of July 1, 1947 


Total Membership !2/20/45 picladahe eile > ok teen a ood eee 

New Members . is eat aes WY 

1,525 

Lost Members eee = See 134 

Total: Membershio 7/1/47 ©... ..0.<s00ceanceses see vases ce 

VETERANS’ TRAINING. Number of textbooks sold from 

etre  wtes Felke 2, TO4F ivan iccvdae cone ch ebheasecbesesanpee 498 
Number of textbooks sold from March 1, 1946 to July 1, 1947... 255 
Number of textbooks on hand still Sy eee: ) saeese ee 
Dealers using NOMDA’s Veterans’ Training Course....... Pere 
338 


Number of Peeradin is PRs, bo o's.0 akacdaedieds heeiscavanes 
*ROCKY” JONES’ MANUALS. Number of “Typewriter 
Mechanical Training Manuals” sold through NOMDA head- 


quarters to date. 810 


“WHO’S WHO.” This 128-page NOMDA directory was released 
January, 1947. Number of copies printed: 2,270. Cost of printing: 
$1,230. Advertising proceeds: $2,675. Present publication contains forty 
(40) more pages than preceding one. New features, including a 
“products section”, were added. 

PUBLICITY IN TRADE PAPERS. Six articles on various per- 
tinent subjects were submitted and printed in trade papers. Several 
of these were reprinted and sent to the membership. Several other 
articles were rejected. At present three articles are in process of con- 
sideration. The trade papers have co-operated in splendid fashion in 
publicizing NOMDA conventions and other national and local associa 
tion events and full recognition should be given them. Requests for 
material have been made at different times but response has been meager. 

“FLASH’’ MESSAGES. Special notifications were sent to the mem- 
bership at various times: surplus, OPA regulations, and so forth. All 
members were notified immediately by first class mail, airmail and 
telegrams when OPA was abandoned. Entire notification was effected 
within a few hours after word was received at headquarters. 

In May, 1946, a special flash letter was sent on Government Surplus 
to a list of 5,000 names (Mr. Clausing’s and NOMDA’s) outlining a 
plan for partial delivery Returns: 1,286 cards in favor; copies of 
84 letters to congressmen. To the same list was sent the June NEWS 
covering results and giving additional information. Summarizing the 
situation was Chairman Ed Toussaint’s letter of July 3 to all NOMDA 
members. 

On May 29, 1946, a questionnaire and letter was sent to all NOMDA 
members tn an effort to obtain data for higher repair ceilings from OPA. 
Returns at OPA indicated a very unsatisfactory response 

LIQUIDATION OF RESEARCH, EDUCATION AND PROMO. 
TION FUND. In a letter signed by William Garrison, chairman REP 
committee, dated August 26, 1946, notice was given each of 109 con- 
tributors that his note was being redeemed. Total REP Fund: $7,607.50. 
of which $80.00 were donations. Liquidation is not yet complete and 
will be covered in the treasurer’s report. 

MID-YEAR CONVENTION AND TRADE EXHIBIT was held at 
Miami Beach, Fla., November 21-23, 1946. Convention registrations: 
242; banquet reservations: 275. Program booklet advertising revenue: 
(17 advertisers) $1,210; booths: (14) $1,175; receipts at convention: 
$3,893.73; total receipts: $6,278.73. See treasurer’s report for detailed 
account. 

REGIONAL CONVENTIONS [Three regional meetings were held: 
1. 9th Region (Mo., Kans., Okla ), Oklahoma City, May 26-27, 1946; 

(Turn to page 96, please) 
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VISIT NUMBER 4 








“Office Appliances” Surveys Oklahoma City 





HERE’S PLENTY of office supply and equipment 
business in Oklahoma City today but the dealers 
there are preparing themselves for the days when 
business will not be so plentiful and when they will 
be engaged once more in a mad scramble for sales. 
Before the war most tradesmen were freely admit- 
ting that there were too many firms in the office 
supply field here; some fell by the wayside during 
the war years or were consolidated with other firms. 
Today the trade feels that it has just about the right 
number of firms to make business good for everyone. 


There are 15 dealers handling office supplies in 
Oklahoma City today, 16 engaged in the office equip- 
ment business, three operating equipment rental serv- 
ice, three in the used equipment business, 11 selling 
office furniture, and four selling used office furniture. 
There is a great deal of overlapping in these branches 
of the trade and a number of the firms handle office 
equipment and supplies in all of these fields. The 
multi-service institution is the rule here rather than 
the more limited service organization such as we 
have observed in a number of cities previously visited. 

This has made for a sharp distinction in the size 
and scope of the office supply firms in Oklahoma City. 
There are few medium-sized organizations; most are 
either large, full and complete department store oper- 
ations or small specialized institutions. 

The volume of business being handled is difficult 
to estimate accurately but there are some State sales 
tax collection figures (two per cent) covering the 
trade in the state. Since it is more or less understood 
that about 25 per cent of the business done in the 
state is handled by the Oklahoma City office supply 
firms these figures can serve to reflect both the local 
and state business. 

Using these tax commission figures and doing a little 
bit of rough calculating we have arrived at these esti- 
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MODERNISTIC—The House of Wren, Oklahoma City office 
supply firm, is distinguished by all-glass modernistic front. 
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Fourth of a Series of Journeys 
to Metropolitan Centers for the 
Purpose of Obtaining Firsthand 
Information on the Retail Di- 
vision of the Office Equipment 
and Supply Industry 


By ERNEST W. FAIR 
Field Reporter 


(Photos by Lyman A. Wildman) 


mated figures of the business done here in Oklahoma 
as follows: 


Office Machines and Cash Registers 


1936-7 $1,229,500 1941-2 __. $2,343,500 
1937-8 1,392,450 1942-3 .. 2,573,800 
1938-9 1,185,500 1943-4 2,824,900 
1939-0 1,417,200 1944-5 . . 2,789,650 
1940-1 1,721,100 1945-6 _......... 3,000,000 
Office and Commercial Furniture and Equipment 

1936-7 $ 954,000 1941-2 . 933,100 
1937-8 971,750 1942-3 . 1,143,650 
1938-9 890,500 1943-4 _...... 1,368,500 
1939-0 1,052,600 1944-5 _....... 1,743,400 
1940-1 930,000 1945-6 _........ .. 2,000,000 


These figures alone give a current business of better 
than $5,000,000 annually in these two fields in the 
state, which, when general supplies are added, would 
almost double the business to give the state over $9,- 
000,000 worth of business annually. 

The Oklahoma City office supply dealers cover wide 
areas out over the state in their drive for business. 
During the pre-war days most office supply firms 
doing business here covered the central and western 
half of the state. During wartime; because of short- 
ages of available merchandise to sell and loss of key 
selling personnel, all retrenched to the immediate 
trading area surrounding Oklahoma City. Today, as 
merchandise becomes more plentiful and better sales- 
men are again available to dealers, they are begin- 
ning to branch out over this territory once more. 

In almost all such instances these road salesmen 
travel out of Oklahoma City and are paid both on 
a commission and drawing account basis. In the past 
a few firms tried employing local representatives resi- 
dent in some of the larger towns in the state but 
this method was found impractical because of the lack 
of direct control over such agents. Territory salesmen 
here are making an average of $450 a month today 
(about the same as city salesmen) which is well above 
an average of around $250 in pre-war days. Store 
salesmen in Oklahoma City average about $250 a 


month today. 
Because of a large number of enterprising firms the 
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BUILD NEW FRONT—Wesbanco, Oklahoma City office sup- 


ply firm, recently erected a new store front. 


situation here was highly competitive before the war. 
It is returing to that status today but there has not 
as yet appeared any of the price-cutting which was 
prevalent in this area during the pre-war days. A 
good many firms used price-cutting as their major 
competitive weapon before the war, both in selling 
against each other and in competing with firms from 
other cities out over the territory. 


Competitive Selling in Loose Leaf and Furniture 


The shortage of general supplies and equipment 
makes it a less competitive picture today than it will 
be a year from now; at the present time competitive 
selling is being confined chiefly to loose leaf equip- 
ment and furniture. As each month passes, supplies 
of more items are increasing and aggressive selling 
begins in these items here. Rather than an over-all 
selling aggressivenesss as is being started in some 
cities we have observed, the Oklahoma City office 
supply firms are confining their competitive agres- 
siveness to merchandise in which stocks are ample. 
Most firms are devoting a great deal of effort today 
toward looking for new business and establishing 
future accounts. Almost every local dealer in Okla- 
homa City realizes that the “gravy train” days are 
definitely past and that, from now on, he faces a 
tough competitive battle. Almost every outside sales- 
man is working harder at establishing future accounts 
here today than at his actual job of selling. Even 
store salesmen are being taught to focus their sales 
attention on this angle which dealers consider good 
insurance for the future. 


There has been no major credit problem here as 
yet, dealers say, even though about 90 per cent of the 
office supply and equipment business is done on 
credit. The first signs of slow collections have started 
to appear, they point out, but credits and collections 
do not as yet pose any problem. Most credit man- 
agers feel that such a condition can change rapidly 
and they are warning the Oklahoma City dealers to 
be alert to any possible losses should the trend reverse 
itself here. 

Business Obtained by Mail 


Local firms do a great deal of mail-order business 
and use catalogs and newspaper advertising to solicit 
this business. Regular controlled use of direct mail 
has not been resumed by Oklahoma City office supply 
dealers, but most firms are giving it a definite place 
in their advertising schedules for next fall. At pres- 
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ent they find newspaper advertisements in the Sun- 
day edition of The Daily Oklahoman, which has a 
widespread circulation over the state, as a good mail- 
order business-building medium. Such advertising is 
carefully laid out and is used to list specific sugges- 
tions and prices; very little institutional advertising 
is being used in newspapers by Oklahoma City office 
supply firms today. 

Only four of the local office supply firms handle 
office machines. Several years ago the different 
branches of the business were well integrated, but 
before the war a gradual separation began here. Today 
the various firms in the trade have come to the con- 
clusion from their experience that, unless there are 
large department store-type institutions, they can 
operate more profitably by concentration on a single 
field. 


The average typewriter dealer in Oklahoma City 
had a waiting list of about 50 machines when we were 
there early in June. Waiting lists were also being 
used on furniture and on checkwriters. The order 
in which orders were originally placed determined 
priorities, but there was, of course, a certain number 
of the firms “taking care” of their old customers, 
regardless of what position they may have held on the 
waiting list. 

Only three firms have repair departments. One by 
one the major office supply firms have, over the 
years, dropped their repair departments. Shortages 
of trained mechanics, the necessity of an entirely 
different type of supervision and promotion, and a 
price-cutting war brought on by home mechanics 
were the conditions which drove most of the firms 
from this branch of the industry before the war. 
None have installed repair departments since the war’s 
end and those with whom we talked expressed no 
future intention in doing so. Most manufacturers 
have local branch offices, they pointed out, which can 
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IN OKLAHOMA CITY — The business home of H. Dorsey 
Douglas, Oklahoma City stationers and office outfitters. 
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FEATURING DESKS—The Al Cook Desk & Office Supply Co. 
at Oklahoma City specializes in office furniture, but also 
carries a wide range of other items. 


handle such repair work on their own units much 
more satisfactorily. The plain truth is that Okla- 
homa City office supply dealers have found repair 
departments unprofitable. 

Those firms who do have such departments report 
that from three to four per cent of their total gross 
volume is received from business done in these de- 
partments. Prices for repair work have gone up dur- 
ing the last year from 20 to 30 per cent here and 
shops are still from five to seven days behind on work. 
The average typewriter overhaul here has a minimum 
cost of $17.50, a sharp rise in price over last year’s 
figures of around $15.00. 


Department Stores Minor Factors 


Very small stocks of office supplies are handled by 
local department and variety stores and only portable 
typewriters are sold by a few jewelry stores, local 
Montgomery Ward & Company and Sears, Roebuck & 
Company stores. Printers here very seldom engage 
in the office supply business today. In pre-war days 
a great many printers did carry fair-sized stocks of 
office supplies and their salesmen peddled these ag- 
gressively. Most of them had been encouraged by two 
local wholesale paper houses to stock the supplies. 
However, when stocks dried up these firms dropped 
out of the local picture and have not returned fol- 
lowing the end of the war. It is doubtful that they 
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MANLY OFFICE SUPPLY CO.—An Oklahoma City firm han- 
dling equipment for the office and greeting cards. 
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will return within the next few years. 

Filing and index systems and card systems are re- 
ceiving more promotional effort in Oklahoma City at 
the present time than other mechandise. Most deal- 
ers have ample stocks and they are a little worried 
about merchandising this equipment today. 

There is not a great deal of school business in the 
Oklahoma City area. Regular salesmen handle this 
business, the majority of which is bought on the 
open market. That portion requiring bids receives 
less and less interest by the major dealers, for they 
are finding this business less and less profitable as 
each year goes by. Biggest school business here is 
in the rental of typewriters and office machines, for 
almost all schools operate on a rental rather than 
purchase business in so far as typewriters are con- 
cerned. 

Most of the major industry business is handled by 
the local supply firms although some of it goes out 
of the state to Dallas and Kansas City. The local 
dealers have been slowly winning such _ business 
through the years by increasing their stocks and their 
ability to serve these large users. They have also 





ON THE CORNER—The well-located corner home of Bran- 
ham’‘s, Oklahoma City office equipment firm. 


been able to find ways to handle this business at 
smaller margins. The result has been, as each year 
goes by, that less and less of this business is leaving 
the state. 

Prices Are Holding Steady 

Prices of most general office supply merchandise 
have remained steady here and have neither declined 
or risen since the turn of the year. There have been 
a few customer complaints about prices during the 
last 60 days, but these have been so scattered that 
they were not felt to represent a true cross-section. 

Oklahoma City office supply dealers feel that the 
biggest problem ahead for the trade is going to be in 
each individual dealer’s attempt to keep a balanced 
inventory on hand. They do not feel that large stocks 
should be accumulated at present prices, even if the 
items offered are shortage ones. For, as one dealer 
pointed out, the situation here is such that an item 
in short supply today could be made surplus tomorrow 
by minimum deliveries. 

“Now, more than ever before,” he declared, “all of 
us must watch our inventories most closely. Short- 
ages have been slowly catching up with backlog orders 
and with demand for the last year; on hundreds of 


(Turn to page 338, please) 
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EDITORIAL 








The State of 
the Industry 


@ CONTRARY TO THE considered opin- 
ions of economists early this year, the 
much advertised recession that was to be- 
come painfully evident by the third quar- 
ter of 1947 has not materialized. General 
business continues at an accelerated pace 
and the office equipment industry shares 
in the prosperity. Volume of sales whether 
expressed in terms of dollars or units is at 
a record level. The time of the reces- 
sion has been put off, but the belief that 
a recession is coming persists. Such fac- 
tors as high labor costs and shortages of 
raw materials have retarded achievement 
of capacity production. When manufac- 
turing difficulties have been overcome, 
supply will more than equal demand, it is 
said, and the heralded recession will ar- 
rive. Then salesmanship must take over 
and prove once again that it is an agen! 
of progress and prosperity. 


@ SALES BY INDEPENDENT retail stores 
in the United States showed an increase 
of 13 per cent in June, 1947, as compared 
to June, 1946. In the same month, chain 
store and mail order business tose 19 per 
cent, 

Checking individual dealer increases 
would not be amiss. 


@ BUSINESS POPULATION of the United 
States is at an all-time high point. In 
March 3,700,000 business firms were in 
operation. This is 300,000 more than the 
wy record of 3,400,000 in Septem- 
er, 1941. Some of the new firms are, of 
course, office equipment and supply deal- 
ers. Many more are in other lines of 
business and are prospects for the prod- 
ucts of this industry. They have much to 
do with the continued strong demand for 
the tools of business. 
—WSL 





Thirty-eighth Annual Special Office 


Furniture Section 

@ THE SIZE AND CHARACTER of the Thirty- 
eighth Annual Special Office Furniture section on 
pages 194 to 311 are indicative of the success achieved 
by the movement, initiated by Orrice APPLIANCEs in 
1910, to distribute office furniture through office 
equipment and supply dealers. Prior to that time, the 
business man bought furniture for his office from a 
department store or a household furniture retailer. 
Furniture was considered simply as furniture, regard- 
less of purpose or use. 

The logic of selling through merchandising organi- 
zations with business office contacts already estab- 
lished was not readily apparent even to commercial 
stationers. Quite naturally, household furniture 
dealers objected to having a portion of their business 
channeled to other outlets, although they were not 
aware of the loss until the change had occurred. An 
editorial in The Furniture Journal of May 25, 1912, 
stated: “While the attention of the furniture man has 
been concentrated upon articles for household use, 
the office outfitter has taken some of his business 
away. The bewildered dealer looks about him and 
wonders how and why this class of furniture has es- 
caped him and gone into other stores by itself. The 
reason is not hard to find since it is the fault of the 
ordinary merchant who has neglected an opportunity. 
He has not cared for this type of business and hence 
has not developed it as he should have done. This has 
been so generally the case that furniture men are 
amazed at the proportions which this class of busi- 
ness has assumed and are wondering why it has es- 
caped them.” The Grand Rapids Furniture Record 
carried similar comments. 

With some trepidation office supply dealers began 
stocking and displaying a desk or two and some 
chairs. Experience proved the venture profitable. 
Displays became bigger, stocks were greatly en- 
larged. Today office furniture is a major factor in 
the business of practically every commercial stationer 
and office outfitter. 

There is a deep sense of satisfaction in having con- 
tributed, through annual special sections and month- 
ly features, to the development of the office furniture 
business as an appropriate division of the office equip- 
ment and supply dealer’s activities. 


HERE AND THERE 





TOPEKA, KANS., STATIONER 
TAKES EMPLOYEES AND THEIR 
FAMILIES ON WEEK-END TRIP 
Forrest E. Lindsey, Topeka, Kans. 
Stationer, figures a recent all- 
expenses-paid trip for his employees 
and families to St. Louis, Mo. for 
a big week-end cost him around 


$1,600. 


But Mr. Lindsey insists that in the 
long run the expense is written off. 

"| told my gang last Christmas 
that if they kept up the good work 
of last year, we'd take a trip to- 
gether this summer,” he said. 

"Well, the way those people have 
worked to make sure of the trip has 
been worth at least $1,600, I'm 
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sure, to say nothing of the pleasant 
relationships we'd had. 

The 37-year-old business man, 22 
of his employees and I5 of their 
children arrived on a Friday night 
in time to attend the St. Louis 
Cardinals-Boston baseball game. 

Two more baseball games, a ride 
on a river steamer and visit at 
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Forest Park's famous zoo were on 
the program before leaving for 
home the following Monday. 

All expenses of the trip, which is 
in addition to regular two-weeks’ 
vacations, were paid by the Topeka 
stationer. He is a former taxicab 
driver and harvest hand who 1|5 
years ago started the stationery 
business in the basement of his 
home. He now owns a large, mod- 
ern plant and retail store and at- 
tributes his prosperity to the loyalty 
and co-operation of his employees. 


GMH. 


ROBERT H. SLYE ELEVATED 
TO ROTARY GOVERNORSHIP 
Robert H. Slye, manager of the 
Tribune Printing & Supply Com- 
pany, Great Falls, Mont., was re- 








ROBERT H. SLYE 


cently chosen governor of the 
Montana district of Rotary Inter- 
national in balloting at the annual 
district conference at Billings 
Mont. 

Mr. Slye is a former president 
of the Great Falls club in the 
organization which has as its slogan, 
"Service Above Self. He Profits 
Most Who Serves Best." 


SELL OFFICE MACHINES, BUT 
CIVIC DUTIES ARE PARAMOUNT 
WITH J. W. DENSFORD FAMILY 

A civic-minded family is that of 
J. W. Densford, Sr., well-known 
office equipment dealer operating 
the Shawnee A-C Typewriter Com- 
pany, Inc., with his sons at Shaw- 
nee, Okla. 

"Jim" and his six sons in the 
office machine business believe that 
their duty to the public in civic 
matters and public relations is an 
important one. They believe that 
the industry should become more 
identified with civic matters. But 
two of the six sons work in the 
office with Densford, Sr., and three 
of them are still in the armed serv- 
ices, but all are stockholders and 
directors in the corporation and 
keep in touch with the business. 

The father says he “sort of sits 
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back and watches them. work" but 
he is active in the Chamber of 
Commerce and Rotary Club, hold- 
ing important committee chairman- 
ships in both. He is president of 
the Oklahoma Rifle Association and 
also of the Shawnee Rifle & Pistol 
Club. He is past president, twice 
of the Oklahoma OMDA and direc- 
tor of NOMDA and chairman of 
the legislative committee. 

Although back from the Navy for 
only two years, Bill Densford is 
president of the Junior Chamber 
of Commerce, commander of the 
American Legion post and secre- 
tary-treasurer of the Rotary Club. 

J. W. Densford, Jr., is a member 
of the state legislature and during 
adjournment is a member of an 
investigating committee of penal 
institutions and legislative counsel 
for future legislation of state in- 
terest. 

A busy family, that's the Dens- 
fords. 


COURTEOUS TEXARKANIAN 

HONORS WON BY QUILLIN 

To McWilliams Stationery Com 
pany of Texarkana, on the border 
of Texas and Arkansas, goes the 
honor of having one of their sales- 
men, George Quillin, become. the 
first person selected as ‘the most 
courteous Texarkanian of the week’’ 
by a secret Chamber of Commerce 
committeee. 

George has the limberest hat 
brim in the city and his ready grin 








GEORGE QUILLIN 


and cheerful greeting won him the 
nomination. One person is to be 
selected each week for the honor 
in a campaign to build for Texar- 
kana a nation-wide reputation for 
courtesy. 

George is a Navy veteran. 





A SPEED PRODUCTS STAPLER 
STILL WORKS AFTER BLITZ 
The Speed Products Company, 
Inc., Long Island City, N. Y., re- 
cently received the accompanying 
photograph of a Tot stapling ma- 





STAPLER SURVIVES BLITZ 


chine, one of its products which 
survived the fire and other destruc- 
tion suffered by Pilot (Stationers), 
Ltd., London, England. 

"We were damaged by water 
and rain (roof of the building being 
destroyed) but the Tot stapling 
machine still functions,'' wrote A. B. 
Middlebrook, director of the Lon- 
don firm. 

The photograph of the machine 
shows the open channel undamaged 
because of the protection the chro- 
mium body of the machine pro- 
vides. 

"| would not suggest trying it ou 
with an atom bomb, but as far as 
the Second World War was con- 
cerned, it stood up very well,’ says 
Mr. Middlebrook. 


DIEBOLD CHAIRMAN NESS IN 
RACE FOR CLEVELAND MAYOR 


Eliot Ness, chairman of the board 
of Diebold, Inc., Canton, Ohio, and 
former Cleveland safety director, 
has announced he would run as a 
Republican candidate for mayor 
against the Democratic incumbent, 
Thomas A. Burke, in Cleveland's fall 
election. Mr. Ness served as city 
safety director under former Mayors 
Harold Burton, Edward Blythin, and 
Frank J. Lausche. A former investi- 
gator for the U. S. Treasury De- 
partment, Mr. Ness currently is 
chairman of the Canton Office Safe 
Company, vice-president of _ its 
three subsidiary firms, and vice- 
president of the Middle East Com- 
pany, Cleveland export-import firm. 
He gained prominence with a 
broad "house-cleaning'’ program in 
Cleveland aimed at racketeers and 
allegedly dishonest policemen.—AK. 


PAUL McCOLLUM, KANSAS 

CITY, BUYS DUPLEX HOME 

Paul R. McCollum, office furni- 
ture dealer of Kansas City, Mo.. 


recently purchased a large duplex 
house at 1220 W. 62nd St., in that 
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city. Each floor has a living room, 
dining room, breakfast room, kit- 
chen, sunroom, porch, three bed- 
rooms, two baths and maid's room 


and bath. 





SNAKES ALIVE! NO WONDER 
HIS TYPEWRITER ACTED UP 


James DeWitt, manager of the 
Central Electric Refrigeration Co- 
Operative at Grove Hill, Ala., said 
he thought something was wrong 
with his typewriter. 

Making an_ investigation, he 
found a snake curled up inside the 
machine. Mr. DeWitt dislodged 
the intruder with a pair of pliers 
and continued his work.—EEG 





STATIONER'S SON MAKES 

HIGH RATING AT PURDUE 

William S. Butterfield, son of Mr. 
and Mrs. Sydney Butterfield, Evans- 
ville, Ind., was one of the 44 stu- 
dents to achieve perfect six-point 
rartings for the second semester at 
Purdue University. Young Butter- 
field, whose father is head of Smith 
& Butterfield, commercial stationers 
and office outfitters of Evansville, 
in addition found time to make the 
freshman basketball and debating 
teams and play on the varsity vol- 
leyball team.—WBC. 





A FAMILY TO BE PROUD OF—Treas- 


ured possession of F. P. Seymour, vice- 
president, secretary and treasurer of 
Horder’s, Inc., Chicago, is this recent 
Photograph of his five children, seven 
grandchildren and two sons-in-law. 
Mrs. Seymour is a daughter of E. Y. 
Horder, founder of Horder’s, Inc. In the 
Picture are: standing, rear—Fred Sey- 
mour, Jr., a son; Don Koehler, son-in- 


law; and Bill Melum, son-in-law; middle 


LITTLE FINGERS SHOW TYPING 
SKILL; YOUNGSTERS LEARNED 
THE KEYBOARD THE HARD WAY 


When little Sylvia June Mart and 
her sister Sharon Jane came to live 
with their aunt at Middletown, Ind.., 
three years ago, they looked about 
their new home with anxious curi- 
osity and their eyes fell upon a 
typewriter. It would be nice, they 
thought, to know how to write on 
the machine. Their aunt, Mrs. 
Jacob Harris, who had been a sec- 
retary, agreed. 

But the keyboard didn't have any 
letters on it. 

"| told them they'd have to learn 
the keyboard,"’ Mrs. Harris recalled. 
"| had a little instruction book, the 
kind the high schools use, and so 
they began.’ 

Today Sylvia June, who is I1, and 
Sharon Jane, 9, are perhaps the 
fastest typists of their age in Indi- 
ana, if not elsewhere. Both demon 
strated their speed recently at the 
Indianapolis Typewriter Exchange, 
Indianapolis, Ind., and plans were 
made to have them show their skill 
at the Indiana State Fair. 

Before these demonstrations, 
speed tests revealed a record of 67 
words a minute. 

Sharon Jane intends to be a 
speed champion when she is older. 








row—Barbara Melum, Carol Koehler, 
Mrs. Dorothy Koehler, a daughter, hold- 
ing Donna Koehler: Patricia Koehler; 
Mrs. Bettie Melum, a daughter; Robert 
Melum; and Mrs. Nancy Seymour Ap- 
pleton, a daughter; front—William Sey- 
mour, Arthur and Thomas Appleton. 

(Margaret Perry Photo, Oak Park, Ill.) 
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HORSE SENSE FROM OLLIE THE OWL 


OLLIE 2 WHO STREET 
THE OAK TREE 
Own HOLLOW 





LI BRI 
Dear Editor: 

In Birdland, once upon a time, 
they had a “Share the Worms” 
movement. It all began in the 
tall oaks out yonder when the 
Night Owls started screeching 
their heads off that the Early 
Birds were getting all the worms. 
Mayor Robin decided to do some- 
thing about it before the Parrots 
began to squawk too. 

“If I can figure out how to give 
these birds worm security, it will 
be a big feather in my cap,” 
twitted His Honor. So, for ten 
days he kept digging up the 
figures while he watched the 
Early Birds digging up _ the 
worms. 

At last he cried to his flock, 
“I've got it all figured out, my 
fine feather-brains. An Early 
Bird digs up 15 worms a d 
and he eats them all, and I'll 
swear by the Claw of the Eagle 
that 15 worms from sunup to 
sundown are too much for any 
one gullet. I've hatched out a 
bill to get more worm production 
out of the Early Birds. We'll tax 
them ten worms a day, then 
they'll eat less, feel better, work 
harder and dig up enough worms 
to make life a song for all.” 

Well, the Robin Bill became 
the law of Birdland, the Early 
Birds were cut down to five 
worms a day and all excess diq- 
up went to the WCA—Worm Col- 
lecting Agency—where they saw 
to it that the right birds got the 
right worms. The denizens of 
Birdland had a fine time for a 
while until the Early Birds got 
sick from malnutrition and died. 

Then the “Share the Worm- 
ers’ flew into a rage and 
screamed, “We want our rights. 
You had it all figured out on 
paper, Mayor Robin. How come 
it didn’t work out?” 

“I didn’t figure on the Early 
Birds dying because they didn’t 
get enough to keep them alive,” 
peeped Mayor Robin. And was 
his breast red!! 

Only a goose will kill the birds 
that dig up the golden worms. 

Very wisely yours, 
“OLLIE THE OWL.” 
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MODERN EFFICIENCY FOR OFFICE 
SUPPLY SHOPPING OFFERED IN 
NEW LATSCH STORE 


Keeping pace with the growing demands of the 
residents of Nebraska for finer office equipment, 
Latsch Brothers, Inc., stationers of Lincoln, Nebr., held 
a grand opening of their efficiently modern new store 
at 1124-26 “O” St., from July 31 to August 2. 

Visitors were favorably impressed by the spacious- 
ness, orderliness, decorative motif and lighting of the 
new store located in the downtown shopping district 
on the principal street of Lincoln and easily dis- 
tinguished by adequate neon signs. A deeply-recessed 
entrance provides unusual window display space for 
the store which is designed to provide every facility 
in the business supply and equipment or gift field. 
The structure is regarded by Latsch Brothers, Inc., as 
the crowning achievement of more than 31 years as 
a Lincoln business. 

Opening the doors of the structure to new and old 
friends, the proprietors announced, “Times change, 
but business fundamentals do not. We have gone 
through depression, war and fair weather, but our 
ideas and ideals of good merchandising have never 
changed. It will always be the purpose of this institu- 
tion to serve you from the standpoint of obtaining the 
latest and finest merchandise the markets afford, and 
give you friendly and neighborly service.” 


Stockroom Is Outstanding Feature 


To many of the visitors, the outstanding feature of 
this new store is a large basement stockroom which is 
equipped with steel shelving. All merchandise is prop- 
erly departmentalized so that filling of orders has 
been greatly facilitated. The basement also houses a 
modern printing, engraving and steel die embossing 
plant which has been serving the people of Lincoln 
for more than 31 years. 

The luggage department occupies a prominent place 
in the front portion of the basement, easily accessible 
through a wide carpeted stairway, directly in front of 
the main entrance to the store. This department is 
one of the outstanding luggage sections of the Midwest. 


LATSCH BROTHERS, INC. 
VISITORS, PERSONNEL 


Top—Latsch officials and suppliers’ salesmen. 
L to r, front row: Sidney S. Anderson, sec- 
retary and treasurer; Lew French, Ditto, Inc.; 
Robert D. Latsch, president; Faye Scott, Rust 
Craft; George Wall, Art Metal Construction 
Co.; Bob Valleau, The Leopold Co. Standing: 
Ken Bowman, W. A. Sheaffer Pen Co.; Bill Long, 
Columbia Ribbon & Carbon Mig. Co.; Ray 
Hammond, National Blank Book Co.; Cecil 
Brown, Victor Adding Machine Co.; George 
Desmond, Victor Safe Co.; Cecil Brown. Vic- 
tor Adding Machine Co.; George Desmond. 
Victor Safe & Equip. Co.; Isel Salzman. 
SoundScriber, Inc.; Al Nordstrum, Smead Mig. 
Co.; Roy Klein. Yawman and Erbe Mig. Co.; 
Bernice Harnill, Speed-O-Print Corp.; Don F. 
Brown, manager mechanical department; 
Stub Moore, Dennison Mig. Co.; Frederick A. 
Reed, vice-president. Not in picture are Pete 
Masterson, Acco Products; S. C. McKee and 
Jack Lang. Cramer Posture Chair Company; 
Barrett Mitchell, Hoosier Desk Co.: Clyde 
Hall, Sanford Ink Co.; Fredericks and Perrin. 
All-Steel Ecauipment, Inc. 

Bottom—Many of these employees have 
arown up in the office equipment and supply 
business with Latsch Brothers. Left to right, 
first row—Sidney H. Willett, Al Traudt, Amelia 
Hahler, Frederick A. Reed, Robert D. Latsch. 
Sidney S. Anderson, Don F. Brown, Vernon A. 
Longman, Donald Johnson. Second row— 
Corinne Framstead, Victor Basham, Fern 
Stevenson, Florence Block, Mary Jo Latsch, 
Jean Speicher, Donna Arenas, Marietta Va- 
sina, Kaye Lehman, Marie Kennedy. Arnold 
Hesser. Third row—George W. Sievert. Robert 
H. Pickel, Fred C. Avers, J. Kent Wassung,. 
John Gerlach, Jacob Schlagel. Georce Helzer, 
Jr.. J. L. Jolley, Viadimir Sedlacek. Leslie 
Willett. Fourth row—Herbert G. Henry. Frank 
L. Deason, James C. Cradit, Roy L. Chap- 
man, Edwin W. Bailey. Weslev R. Hansen. 
— L. Snowden, Eugene G. Winslow, Rich- 
ard L. French. Jack H. Arlen. Not in picture 
—Lorene Norlin, Lois Latsch, Earl J. Grady. 

Nellie A. Korthas. 
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Five feet wide main and cross aisles provide ample 
room throughout the store and open displays encour- 
age shopping. 

The store is arranged departmentally. Each section 
has specially-designed displays. For example, in the 
loose leaf and filing supplies department, the columnar 
pads are arranged in open shelf sections with each one 
sized, numbered and priced to fit the particular pad. 
Directly behind this open display is located double- 
faced shelving carrying surplus stock. The same plan 
prevails for columnar and ledger sheets, fiberstock 
and clasp envelopes and binders. 


Varied Displays on First Floor 

The first floor is devoted to the display of loose leaf 
goods, filing supplies, stenographic supplies, pens, 
pencils, inks, paper and blank books. Also on the first 
floor is a separate department reached from the street 
through a separate door and connected to the main 
store by an inside entryway. This department is com- 
posed of a very extensive stock of fountain pens and 
displays, and also a greeting card section in which all 
types of greeting cards are sold. 

In this department, 1,260 different cards are dis- 
played in fluorescent lighted wall racks, while the 
fountain pens are shown in four eight-foot floor cases 
and 50 feet of sliding glass-front, fluorescent-lighted 
wall cases. 

A fountain pen and pencil repair department is 
manned by a factory-trained expert so that the neces- 
sity of returning pens and pencils to the factory is kept 
at a minimum. 

In the rear of the first floor is maintained an effi- 
cient shipping and packaging department and adja- 
cent to this is a department where orders are taken 
for seals, stamps and stencils. 


Stairway to Lower Level 


Directly in front of the main entrance is a light 
oak, carpeted stairway leading to the lower level, 
fluorescent-lighted luggage department previously de- 
scribed. 

A similar stairway also leads up from the 63,000 
square feet of first floor space to the office machines 
department on the open balcony. Through an arch- 
way can be seen the main office on one side and the 
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THE CAMERA VISITS LATSCH BROTHERS 


Upper left—The new stationery department has an addi- 
tional 1,500 square feet of floor space, providing for wider 
aisles, more open displays and greater shopping con- 
venience for customers. Upper right—Occupying more than 
7,000 feet of floor space, the expanded office furniture de- 
partment is an outstanding feature of the new store. Center 
left—Featured in this office machines department are the 
latest devices for operation of today’s office. Center right— 
A view of the first floor from the rear of the new store. It 
was redesigned to facilitate better display of the many office 
accessories carried in the commercial stationery department. 
Lower right—This greeting card department offers 1,266 de- 
signs in every-day cards, plus a good seasonal assortment. 


two executive offices on the other. These offices are 
set up as models, exemplifying the best and latest in 
office design and equipment. 

Proceeding from the balcony to the second floor, the 
customer finds an area of 7,500 square feet completely 
covered with dark red carpeting. The walls are a 
soft blue gray, making a pleasing background for the 
displays of fine wood and steel office furniture. Here, 
are shown complete office layouts. 

The third floor is a warehouse for office furniture. 
The fourth floor houses the rubber stamp factory, the 
machine repairs department and the office furniture 
repair and refinishing set-up. 

Such is the overall picture of a store which is effi- 
ciently organized for service to its customers. 


Offices Located on Balcony 


On the balcony are the private offices of R. D. 
Latsch, president of the firm and former president of 
the National Stationers Association, and Sidney S. 
Anderson, secretary and treasurer. In addition to these 
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two offices, a general office is located there, contain- 
ing the bookkeeping and stenographic departments. 
Also on the balcony proper, as previously told, is the 
office machines department. 

The office of Frederick A. Read, vice-president of 
Latsch Brothers, Inc., is maintained on the second 
floor. 


Department heads of the Latsch organization are 
Al Traudt, manager of stationery section; Amelia Hah- 
ler, office manager; Don F. Brown, manager office 
machines department; Vernon Longman, manager 
fountain pen and greeting card shop; Donald John- 
ston, stock control manager, and Sydney Willett, man- 
ager of printing department. Latsch Brothers, Inc., 
have approximately 50 persons in their employ. 


The officers and entire personnel worked diligently 
in preparation for the grand opening, which was 
preceded by well-planned publicity and promotion. 
About two weeks prior to the opening, 2,500 engraved 


(Turn to page 104, please) 
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OFFER NEW DEXTER PENCIL SHARPENER 
A newly-styled Dexter pencil sharpener was recently 
announced by Automatic Pencil Sharpener Division 
of Spengler-Loomis Manufacturing Company, 58 E. 
Washington St., Chicago 2, Ill. 
The new Dexter model is made of Butyrate and 





2 
NEW DEXTER PENCIL SHARPENER 


zinc alloy in a modern two-tone gray color. Other 
smart color combinations are to be announced later. 
The roomy receptacle, centering disc and handle are 
constructed of Butyrate. Base and uprights are of 
die-cast zinc alloy which is rust-resistant. The man- 
ufacturers state that the undercut of each cutter 
blade is deeply milled to give razor-sharp edges which 
“bite” into the pencil wood with smoothness and ac- 
curacy. A point adjuster allows settings for fine, 
medium or blunt points. 
o—a ee 
INTRODUCE PORTABLE TYPEWRITER CASE 

The Typewriter Accessories Company, 157 Livingston 
St., Brooklyn 2, N. Y., is offering the Tacco Carry-All 
portable carrying case, designed to accommodate any 








TACCO CASE FOR PORTABLE TYPEWRITERS 


make of portable typewriter. The case is covered with 
attractive simulated leather and has chromium fittings 
and plastic handle. The manufacturers claim that the 
device for holding the portable in the case will per- 
form with complete satisfaction. The case retails for 
$9.75. 
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OFFER NEW COPY-PLUS FLUID DUPLICATOR 

Copy-Plus, Inc., 5905 N. 40th St., Milwaukee, Wis., 
recently introduced the new Copy-Plus fluid duplica- 
tor, claiming amazingly simple operation. The manu- 
facturers assert, “You just type, write or draw on the 
master sheet as you wish in either or all of four dif- 
ferent colors, start the fluid supply, raise the feed tray, 
lower the receiving door, insert the master sheet in 
the push button master clamp, trip the impression 
control lever, and on the very first turn of the drum 
Copy-Plus will produce a positive copy face up.” 

Features of the machine are listed as including 
finger tip moisture supply station completely concealed 
inside the machine, finger tip push button master 
changer, finger tip pressure control automatically self 
adjusting, finger tip feed tray and receiving door, trip 





NEW COPY-PLUS FLUID DUPLICATOR 


finger contro] gate for positive registration, continuous 
gear action for positive moisture control. The entire 
drum printing surface will handle sizes 3 x 5 to 9 x 
17 inches. Weight is less than 25 pounds. 


ee 


EVERSHARP DEVELOPS NEW PEN CARTRIDGE 

Details of the tamper-proof 1948 cartridge for its 
CA sphere-point pens, containing three times as much 
writing fluid as the previous model, were recently 
revealed by Martin L. Straus II, chairman and presi- 
dent of Eversharp, Inc., Chicago. 

The 1948 integrated cartridge developed by Ever- 
sharp engineers is made of aluminum and brass and 
has a self-contained tip and ball assembly. 

“In combining the ink supply and the sphere point 
into a single unit,” Mr. Straus said, “our engineers have 
produced a precision mechanism which cannot be 
tampered with and one which requires no adjustment 
by the purchaser. The development of this cartridge 
is another advance resulting from continuing research 
being conducted by our company to produce the finest 
type of writing instrument,” he said. 

The cartridge has a leakproof feature, Mr. Straus ex- 
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MODEL 92 


MODEL 91 


Simple —no special training needed. Clean. it won't spoil a secretary's 


manicure. 
Versatile—letters, forms, post cards, folders . . . high visibility in black- 
and-white, or in colors . .. saves you money on long or short runs. 


MODEL 90 Fast— always ready for use. No expensive maintenance. No extensive 
daily “cleanup.” 

Electrically driven or hand-operated models. Call the Mimeograph dis- 

tributor near you for a demonstration. 


The Mimeograph brand — 


IS MADE Y - DICK COMPANY 


1947, A. B. DICK COMPANY 


MIMEOGRAPH is the trade-mark of A. B. Dick Company, Chicago, registered in the U. S. Patent Office. 
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plained, which has been achieved by attaching a hol- 
low aluminum cap to its top. Although this cap is 
open at both ends, the interior of the metal has been 
specially treated to prevent the ink from flowing over 
its surface and into the barrel of the pen. 

The Eversharp executive said that the 1948 cartridge 
has been in volume production and is being used as 
original equipment in all CA pens now being shipped. 
In addition, he said, the new unit is being supplied to 
the company’s 36,000 dealers throughout the country. 

—— 


NIGRA PRESENTS NEW STENCIL DUPLICATOR 


Presented for the first time at the recent National 
Office Machine Dealers Association convention and 
trade exhibit at Sacramento, Calif., was the new Dia- 
mond stencil duplicator, manufactured by F. Nigra 
Company, 309 Minna St., San Francisco, Calif. 

Features of this new product offered the industry 
include unlimited range of copy adjustment, it being 
possible to lower copy three inches or raise it 14 inches 
and still have perfect registration, and copy can be 
raised or lowered for final registration adjustment 
while machine is in operation, claim the manufac- 
turers. So flexible is the machine’s operation, they 
assert, that a line can be placed on top of a post card 
from the bottom of a stencil or on the bottom of a 
card from the top of a stencil. 

Copy margin can be straightened out and margin 








NIGRA DIAMOND STENCIL DUPLICATOR 


width may be adjusted by turning of dials while the 
duplicator is printing. Finger tip controls are pro- 
vided to check, start and stop copies. The paper must 
be in contact position before the impression roller will 
contact the drum. It is pointed out that the paper is 
under positive control from the time it leaves the feed 
tray until it is printed, preventing any possibility of 
bunching in the machine. The feed tray holds two 
reams of 20-pound paper and can accommodate sheets 
from three to nine inch widths, lengths to 16 inches. 

Study of the duplicator, which was designed by Fer- 
dinand Nigra, president of the company, reveals these 
features of the mechanism: 

Feed and idler rollers, also the paper controls, are 
shielded and all moving parts are equipped with ball, 
needle or anti-friction bearings. The impression roller 
has equalized tension control and can easily be de- 
tached or remounted. All paper strippers are adjust- 
able to any width of paper within range of the ma- 
chine. 

It is declared that the drum can be removed and re- 
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placed in operating position in one minute by the 
operator—President Nigra did the job in less than 
one-half minute. 

Another feature of the drum is declared to be that 
the ink spreader is designed to be raised to permit the 
ink to flow back into the reservoir, eliminating ink 
leakage caused by its damming in the drum above the 
felt roller. 

The Diamond duplicator has full range variable 
speed from 40 to 250 copies per minute. 

———————_—=-—__—_- 


VAN DYKE OFFERS NEW CLOCK LAMP 


Van Dyke Industries, 21st and Rockwell Sts., Chicago 
8, Ill., has introduced a Lite-O-Day clock lamp among 
new products. This lamp has hand-rubbed, solid 
walnut base with a solid bronze pen rest. Additional 
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VAN DYKE LITE-O-DAY CLOCK LAMP 


features included a self-starting electric clock, a per- 
fected shade with white liquid plastic reflector and 
instantaneous manual type switch and ballast. The 
lamp is finished in Morocco brown or Old English. 
a 
COOKE & COBB OFFERS NEW SHARPENER 

Dialing of nine sharp points, chosen for the par- 
ticular writing job, is claimed as an outstanding 
feature by The Cooke & Cobb Company, 57 Ninth Ave., 
New York, N. Y., for the new Multi-Point pencil sharp- 
ener. Easy finger-tip control is provided for quick 





NEW MULTI-POINT SHARPENER 


selection of preferred points, even on soft lead and 

crayon pencils. It is claimed that cutting action stops 

automatically the moment the point is formed. The 

chip receptacle is made of heavy molded plastic. 
et 


CLAROTYPE ANNOUNCES IMPROED FORMULA 


The Clarotype Company, Inc., 261 Broadway, New 
York 7, N. Y., announces as the result of laboratory 
research during the war years, a further improvement 
in their formula for type cleaner. The manufacturers 
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claim that this gives an outstanding performance 
which is readily recognizable by the stenographer. 
This development, the company states, is in line with 
policy since originating the product back in 1919 of 
improving the formula wherever possible. 


——— 
PARKER INTRODUCES DEMI-SIZE PEN 


The Parker Pen Company, Janesville, Wis., has in- 
troduced the Parker “51” demi-size as a pen that will 
stand upright clipped onto the pocket of a woman’s 
purse, that will look fashionable in the short pocket 





MILADY GAINS A PARKER DEMI-SIZE PEN 


of a woman’s business suit, or that will fit into a man’s 
wallet or shallow vest pocket. 

Production of the new pen has already begun in the 
Parker factory and it will be shipped to dealers late 
this month. 

The manufacturers say that the Parker “51” demi- 
size has been designed to look well in either a large 
or small hand. The instrument is less than five inches 
in length and will be made in a choice of colors and 
a wide variety of points. To complement the new pen 
creation, Parker is offering a smaller pencil for a 
matched pen and pencil set. The pens will retail at 
$12.50 and $15.00 and the pencils at $5.00 and $7.50. A 
Christmas matched set, available only in limited num- 
bers, will sell for $17.50 and $22.50. 


—————e 
FARIES OFFERS NEW CIRCLINE LAMP 


A new Circline desk lamp has been placed on the 
market by Faries Manufacturing Company, Decatur, 
Ill. This lamp, model No. 20103, is especially designed 
for use with the new 32-watt, 12-inch diameter fluo- 





FARIES CIRCLINE DESK LAMP 


rescent Circline bulb. It is equipped with a removable 


cigarette rest and ash receptacle. The over-all height is 


17 inches, shade is 14 x 3 inches and base 744 x 2%4 
inches. The lamp is equipped with 90 per cent or 
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better power factor corrected ballast, radio condenser 
and manual starting switch. The company supplies 
the lamp in rippled gray and chrome or electroplated 
statuary bronze finishes. 
—— = 
DITTO ANNOUNCES NEW TYPE DUPLICATOR 


Ditto, Inc., Harrison at Oakley Blvd., Chicago 12, 
Ill., manufacturers of direct process (liquid) type and 
gelatine type duplicators, recently announced a new 
post-war machine with new design and engineering. 

The new Ditto Model D15 duplicator employs the 
Ditto direct process principle. The manufacturers 
point out that there are no stencils to cut, no type to 
set and no mats to sensitize. The Ditto original is a 
sheet of paper and a deposit of dye is placed on the 
sheet by writing, typing or drawing through Ditto 
direct process carbon paper. 

The company claims the following new engineering 
features: 

Requires only one turn of the handle for each copy; 
makes 100 and more copies per minute; registration is 
plus or minus 1-64th inch; receiving tray folds up over 
machine as a cover when not in use; feeding tray and 
rollers are reversible, to provide greatest efficiency 
when feeding long or short copies; all parts are easily 





DITTO D15 DUPLICATOR 


accessible for servicing; has new positive master at- 
tachment; has new and improved liquid and pressure 
controls with larger end sealed—in liquid tank; feed 
tray side guides are adjusted by thumb screw; and 
new wick holder is easier to remove, as are both im- 
pression and lower feed rollers. 

ae 


PERFECTION BOX OFFERS NEW FILING CASES 


The Perfection Box Company, 613 N. Parkside Ave., 
Chicago, Ill., is introducing a full line of new-type 





PERFECTION TRANSFER CASE 
corrugated cardboard transfer filing cases whose 


sturdy construction is augmented by patented snap- 
on steel bands which re-enforce, seal and make the 
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mith-Corona 


...no finer office typewriter! 











mith-Corona 


...no finer portable typewriter! 





Smith-Corona 


...no finer desk model 
adding machine! 











Every product bearing the Smith-Corona label is backed 
by the combined experience and high reputation of these 


two great typewriter names. 


LC SMITH & CORONA TYPEWRITERS INC 
SYRACUSE 1N Y 
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boxes dustproof. Other edges are sealed with three- 
inch extra-wide cambric tape. The manufacturers 
claim that the corrugated board used is the 200-pound 
or more test quality. The construction permits the 
cases to be stacked straight and eliminates rocking. 
Without center seams, the bottoms are smooth inside 
and out. The bottom also carries a large, flat, secret 
compartment for confidential papers. 

While the line is made in a wide range of utility 
sizes, the 24-inch standard length makes it possible 
for users in transferring merely to dump the contents 
of a drawer or file complete into the transfer case. 
All cases are shipped flat and setting up is facilitated 
by a special tape which glues easily but does not 
loosen when rewet. 





oo 
SPEEDLINER ANNOUNCES A NEW DUPLICATOR 


The Speedliner Corporation, 36 S. State St., Chicago 3, 
Ill., has announced a new Speedliner duplicator fea- 
turing automatic operation of feed, counter, fluid sys- 
tem and master paper holder. This new model will 
be featured by the corporation at their display in 
the Stevens Hotel during the NSA convention along 
with the original hand-feed model. 

The new automatic Speedliner is finished in zephyr 





NEW SPEEDLINER DUPLICATOR 


gray wrinkled enamel and will have the same size and 
compact arrangement as the original manually-oper- 
ated machine, which takes up less than three-fourths 
of a cubic foot of space when not in use. 

The new automatic Speedliner will retail at $98.50, 
federal tax included, and the original hand-feed model 
will retail at $74.50, federal tax included. 


5 he re 
SOUNDSCRIBER OFFERS IMPROVED MODEL 
The SoundScriber Corporation, 146 Munson St., New 
Haven 4, Conn., has announced an improved Sound- 
Scriber Electronic Disc dictation machine, designated 





SOUNDSCRIBER MODEL RH DESK RECORDER 


as “Series Four” and culminating seven years of ex- 
haustive research. 

The RH desk model, here pictured, is finished in 
walnut and is designed to blend harmoniously with 
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any office motif. This model has built-in loud-speaker 
and a choice of either executive or hand microphone. 
Model RH has built-in remote control for the turn- 
table and a hand microphone, if desired, which is 
adaptable enough, the manufacturers claim, for use 
on the desk for interview recording or on the table for 
small conference recording. 


_—————2-=>- oe 
INTRODUCE LLORENS FIGURING MACHINE 
Louis H. Mory, executive vice-president of the Uni- 
versal Business Machines Corporation, P. O. Box 1149, 
New Haven, Mich., attended the recent NOMDA con- 





NEW LLORENS UNIVERSAL FIGURING MACHINE 


vention at Sacramento, Calif., for the purpose of in- 
troducing the new Llorens Universal Figuring Machine, 
patents on which are pending. The new machine was 
offered as one that is truly a portable adding and list- 
ing machine, embodying not only addition, but direct 
subtraction, multiplication and division as well. It is 
a nine-column machine with an additional column to 
carry over totals, making it in reality a ten-column 
device. Inventor L. M. Llorens was also at the NOMDA 
convention to demonstrate the new machine. 


2 

INTRODUCE NEW SCHOLASTIC DRAWING SETS 
Compass Instrument and Optical Company, 268 
Fourth Ave., New York 10, N. Y., recently announced 


the introduction of its new line of Scholastic drawing 





SCHOLASTIC DRAWING SET NO. 601 


sets. At present there are three different set models 
—No. 601, No. 602 and No. 603. No. 601, the most com- 
plete of the group, includes 5%-inch compass with 
pen and pencil parts, 54-inch divider, 342-inch bow 
divider, 34-inch bow pencil and 334-inch bow pen 
(the latter three items all with side wheel adjust- 
ment and reversible needle point, 434-inch ruling 
pen, extra handle for ruling pen, and capsule with 
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THE QUALITY-WRITING 
CARBON PAPER THAT 
SHOULD COMMAND 


YOUR ATTENTION 


nsiline! Performance 
Manifold 
Ability 





Remarkable for its uniformity; 
outstanding for its precision- 
controlled, high quality inking 
on superfine carbon tissue paper. 





COMMANDER 
COMES IN TWO FINISHES 


No. 34 SHARP WRITE, expressly made for 
heavy manifolding under conditions 
peculiar to electric typewriters. 

Makes up to 20 clean,readable cop- 
ies, depending upon weight and finish 
of copy paper used. Shows no feed 
roller marks or offset smudges. 7, 5 & 
4 |b. weights. 

Wut, Us Today 
MEDIUM WRITE, for general typewriter 
for DETAILS, 


use where unusual sharpness, cleanli- 


DEMONSTRATION ness and long wear are required. 10, 
SHEETS 7,5 & 4 |b. weights, the 10 Ib., dual- 
AND PRICES 


purpose weight being intended for 


billing use and also for typing and 
record requirements where only one 
copy is needed. Characterized by its 
outstanding wear. 
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extra leads. All items are installed in twin-flap velvet 
lined pocket book case to retail at $10.00 each. No. 
602 lacks the bow divider and retails at $9.00. Set No. 
Set No. 603 lacks the two dividers and the bow pen, 
602 lacks the two dividers and the bow pen, and 
retails at $6.00. 


iliac eine 
WOLBER OFFERS POST-WAR DUPLICATOR 


A new electric Copy-Rite liquid duplicator was re- 
cently announced by Wolber Duplicator & Supply 
Company, 1202 Cortland St., Chicago 14, Ill., as their 
first post-war model. 

The new machine has two-tone grey finish. The 
manufacturers claim an automatic master sheet lock 





NEW COPY-RITE DUPLICATOR 


and release as a new feature. The master sheet, they 
state, is simply placed in the drum and automatically 
locked in place. When the drum stops, the master 
sheet is automatically released for easy removal. An- 
other feature is declared to permit the loading of a 
full ream of copy paper from the side without remov- 
ing the automatic paper feed. The motor is concealed 
and employs a worm gear drive. While the side guides 
are adjustable, there are fixed positions for letter or 
legal sheets and post cards. 

A twin, hand-operated Copy-Rite liquid duplicator 
is also available. 


——— o —a 9 
SAINBERG INTRODUCES NEW DESK SET 


A new man’s desk set, No. 1919, was recently intro- 
duced by Sainberg & Company, Inc., 37 W. 26th St., 
New York City, manufacturer of leather desk acces- 
sories. The set is made in a durable cowhide and 
features tooling with wide bands of 24 karat gold. 
Included are a 19 x 24-inch desk pad, large inkwell 








SAINBERG DESK SET NO. 1919 


and base, new style perpetual calendar, rocker blotter 
and letter opener. Available in brown, maroon and 
green, the set is priced at $15.00 retail. A smaller 
set, No. 1914, with 14 x 24-inch pad, suitable for 
smaller desks, is priced at $12.00 and is available in 
brown, maroon and blue. 
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COMMERCIAL CONTROLS OFFERS NEW PRODUCTS 

The Commercial Controls Corporation, Rochester, 
N. Y., has introduced new products in the USPM Ban- 
detts and the Bandett Holder. The Bandetts are 
declared to provide an economical, quick and easy 
means of bundling metered envelope mail for delivery 
to the post office. Made of strong fiber brown paper, 
the Bandetts are designed to hold envelopes in a 
tight, firm bundle without damage to the edges. The 
strips, gummed on one end, are 134 inches wide and 
just the correct length to band uniform bundles. 
Printed on the top side of the Bandetts are the words 
“Metered Mail” and space is provided to fill in the 
meter number, date and name of the mailer. These 
are packed in units of 500 to the bundle and are priced 
at $3.75 per thousand. 

The Bandett Holder, designed to hold a bundle of 
500 Bandetts, is of all-metal construction. It is made 
to hang on the wall in vertical position so that the 
Bandetts can be withdrawn from the top opening as 
needed. The holder is priced at $3.50. As a special 
combination offer, the holder with 500 Bandetts is sold 
at $5.00. 


NEW FLOOR LAMP 
SHOWN BY MIDCO 


Midwest Naturlite Company, 
228 W. Kinzie St., Chicago 10, 
Ill., announces a new basic 
design floor lamp as an addi- 
tion to its complete line of 
desk and adjustable-arm 
clamp-on lamps. 

The new model is identified 
as Midco, the Perfectlite 2000 
series, and will be available 
in the standard attractive 
two-tone English antique 
bronze and Metallescent gray 
finished currently available on 
all other models. 

The lighting efficiency and 
fully adjustable features that 
have characterized Midco 
clamp-on models have been 
incorporated in the design of 
the new floor lamp. The new 
model is ideally suited for use 
over desks of modern design 
in both wood and steel where 
no facilities have been pro- 
vided for attaching a clamp- 
on lamp. It’s complete por- 
tability, however, opens up 
new fields for use as an effi- 
cient source of light for comfortable seeing in both 
the office and home. 
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WORKTIMER OFFERED FOR TIME CLERKS 
Allied Research Corporation, P. O. Box 17, Somer- 
ville 43, Mass., is offering the Worktimer as a new 
instrument to take drudgery out of timekeeping. The 
manufacturers declare that this instrument, selling for 
$1.00 each or $11.00 per dozen, will save hours and 
hours of payroll work time for the time clerk. 
Time readings to the nearest 5, 6, 10 or 15 minutes 
are made available. 
cciiacilliatlii aa 
OFFERS DOUBLETONE TRACING VELLUM 
Two different shading screens on tracings is declared 
to be possible with Craftint Doubletone tracing vel- 
lum, a new product offered by the Craftint Manufac- 
turing Company, E. 152 St. at Collamer Ave., Cleveland 
10, Ohio. 
Craftint tracing vellum is a drawing paper with 
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a Color “TONIC” for the girl 
who toils all day over a 
hot Typewriter.... 


~ « « The NEW 
GLAMORIZED 


PEERLESS- 
IMPERIAL 


carbon paper 


in a stunning array of colorful backs 


From time immemorial Man has looked 
with awe at the rainbow. Color has a 
strong emotional effect on people .. . 
some colors cheer, others are cool and 
refreshing .. . still others are so gay, they 
lift you out of a feeling of depression. 

For the girl who toils all day over a hot 
typewriter, the new PEERLESS-IMPERIAL 
carbon line is like a delightful breeze on 
a humid day. It gives zest to workaday 
chores. The non-curl feature makes life 
easier for her—as does the extension 


edge for cleaner handling. 


Every Carbon Buyer in your 
territory is receptive to this beautiful new line. We are con- 
fident you will need no urging to get busy and show it 
around. Send for samples and price schedule today. 
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ANOTHER FIRST BY MASTER-CRAFT —this good looking binder is 
one of many models in the great MASTER-CRAFT line of staple loose-leaf products and fast 
selling specialties. MASTER-CRAFT Dealers handle this line on an exclusive arrangement 
that protects them from unfair competition and gives them ALL the repeat business. We do 
not quote direct or sell direct. We do not sell to loose-leaf jobbers, or to national chains or 
mail order houses for resale. Inquire now and find out if you can qualify for the MASTER- 


CRAFT Franchise which is available in some localities. 


CW 
SILVER STRIPE 


BINDER 


Standard punching — can be merchan- 
dised like a post binder. 


Instant, easy sheet changes — sheet 

body may be separated at any point, 

both sections being held in alignment 
sheet holding bars. 


Compact, conven 
protruding posts. 


Full protection — nothing ¢ 
scratch desk. 


Compression binding — punchings are 
never mutilated. 


LOOSE 
LEAF 
PRODUCTS 


ON OF THE SHAW-WALKER COMPANY 
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ANOTHER FIRST BY SHAW-WALKER-— Created by Shaw- Walker 
and first introduced 7 1938, the 29-inch natural working height was nationalized as 
standard by Shaw-Walker in 1941. The New Low Desk is only one of the many firsts 
that have increased sales and profits for exclusive Shaw-Walker dealers in good times 
and bad. This enormous 8,000-item franchise includes numerous time-savers and 
space-savers that are available from no other source, exclusive items that buyers need. 


9 
, 
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Measure your desk / 


, Built Like a 
B Skyscraper” A national organization wj 


everywhere — Exec 
LARGEST EXCLUSIVE MAKERS 
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hidden screens. With it, tones are brought up from 
the sheets by the application of a special colorless 
chemical. This is declared to provide a quick, easy 
way to shade art, do cross-hatching, trace finished art 
and reproductions. 

The Doubletone tracing vellum is available in reg- 
ular tracing vellum for preparing tracings for repro- 
duction by contact printing, blueprint, Ozalid, or 
similar methods. O.S. tracing vellum is manufactured 
for preparing tracings to be photographed and repro- 
duced by offset, rotogravure, or letterpress printing. 

ei See 
HANG-A-FILE FOLDER MAKES APPEARANCE 


Louis H. Farber, 31 E. Congress St., Chicago, IIlL., 
has introduced a new Hang-A-File folder with com- 
pletely adjustable five-position metal tab. The Hang- 
A-file is a hanging folder, purchasable by the trade 
in quantities, created for use in all standard filing 
cabinets and desk drawers. Louis H. Farber also 
recently announced a new Hang-A-File Desk Unit, 
No. 40, which is a compact filing equipment package 
ready for instant use. It contains 25 new Hang-A-File 


foal 


HANG-A-FILE FOLDER my Faz259 F22553 
WITH ADJUSTABLE 


METAL TAB 





folders A-Z inserts. This unit is all metal, heavy 
furniture gauge steel, olive green finish and equipped 
with rubber feet. Hang-A-File floor units still are 
available equipped with the new folder. 
sinc lla . 
BUFFALO FIRM OFFERS A NEW LAMP 

The Smith Metal Arts Company, Buffalo, N. Y., has 
presented an entirely new fluorescent lamp, No. 1600, 
for fall delivery. Patents on a number of features 





SMITH NO. 1600 FLUORESCENT LAMP 


have been applied for by the manufacturers, who point 
out that the 74-inch height provides unobstructed 
vision across the desk. The lamp is fitted with two 
18% x 11%4-inch 15-watt tubes. Light is filtered through 
shutters in the face of the lamp, it being claimed 
that this arrangement provides a minimum of glare 
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over the desk working surface. Featured also is a 
plug-in socket for electric clock or razor. 

With dimensions of 22 x 7 x 7 inches, the No. 1600 
lamp is made from genuine bronze and will be avail- 
able in Smith special duo bronze, natural bronze and 
colonial bronze finishes, decorated to match the vari- 


ous Smith series. 
8 a 


INTRODUCE VISECO PHOTO REPRODUCER 


The Viseco Photo Reproducer is a new product of 
the Victor Safe & Equipment Company, North Tona- 
wanda, N. Y. The manufacturers point out that this 
is an all-metal contact printer with an automatic 





VICTOR'S VISECO PHOTO REPRODUCER 


timer, sturdily built and occupying little space. Over-all 
dimensions are 18 inches long, 74% inches high and 12 
inches deep. Weight is 1742 pounds. 

The printing surface measures 10 x 15% inches and 
it is claimed that the device will make good copies of 
anything typed, written, printed or drawn up to 9% 
x 15 inches. The Viseco Photo Reproducer is equipped 
with standard frosted 25-watt bulbs and the light is 
diffused over the entire surface by the specially-coated 
glass plate. The top cover has a foam rubber pressure 
pad which establishes tight contact between the orig- 
inal copy and the sensitized paper. 

Viseco sensitized papers, chemicals and accessories 
are available in connection with the new product. 

a 
WEBER COSTELLO OFFERS NEW BLACKBOARD 

Weber Costello Company, 1210 McKinley, Chicago 
Heights, Ill., offers a new modern Chalkboard, other- 
wise called blackboard, designed for home, office, shop 





WEBER COSTELLO CHALKMASTER 


and store use. The Chalkmaster has a frame with 
gracefully rounded corners and a modified chalk 
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Royal’s Promotion Plan Builds 


into high gear. 





is this 4-point plan: 


ealer Profits... Are You Using It? 





Right now, Royal’s Fall Promotion Plan is moving 


This plan points the way to more profits. Here 








f Training your salespeople: 
e 


‘“‘Who, What and How of Portable Type- 
writer Selling,’’ booklet for salespeople. 
New “Front Line’”’ catalog of models, 
features, specifications. 
3-Minute Demonstration for thorough 
retail selling. ee 
Individual sales training by Royal Port- 
able District Representatives. 


2 Building your Portable market: 
a 


Expanding continuing advertising, reach- 
ing your prospects through LIFE, SEVEN- 


Providing local promotional material: 
Two powerful new displays for your win- 
dows and stores. 

Envelope stuffer for dealer mailings. 


Demonstration sheets, “‘Picture Your- 
self with a Royal,”’ for counter use. 


Descriptive folders, “Now You Can Own 
a Royal.” 


Letterheads, imprinted for your use. 


Supplying local newspaper ad material: 


Newspaper advertising kit, containing 
hard-hitting mats ready for insertion, and 


ad layouts and glossy prints if you prefer 


TEEN, SENIOR SCHOLASTIC, JUNIOR 
SCHOLASTIC, and WORLD WEEK. 


to make up your own ads. 














Are you taking the fullest advantage 
of Royal’s Promotion Plan? 


If not, you are missing a good bet. But it isn’t too late to 
get the full details. Communicate with your Royal Portable 
District Representative at once. Or write to Royal Type- 
writer Company, Inc., Portable Division, 2 Park Avenue, 
New York City. 





Portable Division 


ROYAL 


TYPEWRITER COMPANY, Inc. 


2 Park Avenue, New York 16, N. Y. 
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trough. These are finished in rich natural oak. The 

Hyloplate writing surface is designed for smooth writ- 

ing and easy erasing. The Chalkmaster is manufac- 

tured in sizes from 18 x 24 inches to 36 x 48 inches. 
=o 

WELSH INTRODUCES CLASSIC SET 


Welsh Manufacturing Company, 54 Troy St., Provi- 
dence, R. I., has introduced a new pen and pencil set, 
the Welsh Classic, especially designed for the gift 
buyer. 

The new set retails at $2.50 and comes in burgundy, 
blue, gray and black. 





WELCH CLASSIC PEN AND PENCIL SET 


The pen has the Welsh cowled point. Clip and nib 
are gold-plated and the point is iridium tipped. The 
metal snap-on cap has a distinctive new golden finish 
which the manufacturers claim resists tarnishing, 
scratching and checking. The companion pencil has 
the same type metal cap section with propel-repel- 
expel action. Pen and pencil are offered in a distinctive 


gift package. 
9 


OFFER TRU-COPY-PHOTE MACHINE 
General Photo Products Company, Chatham, N. J., 
recently announced the availability of its new Model 
B Tru-Copy-Phote machine. This is a portable electric 
unit, designed especially for copying pages from heavy 
bound books. The copy surface of the machine meas- 





MODEL B TRU-COPY-PHOTE MACHINE 


ures 814 x 14 inches and, as shown, is equipped with 
a collapsible stand which fits over the copy to be 


reproduced. 
The machine features removable color filter, auto- 
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matic Time-O-Lite timer for exposures, red darkroom 
or warning light to enable the operator to use ex- 
tremely sensitive film or paper without any means of 
illumination, and a manual switch, in addition to the 
timer, for shorter or longer exposures. The equipment 
is sturdily constructed of heavily reinforced ply- 
wood covered with washable rubberoid cloth, heavy 
hinges, durable clamp.and unbreakable Tufflex glass. 
The manufacturers claim that it is so simple to handle 
that a novice can he taught its operation in a matte 


of minutes. ; 
——9—2 


OFFER NEW LINE OF TRANSFER MONOGRAMS 

Put up in a compartment display box containing 250 
packages of gold and black initials, a new line of Decal 
Transfer Monograms is offered by Hall Industries, Inc., 
111 W. Jackson Blvd., Chicago 4, Ill. The manufac- 
turers claim that these provide a quick, easy and per- 
manent means for artistically beautifying and iden- 
tifying all manner of items having wood, glass, ‘metal, 
cardboard, paper or leather surfaces. 

The letters may be applied by merely dipping the 
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/ <a 
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DECAL TRANSFER MONOGRAMS DISPLAY BOX 


square holding the character in water and sliding it 

off onto the desired surface and positions. These may 

be secured in Old English, block or luminous style. 
I 

SQUIRES OFFERS NEW SELF-CLOSING INKWELL 


Squires Inkwell Company, 351 Freeport Rd., Pitts- 
burgh, Pa., has introduced a self-closing inkwell in its 
Perfection line. The inkwell is declared to consist of 





SQUIRES PERFECTION INKWELL 


but three parts and has no corners or crevices to 
collect dust. The product is designed for offices, hotels, 
institutions, classrooms and homes. 
Oe ee 
TALK-A-PHONE LISTS A NEW MODEL 


The laboratories of Talk-A-Phone Company, 1512 S. 
Pulaski Rd., Chicago 23, Ill., recently brought out the 
new model KRUL-40 Deluxe line of intercommunica- 
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é 
T OP . ADDING MACHINE 


“THE SMALL BUSINESS SPECIAL” (Model 7171-5) is now a mem- 


ber of Remington Rand's “Top Flight” family of streamlined 


Dealer Model adding machines. 


Yes, now you can offer your customers the hand-operated port- 
able that’s tops in compactness ...in modern features... in 


value — and a real money-maker for “Top Flight’ Dealers. 


CHINE SALES © 315 FOURTH AVENUE, Ml 
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Guide-O-frames set right into 
any standard file drawer—ad- 





Users and dealers have received Guide-O-folder with 
an enthusiasm far beyond our fondest hopes. Many 
say, “Guide-O-folders are the finest.'' As far as we 
have been able to discover, they have all the good 
points and none of the weaknesses of other hanging 
folders on the market. 


The metal strips are securely anchored to the high 
grade folder stock enabling Guide-O-folders to be 
dropped into the file with ease. They are always in 
the right position and glide along on the metal Guide-O- 
frames without effort. They make filing and finding 
a pleasure. 


The adjustable metal tab on every Guide-O-folder 
makes it easy to set up or add to any filing system. 
The tabs, slanting at a 45-degree angle for better vis- 
ibility, fasten into place quickly. Once fastened, they 
are locked in place, but can be easily unlocked and 
shifted to any position. 


Feature the new Guide-O-folders in your sales work. 
You'll find a handsome profit for your efforts. Write 
for a sample today. 











IT HANGS 





STEEL DESK DRAWER UNIT 


Made to fit the lower deep drawer of all standard desks. Using this 
unit, the desk wérker always has important and vital data at the 





justable for a snug fit. No 
cutting of frame is necessary. 
Made of steel, 
a lifetime. 


they will last 





finger tips—always in an upright position, instantly available and 
instantly replaced. The unit consists of a metal tray and 25 Guide- 
O-folders complete with adjustable metal tabs and an assortment 
of inserts for tab headings. 











GUIDE SYSTEM & SUPPLY COMPANY 


335 CANAL STREET 


Pacific Coast Distributors: 


NEW YORK 13, N. Y. 


Gussco ites Inc., 337 Winston St., Los Angeles, Calif. ae 
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x easy for your customers 


Guide O fel 


5 SLID-O-MATIC Disappearing Top 


A personal file, desk high, where information may be kept 
instantly available. The Slid-O-matic top completely dis- 
appears at a slight push of the finger. It slides back into 
place with equal ease. Gray finish. Sturdy all steel con- 
struction. Mounted on rollers, the Guide-O-file can be moved 


about as required. 


J The Guide-O-file is equipped with 25 Guide-O-folders 


complete with adjustable metal tabs and an assortment of 





inserts for tab headings. 


Guide-O-file is also available without the stand. 





FILING SUPPLIES 





Trademark 


Steel Front TRANSFILES 


The popular Leader TRANSFILE Fibre Board File with the 
steel front is now ready for delivery to you—letter and legal 
sizes only. This is the fast selling number which your cus- 


tomers preferred before the exigencies of war interrupted 





manufacture. 
GUSSCO Filing Supplies are sound, sal- TRANSFILE fibre board Files offer a practical, economical 
able merchandise, made right and way of keeping semi-active and inactive records right at the 
9 sr priced right. When you sell GUSSCO finger tips. Though each file is a complete filing unit in itself, 
“4 e you always be sure or customers TRANSFILE Files can be stacked into strong batteries. 
ss will get satisfactory service from every 
~— ‘tem in the line. And remember we sell The Regular TRANSFILE Fibre Board File is available in 
through dealers only. all sizes as usual. 











GUIDE SYSTEM & SUPPLY COMPANY === 


335 CANAL STREET NEW YORK 13, N. Y. 
Pacific Coast Distributors: Gussco siten: Inc., 337 Winston St., Los Angeles, Calif. 
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tion systems. Illustrated herewith is the master sta- 
tion and sub-stations for this new system, listed by 
Underwriters Laboratories. 

The system consists of one master station, which 
delivers a maximum of 2% watts of “voice range” 
power. Basic systems, consisting of one master station 
and one sub-station, may be built up progressively, 
adding sub-stations as they are needed. 

As shown, the general manager, through the use of 
his central master station, can communicate in a 
fraction of a second directly with outlying depart- 


PURCHA waren 2 
~o 
EWGINEERING DEPT 


SWITCHBOARD 


TALK-A-PHONE LINKS OFFICES 





ments without going through the switchboard. In- 
dividuals can answer the general manager although 
they may be working as far away as 50 feet from their 
sub-stations. 

The models are available in either 10-, 20-, 30- or 40- 
station styles, for immediately delivery. A privacy ear- 
phone is optional on the master station. As soon as 
the earphone is picked up, only the person operating 
the master station can hear. 


>= —___ 
TAVELLA OFFERS DUALOG SLIDE RULE 
The Dualog log log slide rule is a new product 
offering of Tavella Sales Company, 25 W. Broadway, 
New York, N. Y. This instrument has diameter of 914 
inches in its circular style and length of the “C” scale 
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DUALOG SLIDE RULE 


is 25 inches. All of the 12 scales are presented on 
the face side of the rule, thus permitting, according 
to the manufacturer, direct transfer of readings from 
one scale to another without reversing sides and car- 
rying over. Both discs are made of white Vinylite 
plastic. The rule incorporates four continuous log log 
scales for the processes of involution and evolution 
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(all roots and powers) and direct conversions between 
common and hyperbolic logarithms. Price with in- 
structions and case is $9.50. 


~ A 
WEAREVER OFFERS NEW DOLLAR PEN 


A new pen in the Wearever line of David Kahn, 
Inc., North Bergen, N. J., is the No. 833 which retails 





NEW NO. 833 DOLLAR WEAREVER 


at $1.00. This pen has a satin finish stainless steel 
cap and a special, tapered point. 

INTRODUCE MEMOGRAM FOR MEMORANDUMS 

The Memogram Company, 174 N. Halsted St., Chi- 
cago 6, Ill., has introduced the Memogram, made and 
patented by the Chicago firm for ready convenience 
of the user in taking down phone orders and memo- 
randa of all types. 

The holder, 4-3/16 x 8% inches, is of all-steel con- 
struction of office-green finish with chrome trim, and 





NEW MEMOGRAM MEMORANDUM DEVICE 


has five cushion rubber supports to prevent slipping. 
A hand pencil holder is placed on the side. Regular- 


size adding machine paper rolls are used. 
<= 


SMITH ALBUM FEATURES DUCK DESIGN 
The S. K. Smith Company, 2857 N. Western Ave., 
Chicago 18, Ill., recently announced a new matched 
set of photo albums, scrap books and waste baskets 
covered in simulated leather and deeply embossed in 
a full cover wild duck design. The waste basket is of 
metal and is covered in simulated leather. Both the 











WILD DUCK DESIGN PHOTO ALBUM 
scrap book and photo album have padded covers and 


contain 100 sheets of paper. Retail price is $2.00 for 
each item or $6.00 for the set. 
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Louis H. Mory and Louis M. Llorens of Universal 
Business Machines Corporation, Middletown, Conn., 
dropped in at this journal’s offices July 25 to give a 
preview of the new Llorens adding machine, a most 
attractive and compact piece of office machinery, de- 
scribed elsewhere in this issue. They were en route 
from Middletown to the convention of the National 
Office Machine Dealers at Sacramento, Calif., and had 
a few hours between trains. Mr. Mory is executive vice- 
president of the company, Mr. Llorens inventor of the 
machine. They reported orders on hand sufficient to 
equal the output for a year. They expect to be in 
production before the year is over. 


Charles Meyers, Miami, Fla., paused to inscribe his 
name in the Guest Book on the afternoon of August 
4. Mr. Meyers was on his way back from the annual 
convention of the National Office Machine Dealers 
Association, which was held in Sacramento, Calif., 
the preceding week. While in the city, Mr. Meyers 
found opportunity to call on a number of suppliers. 
Being a Floridan, he was a bit reticent about express- 
ing an opinion anent California, but he admited that 
there were some attractive things about the West 
Coast—those similar to the attractions of Florida. 


Dave Steven of Eau Claire Book and Stationery 
Company, Eau Claire, Wis., dropped in for a visit at 
O.A. headquarters August 4. His acquisition of the 
company was reported in the July number. The pur- 
pose of his trip to Chicago was to visit with suppliers 
and to attend the convention on visual education. 


Edward J. LeBlanc and Jack Burke of the Office 
Equipment Company, Louisville, Ky., called on the 
afternoon of August 5 when the temperature reading 
was just about 100. After the inevitable discussion of 
the weather, we engaged in an interesting conversa- 
tion in reference to the office equipment and supply 
industry. Both men were in Chicago to attend the 
annual convention of visual education dealers. They 
reported a good attendance and indication of the 
developing merchandising opportunity for visual mate- 
rial. 


Bob Latsch, president and Sid Anderson, secretary- 
treasurer, Latsch Brothers, Lincoln, Nebr., visited with 
members of our staff on Tuesday, August 5. In Chi- 
cago for the Gift Show, the men were bubbling over 
with enthusiasm about their recently remodeled store 
and the business show held in connection with the 
formal opening. A detailed story, with pictures, ap- 
pears on another page. 


K. C. Macdonald and E. M. Hyde of Macdonald & 
Hyde, Sturgis, Mich., signed the Guest Book August 7. 
An item concerning the opening of their néw business 
appears elsewhere in this issue. They had a busy pro- 
gram ahead for a day or two making arrangements 
with Chicago manufacturers of certain lines which 
they will sell. Both are young men but well experi- 
enced in commercial stationery and office furniture. 


Alfred Gilbert and his son, A. B. Gilbert, of Alfred 
Gilbert and Sons, Ltd., London, called at the office of 
this journal by appointment August 11. They were on 
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a four-weeks’ business trip to some of the principal 
cities in the eastern parts of the United States and 
Canada. The senior Gilbert was one of the first sales- 
men to sell Kalamazoo Loose Leaf products in Eng- 
land. Later he organized his own business, The Office 
Appliance Company, changing the name later to its 
present style. At 79, he is as alert and active as many 
men 25 to 30 years younger. The company’s business 
consists principally of the development and manufac- 
ture of accounting systems and appliances. They have 
been particularly successful in serving local govern- 
ment, public utilities and other institutions having to 
do with collection and recording of public revenues. 
The two visitors planned to see most of the American 
and Canadian loose leaf manufacturers to show them 
a new, simple, ingenious, efficient loose leaf me- 
chanism. 


William A. Tupper of the National Business Show 
Company visited OFFICE APPLIANCES August 11. Bill was 
on a quick trip to Chicago and planned to stop at 
several of the larger centers on his return to the East. 
He had with him an interesting diagram showing an 
excellent array of manufacturers who will have space 
in the forthcoming New York show. 


George S. Long of George S. Long & Sons, repre- 
sentative of All-Steel Equipment, Inc., and Cramer 
Chair Company, made us a visit August 15. With his 
associates he covers thoroughly a territory correspond- 
ing closely to the Fifth District NSA. He expects next 
to visit Chicago to attend the NSA convention. 


Jessie I. Taylor of Globe Typewriter & Adding Ma- 
chine Company, New York City, signed the Guest Book 
August 18. She had attended the NOMDA convention 
in Sacramento after which she visited with relatives 
in San Francisco and Seattle before starting back East, 
thereby missing most of the heat wave that gripped 
the Middle West and the East for several weeks follow- 
ing the convention. In Chicago she called upon mem- 
bers of the trade with whom she has had business 
dealings as well as contact for NOMDA during the 
many years she has served that organization as an 
officer and director. A victim some months ago of a 
taxicab accident in New York, she has recovered re- 
markably well and appears as good as new. 


J. L. Mann of the Sturgis Posture Chair Company 
signed our Guest Book on August 21. He had driven 
in from Sturgis in the morning to make a number 
of business calls. A newcomer to the industry when 
he joined the Sturgis organization in 1945, he said 
the last two years have been among the happiest in 
his life. He believes in association work. He attended 
many of the 1947 regionals and had plans made long 
ago for attendance at the national convention in 
Chicago. Having many cities to visit, he travels 
largely by plane and by so doing saves a large amount 
of time for contact with his dealers. 


N. B. Seil of The Mercury-Independent, Grayville, 
Ill., visited us August 22. He is publisher of a weekly 
newspaper and operates a commercial printing plant 
in addition to conducting a full-fledged business in 
office equipment and supplies. He has agencies for 
several well known manufacturers. In Chicago he 
had some eight or ten contacts to make, all of which 
he hoped to complete before the day was over. 


Bob Beekman, Bill Thomas and Frank Komjati, all 
of R. E. Beekman Company, manufacturers’ repre- 
sentatives, called on us on August 28. They had been 
in Chicago for a visit at the offices of G. J. Aigner 
Company and attended a sales meeting of Service 
Products Division of Woodall Industries. The Beek- 
man organization has a territory extending from 
Michigan and Indiana to New York State and south 
to Virginia. The company as usual will be repre- 
sented at the NSA convention. 
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Sales volume registers a healthy increase while your inventory 
io goes on a reducing diet by eliminating needless duplication of stock . . . 


under the Exclusive Franchise Plan. 


Bae All the scientific resources of OLD TOWN research laboratories are at 
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OLD TOWN 
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from RIBBON & CARBON CO., INC. 


south 750 PACIFIC STREET, BROOKLYN 17, NEW YORK, N. Y. 
epre- SALES AND SERVICE EVERYWHERE 


We do not own of operate any branch offices. Old Town products are distributed 
only through the best stationers and office supply dealers in every locality 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office. 600 W. Jackson Blvd., Chicago, and the staff at 

the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St.and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago 
there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 


London, England, August 1. 

The Stationers’ Association of Gt. Britain & Ireland 
held its forty-second annual general meeting and con- 
vention June 14-18 at Hastings. 

A notable increase in membership and in income, 
greater activity, especially by local branches, and the 
need for still greater combination in their own in- 
terests were principal points made in speeches record- 
ing the year’s work. Members attended from all three 
sections of the trade. Resolutions dealing with the 
equity of a rebate on stock held when purchase tax 
was reduced or abolished; with the urgent need for 
priorities for fuel, power and pulp for paper mills; 
with the need for reductions in postal and telephone 
charges; with the need for retaining, not losing, work- 
ers in the distributive trades; were all passed, as was 
another resolution which placed on record the feeling 
of the conference of welcoming back to the trade all 
ex-service men and women and expressing confidence 
in their prospects. 

At the first general session, the retiring president, 
J. W. Hamilton-Jones, Eversharp, Ltd., gave his presi- 
dentiai address reported in full: 

“The first note that I should strike in addressing 
you today must be one of pleasure at the step we have 
taken to bring this annual convention of our asso- 
ciation a step nearer to those grand conventions which 
most of us remember from pre-war days. It is nice 
to think that we can meet on an occasion as this in 
such agreeable and pleasant surroundings, and, if it 
is true that the fare might be less austere and the 
drink more plentiful, at least we are at peace and 
we can live in the expectation and hope of a gradual 
improvement in the prosperity of this country and of 
our fellow men. 

“The association is now divided into three main 
groups: manufacturers, wholesalers and retailers, each 
section having its own committee and its own meet- 
ings. At this convention the sections will be meeting 
separately as well as jointly and we must all of us 
endeavour to preserve that unity of purpose which 
brings us here to-day, and so to govern our resolu- 
tions and decisions, that the association as a whole 
can continue to operate for the benefit of all its mem- 
bers. 

“To the manufacturing members, I say most of us 
have come through the war with our businesses intact 
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only to find the peace bristling with difficulties and 
shortages of raw materials, machines and labour. We 
are hemmed in by government rules and regulations; 
we are compelled to export sizeable quantities of our 
products for which the home market is clamouring; 
but we must steer the ship safely between these haz- 
ards so as to conform to the requirements of the 
state, and at the same time, endeavor to give a square 
deal in the matter of distribution to the wholesale and 
retail membership of our association. 

“Wholesalers are defined in our rules as those of our 
members who ‘break bulk and sell.’ I say you have 
a very difficult mission to fulfill. The problem is to 
obtain the bulk to break and to-day you are not called 
upon to sell but merely to deliver. In fact, both manu- 
facturers and wholesalers fall somewhat into this same 
category, they no longer have goods to sell, but deliver 
what they can. The time will surely come again when 
the wholesale trade will fill that important function 
of distribution, servicing particularly those members 
of our retail trade who prefer to have one account with 
a wholesale firm, rather than a multitude of suppliers. 

“The wholesalers are a link between the manufac- 
turer and the retailer and while it is true that their 
old time function is not 100 per cent what it was, 
nevertheless, I feel that their position is clearly de- 
fined and their future usefulness is certain. 

“To the retailers I say: you form the majority of 
the membership of our association and I am very glad 
to think that this is so. 

“It indicates that you realise the importance of 
uniting as a body in the trade, so that your interests 
may be adequately represented to any authority who 
may try to interfere with your privileges or to curtail 
your activities. Your strong protection is in belonging 
to a body such as the Stationers’ Association, thereby 
associating yourselves with a vast number of other 
trade organizations in this country who exist to pro- 
tect our trades and our members. 


Final Link in a Chain 


“You are the final link in the chain between the 
manufacturer and the consumer, and you have been 
Saying ‘sorry, none in stock’ for a very long time! I 
cannot foresee an immediate amelioration of that gen- © 
eral condition for reasons which I have already men- 

(Turn to page 289, please) 
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OED HOLDS LADIES DAY GOLF OUTING 

With an attendance of about 70 members, their wives 
and guests, the third meet of a series of four in the 
eighth annual golf tournament for the championship 
of the Office Equipment Dinner Club of New York, 
N. Y., was held on Tuesday, July 22, at the Gedney 
Golf Club, White Plains, N. Y. 

Situated in beautiful Westchester County, this fine 
old club with its well-kept rolling greens left nothing 
to be desired for a full day’s outing. Among other 
attractions were the swimming pool and tennis courts 
as well as a velvet-like putting green for the use of 
those who did not play golf. Card players were ac- 
commodated at tables located about the grounds and 
on the club house porch. 

Regardless of heavy rains during the preceding night 
and overcast skies in the morning, a number of hardy 
golfers teed off early. Others followed in the early 
afternoon as the sun came out. 


Non-Golfers Have Special Event 


At five o’clock a surprise foursome was featured con- 
sisting of a contest between four non-golfers—Oscar 
Widman, Desks, Inc.; H. A. Clemetsen, Office Furni- 
ture Warehouse Company; Moe Turman, Metwood 
Office Equipment Corporation; and Joe Weiner, David 
Kramer, Inc., all of New York City. A large gallery of 
spectators followed the players, showing intense en- 
thusiasm in the contest and rooting for their favorite 
player. 

The score, everyone agreed, was even up to the final 
hole (the first hole) where all balls were found to be 
on the green about four feet from the cup. Joe Weiner 
then selected a driver, got set and, placing all his 
weight behind his swing, drove the ball for a hole-in- 
one. The curious thing about the shot was that while 
Joe’s back was turned a trick golf ball was substituted 


by Ben Itkin, Itkin Brothers, New York City, and 
everyone expected the ball to stop within about a foot 
of the cup, as is usually the case. No other contestant 
equaling his feat, Joe Weiner was declared the winner 
of the contest. 

President Nathan Presides 


A delicious steak dinner was served in the dining 
room at 7 p.m., after which President Seymour L. 
Nathan, Charles S. Nathan Inc., New York City, 
thanked the following golf committee for making ar- 
rangements: Bernard H. Nemlich, Regan Office Furni- 
ture Corporation; John Mossman, Desks, Inc., and 
Adam J. Andrasick, Macey-Fowler, Inc., all of New York 
City. He then announced the twentieth birthday of 
Ian Nemlich, brother of Bernard Nemlich, and intro- 
duced Samuel Nemlich and the following ladies: Mrs. 
Samuel Nemlich, Mrs. Bernard Nemlich, Mrs. Semon 
Nemlich, Mrs. M. S. Zich, Mrs. H. Clemetsen, Mrs. A. 
Itkin, Mrs. Nat Dallak, Mrs. G. Dallak, Miss Nancy 
Palakoff and Mrs. M. Armour. 

Bernard H. Nemlich, chairman of the golf committee, 
announced the following tournament winners: 

Low gross—Adam J. Andrasick. 

Runner-up—Charles Lundgren, Danes, Dancker & 
Sellew, Inc., New York City. 

Kicker’s handicap—Joe Galen, Peerless Steel Equip- 
ment Company. 

Runner-up—Bob Heywood, Macey-Fowler Inc., New 
York City. 

Most 10’s—Max Sander, Charles S. Nathan Inc., New 
York City. 

Special award—wWilliam Wray, uncle of George B. 
Wray, manufacturers’ representative, who had a score 
of 85, same as his age. 

After the awards were made, he announced that the 
fourth and final contest of the season would be held 





HOLD APSCO SALES MEETING—Sales 
executives and representatives of Auto- 
matic Pencil Sharpener Company, Chi- 
cago, maker of Apsco pencil sharpen- 
ers, held a general sales meeting in 
Rockford, IIl., in July to discuss the com- 
pany’s production, sales expansion and 
merchandising program. Among those 
attending (left to right) are Frank W. 
Hughes, sales manager: Morley M. Kas- 
ler, vice-president; R. D. Buckley. west- 
ern salesman; D. W. Roberts, export 
manager; Charles P. Epifano, New York 
City salesman; Kurt Shults, Chicago 
area salesman; Harry Rogers, midwest- 
ern salesman; jim Stikes, southern 
states salesman: Joe C. Straus, East 
Coast salesman. Charlie Davids, mid- 
dle eastern salesman, is not in picture. 
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tant garages and service stations. 
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at lunch to the visiting ladies and extended a cordial 
invitation to all who could attend. 


0 2 
STATIONERS CLUB OF CHICAGO PLANS NSA 
OPEN HOUSE AND A FALL PARTY 

Harold D. Rossuck, Better Office Supply Company, 
president of the Stationers Club of Chicago, has an- 
nounced that this organization will hold open house 
in their quarters at the Stevens Hotel during the NSA 
convention. All visitors are cordially invited. Repre- 
sentatives of stationer groups have been asked to 
contact the Stationers Club of Chicago in advance, as 
a get-together and luncheon are planned. 

President Rossuck’s group is also planning a dinner 
party to be held either in October or November to 
which all paid-up members will be invited, gratis. 

Throughout the summer months, an attendance of 
between 30 and 45 has been present for meetings of 
the Chicago group held on the third Monday of every 
month at 6 p.m. in the Merchandise Mart. Serving 
with Mr. Rossuck as officers are D. S. Bell, honorary 

. chairman; Peter Orofino, Arrow Office Supply, vice- 
president; Edgar R. Hooper, Stuart-Hooper Company, 
secretary; and William “Bill” Saunders, W. J. Saun- 
ders & Company, Inc. 


——7co—<—-—_- 

STATIONER GOLFERS IN MORE TOURNAMENTS 
The eighth tournament of the Stationers Golf Asso- 
ciation of New York was held on August 14 at White 
Beeches: Golf’ & Country Club, Haworth, N. J. A pre- 
vious tournament was held at Pelham Country Club 
where R. Lewisohn’s 63 net led the field in Class A and 
George W. Griffiths fired an 80 for honors in Class B. 

E. T. Kemp and J. Schlanger are tied for the Class 
A cup with 15 points each, far ahead of the field. 

J. G. Bosworth, with 12 points, is just a trifle ahead 
of George W. Griffiths in Class B. 


eae he 
FRIDEN HOLDS FOUR SALES MEETINGS 


Top—Chicago meeting June 9 and 10 at the Palmer House. Present 
are: G. L ers, Frances Lynch, William Nelson, Ray Covyeau, 
Paul Covyeau, Louis Zant, Jr., Darwin Gregory. Larry Link, Vic Doyno, 
Jerome Dire, Richard Currie, Ralph Bloom, Warren Best, Edw. Sieben- 
thal, Galen Asher, Charles Magary. and John igs | of Chicago: 
A. B. Connolly, Evansville, Ind.; Dean Vandenberg, Pete J. Hyma. 
William DeFouw, Clarence B. Kuiper, Bert G. Kuiper, John St. John, 
Art Eckenberg, Lee Holton, W. Jones, Edward Veerhuit, Grand Rapids, 
Mich.; LeRoy Mitchell, Harrisburg, Ill.; A. M. Mitchell, Carbondale, 
Ill.; M. D. umaker, Lexington, Ky.; A. J. Gunderson, B. C. Bogard, 
Russell Dunn, Robert Bard, and Robert Griffin, Louisville; T. H. Mor- 
gan and C. N. Crowder, Nashville, Tenn.; Ray Defenbaugh, W. E. 
Defenbaugh and my Donaldson, Peoria, Ill.; C. A. Hooks, W. R. 
Crooks, r V. Hall and J. T. Ingram, South Bend. Ind.; B. C. Fitte, 
Neal Seiz and W. R. Rossiter. Springfield, Ill.; L. B. Taylor, field 
manager of eastern division and N. B. Payne. field manager of 
central division. 


Second—Cleveland, Ohio, meeting held June 12 and 13 at the Cieve- 
land Athletic Club. Attending are: front row—Martin Cook, Cleveland; 
R. E. Busher, Cleveland; J. Martin Hass, Jr., Pittsburgh: J. L. Mihalik, 
Canton, Ohio; H. E. Hanford, Buffalo; Louis J. Iamle, Toledo; Earl T. 
Zeh, Cincinnati; Brinley True, eeling, W. Va.; and Gail , 
Hilzocucl. Second row—J. D. Schulmeyer, Jr., Toledo; J. E. Spitzer, 
Cincinnati; J. F. Anthony; Paul Cobbey, Pittsburgh: C. L. Stevenson, 
Detroit; Tom Carlin, Erie; Philip Strom, Detroit; J. D. Schulmeyer, Sr., 
Toledo; B. C. Griffiths, Pittsburgh; and Til Traverso, Buffalo. Third 
row—H. H. Bartlett, Detroit; Henry D. Huff, Columbus, L. B. Taylor. 
eastern division field manager; M. L. Dodds, Pittsburgh; J. D. Elmore. 
Cincinnati; Grant Drummond, Cincinnati; W. J. Peters; Norman B. 
Payne, central division field manager; J. P. Finnigan, Columbus; 
H. A. Johnson, Erie: W. D. Kohl, Detroit; T. K. Lund, Buffalo; and 
N. A. Zimmerman. Fourth row—E. C. Wenning. Dayton; Fred Hegler, 
Columbus; Leonard Ryan; Ernie Bondy, Detroit; A. W. Franklin, 
Cleveland; George L. Hermann; Carl H. Becker, Pittsburgh; Carl L. 
Elofsen, Jr., Buffalo; G. W. Sisler, Akron, Ohio; Sheldon D. Gray. 
Youngstown. 


Third—Atlanta, Ga., 
Biltmore. Pictured are: 


meeting held June 16 and 17 at the Atlanta 
front row—John E. Thrailkill, Charleston, S. 
C.; N. L. Hackney, Chattanooga, Tenn.; Hamilton Clark, Columbus; 
Hugh Barton, Montgomery, Ala.; Fritz J. Meyer, Atlanta: M. F. Peter- 
son, New Orleans; C. Frierson, Baton Rouge; and Ross K. Peter- 
son, Miami. Second row—C. F. Robertson, Charleston; Bob Moodie. 
New Orleans; Frank Woodson, Greenville, S. C.; Paul Wrenn, Char- 
lotte; Fred Wilbanks, Jr., Columbia, S. C.; Alex B. Cameron, Atlanta; 
A. W. Townes, Orlando, Fla.; A. T. Kerr, Sr., Birmingham; R. W. 
Dale, Atlanta: G. G. Simpson, gg ny Fla. Next to rear row, 
Pat Jackson, New Orleans; A. E. Bradshaw, Atlanta; J. E. Iler, Spar- 
tansburg. S. C.; Ben F. Osteen, Jacksonville: M. N. Shropshire, 
Athens, Ga.; O. A. Miller, Jacksonville: M. L. Baker, Miami; J. M. 
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on Friday, August 15, at Hampshire Country Club in 
Mamaroneck, N. Y. He further announced that the 
August outing would be ladies day and extended a 
cordial invitation to all members to bring their ladies. 
Mrs. B. H. Nemlich very graciously offered to be hostess 






















































































Cheshire, Macon; F. C. Bradshaw, Atlanta; and C. E. Young, Savan- 
nah. Back row—B. L. Brazelton, Atlanta; John A. Garrett, Mobile: 
L. B. Taylor, New York City: Chris Chrysos, Mobile; Tom Kerr, Mem- 
phis: Hugh Wright, Birmingham; . Valentine, Tampa; A. V. 
McPhillips, Birmingham; and Norman B. Payne, Eau Claire, Wis. 


Fourth—At Warwick Hotel, Philadelphia, Pa., August 8 and 9, a sales 
meeting attracted attendance of the following pictured above: Front 
row—Robert C. are: Hagerstown, Md.; L. B. Taylor, Felix J. 
Donnelly, Newark, N. J.; R. S. Merrill and W. J. Williams, Wilkes- | 
Barre.; Pa.; Garland H. Nelson and Theo A. Peck, Rg nny D. C. 
Second row—W. P. Wittelsberger, Baltimore, Md., H. J. Robson, Scran- 


ton, Pa.; . C. Myers, Philadelphia; John T. Elder, Jr., Clinton S. 
Thomas, Warren B. Hughes and Waverley W. Dickson, Washington. 
D. C. Third row—Irvin Owings, Richmond, Va.; W. Owings. 


Roanoke, Va.; J. D. Gleichman and Robert F. Mast, Norfolk, Va.; H. B. 
McFarland, Charles Rockett, Jr., and Richard = Beers, Philadelphia. 
Fourth row—W. B. Smethie, Richmond, Va.; W. E. Karns and F. W. 
amar: York, Pa.; W. G. Haes and A. L. Stewart. Philadelphia, Pa.: 
Schmitz, Wilmington, Del.; and Robert L. Kinney, Philadelphia. 
Fifth row—W. R. Foglesong and R. L. Moore, Charleston, W. Va.i 
J. K. Musser, Jr., Clarksburg, W. Va.; Michael Casarow, Bridgeton 
N. J.: W. R. Goff, Philadelphia: and Robert “ ig Reading, Pa. 
Sixth ay ey Sy Atlantic City, N. J.; - Roll, Clarksburg, 
Ww Jack H. Davis, Charleston, W. Va.; r ‘¢ " Hedeen. Philadel- 
phia; if J. Luby and R. D. Preston, Newark, N. J. Seventh row— 
John Broderick, E. E. Openheimer, and J. Wagner, Newark, N. J. 
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NORTHWEST TRAVELERS HOLD OUTING 

The Merrill Hills Country Club, Waukesha, Wis., was 
the scene of the fourth annual outing for Wisconsin 
stationers put on by the Northwest Travelers Club. 
It was held Friday, August 15. The beautiful setting 
of the Merrill Hills course brings to mind the phrase 
of the hymn writer, “Where every prospect pleases.” 
Stationers were there from Waukesha, Milwaukee, 
Madison, Green Bay and other Wisconsin communities. 

The afternoon was given over to golf. After the 
dinner which followed, Arnold Berglund, of Joseph 
Dixon Crucible Company and vice-president of the 
Northwest Travelers, called the meeting to order. He 
served in place of William E. Smith, Ace Fastener 
Corporation, president of the club, who had had 
cataracts removed from his eyes a few days before 
and was unable to attend. Herb Walsh, also with 
Ace, reported that Mr. Smith’s condition was satis- 
factory. Expressions of sympathy were sent to Mr. 
Smith and to Fred Larson of the Globe-Wernicke 
Company, who was home ill. 

Matters of general business disposed of, Mr. Berg- 
lund called upon Stanley Griebel, chairman of the 
tournament committee of the Northwest Travelers 
Club. He expressed his thanks to Harvey Zillmer and 
Norman Seeling, both of Zillmer’s, Waukesha, for 
providing the use of the course. Mr. Seeling repeated 
last year’s performance by winning possession of the 
beautiful Travelers’ trophy. 

First prize awards were for blind bogey, the winners 
being John Gilbert of OrFIicE APPLIANCES; Harry Masse, 
Stuebe Printing & Binding Company, Green Bay; 
Harry Zillmer, Zillmer’s, Waukesha; and Russ Ragan, 
American Pad & Paper Company. Low net was won 
by Mr. Seeling. Prizes for low gross were given in the 
following order: M. D. Hasty, Sengbusch Self-Closing 
Inkstand Company; Mr. Ragan; Mr. Masse; Bill Goff, 
Bill Goff, Inc., Madison; Mr. Zillmer; and Larry Ryan, 
John Nichols, Inc., Milwaukee. Humorous prizes went 
to Al Nordstrom, Smead Manufacturing Company; Jim 
Gibson and A. G. Schaefer, Sengbusch Self-Closing 
Inkstand Company. 





GOLF OUTING, NORTHWEST TRAVELERS AND WISCONSIN STATIONERS 


1. A. G. Schaefer, Sengbusch Self-Closing Inkstand Co.; Al Nordstrom, 
Smead Manufacturing Co.; Ralph Maneval, A. M. Faber, Inc.; Ar- 
nold Berglund, Joseph Dixon Crucible Co.; Bill Jarchow, H. H. West 
Co. 

2. Harry Masse, Stuebe Printing & Binding Co., Green Bay: John 
Gilbert, OFFICE APPLIANCES; Stanley Griebel. Yawman and Erbe 
Manufacturing Co.; Norman Seeling, Zillmer’s, Waukesha. 

3. Roy Clarke, F. S. Webster Co.; Fred Schaefer, Sanford Ink Co. 

4. Jim Gibson, Commercial Stationery & Office Supply Co., Milwaukee: 
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The number of door prizes was increased beyond the 
committee’s expectations by George Aigner of G. J. 
Aigner Company, who expressed his regret that he 
could not attend but sent seven articles of merchan- 
dise for distribution. The winners in this group were 
John Estabrook, Joseph Dixon Crucible Company; 
George Schumacher, Siekert & Baum Stationery Com- 
pany, Milwaukee; George Palm, H. H. West Company, 
Milwaukee; Mr. Masse; Mr. Berglund; Mr. Ryan; 
A. W. Doepke, S. J. Olsen Company, Milwaukee; Mr. 
Ragan; Mr. Gibson; Mr. Hasty; Al Dorn, Siekert & 
Baum Stationery Company, and Mr. Griebel. 

= 0—__——_ 


SECRETARY HOLT COMING TO NSA MEETING 


Herbert W. Holt, general secretary of the Stationers 
Association of Great Britain and Ireland, and Mrs. 
Holt will visit the United States and Canada this fall. 

One of the features of their stay in America will be 














H. W. HOLT 


their attendance at the convention of the National 
Stationers Association in Chicago, September 28- 
October 2. 

Tying in with that engagement, Mr. and Mrs. Holt 
will visit several Canadian cities. They will be in Mon- 





Harry Zillmer, Zillmer’s, Waukesha; Bill Goff, Bill Goff, Inc., Madi- 
son; Gene Troy, W. A. Sheaffer Pen Co. 

5. Ray Eichenlaub, Service Steel Products Co.; Roy Clark, F. S. 
Webster Co. 

6. Russ Ragan, American Pad & Paper Co.; Merrill Hasty, Sengbusch 
Self-Closing Inkstand Co.; Carl Griebel, brother of Stanley; Larry 
Ryan, John Nichols, Inc. 

7. Matt Dillon, Associated Stationers Supply Co.; Bill Jarchow, H. H. 
ba = E. D. Woll, Parker Pen Co.; Ralph Maneval, A. W. 

aber, Inc. 
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|) FABER-CASTELE as you know, are proud parents of a large 
tamily of products. Although we try not to be partial, COLUMBUS 


has always been one of our favorite children. 


It was our intention to keep it a class 5¢ pencil for the discrim- 
inating minority. But you can't keep quality a secret. More 
and more folks tried it and liked the deep, rich strokes of 


this yellow hexagonal beauty. .. the 







5 choice degrees... the happy 
bonding of wood and graphite...the 


Golumébus 149 2 (usa. Nez 
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A.W. FABER b= 


genuine A.W. Faber-Castell eraser tip. 












Today, the masses and 

the classes have the same 
appreciation for COLUMBUS...'. Yes, America 
has discovered 






Ilan 


and made it “THE NEW LEADER IN THE 2) PENCIL FIELD” 








Mr. Dealer: If you are especially profit-minded these days, 
COLUMBUS is your answer. Today, get in touch with your 
A.W. FABER-CASTELL field man or write to the factory direct 
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treal, Quebec, September 8 to 10. From there they pro- 
ceed to Ottawa, and on to Winnipeg September 12 and 
13. They will spend a day or two at Banff, Alberta, and 
will meet with Vancouver stationers September 17 to 
20. After the Chicago conference, they will spend two 
or three days in Toronto, proceeding to New York by 
way of Niagara Falls. 

The Stationers Association of Great Britain and 
Ireland is an organization of 42 years standing. Mr. 
Holt in the capacity of general secretary has a knowl- 
edge of association and world affairs that will be very 
enlightening to members of the trade in America. 
Having held that position through the war period and 
having been in close touch with government affairs, 
he will be able to give valuable advice to stationers in 
this country. 

Mr. and Mrs. Holt recently were in Switzerland at- 
tending the annual meeting of the Swiss Stationers 
Association. Unfortunately, Mrs. Holt took ill there, 
and after some delay had to be flown back to England. 

Mr. Holt and his staff have co-operated with the 
Stationers Guild of Canada in the matter of food par- 
cels being sent to fellow stationers in Britain. They 
have supplied the lists of names to whom parcels have 
been sent and from whom many touching acknowledg- 
ments have been received. 

Mr. Holt’s visit is anticipated with very keen interest 
and it is suggested in Canada that the trade take full 
advantage of hearing one who is so well qualified to 
speak to stationers. 

kee en m 
WINNIPEG STATIONERS HOLD TOURNAMENT 


The annual golf tournament arranged by the Sta- 
tioners of Winnipeg, Canada, was held at the Elm- 
hurst Golf & Country Club on Tuesday afternoon, 
July 15. 

The principal prizes were trophies donated by the 
Luckett Loose Leaf, Ltd., and Dominion Blank Book 
Company, Ltd. 

Some 28 members and guests turned out for the 
golf and 42 attended the dinner. 

George Brockie, National Paper Goods, Ltd., was 
winner of the Luckett trophy and miniature, and 
Jimmy Murray of Clark Brothers & Company, Ltd., 
won the Savoy trophy and miniature. 

The success of this outing was greatly enhanced by 
support received from the industry in Winnipeg and 
co-operation of the following firms in donation of 
prizes: 

Clark Brothers & Company, Ltd., Office Specialty 
Manufacturing Company, Ltd., Vernon Nobbs, Bishop 
Printing Company, Ltd., Midwest Paper Sales, Ltd., 
Barber-Ellis Company, Ltd., The Willson Stationery 
Company, Ltd., Hillier Paper Company, Ltd., and Na- 
tional Paper Goods, Ltd. 

The prizes were awarded by J. C. Irvine, acting in 
the absence of W. C. Borlase, president of the asso- 
ciation, and assisted by Matt Esdale, chairman of the 
golf committee. 

Eee 
GUNLOCKE’S ENTERTAIN AT CIRCUS PARTY 


The Ringling Brothers and Barnum & Bailey circus 
was the scene of this year’s party given by the W. H. 
Gunlocke Chair Company, Wayland, N. Y., to its em- 
ployees and their families. This year’s event was by 
all odds the largest and, certainly, the most dramatic 
of any that have been held in the company’s long his- 
tory. Eight hundred persons attended, and to accom- 
modate them a special train of 12 cars was chartered 
to take them to Elmira, N. Y., scene of the circus, some 
60 miles away. Twenty-two city buses were required 
to move the big “family” to the circus grounds. Once 
there, the party occupied reserved seats directly facing 
the center ring. 

At the end of the circus the process was reversed, 
with buses returning folks to the special train, and 
home to Wayland. 

The party was an extremely difficult one to plan 
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GUNLOCKE CIRCUS PARTY—Special train (top picture) is 
boarded for scene of Ringling Brothers and Barnum & Bailey 
circus at Elmira, N. Y. Center picture shows use of city 
buses to move the W. H. Gunlocke Chair Co. “family.” In 
lower picture the elephants are given special attention. 


because the itinerary of the circus is scheduled only 
three weeks in advance. However, all details were 
worked out exactly and the event came off without a 
hitch. Two trained nurses were in attendance, the 
usual quota of lollipops again proved insufficient, and 
the quota of peanuts for the elephants was fully ab- 
sorbed. 

The company entertains its employees and their 
families each year. This year was voted the biggest 
and most successful party that has ever been staged. 
Gunlocke’s face an increasingly greater problem in 
attempting to outdo each year the fun and thrills of 
the parties of previous years. 

——————_— > —__ 
PLAN 1948 DISTRICT NO. 8 MEETING 


A meeting of members of NSA District No. 8 and 
Midwest Travelers Club, called by Governor-elect Ed 
Shelpman on July 19, at the Muehlebach Hotel, Kansas 
City, Mo., arranged for next spring’s regional meeting 
to be held in Wichita because, all Kansas City hotels 
are booked solid for April conventions. Wichita invited 
this meeting for the dates mentioned, which will be 


(Turn to page 270, please) 
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, Sines 1930 ~ over a million files in officcrs weryut 
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Oxford fiberboard files are again being produced in pre-war quantities. We offer prompt 
shipment of letter size files, in both Standard and Steel Clad models. Most other sizes are 
: coming through with only a short delay. 






These sturdy, long-lasting fiberboard files are adequate for any storage or transfer duty. 
They can be purchased at a price that anyone can afford. 

Sturdy Oxford Fiberboard files are most efficient and economical for correspondence, 
invoices, checks or vouchers, cards, documents, deposit slips, or office forms of any nature, 
and in whatever quantity—one drawer or hundreds. 


STANUARH FILES STEEL CLAW FILES 





























For simple storage of records, Standard Files save money. For the transfer filing of frequently consulted records in all 
They cost no more than top closing boxes, require no expensive common sizes from 3 x 7 to 10 x 15. Here is sturdiest metal- 
shelving, and keep every record instantly accessible. No tire- reinforced construction. Most attractive are the low prices. 
some, dirty handling of boxes, to get at the record you want. which guarantee economical as well as efficient transfer filing 
Pull open the drawer, and there it is. with Oxford Steel Clad Files. 
STANDARD FILES STEEL CLAD FILES 
a is Packed flat, 10 files to the carton Packed flat, 6 files to the carton 
riley Stock Drawer measure inside Stock Drawer measure inside 
city No. For records such as Height Width Depth No. For records such as Height Width Depth 
‘ In Be, NII | sets cccscctesccccoesocnoviowee 104% 12 24 71E Letters 10% 124% 24 
9 . ee" i 5 9 a ‘ ens 
= A _Legal or Cap Size Forms. 10% 5 24 72E Legal or Cap Size Forms 104 15\4 24 
3 *Invoices or 2 rows 8x5 Cards 834 103, 24 er i : , 
4 Checks or Vouchers 33, 9 4 75 Checks or Vouchers 114 9l4 24 
only 5 Checks or Vouchers 41, 9 24 77 Tabulating Cards 3% 7% 24 
oy 6 Checks or Vouchers 13, 10% 24 78E 5x8 Cards or Forms 5% 8% 24 
1 a 7 Tabulating Cards ‘5 3% ‘78 24 79E *4x6 Cards or Forms (2 rows) 4% 12% 24 
the 8 5x8 Cards or Forms 5% 8, 24 "13E 5 14x81 6x9 F 61 oY, °4 
and 9 *4x6 Cards or Forms (2 rows) 11, 123, 24 (SOEs F/R 2 OF UES FORMS vi 4 
ab- 10 *3x5 Cards or Forms (2 rows) 3% 10% 24 *These files furnished with divider strip for 2 row filing. Double width forms 
12 Deposit Slips Pe . 44 gl, 24 may be filed merely by discarding the divider or placing it at the side ta 
j 13 54x84 or 6x9 Forms 6 9 94 take up any excess width. 
heir ii ties 
gest 
ged. DIVIDER STRIPS—Place in center of drawer, to divide drawer for two-row filing. 
1 in Style A, for files #1, 2, 3 Style H, for files #71E, 72E, 713E 
s of Style B, for files #4, 5, 6, 7, 8, 9, 10, 12, 13 Style L, for files #75E, 77E, 78E, 79E 
FOLLOWER BLOCKS—2159—5, 7, 9, 10, 12, 75E, 77E, 79E 2160—4, 6, 8, 13, 78E, 713E 2161—1, 2, 3, 71E, 72E 
BACK LOCKS—For use with both styles of Oxford Files to lock files together in the back. No. 19 Backlock. 
ant NOTE TO DEALERS: Send for reprints of this page, with price information included, for your use and for distribution 
Ed to your customers. Ask for Form 47.7A. 
nsas 
ting 


ied OXFORD FILING SUPPLY COMPANY, INC. 


1 be 340 MORGAN AVE., BROOKLYN 6, N. Y. 125 SO. 8th ST., ST. LOUIS 2, MO. 
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CENTURY AMERICA BUYS WOODSTOCK 


Sale of the Woodstock Typewriter Company, Wood- 
stock, Ill., to the Century America Corporation, Chi- 
cago, for a sum in excess of $2,000,000 was announced 
recently by Albert G. Apple of Apple-Cole Company. 
Mr. Apple represented Richard Warren Sears III, and 
the Continental Illinois National Bank & Trust Com- 
pany, executors of the estate of Anna L. Sears, and 
other owners of the common stock of the company. 

Mrs. Sears was the widow of Richard W. Sears, 
founder of Sears, Roebuck & Company, who acquired 
control of the old Emerson Typewriter Company, 
changed its name and moved the company from 
Momence, Ill., to Woodstock, where the company’s 
main plant is being operated. A branch is also in 
operation in Brodhead, Wis. 

Century-America Corporation, the purchaser, is a 
Chicago holding company headed by Thomas J. Reid, 
president, and Myron Hokin, treasurer, which also 
owns Century Steel Corporation of Chicago, the De- 
troit Nut Company of Detroit, and the Excel Steel 
Service Corporation with branches and warehouses in 
six principal cities. 

The new setup is declared to apparently assure an 
adequate supply of steel for Woodstock typewriter 
production. 

Following the closing of the transaction, Richard W. 
Sears III and other officers of Woodstock resigned. 
Mr. Reid and Mr. Hokin were elected president and 
treasurer. 

The new owners, it has been stated, will make no 
change in the policy of the company or of its execu- 
tive personnel. Woodstock will be known as a wholly- 
owned subsidiary of Century America. 

The main plant at Woodstock has a floor area of 
about 90,000 square feet and employs 350 persons. The 
company maintains branch offices in the principal 
cities and has 400 dealers in the United States. A 
branch office in England handles European sales. 

Acquisition of the company by the new owners was 
effected through the purchase of all of the 176,766 
shares of common stock outstanding. 

=r 

LIN YUTANG INVENTS CHINESE TYPEWRITER 


Lin Yutang, author and philosopher, recently an- 
nounced at New York City that he has invented a 
Chinese typewriter which can type all known Chinese 
words and will do in an hour the work of a Chinese 
copyist for a day. In addition, it can type English, 
Japanese and Russian. 

Mr. Lin exhibited a model of the typewriter, known 
as the Mingkwai (clear quick), which looks something 
like an ordinary typewriter and is about the same 
size. The model weighs about 50 pounds and is now 
electrically operated but can be adapted to operate 
by spring motors, Mr. Lin said. He disclosed that 
plans are being formulated for mass production. 

Mr. Lin said the typewriter can print 90,000 Chinese 
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characters and requires pressing only three keys for 
each word. The keyboard has 72 keys consisting of 
36 top keys and 28 bottom keys representing, respec- 
tively, the top and bottom sections of a Chinese 
character, and eight printing keys. 

2 


BELL & HOWELL BUYS MICROFILM FIRM 


J. H. McNabb, president of the Bell & Howell Com- 
pany, Chicago, recently announced the purchase of 
the Microfilm Recording Company, 221 N. LaSalle St., 
Chicago. The transaction became effective August 1. 

Bell & Howell’s microfilm sales, service, repair de- 
partments and processing laboratories were moved on 
August 1 to Suite 548, in the LaSalle-Wacker Building, 
the quarters now occupied by the Microfilm Recording 
Company. 

All microfilm equipment manufactured and sold by 
Bell & Howell will be marketed under the trade name, 
“Micro-Filmo.” 

I 
JASPER CHAIR MARKS TWENTY-FIFTH YEAR 


This year marks the twenty-fifth in the industry for 
Jasper Chair Company, Jasper, Ind. It was in Feb- 
ruary, 1922, when this company began operations and 
the succeeding years have seen a steady expansion of 
business. 

Louis T. Koerner, president of Jasper Chair Com- 
pany, has been identified with the institution from its 
very beginning. 

Jasper Chair Company has always manufactured 











LOUIS T. KOERNER 


office and school chairs exclusively and over the span 
of 25 years has played an important role in the furni- 
ture progress of the industry. Both wood and uphol- 
stered chairs designed for clerical and executive use 
are produced by the Indiana concern. 

President Koerner calls attention to a new line of 
office posture chairs being announced this month of- 
fering a new development in office chair back rests. 
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STAPLES STAPLERS 
.- Your Star Attraction! 


ALL-STAR CAST... stock Swingline staplers and 
staples and turn customers into fans for your store. 
Swingline’s the perfect office team for eye-appeal, 
quality-appeal, efficiency-appeal. 


BIG BOX-OFFICE... Swingline staplers and staples 
have them standing in the aisles with the largest 
consumer advertising campaign in the field. 


SMART PRESS AGENTS...complete Swingline pro- 
motion helps you get across with smart sales-build- 
ing ideas—you get displays, mats, electros, leaflets, 
ideas galore to help you sell more than ever. 


FAN APPEAL...only Swingline gives your custom- 
ers all the features they want...Swingline Staplers 
with the famous open-channel for easier, faster 
loading, smoother operation...Swingline Staples, 
the only 100% round-wire staples for greater, easier 
penetration, less buckling. 


NOW SHOWING...stock Swingline, promote 
Swingline... the pay-off of Swingline superiority 
means extra profits in your pocket! 


THE ONLY 100% Se // 7 THE ONLY 
ROUND-WIRE STAPLES ; “OPEN-CHANNEL"™ STAPLER 


SPEED PRODUCTS COMPANY, INC. LONG ISLAND CITY 1, N. Y. 
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ELMER KRUMWIEDE & ASSOCIATES SHARE COM- 
FORT OF THEIR IMPROVED OFFICES 

Elmer Krumwiede & Associates, manufacturers’ rep- 
resentatives at 320 S. Jefferson St., Chicago, Ill., are 
finding comfort, efficiency and office dignity dividends 
in their handsome showrooms and offices completely 
remodeled, after nearly a year of experimentation, to 
achieve the most striking and practical effects pos- 
sible. All equipment in the big, air-conditioned prem- 
ises has been designed especially for the Krumwiede 
firm. 

The twenty factory lines of merchandise are dis- 
played to fullest advantage, everything being fully 
visible at a glance in the big showrooms. There, all- 
steel construction furnishings in driftwood finish stand 
out handsomely against tan and turquoise blue walls 
and luxurious beige carpeting. The equivalent of real 


, daylight in all parts of the room is achieved by a new 


blending combination of indirect fluorescent with in- 
candescent lighting. At the far end of the room, a 
huge illuminated show window each month is devoted 
to the exhibitions of one of the 12 lines for which 
Krumwiede & Associates act as factory representatives. 

The showroom is separated from an architecturally 
unusual reception room by a ceiling-height almost*in- 
visible glass wall. All fixtures and furniture are dis- 
tinctively modern in style. The desk in Elmer Krum- 
wiede’s dubonnet and blue private office, for example, 
Was especially designed for the threefold purpose of 
personal use, board of directors and sales conference 








desk. Seven persons can sit around it at one time with 
plenty of leg room. 

Adjoining the reception room is the firm’s room for 
its salesmen. Dealers are invited to come in make free 
use of the desks and telephones, to make it their 
headquarters whenever they are in Chicago. Beyond 
this large room is a lavatory and even a separate 
shower-bath room with gleaming tile walls and floors 
where dealers may freshen up after a journey or a hot 
day at the NSA convention. To one side of these 
rooms is the special dealer’s lounge completely equip- 
ped for serving such refreshments as ice cream, cakes, 
milk, coffee and soft drinks which are kept on hand 
at all times in a regular soda fountain, frozen foods 
chest and refrigerator. It is as colorfully decorated 
as all other rooms of the establishment and amply 
provided with easy chairs and couches for bodily 
relaxation. 


BRITISH BUSINESSMAN WANTS IDEA EXHANGE 

F. J. Taylor, operating Eastern Counties Office 
Equipment Company, 96 West St., Boston, Lincs, Eng- 
land, desires to enter into correspondence with Ameri- 
cans in this industry. He is interested in exchanging 
opinions, ideas, sales suggestions and business build- 
ers with men on this side of the Atlantic. 

Such correspondence is to be addressed to Mr. Tay- ~ 
lor’s home address—Fairway, Freistenhow Rd., Boston, ~ 
Lincs, England. 
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ATTRACTIVE REMODELED QUARTERS OF ELMER KRUMWIEDE & ASSOCIATES, CHICAGO 


Upper left—Entrance and display room. Upper right—Office 
of Elmer Krumwiede, president. Note special desk. Lower 
left—Private office for the firm of manufacturers’ representa- 
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tives. Lower center—The general sales office. Lower right 
—Inviting modern kitchen where food is stored and prepared 
for entertainment of guests and customers of the company: — 
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‘ e 1. A small white card is filled 
out recording the name of 

is g 4 ves = person making the with- 
drawal, their department 


perc’ a the date of with- 
drawal, and follow-up date. 
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visible evidence of file removal 


The Browne-Morse Out-Guide keeps all records and corre- 
spondence at your very fingertips. It shows at a glance who 
has removed any file folders and the date of removal. It 
restores order out of file chaos and greatly increases the 
efficiency of any filing system. 

Unlike conventional guides of this type which ordinarily 
have places for only approximately 50 entries, the Browne- 





Morse Out-Guide can be used over and over .. . an un- 
ie 2 2. This card is inserted in the 
limited number of times. slotted top of the Out-Guide 
au ‘ which is placed in the posi- 
All Browne-Morse Out-Guides, letter or legal size, are tion of the file folder re- 
moved. 


“Keyloided.” This special process impregnates the top of 
the guide with a special plastic. This adds to its strength, 
durability and life. 

Time spent in tracking down that strayed correspondence 
can be extremely costly. ° Alert your filing system today and 
| increase the efficiency of your office . . . with Browne- 
" Morse Out-Guides, 





Q ro WD nN e omer M O rse 3. When file folder is returned 
to file, the white card is de- 


stroyed and the Out-Guide 
removed and stored in the 


Architects of Efficiency for America’s Office back of the drawer, ready 
ail MUSKEGON MICHIGAN yee 
a MANUFACTURERS OF STEEL OFFICE EQUIPMENT AND FILING SUPPLIES FOR OVER 38 YEARS 
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WANG-A-FIULE 











The "Hang-A-File" DESK UNIT No. 40 is a 
complete filing equipment package ready for 
instant use—contains 25 new "Hang-A-File" 
Folders A-Z inserts. Unit is all metal—heavy 
furniture gauge steel—olive green finish and 
equipped with rubber feet. ‘'Hang-A-File" 
Floor Cabinets and Desk Units are also avail- 


=e all Metal 


DESK UNIT 


NO. 40 


HANG-A-FILE 


FOLDERS with 
\ Adjustable 


METAL TABS 








able as complete filing packages featuring of 
course the new “Hang-A-File" Folders with all 
metal hangers. ''Hang-A-File'’ Folders with 
5 position adjustable metal tabs may be pur- 
chased for use in all standard filing cabinets 
and desk drawers. Complete information on 
request. 


“HANG-A-FILE” UNITS MAY BE USED IN 




















HANG-A-FILE CABINETS 
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DEEP DESK DRAWERS 




















STEEL FILE CABINETS DESK TOP CABINETS 
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Slips On e Stays e Easy to Move 


USINESS NEED! | sw 











Now... more filing efficiency than ever with the new " 
"Hang-A-File" Folder. Adjustable five position metal Immediate 


tab make "Hang-A-File" Folders completely efficient. 
Heavy quality red rope folder. Metal hanger. If you've Customer Appeal 


been looking for the most modern "HI-WAY of FIL- 

ING" in America, your search is ended. This product “Be 

is sales tested and efficiency tested. Easy Sales—Quick Most Efficient 
Profits—Satisfied Customers. 'Hang-A-File"’ Folders 


A-Z inserts may be purchased for use in all standard Tab on the Market 
filing cabinets and desk drawers. "Hang-A-File" floor 


cabinets and desk units are also available as complete © 
ae packages featuring, of course, the new "Hang-A- IMMEDIATE 
File'' Folders (A-Z inserts). Complete information on 
ao DELIVERY 


Louis H. Farbe 


OFFICE FURNITURE «© SCHOOL EQUIPMENT 
31 EAST CONGRESS STREET CHICAGO 5, ILLINOIS 
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SANFORD OCCUPIES NEW BELLWOOD PLANT 


Taking possession of their newly-constructed modern 
building, the Sanford Ink Company, after 82 years 
in Chicago, have moved their general offices and 
complete factory operations to Bellwood, Ill., a short 
distance from Chicago. 

The Sanford Ink Company was founded in 1857 at 
Worcester, Mass. Eight years later, in 1865, they 
moved to Chicago and occupied a four-story factory 
and office building there until 1899. In that year 
their quarters were entirely destroyed by a disastrous 
fire. Thereupon, Sanford began construction of a 
new home, and in 1900 enjoyed the distinction of 
moving into their own building, claimed to be the 
first concrete and steel factory building to be con- 
structed in the United States. This was at Congress 
and Peoria Sts. This building was occupied until 
the present move was made in order to allow for 
the Congress St. widening and improvements project. 

The new factory has been constructed to fit the 
particular needs of the manufacturer of ink and 
adhesives. Many innovations will contribute to in- 
creased production and greater efficiency permitting 
greatest possible value to the ultimate consumer. 

According to H. T. Griswold, president of the San- 
ford Ink Company, the new factory will provide 
up-to-date facilities for the ink and adhesive industry. 


Designed for Efficiency 


As explained by Ralph Stoetzel, architect, the new 
Sanford factory, of masonry and steel construction, 
was laid out on the principle of cutting to a minimum 
costly and non-essential pumping devices and man- 
power for loading. Possible future changes in the 
manufacturing and bottling system have also been 


nford jnk Co 





ENTRANCE TO NEW SANFORD PLANT 
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provided for without the need for radical change in 
present walls and floors. 

Thus, all processing, manufacturing, storage, and 
laboratory work is given space on the second floor, 
while bottling, shipping, and packaging facilities are 
on the first floor. In this way, the force of gravity 
can be used in transferring the product from vats 
to bottles. 

A railroad spur and a truck slip run directly into 
the factory. The varying heights of car and truck 
floors are automatically accommodated by three 
Levelators, sections of floor that can be raised or 
lowered to desired heights, eliminating considerable 
stevedore work. 

Duriron waste and vent piping is used wherever 
possible. This is a material entirely resistant to acids. 
The flooring is of exceptionally durable concrete and 
steel construction, able to withstand hardest use and 
wear, and to resist all sorts of chemical action. A 
system of sleeves has been installed through this 
floor to provide for piping changes. 

Electric power has been made available at all key 
points. And heating control units have been installed 
throughout the diffused heating system. 

A separate building southeast of the main structure 
provides manufacturing and storage space for in- 
flammables. 

Space Provided for Offices 


General offices, of the most modern design, occupy 
the northwest corner of the building, with sales 
offices to the east of them. The entrance to the 
factory, at this corner, provides a direct way in and 
out for all workers, in offices, sales, shipping, packing, 
and manufacturing alike, as well as for salesmen 
and visitors. 

This entrance, of glass and aluminum, with a 
masonry frame, adds exceptional character and beauty 
to the front facade of the Sanford plant. The wide 
expanse of glass lets a good north light into the 
friendly, spacious reception room. The air-conditioned 
and soundproofed interior of the plant is separated 
from extreme weather outside by wide-swinging glass- 
and-aluminum doors, fireproof, lightweight, and easily 
handled. Seen from outside, the generous and happy 
proportion of the entranceway contribute greatly to 
the dignity of the “Sanford Ink Company” signature 
which surmounts it. 

The building was constructed by Bulley and An- 
drews, general contractors, who were responsible for 
expediting its construction in good order and entirely 
on schedule. 

The Sanford Ink Company are also in their new 
location in New York City, at 500 Fifth Ave. 

——————-—-—____—_—- 
WILLMORE RESIGNS FROM COOKE & COBB 

John W. Willmore has resigned his position as 
vice-president of The Cooke & Cobb Company, effective 
August 1. This announcement was made by Benjamin 


Josephson, president of the Brooklyn company. 
; Salen 





SANFORD INK CO. NEW FACTORY RECENTLY OCCUPIED AT BELLWOOD, ILL. 
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vai. For the first time in five years, you can now buy PRONTO 
FILES with the beautiful, practical, long lasting all steel 
hen" drawer front in letter and legal sizes. They are the same 
a PRONTO FILES which proved so popular before the war. 
new 
Remember your customers like PRONTO FILES because: 
B (1) drawers operate easily; (2) sturdy and durable construc- 
. ’ tion; (3) space saving, safe, stacking feature; (4) low cost and 
amin (5) fine appearance. 
Your all steel drawer front PRONTO FILES are waiting for 
you. Order today. 
285 MADISON AVE. NEW YORK 17, N. Y. 
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REMODEL WESTERN BANK & OFFICE SUPPLY 

Remodeling, including installation of a complete new 
store front, has been completed at the three-story 
and basement Western Bank & Office Supply Company 
in Oklahoma City, Okla. 

The front is built to the second-story level in terrazzo 
mottled glass with metal trim. The two upper stories 
are finished in cream-colored stucco, making the ex- 
terior of the building handsome in design and most 
modern in appearance. 

An outstanding feature is the new center island 
furniture display window constructed of curved plate 
glass as shown in the accompanying picture under the 
Wesbanco sign, trade name of Western Bank & Office 
Supply Company. This picturesque street-level display 
space places emphasis on the merchandise displayed 
there and the open back affords a most attractive and 
inviting vista of the entire first floor. New solid glass 
entrance doors have been installed on either side of 
this display center. Spacious display windows with 
low back enclosure for office supplies, accessories and 
gifts add to the general attractiveness. 


Store Is Adequately Lighted 


The interior of the store has been done in cream 
tone with the ceiling in acoustic blocks. Fluorescent 
lighting throughout the store gives a daylight interior 
and suggest a clean, well-kept and cheerful establish- 
ment where it would be a pleasure to shop. 

Open steel shelving and island display fixtures are 
used throughout the first floor, enabling customers 
to see all merchandise readily and inviting browsing 
and buying. Such an arrangement also makes it easier 
for salespeople to wait on customers. The long oval 
pen display case is located midway of the store, mak- 
ing a division between the commercial stationery and 
office supplies on the west and the complete and 
beautiful gift and social stationery department on 
the east. Jess M. Beck, president of Western Bank & 
Office Supply Company, is very enthusiastic about 
the open display method of merchandising. He says 
“Display sells merchandise” and the results prove that 
his thinking is correct. 

The office furniture is impressively displayed in the 
large, well-lighted basement, attractive with mirrored 
columns. The second and third floors are devoted to 
the production department in which they do printing, 
lithographing, blank book making, engraving and 
manufacture rubber stamps. Twenty-five feet adjoin- 
ing on the west of the basement and twenty-five feet 


adjoining west on the third floor are used as a ware- 
house. The store covers approximately 50,000 square 
feet of floor space. Private business offices are located 
on the mezzanine floor. 

Western Bank & Office Supply Company was opened 
in Oklahoma City in 1909, being located in the 300 
block on Main St. In January, 1926, the store was 
moved to the present location at 205-7-9 N. W. First, 
with Wesbanco being used as their trade name. The 
firm serves the entire state of Oklahoma, with salesmen 
regularly devoting much sales energy to state, county, 
cities, banks, schools and general commercial trade. 

a 
NEW DUPLICATING SUPPLIES FIRM OPENS 


The Colonial Carbon Company, 5150 Church St., 
Skokie, Ill., an Illinois corporation, was recently opened 
for the manufacture and sale of a complete line of 
hectograph duplicating supplies, liquid and cream 
cleansers, spirit duplicating fluids, hectograph writing, 
stamp pad and printing inks. 

The newly-formed corporation numbers among its 
officers three men formerly connected with a large 
manufacturer and who have an aggregate experience 
of more than 50 years in the duplicating supply field. 
They are Earl W. Zitzler, president; Howard E. Collins, 
vice-president and sales manager, and Edward J. Mc- 
Guire, treasurer. Other officers include Gilbert R. 
Sheldon and J. J. Harrington, Jr. 

The Skokie plant occupies approximately 12,000 
square feet of manufacturing area with additional 
ground for expansion. Plans are now under way for 
a widespread sales and distributor set-up in both 
domestic and foreign markets. 





EMNCUSE BS Picasa 


On page 11 of the June issue of OFFICE APPLIANCES, 
under a new trade literature heading, the address of 
Speed Products Company, Inc., was incorrectly given 
as 46 New Chamber St. The correct address is 37-18 
Northern Blvd., Long Island City 1, N. Y. This error is 
regretted. 





* * * 


In an article on the election of officers for Bain- 
bridge, Kimpton & Haupt, Inc. (August issue, page 82) 
a line was inadvertently omitted telling of the choice 
of Lester C. Milton as vice-president in charge of pur- 
chases. This omission is regretted. 
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WESBANCO—WESTERN BANK & OFFICE SUPPLY CO. HOME 
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DOUBLE PURPOSE—DOUBLE VALUE 


TEMPORARY 
FASTENING 


Wo Nee 





PERMANENT 
FASTENING 
a 


NEVA-CLOG 
J-60 


With anvil outward, temporary fastening 


Sometimes you want a clinched staple for perma- 
nent fastening, sometimes you want a pin staple 
that can be easily removed. The Neva-Clog J-60 
does either job for you, the change being made with 
a flick of the finger on the knob that shifts the anvil 
for you. 


With anvil inward, permanent fastening. 


Quiet, positive, easy fastening for every fastening 
job that needs to be done in every office. The girls 
like it because it works smoothly and saves them so 
much time in vertical filing. The boys like it because 
it's rugged and stands hard usage. Everyone likes 
it for its flexibility of use. 


NEVA-CLOG PRODUCTS, INC. HC BRIDGEPORT 1, CONN. 


IN CANADA—CANADIAN STAPLES LTD., MONTREAL 
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A striking new line 








styled to win 
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of Ink and Adhesive Packages 
in the 1948 “Buyer’s Market” 


HE CARTER'SS INK COMPANY 
is ready to help you meet the 
1948 “Buyer's Market!” The en- 
tire Carter line of outstanding inks and 
adhesives has been restyled to meet the 


needs of the coming years. 


New Sales Appeal 
These new high-styled Carter packages 
have a new smartness ... a new fresh- 
ness...a new stronger appeal to the 
buyer. They re sure to be fast-sellers even 
in a “Buyer's Market.” 

This line will be introduced at the 


1947 Stationers Convention, September 


twenty-eighth to October second. Be 


sure to look it over carefully. 


New Gift Specialties 
Three brand-new gift items for the Christ- 
mas Gift Trade will also be introduced by 
Carter's at the Convention. These items, 
especially designed for the gift trade, will 
boost your stationery sales and profits. 
You are cordially invited to the Carter's 
Booth at the Convention. Drop in, inspect 
the new line of inks, adhesives, and acces- 
sories. Our representatives will be on hand 
to greet you and discuss the profits Carter's 
products can make for you in your store in 
1948 “Buyer's Market.” 


The Carter’s Ink Company 


Boston, Massachusetts 
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CLARY MULTIPLIER REPORTS RAPID GROWTH 

Phenomenal growth in sales of the new Clary ad- 
ding machine since April, 1946, when it was placed on 
the market, plus increasing production capacity, have 
induced the Clary Multiplier Corporation, Los Angeles, 
Calif., to expand their national selling facilities, ac- 
cording to Sales Manager J. W. Stallings. 

That the company is here to stay is indicated by a 
recent statement by Founder-President Hugh L. Clary. 
The company was incorporated in 1939. Company sales 
for the first six months of 1947 exceeded $2,500,000.00 


UNDER CONSTRUCTION—The new factory and general 
offices here pictured by architect's conception are being 
constructed for Clary Multiplier Corp. at San Gabriel, Calif. 
Story on Clary activities appeared in August, page 74. 


Sales for this half-year period were in excess of any 
full-year period during the war. 

The new promotion program will stress that growth, 
together with something of the story of Hugh L. Clary, 
founder and president of the company. Already the 
Clary company has 60 branch and dealer outlets over 
the country, and new ones are being added. 

Advertising space in newspapers, trade papers, and 
business and general magazines, to support the sales 
efforts of Clary dealers throughout the country, has 
been secured. 

Company executives are making an effort to gear 
the advertising program with dealer merchandising. 
Dana Jones Company of Los Angeles and Chicago 
handles the account. 


ee 
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ORGANIZE FIRM FOR LLORENS MACHINE 

The Universal Business Machines Corporation, P.O. 
Box 1149, is now established at New Haven, Conn., for 
the purpose of manufacturing the new Llorens Uni- 
versal figuring machine, recently exhibited at the 
NOMDA convention at Sacramento, Calif. 

The officers and directors of the Universal Business 
Machines Corporation are George J. Fouser, president 
and treasurer; Louis H. Mory, executive vice-president; 
E. J. Duquette, vice-president and general sales man- 
ager; and Carlos Ellis, secretary. Frank G. Robinson 
of Ames Supply agency, Boston, Mass., and John E. 
Wilcher of Office Machines, Inc., Seattle, Wash., are 


directors. 
ee 


TWO FIRMS ESTABLISHED IN NEW HOME 


The Cooke & Cobb Company and Josephson Manu- 
facturing Corporation have moved and are now com- 
fortably established in their new business home in the 
Bush Terminal Building at 4116 First Ave., Brooklyn 
32, N. Y. Their new plant occupies over 63,000 square 
feet of space, affording them better production and 
shipping facilities. This is a modern plant in every 
respect, possessing spaciousness of both offices and 
factory. Fluorescent lighting is used throughout. The 
firm specializes in expanding specialties, file pockets, 
expanding envelopes, expanding files, brief covers, 
pressboard binders and desk classifiers. 


—_—=> —_____ 
HEYER CORPORATION OCCUPIES NEW HOME 


One of the pioneer manufacturers of duplicators and 
supplies, the Heyer Corporation, recently moved to a 
new factory location which offers expanded production 
and office facilities. The new address of the factory 
and general office is 1850 S. Kostner Ave., Chicago 22, 
Til. 

T. A. Heyer, who founded the business 44 years ago 
and continues to be active in the management as 
president, explained that this move will enable the 
organization to provide more efficient service on or- 
ders. Expanded production facilities is one part of the 
company’s plans for increased promotion of its prod- 
ucts. 

Reeves Heyer, vice-president and sales manager, and 
Arthur Heyer, secretary and director of the research 
and product development division, are proud of this 
new program that marks an important milestone in 
the history of this family-owned-and-operated con- 
cern that has continuously served the office and school 
supply field for almost half a century. T. A. Heyer 
and his two sons can point to a combined total of 
81 years’ service in the manufacture of duplicators 


and supplies. 
a 


| 





NEW HEYER CORPORATION FACTORY AND OFFICES 
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Long-lasting NoTear Indexes! 


Indexes visible at a glance! 


The right index for the right job! 


A wide and varied selection! 





Be 













Here's the index that can take it! NoTear Index 
—a Boorum & Pease original. For ring and price books. 











POLI 


Strong muslin strips on the binding side, so sheets can- 
not wear or tear out at holes. NoTear Indexes come in 
4 types: Alphabetical with celluloid tabs; alphabetical 


with leather tabs; leather-tab monthly; leather-tab daily, 









This line also available without 
NoTear feature. Numbers § 12/21; 
$ 10/21; $ 8/21. Immediate de- 
livery on these numbers. 
















NoTear Insertable Index— 
a companion unit in the famous 
NoTear group. Muslin NoTear 
strip and insertable celluloid tabs 
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SORE 










Memo Book Indexes with 
leather tabs. Gold numerals 
or letters. In 3 forms: Alphabet- 
ical; monthly; daily. Side and 
end opening. 









eee 


TESS ROMER Se 


Ledger & Post-Binder Indexes. In 3 forms: 
Alphabetical— gold letters on black leather; 
gold on red leather; double bank with black 
letters on celluloid. Linen reinforcing strips. 


FN Ls RISE RIGS ORTON IE oy SZ ENS f 
R es Ep aae 


Visible Index. Double bank form. Alpha- 
betical — black letters on celluloid. Note cellu- 








loid reinforcement at top and bottom—and FOR EVERY RECORD . . . A WAY TO KEEP IT 
linen equalizers. GENERAL OFFICES: 84 HUDSON AVE., 
BROOKLYN 1, N. Y. ¢ BOSTON 10:29 OTIS ST. 
Order NOW from your Boorum & Pease salesman— ST. LOUIS 2: 115 SO. 8TH ST. ¢ CHICAGO 7: 
or one of the offices listed. 537 8. WELLS 8ST. e NEW YORK CITY 


SALESROOM : 349 BROADWAY, NEW YORK 13 


We'll look for you at the NSA Convention— Booth Number 135 
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INTERIOR VIEWS, SALES FORCE: OF SOC. TECNICA MURRAY. LTDA., AT RIO DE JANEIRO 


SOC. TECNICA MURRAY, LTDA. EXPANDING; FIRM 
IS WELL EQUIPPED TO SERVE BRAZIL 

Beginning its activities some 12 years ago, Soc. Tec- 
nica Murray, Ltda., of Brazil has become somewhat of 
a giant astride the office machine and equipment 
field in South America, its agents stationed through- 
out Brazil and principal branches established in Rio de 
Janeiro, Sao Paulo and Belo Horizonte. 

The firm maintains several specialized departments 
and devotes itself principally to the study of all the 
problems connected with the organization and 
mechanisation of office work. 

A position of enviable prominence has been earned 
by Soc. Tecnica Murray, Ltda., collaborating with the 
various government departments, banks, commerce 
and industry in making it possible for them to give 
efficient service. 


Has Many Exclusive Agencies 


Soc. Tecnica Murray, Ltda., has exclusive distribution 
in Brazil for perforating machines of the American 
Perforator Company, Chicago; adding machines of the 
Clary Multiplier Corporation, Los Angeles, Calif.; me- 
tered mail equipment, postal scales and endorsing 
machines of the Commercial Controls Corporation, 
Rochester, N. Y.; duplicators and folding machines of 
the Davidson Manufacturing Corporation, Chicago; 
payroll clocks, cost clocks, watchmen’s clocks and time 
stamps of the Simplex Time Recorder Company, Gard- 
neer, Mass.; dictating machines of the SoundScriber 
Corporation, New Haven, Conn.; electric clocks, hos- 
pital signaling equipment and call annunciators of 
the Standard Electric Time Company, Springfield, 
Mass.; Teletalk inter-communicating systems of the 
Webster Electric Company, Racine, Wis.; and Wood- 
stock typewriters of the Woodstock Typewriter Com- 
pany, Woodstock, Il. 
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The organization has been directed from the be- 
ginning by its president, John F. Murray, who makes 


periodic visits to the United States and thus maintains © 


constant personal contact with the important firms 
he represents in Brazil. 


facturers to the Brazilian market. 
Penafiel and Temos Are Partners 


Partners in the firm are E. C. Penafiel, an authority | 
in Brazil on office management and mechanical book- | 


keeping; and M. A. Lemos, an expert in direct and off- 
set reproduction processes. 
All branches of Soc. Tecnica Murray, Ltda., employ 


a large number of specialized salesmen, maintain serv- | 


ice departments equipped with modern equipment and 
possess large well-designed showrooms for the display | 
oft a complete line of office machines. 

Operating as it does throughout the whole of Brazil, 
through its chain of branches and agents, this firm 
appears destined to play a large part in the further 
development of economic relations between the United 
States and the large South American country in whic 
it ‘is established. 

———__ o-oo 


H. S. CROCKER APPOINTS SALES MANAGER 


Fred W. Ahern, general manager of H. S. Crocker 
Company, Inc., San Francisco, Calif., recently an-; 
nounced the appointment of Ronald L. Avery as sales, 
manager of the wholesale department, effective August) 
1. Mr. Avery has been with the Crocker company fol 
eleven years and has worked several wholesale and 
school territories in northern California. He is known” 
by many of the dealers and manufacturers’ repre- 
sentatives and has invited them to call on him at the} 
offices at 720 Mission St., San Francisco. 
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This has resulted in a large | 
and ever-increasing flow of goods from these manu- ~ 
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Pat. No. 
2,266,393 


“S 
mead MANUFACTURING CO., INC. HASTINGS, MINNESOTA 


Export Representatives: UNITY EXPORT CORPORATION 
295 Madison Ave., New York 17 New York 
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REORGANIZE SHIPMAN-WARD IN CANADA 

An event of special interest to dealers is taking 
place in the Canadian field with the reorganization 
of Shipman-Ward Manufacturing Company of Can- 
ada, Ltd., into an all-Canadian company to be known 
as Randmar Platens & Parts, Ltd., with head office and 
factory located at 46 St. James St., Montreal, Que. 
Official announcement by James P. Ward, vice-presi- 





R. T. ARMAND 


RENE T. ARMAND 


dent of Shipman-Ward, marking commencement of 
business under new sponsorship, is expected to be 
made during a banquet arranged for the occasion in 
Montreal in September. 

Shipman-Ward Manufacturing Company was found- 
ed in 1892, and has conducted business as a dealers’ 
supply house. A branch of this company was estab- 
lished in Canada in 1936 to supply typewriter parts 
and accessories to the dealers’ trade in that field. 
Business was carried on in Canada during the past 
decade under the experienced supervision of J. G. 
Coumbe, president, in Chicago, and Rene T. Armand, 
vice-president, and Rosaire T. Armand, secretary- 
treasurer, in Montreal, Que. From inception, the com- 
pany advanced steadily into a position of prominence 
based on a record of service and achievement which, 
in turn, has created a fund of good will reflected by a 
strong demand for its products. 

Canadian interests of Shipman-Ward have been 
purchased by Rene T. Armand and Rosaire T. Ar- 
mand, and will be incorporated into Randmar Platens 
& Parts, Ltd. This venture will be under direction of 
the Armands, whose extensive experience in the type- 
writer field ranges over 20 years. As as interesting 
side light on how many business enterprises are 
founded under our democratic way of life, it is timely 


EXHIBIT IN BRAZIL—Carlos Schmied & 
Cia., Ltda., Sao Paulo, Brazil, offered 
this attractive exhibit in recent indus- 
trial and commercial exhibition at Sao 
Paulo. Seated are Mr. and Mrs. Carlos 
Schmied and standing (left to right) 
Karl Schmied, Jr., Theodor Putz, and 
Frederico Marchi, sales manager. All 
of the articles shown at the left are 
products of American manufacturers 
who appointed the Sao Paulo firm ex- 
clusive representative for Brazil. The 
American products come from _ fac- 
tories of Sanford Ink Co., Joseph Dixon 
Crucible Co., J. H. Weil & Co., G. J. 
Aigner Co., Masterpiece Studios, Ox- 
ford Industries, Moore Pen Co., and 
Hygrade Industries. 
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to relate how the Armands entered the typewriter 
industry. 

In 1914, J. T. Armand, father of the present owners, 
was proprietor of J. T. Armand & Company, mining 
brokers. His chief interest was centered in a fertilizer 
mine in the famous Cobalt, Ontario, district which 
had all the earmarks of a successful undertaking. At 
that time processing of fertilizer was a difficult prob- 
lem so Armand went to Germany to study the latest 
methods, and chemical formulas designed to facilitate 
the working of this type of mine. The first World 
War erupted in Europe while he was in German terri- 
tory, and Mr. Armand was promptly taken prisoner. 
He remained a prisoner-of-war for three years until, 
through efforts of the International Red Cross, he 
was exchanged for a German businessman and re- 
turned to Canada. 


Broker Becomes Typewriter Man 


On arriving in Montreal, Mr. Armand found his 
brokerage business had dissolved due to neglect while 
he was detained by the Germans. Surveying what re- 
mained of his office, and confronted with the neces- 
sity of obtaining a means of livelihood, he noticed 
there were three old Empire typewriters. He conceived 
the idea of renting and exchanging these machines. — 
Thus, by this method alone and without capital, he 
founded the Canada Typewriter Exchange & Supply 
Company in 1917. Mr. Armand’s courage and ingenu- 
ity is pointed out as indicative of many businessmen 
who go unsung in the hustle of daily life under our 
free system, yet these are the men who grasp oppor- 
tunity for themselves by their own initiative, and cre- 
ative employment advantages for others. 

In 1928 the young Armands took over control of the 
business. Assuming direction at the start of the worst 
economic period within living memory, they managed 
to keep on an even keel by dint of hard work and 
friendly service. During the lean 30’s they built up 
their business and personnel so that today their staff | 
numbers 20. A manifestation of the esteem in which 
they are held by the industry in Canada was expressed ~ 
by election of Rosaire T. Armand as vice-president 
of Canadian Office Machine Dealers Association. 

Randmar Platens & Parts, Ltd., will be sole distrib- 
utor for Shipman-Ward products in Canada. Through © 
this means it is hoped to keep a steady flow of parts | 
ever ready to meet dealers’ requirements. A primary 
aim and policy of Randmar is to expand wherever | 
consistent with Canadian business needs. With this 
in mind a factory will be maintained to facilitate 
platen recovering operations, which will assure dealers’ | 


fast delivery. 
so tecetiai taitae 
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COLE 
PORTABLE DESK FILE 


Improves office efficiency 


No. 854 Letter Size $42.70 
No. 858 Legal Size $49.95 








STEEL EQUIPMENT COMPANY 


285 Madison Avenue, 


New York 17, New York 


finest file 
ever made! 


The only cabinet offering the new ‘‘Air- 
Fio'’ drawers. Made of heavy gauge furni- 
ture steel with hardened steel precision 
bearings to assure a lifetime of service. 
For use with standard vertical folders or 
hanging folders. Finished in finest grade 
baked enamel. Green, gray, grained wal- 
nut, With or without lock. 





Suspension cradle Within a 
suspension cradle —gives 
silent, feather-touch 
drawer operation. 


Improved fool-proof catch 
keeps records dust-proof. 





: No. 1002 


we. 
A any | Desk height, 
nt letter size, 
26 V2” deep 


$45° 





Air-Flo files have full 
drawer suspension. Last 
folder is right at your fin- 
gertips. 


COLE ie ie ae ee ee Oe ee 2 Oe C 
285 Madison Avenue, New York 17, New York 











STEEL STORAGE CABINETS 
No. 3491 


A sturdily constructed cabinet 
of heavy gauge steel. Will 
keep your office supplies and 
printed matter clean and or- 
derly. As a storage cabinet 
for hand tools, or even liquor, 
will pay for itself over and 
over again by preventing pil- 
ferage. Doors are thoroughly 
reinforced and are equipped 
with a two-way locking de- 
vice controlled by a paracen- 
tric lock. Two adjustable steel 
shelves. Olive green baked 
enamel finish. 


Size: 3712” high, 30” wide, 
18%” deep 


545° 


STEEL CABINETS 


| ut iM Pay 


372” high, 30” wide, 18” deep 
No. 3498. A sturdily constructed cabinet of heavy gauge 
steel. Designed for many uses. Will keep your office sup- 
Plies, catalogues and printed matter neat and orderly. 
Improves the appearance of your office. Many use the Ilustrated above 


above as a book case. Two adjustable shelves. Olive green 3 Ne. 3498 cabinets 
baked enamel finish. . . . . % . . =. =. . $27.50 used as book cases 
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rk 285 Madison Avenue, New York 17, New York 






%K TRIPLE-PLATED 


Ist plating COPPER for rust prevention | 
2nd plating NICKEL for greater protection 
3rd plating CHROME for surface hardness 





No. 5031 Cole-Ghrome : 
DELUXE “3 SEATER LOUNGE # ©. 
Height-32"—Width 62"eDepth 30° ~ — 


se ll. 2 Si ae 


| | STEEL EQUIPMENT COMPANY 
COL 285 Madison Avenue, New York 17, New York 












WOODSTOCK 


TYPEWRITER 


WOODSTOCK TYPEWRITER COMPANY 
WOODSTOCK ILLINOIS 
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NEW YORK BUSINESS SHOW OPENS DOORS 
THIRTY-NINTH TIME ON SEPTEMBER 29 


Hailed as “America’s Efficiency Exposition Since 
1904”, the 39th New York National Business Show will 
epen its doors September 29 and continue to October 4. 

Site of the show is, as usual, the Grand Central 
Palace, New York City. 

Frank E. Tupper is president of the National Busi- 
ness Show Company staging this long popular exposi- 
tion of new products and developments for the opera- 
tion of the modern office. 

A partial list of what will be seen at the show in- 
cludes: 

Accounting systems and equipment, adding and cal- 
culating machines, adding and calculating machine 
stands, addressing machines, analysis machines, auto- 
graphic registers and automatic typewriters. 

Banking machines, billing machines, binders and 
binding devices, blank books, bookkeeping machines, 
bookkeeping systems, budget systems, burglar alarms 
and business forms. 

Calculating machines, carbon paper and rolls, card 
record systems and equipment, cash registers, chairs, 
check signers, check writing machines, clocks, collat- 
ing machines, communicating systems and equipment 
and cost and credit systems. 

Dentists and doctors systems, desks, dictating and 
recording machines and duplicating and printing ma- 
chines and supplies. 

Electric clocks for desk and wall, electric time sys- 
tems, electric typewriters and engineering lettering 
equipment. 

Factory forms and systems, fare registers, filing 
cabinets, devices and supplies, fire alarm systems and 
furniture. 

Hotel posting machines. 

Index systems and supplies, inksets, inked ribbons, 
inks for duplicating and writing, installment account 
posting machines, insurance accounting and comput- 
ing machines, intercommunicating systems, interpreter 
systems and inventory systems. 

Job cost recording systems. 

Letter sealing machines, lettering machines, lettering 
systems and equipment and loose leaf books, binders, 
ledgers and forms. 

Machine posting trays, forms and binders, mailing 
room equipment, material control and machine load- 
ing systems, metal office equipment, metered mail and 
microfilm systems, equipment and service. 

Office composing machines, office furniture, order 
and invoice systems and order scheduling systems 

Parts production control systems, payroll machines 
and systems, photo reproduction equipment and sup- 
plies, plant broadcasters, portable adding and calculat- 
ing machines, posting machines, posture chairs, pro- 
duction control systems, production scheduling sys- 
tems, public utility machines and purchasing control 
and purchase order systems. 


Receiving order systems, record systems and equip- 


ment, recording equipment, restaurant systems and 
equipment, retail business systems and ribbons and 
carbon papers. 

Safes, safe deposit boxes, sales analysis and control 
systems, scales, sealing machines, sound slidefilm pro- 
jectors, stands for business machines, stencils and 
stencil machines, stock record systems, storage and 
transfer cases and store systems and equipment. 

Tabulating machines, telephone recording, telephone 
service, testing scoring machines, time clocks and 
locks, time indicating devices, time recording systems, 
machines and stamps, time stamps (electric and 
manual), tool check and inventory systems, transcrib- 
ing machines and methods, typewriters, typewriter ac- 
counting machines, typewriter bookkeeping machines, 
typewriter ribbons and carbon paper and typewriter 
stands. 

Visible filing equipment. 

Watchman’s clocks. 
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Calendar of 
Industry Activities 











Sept. 28-Oct. 2. 
Forty-first Annual Convention and Eleventh Merchan- 
dise Exhibit, Hotel Stevens, Chicago. Paul E. Burbank, 
General Manager, National NSA Headquarters, 740 
Investment Building, Washington, D. C. 


Sept. 29-Oct. 4. National Business Show, Thirty- 


National Stationers Association ~ 


ninth Annual Exposition, Grand Central Palace, New — 


York, N. Y. Frank E. Tupper, President, National Busi- 
ness Show Company, 30 Vesey St., New York 7, N. Y. 


Oct. 27-28. Office Equipment Dealers Dinner Club | 
Second Annual National Office Furniture Convention, | 


Waldorf-Astoria Galleries, New York, N. Y. B. H. 
Nemlich, The Westcort Co., 60 E. 42nd St., New York, 


Ae 
oe 


FIRMS ISSUE SPECIAL NSA INVITATIONS 
Special invitations to National Stationers Associa- 
tion convention visitors to inspect their displays and 
partake of their hospitality have been issued by a 
number of firms. 
Coffee and doughnuts will again be served at the 
G. J. Aigner Company, Chicago, booths Nos. 145-148 


during the convention. “Dunkers” will see the full line | 


of Aico products, including new additions. 


The J. L. May Company, New York City, has issued © 


invitations to see the Maco line of tags, labels and 
tickets at booth No. 74. Frank May and Martin Brown 
will be on hand to greet the trade, displaying par- 
ticularly the Maco Christmas line. 


Finch & McCullouch, Aurora, IIl., will display in the ~ 
exhibit hall, booths No. 154 and 155, the new Tel-E- © 


Dex List Finder featuring fingertip control of the | 


smooth operating metal cover and a pop-up pencil 
which is on hand for immediate use. The item is made 


in four models with a metal cover, one finished in 


six attractive colors. Three deluxe models are also 


offered. 

Several new office equipment items and improve- 
ments to the present line of office tables, utility 
stands, waste baskets, costomers, steel desk trays 
and files will be introduced by Maso Steel Prod- 
ucts, Chicago, at the NSA convention. One of the new 
products is a small steel portable file for household 
and personal use. This new item and improved other 
products will be shown at Maso’s booth, No. 16, in the 
Normandy Lounge, mezzanine floor, just north of the 


main ballroom. 
a es 


DOWLING APPOINTED BY FLORIDA FIRM 

R. E. Wilkerson, president of R. E. Wilkerson and 
Company, office furniture and supply firm of Jackson- 
ville, Fla., recently announced the appointment of 
Horace L. Dowling as manager of the duplicating ma- 
chine department. Mr. Dowling took over his new 
duties on August 1. Mr. Dowling has been identified 
prominently with the duplicating machine business in 
Jacksonville for the past ten years. Concurrent with 
the announcement of the appointment of Mr. Dowling 
R. E. Wilkerson announced that the firm has been ap- 
pointed exclusive distributors in Jacksonville, north 
Florida and south Georgia for Ditto duplicating ma- 
chines and supplies. The company is also distributor 
for the Speed-O-Print stencil duplicating machine and 
supplies.—PJP. 

——7— 

THOMAS BENTON TRAVELS FOR IOWA FIRM 

Thomas Benton of Glenwood, Iowa, has resigned as 
Mills County court clerk, and is now traveling for the 
Acres-Blackman Company of Burlington, Iowa, an 
office equipment firm.—AL. 
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The New 








Suh Desk! 
PIKE 
"BETTER MOISTENER™ 


Models 


3A — Black Porcelain 
Baked 
Chro- 





Two Useful 


Glossy 
Finish, 


mium Cover. 


*3.25 


each list 


Base, 
Enamel 


3C—Cast 
Attractive Black Wrinkle 


lron Base, 


Finish, Chromium Cover. 


*3.75 


each list 


Moisten envelopes—one or a dozen in a single 
operation. 


Moisten labels and stamps. 
Base is rubber-padded to protect your desk. 
3” brush is adjustable. 


No moving parts, no replacements, self-clean- 
ing. 
IMMEDIATE DELIVERY 
Usual Dealer Discounts 
SEND IN YOUR ORDER TODAY 


<JeKe <4 


REG. vu» PAT. OFF. 


E.W. PIKE « CO. 


DEPT. A, ELIZABETH 3, N. J. 


ALSO MANUFACTURERS OF FLASH-O-LENS, THE ILLUMINATED MAGNIFIER 





NOMDA CONVENTION REGISTRATION 


(Continued from page 19) 


Kissack, Otis A., Office Equip- 
ment Co., Santa Barbara, Calif. 

Kling, H. G., Typewriter 
Co., Sacramento, Calif. 

Koch, R. H., NOMDA headquar- 
ters, Dayton, Ohio 


Koch, Mrs, R. H., Dayton, Ohio 
Krause, Jr., Charles F.. NOMDA 
muunsel, New York, 


General C 
ms Ee 


L 


‘., Underwood Corp., 
Y 


Office 
Angeles, 


Lambe rt, Roger, Wells 
Furniture Co., Los 
Calif. 

Langerak, Ball Office Equipment 
Co., Phoenix, Ariz. 

Leeds, Kyle W., Federal Cash 
Register Co., Kansas City, Mo. 


Lee ds, Mrs, Kyle W., Kansas 
City, Mo. 
Leeds, Sherry Ann, Kansas City, 


Mo. 
Lennartson, Walter S., 
AppLIANcES, Chicago, Il. 
Lewis, F. D., The Specialty Serv- 


OFFICE 


ice Co., Fort Worth, Tex. 
Lewis, Robert, San re: Calif. 
Leydig, Carl F., Mittag et 


Inc., San Francisco, Calif. 


Ligon, David T., Glendale 1 ype- 
writer Exchange, Glendale, Calif. 

Loehr, John, Loehr Office Equip- 
ment Co., Corvallis, Ore. 


Ludlow, Max M., R. C. Allen 
Business Machines, Inc., Grand 
Rapids, Mich. 


M 


, Norbert F. , Shipman-Ward 
Mfg. Co., Los ’ Angeles, Calif. 
Mc Allister, Donald, Geyer Publica- 
tions, New York, N. 


McAllister, R. W., Typewriter 


Doctors, Oakland, Calif. 
McCormick, John J., L. C. Smith 
& Corona Typewriters, Inc., 
Syracuse, N. Y. 
McCoy, M. Ke McCoy’s Office 


El Centro, Calif. 


Equipment ( e. 
McFarren Type- 


McFarren, M. 


writer Co., Pitts burgh, Pa. 
McFarren, Mrs. M. V., Pittsburgh, 
Pa. 


Meizner, I., Mercury’ Business 
Machines Co., Inc., New York, 
=: 


Meyers, Charles S., Miami, Fla. 
Mielke, F., San Francisco Type- 
—— Exchange, San Francisco, 


Milien “Gordon E., Southern Cali- 
fornia Adding Machine Co. , Al- 
tedena, Calif 

Miner, Harvey C., Miner Business 


Machines Co., Kankakee, III. 


Mitchell, J. M., Mitchell Store 
Equipment Co., Fresno, Calif. 
Mitchell, K. M., Mitchell Store 


Equipment Co., Fresno, Calif. 

Mooers, W. A., Royal Typewriter 
Co., "Berkeley, Calif. 

Morrison, Bill, Bill Morrison Co., 
Portland, Ore. 


Mory, Louis H., Universal Busi- 
ness Machines Corp., Branford, 
Conn. 

N 

Neumayer, Dora E., Wethersfield, 
Conn, 

Neumayer, Ralph E., National 


, Hartford, Conn. 


Ralph E., Hart- 


Typewriter Co 
Neumayer, Mrs 
ford, Conn. 


Newmark, Anne, St. Louis, Mo. 

Newmark. Mossy, St. Louis, Mo. 

Noakes, E, E., Noakes Typewriter 
Co., Sacramento, Calif. 


Noakes, Mrs, E. E., 


Calif. 

Norris, Halsey E., Norris Office 
Equipment, Monmouth, II], 

Norris, Mrs. H. E. Norris, Mon- 
mouth, Ill. 

Norris, Erma Jeanne, 
Ill 


Sacramento, 


Monmouth, 


Novorska, C. O., 
ment Co., Cleveland, 


0 
, Ogden Office Ma- 
Angeles, Calif. 


Brush Develop- 
Ohio 


Ogden, John A 
chine Co., Los 


Olson, Harry W., American Type- 

writer Co., Minne apolis, Minn. 

Overholtzer, Eldon E., E C. 

Heard Co., Los Ange ies, Calif. 
P 

Park, J D., Underwood Corp., 
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San Francisco, Calif. 
Parker, L, A., Underwood Corp., 
Chicago, Il. 


Parmelee, Don, Clary — 
Corp., Los Angeles, Calif. 
Patty, Thomas Patty Type- 


writer Co., Chico, Calif. 
Pearson, Paul E., Berkeley Type- 

writer Co., Berkeley, Calif. 
Peck, E. E., Peck’s Office Appli- 


ance Co., "Oakland, Calif. 
Peck, Mrs. "rE. E., Oakland, Calif. 
Perry, Arthur J., Perry & Guy, 


San Francisco, Calif. 

Pettit, H. L., Lightning Adding 
Machine Co., Los Angeles, Calif. 

Phillips, Win. B., Win. Phillips 
Co., Oakland, Calif. 

Phillips, Mrs. Win. B., Oakland, 
Calif. 
Pickens, Chester W., Roen Type- 
writer Exchange, Salem, Ore. 
Pingree, Lee, Lee Typewriter Co., 
Oakland, Calif. 

Pitts, 33. j.; Albany Typewriter 
Exchange, Albany, Ore. 

Pollak, Lud, Idaho Typewriter Ex- 
change, Pocatello, tdaho 
Pritchard, Jos. W., Wells Office 
Furniture Co., Chicago, IIl. 


R 
Ralph, T. M., Remington 
Inc., Los Angeles, Calif. 
Randazzo, Robert, General Type- 
writer Co., Kansas City, Mo. 
Randazzo, Mrs. Robert, Kansas 
City, Mo. 
Randazzo, Vito, General Type- 
writer Co., Kansas City, Mo. 
Randazzo, Mrs. Vito, Kansas City, 


Rand 


0. 
Ratfrey, Alex, Geyer nanans, 
San Francisco, Calif. 
Rauber, Roy J., Office Equipment 
Co., Oakland. Calif. 
Raymus, Elwood J., Vallejo, Calif. 


Reid, William <A., Speed-O-Print 
Corp., Chicago, Ill. 
—_ Mrs. William A., Chicago, 


Reinheimer, William, ponman 
Rand Inc., Oakland, Calif. 

Ritchie, Irwin R., Typewriter Dis- 
tributers, Inc., New York, N. Y. 

Roberts, E. W., Roberts Type- 
writer Co., San Jose, Calif. 

Romano, J. D., Valley Typewriter 
vow Fresno, Calif. 


Rothman, Fred, Angelus Type- 
writer Co., Los Angeles, Calif. 

Rothman, Sam, Commercial Type- 
writer Co., Los Angeles, Calif. 

Rubenstein, Jos. Addressing oo 
chine & quipment Co., New 
zork, N.Y, 


Rubin, I., Eagle ? Equipment 
Co., Brooklyn, N. 


Rydman, Deck L., Win. Phillips 

Co., Oakland, Calif, 
Ss 

Saunders, H. H., San Gabriel, 
Calif. 

Saunders, Mrs. H. H., San Ga- 
briel, Calif. 

Sayers, aa. C. E., Philadelphia, 
“3 

Sayers, R. Victory Typewriter 


v., 
Exchange, Philadelphia, Pa. 
Scarbrough, C. K., Scarbrough’s 
Office Equipment & Service, 

Florence, Ala. 
Scarbrough, Mrs, C. K., Florence, 
Ala. 
Schact, Vern, Belcher & Schact, 
Long Beach, Calif. 
Schafer, Ted, United Typewriter 
Co., New York, N. Y. 
Schafer, Mrs. A., New York, 


Schiador, Fred H., Typewriter 
Equipment Co., San Diego, 
Calif. 

Schreyer, Franz, General Type- 


writer Co., Salt Lake City, Utah 
Schulhof, jr., Wm., The Office 
Magazine, New York, ef 
Schwichtenberg, H. American 
Typewriter & Office eeu 
Co., Santa Monica, Calif. 

Secor, Lester, Guaranty Tyee 
writer Co., San Francisco, Fe 
Semonsen, George, Mittag & Vol- 

ger, Inc., San Francisco, Calif. 


Shenk, Jr., Martin L., R. C. Allen 
Business Machines, Inc., San 
Francisco, Calif. 

Shipley, Arthur F., Bismarck, 
N. Dak. 

Showers, Richard, Indiana Cash 
Drawer Co., Shelbyville, Ind. 

Showers, Wm., Indiana Cash 
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got rites 
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a FAULTLESs 


FRANK M. VON RITTER 
d, General Manager of Sales 


DAN A. MAC DOUGALL 


Sa SRS 





Mid West Division bl 
JOHN J. KERNS i 
ce Eastern Division A 
sd JAMES J. MC NEELY i 
‘3 New York Manager q 
i GEO. C. POHNKE } 
; New England Division | 
id iN 
: ROY T. BANSEMER 
2 F Great Lakes Division 
as | CARL H. SCHMITS 
e- k South Eastern Division i 
7 WALTER J. WACHS q 
m 3 Western Division 
nt Fl 
if. i { 
nt : 
50, 
on 
is- 
y. . ; 
De- The Stationers Loose Leaf Co. bids you welcome fo the 41 st 
ter . . ° ° e 
; Annual Convention of the National Stationers Association 
pe- 
“ in Chicago September 28 to October 2. As is our custom, 
if. q 
ia the above men of our personnel will be at our headqua: q 
ew q 
- ters in the Stevens Hotel to greet you in person 
ips ; 
A. G. LOTTER 
4 President i 
iel, 
Ga- 
ia, 


= | STATIONERS 
ws LOOSE LEAF CO 


ce, | MILWAUKEE I, 524 N. Broadway 
NEW YORK 3, 114-116 E. 13th St. 


iter 
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THANK YOU 
MARK WELL 


DEALERS 


FOR YOUR EFFORTS ON 
BEHALF OF OUR PRODUCTS 
DURING THE PAST YEAR 





THANKS to our Dealer friends of 
years standing. 


THANKS to the many who have 
recently become Markwell Dealers. 


Yes, we appreciate your sales work 
and your cooperation; your forebear- 
ance where scarce items were in- 
volved; your support of our Fair 
Trade Prices. 

We realize that things have not been 
any easier for you than for us. We 
have done our best to help you on 
problems, merchandise, advertising 
and service. 

We realize that the “Seller’s Market” 
is not what it was. 

But we propose during the coming 
year, with new ideas and new sales 
helps to do our best so you will con- 
tinue to profit by the sale of our 


products. 


We look forward to talking with you 
about these things at our Booth at 
the NSA convention in Chicago. 


And again, we 


Thank You!! 


Inquiries invited from Retail Dealers on our 
OFFICE FASTENERS and STAPLES, MOIS. 
TENERS, TACKMASTERS and PUNCHES. 


MARKWELL MFG. CO. 


Dealer Division 


200 HUDSON ST. NEW YORK 13, N. Y. 
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Drawer Co., et Beach, Calif. Tiernan, R. A., Santa Ana, Calif. 
yn 


Skull, Ben, Marr iplicator Co., Tilton, Geo. Great Falls Type- 
Los Angeles, Calif. writer E xchange, Great Falls 
Smith, R. C., Remington Rand, Mont. 
Inc., New York, N. Y. Toquero, Daniel W., Smith Bros., 
Smith, Sam, Remington Rand, Inc., Oakland, Calif. 
Inc., New York, N, Y. Trenchard, Ray, Ray’s Office Ma- 
Smock, Percy, Smock Typewriter chine Service, San Rafael, Calif. 
Co., Redwood City, Calif. Turquand, W. G., U nderwood 
Solamon, Jo, Chicago, Ill. Corp., New York, N. Y. 


Stack, Mary, Chicago, III. 
Stack, Patrick J., Johnston-Stack 


Co., Chicago, Il. Varnum, Vi ee 
Stack, T. J.. Stack Typewriter & Go "Macramento, Calif 

Supply Co., Chicago, Ill. Vasen, Kurt, Victor Adding Ma- 
Stack, Mrs. T. J., Chicago, Il. chine Co., Los Angeles, Calif, 
Stallings, Joe, Clary — Vincent, Irwin, Western Type- 

Corp., Los Angeles, Calif. writer Co., Topeka, Kans. 
Stein, Samuel, Quality Office Vincent, Mrs. Irwin, Topeka, 


Equipment Corp., New York, Kans. 
.s Vincent, Phyllis, Topeka, Kans. 
Pe Aa B. W., Paxton Type- - eee ae 
writer Co., Bloomington, Ill. 
Stephenson, Harriet L., NOMDA : : a 
_ headquarters, Dayton, Ohio w wl & a a tia td 
Sterling, Lee B., Clary Multiplier Walker, Wilbur E., Wilbur E 
_ Corp., Los Angeles, Calif. Walker Co.. W ichita, ae ~ 
Stevenson, Kenneth L., Steven- Walk Mrs. Wilb E Wichi 
son’s Office Equipment, Grass as ee sales a 


Valley, Calif. Ward, Jeues P., Shipman-Ward 
Stevenson, Mrs. Kenneth L., Grass Mfg Co Chicago, ith a Wr ae 
Ss Valley, Calif. ; Pere Waters, a, B., Remington Rand 
Stimson, George, Royal Type- inc. San. Brancteco. Cant 


writer Co., Portland, Ore. . * 
Suderman, Ed M., Southern Cali- —— Goat C. B., San Fran. 


fornia Ade ling Machine Co., San Watkins, Bill, 


Gabriel, Calif. Clary Multiplier 


Corp., Los Angeles, Calif. 


Surmagne, S. P., Guaranteed 
Typewriter Co., "Los Angeles, Weiner. Jack, Belment. Typewriter 
axe. . Weiner, Mrs. S. S., Pittsburgh, 


Sutton, Vesta, Sacramento, Calif. 


Swann, F. M. Southern California Weiner, S. Ft. Pitt Typewriter 


Adding Machine Co., San Ga- Co EPOR Ba. 
briel, Calif. Werner, B. K., Coos Bay, Ore. 
+ Wheeler, H. E., Stockton, Calif. 
White, Earl "ey Ames Supply Co., 

Taylor, Mrs. Jessie, Globe Type- San Francisco, Calif. 

writer & Adding Machine Co., Wilcher, John E., Adding Ma- 
_ New York, N. Y. chine & Calculator Exchange, 
Taylor, Minnie, Varnum Type- Seattle, Wash. 
__ writer Co,., Sacramento, Calif. Williams, C. P., Redwood City 
Tesehion, M., Minnesota AAA Typewriter Co., Redwood City, 
Typewriter Co., St. Paul, Minn. Calif. 
Thatcher, R. H., Collins & That- Wurzmann, Fritz T., Wurzmann 
cher, Oakland, Calif, Typewriter Co., Monterey, Calif. 

<= —____ 


NOMDA CONVENTION ADDRESSES 
(Continued from page 25) 


2. 7th Region (Ill., Ind.), Indianapolis, July 14-15, 1946; 3. 9th Region, 
Kansas City, Mo., March 9- 10, 1947. 

EXECUTIVE ‘COMMITTEE MEETING. A special meeting was 
held at Sh halle! July 14, 1946, attended by Messrs. Randazzo, 
Ritchie, Toussaint, Connolly, Taylor, Koch, and Garrison. Two motions 
were passed: 1. Recommendations for establishing permanent REP 
Fund; 2. Mid-Year Convention, Miami Beach, Fla., November 21-23, 
1946. 

NOMDA News Letter Changed 

NOMDA NEWS. The monthly NOMDA News Letter was changed 
from mimeographed form to offset, then to the present linotyped 
tabloid, beginning the latter with the October, 1946 issue. Cost for 
the latter was $89.35 for 1700 copies. As printing costs have risen, the 
latest issue of 2,000 copies, 6 pages, amounted to $198.79. Classified 
ads reduce this cost slightly 

NEW APPLIC ATION BLANK. A revised and improved member- 
ship application blank has been printed and is now in use. 

NATIONAL RETAIL ADVISORY COMMITTEE. NOMDA has 
accepted the invitation of Secretary of Commerce, W. A. Harriman, 
to serve on the National Trade Advisory Committee. Only leading trade 
associations invited. Two representatives were appointed by Pres. 
Randazzo: Gene Taylor and R. H. Koch. The latter attended the 
initial conference in Washington, September 13-14, 1946, where the 
basis was laid. 

Second meeting was attended by Gene Taylor in Washington on 
June 26-27, this year. Committee’s purpose will be to advise and 
assist Government on current problems in field of research, statistics, 
service. 

OFFICE STANDARDS PROJECT. A new project designated to 
standardize all forms and equipment for offices has been initiated by 
the American Standards Association and sponsored by the National 
Office Management Association. NOMDA has been invited to take 
part because of its authoritative standing in the office machine field. 
The invitation has been accepted. At the first meeting at the Waldorf- 
Astoria Hotel, New York City, Joe Heaton, Jim Sheehan, William 
Garrison and your secretary attended. Approximately 150 representa 
tives from 40 leading national organizations were present. Organization 
was hosted and subcommittees appointed. NOMDA’s assignment 1 
Business Machines, of which Mr. Arnold of Underwood Corporation 
is chairman. Preliminary work is being done. A second meeting is 
expected Sot 

BOU NDARIE S OF LOCALS DEFINED. In keeping with the charge 
in NOMDA’s bylaws, your secretary has been defining boundaries of 
local associations. Seven have been defined and recorded: New York, 
Northern California, Baltimore, Indiana, Missouri, Greater St. Louis 
and Houston. Several requests have been made for co-operation from 
locals but responses egy egg slow. It is hoped that all association 
boundaries will soon 

ORGANI TIONAL “iATERIAL FOR NEW LOCALS PRE 
P ARE D. Considerable interest is being evidenced in forming new local 
associations. As headquarters did not have suitable instructions, 4 
tentative organizational bulletin has been prepared after material was 
gathered. Al! necessary steps are covered in this 37-page, single- spaced 
manuscript. Copies have been forwarded to a number of prospective 
locals. Included is a sample set of bylaws and a certificate of affiliation 
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When a housewife needs canning labels, a retailer wants marking 
tickets, a school teacher lacks mending tape, or a secretary requires 
index tabs—they all look to you for service and supply. You, in turn, 
can look to Dennison as a logical and single source of these and many 
other quality-proven Handy Helpers—Handy Helpers that are nation- 
ally advertised to stimulate a consistently high consumer demand. 
And we'll be looking to you to say “Hello” at Booths 6 and 7 during 
the National Stationers Association Convention. Along with a warm 
welcome you'll receive your traditional, rosy red McIntosh apple. 


* 


Framingham, Mass. 
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Something NEW aud DIFFERENT! 
The VISECO ACTION 


m= 8 — DESK TRAY 





PAPERS “POP-UP” HERE % 


PRESS DOWN HERE # 


OUTGOING: “Hands” your girl “‘out- 
going” papers from this 
y end. 


L] /NCOMING: 


tends 
" — you your 
ee | q 


“incoming” 
papers at 
this end. 


i 





Send for Literature and Prices 


PATENT PENDING 


THE 
TRAY 
THAT 
HANDS 
YOU 
YOUR 


Why? Because it's different — 
different in that Viseco is the only 


so that they ‘‘pop-up"’ right into your customer's hand. 


It's a fact — the new Viseco ‘‘Action’’ Desk Tray 
has a lifting lever that is raised by only a slight 
pressure of your hand. The raised lever lifts the 
“action | 


papers right into your fingers. This 


feature eliminates scraping and fumbling for the} 


last few elusive sheets at the bottom of the tray. 


Sturdily constructed of metal and finished in 
attractive Victor Grey, the Viseco Desk Tray is} 
Victor's most recent contribution to streamlined! 


office efficiency. 


To help stimulate sales an attractive, self: 
supporting ‘‘try-it-yourself’’ showcard is included§ 
with each order for 12 or more Viseco Trays) 
Also available for distribution its a new descrip} 


tive catalog sheet. 




















“THE VICTOR SAFE & EQUIPMENT CO. INC. [—— | 


North Tonawanda 
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New York 












PAPERS! 


Here is a new fast selling tray.: 


tray that actually lifts the papers’ 


Sund 
E.D.1 
1 PN 
P.S.T 
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SHEAFFER'S 
Desk Sela 


WITH THE 
STRATOWRITER 























DESIGNED FOR MORE 
EFFICIENT OFFICE WORK! 


COMPACT, DURABLE.. , smart design and streamlined styling typical of Sheaffer 


products. Base available in wide range of colors and 
materials. Also available in a double desk set with two pens ... one of them the con- 


ventional 14-K Gold point, the finest pen you ever used. 


BEST FOR CARBONS.. , The ball point pen of this Sheaffer desk set is the most prac- 
tical available for writing numerous carbons. Bottom carbon 
has the legibility and sharpness of the original. A welcome advantage to the alert 


office manager. 


EFFICIENT OPERATION...Of o!! ball type writing instruments, the Stratowriter 
is the most dependable. Produced by precision manufac- 


ture to give effortless trouble-free operation. 
W. A. SHEAFFER PEN CO. *« FORT MADISON, IOWA 


es ‘ » Seturday: “The Adventurers Club,” 
oe neg aes ban ae 9 11:30 AM., EDT.; 10:30 AM, ESTy 
1 P.M. CS.7.; 12 Noon, Aston AM, 10:30 A.M., C.D.T.; 9:30 AM. CS.Ty 
M., L173 ¥ Pi “7 . P n 
PST, NBC Network. 8:30 AM., M.S.Ty 10:30 AM., PS.T.z 


CBS Network. 
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ickett 


RESPIRATOR 
Chair Cushions 





U.S. Patent 
No. 2,025,712 


A bit of very old advice 
is 
investigate the bottom 
of things. 


It is the bottom of a Respirator Cush- 
ion we want you to investigate, for then 
you will discover why the name RES- 
PIRATOR is so appropriate. 


There is incorporated in Respirator 
Cushions a ventilating system that pro- 
vides comfort and a degree of seating 
SATisfaction no other seat cushion can 
provide. 


A Respirator Cushion is in reality A 
Scientific Seating Device. Eliminates un- 
comfortable conditions and _ increases 
efficiency. 


Crude Rubber is now plentiful there- 
fore all restrictions regarding manufac- 
ture have been removed. 


We repeat the statement — YOUR 
CUSTOMERS WILL APPRECIATE 
YOUR CALLING RESPIRATOR CUSH- 
IONS TO THEIR ATTENTION. 


Stock Chart-Price List and Discount 
Schedule on request. 


L. M. Biekett Co. 


Watertown, Wisconsin, U. S. A. | 





Recent locals formed: Northern California, Missouri State, Central 
Florida. Prospects: Mississippi-Louisiana; Tacoma, Wash.; Austin, 
Tex.; Minneapolis, Minn.; San Diego, Calif.; Springfield. Mo.; Miami, 
Fla.; Kentucky; Dayton or Southern Ohio. Southern Office Machine 
Dealers Association has been formed independently and has not asked 
for affiliation, though the president and some members are NOMDA 
members. Chicago and Illinois OMDA’s have combined though no 
official word has reached headquarters. Rumors have other groups 
forming. 

LIST USED FOR FTC. NOMDA’s complete mailing list was printed 
July 14, 1947, on Federal Trade Commission envelopes and returned 
for the purpose of mailing the preliminary fair trade practices to 
NOMDA members. 

AMERICAN TRADE ASSOCIATION EXECUTIVES ASSOCIA- 
TION. Application has been made for membership in this organization, 
to which all leading trade associations belong. 

“ROCKY” JONES TYPEWRITER REBUILDING SERVICE. Atf- 
ter considerable consideration by the officers, arrangements were made 
with the Office Appliance Mechanical Institute whereby typewriters 
would be rebuilt by the Institue ewithout charge by the Institute. Only 
NOMDA members in good standing are eligible and can send a 
maximum of ten machines at one time after clearance at headquarters 
and the payment of a fee of $5.00 per machine. Plan was effective 
March 24 and was introduced in a special bulletin to NOMDA members 
and by the April-May NEWS. Response: 282 machines; $1,410.25. 

22d ANNUAL CONVENTION AND TRADE EXHIBIT, SACRA- 
MENTO, CALIF. Preparations for this event conducted from head- 
quarters. Program booklet advertising from 31 advertisers: $2,059.25; 
proceeds from sales of 31 booths: $3,450.00; total: $5,509.25. A satis- 
factory profit is indicated. 

SERVICE TO LOCAL ASSOCIATIONS. Local association secre- 
taries have been written periodically and given information of interest 
and help in an effort to co-ordinate associations and provide co-operation. 
A supply of NOMDA NEWS is also furnished each mont 

NEW poe ge SECTION IN NOMDA NEWS At the sug- 
gestion of Earl DeGroot, planning committee chairman, a new products 
section has been introduced in the NEWS. Also at his suggestion sub- 
scription to ‘“‘Modern Distribution” has been agg to avail ourselves of 
the information on new equipment and _ supplie 

DUES—MEMBERSHIP CALENDAR YEAR BASIS. For better 
bookkeeping efficiency, attempt is yor J made to place all members on 
a eer’, December calendar year basis 

EW TRAINING COURSE ADDITIONAL TO NOMDA VET- 
ERANS PROGRAM. NOMDA’s executive and veterans’ Training com- 
mittees have just given sanction to a new eight-weeks’ “—, course 
for veterans as an additional training period if desired by NOMDA 
dealers for their on-the-job trainees. This has been approved by the | 
Veterans’ Administration which will bear all costs except perhaps : 
transportation. Course can be taken either before or during NOMDA | 


training course and will be given at the Office Appliance Mechanical @ 


Institute, Springfield, Mo. Effective September 3, 1947 
Veterans who have not yet applied for training, January, 1947: 8% 
million; veterans who have applied: 5,300,000. 4 
[EW NOMDA LETTERHEAD. A new letterhead has been prepared @ 
and is now in use. Suggested improvements were incorporated. Adapt- 9 
ability to local association needs was considered. 3 
STATISTICS. At the mid-year convention, Earl DeGroot, chairman 
of the planning committee, introduced a questionnaire designed to % 
obtain certain facts and figures from the membership. This was referred % 
to headquarters for further study and application. Immediate steps § 
were taken to gather material from previous attempts and co-ordinate ¥ 
suggestions and advice for the purpose of developing a simple form @ 
that would produce data desired. Material was prepared and then @ 
abandoned when it was compared with experiences of other trade asso- © 
ciations as given in a thorough study made by the ATAE ‘Financial 
& Operating Ratio Surveys by Trade Association,” 32 pages, as the @ 
study presented new factors which had not previously been considered. 7 
The rush and requirements of the convention precluded devoting the si 
time necessary for new detailed study, so that it was felt best to@ 
postpone further action until after that event. Several weeks’ attention} 
will be needed to develop a proper questionnaire, one that will give 
value to the needs and objective desired. Personal consultation is also 
needed with key dealers rather than ineffective correspondence. As this® 
project has been under way for a number of years and with preliminary @ 
effort halted, it is obvious that care should be taken in initiating and 
applying the data-producing form rather than a hurried attempt made® 
to “get some figures.”” With the rush of the convention past, the neces-§ 
sary time and attention can be given. : 


Secretary’s Recommendations 


1. Increase Membership. A healthy growth has resulted during they 
past 1% years. Prospects are present for an even greater increase 
Data shows that best results come from local associations or the forma 
tion of new ones. Therefore, field work is recommended to organize; 
and develop new locals and to stimulate present locals to greater effort? 
in increasing their numbers. An organizational procedure has been pre 
— for new locals as mentioned elsewhere in this report. ; 

Advertising Program. One of the major needs is to publicizé 
NOMDA and develop public acceptance and recognition of the NOMDA 
dealer. Through proper and continued emphasis of what NOMDA 
means, some of the present dealer problems can be helped substantial 
if not eliminated; e.g., certain phases of the portable problem. Prob 
ably the main focal point would be the stressing of the fact that the 
NOMDA insignia is the sign of the “Authorized” or recognized office 
machine dealer who is equipped to give proper sales, repair, and rent 
service. A tentative program built around this point has been prepar 
embracing national, local, and individual dealers. ; 

Sales Training Program. Consideration should be given to a sales 
training program taking advantage of the practical and moneta 
benefits offered by the Federal and state governments under the Geor, 
Barden Act. I have already contacted the Office of Education af 
met with the Ohio State Supervisor Marguerite Loos. The informatio 
provided leads me to believe that NOMDA can benefit as several other 
trade associations have. Clarence Bush, who is thoroughly acquainté 
with the subject, has also given valuable advice. : 

4. Contacts with other trade associations. Some results have been 
accomplished but more effort along this line is needed, as co-operati¢ 
leads to eo benefits. 

Hold Regional Conferences. Organize a conference group aff 
send to Biome selected regions to put on a pre-determined program 
Milwauke, Detroit, Houston, Boston, Denver, Chicago suggested. Latte 
desires such a meeting in November. 

6. Service to Locals. Continue effort already started but amplify. 

7. Revise Bylaws. This is needed, as many cases have arisen wher€ 
present rules are inadequate or new ones are needed. s 

8. Develop Further Dealer-Help Service. Provide helpful material # 
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EVERY MODERN FILING NEED listed in 
the Amberg catalog. Ask for your copy. 


AMBERG FILE & INDEX COMPANY 
1608 DUANE BLVD. KANKAKEE, ILL. 


SEE OUR EXHIBIT AT NATIONAL STATIONERS’ ASS’N SHOW 
Stevens Hotel, Chicago, September 29-October 3. Booths 29, 30. 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


Write for details 
and samples. 


MANUFACTURERS 


Factory, Rochester, N. Y. 
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indicated in program and elsewhere. Encourage suppliers to co-operate 
with literature and information on new products and policies. Make 
NOMDA official office machine headquarters. 1 

9, Subscribe to Additional Business Services. We have two at present 
and one applied for. Develop relations with universities, government 9 
agencies, manufacturers service bureaus, additional trade papers. 

10. Develop needed statistical data of various kinds. 

11. Co-operate with established schools for business machine vet- 
erans’ training 

12. Plan for bigger and better ‘“‘Who’s Who” to be started in 
autumn. 

l Develop NOMDA NEWS to be larger and more valuable. Secure 
more advertising. 

14. Establish a library of business machine literature at headquarters, 7 

15. Study present regional arrangement with a view of revising for] 
better operation 

16. Broaden scope of publicity. Suggest following: speakers to pro-7 
mote NOMDA at every opportunity; news service to newspapers and J 
magazines; more articles on pertinent subjects for trade journals; more 
meetings properly publicized; co-operation with other associations and 
various business and government agencies. 4 

17. Promote further use of Veterans’ Training’ Program. 
18. Build up position of office machine dealers in scheme of distribu-} 
tion 

19. Keep legal service before membership. ‘ 

20. Continue to revise publications and forms and add new material 






as needed. : 
21. Study present business system of Association with view of] 
eliminating defects to secure more efficient operation. 
Prepare a publicity folder for typewriter rebuilding service. 
23. Consider possibilities of adding machine training. 


—— 





REMAINING CONVENTION 
ADDRESSES WILL BE PUBLISHED 
NEXT MONTH 








JAMES GRECCO ADVANCED BY HOTCHKISS 


James J. Grecco was recently appointed sales man-" 
ager for Hotchkiss Sales Company, Norwalk, Conn, 
this promotion coming after steady advancement by 

















JAMES GRECCO f / 
Mr. Grecco in the company’s ranks during his 12 . 
years of service. } 
For the past several years he has served as assistant i 


sales manager. 

The new sales manager has the assistance of Nell 
Holden, through whose hands goes much of the detail 
work of the office. During Mr. Grecco’s absence on 
sales trips, Hotchkiss dealers are assisted by her on | 
inquiries and orders. i 
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Mr. and Mrs. Harry C. Anderson have announced the 
adoption of a daughter, Constance Jane, at the age of 
six weeks. The new member of the household came t0 
gladden the family circle on August 12. Mr. Anderson 
is an executive of A. B. Dick Company, Chicago. 





July 4 will have more than usual significance in the 
home of M. Abrams, Arrow Fastener Company, Brook- 
lyn, N. Y¥., as the years go by. It happens that this 
holiday also marks the birthday of a 914-pound girl, 
the third child born to Mr. and Mrs. Abrams. 


MELO A EN RES FRE 


Pd 
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4 Unsurpassed QUALITY 


stant | 












Years ago, Oakville Yellow Boxes became guarantees of high quality paper fasten- 














Nell | P ‘ ° naiea ‘ 
ietail | ing devices. Today this acceptance by millions of office workers means easier and 
e on | ‘ 
r on more profitable sales with Yellow Box Line items . . . multiple sales in stocking 
the complete Yellow Box Line. 
d the | & 
ge of | es 
ne to 4 —- = —— ret ge ingen 
person i eS ee 
| SSS OAKVILLE COMPANY 
“ ard | = . PARES ie ae ne 
1 the | 0 ora <a oe . 
“00K- © Division Scovill Manufacturing Company « Waterbury 86, Connecticut 
this | 42nd St., Lexington Ave. 441 Stuart St. 222 W. Adams St. 430 Brannon St. 
girl, : NEW YORK 17, N. Y. BOSTON 16, MASS. CHICAGO 6, ILL. SAN FRANCISCO 7, CALIF. 
In CANADA: BROWN BROS., LTD., TORONTO 2 
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Remember the sensation C-Thru created with the intro- 
duction of the first all plastic T-Square? Here’s another — 
not just an ordinary T-Square, but a QUALITY plastic 
T-Square. An item that would be a good buy at a much 
higher price, it can be sold at lower prices becouse 
of unique C-Thru manufacturing methods. 


These features spell QUALITY 


® Precision made with edges of absolute ac- 
curacy. Perfectly flat surfaces allow snug fit 

on sides and top of drawing board. 

© Completely transparent for unhampered 
view of subject matter at all times. 

@ Light for ease in handling. 

@ Arm is not just glued to flat surface of fixed 
head, but is fitted into specially cut:recess to 
insure even greater rigidity and accuracy. 

@ 15, 18, 24, 30, 36, 42, and 48 inch sizes. 
Other sizes on special order. 
®@ Order now for speedy delivery. 


Write for Complete C-Thru Catalog. 


+ STENCILS + PROTRACTORS - OTHER DEVICES 


RULERS - TRIANGLES - NAVIGATIONAL INSTRUMENTS 
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MODERN EFFICIENCY IN LATSCH STORE 
(Continued from page 33) 


invitations were mailed to customers and prospective 
customers in Lincoln and surrounding territory. Dur- 
ing the same two weeks, blotters were distributed by 
members of the outside sales force and sales people in 
the store. These were placed in all packages sent 
through the delivery department. 

A week prior to the opening, on two different occa- 
sions, teaser ads were placed in the local newspapers, 
and on Wednesday night and Thursday morning, the 
day of the opening, half-page ads were placed in both 
local newspapers. Smaller ads were used in two or 
three smaller publications. 


Latsch Brothers, Inc., regular 15-minute radio pro- 


gram a week before the big day was given over entirely 
to publicizing the event. Five or six spot announce: 
ments were used during the week and on Thursday 
night, the first day of the grand opening, the regular 
15-minute program was again used for the same pur: 
pose. 
Newspapers and radio stations co-operated and the 
response was gratifying to the officials of the store. 
The following travelers were present for the grand 
opening: George T. Wall, Art Metal Construction Co, 
Bob Valleau, Leopold Desk Co.; Al Nordstrom, Smead 
Manufacturing Co.; P. C. Masterson, Acco Products; 
Barrett Mitchell, Hoosier Desk Co. and George B. Graff 
Co.; Mr. and Mrs. C. H. Malody, Associated Stationers; 
Roland Moore, Dennison Manufacturing Co.; Mr. and 
Mrs. Ray Hammond, National Blank Book Co.; Clyde 
Noll, Sanford Ink Co.; L. R. Klein, Yawman and Erbe 
Manufacturing Co.; Cecil E. Brown, Victor Adding 
Machine Co.; Lou French, Ditto, Inc.; Mr. Fredericks 
and Mr. Perrin, All Steel Equipment Co.; George Des- 
mond, Victor Safe & Equipment Co.; Bernie Hammill 
Speed-O-Print; Bill Long, Columbia Ribbon & Carbon 
Co.; Fay Scott, Rustcraft; Mr. McKee and Mr. Long 
Cramer Chair Co.; Isel Solzman, SoundScriber. ; 
Dealers present included Mr. and Mrs. Don Baruard; 
Saisers, Des Moines, Iowa; John Ford, Peterson Litho 
graph Co., Omaha; Herb Rummelhart, McGrath Sta 


tionery, Omaha; and Jack Kendrick, Kendrick-Bel-F 


lamy Stationery Company, Denver, Col. 
I 





OFFER NEW KANT-STIK CARBON BOX 


The Codo Manufacturing Corporation, Coraopolis} 
Pa., in new sales promotion of Kant-Stik pencil carbon) 


has developed a display box for dealers. This newy 
; 





CARBON paper 


COO MFC. CoRD 
00 MFC. Co SEW YORK . FacTORy ay coaaere: 
a, PA. 








_. Saks 


NEW CODO PENCIL CARBON PACKAGE 


pencil carbon box is in three colors—blue, white ane 
yellow—and is further enhanced by Ben Dey shadint 
Dealers find the box attractive for window aly 


counter display. 
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PREMIER CUTTING BOARDS 
ae Edge 


Sliding Square Edge Guide g> REMIER adjustable guide cutting boards are newly designed to 
meet every modern need. Precision built of finest materials to 


The perfect square edge cutting guide. 
Set in a jiffy; cannot slip or get out of 
alignment. 


render long and satisfactory service. Board is hard rock maple, 
guaranteed against warping. Lines are accurately scored in 2” 
squares. Scales are accurate and easy to read. Patented removable 
Safety fs Von-Drop” Knife guide for adjustment to any size. Unique design of slide (patented) 
permits its placement or removal in a jiffy. Clips provided to hold 


Blade, automatically held open, pre- guide when not in use. All boards are actually 1” larger than 
vents accidental injuries; allows free- 


dom of both hands for paper handling. specifications. 


Removable Steel Blade List ois 
> 10 Inch Cutting Board $5.60 | 15 Inch Cutting Board $14.00 
Blade is of bright steel to retain keen 12 Inch Cutting Board $7.30 | 18 Inch Cutting Board $20.00 


cutting edge. Easily removed for sharp- 24 Inch Cutting Board $30.00 
ening. West of Rocky Mountains add 10%, to list price. 


MANUFACTURED BY Representatives 


+. Fred Deutsch, Texas, Okla., La., Ark. Milton Stone, 320 Broadway, Room 625 
3525 Southwestern Bivd., Dallas, Tex. New York City, covering New York. 
OD Marry Wenkel, 171 Second St San S&S. Lichenstein, 1228 Locust Ave., 
@ Francisco, Calif. Philadeiphia, Pa. 
J. Mitchell, 5540 Delmar Bivd., Nate Goldstein, 3145 Ewald Circle, 
1s, o. 


55-59 E. 26th St. . &'¢'s@ CHICAGO 16, ILL. si se: rsa Mollerstrom, 1206 W. eenatain pasgge Ren ES Va. 
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Products 


WRITE 
with 
SALES 
More 
Up 
Write 


WRITE products have the right reputa- 
tion. They ring the cash register bell 
every time because they give satisfaction 

. more copies and cleaner copies from 
every sheet of long-lasting WRITE Car- 
clearer, sharper, neater 
letters with long-lasting WRITE Type- 


bon Paper... 


writer Ribbons. 


For sure sales and bigger profits, stock 
and display WRITE products. You can't 


go wrong with WRITE! 


Immediate Deliveries 


Write for samoles and discounts 





420 Lexingt Ave.., 
WRITE e exington Ave 


New York 17, N. Y. 


INCORPORATED 
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NEWS NOTES FROM NSA DISTRICT NO. 5 





Bill Wintrich, Correspondent 





Hal Willis, who for the past several years has been 
purchasing agent for the Pounsford Stationery Com- 
pany, Cincinnati, Ohio, has gone in business for him- 
self at 3 Pearl St., under the name of H. S. Willis— 
Stationer. Mr. Willis extends a cordial invitation to 
all his traveling friends to stop and see him. 

* * * 

Mr. and Mrs. E. L. “Tommy” Thompson and their 
daughter Patricia, spent a pleasant week of vacation- 
ing at Geneva on the Lake, Ohio. 

* oe * 

One of the few amateur participants in the Colum- 
bus Invitational Open Golf Tourney held in July at the 
Columbus Country Club, Columbus, Ohio, was Skee 
Riegel. His father, Henry Riegel, represents Sengbusch 
Self-Closing Inkstand Company in New York and 
New England, where he has been known for mafhy 
years to hundreds of dealers and travelers. 

Also competing in the above mentioned golf tourney 
was Bill Diehl, Jr. of the Diehl Office Equipment Com- 
pany, Columbus, Ohio. 


* * * 


One of the better hotels in Ft. Wayne, Ind., has a 
new angle to get an extra buck from the traveler. 
On your registration card is a rubber stamp notice 
that in addition to: usual room rate (which starts at 
$3.75) you are also charged $1.00 additional for food, 
which must be bought at the coffee shop or dining 
room. Jack Luke of Sengbusch and “Don” Donisthorpe 
of Rockwell Barnes Company were both victims of the 


above deal. 
oe oe * 


Mr. and Mrs. Jim Walsh, State Office Supply Com- 
pany, Columbus, Ohio, are making their usual auto 
trip to the New England states. K 

* OK * 

Congratulations to Ray Buchenberger on the open- 
ing of his new store at 200 E. Main St., Washington, 
Ind. This new store, which Ray personally designed, ‘ise 
a beauty and the last word in modern merchandising 
design. The formal grand opening was on Friday, 
July 18, and open house was held through Saturday. 
The store was a veritable florist shop with “scads” of 


Lee RRP Rete, Boe 


ee ee 





Te SERRE 


flowers from local friends and businessmen, national | 


manufacturers and salesmen. The grand opening also 
celebrated the fiftieth anniversary of Rickard’s Book 
Store, which Ray purchased in 1939. This latest move 
changes the name of the store to Buchenberger’s Book 


Store. Ray’s many friends among travelers, manufac- | 


eres 


Lemans s 


met 


turers and dealers all wish him a continued success § 


such as he has made for himself during the past eight | 


years. 
$$ o9—e— 9 


STATIONERS BOWLING LEAGUE OF CHICAGO 
OPEN SEASON AT ARENA ALLEYS ON SEPT. 9 


The lid was officially pried off the 1947-48 season | 
of the Stationers Bowling League of Chicago as the | 


lead-off men went into action at the Arena Alleys, East 
Erie St., at 6 p.m., Tuesday, September 9. Seventy men 
and 14 teams competed with team names, as in the 


past season, borrowed from the two major baseball § 


leagues. 


Officers for the current season are Ray Achtner, | 


Office Stationery & Equipment Co., Inc., president; Ed 
Riley, Spitzer’s Office Furniture House, vice-president; 


Wilbur Simpson, Chicago Stationers, secretary, and | 


Charles Ziesk, Stevens, Maloney & Company, treasurer. 
ee Ge 
OLD TOWN RESUMES FULL OPERATION 
The strike which recently interfered with operations 


at the Old Town Ribbon and Carbon Company, Inc. § 
plant, Brooklyn, N. Y., was terminated on July 15. The | 


company’s production schedule is now back on 100 per 
cent normal basis and prompt deliveries of all mer- 
chandise are being made. 


NR IS 
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(A meeting arranged and sponsored by the Pencil Sales Dept., Joseph Dixon Crucible ( 


Stationer: 


Stationer: 


IL SALES DE 


PENC 





Glad you dropped in, Mr. T. There are a few pencil facts I'd lik 
to get straight. 


I’m your man... so proceed. I’m always willing to help the stationey 
who stocks Dixon Ticonderoga pencils. 


First, I’d like to know what is meant by “LOCKED-IN-PLASTIC’ 


Elementary, Mr. Stationer . . . that’s a DIXON exclusive! We per! 
fected a liquid gies =k to be confused with glue or cement) 
This plastic is poured into the Plastip—and the rubber eraser if 
inserted. So a strong bond of eraser with wood and Plastip is matt 
— for keeps. 


Is this more efficient than a metal ferrule? 


In impartial scientific tests the Ticonderoga erasers in Ticonderogi 
Plastips withstood almost double the amount of pull that broke oj 0 
pulled out erasers held by metal ferrules. 3 


Say that’s pretty rugged. You really cam bear down on a Ticom 
deroga Plastip! 


And that’s not all. A five pound weight flattened metal ferrule) 
on impact. A weight of five times five failed to harm Ticonderogaiy 
Plastip. : 


; 
Sounds like a born winner. But tell me, are there any other pencili 
with such ferrules? 


No. You see, during the war, when pencil manufacturers had ti 
give up metal, everybody used fibre ferrules. We found theg 
neither practical nor satisfactory. 


What happened then? 


The Dixon Research Division set out to produce a better product 
And we certainly found it in the Plastip. Time has proved if 
superior. 


Nice researching, Mr. T! And a nice looking pencil, too! 
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It’s a stand-out among pencils. The green Plas- 
I'd like tip with the double yellow bands is a mark of 

distinction. Makes Dixon Ticonderoga recog- 
nizable anywhere—in your windows... .on your 





—— counter ... and if you don’t mind my saying so 
...1in your sales volume! 
STIC’ : ’ ! 
_  Stationer: Sales have been high, Mr. T....and will go higher—now that I have 
We pet! the facts. You see, I like to recommend and sell the best in stationery 
Sement. supplies. That’s how I keep the confidence of my customers—and 
raser i their business year after year. 
is mad 
Mr. T: Then bank on Ticonderoga with the green and 
yellow Plastip. It’s here to stay. Even though it 
costs us more to produce—we won't go back to 
sderogi metal. And there’s one more thing. 
— Stationer: What’s that? 
Ticong Mr.T: Just this! Dixon has made BOTH ENDS 
NEAT! Never overlook the strong smooth 
leads that make Ticonderoga famous. It’s the 
ferrules tops in pencils—from end to end! 
lerogas 
| Stationer: With such EYE-APPEAL ... BUY APPEAL, Dixon can’t miss 
al with my customers. Thanks for all your good help, Mr. T. 
pencili 
Mr.T: It was a pleasure. Hope to see you at the N.S. A. convention... 
had ti) BOOTH NO. 119. 
d thes) 
¢ 
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JMOSEPH DIXON CRUCIBLE CO., JERSEY CITY 3, N. J. 
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NATIONAL STATIONERS’ 
4ist ANNUAL CONVENTION 


We'll see you at the Stevens Hotel, 
Chicago... September 28 to October 2. 
... This will be Quality Park’s 28th year 
at the National Stationers’ Convention. 


We look forward to seeing our many 
old friends—and meeting many new 
ones. Let’s get together for a chat in 
Chicago .. . about envelopes? Sure! 











QUALITY PARK ENVELOPE Co. 


* General Office and Factory, Quality Park, St. Paul 4, Minn. 
* Chicago Office and Warehouse, 564 W. Monrce St., Chicago 6, Ill. 
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QUALITY PARK’S 
QUALITY PRODUCTS 






LEATHEROID 
s 
SLIDE FASTENER 

e 

CHAMPION CLASP 
a 

BLUE LINE AIR MAIL 
t 

TWO COMPARTMENT 
% 

AIRWAY EXPRESS 
* 
EXPANDING WALLET 
® 


VERTICAL FILE 
POCKET 


o 
BANKER’S FLAP 







SOLD THROUGH 
DEALERS ONLY 
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Chicago Again. 








The Stevens — 
NSA Convention 


Hoadquanrters 


FTER seven consecutive suc- 
cessful national conventions 
at the Palmer House, the Na- 
tional Stationers Association, 
thanks to a continual growth, has 
been forced to move to Chicago’s 
largest hotel—The Stevens. Three 
factors have combined to make 
the shift an inevitable one—a 44 
per cent increase in the number 
of exhibitors, an ever-growing 
demand for NSA room reserva- 
tions and the necessity for finding 
adequate banquet facilities. 

In the Stevens all three prob- 
lems have been admirably solved. 
Located on Michigan Boulevard 
between Seventh and Eighth 
Streets, facing beautiful Grant 
Park and Lake Michigan, the new 
NSA Chicago headquarters is in 
the heart of Chicago, yet away 
from the noise of the Loop. With 
its 3,000 rooms and easy accessi- 
bility, The Stevens should prove 
to be ideal headquarters for the 
expanded National Stationers 
Association’s Forty-first Annual 
Convention and for many others 
to follow. 
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i“ ITS ROLE of host city for the forty-first convention | 
of the National Stationers Association, Chicago gives 
members of the trade an opportunity this year to wel- 
come a national NSA assembly for the tenth time. Look-/ 
ing to the comfort and entertainment of registrants to the/ 
largest convention in NSA history is an especially appre-/ 
ciated privilege. The central market place of the nation,/ 
with commercial stationery as one of its important indus- 
tries, Chicago offers all its facilities as a great convention! 
city to visiting dealers. 

In addition to a program of high merit for the business/ 
sessions, informal discussions both in the assembly hall 
and out in the lobbies afford an ideal means to exchange} 
information and add to each individual’s knowledge of 


the industry and his relation to it. T 





Visiting stationers are always welcome in Chicago! 
During the convention, from September 29 to October 2, 
there will be a special pleasure in meeting and greeting} 
NSA registrants in the headquarters hotel, the retail) ,, 
stores or in the plants of the manufacturers. or 
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Shedd Aquarium, exhibiting 
more than 10,000 varieties of 
both rare and common fish. 


Adler Planetarium. First in 
the United States reproduc- 
ing the panorama of the stars. 


What. to Sea... Where to Go 


HE 41st ANNUAL NSA convention, which this year will be the 
sli in the history of the organization, will leave little spare time 
for outside activities by registrants. But in those spare hours away 
from the Stevens, and for those who arrive early and stay a few days 
after the convention closes, there is much of interest in Chicago, 
whether those interests be cultural, religious, commercial, industrial 
or purely recreational. 

In the realm of culture, Chicago offers the Museum of Natural His- 
tory, the Rosenwald Museum of Science and Industry, the Chicago 
Historical Society, the Aquarium, the Planetarium and the Art In- 
stitute. Many important colleges in or near the city are well worth 
a visit—Northwestern University, the University of Chicago, Loyola 
University, De Paul University, Mundelein College, Illinois Institute 
of Technology and the University of Illinois branches. 

And from the recreational standpoint, the city’s excellent depart- 
ment stores, night clubs and numerous theaters offer an almost limit- 
less choice. Finally, for the purely business-minded, there are more 
than 7,000 factories and office buildings, many devoted to the produc- 
tion and distribution of office equipment, which merit the attention 
of visiting conventioneers. 








Museum of Science and In- 
dustry, Jackson Park, fore- 
most of its kind in the world. 


Motion picture and legitimate 
theater fans will find a wide 
choice available in the citv. 








Chicago Historical Society, 
where history is dramatized 
in. many splendid exhibits. 





| Bae = |. 
Lt ‘ved Ht fo . 
Chicago Churches offer am- 
ple opportunity for visitors to 
spend the Sabbath in worship. 





(Sketches courtesy Commonwealth Edison Company) 





Museum of Natural History 
in Chicago attracts more than 
1,000,000 visitors annually. 


t 
es 


Brookfield Zoo. Animals in 
surroundings closely simulat- 
ing their native habitats. 














L. 5S. CROWL 


President 

















ARTHUR KING 
Vice-chairman, 
Distributors’ Division 
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GEORGE C. HOLT 
Vice-president, 
Manufacturers’ Division 





R. A. JONAS, JR. 
Vice-chairman, 
Manufacturers’ Division 


























J. F. EMHARDT 
Vice-president 
Field Division 














W. E. STOCKETT, JR. 


Treasurer 


FRED DOWNS 
Vice-president 
Distributors’ Division 











PAUL BURBANK 
General manager 
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Not among the least of Chicago’s numerous attractions are the offices and factories of 


manufacturers in the city and its vicinity. Conventionites calling on producers will 
receive a hearty welcome. See list below for names, addresses and telephone numbers. 

















Ace Fastener Corp. 

Acme Visible Records, Inc. 
Aigner, G. J., Co. 

American Hair & Felt Co. 
American Photo Laboratories 
Ames Supply Co. 

Associated Stationers Supply Co. 
Autopoint Co. 

Bankers Box Co., Inc. 


Bankers & Merchants Stamp Works, Inc. 


Barkley, C. L., & Co. 

Budlew Products Co. 

Business Efficiency Aids 
Cardinal Sales, Inc. 

Central Can Co. 

Clarin Mfg. Co. 

Clemco Desk Mfg. Co. 

Codo Mfg. Corp. 

Columbia First Aiders 
Continental Ink Co. 
Cotterman, |. D. 

Dick, A. B., Co. 

Doppelt, Charles, & Co. 
Eversharp, Inc. 

Farber, Louis H. 

Feldco Loose Leaf Corp. 

Fox, George E., & Co. 

Hedges Mfg. Co. 

Heyer Corp., The 

Ideal School Supply Co. 
Imperial Methods Co. 

Ink Specialties Co. 

Johnson Chair Co. 

Krumwiede, Elmer, & Associates 
Markilo Co. 

Marks Mfg. Co. 

Mashek, Frank, Co. 

Maso Steel Products 

Mayfair Co., The 

Meilicke Systems, Inc. 

Melind, Louis, Co. 

Memogram Co. 

Metal Fabricators Institute 
Metal Specialties Mfg. Co. 
Meyer & Wenthe, Inc. 
Midwest Naturalite Co. 
Modern Desk Pad & Mfg. Co., Inc. 
National Brief Case Mfg. Co. 
Nemes, S. 

Norwood Equipment Co. 

Office Mgmt. Assn. of Chicago 
Peirce Wire Recorder Corp. 
Perfection Box Co. 

Photo Materials Co. 
Print-O-Matic Co. 

Rapid Roller Co. 

Raymond Co., Inc. 

Rite-Rite Mfg. Co. 
Rockwell-Barnes Co. 

Royal Metal Mfg. Co. 

Seng Co. 

Service Products Div., Woodall Industries 
Shipman-Ward Mfg. Co. 
Speedliner Corp. 

Speed-O-Print Corp. 

Stein Brothers Mfg. Co. 
Superior Marking Equipment Co. 
Vail Mfg. Co. 

Van Dyke Industries 

Victor Adding Machine Co. 
Vogel-Peterson Co. 

Weber Costello Co. 

Wells Office Furniture Co. 
Wilson Jones Co. 

Wolber Duplicator & Supply Co. 
Wonder Lock 
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3415 N. Ashland Ave. Lakeview 2400 
122 S. Michigan Ave. Harrison 5133 
503 S. Jefferson St. Harrison 7414 
222 W. North Bank Drive Superior 7252 
28 N. Loomis St. Haymarket 7925 
564 W. Randolph St. Franklin 1946 
229 S. Jefferson St. Franklin 6760 
1801 W. Foster Ave. Longbeach 3200 
720 S. Dearborn St. Harrison 3577 
3229 N. Sheffield Ave. Bittersweet 6234 
1214 W. Van Buren St., Monroe 7061 
20 E. Jackson Blvd. Harrison 2675 
7916 Lincoln Ave. Skokie 520 
5631 W. Madison St. Estebrook 5841 
2417 W. 19th St. Monroe 2770 
4640 W. Harrison St. Columbus 1901 
4401 W. North Ave. Spaulding 7400 
529 S. Franklin St. Harrison 3250 
5736 N. Western Ave. Longbeach 1325 
3144 S. Austin Blvd., Cicero Cicero 4812 
4535 N. Ravenswood Ave. Longbeach 5829 
720 W. Jackson Bivd. Andover 5220 
2024 S. Wabash Ave. Victory 7340 
1800 W. Roscoe St. Buckingham 4000 
31 E. Congress St. Webster 3217 
1505 Leland Ave. Longbeach 5615 
320 N. LaSalle St. Superior 6944 
2931 S. Wentworth Ave. Calumet 4246 
1850 S. Kostner Ave. Haymarket 7521 
8316 S. Birkhof St. Triangle 8151 
750 S. Circle Ave., Forest Park Austin 2152 
523 N. Halsted St. Monroe 6188 
4401 W. North Ave. Spaulding 7400 
336 S. Jefferson St. Central 7973 
3633 S. Racine Ave. Yards 1140 
700 N. Carpenter St. Chesapeake 1000 
1049 S. Kildare Ave. Sacramento 4455 
418 S. Clinton St. Harrison 1751 
315 N. Desplaines St. Central 1397 
3458 N. Clark St. Eastgate 7100 
362 W. Chicago Ave. Superior 1811 
178 N. Halsted St. Monroe 1237 
176 W. Adams St. Dearborn 6877 
3200 W. Carroll St. Van Buren 6800 
30 S. Jefferson St. Franklin 2822 
228 W. Kinzie St. Whitehall 5217 
420 N. Clark St. Superior 5183 
512 S. Peoria St. Haymarket 2526 
2631 Lehmann Court 

188 W. Randolph St. State 0672 
105 W. Madison St. Central 8317 
1328 Sherman St., Evanston Davis 1328 
5514 W. Lake St. Mansfield 8668 
59 E. 26th St. Victory 7722 
222 W. North Bank Drive Superior 9880 
2558 S. Federal St. Victory 3100 
644 N. Lak> Shore Drive Delaware 7199 
555 Rogers St., Downers Grove Dn. Grove 2400 
35 E. Wacker Dr. Randolph 6830 
175 N. Michigan Ave. State 5010 
1450 N. Dayton St. Mohawk 0920 
2035 S. Calumet Ave. Victory 7766 
325 N. Wells St. Delaware 1090 
30 E. Adams St. Dearborn 4334 
161 E. Grand Ave. Whitehall 6272 
4242 Fillmore St. Sacramento 3131 
1810 Larchmont St. Wellington 4810 
900 E. 95th St. Regent 1810 
2559 W. 21st St. Rockwell 3142 
3900 N. Rockwell St. Keystone 8210 
624 S. Michigan Ave. Wabash 0318 
Chicago Heights, Ill. Chicago Hts. 1055 
725 S. LaSalle St. Harrison 1100 
3300 W. Franklin Bivd. Van Buren 7400 
1201 W. Cortland St. Diversey 2711 
53 W. Jackson Blvd. Harrison 4232 
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UN A Pets TAL 


“On a Pedestal” very appropriately describes 
the NEW and latest addition to MIDCO the 
Perfectlite line of portable fluorescent lamps 
.as well as the high esteem in which MIDCO 
lamps are held by many thousands of users. 









SPECIFICATIONS: 


( 
Height Overall (Low- 
ered Position) aan ‘ 
The new MIDCO model is a floor lamp of most at- 
tractive design, with the same high degree of light- Desk top to bottom of ( 
ing efficiency obtained with all MIDCO models and shade in lowered po- 
with the additional important factor of complete sition ...... vveeee ZH" 
portability. Desk top to bottom of 
: shade in raised posi- 
Here is a lamp that can be used anywhere——over whan | 173/,” 
any surface—over desks, drafting boards, in the ' 
iaboratory and many other applications in both 
business and the home where the proper amount 
of good light is essential to efficiency and com- 
< 





Extension of shade 


over desk ee. 


Weight of lamp (Ap- 


fortable seeing. 
ec prox.) .... ......26 lbs. 





All MIDCO lamps now 
furnished for either one or 
two tube operation. 


We will exhibit the complete line of MIDCO the 
Perfectlite lamps at the forthcoming N. S. A. Con- 
vention in Chicago in Booth No. 84, where a most 
cordial welcome will be extended to all members 
in attendance. 














28 . x 
a 
IREE 
Model 1006 Adjustable-arm Clamp-on Lamp 4200 Series Desk Lamp “ 
Detailed information and literature on request. DI 
MIDWEST NATURLITE COMPANY 
228 WEST KINZIE STREET CHICAGO 10, ILLINOIS 3 
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“OFFICIAL” 
POCKET SEAL 


PAT.NO.2 077 S55 















Also furnished with attractive base | 
at slight extra cost. Illustration above | 
shows desk base and seal (unassembled) and at left: 
(assembled). This instantly attachable base makes a | 
desk seal out of the pocket seal when and as desired. 






SOLD BY 


vice sizes oF pies MANUFACTURERS OF MARKING DEVICES 
Diameters > = THROUGHOUT THE COUNTRY 


MEYER and WENTHE, INC. 


[= 630 SO. JEFFERSON STREET CHICAGO 6, ILLINOIS 
: SEALS - STAMPS CHECKS 











J 

| 

WE WILL ENJOY GREETING YOU : 
DURING THE N.S.A. CONVENTION : 
: 

STEVENS HOTEL : 
EXHIBITION HALL 

BOOTH No. 144 

1 


WE ARE CELEBRATING OUR 79TH 

YEAR OF HONEST EFFORT IN THE 

MANUFACTURING OF QUALITY 
WOOD OFFICE FURNITURE. 


IS 











JOHNSON CHAIR CO. CLEMCO DESK MFG. CO. | 


CHICAGO 33, ILL. 1 


Phone: Spaulding 7400 a 


[amend 


it 
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CHICAGO 


A CORDIAL INVITATION 


To All Dealers Attending the 
NATIONAL STATIONERS CONVENTION 


September 29 to October 2, 1947 


To visit the Wilson Jones Plant—the largest of its kind. % You 
will be interested in seeing our plant in operation; renewing 
old acquaintances; most of all, we should like you to meet 
our personnel. % Drop a line beforehand or come to our Con- 
vention Booth and we will arrange to bring you to the plant. 


Address your letter to the attention of 
George Cormack, Sales Manager 


WILSON JONES Co. 


GENERAL SALES OFFICES 
NEW YORK 
122 E. 23rd Street CHICAGO 
BOSTON 3300 Franklin Bivd. 
137 Federal Street 


KANSAS CITY, MO. 
816 Locust Street 
SAN FRANCISCO 
500 Howard Street 
MAIN PLANTS, CHICAGO AND ELIZABETH, N.Jd. 





119 





National Stationers Association, 41st Annual Convention, September 28 — October 2 








Wltleome 


to our home town 


Chicago 


While you're here at the Convention, take a few minutes to get the 


complete story of how the Liberty line can make profits for you. 


Look in on us at Booth No. 109 in yeur Convention Exhibit Hall at the 
Stevens Hotel; or come over to our new Offices and Plant at 720 South 
Dearborn Street. That’s only three short blocks straight west 


of the Stevens—about five minutes walk. 


Office hours are from nine to five; you’ll find someone at Booth No. 109 as 


long as the Exhibit Hall is open. 


BANKERS BOX COMPANY 


720 SOUTH DEARBORN STREET CHICAGO 5, ILL. 


AT THE STEVENS 






| 7 th Street (FAST 


Exhibit 


5. DEARBORN ST 
SS PLYMOUTH Cr 
— 


S WABASH AVE 


Booth BANKERS BOX sad 
109 mmm, CRIED 




















S. MICHIGAN AVE 


A> HHO HO OHO He 



















S STATE ST 








Serving the stationer since 1918 


Lek 


BEG .U.S, PAT. OFF, 


ALL-MET 


Ss. copYnoLDens 





TRING ae / 
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SHARPEN YOUR SALES WITH ONE OF THESE NEW 


EVEKSHAKF case DEALS! 









Wt =a >» NO. 143-B 
THIS CASE of iia ASSORTMENT 


FREE 


Look! You get a complete pen department along with this 
beautiful, solid maple case! 






with deal , 7 Se |” RETAIL PRICE RETAIL PRICE 
143-B 1° 4STREAMLINER Pens $3.95 24 CA* Pens $3.95 
ae: i 4 STREAMLINER Pencils 2.00 22 CA* Pens 5.95 

6 SKYLINER Pens 5.00 8 CA* Pencils 4.00 

4 SKYLINER Pencils 3.75 4CA* Repeater Pens #29 9.95 

1 PRESENTATION Pen 9.75 2CA* Repeater Pens #R37Y 9.95 

1 PRESENTATION Pencil 5.00 2 CA* Pens 7.95 

1 CA* Pencil 6.50 


The following at list FREE to offset cost of case: 
4 SKYLINER Pens $5.00 4SKYLINER Pencils $3.75 
TOTAL RETAIL ............ $458.35 
With this thoroughly illuminated, solid maple case — you 
get the following merchandise: 







RETAIL PRICE RETAIL PRICE 
ASTREAMLINER Pens $3.95 13 CA* Pens $3.95 THIS CASE 
2 STREAMLINER Pencils 2.00 8 CA* Pens 5.95 FREE NO. 36-45 
6 SKYLINER Pens 5.00 2 CA* Pencils 4.00 ASSORTMENT cco 
2 SKYLINER Pencils 3.75 2 CA* Repeater Pens #29 9.95 8 eign 
2 PRESENTATION Pens 9.75 1 CA* Repeater Pen #R37Y 9.95 with deal seri ag 
2 PRESENTATION Pencils 5.00 36-45 


The following at list FREE to offset cost of case: 


2 SKYLINER Pens $5.00 


THIS CASE 3 SKYLINER Pencils 3.75 
















r RE E 1 CA* Pencil 4.00 
ith TOTAL RETAIL ........ $248.85 
wi 
deal 
—o MAIL THIS 
COUPON 
TODAY! 





NO. 24-45 © 
ASSORTMENT ~~ 


A varied and complete assortment of the most popular 
Eversharp “best sellers” comes with this attractive, 
hard-hitting Counter Case. 


EVERSHARP, Inc. 
1800 Roscoe St. 
Chicago, Illinois 


RETAIL PRICE RETAIL PRICE 
3 STREAMLINER Pens $3.95 1 PRESENTATION Pencil $5.00 I'M INTERESTED IN DEAL # sestsssceseeee PLEASE SEND YOUR 
T STREAMLINER Pencil 2.00 8 CA* Pens 3.95 SALESMAN TO CALL ON ME. 
3 SKYLINER Pens 5.00 6CA* Pens 5.95 
1 SKYLINER Pencil 3.75 1CA* Pencil 4.00 


YOUR NAME...... 


1 PRESENTATION Pen 9.75 1CA* Repeater Pen #R37Y 9.95 
1 CA* Repeater Pen #29 9.95 


The following at list FREE to offset cost of case: 


1 SKYLINER Pencil $3.75 1 CA* Pencil $4.00 
2 SKYLINER Pens $5.00 


TOTAL RETAIL... $156.30 
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Not all of our finny friends go for the same lures. You and other office supply distributors are 
Aworm here; a fly there, and, were it possible, the 
cute little trick above would probably stack ’em 


up in the creel like Bank Night. 


the only merchants selling Justrite merchandise. 





Don't dignify your variety competitor by 
offering your customer identical brands. We 


You may be handling some types of mer 
chandise that everybody and we do mean 
everybody—is selling. It stands to reason, their 


don’t think anyone should have to worry about 
the office supply business AND girdle sales, too, 
so that’s why Justrite Office Products are sold 


appearance in your establishment is something 
of an anticlimax. And the fellow who is selling 
joolr’y,”’ 


through stationers, school supply distributors 


and rubber stamp manufacturers ONLY. 
them along with the hair nets and 


Protect yourself with the line that protects you. 


~~ 


OFFICE PRODUCTS 


may, just possibly, have them at a 


LOUIS MELIND COMPANY 


362 WEST CHICAGO AVENUE . CHICAGO 10, ILLINOIS 
BRANCHES IN NEW YORK «+ DETROIT » LOS ANGELES + SAN FRANCISCO 


lower price. 
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QUALITY APPOINTMENTS THROUGHOUT: 


@ This suntan deep buff cowhide is Hand turned or bound edges to give extra wearing 


made especially to the Stebco quality specifications. and “bang about” qualities. Heavy stitched in fash- 


Fine smooth grain. Flexible. Tough, with exception- 
ionable white thread. Skiver grained linings — py- 
ally good wearing qualities. Experts say “An ex- 


‘“ lin f wear 
tremely fine piece of leather. roxolin coated for longer wea 


The rich suntan shade, in true aniline dye, is the Made for excellent wear, made for tasteful style, 


fashion hit of the season. and made for long profits to dealers. 


WRITE FOR PRICE LIST 
STEIN BROS. MFG. CO. 


DEPT. A-105 
MAIN OFFICE AND FACTORY 


rebco. 


4242 West Fillmore Street New York Showroom 
Chicago 24, Illinois Room 1404, 358 Fifth Avenue 


QUALITY IN THE NEW TEMPO * — 
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Welcome to Chicago 
Members of the N.S.A. 


Cordial invitation is extended to each and all of you to Visit the 
SHIPMAN-WARD Plant and see for yourself how Carefully and « 
Scientifically we Rebuild Typewriters, Recover Platens, and 
Handle Orders from Coast to Coast. 


Here’s SHIPMAN-WARD’S Latest Money-Maker For You! 


Modern All-Steel Duro-Built No. 1515 
TYPEWRITER & ADDING MACHINE STAND 


One Indiana dealer alone has sold over 
700 of these—and at an exceptional profit 





















Strictly practical. Made of heavy gauge rolled- 
edge steel with plated adjustable channels to fit 
typewriters and adding machines. 


Adjustable channels hold machine firmly to stand 
and make sliding off impossible. The channels 
and open space greatly decrease usual type- 
writer noise. 


Legs have 4 inches wider spread than other 
tables, making it difficult ever to tip table 
accidentally. 


DIMENSIONS 
Height, 25'/. inches—Top, 15 x 15 inches—Leaves |5 x 8 


inches. 
Top with leaves extended, 3! x 15 inches. 
Finish: baked green enamel. 
Shipped ASSEMBLED, 2 in a carton. 
Total weight of carton, 34 Ibs. 


SOLD EXCLUSIVELY BY SHIPMAN-WARD YY 
IMMEDIATE DELIVERY 


Suggested Retail price, $12.95 
Exceptional discounts to dealers on Quantity Orders 








Get Your Free Copies of Our Catalogs 
of Parts, Platens, & Supplies for Every Make of Typewriter 


Whatever the Part, We Can Supply It 


Satisfaction Guaranteed on Every Order 
( 


SHIPMAN-WARD MFG. CO. |r 


Recognized as "the Dealer's Quality Supply House” for 55 Years Past 


325 NORTH WELLS STREET CHICAGO 10, ILL. 


























IN € 
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| The Fineit Staples Coot You Loss 


One of the quickest ways of losing a customer’s 
goodwill is to sell him inferior staples... staples 
that buckle, break and jam his stapling machine. 
Should he come to you for help you may find it 
necessary to return the stapler to the manufacturer. 
This involves more time and expense than the 
profit on the sale of the staples. In the meantime 
the customer has been deprived the use of his 


stapling equipment. 


When a customer buys Ace he is getting the 
finest, most satisfactory staples ever made... the 
best that money can buy. Through a special 
process, developed by Ace Engineers these staples 
have all those smooth, efficient and reliable oper- 
ating qualities so greatly appreciated by those 


who use them. 


DEALERS! Help your customers get better stapling 
results. Feature ONLY Ace Quality Staples. 


SOLD THROUGH DEALERS EXCLUSIVELY 





e 


FIG. 1 Shows cross section of an ALL-ROUND steel wire. Ace 
uses only premium, precision made, accurately drawn-to-size 
steel wire. 











FIG. 2 Shows the ALL-ROUND wire ofter being treated by the 
ACE PROCESS. This gives maximum strength on the outer edge 
where it is needed most. 















ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE + CHICAGO 
IN CANADA @ ACE FASTENER (CANADA) LTD., 504 ST. LAWRENCE BLVD., MONTREAL 
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Double-Profit Opportunity 
For You in These 


TRADE MARK 


MEMO CASES 


Memo Case 212 
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Every business and home a prospect 





Be sure and order a good supply of these two newest addi- 
tions to the famous line of “Autopoint’”’» Memo Cases. They 
are indispensable desk accessories for every office, will have 
wide use in every home... offer you a double-profit oppor- 
tunity. 

New and ultra-modern in design, they are as practical as 
they are smart... will complement any office or home desk. 
Molded of plastic in black or walnut, they come cushion- 
padded on the bottom, so they cannot mar or scratch the 
finest surface. 

Pitched for comfortable, roomy writing ease, Model 212 
illustrated at the top comes filled with 200 writing sheets 
4" x 6", and is individually boxed. Retails at $1.25. You 
will have many opportunities to sell these new Memo Pads, An attractive, modernly designed model, combining 

graceful curves and smart, simple surfaces. Molded 


» the amous “ opoint”’ Pencils. der 
made by the makers of famous ‘“‘Autop encils. Or os ti hasat Mikal er sedans Shnatle. Weide 200 dae 
today. 3” x 5”. Individually boxed. Retails at 75e. 


COMPANION OF 





MEMO CASE 210 


TRAOE MARK 


BETTER PENCILS 
AUTOPOINT COMPANY + 1801 FOSTER AVENUE, CHICAGO 40, ILLINOIS 
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¢ Modern Streamline Design ¢ Eye Appealing Two-Tone Gray Finish 


¢ Finger Tip Controls e New Automatic Paper Feed 


e New Automatic Master Sheet Lock and Release 


If unable to see the NEW Copy-rite “Twins” at either show, order your 


Copy-rite demonstrators immediately. 


2b £2 DUPLICATOR & SUPPLY CO. \2<07:"2"" 
D “Copy-rite’—A name recognized by leading dealers the world over, 
EEE A LN LL 
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Promoted 


from “Emergency Hubber Stamp Class... 





TAMA Soa TANAT 
ann 


ma’ ns 
£40000 


999 7. 
> G Oo 
2 Re 
SEE » 
' 





To A SYSTEM FOR VARIABLE IMPRINTING 


Vari-Line has now been expanded to include all sizes of type from 10 to 36 point. In 
addition, four popular “kits” are available in place of the single outfit previously fur- 
nished. A new “family design” has been followed in packaging this line to make it as attrac- 


tive as it is practical. 


See it on display at the Stationers’ Convention. 


SUPERIOR MARKING EQUIPMENT CO. R. A. STEWART & COMPANY, INC. 


1800 LARCHMONT AVE., 80 DUANE STREET, 
CHICAGO 13, ILL. NEW YORK 7, N. Y. 


a i i i i i i in ei ei ei nti ei ei i ei ea ela ee ie Ot eed 
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Thousands in Your Territory © 
are asking for 








Here's Why! — 
ere’s Why! he 


List Price 
$1.25 Complete 
Extra Rolls 


25c each 
(LIST) 







Pencil 
Holder 


It is one of the handiest items on the market for taking down phone 
orders, memoranda of all sorts, and 1,001 other daily uses. 


All steel construction—Office green finisn with chrome trim—Five rubber cushion- 
supports—Handy pencil holder on the side—No parts to break loose, or get out of 
order.—Convenient size: 4 3/16 x 8% inches—Uses regular size Adding Machine 
paper. Rolls have a capacity of approximately 250 feet of paper—Extra rolls 
always obtainable at small cost. 


A few Choice Territories Still Open for Representatives 


Memogram (o 


178 NORTH HALSTED STREET CHICAGO 6, ILL. 











sr 
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the B 


For Pifly Years... 
the finest craftsmanship in quality leather goods! 
* 
Frank Mashek has always the finest in leathers . . . 
Frank Mashek has always the finest in styling. 

. 
These products are UNCONDITIONALLY GUARAN- 


TEED against defects in quality, workmanship, or 
materials. 


tir lhe 


Binet 


EMBOSSED SHARK GRAIN BRIEF CASES 


BLACK or MAHOGANY TOP GRAIN COWHIDE 


Attractive in a two-tone interior finish . . .alternat- 
ing dark brown levant grain pajco with lighter 
shade of antique rawhide finish. 


NEW, EXTRA QUALITY THROUGHOUT. The zippers 
have doublie-size teeth for that oh-so-smooth zipp! 
Hand turned edges where distinguished finish 
counts. Smart, matching thread. Heavy harness 
lock stitching for years and years of hard wear 
and elite appearance. 


WRITE FOR PRICES 


SSRIEF CASES e BRIEF O~ © CATALOG CASES © ZIP BING BINDERS © ZIP CASES «+ WALLETS 


“IF 1T°S MADE WITH LEATHER 


1049 SOUTH KILDARE ms 


| MAKES IT BETTER 


CHICAGO 24, ILLINOIS 
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SPEED-O-PRINT [resents 
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Automatic feed. Post card to legal size. 


~~. 


Soi 


Letter Size, Quire............ $3.35 


Legal Size, Quire... 3.50 : Sovereign Grade a4 GDA ' 


In 1 Ib. or % Ib. cans. Choice of 
wide or narrow mouth cans. 








«eye 
eta? 


untor 


Shas f nails ily ~~. oT 


See tO a a 


Automatic feed. 


Letter Size, Quire... ......$2.60 Ideal for menus and post cards. 
Legal Size, Quire... 2.85 


or 





SPEED-O-PRINT CORPORATION + 161 £. GRAND AVE. + CHICAGO 11, ILLINOIS 
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* Sell More Staples 
* Give More Customer 
Satisfaction 
*x Promote Repeat Business 
ew: 
wer 
THEY'RE PRECISION THEY’RE EXTRA STRONG THEY'RE SMOOTH 
MADE PERFORMERS 
VAIL “MONARCH” BRAND STAPLES ARE “TOPS” IN QUALITY 
Now, more than ever, wise stationers realize 
that it is sound policy to sell quality products. 
They cost no more and they give more cus- 
tomer satisfaction. Such policy was never 
more appropriate than when applied to the 
field of staples. Vail staples are right because 
every process from the drawing of the rod to 
the finished product is under our rigid super- 
vision. No wonder the name Vail is synonymous 
with fine quality in paper fastening devices. 
Welcome to the N.S.A. Convention 
900 EAST 95th ST., CHICAGO 19, ILL. Nites 
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mi ... the foundation of sound judgment 


When coordinated —through an Acme Visible Record 
System — facts become the data that enable executive 
management to make prompt decision and take timely 
action. Acme systems also cut record keeping time— 
effecting substantial savings in clerical labor. Have an 


Acme representative analyze your record requirements. 


Arete 4 @ me siting ome ldhe Yeecota S, \ STEPH 


ACME VISIBLE RECORDS, INC. 
Y 122 SOUTH MICHIGAN AVENUE + CHICAGO 3, ILLINOIS 


Representatives in Principal Cities 
Copyright 1947 


Aeme Visible Records, In Reprint of Our Message in National Magazines 












1947 
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the mark of quality a 
DOPP-BILT ian 


San Bain Top 7 2 


It means the hest i secre: 
in leather goods Ps 


We cordially invite you to visit our showroom and 
factory while attending the National Stationers Con- 
vention in Chicago. We are only a five-minute ride 
from the Stevens Hotel, Convention Headquarters. On 
display here in our showroom you will find a full line 
of the latest and best in leather cases, including many 


items specially priced for Convention Week. 


Just take a taxi to 2024 So. Wabash Ave. and tell the 
driver to collect his fare at the Reception Desk inside. 


CHARLES DOPPELT & CO. 


2024-2026 S. Wabash Ave. Chicago 16, Ill. 
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The world’s largest exclusive 
manvfacturer of adding machines 





hire a Also available 
a in full keyboard 
models—hand and electric 


Add These Victor Features! 





Order Your New Victor TODAY 


Today, you can order what experts call the world’s finest 
adding machine—The Victor Electric Portable—fast, quiet, 


easy to use, durable—proved by business, large and small. 


Add, subtract, multiply or divide—that’s what Victor, the 
all-purpose machine, does for business. Wherever fast figur- 


ing is required, Victor gets the vote, for Victor is versatile. 


Call, write, wire collect your Victor Man for Victor 60 Second 
Proving Test TODAY! See Victor First, See the Finest! : 


Feather-touch keyboards 
with ‘‘live’’ cushioned 
keys, give speed, accuracy, 
ease of operation. 


One-hand, fingertip opera- 
tion leaves the other hand 
free to turn pages, checks, 
make notes, etc. 


Natural reading angle, 
eye-ease color reduce op- 
erator fatigue, eye strain. 


Fully guaranteed and the 
best in adding machine 
service facilities make Vic- 
tor your best buy! 


Due to the flood of orders for Victor Electric Portables, we are not always able 
to make immediate delivery. So place your Victor order now. 


5S Soon you will wanta 
Victor in your home 


VICTOR ADDING MACHINE CO., Chicago 18, Illinois 








jhe 4hst NSA 





Stevens Hotel, Chicago, September 28 to October 2 














Sunday, September 28—Manufacturers Exhibit 2:00 P.M.—10:00 P.M. 
Registration 10:00 A.LM.—12:00 Noon 
2:00 P.M.— 6:00 P.M. 
Monday, September 29—Breakfast Meeting of Officers 
and Board of Control 9:00 A.M. 
e -Registration 9:00 A.M.—12:00 Noon 
PRESIDENT L. S. CROWL -Luncheon—Ballroom 12:30 P.M. 
Blade Printing & Paper Co. —General Session—Ballroom 2:00 P.M.— 5:00 P.M. 
Toledo, Ohio 
—Manufacturers Exhibit 9:00 A.M.—12:00 Noon 
5:00 P.M.—10:00 P.M. 
Tuesday, September 30—Division Sessions 9:30 A.M.—12:00 Noon 


—Dealers—Ballroom 
—Manufacturers and Field Divi- 
sions—Private Dining Room 














~Luncheon—Ballroom 12:30 P.M. 
—General Session—Ballroom 2:00 P.M.— 5:00 P.M. 
—Manufacturers Exhibit 5:00 P.M.— 9:00 P.M. 
_~Entertainment—Floor Show 
and Dancing—Ballroom 9:00 P.M.—Midnight 
Wednesday, October 1—General Session—Ballroom 9:30 A.M.—12:00 Noon 
—Manufacturers Exhibit 1:00 P.M.— 6:00 P.M. 
—Annual Banquet—Ballroom 7:15 P.M. 
ARTHUR H. MOTLEY Thursday, October 2—Meeting of Officers and 
Parade Publication, Inc. Board of Control “eS 9:00 A.M.—12:00 Noon 
New York, N. Y. —~Manufacturers Exhibit 9:00 A.M.—12:00 Noon 
—Golf Tournament—Olympia 
Fields 
Ledies’ Entertainment 
Monday, September 29—Buffet Breakfast— North Ball- 
room 9:00 A.M.—10:00 A.M. 
(Free tickets for choice of 
radio shows) 
Tuesday, September 39—Luncheon and Style Show, Red 
Lacquer Room, Palmer House 12:30 P.M. 
—Entertainment—Ballroom 9:00 P.M.—Midnight 
Wednesday, October 1—Luncheon and Entertainment 
: = at Blackstone Hotel 12:30 P.M 
GHOVE PATIERSON —Annual Banquet—Ballroom 7:15PM 


Editor, Toledo Blade 
Toledo, Ohio 








THE FOUR FLYING HORSEMEN 


JIM DORNOFF DICK KOEHN 
Pate Oil Co. N. Y. Life Insurance Co. 
Milwaukee, Wis. Milwaukee, Wis. 


LES FALK 
Wisconsin Ice & Coal Co. 
Milwaukee, Wis. 
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AL HERR © 


Herr Advertising Agency 
Milwaukee, Wis. 
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(onvention Program 


Speeches and Titles of Addresses 





At the time of going to press the following had been scheduled to present 
addresses at business sessions: 

Following the luncheon on Monday, General Manager Paul Burbank will call 
the meeting to order and will introduce NSA President Less Crowl, Blade Print- 
ing & Paper Company, Toledo, Ohio, who will deliver his annual report. 

Among those to follow him that afternoon on the speaking platform will be: 

Dr. Neil Carothers, dean of the School of Business, Lehigh University, Beth- 
lehem, Pa., speaking on the subject, “Where Are We Now?” 

Elmer Wheeler, sales consultant of Dallas, Tex., will deliver a lively disserta- 
tion on “Back to Selling the Sizzle.” 

Lending the meeting an international aspect will be Herbert Holt, general 
secretary of The Stationers Association of Great Britain and Ireland as he 
discourses on his topic, “Stationers of Great Britain.” 

Arthur H. (Red) Motley, president of Parade Publications, Inc., will put a lot 
of emphasis on one of his favorite topics, “Sell or Go Bust.” 

Tuesday morning, as usual, will be devoted to divisional meetings. The dis- 
tributors will convene at 9:30 A.M. in the Stevens Ballroom to hear Arthur A. 
Plosscowe, vice-president of the Heinrich-Seibold Stationery Company, Inc., 
Rochester, N. Y., open the meeting with a timely topic, “Let’s Get Out and Sell.” 

John Reinecke, executive secretary of the Wood Office Furniture Institute, 
Washington, D. C., will discuss the subject, “Plans for Your Profits.” 

“Securing Results Through Sharing Compensation and Incentives” will be the 
subject of an interesting discussion by Horace H. Hull, Hull-Dobbs Company, 
Memphis, Tenn. 

Closing the distributors’ division meeting for the morning will be William 
Stockett, NSA treasurer and president of Stockett-Fiske Company, Inc., Wash- 
ington, D. C., with the topic, “Building Stationers.” 

Meanwhile, all members of the manufacturers and field division will be con- 
vened in a separate meeting room to hear Grove Patterson, editor of the 
Toledo Blade, Toledo, Ohio, one of America’s outstanding authorities on world 
events, delve deeply into the significance and ramifications of his chosen theme 
“America and the One World.” 

The combined session on Tuesday afternoon will emphasize one of the most 
important phases of the stationery industry, “Proper Window Displays for the 
Stationers,” by W. L. Stensgaard, W. L. Stensgaard & Associates, Inc., Chicago, Il. 

An advertising top-notcher, Gene Flack, sales counsel and director of adver- 
tising for Sunshine Biscuits, Inc., will prove his point in his address titled, “The 
Time Is Now.” 

“Reproduction for Offices—A Discussion of Duplicating Machines and Proc- 
esses,” will be the subject of a talk by William Schulhof, editor of The Office, 
New York, N. Y. 

One of the highlights of the 1947 NSA convention will be a lively visual 
demonstration, “Making a Sales Presentation Stay Presented,” by a four-man 
team from Milwaukee—Les Falk, merchandise sales manager, Wisconsin Ice & 
Coal Co.; Jim Dornoff, sales manager, automotive division, Pate Oil Co.; Dick 
Koehn, Milwaukee manager, New York Life Insurance Co., and Al Herr, presi- 
dent, Al Herr Advertising Agency. This demonstration has been presented before 
many sales executives clubs throughout the country, and is sure to hold the 
attention of dealers, field men and manufacturers alike. 

The final day of the convention will open with the topic, “Your Store— 
Yesterday, Today and Tomorrow,” by Robert N. Stoddard, vice-president, The 
Gibson Art Company, Cincinnati, Ohio. 

He will be followed by William Rados, New York City sales consultant, who 
will emphasize an important phase of operation in his subject, “Pick Star 
Salesmen.” 

A little-known field to the average stationer will be revealed in an interesting 
manner when E. P. H. James, vice-president, Mutual Broadcasting System, Inc. 
New York City, discusses, “Behind the Scenes in Radio Broadcasting.” 

“Getting Along With People,’ a topic of universal interest, will be outlined 
by Dr. Donald A. Laird, psychologist of Lebanon, Ind. 


Great Lakes Travelers Pre-Convention Luncheon 


As in the past, the pre-convention activities of the big annual meeting will 
actually get under way on Friday, two days before the opening of the Manufac- 
turers Exhibit, with a lively “kick-off” luncheon sponsored by the Great Lakes 
Travelers Club of Chicago. 

Chairman of the 1947 luncheon, Parle Cooley, Bates Manufacturing Com- 
pany, has announced that the luncheon will be held in the Bamboo Room of 
the Sherman Hotel at 12:30 P.M., Friday, September 26. All dealers, manufac- 
turers and travelers in Chicago at that time are invited to attend. 
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HERBERT HOLT 
Secretary, Stationers Assn. 
of Great Britain and Ireland 











ARTHUR A. PLOSSCOWE 
Heinrich-Seibold Staty. Co. 
Rochester, N. Y. 











W. L. STENSGAARD 
W. L. Stensgaard & Assoc. 
Chicago, Ill. 











GENE FLACK 
Sunshine Biscuits, Inc. 
New York, N. Y. 
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LOWEST PRICED 


Automatic 


LIQUID DUPLICATOR 


$9850 ve 


Presenting the strongest array of performance 
features ever offered in an automatic liquid dupli- 
cator —at a price far below any other machine of its 
type now built—the new Automatic Speedliner is 
your answer to the heavy, growing demand for 
liquid duplicators. 

Soundly engineered and solidly built — easy to use 
and cheap to operate — the Speedliner will deliver a 
steady flow of crisp legible copies up to 8'4 x 15” 
in size. 

Thousands of factories, institutions and offices 
are waiting to buy this superb new machine. Arrange 
now to get your share of this profitable market. 


+ Hand-feed Speedliner also available at $74.50 
retail, Fed. Tax. included. 


— DISTRIBUTORSHIPS OPEN ff 


We invite inquiry from financially qualified b 
individuals or firms with intensive back- 7 


ground in the office appliance field, to sell 


dealer accounts in exclusive, protected 


Features 


b Automatic paper feed 


2) Automatic flyid system 


» Automatic counter 
) Automatic master ia | 


Manufactured By 


36 S. State St., Chicago 3, Ill. 


territories. f 
wl Better Copier... Paster, at Leos 


ee 
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FELOCO 


PRESENTS AN "ALL STAR” LINE UP 


Lippered Ring Binder 


NY This is the line which has won for Feldco its reputation 
aS and leadership. Available in either black or brown 
beaver-grain imitation leather with booster metal and 


Li ay & end sheets. Immediate delivery. 
v 


PACKED 36 PER CARTON 
Sheet size: 11 x 84—10% x 8B—9% x 6—8BA x 5A 









New Canvas Binder 


The new sensation in the canvas binder field, featuring 
beauty, utility and individuality. Calf-grain Vinyl-Tex 
back, gold stamped with school or company name in lots 
of 96 or more. Available in either blue or green with 
booster metal and end sheets. 


PACKED 48 PER CARTON 
Sheet size: 11 x 84z4—10% x 8B—9'2 x 6— 82 x 5 


Standard Blue Slate 


Sales-proved the Nation over. 


Bound in extra heavy board Canvas 


for greater value to consumer. 
All sizes. 








PACKED 48 PER CARTON 
Sheet size: 11 x 84A—10% x 8—9'%2 x 6—8Bl2 x 5A 







Levant Grain Ring 
OK ESI Binder 


in its price class. All sizes. 


FOR PACKED 48 PER CARTON 


Li Mi & Sheet size: 11 x 84%—10% x 8B—9'% x 6—B% x 5% 


Also Post Binders, Newspaper Files and Looseleaf Specialties of all 
4 types. Order from Your Jobber or Write direct today. 


FELDCO 2 CORP 1505-11 W. LELAND AVE. 
Pp COLO iw e CHICAGO 40, ILLINOIS 
NEW YORK «+ 25 CENTRAL PARK WEST +« PHONE CO-5-0282 -« PACIFIC COAST - 788 MISSION ST.. SAN FRANCISCO + PHONE DOUGLAS 8563 

406 SO. MAIN ST., LOS ANGELES - PHONE MICHIGAN 2646 





' 
é ; 
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“TIP-TOP” 
WOOD TRAY 


“CHALLENGE” 


CLIP BOARD 
DANDY AGATE 


CARD TRAY 


CLIP HEAD 





POP’LAR OAK 
TICKLER 


ESSENTIAL 
OFFICE 
ACCESSORIES 
AT FAIR PRICES 





THE “PIPPEN” THE “DANDY” 
BOX FILE y, BOX FILE 


SE | 
Be i 


STEEL 
BOX FILE 


HEDGES MANUFALTURING CUMPANY 


Makers of Files and Filing Equipment 
2931 WENTWORTH AVENUE ... CHICAGO, ILLINOIS 
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AUTOMATIC SELF- FEEDING CARD-SIZE DUPLICATOR model A-2 


Here's the new, streamlined stencil duplicator that sells on 
sight! A superbly engineered and finished, sturdy, precision 
machine, that builds profits on both initial sales and repeat 
accessory business. 


New PRINT-O-MATIC features: 

@ FAST—prints 2,000 clear copies per hour. 

@ AUTOMATIC—feeds one card at a time. 

@ ADJUSTABLE—prints cards or paper 3" x 5" up to 4" x 6". 

@ USES LESS INK—uniform pressure on any stock. 

@ PRINTS MULTICOLOR—drum easily removed, perfect register. 


@ QUICK, CLEAN STENCIL 
CHANGE. 

e BIG SUPPLY KIT—Every- 
thing needed is furnished. 








Dealers! write today for details 
on this ——s advertised fast 
seller. 


ou $4950 “i 


supplies 





See PRINT-O-MATIC in booth NL28 National Stationers The PRINT-O-MATIC CO., INC. 


Convention, September 28, Stevens Hotel, Chicago. Dept. O Merchandise Mart, Chicago 54, Ill. 


SEES NS LTR oe I Le TT, 
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A Soft Voice 
THAT SHOUTS 
SALES! 


One of the 


advertisements 
that has helped 
to double sales 
in the past year. 


for use in your 
local papers. 


(Dealers: attach this coupon to your letterhead} 
AMERICAN HAIR & FELT COMPANY 
Dept.B-79, Merchandise Mart, Chicago $4, III. 


( ) Send 3 doz. KIL-KLATTER Typewriter Pads individually boxed 
with free card and enclosures. Gar check for $18.00 is enclosed. 
(Ia U.S.A. only) 


or 
( ) Send illustrations of available newspaper mats and catalog cuts. 


TOPE e ee Reee ee eeeeeeeeer 4. | Seeeeeeer)) |) Seer eee eee eee eee) 


KIL-KLATTER 


Mats are available 


Se enn eenwanwwanw ad 








Presenting two. new 
QUALITY FLUORESCENT UNITS 
by Van Dyke 


seeks eet FRE 





BEAUTIFUL “LITE-O-DAY” CLOCK LAMP 


The ‘Peer of quality, efficiency and beauty regardless 
of price . . . a favorite gift item. Has exquisite hand- 
rubbed, solid walnut base with the smartness of a solid 
ronze pen rest. Additional features are the nationally 


advertised self starting electric clock, the Parasil shade 
White and in- 
sneous manual type switch and ballast. Finished in 
or Old English. 


Model No. 975 for Single 18” tube. 
Model No. 976 for Two 18” tubes. 


Genuine Liquid Plastic reflector 


stant 


Morocco Brown 











“the Secretary.” 


MODEL No. 1118 
FEATURES 


Arm makes ONE COMPLETE REVOLU- 
TION. 

Shade TILTS TO ANY ANGLE. 
Designed for efficiency. 

Genuine white Liquid Plastic reflector. 
Beautiful new base with pen 
rest and tray. 

Brown Morocco, Old Eng- 
lish or Desk Gray finish. 









@ Instantaneous starting ——— ae 

switch. ww PMSA BAS OOOMOMAER 
SPECIFICATIONS 
Height 22" overall, 


wide by 9" long. 


INQUIRIES INVITED—PROMPT DELIVERY 


VAN DYKE INDUSTRIES 


21st and Rockwell Sts. Chicago, Illinois 
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Office Management Association of Chicago . 


Announces 


The NINTH Annual 
CHICAGO OFFICE EQUIPMENT DISPLAY 


The Stevens Hotel... . Exhibition Hall, February 2, 3, 4, 1948 


held in conjunction with the 


Office Management Association / ANNUAL For space write to: 


of Chicago Taber. | SEMINAR GEO. SIMPSON 
ee Seen Office Management Association of Chicago 
105 W. Madison Street, Chicago 











NORWOOD “Deo Luxe ” MEMO 


List $4.75 f.o.b. 
Chicago. Ship- 
ping weight per 
doz.—40 Ibs. 
Attractive 
Hammered 
Bronze color. 





~~ 






“THE BEST 
NORWOOD “Mem.o.aD” IN 





Dealers handling Norwood Memos 


—30 Ibs. 


7 ac 
LO Sugg Wiel per Oe DESK MEMOS have definite sales advantages 


Two models—the "Mem-O-Aid" for the mass market retailing at $2.00—the "De Luxe” for 
the executive, the home and personal or business gift use, retailing at $4.75. 


Both models in rich durable baked enamel finish, all steel construction, handy large filing 
compartment under hinged writing platform, standard 3!/2" x 250 ft. paper roll, occupies as 
little desk space as an ordinary scratch pad, no moving parts to wear out or get out of adjust- 
ment, extra large writing space. 


The “De Luxe" model also includes, personal telephone book, (over 400 name capacity) 
three year calendar—3 months showing—removable ash or pin tray—pen or pencil holder— 
Here's quick, profitable sales. large storage compartment can be used as |, 2 or 4 sections—5" ruler and letter opener. 


WRITE TODAY Individually packed—sales producing counter displays furnished. 
FOR DEALER DISCOUNTS. 


NORWOOD 23irs\" (esi 


OFFICE APPLIANCES, September, 1947 143 














(Chromium. Mount 
RUBBER STAMPS 
Sold from Stock 
PAY QUICK PROFITS 


SELF-SELLING DISPLAY BOX 
WITH ASSORTMENT OF 12 STAMPS 








$690 
RETAIL 
This self-selling display of assorted Chromium 
Mount Rubber Stamps simply placed on your 
counter or show case, will earn extra revenue 
without effort on your part. Consists of our 12 
most popular stamps. . . . Please Remit, Terms, 
Special Delivery, C.0.D., Thanks, Paid, Past 
Due, Air Mail, Fragile, 562 P. L. & R., Etc. 
Customers like this big extra value of gleaming 
chrome-mountings. Cost no more than the ordi- 
nary. May be reordered individually if desired. 
Every one of your customers can use two or more 


of these stamps and will buy if you present the 


opportunity. Order trial assortment now. 
(Quick Service on Special Stamps Made-to-Order) 


BANKERS & MERCHANTS 


STAMP WORKS, INC. 
3229 N. SHEFFIELD AVE., CHICAGO 13, ILL. 











AND UTILITY 





beautiful 
Hammered SILVER-CRAY Finish 


These are truly America's finest cash and utility 
boxes made of heavy gauge steel for rugged 
service; made with appealing hammered silver- 
gray finish—beauty which delights the buyer. 
Baked-on finish for lasting life, good appearance, 
Radius corners, counter-sunk handle, seamless 
construction. Every fine feature has been pro- 
vided! Individually cartoned. 


GENEROUS CAPACITY 


The box comes in large size—I1!/, x 6 x 434— 
with tray (No. 1923 $3.70* list) or without tray 
(No. 923 $2.30* list). This provides ample space 
for all average needs. Each box has flat lock— 
2 keys furnished. Your customers will want it 
Sold by leading jobbers—or write us direct for 
full details. 


* Price slightly higher west of the Rockies. 


_- SF BVRo 
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(Size 1142 x 6 x 4%) 


With Tray} 





Without Tray 







« aa CAN COMPANY! 
2415 West 19th Street » CHICAGO 


Export Representatives 
FRAZAR & CO., 50 Church Street, New York 7, N. Y. 
Cable Address: “FRAZAR” New York 
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Meet the Marks Mite. He tells why 
Marks Desk Lamps in your stock 


mean quick sales and long profits. 


" 
ee MG 
No. 10—Every Marks Mite ae 


; ) 

knows our Circline Fluo De 

é rescent desk lamp is tops ) | 
in design and performance. \ 


79 


Overall height 2!” 
Shade diameter !4 
Plated English 
bronze finish. 


/ 


\ 4 
yt 4. No. 937—Marks Mite tips 
fu) the tilt-top shade to see the 


‘ three-way socket for bright, 


brighter, brightest desk 
lamp light. 





Overall height 16” 
Shade diameter 12” 
Standard 3-way bulb 
Plated bronze 


No. 900—Marks Mite’s Ya, 
delighted with the super YY -/ 

efficiency of a flexible arm 
lamp with tray 





space in 


its groovy ed base. y] 
i 


WW 


Overall height 23” 
Brown baked enamel 





fADING 






ee 
y x 


No. 14—‘Most popular for 
vears .. . ruggedly mascu 
line . . . equipped with cool 
Daysight fluorescent tube” 
reports the Marks Mite. 


Overall height 12” 
Shade length 18” 
Walrus brown finish 


] 


j 






No. 17—Marks Mite jumps 
with joy. “Here’s the lamp 
with everything—adjustable, 
flexible arm, Daysight fluo 
rescent lamp, and Instant-lite 
push button. Whoopee!” 


Sei 
aA i: 
Yj 


a) 


—_ = 
Height 8” to 15” 


Shade length 15” 


Manufactured to Marks established 
Walrus brown finish 


high standard of quality. 


MARKS MANUFACTURING CO. 


700 North Carpenter Street # CHICAGO 22, ILLINOIS 





LAMP MANUFACTURER FOR OVER 20 YEARS 
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...a full line 


AVAILABLE NOW! 





Fill all your customers’ indexing needs from the 
full line of AICO Indexes and AICO-Grip Insertable 
AICO Index _perfeetly 


adapted to any use. AICO Indexes come in colorful 


Index Tabs. There’s an 
packages labeled so that customers can visualize the 
exact contents. Their quick turn-over means greater 


profits for you. 





"ah . 
°o 




















For time-saving efficiency—it’s AICO Indexes, pro- 
duced by Index specialists with 39 years of exper- 
lence. 
Enjoy donuts and coffee at Booths 
145-146 during the Convention. 


Eastern Sales Office: 10 Thomas St., New York 13, N. Y. 





AICO GRIP TABBING 














E. R. MANNING 
Stein Bros. Mfg. Co. 
General Chairman 


- FRED C. SCHAEFER 
Sanford Ink Co. 
Exhibit Hall 


HERBERT WALSH 
Ace Fastener Corp, 
Vice-Chairman 



































A. M. ALLEN 


American Lead Pencil Co. 


Entertainment 


E. R. Manning, Stein Bros. Manufacturing Co., general chairman. 
Herbert J. Welsh, Ace Fastener Corporation, vice-chairman. 


BANQUET COMMITTEE 


Edward L. Little, Wabash Filing Supplies, Inc., chairman. 

Tom Gillice, Rockwell-Barnes Co., co-chairman. 

Ralph V. Maneval, A. W. Faber, Inc.; Duncan B. Conklin, Boorum & 
Pease Co. 


ENTERTAINMENT COMMITTEE 


A. M. Allen, American Lead Pencil Co., chairman. 

James Lynch, Browne-Morse Co., co-chairman. 

Parle Cooley, The Bates Mfg. Co.; Roy L. Melind, Louis Melind Co,; 
George Schumacher, Sickert & Baum Staty. Co., Milwaukee; E. E. 
Long, Stevens, Maloney & Co., Chicago. 


EXHIBIT HALL COMMITTEE 


Fred C. Schaefer, Sanford Ink Co., chairman. 

Roy C. Clarke, F. S$. Webster Co., co-chairman. 

Alwin C. Aigner, G. J. Aigner Co.; Paul W. Cheney, Southworth Paper 
Co.; A. C. Van Horne, Eberhard Faber Pencil Co.; Joseph J. Stuckart, 
The Carter’s Ink Co.; Thor Gardner, W. A. Sheaffer Pen Co.; John 
W. Henn, John Henn & Associates. 


LADIES ENTERTAINMENT COMMITTEE 


Glenn W. Chambers, Weis Mfg. Co., chairman. 

Wesley F. Montpas, Park-Sherman Co., co-chairman. 

Russell E. Ragan, American Pad & Paper Co.; E. James Bradley, Higgins 
Ink Co., Inc.; H. Folger Fellowes, Bankers Box Co.; Robert L. Rey- 
nell, Oxford Filing Supply Co.; Charles Malody, Associated Sto- 
tioners Supply Co.; William E. Wintrich, Acco Products, Inc.; wives 
of all committee members with Mrs. Crowl and Mrs. Burbank. 
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JAMES LYNCH 
Browne-Morse Co. 
Entertainment 
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GORDON J. KICKELS 
C. I. Barkley & Co. 
Hotels 


W. BREWSTER TOWNE 
National Blank Book Co. 
Hotels 


EDWARD LITTLE 
Wabash Filing Supplies, 
Banquet 
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RALPH A. MAISH, JR. 








WILLIAM E. SMITH 


Prizes Prizes Reception 


GOLF COMMITTEE 


George B. Tapner, Industrial Tape Corp., chairman. 

Ray J. Eichenlaub, Service Steel Products Corp., co-chairman. 

Clark Roland, Marshall-Jackson Co., Chicago; Eldon Just, Just & Son, 
Chicago; Robert W. Heck, Eaton Paper Corp.; W. C. Clegg, The 
Clegg Co., San Antonio, Tex. 


HOTEL COMMITTEE 

W. Brewster Towne, National Blank Book Co., chairman. 

Gordon J. Kickels, C. L. Barkley & Co., co-chairman. 

Cortland B. Horr, Associated Stationers Supply Co.; Earl Collins, Rock- 
well-Barnes Co.; William C. Lipner, Koh-Il-Noor Pencil Co.; J. L. 
Mann, Sturgis Posture Chair Co.; William R. Robinson, Robinson 
Reminders. 


PRIZE COMMITTEE 


William E. Smith, Ace Fastener Corp., chairman. 

Ralph A. Maish, Jr., Dennison Mfg. Co., co-chairman. 

George Cormack, Wilson Jones Co.; M. M. Morrisey, Parker Pen Co.; 
Frank S. Cooper, Codo Mfg. Co.; Edward C. Rohrs, Eaton Paper Corp. 


PUBLICITY COMMITTEE 


William J. Dalton, W. J. Dalton Advertising, chairman. 
Walter S. Lennartson, “Office Appliances,’ co-chairman. 
John M. Smythe, Geyer Publications; Brown Hardison, ‘Modern Stationer.’ 


RECEPTION COMMITTEE 


G. 0. Stevens, Stevens, Maloney & Co., Chicago, governor District No. 6, 
chairman. 

Maynard Westring, Mid-City Stationers, Inc., Rockford, Ill., governor- 
elect District No. 6, co-chairman. 

All governors and governors-elect. 


‘ 


MAYNARD WESTRING 
Ace Fastener Corp. Dennison Mfg. Co. Mid-City Stationers, Inc. Bates Mig. Co. 



















PARLE COOLEY 




























Pre-Convention Luncheon 











GEORGE B. TAPNER 
Industrial Tape Corp. 
Golf 















RAY J. EICHENLAUB 
Service Steel Products 
Golf 
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GLENN W. CHAMBERS WESLEY F. MONTPAS 


Ladies Entertainment Ladies Entertainment Publicity 
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WILLIAM J. DALTON 
Weis Mig. Co. Park-Sherman Co. W. J. Dalton Advertising Office Appliances 








W. S. LENNARTSON 





Publicity 
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ORDER 
NOW! 
For Holiday 
Gift Needs! 











A POCKET 


FOR EVERYTHING... 
and Luggage Space, too! 


We designed this case for the busy business man who travels. A 
file case and overnight bag in one! Available in Analine Russet or 
British Tan Cowhide; Black or Brown Baby Walrus or Shark Grain. 
Coated washable fabric lining; removable file in lid. Size 17 x |1'/2 x 5. 


BRIEF CASES FOR EVERY PURPOSE! 


The National Brief Case line features a complete range of styles in a wide 
variety of quality leathers. Each case is expertly planned to meet specific 
needs . . . designed for maximum efficiency and usability. Included in this line 
are ring binders, both large and small rings, heavy duty sample cases, underarm 
zipper envelopes, zipper envelope cases with handles, heavy duty cases, catalog 
cases, etc. Write today for catalog. 


NATIONAL BRIEF CASE MFG. CO. 


512 S. Peoria Street, Chicago 7, III. 


“Ve 
TYlew Precise 


TRIMMING BOARD 


SIMPLIFIED CONTROL 
POSITIVE ACTION... 











The new Precise Trimming Board looms head and shoulders above the 

field . . . first it features a Simplified Control which assures perfect age cron i 
squaring of the sheet. No knobs to turn or screws to adjust... just a sgh 
simple flip of the lever locks or unlocks paper guide. Its Quick, Positive 

Action makes it a pleasure to use... next a high grade steel is used 

on both cutting edges... and third kiln dried hard wood is used for 

the base which is finished in durable black with clear-cut white meas- 

urements. Write today for details and prices. 


“ FINGER-TIP 
CONTROL LEVER 








meme 
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Accessible to Bus « Elevated » Street Car 


DOWNTOWN 
CHICAGO 


1220 W. VAN BUREN ST. 






































DROP IN AND SEE US 
DURING THE N.S.A.CONVENTION 















































ORIGINATORS OF 


ganized 









MFRS OF 
QUALITY INKS 
FOR OVER 
—S5) 45 YEARS 


CANODE has taken another forward step,—No Oil Separation— 
Highest Quality 
For 45 Years Leaders in the Manufacture of Duplicating Inks 


Try This Newly Processed CANODE Homogenized Duplicating Ink 


DUPLICATING "The Best Ink Is the Cheapest Ink" 
BLACK 


Sam INK SPECIALTIES CO., INC. 


519 NORTH HALSTED STREET ° CHICAGO 22, ILL. 


For convenience of Western customers, 
Stock also carried at 527 Howard Street, San Francisco 5, Calif. 
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TYPEWRITER 
PLATENS—PARTS—-TOOLS 
AND ACCESSORIES 


os 
For better impressions use the AMES ees Wark platen. 
For parts of quality with less delay. 


For a better job use our quality tools. 


FOR ALL MAKES OF TYPEWRITERS 


Contact your nearest office machine dealer. 


AMES SUPPLY COMPANY 


564 West Randolph Street 
Chicago 6, Illinois 


191 Cain St. 19131 Commerce St. 417 Wall St. 37 Murray St. 583 Market St. 
Atlanta 3, Ga. Dallas 1, Texas Los Angeles 13, Calif. New York 7, N. Y. San Francisco 5, Calif. 
Agents In The Principal Cities | 











Hi; / _ — WELCOME TO THE 41st ANNUAL CONVENTION 


We are located only a few minutes drive from 
Convention Hall in the Stevens Hotel so be 





® 
ty sure and come over to see our complete line 
I “th of office items. 
t “43 
1 : : “tas Desks Transfer Cases 
Ay t ny Card Files Letter Trays 
“| } tt Waste Baskets Vertical Files 
z | ! i ' Fluorescent Lamps File Stools 
; 1 Incandescent Lamps Steel Box Files 
Desk Drawer Inserts Cash Boxes 
Stationery Racks Personal Files 
Sorting Trays Smokers 
Ring Binders Post Binders 
Typewriter Tables and Stands 
OUR SHOWROOM WILL BE OPEN FROM 
9 TO 6 DURING THE CONVENTION Ask for our catalog 
THE MAYFAIR COMPANY 
CENtral 1397 315 N. DESPLAINES ST. CHICAGO 6 
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WONDER LOCK No. 9 


Retails for 


$9 50 


complete 
with 2 keys 


Here are a few users of the famous 
WONDER LOCK 

Marshall Field & Co.—Carson, Pirie, 

Scott & Co.—Sears, Roebuck & Co.— 

Montgomery Ward & Co.—Spaulding— 

Gorham—Hibbard, Spencer, Bartlett Co. 

—Macy's—Burdines—U.S. Govt. Agencies 





* No nails * No screws 
* No holes to drill 

nee your files, desks, showcases, closets and cabinets 

really private with these portable, easy to install 

WONDER LOCKS. Slip on in 8 seconds . . . slip off 

in 2 seconds! The most amazing locks you have ever 

seen... they foil petty thieves every time. 


New Showcase WONDER LOCK No. 9 The perfect 
portable lock for glass showcase doors and sliding doors 
of all kinds. Adjustable ratchet assures snug fit. Will not mar 
the most delicate glass or wood surface. Heavy chrome finish 
with 2 keys. Fits glass doors from !/" to 5/16" in thickness. 
Also lock No. 6 which fits sliding doors up to |" thick... . 


New All-Purpose WONDER LOCK No. 10. A portable > 
lock with hundreds of uses. Locks 2 drawers at one time 

. . . never scratches the most highly finished surface. Quickly 
installed on any drawer or door without tools. Fully adjust- 
able . . . used by U. S. Govt. Agencies, leading stores and 
offices all over the world. Finished in rustproof chrome and fur- 
nished with 2 keys. 



















l 


WONDER LOCK No. 10 





Retails for 

$9) 50 
complete 
with 2 keys 


WRITE FOR WONDER LOCK 
CIRCULAR 


There is a WONDER LOCK for every 
purpose! Send for Illustrated Circular 
showing the complete line of WONDER 
LOCKS which can be adapted to your 
needs. 


WONDER LOCK CO. $53 WEST JACKSON BOULEVARD, CHICAGO 4, ILLINOIS 





Greetings! 


WHILE AT THE 4ist CONVENTION... 
LET’S DISCUSS—SALES AND PROFIT POTENTIALS 
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FOR 


OFFICE—FACTORY—TRAFFIC 


AND 


GENERAL BUSINESS PURPOSES 





On Display... 


BOOTH 62 
EXHIBITION HALL 


STEVENS HOTEL 
CHICAGO 


SEPT. 28-OCT. 2 


ASSOCIATED STATIONERS 
SUPPLY CO. 


DISTRIBUTORS FOR MANUFACTURERS 


229 S. JEFFERSON ST., CHICAGO 6, ILL. 


1947 








OFFICE APPLIANCES, September, 1947 


151 











INGENTO 


The QUALITY Trimmer 


For all types of cutting. Available in the following sizes: 
6!/>, Bz, 10!/2, 12/2, 15'/2, 18/2, 24 and 30 inches. 


PRICES AND DISCOUNTS ON REQUEST 
Manufactured By 


IDEAL SCHOOL SUPPLY CO. 
8318 Birkhoff Ave. Chicago 20, Ill. 

















Greetings to the 
N.S.A. CONVENTION 


from 


Perfection Box Co. 





Now making IMMEDIATE DELIVERY on 


The Sturdiest Corrugated 
Transfer File Case Made. 
Top reenforced with a Tempered Steel Band 


Locking Device—Also other exclusive, patented 
features, including a Secret Compartment. 


A Complete Range of Sizes — 
WRITE FOR PRICES & LITERATURE 


PERFECTION BOX CO. 
613 N. Parkside Ave. ° CHICAGO 44, ILL. 








Phone: ESTebrook 0346 


= em a 








@ A Glass Smooth Plastic Fibre Board 
@ Vise-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 

Furnished in the Following Sizes 


Stock Stock 


No. Size No. Size 
200 6%4"x11" 205 9” x15” 
203 Se -2-9" 206 o* aay: 
204 9” x12” 207 15” xz0" 


Packed 24 to Carton Packed 12 to Carton 


Write for descriptive circular and latest price list 


WoovDAL. [NDUSTRIES [NC. 





2035 So. Calumet Ave. ° Chicago 16, Ill. 
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MEET EVERY NEED NOW WITH THE 


Complete Line of 
COLUMBIA FIRST AID 
CABINETS AND KITS 


@ Scientifically Assembled 













@ Nationally Known Ap- 
proved Products and 
Medicinals 


@ Conveniently Packaged 
@ Quickly Visible and Ac- 


cessible 


TODAY'S 
FINEST 
VALUES 


List Prices $1.75 and up 


Scientifically planned and assembled, 
COLUMBIA First Aiders meet emergencies 
quickly and effectively. Valuable First Aid In- 
formation in every cabinet and kit — perma- 
nently attached, instantly visible. Available in 
sizes for every factory, shop, office, store, 
school, institution, home, etc. 


DEALERS: Write today for details and prices! 


COLUMBIA FIRST AIDERS 














5739 N. WESTERN AVE. ° CHICAGO 45, ILL. 
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Here’s the greatest imiprovement 
in dictation technique since the 


Th invention of shorthand 


PEIRCE Dictation 
Wire RECORDER 


@ is Rapidly Becoming America’s Most Popular 


Dictation Machine. 


@ The New PEIRCE DICTATION WIRE RECORDER 
offers you a range of uses unequalled by any other 


dictation machine. 


Crystal-clear voice Easy operation saves money, 
quality in dictation 


For Free Illustrated Folder Write... 


WEBER COSTELLO CO. 


yor LOR 
and C0 
ART TERIALS 


MAPS AN 


SEE US AT THE 
@ N.S.A. CONVENTION 
BOOTH 48 


WEBER COSTELLO CO. 


MANUFACTURERS = Chicago Heights, III. 
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Perfect for conferences ) 
cuts transcribing time 25% meetings, Conventions, etc. training programs 


LAE iis 
bhi Visto 
{ 


4 » 


Oe 
IS; 
ile 


sales Ideal fe 


A ; 


Flexible operation makes 
inventory taking easier 


PEIRCE WIRE RECORDER CORP, 


\Dept. A, 1328 Sh Street Evanston, Illinois 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 


Prompt Deliveries 


iv 


» Imperial | 


oo 




















TRADEMARK REGISTERED 


Most Rigid - Easily Mounted 


DESK TOP 
COLD « HEAT «© WATER 
Will Not Deteriorate ''PERMA'"' 











‘ 


> 
Vf ae 























BROWN «+ GREEN 
STYLE C 3/16" 


GREY FELT BACK 


rr to $1900 


BLACK -« 
STYLE B 1/8" 


PLAIN BACK 
$805 


Special Sizes Solicited See aber For Dealer Discount 


Geo. E. Fox & Company 


30x54"" to 
36x72' 


320 N. La Salle St. Chicago 10, Ill. 











IT’S DIFFERENT! 


IT’S NEW! 


Welle- Vue 
TYPEWRITER | 


ADDING MACHINE, DUPLICATOR | 


COVERS 


© Water-Proof 
e Dust-Proof 
e Durable 


e Will Not Crack 
or Peel 


Palm Size 


YES, The NEW 
“BELLE - VUE" 
cover is amazing- 
ly DIFFERENT! 
~ x constructed 





tT iis 


TRADE MARK 


PLASTICS 







leamin 
SLA K VINYLIT 
Brand Plastics. 
More than 60% 
HEAVIER and 
100% STRONGER 
than the former 
olive drab 
“BELLE - VUE" 


cover. 


; ; "BELLE - VUE" 
R E E covers are now 

adding machines, 

IMPRINTING and duplicators. 

covers will be im- a sealed trans- 

printed with three parent bag. 

- for full details. 
MANUFACTURED AND DISTRIBUTED BY 


When ee Fee 
available for all 
typewriters, many 

Orders for 100 or Each is individ- 
more ““BELLE-VUE’’ aully packaged in 
lines of copy, FREE DON'T DELAY, 
oF ee WRITE TODAY 

BUDLEW PRODUCTS CO. 2,5.200"iuase 

* Chicago 4, Illinois 
154 














ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 





vend for Folder 
and prices. 











D. COTTERMAN 


4535 N. Ravenswood Ave. 
CHICAGO 40 















QTTT 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
cellulose. We build to fit your particular need. 


Write us for details. 
Markilo Company, Mfrs. 


3633 S. Racine Ave. Chicago 9, U.S.A. 











MAGIC 
FLOW 


is the best buy 
in Duplicating Inks 


MAGIC 
STENCILS 


are the best buy 
in Stencils. 
Let us prove it. 


CONTINENTAL INK CO. 
3142 S. Austin Bivd., Cicero 50, Ill. 
Products that make friends. 














The 
Nation- 


Wide 
Favorite! 


DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 


RITE-RITE MFG. CO. * 
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-VUEX 


for the Safe 
and Attractive 
Display of 


] LETTERS 
7 CHARTS and 
PHOTOS 


t neni snes 


VUEX—Sizes 5 x 7", 8 x 10°’ or 8/,"' x II"' with 12 or 25 celluloid 
pockets each accommodating 2 inserts—equipped with our patented 
slide binding and bound in beautiful black or brown Leatheroid. 
Eliminates all possiblbe bulging or tearing of pages. 
Also made to Your Ownw Specifications. 
Ask for Prices and Discounts. 


MODERN DESK PAD MFG. CO. 


420 N. CLARK ST. CHICAGO 10, ILL. 











CASH IN ON THE PROFIT OPPORTUNITY IN 


MERCURY-LITH 
ROLLERS AND BLANKETS 


for Multilith printing machines 


* 
MERCURY-GRAPH ROLLERS 


fer Multigraph duplicating machines 











Write today for prices and information 


RAPID ROLLER COMPANY, FEDERAL AT 26TH, CHICAGO 


NEW Fox Cushions 
RUBBER FOAM FILLER 


Panama Fiber 
And Friezette 
pe 


Materia 
3 SIZES 
A 17x18!/," 
15x17" 
C 14l/ax15" 





STYLE 401!/, 1!/." RUBBER FILLER 
A $5.00. B $4.50 C $3.50 


STYLE 402!/, 2" RUBBER FILLER 
A $7.00 B $6.50 C $6.00 


FLAKED LATEX RUBBER FILLER 
STYLE 115!/ 1" Thick 
$2.50 Large Or Small Size 


STYLE 602!/, 2" Thick 
A B C $5.00 


REGULAR DISCOUNT 


Geo. E. Fox & Company 


320 N. La Salle St. + Chicago 10, III. 

















MEILICKE CALCULATORS 


Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 
justments. You just tip a card pa 
and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. 5 Nort clark st 


* Chicago 13, Illinois 















Have You 


a Friend. business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us the 
name, address and business and we will 
send a sample copy with our com- 
pliments. 
THE OFFICE APPLIANCE COMPANY 


600 WEST JACKSON BOULEVARD, CHICAGO, U. S. A. 













BIG VALUE 
SALE LEADERS 


Profit makers for every stationery counter 


1—PRESTO Stapler 
World's Fastest Selling Desk 
Stapler. 


2—PRESTO Staples 


Build steady repeat business. 


i= 3—Amazing PRESTO 


Ar Staple Remover 
Cor AS 








Quickly, easily removes 
staples from checks, docu- 
ments, and other impor- 
tant papers. 





4—PRESTO 
Personal Paper Punch 
Makes instant ring-binder pages 
of all papers. Punches standard 


V4" hole. 





Write for prices on these “‘sell on sight’’ values. 


Metal Specialties Mfg. Co. 


3200 Carroll Ave. 


Chicago 24, Ill. 
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NMSA 


Distuct Governors 


1946 
1947 

















BERNARD WILLANDER 
Thomas Groom & Co., Inc. 
Boston, Mass. 
District No. 1 




















P. J. MURRETT 
Ryan & Williams, 
Buffalo, N. Y. 
District No. 2 





W. H. PATTERSON 


Johnstown Office Supply Co., 


Johnstown, Pa. 
District No. 3 








A 














ZAC SMITH 
Zac Smith Stationery Co., 
Birmingham, Ala. 
District No. 4 














G. O. STEVENS 
Stevens Maloney & Co. 
Chicago, Il. 
District No. 6 














A. W. STEVENSON 
Steve's Office Supply. 
Ogden, Utah 
District No. 10 
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FLOYD G. KONGSVICK 
Curtiss 1000, Inc. 
St. Paul, Minn. 

District No. 7 














ROY MORELAND 
Schooley Prtg. & Staty. Co., 
Kansas City. Mo. 
District No. 8 


























RALPH B. ORTEL 
Shaw & Borden Co., 
Spokane, Wash. 
District No. 11 


EDWARD H. WOBBER 
Wobber’s, 
San Francisco, Calif. 
District No. 12 














MERRITT OBER 
Stationers, Inc. 

Indianapolis, Ind. 
District No. 5 











ARMAND BREARD 
Monroe Office Equipment Co., 
Monroe, La. 

District No. 9 

















M. H. CHUTE, JR. 
Bainbridge, Kimpton & Haupt 
New York, N. Y. 
District No. 13 
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Extubitors at 11th NSA Exposition 





A 

Acco Products, Inc., Long Island City, 
mv. 

Ace Fastener Corp., Chicago, III. 

Acme Visible Records, Inc., Chicago, III. 

Aigner, G. J., Co., Chicago, III. 

All-Steel Equipment, Inc., Aurora, III. 

Allied Carbon & Ribbon Mfg. Corp., 
New York, N. Y. 

Almac Plastics, Inc., New York, N. Y. 

Amberg File & Index Co., Kankakee, III. 

American Lead Pencil Co., Hoboken, N. J. 

American Pad & Paper Co., Holyoke, 
Mass. 

American Stencil Mfg. Co., Denver, Colo. 

American Writing Paper Corp., Holyoke, 
Mass. 

Amity Leather Products Co., West Bend, 
Wis. 

Art Metal Construction Co., Jamestown, 


Art Specialty Co., Chicago, III. 

Art Steel Sales Corp., New York, N. Y. 

Associated Stationers Supply Co., Chi- 
cago, Ill. 

Atlas Stencil Files Co., Cleveland, Ohio 

Automatic Pencil Sharpener Co., Chi- 
cago, III. 

Autopoint Co., Chicago, Ill. 

Avery Adhesive Label Corp., Pasadena, 
Calif. 

B 


Bainbridge, Kimpton & Haupt, Inc., New 
York, N. Y. 

Bankers Box Co., Chicago, Ill. 

Bates Mfg. Co., West Orange, N. J. 

Beckley-Cardy Co., Chicago, III. 

Best, Richard, Pencil Co., Springfield, 
N. J 


Binney & Smith Co., New York, N. Y. 
Boorum & Pease Co., Brooklyn, N. Y. 
Browne-Morse Co., Muskegon, Mich. 
Brush Development Co., Cleveland, Ohio 
Bureau Stationery Co., Bloomington, III. 
Business Efficiency Aids, Skokie, III. 


G 
C-Thru Ruler Co., Hartford, Conn. 
Cardinell Corp., Montclair, N. J. 
Carter's Ink Co., Boston, Mass. 
Charvoz-Roos Co., New York, N. Y. 
Codo Mfg. Corp., Coraopolis, Pa. 
Columbia Ribbon & Carbon Mfg. Co., 
Glen Cove, L. I., N. Y. 
Columbian Art Works, Inc., Milwaukee, 
Wis. 
Compco Corp., Chicago, III. 
Continental Mfg. Co., New York, N. Y. 
Cook’s, Inc., Camden, N. J. 
Cooke & Cobb Co., Brooklyn, N. Y. 
Corry-Jamestown Mfg. Co., Corry, Pa. 
— Posture Chair Co., Kansas City, 
oO. 
Cushman & Denison Mfg. Co., Inc., New 
York, N. Y. 
D 


D&G Mfg. Co., St. Paul, Minn. 
Dennison Mfg. Co., Framingham, Mass. 
Dependable Mfg. Co., Omaha, Nebr. 
Dick, A. B., Co., Chicago, III. 

Diebold, Inc., Canton, Ohio 

Ditto, Inc., Chicago, III. 

mie ferenh, Crucible Co., Jersey City, 


Domore Chair Co., Elkhart, Ind. 
Downey, C. L., Co., Hannibal, Mo. 


E 
Eagle Pencil Co., New York, N. Y. 
Ecrly Paper Co., New York, N. Y. 
Eaton Paper Corp., Pittsfield, Mass. 
Engineering Mfg. Co., Sheboygan, Wis. 


Esterbrook Pen Co., Camden, N. J. 
Eureka Specialty Prtg. Co., Scranton, Pa. 
Ever Ready Calendar Mfg. Co., Jersey 
City, N. J. 
Eversharp, Inc., Chicago, III. 
F 
Faber, A. W., Inc., Newark, N. J. 
Faber, Eberhard, Pencil Co., Brooklyn, 
N. Y. 
Faries Mfg. Co., Decatur, Ill. 
Fibre Forming Corp., Olean, N. Y. 
Finch & McCullouch, Aurora, Ill. 
Fulton Specialty Co., Elizabeth, N. J. 


Gibbons, Thomas H., & Co., Chicago, III. 
Gibson Art Co., Cincinnati, Ohio 
Globe-Wernicke Co., Cincinnati, Ohio 
Graff, George B., Co., Cambridge, Mass. 
Gregg Publishing Co., New York, N. Y. 
Gregory Fount-O-Ink Co., Los Angeles, 
Calif. 
Gunn Furniture Co., Grand Rapids, Mich. 


H 
Hano, Philip, Co., Holyoke, Mass. 
Harrison Co., Inc., New York, N. Y. 
Harter Corp., Sturgis, Mich. 
Herring-Hall-Marvin Sate Co., Hamilton, 
Ohio 
Heyer Corp., Chicago, III. 
Higgins Ink Co., Inc., Brooklyn, N. Y. 
Hotchkiss Sales Co., Norwalk, Conn. 
Hunt, C. Howard, Pen Co., Camden, N. J. 
1-J-K-L 
Industrial Tape Corp., New Brunswick, 
N. J. 
Jasper Chair Co., Jasper, Ind. 
Johnson Chair Co., Chicago, Ill. 
Kahn, David, Inc., North Bergen, N. J. 
Ken-Ro-Bil Corp., Van Buren, Ohio 
Kerr, W. K., Pen Co., Tulsa, Okla 
Kingsley Stamping Machine Co., Holly- 
wood, Calif. 
Kisco Co., Inc., St. Louis, Mo. 
Koh-I-Noor Pencil Co., Bloomsbury, N. J. 
Kol, Inc., Minneapolis, Minn. 

La Salle Products Co., Chicago, III. 
Lily-Tulip Cup Corp., New York, N. Y. 
M 

Manette Co., Minneapolis, Minn. 
Markwell Mfg. Co., New York, N. Y. 
Mashek, Frank, Co., Chicago, III. 
Maso Steel Products, Chicago, III. 
May, J. L., Co., New York, N. Y. 
McMillan Book Co., Syracuse, N. Y. 
Meier, Joshua, Co., Inc., New York, N. Y. 
Melind, Louis, Co., Chicago, Ill. 
Merriam, G. & C., Co., Springfield, Mass. 
Miami Systems Corp., Cincinnati, Ohio 
Midwest Naturalite Co., Chicago, /!I. 
Minnesota Mining & Mfg. Co., St. Paul, 
Minn. 
Mittag & Volger, Inc., Park Ridge, N. J. 
Moore Pen Co., Boston, Mass. 
Moore Push-Pin Co., Philadelphia, Pa. 
Morris, Bert M., & Co., Los Angeles, 
Calif. 
Murray Engraving Co., Chicago, III. 
Mutual Stationers Supply Corp., 
York, N. Y. 
N 


National Blank Book Co., Holyoke, Mass. 

New Hermes, Inc., New York, N. Y. 

Niagara Duplicator Co., San Francisco, 
Calif. 

Nobema Products Corp., New York, N. Y. 

Noesting Pin Ticket Co., New York, N.Y. 

Norma Multikolor, Inc., New York, N.Y. 

Northern States Envelope Co., St. Paul, 
Minn. 

Nosco Plastics, Erie, Pa. 


New 







OFFICE APPLIANCES, September, 1947 








O-P-Q 

Old Town Ribbon & Carbon Co., Inc., 

Brooklyn, N. Y. 
Oxford Filing Supply Co., Brooklyn, N. Y. 
Parker Pen Co., Janesville, Wis. 
Permanote, Inc., Philadelphia, Pa. 
Polycraft, Inc., New York, N. Y. 
Protectall Mfg. Corp., Syracuse, N. Y. 
Quality Park Envelope Co., St. Paul, 

Minn. 

R 


Rand McNally & Co., Chicago, Il. 

Replogle Globes, Inc., Chicago, Il. 

Reyburn Mfg. Co., Inc., Philadelphia, Pa. 

Ritepoint Co., St. Louis, Mo. 

Rix Rotary Index Corp., New York, N. Y. 

Robinson Reminders, Westfield, Mass. 

Rockwell-Barnes Co., Chicago, Ill. 

Rowles, E. W. A., Co., Arlington Heights, 
1. 

— Typewriter Co., Inc., New York, 

Y 


Rugby Products Corp., New York, N. Y. 


Ss 
Sainberg & Co., Inc., New York, N. Y. 
Sanford Ink Co., Bellwood, III. 
Scripto, Inc., Atlanta, Ga. 
Security Steel Equipment Corp., Avenel, 
N. J 


Sengbush Self-Closing Inkstand Co., Mil- 
waukee, Wis. 

Sheaffer, W. A., Pen Co., Fort Madison, 
lowa 

Sight Light Corp., Deep River, Conn. 

Southworth Co., West Springfield, Mass. 

Speed Products Co., Inc., Long Island 
City,.L, 1., BM ¥. 

Speed-O-Print Corp., Chicago, Mil. 

Speedry Products, Inc., New York, N. Y. 

Spencer Rubber Products Co., Manches- 
ter, Conn. 

Stafford, S. S., Inc., New York, N. Y. 

Standard Business Machines Co., Chi- 
cago, Ill. 

Standard Diary Co., Boston, Mass. 

Stationers Guild of America, Philadel- 
phia, Pa. 

Stein Bros. Mfg. Co., Chicago, Ill. 

Stratford Pen Co., New York, N. Y. 

Sturgis Posture Chair Co., Sturgis, Mich. 

Superior Marking Equipment Co., Chi- 
cago, III. 

T-V 


Tec Pencil Co., Culver City, Calif. 
Tiffany Stand Co., Inc., Poplar Bluff, Mo. 
Triner Scale & Mfg. Co., Chicago, Ill. 
Trussell Mfg. Co., Poughkeepsie, N. Y. 
Victor Safe & Equipment Co., Inc., North 
Tonawanda, N. Y. 
W-Y-Z 
Wabosh Filing Supplies, Inc., Wabash, 
Ind. 
Wallace Pencil Co., St. Louis, Mo. 
Waterman, L. E., Co., New York, N. Y. 
Watson Mfg. Co., Jamestown, N. Y. 
Weber Costello Co., Chicago Heights, III. 
Weber, F., Co., Philadelphia, Pa. 
Webster, F. S., Cambridge, Mass. 
Weis Mfg. Co., Monroe, Mich. 
Welch, W. W., Co., Cincinnati, Ohio 
Wells Office Furniture Co., Chicago, Ill. 
Wessel, Stanley, Co., Chicago, Ill. 
Western Mfg. Co., Aurora, Ill. 
Wilson Jones Co., Chicago, Ill. 
Wolber Duplicator & Supply Co., Chi- 


cago, Ill. 
Wood Office Furniture Institute, Wash- 
ington, D. C. 


Yawman and Erbe Mfg. Co., Rochester, 
. ee 
Zephyr American Corp., New York, N. Y. 
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ANNOUNCE WINNERS FOUNT-O-INK CONTEST 
Miss Mary Cook of Bardeen’s, Inc., Syracuse, N. Y., 
was recently announced winner of the first prize of a 
$500 U. S. Savings Bond in the Gregory Fount-O-Ink™ 
national sales training contest. 

Arthur King, Ward’s Stationers, Boston, Mass., was | 
winner of second prize, a $200 U. S. Savings Bond. 
A $100 bond went to Miss Hazel Wren of Auerbach 





a 











ARTHUR KING MARY COOK 


Company, Salt Lake City, Utah, as winner of third 
prize. 

Winners of two fourth prizes of $50 bonds each were 
Miss Aurel Helm, Bardeen’s Inc., Syracuse, N. Y., and 
Miss Helen Wetzer, Guaranteed Pen Service, Everett, 
Wash. 

The four winners of $25 bonds for fifth prizes were 
Mrs. L. E. Reed, Reed Sign & Office Supplies, Burns, 




















HAZEL WREN AUREL HELM 


Ore.; George Wetzel, Guaranteed Pen Service, Belling- 


ham, Wash.; Earl Basinsky, Jr., Southern Printing 
Company, Vicksburg, Miss.; and J. H. Langley, Office 
Supply Company, El Paso, Tex. 

The contest ended May 1, 1947, and the Gregory 
Fount-O-Ink Company, Los Angeles, Calif., reports a 
fine response. A considerable number of Fount-O-Ink 
writing sets went to entries qualifying below the grad- 
ing of the winners. 

da piace te 
ED LITTLE IS NOW ON THE MEND 

Edward L. Little, sales manager for Wabash Fil- 
ing Supplies, Inc., and known to thousands in the 
industry for his handling of seating at NSA banquets, 
it at home recuperating from a serious illness. He 
is grateful for many kindnesses—more than he pos- 
sibly could acknowledge by personal correspondence. 
OFFICE APPLIANCES is happy to use this praragraph as 
an acknowledgment on his behalf: 

“TI wish to express my heartfelt thanks to the many 
persons who sent me cards, flowers and letters at 
Rochester, Minn., and at home. I am getting better 
right along. Your co-operation helped so much and 
I expect to be back on the job, perhaps in September. 
Hoping to see you at the NSA convention.” —Ed. Little. 
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Styled by Futura 

in Grey Lustrelite or 

Standard Green Finish 
16"" Deep 

for 3x5, 4x6, 

5x8, 6x9 Card 


No. 4F3462 
Illustrated 


For Every Card Size and Every Card Filing Need 
wet Steel Sales Corp. 300 EAST 145TH STREET + NEW YORK 51, N. Ez 
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Styled by Futura 
in Grey Lustrelite or 


Standard Green Finish BUILT-UP FEATURE 


16” Deep 
for 3x5, 4x6, 
5x8, 6x9 Card 


For Every Card Size and Every Card Filing Need 
4Ant Sree Sales Corp. 300 EAST 145TH STREET + NEW YORK 5).N._Y. 
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16"" Deep 
20%" High 
Letter or Legal Size 
With or without lock as desired 
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74 Gunior Filing Cabinet System to Meet Euery Susiness and Home Need 
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74 Modern Storage Cabinet - 362" high, 24" wide, 16" deep 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 





Long associated with the commercial stationery, 
office supply and book trade of the Pacific Northwest, 
Vern E. Kinsinger has been named to manage the new 
Whitman Student Center at Whitman College, Walla 
Walla, Wash. He was recently with the University 
Book Store of Washington and the Book Nook of 
Walla Walla. In his new capacity, Mr. Kinsinger has 
charge of a well-equipped center for students upon 
the Whitman College campus. The new manager was a 
former student of the college before entering the sta- 


tionery business. 


* * * 


Floyd O. Flint, formerly with Lowman & Hanford 
Company, Seattle, was recently promoted by the J. 
Walter Thompson advertising agency to be manager 
of the Seattle office. 


* * 


O. Wayne Colley of the Friden Calculating Machine 
Agency of 1922 Pacific Ave., Tacoma, Wash., was re- 
cently elected to membership in the Tacoma Chamber 
of Commerce. 


* 


+ 


Sponsored by the photographic department of Low- 
man & Hanford Company, Seattle, Wash., a high 
school snapshot contest was recently closed with the 
winners in various classifications announced. After 
the cameras were presented as prizes to the teen-age 
youngsters and clients of the store, the prize-winning 
pictures were placed on exhibit at the main store of 
the Lowman organization. 

* 

W. W. Cline, operating the Faultless Business In- 
stallations, Inc., office equipment organization at 1922 
Pacific Ave., Tacoma, Wash., was recently elected to 
membership in the Chamber of Commerce of his city. 

—————+ 
JOHN M. LAMB APPOINTED BY KOL 

John M. Lamb, formerly of La Crosse, Wis., was re- 
cently appointed sales promotion and advertising man- 
ager of KOL Sales Division, manufacturers of Air-Age 
office machine stands, streamliner tables, functional 
desks and junior executive chairs. Promotional office 
of the company is 220 S. 10th St., Minneapolis 2, Minn. 

Prior to entering the U. S. Navy in October, 1942, 
Mr. Lamb was graduated with high honors from the 


* *” 


* 











JOHN M. LAMB 


University of Missouri’s School of Journalism as an 
advertising major. Upon his discharge from the naval 
service, he was placed on duty with the Naval Reserve 
with the rank of lieutenant senior grade. As an air 
intelligence officer he saw duty in most of the Pacific 
action from the Aleutian campaign in 1943 to Iwo 
Jima in 1945. 

_ Ambitious plans for the growth of KOL, Inc., are 
In the offing, according to Mr. Lamb, as the company 


oo; 


Ld enters its second year of business in the office furni- 


' ture industry. 
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The Office Caster That MOVES FASTER 


rice Roll-Wlaster 


This 


move faster from your stock because 


revolutionary new caster will 















it sets new standards in style, swivel- 
ing ease and comfort. New, patented, 
free-floating ball bearing construc- 
tion allows the balls to roll on a 
machined steel raceway in an under- 
slung position—carrying the thrust 
and load weight equally on 4 points 
| —utilizing 70% of the balls at all 


times and giving greater strength. 


FULL FLOATING 
BALL BEARING 
INSTANT SWIVEL 


Ox'd'zed 
Copper 
Finish 

. 
Soft or 
Hard 
Rubber 2” 
Wheel 





No. 17 
PATENTED 


IMMEDIATE SHIPMENT! 


The New Roll-Master Caster is available immediately for 
shipment. Each set of casters and sockets is individually 
packed in an attractive, newly-designed container for better 
customer acceptance. 


More Dealers are selling Rice Casters than ever before— 
so get your orders in promptly. You'll want to add the latest- 
thing-in-casters to your stock. Write today for full in- 
formation. 


SELL RICE 3 POINT 
ge, FLOOR PROTECTION 


| f Protect costly, hard-to- 





replace flooring and 
furniture with Rice Roll- 
Master Casters, NO- 
DENT Furniture Shoes 
and Rubber Cushion 


Glides. These economical, simple- 








Furniture 


to-apply safe-guards, protect the 
floor, and deaden noise—and are 
PROFIT MAKERS for you. 


PROTECTS FLOOR 
DEADENS NOISE 
Write for folder 


RICE BROTHERS, INC. 


2900 EUCLID AVENUE CLEVELAND 15, OHIO 
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Office Furniture Must Be Seen to Sell 


FEATURES 





Sales Training for the Competitive Office Furniture Market 
Modern Display Techniques for the Office Furniture Business 
Furniture Installation Pictures ._.194, 195, 196, 


Package Air Conditioners Offer New Field to Office Supply Retailers 


Merchandising Field Enlarged by Selling Room Cooling Equipment. 


...212 


Selling and Renting for the Movies 

Selecting and Training Office Furniture Salesmen_.. 

Feature Every Part of Office in Furniture Display 

Ideas That Sell Posture Chairs 

Ivan Allen, Sr., Helps a Columnist Who Had Chair Trouble 

Recent Furniture Offerings ....240, 241, 242, 

A Plea for Brighter Offices Through Effective Wall Treatment 

“Office Furniture Merchandiser” Reveals Results of Marketing 
Research 

How Sample Display Rooms Can Be Used With Maximum 
Effectiveness 

Public Relations on Wheels 

Office Furniture Convention Scheduled 

Business Builders 


Office Furniture and Typewriter Rental With a New Slant 






OWice if Se 


170 


17] 
172 
197 


.209 


210 


225 
227 
228 


228 


243 


...253 


261 


_..262 
269 
_.270 
276 
271 


PICTURE ON FRONT COVER—A visitor hoping for an interview with Secretary of 

State George C. Marshall is stopped by Receptionist Mrs. Mary Butler who is seat 

before a massive mural in offices well appointed with furniture. The offices are 
located in the new State Department Building. (Acme Photo) 
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design and technique. 
drab work places during the war years and the 
short-supply post-war era are once again to 
gain both glamour and efficiency through new 
Office furniture selling is about to 
emerge into the happy position which adequate 
wood and metal supplies can create. 


furniture. 


THE ADVERTISEMENTS 





Adirondack Chair Co. 273 
Adjustable Table Co. ..267 
All-Steel Equipment, Inc. 201 
Alma Desk Co...... 214 
Angle Steel Stool Co. 273 
Ard Manufacturing Co. 274 


Art Metal Construction Co.....183 
Art Steel Sales Corp.....159, 166 


Berger Mfg. Div. 198 
Bright Chair Co., Inc. 200 
Browne-Morse Co. 73 
Brush-Punnett Co. ; ..275 
Buckstaff Co., The ..254 
Business Efficiency Aids ..245 
Cardinal Sales, Inc. 230, 278 
Clarin Manufacturing Co. 266 
Clemeo Desk Mfg. Co....... 118 


Cole Steel Equipment Co...... 
ae 87, 88, 89, 90 
Collier-Keyworth Co. 258 
Columbia Steel Equip. Co.....247 
Corry-Jamestown Mfg. Corp...207 


Cramer Posture Chair Co.... ..189 
D. & G. Mfg. Co. : 260 
D. & L. Furniture Co. ..273 
Darnell Corp., Ltd._.... ------ 268 





Dependable Mfg. Co. 272 
Dixie Chrome Products 217 
DoMore Chair Co., Inc. ..224 
Doten-Dunton Desk Co. 268 
Farber, Louis H. 74, 5 
General Fireproofing Co., The..213 
Glaro Machine Products 256 


Globe-Wernicke Co., The 174, 5 
Gunlocke, W. H., Chair Co. 193 
Harter Corporation, The 176 
Herring-Hall-Marvin Safe Co...184 
High Point Bending & Chair 


Co. : 215 
Hoosier Desk Co. 244 
Hunting-Roberts Co. 266 
Imperial Desk Co. 231 
Imperial Leather Furniture 

Co. 218 


Indiana Desk Co. 248, 9 
Invincible Metal Furn. Co.....233 


Jasper Chair Co. 178-9 
Jasper Desk Co. 190-1 
Jasper Office Furn. Co. 186-7 
Jasper Seating Co. 206 
Johnson Chair Co. 118 
Karl Manufacturing Co. 273 
Karns Corporation 266 
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Keystone Steel Equipment 


Co. 04, 5 
Kol Sales Division 272 
Kreuger Metal Products Co..._.272 
Leopold Co., The 263 
Lion Steel Equipment Co. 274 
Lombard Industries 259 
Marole, B. L.. Chair Co. 271 
Maso Steel Products 188 
Meilink Steel Safe Co. 220 


Metal Fabricators Institute...273 
Metal Office Furniture Co.....229 


Metalstand Co., Ine. 255 
Michigan Desk Co. 192 
Milo Leather Chair Co. 265 
Milwaukee Chair Co. 208 
Mosler Safe Co....... 257 
Murphy-Miller, Ine. 182 
Myrtle Desk Co. 202, 3 
National Cabinet Co. 219 
National Desk Co. 256 
Nemes, 5S. aniaeaniah 250 
Nestler-Fields Mfg. Co. 266 
New Indiana Chair Co. 246 


Parker Steel Products, Inc.....267 


Peerless Steel Equipment Co...275 
Protectall Mfg. Corp. 199 


industry—both 

wood and metal—is approaching that day 
when increasing and insistent demands for its 
products can be met. Now the manufacturers 
are in a position to secure the needed wood and 
steel, enabling production to keep pace with 
the brilliant progress which has been made in 
Offices which became 




















Raymond Co., Ine., The 180, 1 


Rice Bros., Ine. ..167 
Riteform Chair Co., Ine. 221 
Rockwell-Barnes Co. — 
Royal Metal Mfg. Co. ; 360 
Security Steel Equipment 

Corp. vine OO 
Seng Co., The , 264 
Shaw-Walker Co. — 
Sheboygan Chair Co...... 223 
Shepherd, N. T., Chair Co.._....251 
Sikes Co., The A ... 185 
Stow & Davis Furniture Co.....232 
Sturgis Posture Chair Co. 257 
Toledo Guild Products, Inec...272 
Van Riper, Mark, Co. .... 258 
Victor Safe & Equipment Co. 98 
Vogel-Peterson Co. eveee- OT 
Watson Mfg. Co., Ine. ..222 


Weis Mfg. Co. ..67, 68, 69, 70 
Wells Office Furniture Co. 
4 235, 6, 7, 8, 9 
Western Mfg. Co....... ...259 
Wolcott Steel Products, Ine...264 
Wood Office Furniture 
Institute : 234 
Yawman and Erbe Mfg. Co.....177 


169 





















Office Furniture Must be Seen to Sell 





HE MOST EFFECTIVE METHOD of selling office 

furniture and equipment,” declares Virgil H. 
Bentley, manager of the Stockwell-Binney Company, 
San Bernardino, Calif., dealers in stationery, office fur- 
niture and equipment, “is to have a wide variety, and 
to have it all out where it can be seen. I do not believe 
in the secluded furniture department—on the mezza- 
nine or ih the basement. Furniture should be out 
where everybody sees it all the time. It is by seeing 
furniture that people begin to want to acquire some 
of it, and that other people think of making gifts to 
dad, or big brother, or the boss.” 

A large room on the main floor is devoted entirely 
to desks and office chairs. Desk lamps and complete 
desk sets are shown on many of them. Here in the 
different styles, and at a considerable range of prices, 
a desk will be found to suit every taste. The windows 
of this salesroom are given over to settings of desk 
and other office furniture, so that passers-by as well as 
those inside, are made desk conscious 


Carry Office Atmosphere 
Opening off this large room is a smaller one de- 
voted to high quality desks, chairs, and other office 
furniture. Several pictures adorn the walls, and the 
atmosphere is that of a high class office. 


DESKS TO SELL—Top picture is of the 
desk room of Stockwell & Binney at San 
Bernardino, Calif., where Virgil Bentley. 
manager, presides. Bottom, the general 
office furniture room for the same firm. 
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By W. B. STODDARD 


Staff Writer 


“The newspaper is about the best form of advertis- 
ing,” continued Mr. Bentley. Men are confirmed read- 
ers of newspapers, and it is the men who buy the 
vast majority of office furniture. We have stores in 
Riverside, Colton, and Redlands, as well as San Ber- 
nardino, and all are merchandised from our modern 
warehouse in this city. Every day an ad is run in at 
least one city, calling attention to our office equip- 
ment, and frequently in all four at once. We also 
advertise in the papers of many little towns in the 
Orange Empire—towns and communities that could 
not stock the variety and high quality which we are 
able to offer, and which all successful executives de- 
mand. 

Use Outside Representatives 

“We have always had outside representatives up to 
the time of the war, and now that business conditions 
are becoming normal again, we are once more placing 
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men in the field. We have representatives that solicit 
general business, and also several specialists who take 
care of orders for office equipment alone. These men 
work on a combined salary and commission basis, 
which we have found most effective. A salary gives a 
man a feeling of security, while commissions on the 
plus sales keeps him constantly alert to increase his 
earnings, and he can go as far as he is capable.” 
The passers-by on the opposite side of the street, 
passengers in street cars, and motorists in autos, are 


all made aware that Stockwell and Binney are dealers 
in office furniture. Painted on the front of the build- 
ing above the marquee is the representation of a com- 
pletely furnished office. Windows are changed reg- 
ularly, and the firm links up with all important gift 
occasions, such as Father’s Day, Mother’s Day, Christ- 
mas and New Year’s—special stress being laid on the 
desirability of starting the New Year not only with 
new office supplies, but a new, modern furnished office 
as well. 


Sales Training for the Competitive Office 


Furniture Market 





URING THE LAST three years practically all 
office equipment dealers have been extremely 
short on most items of furniture and equipment. Since 
the demand has exceeded the supply, it has not been 
a question of actually selling but instead of being 
able to make delivery. 
As a result of this condition we have not placed too 
much emphasis on selling, but have had to exert our 
efforts in the other direction—in obtaining this badly- 


meeded merchandise. 


Sooner or later the shoe will be on the other foot— 
selling will be of primary importance and deliveries 
will be back to normal. Perhaps we have not given 
enough thought to the time in the not-too-distant 
future when all of our items will be available. Mer- 
chandise will then have to be sold rather than merely 
furnished to our customers who at the present time 
are calling us on the telephone or dropping in our 
stores and begging for merchandise. 

As more merchandise is available, it will be necessary 
that our salesmen are thoroughly trained in selling 
our products. The time to start training these men is 
now. 

New Men Need Sales Training 


Many new men have come into our industry since 
the close of the war and, for reasons mentioned above, 
they have not received, in many cases, sufficient train- 
ing in the selling of our products. 

Most dealers do not have any one person within their 
organization who can devote full time to sales training. 
However, in the majority of cases, there is at least 
one person who, with help from the manufacturer, 
can conduct an interesting and efficient sales training 
course. 

Much information can be gained by the individual 
from the catalogs furnished by various manufacturers. 
The most productive method of orientating a trainee, 
however, is in a series of sales meetings—each cov- 
ering a specific item or type of equipment. 

The dealers’ inventory usually consists of the fol- 
lowing types of equipment: 

—1l. Wood office furniture. 

—2. Steel filing equipment. 

—3. Steel office furniture, 

chairs. 

—4. Upholstered furniture. 

In the sales meetings covering the above types of 
equipment the following points should be brought out. 


including desks and 
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By GEORGE VY. VIALS 


Gallup Map & Stationery Company, 
Kansas City, Mo. 


WOOD OFFICE FURNITURE: 
—l. Office planning and layout suggestions. 
—2. Construction of wood desks and tables. 


—2. Furnishing the proper desk for each individual 
worker. 


STEEL FILING EQUIPMENT: 
—l. Furnishing the right type of equipment for 
maximum efficiency. 
—2. Grades of steel filing cabinets; advantages of 
the A grade over the B and C grades. 
—3. Planning the filing department for greater effi- 
ciency and with a limited amount of floor space. 


STEEL OFFICE FURNITURE: 
-——l. Steel desks—their advantages. 
—2. Steel chairs. 
—3. Steel posture chairs. 


UPHOLSTERED FURNITURE: 


—1l. Its place in the office. 

—2. Construction and design. 

—3. Different grades of genuine leather. 

Just how many meetings are to be held and how 
long each should last is largely up to the dealer. 

It is my opinion that a certain item in each group 
can be covered in a 30-minute meeting. I believe a 
short meeting for each item will prove more satisfac- 
tory than fewer meetings of longer duration in which 
several subjects are discussed. 

In a short time the manufacturers will be furnishing 
us with the best equipment in history and in quantities 
which will enable us to fill our customers’ needs. 

It is our duty as dealers to give our manufacturers 
the best representation possible. 

Let us prepare our men who will be representing us, 
as well as the manufacturers, to give their customers 
the best possible service. 

They will be able to give the best service only if they 
all have a thorough understanding of what they have 
to sell. 
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Modern Display Techniques for the 
Office Furniture Business 





HE TRUE VALUE of the show window and other 

display space is badly underestimated by the aver- 
age office furniture dealer. I believe this to be true in 
60 per cent of the stores of this type throughout 
America. This is due to lack of stimulated education, 
which can, in turn, be blamed on the need for an 
education center available to all the office furniture 
stores throughout the country. 

This center should deal with display alone and work 
on the plan adopted by the larger store groups 
throughout the country. An expert’ is placed at the 
head of a display bureau dispersing informetion to 
the various stores which have joined the center in 
order to improve their displays. Pictures are taken 
and exchanged. The center becomes a clearing house 
of ideas subscribed to by all of its members. 


Make the Most of Your Windows 


In this day of high rents and keen competition it is 
absolutely essential that the proper consideration be 
given to the sales value of properly-arranged displays 
in the right places. If you could hire a salesman who 
would work for you 24 hours a day, 365 days a year, 
as long as you are in business, you would consider 
that man invaluable and would be willing to pay him 
almost any salary. That is, of course, assuming that he 
was a good salesman. You do have an excellent sales- 
man in your store and if he is not working for you 
that length of time and very efficiently, you have no 
one but yourself to blame. I refer, of course, to your 
show window. You would not knowingly take one- 
dollar bills out into the street and throw them into 
the gutter, and yet that is what you are doing in 
effect when you neglect your window displays. It is 
impossible fully to cover the subject in this article, 
but here are a few thoughts which I hope will help 
you increase your sales volume through this very im- 
portant sales promotion medium: 

BUDGET YOUR DISPLAYS: You cannot expect good 
results unless you start out with the right equipment. 
You cannot keep accounts without pens, ink and 
ledgers, neither cam you trim windows without the 
proper materials. Budget your expenses so that every 
month you will have some money available to improve 
your window displays. Some of the larger stores reserve 
12 per cent of their advertising budget for this pur- 
pose. 


Plan Displays Well Ahead 

PLAN AHEAD: Before any effort is made to change 
the window, plans should be made several days before 
actual change day. You cannot put in a good display 
until you know what you are going to do in detail and 
you cannot know what you are going to do until you 
have made plans. Discuss the window change among 
your store employees and get their ideas on what 
would be best to put in the window. After you have 
exhausted all sources of ideas, then make a tentative 
plan of how the window is to look. Next prepare your 
props and merchandise. Then go ahead with the 
actual trimming. This careful planning will make a 
big difference and it will sell more merchandise for you 
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By GEORGE D. TAYLOR 


Western Office Furniture Company, 
Long Beach, Calif. 


than would a haphazard display thoughtlessly in- 
stalled. 

CLEANLINESS: Be sure to have your merchandise 
and window spotless before you arrange your display. 
Have the window glass and floor cleaned thoroughly 
and be sure that the furniture to be displayed is 
polished with a high luster. This will add immensely 
to the attractiveness of your display and to its effect 
on the general public. The extra effort will pay for 
itself in added business. 

LIGHT: For some reason or other it seems to be 
almost impossible to bring the average office furniture 
dealer to a realization of the importance of good 
lighting in his business. There is no economy in Sav- 
ing on light in the show window or in the store and I 
think the following will help to convince you of that 
fact. I can’t overemphasize the importance of good 
window lighting especially in this age of ELECTRIC 
PUBLICITY. Seeing is one of the most important 
factors in merchandising. The more a customer Sees 
the more he buys; 70 to 80 per cent of our impressions 
come through the use of our eyes. In order to capital- 
ize on this knowledge, remember this—even as seeing 
is the biggest thing in merchandising, lighting is the 
most controllable factor in seeing. Therefore, light is 
the most important factor in merchandise presenta- 
tion and is the least expensive advertising you can buy. 

BACKGROUNDS: Backgrounds should be simple but 
elegant. Try to create in the customer’s mind an idea 
of how the merchandise will look in his own office. 
This can best be done by the use of flexible window 
backgrounds. At times you may show your wood 
furniture against lovely walnut panels. When show- 
ing metal furniture use painted panels with Vene- 
tian blinds, rich drapes and colorful floor coverings. 
Glorified office furniture is half sold. 


Show Complete Office 

GENERAL WINDOW ARRANGEMENT: If your win- 
dows are large, by all means show the complete office 
arranged for the day’s business. Create a modern office 
in your window, showing the merchandise you have to 
sell. Go into detail even to actual paper in the waste 
paper basket. Wherever possible show matching pieces, 
but where this is impossible show the nearest match- 
ing so that your window will radiate style. Dramatize 
wherever possible, using a mannikin dressed in busi- 
ness clothes if you can borrow one or if your budget 
will permit. A mannikin representing a smart busi- 
nessman and one to represent a stenographer will 
attract attention to your window. 

If your windows are small, concentrate on UNIT 
TRIMS of correlated merchandise, such as a filing 
cabinet completely outfitted with guides and folders, 
tipped toward the front of the window so that 
the customer may see at a glance how it is used. If 
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your windows are not large enough to display a desk 
properly, spotlight one in front of your main en- 
trance door. In other words, use your entrance as an 
extra show window. People can walk around it and 
stop to admire it when they come into your store. 
When the store is closed, many passersby will be at- 
tracted if you spotlight it and the extra effort will 
result in extra sales. Be sure that the correct acces- 
sories to your displays are always in evidence, such as 
desk trays, ash trays and waste paper baskets. If these 
are properly displayed they will create the desire to 
own in the mind of your customer and over a period 
of time added sales will be the result. Use neatly- 
printed 5 x 8-inch cards in your window; these can 
carry any added message you wish to put in front of 
your customers. Stand such cards on the floor of 
your window by means of easel backs. These should 
be short and to the point, such as “We specialize in 
the repair of portable typewriters.” Don’t put too many 
of these cards in one window. Use good judgment in 
placing them where they can be easily read. Don’t 
forget they will work for you 24 hours a day, 365 days 
a year. 

MASS DISPLAY: Use this type of display only when 
you have a very large quantity of one item to promote. 
Then it is a good idea to fill the window full of this 
one item and back up the display with a good-sized 
newspaper advertisement in the daily papers. The 
window should present a large show card at least 11 
x 22 inches telling the story of the sale and the price 
of the item. Use some small cards in the display, each 
one telling something of interest about the merchan- 
dise. 


Learn from Competitors 


We can always learn from our competitors and we 
can always get ideas from the man who is smarter 
than we are (and there are such men). Watch the 
results of their labors. As you walk along the street 
keep your eyes open. Look at your competitors’ win- 
dows. Look at any neatly arranged display, no matter 
what the merchandise may be, and you will be sur- 
prised at what you can learn if you only will. If you 
are operating in a small town or village take an occa- 
sional jaunt into a large metropolis for the purpose 
of observing the work of the ex- 
perts who are naturally to be found 
employed by the larger concerns. 

In my opinion there is a definite 
need in the office furniture business 
for an organized department of dis- 


EDISON'S SEALED DESK OPENED.— 
Opened on February 8, 1947, for the 
first time since the great inventor's 
death in 1931 was the roll-top desk of 
Thomas A. Edison at West Orange, 
N. J. Viewing the many odds and ends 
in the desk are (left to right) Charles 
Edison, son; the late Mrs. Thomas A. 
Edison, widow; Harvey S. Firestone, Jr., 
and Mrs. John E. Sloane, the former 
Madeleine Edison, daughter. 
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play available to all stores throughout the country. I 
believe this could be handled through one of the trade 
magazines and I further believe that the service so 
rendered to the dealers would be an invaluable help 
if permanently organized. 
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NERVE CENTER OF U. S. FOREIGN POLICY.—Above, gen- 
eral view of the office of Secretary of State George C. Mar- 
shall. Secretary Marshall's desk occupies the center of the 
room, and in the background is the ‘cozy corner” (bottom 
picture) where he confers with high government officials and 
congressional leaders on vital foreign issues. 
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When | Sell the 
I Increase My Sale by 


YOU CAN, TOO.. BY 


SELLING THEM TOGETHER 


SAFEGUARD 
FILING OUTFITS 





GLOBE ART 
STEEL FILES 





Customers really appreci- 
ate these easy-to-buy, 
easy-to-use Outfits. They 
come ready-packaged for 
use in any 1-, 2-, 3-, or 4- 
drawer letter size file. 
Everything is included—guides, miscellane- 
ous folders, individual folders, gummed la- 
bels, out guides, and instruction sheet. It’s 
handy to show, simple to sell, and stimulates 
a steady flow of repeat business. Initial doz- 
en brings you a supply of the famous Find- 
i-tis booklet, and a handsome counter piece 
for displaying an actual 1-drawer outfit. 


Precision-built for feather- 
touch operation, even when 
filled to capacity, these 
world-famous Globe-Art 
cabinets are first choice 
with discriminating buyers 
everywhere. Top quality 
materials and expert de- 

- sign assure years of lasting 
cecilia. enable you to sell them with 
complete confidence of customer satisfac- 
tion. Get your share of business from 
hundreds of live prospects in your terri- 
tory NOW! 





G/IW ‘1-2’ MAGIC FORMULA WORKS WONDERS 


DEALERS SAY: “We are selling a Safeguard Outfit with practically every G/W filing cabinet”’ 

“It’s so much easier to sell the cabinets when we feature Safeguard with them’’. That’s what we mean 
when we keep saying ‘‘Sell Them Together’’. It spells profits you can’t afford to miss—and builds 
continued customer loyalty! Many proved selling aids available without charge. The Globe-Wernicke 


Company, Norwood, Cincinnati 12, Ohio. 


Gighs = Werniake 


“SAFEGUARD’ FILING SYSTEM 
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Yes, the insides of a file cabinet 
make money for you, too. Why 
pass up the extra dollars when 
it’s so simple to sell SAFE- 
GUARD FILING OUTFITS 
'S with GlobeArt STEEL FILES. 

There’s surprisingly little sell- 
ing resistance. Get this extra 
volume and plus profit that 
very easily can be yours! 


G/W’s comprehensive line 
makes this combination sale 
possible because it’s simple and 
easy to purchase both the 
GlobeArt Steel Files and the 
Safeguard Filing Outfits from 
one source, at one time, on one 
order. Investigate the profit- 
able G/W franchise for your 
store. 
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HARTER 





Your customers get more for their 
money when they buy Harter. More 
quality and more value, more comfort 
and more service. Look at the E-15D. 
Its quality stands out in today’s posture 
chair market. And Harter quality costs 
no more—often costs /ess/ 

The E-15D comes in Koroseal, the 
popular upholstery material of B. F. 
Goodrich. Completely waterproof, Koro- 
seal washes like glass, resists ink, per- 
spiration, and greases. It remains flex- 
ible forever, will not stick or crack, is 
practically scuff-proof. 

Resilient foam rubber, cool and clean, 
cushions the seat and curved-to-fit back 
rest. This wonderfully soft material 
will never sag or pack down, keeps its 
original shape permanently. 

Current production of the E-15D is 
»xcellent. You can get prompt delivery 
on it—and on all posture chairs in 
Harter’s E-line. Write for full details. 


POSTURE CHAIR 
NO. E-15 0D 





SIMPLE, POSITIVE ADJUSTMENTS 


Like all Harter posture chairs, the E-15D features ad- 
justments which provide truly individual comfort. 
Three hand-wheel controls are easily adjusted by the 
user to her own requirements. Hand-wheel No. 1 reg- 
ulates the height of back rest. No. 2 controls the back- 


ward-forward position of back rest. No. 3 adjusts the 
height of the seat. That's all there is to it! S 7 22 Sag 3 1 1G n N 


POSTURE cones ° sien. CHAIRS 
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Dignity 


Dignity is created by the surroundings 
in which an executive works. “Y and E” 
Style Master Steel Office Suites in har- 
monious warm Neutra-Tone Gray com- 


SHOW THEY AND &* plete a setting of impressive distinction. 
eiehOR BROOCH UEE 


“Color +» Destan « Junction” 





3 |MAWMAN AND ERBE MFG. CO., 1015 Jay Street, Roc hester 3,N.Y.- 


The Franchise That Meant Quality Mavchandlte e. 
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Louis T. Koerner, President 
Leo C. Jahn, Vice-President 


Allen Joseph, Director 
Alva Elliott, Director 


Arthur A. Barth, Secretary 
August F. Koerner, Treasurer 


Jasper Chair 


JASPER, INDIANA 








REPRESENTATIVES: James S. Fowls, (Southern) ot iy! <ontangy Ae 
327 Su t Drive, North . rpheum &- 
Geo. A. Litchfield, Sales Mer. St. Maen leg Florida Seattle, Wash. 
Fred Deutsch (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) 
3525 Southwestern Blvd. 6708 Glenwood Ave., Chicago 26 383 Madison Ave. 
Dallas 5, Texas (Phone ROgers Park 3644) New York, N. Y. 
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BRINGS NEW CHAIR COMFORT 
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No. 224 





Seats and Backs of upholstered chairs 


“Nu-Kraft” topped with Foam Rubber i 





WELCOME TO BOOTH NO. 118 
N.S. A. CONVENTION-CHICAGO 


These Jasper Chair Co. representatives 
will be in attendance— 


Louis T. Koerner 
Arthur A. Barth 

George Litchfield 
R. J. Freeman 

S. H. MacDonald 
oa : Lester W. Brown 
. Fred Deutsch 


a Jasper Chair2 








JASPER, INDIANA 
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THE DESK OF 












he desire for attractive business 
surroundings is rapidly crystallizing in 
the minds of business and professional 
leaders. For those who prefer the 
classic beauty of WALNUT, we present 
the WALNUT desk shown on this page. 
Its smooth beauty —streamlined skid 
base styling and efficiency features give 
this desk great appeal. This desk of 
Distinction is ideally designed for those 
dealers who specialize in creating smart 
looking offices for the top flight execu- 


tives of their community. 


WALNUT Chairs to Match 
by Murphy-Miller, Inc. 


Visit our permanent show room 
during the N.S.A. Convention 
Room 1512, American 
Furniture Mart, Chicage. 
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WALNUT TABLES TO MATCH RECESSED CENTER BACK PANS 
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Distributor—Tell City Desk Co 
AMERICAN FURNITURE MART—SPACE 15! 
666 LAKE SHORE DRIVE, CHICAGO 11, IL 
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"HE DESK OF 


IN 


LIMED OAK 


ere is an exciting new desk in 
LIMED OAK. For the executive who 
seeks business surroundings that depart 
from the stereotyped—that create an 
atmosphere of attractive efficiency— 
that reflect impeccable good taste— 
LIMED OAK is the natural choice. To 
the office furniture trade, this LIMED 
OAK desk marks a new approach to 
creative desk styling offered by a desk 


manufacturer with an experienced back- 


ground in fine wood craftsmanship. 


LIMED OAK Chairs to Match 


by Murphy-Miller, Ine. LIMED OAK TABLES TO MATCH —_ RECESSED CENTER BACK PANEL 


Visit our permanent show room 


during the N.S.A. Convention RAY-BILT 
Room 1512, American a : —- DESKS 


Furniture Mart, Chicago. Sole Distribut 


AMERICAN FURNITURE MART—SPACE 1512 
666 LAKE SHORE DRIVE, CHICAGO 11, ILL. 
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THE CHAIRS OF 


IN 


LIMED OAK 


atching business chairs comple- 
ment a beautiful desk and contribute to 
the smart atmosphere of a modern ex- 
ecutive office. These chairs of Distinc- 
tion in LIMED OAK are styled to 
match the Limed Oak desks presented 
by the Raymond Company. Meticulous 
care has been exercised in duplicating 
the exact color and tone in both desks 
and chairs. Upholstered in colorful 
Duran or genuine leather, these LIMED 
OAK chairs bring a fresh, new style note 
to the business scene. Carefully packed 


in individual cartons. 


Limed Oak Desk and Tables to Match 
by The Raymond Company 


Visit our permanent show room 

during the N.S.A. Convention 

Room 1512, Furniture Mart, 
Chicago 





NO. 1471 
COMPANION LEG CHAIR NO. 1470 





NO. 1425 
COMPANION LEG CHAIR NO. 1424 


WRITE FOR OUR BUSINESS CHAIR PORTFOLIOS 


MURPHY-MILLER, INC. 


MANUFACTURERS OF BUSINESS AND OCCASIONAL CHAIRS 
OWENSBORO, KENTUCKY 
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No.1511-HCT 


GREATEST 
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verworiters Laboratories 3 
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TOOL RESISTING SAFE 
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WANUFACTURERS NATIONAL asspris> 
sort FILE - STORAGE ROOM DOOR 10M 
SMMA RATING GE WBHR EXPOSURE.CAT xO 


IMPORTANT 
TO DEALERS 


The Hamilton Safe Division 
of the great Herring-Hall- 
Marvin plant at Hamilton, 
Ohio, has been given the go- 
ahead signal on unrestricted 
production. That means faster 
deliveries than at any time 
since before World War II. 
We are also supplying valu- 
able local helps to Hamilton 
dealers ; newspaper mats, win- 
dow displays, blotters, etc. 
Ask for samples when you 
write, 
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No.2115-HCT 


RETAIL SALES-LEADERS IN SMALL-SAFE HISTORY 
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Here’s why... 


No.2715-HCT 





No.3415-HCT 


Hamilton Safes meet today’s universal need in all types of small 
offices and in better homes for a compact, dependable, fire-re- 
sistive safe for the protection of records, documents and valuables. 


Hamilton Safes are so attractively 
designed and so beautifully finished 
in air-engraved gray that they add 
a touch of distinction to any office 
or home. 


Hamilton Safes are available in a 
choice of sizes, permitting the cus- 
tomer to choose at a glance the size 
that best suits his requirements. 
These are small safes, yet each has 
surprisingly large storage capacity. 


Each Hamilton Safe is popularly 
priced, and each price SHOUTS 
VALUE! So emphatically, that to- 
day Hamilton Safes outsell all 
others in their price class by 5 to l. 


Hamilton Safes bear Fire-Resistive) 
Class “C’’(1-Hr.) and T-20 Burglary 
Labels of Underwriters’ Labora 
tories, Inc., and the S.M.N.A. 
Hour Label. These safes conform 
to Federal Specifications AA-S-8h 


Wire, write or phone for Hamilton Safe Catalog pages and 
Price List — TODAY. : 


HERRING-HALL-MARVIN SAFE CO. General offices and Factory HAMILTON, OHI 
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—JASPER UFFILE FURNITURE LU 


JASPER, INDIANA 
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REPRESENTATIVES 


amma James H. Davison, Route 1, Box 120, 
Los Gatos, Cal. * Marion V. Follin, 220 
Fairbanks Road, Riverside, Ill. * George 
B. Wray, 130 W. 42nd St., Room 819, 
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New York * Howard Maley, 115 Tarbell 
Ave., Bedford, Ohio *« L. H. McDaniel, 
1414 West Tucker St., Ft. Worth, Tex. 
* Charles L. Pettibone, Bedford, Ohio ° 
Ralph A. Bender, 813 Bona Allen Bldg., 
Atlanta, Ga. 
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AN EXCLUSIVE MASO FEATURE 
All Maso Tables and Stands are built 
and tested to hold more than 3 times 
the required weight. 





QUALITY BUILT and 
PRICED RIGHT! 


The Champion No. 1618 K.D. Al! purpose utility 
stand. %” hard tempered Masonite top; 1” 
steel tubing; curved legs; continuous 
hinges; 15g” wheels on free rolling casters; 
16” x 36" x 27”) high Baked enamel walnut 


finish, K.D. 


piano 


























The Challenger No. 1730. 


1” tube steel legs; welde 
enamel hammerloid finish, 


Radius corners; rolld 










pn 1618 S.U. Same specifications as 
1618 K.D. except this table is set-up, 
tested at the factory. Hard tempered 
is rivetted to all steel welded under. 
atented process. Unpacked it’s ready 


All steel o' 
d reinforced td 
two tone brow 





K.D. A_ beauty 











17” x 30” x 27” high. 
snagprool latter proof, 
take it 

: 2 

















Metal Costumer 
72 and 73. 3b 
tiful finishes. 
72 baked ena 

walnut or grey, a 
No. 73 durabl 
chrome -plated} 
non-tippable; 1” 
tube steel; strong 











one piece welded 





base; unbreakable ° 
Add-A-Tray No. 1200. All steel desk tray. One ‘“‘Bumper’’ Basket No. 1300. A top quality heavy 
chrome plated steel tray slips over next without nuts, bolts, screws; gauge all steel waste basket; four built-in rubber 
hooks. 66 inches ‘tack up to ten high. Legal and letter size. Baked bumpers at top corners. One piece bottom, welded 
enamel, walnut, green or grey. No sharp edges. construction; reinforced radius corners; beautiful 
tall; easy, quick Will not bend, wobble nor tip over A real baked enamel, walnut, green or grey. Top, 11%" 


square; bottom 10”; height, 1454". 


work saver 


assembly. 
Send for Your FREE Copy of Our New Catalog. 
Start These Profit Makers Working For You! 


ORDER YOUR NEEDS TODAY! 











MASO STEEL PRODUCTS 
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Dept. A 
500-32 S. THROOP ST. 


CHICAGO 7, ILLINOIS 


MASO MAKES THE BETTER ONE 
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We bused This Chair--We Vusulted Vt-- 
WE TRIED TO WRECK IT! 


The Robot above shown in the stroboscopic speedlight photo weighs 200 pounds. 


That gentleman has been jolting a Cramer Alumin-Ease Model 7335 Senior Execu- 
tive Chair one million times. The machine was stopped at every 100,000 opera- 


tions and the chair was checked for wear and strain. 


of SERVICE and 
STILL PERFECT SEATING 


After one million jolts the chair is still perfect 
seating and retains its mechanical action unim- 
pared. We do not expect you to follow this plan 
in selling Cramer chairs but every time you sell 
a Cramer Model 7335 Alumin-Ease Senior Exec- 
utive as illustrated at the right you can tell your 
customers about the years of carefree service 
that can be expected from any Cramer Pos- 
ture Chair. Write today for further details. 


MODEL 7335 


hitttittey POSTURE CHAIR COMPANY, Inc. 


1205 CHARLOTTE STREET, KANSAS CITY 6, MO, 
A CHAIR FOR EVERY SEATED WORKER 
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V Check These Features 


INSET BACK 
RECESSED PULLS 
¥e’’ PANELS ALL AROUND 


ROLLER SUSPENSION 
DEEP DRAWER 
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Another fine Jasper Desk has received dealer acclaim. 
It's our Executive MODERN with island base. It's de- 
signed for those business men who like to be surrounded 
by streamlined, functional furniture with accent on 
beauty. There's PRE-WAR QUALITY in this new Jasper 
Desk with added features for increased user satisfac- 
tion. No effort has been spared to make this product 
exemplify the highest standard of wood craftsmanship. 
Outstanding features are inset back construction, re- 
cessed pulls on drawers, 54" panels all around and 
roller suspension on the deep drawer. Create new 
prestige for your store by offering the new Jasper 
Desk Executive MODERN Desk. 


)——THE JASPER DESK COMPANY 


JASPER, INDIANA 
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On this page, our new, deluxe Chippendale Desk makes its 
appearance. We wanted to make this desk a thing of beauty 
—dealers tell us we've succeeded. There's unmistakable 
PREWAR QUALITY here. 

Stump walnut matched veneers, selected with the most 
Ritieslous care, are used for the face material on drawer 





fronts. They reflect all the dignity, warmth and luxury that 
is inherent in wood. Note too that genuine walnut is used 
or all exteriors and interiors. Other features merit attention 
ncluding Roller Suspension Deep Drawer—Inset Back—and 
ictation Slide on Back of desk (69"" only). 

Wherever executives desire luxurious, traditional office 
uniture, this Chippendale Desk offers a handsome addition 
othe business scene. 

















V¥V Check These Features 


INSET BACK 
ROLLER SUSPENSION 
DEEP DRAWER 
STUMP WALNUT 
MATCHED VENEERS 
DICTATION SLIDE 
ON 69” DESK 








—THE JASPER DESK COMPANY 


JASPER, INDIANA 
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Available FOR IMMEDIATE SHIPMEN 


Sectional Bookcases 


No. 800 


Furnished in Oak 
Walnut Finish — Mahogany Finish 
48" high — 34" wide 
Available in 9"'-11"'-13" Sections. All 


doors may be easily removed without 


tools. Each unit individually cartoned. 


No. 358 Desk 


oS x ae 


Quartered Oak 
or Walnut 





IMMEDIATE 
SHIPMENT 


GENERAL SPECIFICATIONS—Tops |!/,", Shaped Rim High Grade Lacquer-—tinish Rubbedj 
Tops—Cast Metal Drawer pulls—Steel Automatic Locking Device controlled by center drawer—j 
All drawers dovetailed—finished drawer interiors well sanded. 


OTHER SIZES 


Pedestal Typewriter 358PT 58 x 32 Secra Type 352ST 52 x 3% 
Table 369 58 x 32 Flat Top 342 42 x 2 
Flat Top 352 $2 x 32 Secra Type 342ST 42 x 32 


MICHIGAN DESK COMPAN| 


MANUFACTURERS 
GRAND RAPIDS 1, MICHIGAN 
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WITH FOAM RUBBER UPHOLSTERY 


The new Gunlocke “Champion” 626R chair has extra comfort in 
its foam rubber upholstery. Its modern styling will step up the 
appearance of any office—and your sales figures too. 


Available in oak, walnut finish, genuine walnut and green and gray. 


. H. GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 





ABOVE—Judicial dignity is imparted to the North Caro- 
lina Supreme Court chambers by the installation of 
desks and tables manufactured by the Myrtle Desk 
Co., High Point, N. C., and chairs manufactured by the 
High Point Bending and Chair Co., Silver City, N. C. 








BELOW—A battery of nine Mosler Safe Co. insulated 
record containers installed at the Jones & Laughlin 
Steel Co. office, Pittsburgh, Pa., sold by the Pittsburgh 
branch manager. This equipment is furnished in three 
and four-drawer heights, letter and cap file widths. 
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ABOVE—Shaw-Walker new low desks for comfort 

speed work in the Los Angeles, Calif., offices of the 

General Insurance Co. of America. Some have been 

in use since 1938 when Shaw-Walker created the new 

low desk and others have been added by Grimes- 

Stassforth Stationery Co., Shaw-Walker exclusive rep- 
resentatives in Los Angeles. 
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BELOW—One of the first installations of new Lombard 

Fine-Rest aluminum chairs is shown at the Tavern, 

18 E. Tenth St., Erie, Pa. The 65 Fine-Rest units, Model 

No. 189, are in keeping with the modern fixtures of 

this interior, without detracting from the traditional 

atmosphere created by the period wall covering and 
wood paneling. 











ABOVE—A partial view of the bookkeeping depart- 

ment, National Headquarters, Disabled American Vet- 

erans, Cincinnati, Ohio, showing The Globe-Wernicke 

Co. Globe Art steel desks installed by the Globe 
Office Equipment Co. of Cincinnati. 


BELOW—Equipped with Globe Art steel desks this 

open office affords working comfort and convenience. 

It is part of an extensive installation being handled by 

the Indianapolis Furniture Co. for the new main office 
of American Hosiery Mills, Indianapolis, Ind. 
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ABOVE—A post-war installation of The General Fire- 
proofing Co. furniture in the Retail Credit Association 
offices at Chicago. The installation was handled by 
the Chicago branch of G-F, the sale by the Carithers- 
Wallace-Courtenay organization in Atlanta. 











BELOW—A G-F furniture installation in offices of Re- 
tail Credit Association located in a city near Chicago. 
The organization has headquarters in Atlanta, Ga., 
and offices throughout the nation. This recent installa- 
tion was handled in manner similar to the one above. 
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BERGER Szccé FILING CABINETS 


Here they are—Berger Steel Filing Cabinets in a full range of 
sizes. Whether it’s the two-drawer, or the three, four or five- 
drawer size, each Berger Filing Cabinet has features that sell 
it—and keep it sold . . . that make profits for you. 


Berger Filing Cabinets are sturdily constructed of high quality 
furniture steel . . . efficiently designed for utmost utility and 
appearance . . . built for long, trouble-free service. They are 
backed by the skill of Berger craftsmen and the experience of 
more than sixty years of sheet steel fabrication. 


Production of the full line of Berger Steel Filing Cabinets is 
mounting rapidly . . . soon they will be available in greater 
quantity. So .. . tell us what you need—NOW! 


BERGER MANUFACTURING DIVISION 


REPUBLIC STEEL CORPORATION 
CANTON 5, OHIO 





Reg. U. S. Pat. Off, 








J 





STEEL 
© office EQUIPMENT 











Steel Filing Cabinets + Steel Storage Cabinets + Steel Transfer Cases + Steel Book Shelf Units + Steel Lockers + Steel Shelving + Special Steel Produc! 
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Safes Made to More Than... 


sate BUSINESS 
Safe 
Every Protectall Safe carries the Underwriters 


some Approved Fire Protection Label or the Safe 
Manufacturers National Association Label 





* In addition, every Protectall Streamlined Safe 
carries the Underwriters’ Approved Relocking 
Device Label for added protection against 
attack on the Combination. 









It’s Self- 
Locking 


SAFES 


Priced to retail as 98 as 


] 4.9 Slightly higher 


in Central, 
Western and Canadian areas 


FAIR TRADE PRICED 


to insure Full Profits 





MAIL COUPON FOR QUICK ACTION! 


[_] Please send literature [_] Please send salesman 
[_] Please send sample 
Name__ 


Store Name__ 
Address 


PROTECTALL MFG. CORP., 922-948 S. Salina St., Syracuse, N. Y. 
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BOOTH 22 
Waldorf-Astoria Hotel 
October 27-28 


2nd Annual Convention 
of 
Office Equipment Dealers 
of New York 


200 











Craftsmanship at its very best is 
exemplified in our grand new 
line ... the fine flower of 26 years’ 
intensified experience! For ut- 
most STYLE and VALUE ... it’s BRIGHT! 


SO ae a 


MANUFACTURERS OF hollered ladle Hinting 


127-133 BLEECKER STREET, NEW YORK 12, N. Y. 


PHONE: GRAMERCY 7-5661 
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ENGINEERING 


“AHEAD” (> 
~~ 


Another one of the important reasons why you, too, should prefer 
the A-S-E line. It’s backed by more than 35 years of engineering 
experience and it’s engineered years ahead to assure America’s 
most modern office furniture line. Write today for full details. 











A-S-E STEEL PRODUCTS FOR MANY USES 


STEEL OFFICE FURNITURE - ELECTRICAL OUTLET AND SWITCH 

BOXES + INDUSTRIAL EQUIPMENT FOR FASTER MATERIALS 

HANDLING «+ FROZ-N-FOOD LOCKERS + CLOTHING LOCKERS - 
WARDROBE, STORAGE, AND COMBINATION CABINETS 











ALL-STEEL EQUIPMENT, INC. 


600 CLEVELAND AVE., AURORA, ILL. 


Be sure to visit our booth—No. 65—at the Convention of National Stationers 
Association, Hotel Stevens, Chicago, September 28th through October 2n: 
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ou too will attract crowds... 
when you show| t 

















the “High Point” in Office desks is MYRTLE 
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| the NEW MYRTLE DESK LINE! 
_Abrrention STOPPERS .. . that's our opinion 


of the new Myrtle Desks soon to be shown. We believe 
our dealers have a thrill coming when they see what's 
in store for them. The last few years have impressed 
us with the loyalty and cooperative spirit of our deal- 
ers so we're doubly anxious to reward our friends in 
the trade with a line that practically sells itself. When 


you see the new Myrtle Desks you'll agree — for 





women's fashions, it's New York; for desk styles, it's 


High Point. 











Furniture Institute 


HIGH POINT 
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NORTH CAROLINA 
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STURDY STEEL 


STORAGE CABINETS 
COMBINATIONS 


Where storage space is a vital factor these cabinets 
provide the most advantageous way of keeping 
office material, wearing apparel and other supplies 
within easy reach. Their sturdy construction helps 
guard against both fire and theft hazards. For 
appearance and service these attractive cabinets are 


ideal in any factory, office, store, home or garage. 





Constructed of heavy furniture-levelled sheet steel, 
COMBINATION WARDROBE 
AND STORAGE CABINET 


CAT. #7218-CW 
Height 72" x 18"' Depth x 35'' Width 


CAT. #7224-CW 
Height 72" x 24" Depth x 35'° Width 


finished in smooth olive-enamel, baked on for extra 
durability. 











STORAGE CABINET WARDROBE CABINET 


CAT. #7218-W 
Height 72" x 18" Depth x 35" Width 


CAT. #7224-W 
Height 72" x 24" Depth x 35" Width 


CAT. #7218-S 
Height 72" x 18" Depth x 35" Width 


CAT. #7224-S 
Height 72" x 24" Depth x 35" Width 





KEYSTONE STEEL EQUIPMENT CO. INC. 
Manufacturers of Steel ons for Offices and Justitutions 


2608-28 SOUTH FRONT STREET PHILADELPHIA 48, PA. 
DEwey 4-7106 DEwey 4-4343 


— 
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CABINETS 


WARDROBE CABINETS 
WARDROBE AND CABINETS 


STORAGE 


SPECIAL FEATURES 


e@ Chrome-plated handle with two keys. 
All cabinets shipped set-up. 


e All Storage Cabinets equipped with adjustable 
shelves. 


@ Sanitary closed base. 


@ Shelves have returned edges for extra strength 
and are adjustable on two inch centers. 





@ Steel coat-rods securely anchored to sides. 
@ Strong three-point locking device at top, center 


and bottom. 
@ Combination Cabinets equipped with 4 adjustable 27 DRAWER UTILITY UNIT 
shelves and hat rack. 
CAT. #27-DU 
e@ Wardrobe Cabinets equipped with hat rack and Cabinet Dim. 


coat-rod. 
Height 343," x 29" Width x 1134" Depth 


Drawer Dim, 11!" x 9" x 2%, 











COUNTER HIGH 
CAT. #4218-CH 


DESK HIGH 


Height 42" x 18'' Depth x 35'' Width CAT. #3018-DH 





Height 42" x 24'' Depth x 35" Width 


KEYSTONE STEEL EQUIPMENT CO. INC. 
Manufacturers of Steel raererr for Offices and Institutions 


2608-28 SOUTH FRONT STREET PHILADELPHIA 48, PA. 
DEwey 4-7106 DEwey 4-4343 


a 
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A New Line OF CHAIRS 
FROM AN OLD ESTABLISHED 
FACTORY... when we started 


designing our new line of office chairs, we de- 
liberately set our goal high. We wanted to 
combine beauty, efficiency, and above all, 
seating comfort. Those dealers who have al- 
ready seen our new numbers tell us we have 
realized our ambition. It is with pride that we 
present two new chairs from our No. 400 line 
featuring NEW SCOOPED OUT SEAT FOR 
MAXIMUM COMFORT—FLUSH BACK and 
ALL ROUNDED EDGES. Other new chairs 
with the same emphasis on beauty and com- 


fort will be shown to the trade soon. 


Jasper Seating Company w 


JASPER, INDIANA 
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... featuring Luality 


They're speaking in superlatives about this convention 
of the National Stationers Association. ‘The world’s 
largest stationery show in the world’s largest hotel” 
is something about which we all should be proud. 


It's the same kind of pride that we feel at Corry- 
Jamestown about the continual high quality of our 


Steel-Age office furniture. In some respects it has been 











ituTt 
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as always! 


a long, hard year for lots of manufacturers like our- 
selves. On the other hand, it has been extremely 
gratifying to know our “A” Quality Line of office 
furniture has moved steadily forward, making many 
new friends throughout the country. 


We're looking forward to seeing you—also, we're 
looking forward to you seeing us. 


“3000” EXECUTIVE DESK LINE 


Be sure to look for this handsome desk, 
a brilliant conception of modern desk 





construction and efficiency, in our Steel- 
Age exhibit in Booths No. 156 and 157. 


CORRY-JAMESTOWN MANUFACTURING CORPORA ION, CORRY, PENNSYLVANIA 
























DURING THE 1947 N. S. A. 
OFFICE EQUIPMENT EXHIBIT 


... All eyes will be on the 
new Milwaukee cuairs! 
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Package Air Conditioners Offer New 


Field to Office Supply Retailers 





RAPIDLY-GROWING field which has proven 

profitable for office supply retailers in various 
parts of the country is providing both rental and sale 
service on refrigerated water coolers and package air 
conditioning. Both, because of their close relationship 
to office furniture and office machines, are logically 
within the office supply dealer’s scope. Correctly han- 
dled, they can prove both a direct source of profit and 
a means of building up new contacts in the general 
field. 

The experience of retailers to date has been that 
electric water coolers, providing a constant source of 
ice-cold water to refresh workers and keep up effi- 
ciency, and “packaged weather” air conditioners, go 
hand-in-hand. In almost every office where the man- 
agement is considerate enough of employees to install 
electrical water cooling facilities, it is almost infer- 
ential that packaged air conditioning will be likewise 
considered. Therefore, since warranty maintenance 
and installation is largely the same, it will pay the 
office supply retailer to carry both. 

Profit possibilities are excellent, in view of the fact 
that 95 per cent of the firms who rent either the elec- 
tric water cooler or packaged air conditioner wind up 
making a purchase of the same. Many factors con- 
tribute to this, first being the fact that the rental 
amount is usually charged off as a down-payment in 
the amount of purchase; second, the fact that neces- 
sary plumbing installation makes the office manager 
loath to part with his equipment; and lastly, the fact 
that the price of such equipment may be easily 
budgeted off as part of operating cost. 


St. Louis Firm Makes a Profit 


For a better picture of the possibilities in the field, 
a St. Louis concern is noted which has been renting 
and selling coolers and conditioners successfully for 
the past eight years. The firm both rents and sells 
water coolers and air conditioning, and during the 
war was able to maintain a large enough stock to keep 
its business up to normal. Standard practice is to 
carry a “stock” of approximately 25 water coolers, and 
as many packaged air conditioners as can be obtained, 
Tunning up to 50 units at a time. Rental “selling” 
activities begin early in the year, around March 1, so 
that office holders will have plenty of time to think 
the propositon over before a real emergency exists. 
The company uses direct mail and newspaper adver- 
tising to remind its prospective customers to get their 
orders in early, or else risk disappointment when the 
hot weather comes along. The important thing, the 
Management indicates, is to get prospects thinking 
about either water coolers or packaged air condition- 
ers well in advance of the time the equipment will 
actually be required. 

The firm’s promotion is handled largely by direct 
mail, with a series of three or four mailings being 
directed to past customers asking for new prospects, 
and to selected new leads. “Prospects” which fit read- 
lly into the office supply classification include lawyers, 
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By BERT MERRILL 


Field Reporter 


doctors, dentists, real estate offices, insurance offices, 
and general business offices of all types. All of the 
mailings are “packaged” types, including complete 
information on all rental equipment from room cool- 
ers through water coolers up to large-scale package 
air conditioners. The copy in the direct mail is built 
around the comfort and convenience that each of the 
products affords its owner during the summer months. 
Water coolers are generally promoted as a year-around 
item, and packaged air conditioners as a “summer 
special.” Direct mail alone has been found sufficient 
to provide a steady stream of prospects, but, of 
course, personal selling by office supply salesmen would 
considerably enhance the operation. The best plan is 
to operate ona “first come, first served” basis, accord- 
ing to the St. Louis firm, urging established customers 
to get their orders in early. The first days of warm 
weather invariably brings in a deluge of phone calls 
by office holders who have decided at the last minute 
to arrange for the service. Many of these are disap- 
pointed. 


Rental Prices Are Listed 


Standard rental prices are $95 a year for anyone of 
four lines of electric water coolers, the $95 rate includ- 
ing the option to buy, and covering one season’s free 
service on the equipment. The water coolers them- 
selves sell for $222.50 and $235. Packaged air condi- 
tioners are rented for $225 a year, this amount being 
applied as a down-payment on the ultimate $595 price 
for the three-fourths ton console type most often 
rented. Here, too, one season’s free service is given, 
with a four-year mechanical guarantee. 

The rental agreement specifies only the period dur- 
ing which the equipment is to be furnished, and gives 
a few simple instructons for operation. The renter 
himself must take care of plumbing installation, such 
as in the case of a water-cooled air conditioner. 

As pointed out before, 95 per cent of rentals turn 
out as sales before the end of the season. Thus, rent- 
ing gives the customer a “trial period” in which he 
may convince himself of its value, which is highly 
agreeable to the renter. With as many as 400 pieces 
of equipment rented each summer, as many as 200 
sales may be derived. 

The office supply firm going into this field must 
undertake to either service and keep operating all 
equipment it sells, or make an iron-clad arrangement 
with an electrical service firm to maintain satisfaction. 
This can best be done by setting aside a certain 
amount of the purchase price, or rental income to 
cover warranty maintenance. Both the water coolers 
and packaged air conditioners can be displayed simul- 
taneously with office furniture—making this field a 
“natural.” 
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Merchandising Field Enlarged by Selling 
Room Cooling Equipment 





VI“ RUTHERFORD, publicity director and executive 
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Insures Comfort in Offices 


“The cooling equipment, which we are now featuring 
in our advertising, and which will be one of the leading 
avenues of volume and profit during late spring, sum- 
mer and early fall is, of course, com efficient in 
the matter of insuring comfort in tl fi thus 
equipped,” says Mr. Rutherford. “In a f 
example, where four or five pers thi 
cooling outfit, which retails f ( $ be 
placed in the center of the room and m- 
fort. It replaces the necessity of a fan on every desk, 
and its operation costs not much m t 1 that of a 
single fan. It doesn’t blow papers all over t floor 
Like a really effective fan, it doesn’t one person 
offensively and another inadequately. A there’s no 


danger of someone knocking it over or « ° cloth- 


ing and fingers in it.” 


In promoting this profitable line in stationery 
store and thus creating almost a universa! appeal for 


nstra- 


are 


the product, good newspaper advertis 
tions, and personal promotion by the sales f 
all used effectively by Schooley’s. 

Emphasis in newspaper advertising is placed on the 
sturdiness of this cooling device, which may easily be 
moved from floor to floor or room to room. 

Mr. Rutherford points out that there is no need, 
with this type of cooler, to post “Fragile” or “Caution” 
cards requesting persons in the room not to touch or 
jar the circular cooling units. 

“There are no weak parts in our cooling units to 
warp, crack, break, or get out of repair easily,” he 
states. Emphasis of this point proves effective promo- 
tion because office managers and other potential cus- 
tomers have a genuine prejudice against a device 
which has to be guarded by caution signs, or which 
is of fragile construction.” 

In newspaper advertising reaching not only most 
residents of Greater Kansas City but those living with- 
in a radius of 100 miles as well, the publicity stresses 


rce 
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By J. L. SIMPSON 

Field Reporter 
(Interview with M. R. Rutherford of 
Schooley Printing & Stationery Co., 
Kansas City, Mo.) 


the tst 2 performance of the cooling unit line 
v e thousands are in use. The appeal 
can ¢ y a intain of air’ in 
hon n your Office, or store, by 
m of r cooling units, the 
tan 
Wl t ffective stationery store 
n tn m t of “univer- 
Ir. Rutl d the ible to ex- 
re adv an r factor in 
F ( d its s effectiveness 
nbe hat the S? 1 Times are the 
itan newspapers between St. Louis, Mo, 
( Hence, these papers are read almost 
ecially by business people, our source 
( Ss, in towns distant as Lawrence, To- 
a, Liberty, Leavenworth, Lexington and Olathe, 
Kans ithin 100 miles of Kansas City. 

ea tilize the selling power of this out-of-town 
S usinessman reads the 
S in ; ion to his own 11 paper, our appeal is 
mers in such wns as directly as t 

our potential customers right here at home 
First of all, in pricing our units, we use the phrase, 
F.O.B. K s City, M which explains clearly 
enough that we can and will ship our cooling units 


aps a more important point, 
tical demonstra- 


anywhere. Next, and perh 


W é y and willing to make prac 

tions in any surrounding town to prove to the cus- 

tomer just how effective and satisfactory our units are 
Make Effective Demonstrations 


“When we get a call for demonstrations in Lexing- 
ton, Leavenworth, Topeka, or elsewhere, we arrange it 
as soon as possible, for the prospective customer’s con: 
venience. We transport a cooling unit to the home, 
office, hospital, store of whatever site the prospe¢l 
indicates. Then we hook it up, and show him just whal 
our outfit will do, right where he expects to use it.” 


Mr. Rutherford cites as specific example of such 
recent demonstration the one given in a bank at Le® 
ington, Mo. “The bank building is about 140 feet long 
and for demonstration the president asked me to sté 
into a small office near the entrance, perhaps 30 feel 
from the door. So I hooked up the unit and let i 
‘show its stuff’ to the prospective buyer. A startlinf 
incident, showing that our unit really works, happenel 
within five minutes. At the rear of the bank, over lll 
feet from the cooler, a young lady was at work in # 
office having an opened door. This was springtime ant 
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not overly warm. When my cooling unit was in active 
demonstration of its own effectiveness, the young lady 
left her typewriter and came clear back to the front 
door to see what was cooling off her room. ‘I thought 
someone had left the front door open,’ she explained 
to the banker and myself. She looked into our small 
office, after finding the front door was closed, and had 
a good laugh when she discovered the cause of her 
sudden chill. That was one of the best free recommen- 
dations we ever had, for the story soon spread in the 
small town. It resulted in a good many additional sales 
in Lexington besides the initial one to the banker. 


Claims Which Are Made Good 


“Of course, that is an extreme example and we do 
not make a Selling appeal which guarantees the cool- 
ing off of a room more than 100 feet from the unit. 
But, we keep within modesty and factual limitations 
when we show that our unit will cool the entire floor 
of a home quite effectively if doors are left open; that, 
in a large office housing several workers each one may 
work in perfect comfort when the unit is centrally 
placed; that any single room, no matter how large 
(within reason, of course) can be made comfortable; 
that hospital rooms or even larger units containing 
several people, can be made comfortable during the 
hottest summer days; and that any store of average 
size can be satisfactorily serviced by one unit. We 
claim that larger stores, such as department stores, 
can be made comfortable by the correct number of 
units strategically placed. And as for homes, the units 
can be handily removed from floor to floor, or room to 
room, when only one cooler is purchased.” 

Obvious advantages of multiple sales of cooling units 
are pointed out by Mr. Rutherford, and actual ex- 
amples cited. “For instance, we sold several hundred 
of these units to the United States Government in 
open competition with other firms merchandising 
various types of units. In sales to hospitals, large 
stores, and similar customers, we have often sold a 
considerable number at one time. 


“However, our broadest field, and one where demand 
is constant, is to the small store, home, office, or sim- 
ilar place, where one cooling unit will do a pretty 
good job of creating comfort during the hot months. 
Of such potential customers, there are thousands, and 
our advertising and demonstrations are designed to 
reach all of these in our trade territory. One great 
advantage in making an initial sale through demon- 
stration, in the smaller towns, such as Lexington, Mo., 
is the fact that the first purchaser becomes our best 
advertiser in that town. He talks about our unit, usu- 
ally boasts about it, and the result is in many addi- 
tional sales in such towns, when one initial sale is 
made.” 


A fan within the unit forces the air through the 
sides with sufficient force to cause it to circulate 
through a room, or through several rooms, if the doors 
are left ajar, Mr. Rutherford explains. Not only the 
“four corners” of an individual room, but the several 
rooms on a floor are cooled by the “quiet, swirling air 
currents.” 


Emphasis has been placed upon this type of equip- 
ment being successfully retailed in a stationery store, 
because it has an appeal far beyond almost any other 
line, and reaches many customers outside the regular 
patrons of a store of this type. But Schooley’s is just 
as successful in merchandising other regular or con- 
ventional lines, such as stapling machines, of which 
they carry three standard brands and sizes. Their 
lines of loose leaf supplies and Postindex Visible Sys- 
tems are promoted with the same vigor as the cooling 
units. Another factor in their success is their very 
adequate and well-planned advertising in the yellow 
sheets of the telephone directories, Mr. Rutherford 
states. A relatively large space is used, listing many 
of their leading lines, including social stationery and 
wedding announcements. Good advertising, with dem- 
onstrations, wherever asked, and guaranteed satis- 
faction in stationery lines, of all types, are factors in 
the unusual success of this Kansas City stationery 
firm. 











(Photo Courtesy Bettman Archives) 
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Selling and Renting for the Movies 









INCE THE ESTABLISHMENT of its branch office 

furniture store in Beverly Hills, the heart of the 
moving picture industry, the Miller Desk & Safe Com- 
pany of Los Angeles, Calif., has established even closer 
relations with that industry than it formerly had. 
The matter of furnishing offices for moving picture 
executives and directors, as well as the matter of 
rentals for moving picture scenes, have received new 
impetus. 

Both of these phases of the office furniture business 
are profitable and pleasant, according to Leo Miller 
and Herman J. Klein, the young men who head up 
the activities of the company. 

One of the accompanying pictures shows a moving 
picture set-up of a large insurance office seen in a 
recent picture (“Double Indemnity”). Another shows 
the interior of the “Blendon Home” in the Philo Vance 
picture. Furniture must be chosen with great care 
for moving pictures for exactness in detail is one of the 
most important things adhered to in the industry. 
Mention also might be made of a safe imported from 
England and used in “Road to Utopia,” starring Bob 
Hope. 

Colors in desks is a specialty with The Miller Desk 
and Safe Company, a feature of the business given 
momentum by the Beverly Hills location. There is a 








By STAFF CORRESPONDENT 
(Interview with Leo Miller and Herman 


J. Klein, Miller Desk & Safe Company, 


Los Angeles, Calif. ) 


decided tendency in the moving picture area to go in 
for color—a tendency to get away from the prosaic. 


Sales of the new and unusual, such as triangular- 
shaped desks (Fletcher), are not difficult in the west 
sections of the Los Angeles area for the moving pic- 
ture influence removes hesitation about accepting new 
things. Nobody there waits for the approval of an 
aunt or a grandfather—the customers are pleased 
when furniture is a bit startling in its modern design. 
After all, the triangular desk fits in well in a smal 
office and is conserving on space. Small upholstered 
office chairs have a good run also, for they are prac- 
tical in this same respect. 


The new branch store in Beverly Hills, described in 
this publication a few months ago, has to-date been 
visited by a great many moving picture men, some 
dropping in to offer congratulations, but others defi- 
nitely on business with the thought of service fitting 
into their needs. 


MILLER FIRM SUPPLIES MOVIE SETS—Rental of 
furniture for movie scenes has become a profit 
able business for the Miller Desk & Safe Co. of 
Los Angeles, operating branch office at Beverly 
Hills, Calif. Upper left installation was for in 
terior of the “Blendon Home” in a Philo Vance 
picture. Lower right is a setup for insurance office 
in “Double Indemnity.” Lower left is a typical 
installation of a triangular-shaped (Fletcher) 
desk, popular in the Hollywood area. 
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small HEN a man has a comfortable chair, he 
istered does more work and better work ... and 


prac-F he’s apt to be better satisfied with his job. 
! Correct seating—which means a Goodform 
bed in : 


> been 
some} isa paying proposition. Take a man making $1.50 


Aluminum Chair, adjusted to each individual— 


s defi-f an hour. In an uncomfortable chair, he tires 
fitting quickly, has to get up frequently for relief. Give 
him this comfortable Goodform and he’s bound 
to spend at least 15 minutes more a day at pro- 
ductive work. Results pay for correct seating in 


six months, or less. 


ental of 5 é Sts. 

| profit Goodform is lower in lifetime cost than any 
Co. d§ other office chair you can buy. After years of 
Beverly 4 ie 2 , 

for in} ‘SerVice, it is just as comfortable and good-look- 


Vancef ing, just as light and strong, as it was when new. 


e office 4 ; , , 
Welded aluminum never gets splintery or rickety. 


typical 
letcher)}- The satin-smooth anodic finish stays bright and 
ad. 


attractive. In short, figured on its long useful life, 
a Goodform Adjustable Aluminum Chair costs 


you less than two cents per working day. 


See this Goodform No. 2125, the man’s chair, 


at GF dealers and branches. Now available for 





prompt delivery. 


GOODFORM 
Adjustable 
ALUMINUM CHAIRS 


=a 


4 product of THE GENERAL 
FIREPROOFING COMPANY 


425 East Dennick Ave. 
YOUNGSTOWN 1, OHIO 


GOODFORM ALUMINUM CHAIRS « 
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This advertisement is being 
run in leading office maga- 
zines to help GF dealers seli 
GF metal office furniture. 





3 j \ | . 
Chair shown is Goedferm Neo. as \ \ 


METAL FILING CABINETS e STEEL SHELVING 
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SYMBOL OF 
INTEGRITY 


The ALMA trademark is the symbol of an 
organization which has the vision to set its 
own standards and the courage and inde- 
pendence to maintain them—in a word— 
a symbol of integrity. Maintaining and im- 
proving the quality of ALMA desks is a 
personal challenge to every member of 
this organization. "To try to do better 
what others do well'’ is the goal to which 
we constantly aspire. 


That ALMA Desks have earned recog- 
nition among desk users everywhere is a 
source of personal gratification and pride. 


You can always depend on ALMA Desks. 


ALMA DESK COMPANY 


HIGH POINT, N. C. 


MEMBER OF THE WOOD OFFICE FURNITURE INSTITUT! 


RR TNE he 
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Specify 


CHAIRS by 
HIGH POINT 














If you specify “Chairs by HIGH POINT” 
on your bids. chair buyers will know you 
are offering years of sterling office chair 
performance. They have learned that 


HIGH POINT Chairs are built to take 





the grueling grind of daily use. They 





know sitting comfort is assured. 


So make a habit of specifying “Chairs 
by HIGH POINT.” The extra value will 


please your customers and yield an ex- 





cellent profit for yourself. 


HIGH POINT 


BENDING & CHAIR CO. 
SILER CITY, N. C. 
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0 Rooke Pile 


For too many years folks in offices 
have put up with the noise of 
banging file drawers. Now, thanks 
to quiet, easy-to-operate Rock-a- 
File, filing has become a truly 
“‘silent”’ business partner. Rock-a- 
File’s revolutionary side-opening 
compartments “rock’’ open and 
shut noiselessly and effortlessly at 
finger touch. 

But quiet operation is only one 
of Rock-a-File’s many exclusive 
features, each one a major advance 


A Nationally Advertised Product 
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in filing ease, efficiency and econ- 
omy. Rock-a-File provides the 
same capacity as ordinary files in 
less than two-thirds the floor space! 
All compartments can be open at 
the same time—can remain open 
if desired. Two or more persons can 
file simultaneously without the 
slightest confusion or delay. 

Write or wire today for complete 
information about Rock-a-File— 
the first basic filing improvement 
in more than 50 years. 
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*Reg. U.S. Pat. Off. Patented 


ROCKWELL-BARNES COMPANY 


Specialists to the Stationer since 1903 


35 East Wacker Drive Chicago 1], Ill. 








Here’s How Rock-a-File 
Solves Filing Problems: 


COMPLETE ACCESSIBILITY — Entire 
contents accessible to two or more 
persons at once. All compartments 
can remain open. 

TIME SAVING — Open compart- 
ments do not block access to others 
in cabinet. No waiting to get at 
contents. 

LESS TIRING— Perfectly balanced 
compartments open and close effort- 
lessly at finger touch. Fewer open- 
ings and closings. 

TOPPLE PROOF—Open compart- 
ments project only slightly — gravity 
center always within framework 
ECONOMICAL 
—Supplies last 
longer. Folders 
slide in and out 
sideways. No 
more mutilated 
tabs, guides. 
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n? DIXIE CHROME PRODUCTS 


jesctiPn . 2509 Oakland Avenue Dallas, Texas 


write, 
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. Ff OFFICE FURNITURE 


IRIN LEATHER FURNITURE. 


315 WEST 47th STREET 
NEW YORK 19, N. ¥. 


THE COUCH WITH THE ADJUSTABLE HEAD REST 


Adjustable to five positions each assuring complete relaxation 
and comfort... smart in appearance and modern in design ... 
skillfully constructed and covered with the newest tearproof 
and waterproof plastic materials in a variety of colors. 


NEW 
LIST PRICE: 
$105— in 
DURAN 
PLASTIC 
n $120—in 
The “Leisurest” couch is now being featured — 
in Leading Trade Publications to Doctors, Den- 


é VINYLITE 
tists, Institutions, Purchasing Agents, and Ex- % 
ecutives. 


It will pay you to look into “Leisurest’. Write Today! 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET 
NEW YORK 19, N. Y. 
Dept. O. 
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FOR THE EXECUTIVE OFFICE 


Genuine Walnut! 
Custom Quality! 










ATIONAL 


(= 
¥ ee 








The line of executive office furniture that combines beauty of design with top 
quality materials. Get in on this seller’s market now with National Cabinet Co. 








Genuine Ww alnut Throughout National Cabinet executive office furni- 
Interior and Exterior ture is matched to perfection in suites 
36° x 69" x 30 including:—Telephone Cabinets, Tables, 


Bookcases, Director’s Tables, End Tables. 





Metal Pulls—Cast—Satin Brass 


CUSTOM QUALITY BY MASTER CRAFTSMEN 


Write for Details Now to Assure Early Deliveries 


NATIONAL CABINET CO. 


21 - 24- 44th AVE., LONG ISLAND CITY 1, N. Y. 
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IT’S 3 TIMES WISER TO HANDLE 


] THE LINE OF LEAST 


Sales RESISTANCE! 


Time-tested, international reputation 
for highest quality craftsmanship 
puts HERCULES products first on the 


y] THE LINE OF GREATEST 
"i Sales VERSATILITY! 


HERCULES offers complete coverage 
of the field ...a top-quality product 
for every purpose, for every pocket- 
line means 


Tana xy, 


3 THE LINE PACKED WITH 
Sales PROMOTION! 


HERCULES products are _ sales- 
powered with an efficient, aggressive 
advertising and promotion program 

. keyed to the tempo of today’s 


book. This diversified 


‘best-seller’ list. Handsome, handy 
more sales, turnover, better profits. 


display stand promotes buying. 


HLERCOLES 


SECURITY 
CHESTS 


Model FC-6 
List Price 


$24 


market ... pre-selling your customers! 


HERLULES 


ALL-PURPOSE 
SAFES 


Model XXC 
List Price 


$43 


Furnace-Tested 









Furnace -Tested 





Certified Certified 
ONE HOUR ONE HOUR 
SMNA LABEL 


SMNA LABEL 


This rugged unit incorporates a circular tongue-and- 
groove door-joint for positive heat seal. Electric- 
welded double steel walls. Thermo-Cel insulation. 
Three-tumbler combination lock connected with 
heavy locking bolt. Fixed studheads on hinge side. 
Modern grey or green finish. Weight: 125 pounds. 


1 

i 

| 

| 

1 

! 

| 

| 

| 

| 

| 

I 

i 

! 
Built like a safe with electric-welded, heavy-gauge ! 
steel plates inside and out. Thermo-Cel insulated. 1 
V-groove moulded lid for fire seal. Paracentric pick- | 
proof key lock or combination. Soft, felt-like maroon i 
flox lined. Handsome pin-seal wrinkle grey or green " 
finish. Weight: 65 pounds. Inside dimensions: 13” x , 
915” x 534”, 
‘i 

| 

1 

! 

1 

] 

| 

! 

! 

1 

i 
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PLERCUOLES 


SAFE-DEPOSIT 
BOXES 


Mode! HDB 
List Price 


ERCULE | 


WALL SAFES 


Model WS 9IIA 
List Price 


$3350 


Furnace-Tested 


$1250 


Furnace-Tested 
Certified 





HALF-HOUR Certified 
SMNA LABEL ONE HOUR 
SMNA LABEL 
The top value in the field. A proven sales-getter is this Model WS 911B 
Heavy steel exterior and modernly designed unit of List Pri 
interior walls. Insulated heavy gauge steel plates, elec- ist Price 
throughout with Thermo- trically welded. Thermo-Cel $3650 
Cel. Drawer front features insulated. Three-tumbler com- sa aca 


bination lock controls twin 
operating bolts. Easily installed flush to wall for 
simple concealment. Maroon flox lined. Weight: WS 
911A 47 pounds. WS 911B 55 pounds. 

Write TODAY for Your FREE Copy of 


“TEN TESTED WAYS TO SELL MORE HERCULES PRODUCTS” 


fire-seal V-shaped flanges and 
a paracentric pickproof key lock. 
ws at Modern grey or green, 
- pin-seal wrinkle finish. 
Rr Weight: 24 pounds. 


MEILINK STEEL SAFE CO. 
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THE OFFICE CHAIR WITH THE 
" 5 STAR FEATURES 


Easy Swivel 
Aluminum 


Adjustment 
te Comfort Fit, 


UPHOLSTERY ; 
in Duran, Koroseal j RITEFORM’S 

or Naugahyde, eines F styling, beauty, 
: nwa performance 


brown, green, - wt =, 
oon, . é " : 
ater. 0 den » at lead the field. 


Frames: grey, 
brown, green. 


le form CHAIR CO. Inc. 
43 S.OXFORD: ST.PAUL 5 MINN. 





RITEFORM SETS THE PACE 


Dealers who concentrate on 


with a complete line. From low priced to higher priced models. 
Riteform are assured prompt shipping, personal interest and an outstanding cooperative plan. 


Backed by 22 years experience designing better posture chairs. Dealers always protected by 
Riteform. Build your chair business with what we proudly call America’s finest posture chair line. 


ENJOY N.S. A. SHOW. “Visit Riteform Suite” — (both Stevens 
and Palmer House) — ask hotel operator. Clip for Memo. Get Riteform 
Chair Company — new dealer plan. Territory representatives invite you. 
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ne Yl ; ae. HELE WATSON is glad to announce that it has been able to 

A modern’ bank showing solid cage partitions §=esume fabrication special BANK, COURT HOUSE, 
: with auxiliary rear counters. 

{TT ] MUNICIPAL BUILDING and HOSPITAL contract work. A 

leader in this field for over twenty-five years, WATSON’S 













of 


specialized experience and facilities are again available 
for the production of fine steel record filing and protection 


systems. 


A cordial invitation is extended to all WATSON representa- 
tives, dealers and friends to visit Space 95, NSA Exhibit in 
Chicago, September 28 to October 2. WATSON sales and 
engineering executives will be on hand to welcome you, 


counter showing curtain cases, ~ and to discuss any record protection equipment problem. 
a EOS PE Drop in and hear what's new at WATSON. 


WATSON MANUFACTURING COMPANY, INC. 


Jamestown, New York 






A recent Hospital installation included this — 
_~ Nurses’ Counter with built-in chart rack. __ 





4 


| 














WATSON 


JAMESTOWN,N.Y. 





Typical Court House slope top counters containing 
roller shelves covered with curtains with storage 
counters shown in background. 





oo 


Metal Equipment For BANKS - COURT HOUSES - MUNICIPAL BUILDINGS - HOSPITALS 
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Sell this Distin 


EXECUTIVE : 








teen939% 


SHEDOVG 


Designers and builders of good chairs since 1868—for homes, offices, schools and institutions 
SHEBOYGAN, WISCONSIN 
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ctive Group of 


“DIAMOND CHAIRS 
RADE MARK” 








teaaget 


@ These smartly-designed, well-built chairs appeal to 
men who want to give their offices an air of extra dis- 
tinction and dignity. They combine artistic simplicity 
with spring seat comfort and extra serviceability. Our 
79-year reputation as designers and builders of ‘““Good 
Chairs” is your assurance of customer satisfaction. 


This group is available in Solid Walnut, Birch Walnut 
or Birch Mahogany, Genuine Leather upholstery. Write 
for details of the “Executive Group” and any other 
types in which you may be interested. 


AN CHAIR COMPANY | 
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DO/MORE is a name that signifies more than ( 
leadership in posture chairs. To thousands, large 
and small companies alike, it symbolizes a stand- 
ard of service that assures continuous satisfaction rT 
on the part of individual users. This nationwide | 
recognition adds up to acceptance by both em- wit] 
ployees and their employers . . . the result of 25 det 


years pioneering in the field of posture seating. thay 
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Selecting and Training 


Office Furniture Salesmen 





T IS HIGHLY IMPRACTICAL to consider the train- 

ing of salesmen without first considering the selec- 
tion of the trainee. We are primarily concerned here 
with training the salesmen because the matter of his 
selection is too multiple in scope to be considered in 
detail at this time. 

Because the trained salesman can be no better 
than the raw material with which we start, I wish to 
introduce briefly an ADAPTABILITY ANALYSIS 
SHEET which I believe sufficiently detailed and thor- 
ough to guide us in the salection of the trainee. 

You will notice this sheet has ten different ratings. 
Each rating has a varying degree of desirability. After 
you have completed the rating of the prospective 
trainee, total the score. If the total score rates under 
70, I would suggest looking for another applicant. If 
the score is 70 to 80, you have good average material 
with which to work, and if the score is over 80, you 
have an exceptional man who should prove a valuable 
addition to your sales organiaztion. 


Some Pertinent Questions 
Now that we have selected a trainee, what shall 
we do about him? We can waste good material, or 
we can properly train him and profit by our selection. 
What are the aims of training? What are the objec- 
tives? What do we hope to gain by going through the 
work of training? The most important objective is to 


improve on the laws of average by improving the 
kind and amount of work he will do. 
Every sales task requires physical energy. It re- 


quires character and ideals. It requires the projection 
of personality and persuasion. It requires directed 
intelligence. It requires confidence and a sincere desire 
to serve. It requires the ability to plan ahead and a 
purpose to plan for. It requires many things that go 
to make up a salesman’s attitude, including the state 
of mind from which he approaches his task. These 
things we usually call the salesman’s morale. 





ADAPTABILITY ANALYSIS SHEET 
Job Evaluation for 
Date Interviewed by 
2 points ) points 7 points 
Health Poor or Go 
bad record 
Listless 


Score 
Score 


10 points 


od Very good Excellent 


Energy Average High Bounding 


By MAX C, VAUGHT 


Gunn Furniture Company, 
Grand Rapids, Mich. 





(Address as presented before the 
National Stationers Association 
Regional Meeting in Cincinnati, 
Ohio, last spring) 


All these are matters for training. Anything and 
everything that aims at the salesman’s development 
is training. All of the inspirational talks, all the pep 
baloney, all of the enthusiasm and all of the goals 
to which we can point will mean only frustration to 
the salesman who does not know the route to get 
there. All of our training is for the purpose of help- 
ing him to know and to follow the route. The extent 
to which he has the route under control is the measure 
of the effectiveness of the training we have given him. 

We must remember that no amount of training will 
replace the need for perpetual supervision, nor pro- 
vide a substitute for the salesman’s own hard work. 


Objective for Sales Training 


The objective of a salesman’s training, then, is for 
the purpose of giving direction to his work, utilizing 
his energy to the fullest degree, obtaining sales, build- 
ing good will for the company, and promoting future 
sales. 

In our case, we ourselves must do the training. If 
we were establishing a school for the purpose of sales 
training, we would look for certain definite qualifica- 
tions in the instructor that we would employ. It has 
been aptly stated “If the worker hasn’t learned, the 
instructor hasn’t taught.” 

We, as businessmen, may or may not have the 
necessary qualifications of an instructor. It might be 
well, though, for us to remember some of the qualifi- 
cations and.use them as a check list against ourselves. 

—1. Like the people you train. Take delight in their 

success. Be proud of their progress and show it. 

—2. Think clearly, concisely, and do not confuse 





Speech Hesitant or 


broken 


Person Poor im 
ality pression 


Dress Sloppy or 
dandy 


Inte] Dull on 


‘gence slow witted 


Self Timid or 
‘oni confused 
lence 


Social Obnoxious 
levelop - 

ment 

Attitude Ne gative 


‘oward 
Sales 


Very calm 
or very 
jittery 


TOTALS 


Nervou s- 
Ness 


Uneonvine 
ing or 
wandering 
Gets by 


Neat but 
bad taste 


Normal 


Obviously 
trying for 
more self 
confidence 
Often dis- 
liked or 

neutral 


Wants to 
try—doesn't 
know 


Average 
calmness 


Fluent 


Good im 
pression 


Neat and 
good selec 
tion 
Above 
average 


Average 
assurance 


Gets fair 


acceptance 


Likes sales 


work 


Tenseness 
but con- 
trolled 


Convine 
ingly 
fluent 
Excellent 
impressior 


Excellent 

in neatness 

& selection 

Exception me 
ally alert 

and keen 


Extremely 
confident 


Quite well 
liked 


Complete 
desire to 
sell 


Intense & 
deliberate 


OFFICE APPLIANCES, September, 1947 


the trainee with generalities. Remember he 
is new. He is just starting at the bottom and 
what seems elementary to you may be confu- 
sion to him. 

Be tolerant. The trainee’s apparent stupidity 
may be honest confusion because you have not 
been sufficiently explanatory. Don’t show an- 
noyance, don’t be impatient with him. It only 
increases his confusion and adds to his doubt. 
Use your sense of humor. The leader who can 
turn a joke on himself and take a bit of ribbing 
is able to get close to the trainee where a snob, 
stuffed shirt or a sorehead never will. 
Control your voice. Make it as pleasant to listen 
to as nature permits. Enunciate clearly. Care- 
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less speech is an expression of careless thought. 
Wandering speech is an indication of wan- 
dering thoughts. 

-. Remember you must accept the full responsi- 
bility for the trainee’s success or failure. If he 
fails, you have failed—his success is in reality 
your success. 


Make a Plan and Follow It 

Let us consider the actual plan of his training, 
make a plan, then follow that plan exactly. To 
make a plan of training we must determine the 
specific aims. These will differ somewhat with each 
equipment dealer, depending upon what the sales- 
man is being trained to sell, but the usual objectives 
or outline of the training program will be found as 
follows: 

—l. Product information. 

—2. Service information and performance. 

—3. Salesmanship. 

—4. Operating procedures and company policies. 

—5. Personal development. 

A survey of a number of the largest equipment deal- 
ers has disclosed that these aims are, in most cases, 
actually being covered successfully, though perhaps 
without identifying them as we have. Some of the 
dealers were found to have a very haphazard, inco- 
herent, unplanned, so-called training program. 

I suggest to you the following program of training, 
but I would like to tell you that it is not a hatched- 
up scheme. It is actually a composite picture of some 
of the most successful training programs I have en- 
countered. It is not my own idea, but proven ideas 
that have been in actual successful practice. Let us 
go back to the five points and apply them specifically. 


1. PRODUCT INFORMATION 


Where better can the trainee obtain information 
about the products you buy and their source of pur- 
chase than in your receiving and shipping room? 
His first step in training, therefore, should be a pe- 
riod of three months in receiving and shipping. 


2. SERVICE INFORMATION AND PERFORMANCE 


From the receiving and shipping room he should 
be assigned to repair and service of products—items 
that need service in the store for the first half of 
this period and outside service as well for the sec- 
ond half. Inside service will give him the technical 
knowledge because of damage in transit and fac- 
tory errors. Quite often outside service is more a 
matter of selling than of repair. The buyer may 
think he has cause for complaint and often it is 
just a routine matter of something that he has 
forgotten to do. One of the distributors of dicta- 
tion equipment recently told me that 40 per cent 
of all their service calls originated with the user’s 
forgetting to turn on the switch. Calls of this kind 
require finesse to avoid insulting the customer or 
making him feel embarrassed. Sometimes outside 
service calls, when justified, may cause the cus- 
tomer to feel that the product he has purchased 
from you is of an inferior quality or a lemon. Here 
again, the service man becomes a salesman. If he 
is to sell the customer the idea that the necessity 
for this service call was the end of his trouble and 
re-establish the customer’s faith in and enthusiasm 
for the item that he has purchased. Here the 
trainee receives his first actual customer contact, 
and the results he obtains here are an important 
index to his ability. He should stay in the repair 
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and service department throughout the second three 
months of his employment. 


3. SALESMANSHIP 
A part of this training in salesmanship, as we 
will see, has been going on for the past six months 
that he has worked. The additional training we 
will discuss now. 
Statesmen are born but salesmen are made. To 
teach a man to serve intelligently is to teach him 
the art of selling—the most important step in his 
training. After his six months have elapsed he is 
graduated to floor sales. Naturally, in the begin- 
ning he will simply observe the seasoned men in 
their operations. Gradually he will assume actual 
selling under senior supervision and finally he will 
be able to continue his floor sales unaided. 
Another facet is his extracurricular training. 
During his employment with you, beginning imme- 
diately with his entry into your firm, he should 
have a fundamental course in salesmanship. Such a 
course should be comprised of weekly meetings with 
the established sales organization. In addition, I 
suggest that he be enrolled in night school, if one 
is available in your city. If no night school is avail- 
able there are several good correspondence courses 
that can be selected as a substitute. Naturally, the 
night school is the better but, if unavailable, the 
correspondence school will serve very well to stim- 
ulate thought in the right direction. 
I believe most of you have been holding period- 
ical sales meetings and teaching “How to Sell.” Dur- 
ing the trainee’s time of training these meetings 
should be held at a specified time, at least once 
each week. The various factory representatives 
who will attend these meetings, if you ask them, 
can be of real help in your training. Try to get as 
many of them as possible to conduct a meeting. 
Their effort, while directed toward a single line, 
will give a broader viewpoint to the trainee. 
In approximately six or eight weeks after he has 
graduated to floor sales he should be taken outside 
with your senior salesmen to observe their methods 
of operation. A few weeks later he should be given 
selected accounts on which to call so that he will 
spend the last part of this period both in and out 
of the store. 
There are several firms that are now producing 
sales manuals. These will be helpful to your trainee. 
A very complete one that is soon to be available 
to you is being prepared by WOFI. This one deals 
with selling as such and progresses into decorative 
harmony, color dynamics and office efficiency. ! 
recommended most heartily that this be used. 
The length of this phase of your trainee’s train- 
ing period will depend almost entirely upon himself. 
The average time consumed is three months, bring- 
ing his total employment to nine months. 


4. OPERATING PROCEDURES AND 
COMPANY POLICIES 


The actual working policies and procedures ht 
will have absorbed in the nine months that he has 
been working with you. He must be given a back 
ground or a history of your company to teach hill 
the reason, the WHY of each of your products 
He must understand the reason behind the polit 
to be in accord with them. Without faith, without 
belief in, and without enthusiasm for your com 
pany, you will not have his best and wholehearté 
effort. This part of his training cannot be delt 
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gated. You, personally, must do it. Private chats 
with him at various times during this training 
period is recommended as the most effective proce- 
dure. One of the reasons, we observed overseas, 
that the German army was inferior to the Amer- 
ican army, was because the German was taught 
to obey blindly without question, while the Amer- 
ican was told the reason for his action. Teach your 
trainee the WHY behind his effort. 


5. PERSONAL DEVELOPMENT 


His personal development is actually in progress 
from the time he is born. It is being shaped by 
you and your associates from the time of his em- 
ployment with you. Throughout this nine months 
of training he will need some coaching and he will 
need some criticism. He must develop confidence 
without cockiness and must lose any nervousness 
or feeling of ill-ease. He must learn to get along 
with his associates, but not always give in to their 
ideas and ways. He must learn to think honestly 


and with an open mind. He must learn to project 
his personality to get his own ideas accepted. A 
hint of his bad mannerisms, a pat on the back for 
his good ones, will shape him to the mold of a man 
to do a successful job. 

As a polishing process for this finished salesman 
which you have developed from the raw material, 
I suggest that you select two or three or four of the 
factories from which you buy a great portion of 
the specialty he is to sell and send your man to 
these factories, allowing him two or three days at 
each plant. 

I believe if you follow along the lines of this 
training program, you will not only have developed 
a salesman that will be a credit to your firm, but 
you will have had a part in building a man who 
will do justice to his community, who will take 
pride in his citizenship and in the American way 
of life. You will have done more than just build a 
profitable salesman, you will have helped to build 
a man. 


Feature Every Part of Office in 


Furniture Display 


By STAFF MEMBER 


(Interview with L. J. Henry, 
L. J. Henry Company, Augusta, Ga.) 





HE OFFICE FURNITURE dealer who puts window 

display emphasis entirely upon the executive desk 
is making a serious mistake, according to L. J. Henry, 
head of the L. J. Henry Company, office appliances 
and furniture dealers in Augusta, Ga. 

“We make many office furniture sales simply be- 
cause a clerk or a Secretary in an office admired a 
particular display, and urged the boss to look into it,” 
Mr. Henry smiled. “Therefore, instead of showing 
grand, awe-inspiring displays of executive desks and 
furniture accessories, we quite frequently display office 
equipment set up for the secretary, the bookkeeper, 
or filing clerks, as well.” 

Getting extra interest into office furniture windows 
in the experience of the L. J. Henry Company has 
meant regular insertion of “small fry’ windows. For 
example, in July, instead of showing a completely out- 
fitted office, such as had been used the previous month, 
Mr. Henry made a setup for a receptionist-secretary, 
including a knee-hole desk with a single row of draw- 
ers on the right, a secretary’s notepad, small personal 
file, correspondence baskets on the top, and a sheaf 
of legal forms for eye-appeal. To give the displays 
more authenticity, Mr. Henry also placed a nameplate 
reading “Miss Barbier” on the center of the desk. At 
a glance, any receptionist or secretary working for a 
professional man could see the advantages of the 
knee-hole desk and handy file—and it is almost cer- 
lain that quite a few of them took occasion to men- 
tion the window to their employers sometime during 
the week. 

Remembers “Forgotten Man” 

By the same token, Mr. Henry frequently trims his 
display window for the “forgotten man” in the aver- 
age office—the file clerk, corresponding secretary and 
mailroom employees. One of the most effective win- 
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dow displays he ever used showed a complete card 
index system, as it would be set up for an insurance 
clerk, cotton exchange or other brokerage office em- 
ployee. Included were card indexes handily arranged 
to be reached from a central table with wire baskets, 
outgoing and incoming correspondence baskets, and 
so forth. A sign at the rear of the outfit described its 
usefulness. 

The Augusta office furniture firm was one of the 
first of its type in the South to completely sell out its 
quota of circular files after Mr. Henry arranged a 
clever display to show them in use. Two of the cir- 
cular files, with a small metal desk, handy memos, 
index, and an actual telephone were set in the window 
with a small electric motor arranged to revolve the 
circular file slowly. In this way, with the alphabet 
appearing in sequence before the passersby eyes, it 
was easy to see the time-saving facilities of the cir- 
cular file—and many of them were ordered “on sight.” 


Uses Plenty of “Props” 


Mr. Henry believes in using plenty of “props” in set- 
ting up each display. Thus, when he recently arranged 
one window display to simulate a bookkeeper’s office, 
a desk, chair, fan, desk lamp, pad, and personal file 
were the main fixtures, while “props” such as blank 
books, loose leaf index forms, telephone, wastebasket 
and extra rolls of adding machine tape were added. 
Needless to say, any businessman familiar with book- 
keeping methods instantly recognized the purpose of 
the window—and it proved a talking point which sold 
a lot of new calculating and tabulating equipment. 

“The idea is to show that we are not merely pro- 
viding office furniture for the executive, but useful 
equipment for every phase of office management,” it 
was pointed out. 
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Ideas That Sell Posture Chairs 








HE MOST IMPORTANT factor in selling posture 
_ grate is the proper training of salesmen, and even 
of delivery men, in adjusting such chairs after they 
reach their destinations. 

Such is the assertion of David A. Hendler, proprietor 
of the Wilshire Office Equipment Company, 206 S. 
Western Ave., Los Angeles, Calif. 

“Large sums of money are being expended both by 
manufacturers and dealers in advertising the health- 
ful values of posture seating, individual fitting, and 
other good points; and yet no one to date seems to 
have thought of publicizing such chairs as serving a 
purpose similar to that of an orthopedic appliance”, 
says Mr. Hendler. 

“In reality, a posture chair supports a weak back 
just as a brace supports a weak leg, or at least it will 
do so if properly fitted. In effect, it immobilizes the 
back when the person is in a sitting position. It allows 
no sway, and that is the aid most people with weak 
backs appreciate. 

“It may be all right to have the delivery man merely 
dump certain articles of furniture in certain offices 


Interview with 
DAVID A. HENDLER 


Wilshire Office Equipment Company, 
Los Angeles, Calif. 


after a sale is made (which I question) but that as- 
suredly is not the way to deliver a posture chair at 
an office. If the salesman can not be there to make 
the adjustments at the time of each delivery, then it 
most assuredly is necessary to have the delivery man 
trained so that he can do it. Otherwise, the good 
will effects of the sale may be lost at the very be- 
ginning and the customer may become prejudiced 
against the chair on first use. 

“Too much is being spent on advertising these chairs 
to permit jeopardizing of satisfaction. In our store we 
religiously make a point not only of selling the right 
type of posture chair but also of seeing that it gives 
satisfaction right from the start, satisfaction such as 
an orthopedic brace may give.” 





Ivan Allen, Sr., Helps a Columnist Who Had Chair Trouble 


Morgan Blake of the Atlanta (Ga.) Journal, was a 
columnist with a dilemma—he had to sacrifice his 
chair or his trousers. Writing in entertaining fashion, 
Mr. Blake said: “Some time back Brother Charles 
Railey, superintendent of the Journal building, brought 
me a chair which is the most comfortable I have ever 
had in my office. It is a revolving chair, leather 
cushioned and with arm rests.... 

“But a serious situation HAS arisen and I am in the 
midst of a real dilemma. Here it is: 





“I will sit down in this chair, say 16 times and 
nothing happens. But on the seventeenth sitting I 
will catch one of my pants pockets in the arm of the 
chair and it will rip the seams and tear holes in the 
pants, exposing my underwear to the gaze of the 
pubic. ...” 

The troubled Mr. Blake offered prizes of $1, $.50 and 
$.25 to readers who would provide a solution to the 
problem. 

But the contest had quick duration. 

The alert Ivan Allen Sr., a leading stationer of At- 
lanta, put an end to the columnist’s troubles by donat- 
ing a new chair. 

Mr. Blake wrote happily: “The problem was solved 
in the simple manner of having arm rests with 
rounded ends, instead of square and pointed as in the 
‘Charles Railey chair.’ Now when I sit down too close 
to one side, the pants pockets may catch but they slide 
off without ripping. Thanks mightily, friend Ivan.” 

His chair problem solved, the newspaperman still 
had the task of wading through a mountain of sug- 
gestions from readers vieing for the prize money. At 
last reports, he was still sifting the letters, seeking 
the best solutions for woes already solved by the Ivan 
Allen-Marshall Company’s new chair. 


DUCK HUNTING DE LUXE.—There’s nothing like ease 
and posture comfort for successful duck and goose 
shooting, says Mike McMahan of McMahan Brothers, 
2220 S. Hoover St., Los Angeles, Calif. To prove it, he 
uses one of his firm’s own Sturgis posture chairs, a 
highly popular line with the McMahan’s. Mike claims 
even the birds are curious and unwarily fly low to 
investigate. The birds shown are snow geese; several 
fine ducks were also brought down. The locale is 45 
miles south of Mexicali, Mexico, where shooting from 
a power boat is legal. Mike was accompanied by 
his brother, Walter. 








OFFICE APPLIANCES, September, 194 





she can work better, faster 
and in greater comfort 
— : than ever, because 


Caagta | 

















it as- 
ir at 
make 
len it 
man Posture Chairs are Available 
good 
y be- 
diced Easyrest is today’s outstanding value.in 
il posture chairs. Office workers are finding it tops in 
hairs ; : : ate 
rea comfort . . . cutting fatigue and increasing efficiency. 
right ‘“ Easyrest’s simple, foolproof adjustment allows 
gives any girl to fit the chair to herself in a jiffy. 
ch as There are no projections to snag her 
hose. Attractive pearl-grey finish. For 
Sa style, comfort and quality, Easyrest 
™ is today’s outstanding posture chair. 
$ and 
‘ing I 
of the 
n the 
f the 
0 and 
© the 
of At- 
lonat- 
solved 
with 
in the DEALERS: 









» close Easyrest is one of a com- 
y slide plete line of Steelease chairs 
tice now available to recognized 
il] office furniture dealers. You 
1 stil ; , 
F sug: are invited to write for 
. At prices and catalogs. 

>eking 
> Ivan 

"a 

on rorne 
\onS 

me: 
I 
; 
THE STEELCASE POSTURE CHAIR 
) 
] Manufactured solely by 
§ 


METAL OFFICE FURNITURE CO., Grand Rapids 7, Michigan 


1941 Western Distributors: Hunting-Roberts Company, 2223 E. 37th Street, Los Angeles 11, California 





A 









DAVENPORT 
No. 109 








: E 
6, OFFICE FURNITUR 


In addition to its convenience, the beauty of the 
Cardinal set enhances any office, lends that sought- 
after touch of distinction. 


For the discriminating executive who will accept 
nothing but the best—these practical, luxurious, sec- 


tional pieces were designed for lasting satisfaction. 


All frames are seasoned hard wood. They are double 
dowelled and securely corner blocked. The filling is 
composed of ginned moss and excellent quality felt. 
Double coned springs are used and these are hand-tied 
and knotted with 6-ply twine. Our webbing construc- 
tion in our larger suites is either placed not more than ‘a 


one inch apart and triple tacked, or is Sengs new , CLUB CHAIR 
Cable-Eze web foundation. | No. 109 1-2 
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There’s an 

Army of Desk Workers 
behind each 
Truck Line! 


One of the great industries of America 
is highway transportation. Thousands 
of interstate truck lines cover the na- 
tion’s travel arteries. Transporting 
freight across the country is truly big 
business. The huge trailer truck is a 
familiar part of the American scene. 
OFFICE APPLIANCES, September, 1947 





Less familiar, yet equally important are 
the clerical staffs maintained by these 
transportation companies. It is an ac- 
cepted fact that the right kind of desks 
contribute to the eficiency of these of- 
fices. Wherever a high standard of office 
efficiency is attained, rest assured that 


Imperial Desks are well represented. 
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sive Invincible Concealed Safe Unit. 
(See below.) 
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Filing of letters is faster, neater and 
more efficient with INVINCIBLE’S 
new Positive Locking Compressor. 
Positions easily, locks firmly, releases 
with a finger touch, slides smoothly. 











All three heights come in standard 
letter and legal sizes. All fittings 
are metal. Cradle-type drawer sus- 
pension has super strength for max- 
imum drawer load. 










EXCLUSIVE! INVINCIBLE’S Concealed 














Safe Unit . . . Combination Lock 
equipped . . . asbestos fire protec- 
tion . . . armor plate door . . . full 
height hinge . . . three point lock. 






Concealed Safe Unit is a patented fea- 
ture available only to Invincible Deal- 
ers because only the Invincible line of 
metal filing cabinets has them! It’s a 
sales wedge for home as well as office 
use. IT’S A PLUS FEATURE that brings 


f you extra profits. 
Y for full details on INVINCIBLE, write File Headquarters ... Invincible Metal Furniture Co., Manitowoc, Wis. 
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Here it is! The answer to 


ow to Sell Office Furniture 
More Profitably 


NOW you can get in one comprehensive, loose-leaf book 





the answers to your sales training and merchandising 


problems. 


Four years of research and compilation have gone into 
assembling within the covers of a single volume the accu- 
bd 


mulated ‘‘know-how’’ and experience of thousands of 


successful manufacturers and retailers of office furniture. 





































The ‘‘OFFICE FURNITURE MERCHAN- The ‘‘OFFICE FURNITURE MERCHAN- 
DISER’’ is the first authoritative and really DISER”’’ is conveniently indexed and comes 
complete manual on this important subject. in a file-size loose-leaf binder. Every office 
You will find illustrated and clearly written appliance dealer should have at least one copy 
answers to questions like: for reference and training. ce 


e How to plan office layouts Note: This book has been underwritten by members sie 





of the Wood Office Furniture Institute as a service ee 
e How to conduct sales meetings to dealers. Since it is offered at less than publica- bai 
: 2 tion cost it will be appreciated if you will send : le 
e How to determine quality of check with order to avoid unnecessary bookkeeping. 7 
materials e_.. 


e How to distinguish furniture 
styles 


e How to meet customer objections 


e How to set up effective store & 
window displays 


@ How to sell banks, insurance 
companies, manufacturers 


e How to fit posture chairs to the 
individual 


e How to blend color in office 
furnishings 


Get your copies of the 


“OFFICE FURNITURE 
MERCHANDISER” Now 


Use the handy coupon below: 





Trade Relations Division, Wood Office Furniture Institute, Dept. 12 
807 American Security Bidg., Washington 15, D. C. 


Paekee send Oe q...08scs copies of the new complete, loose-leaf ; 
‘*Office Furniture Merchandiser.’’ Enclosed check for $................ 
($13.50 single copy ; $13.00 each, 5 or more copies). I understand !4 
that if I am not completely satisfied with the ‘‘ Merchandiser’’ 
in every way that I may return it and receive a refund. 


| ee ee vss = es 





Address ne ipiaisncninghemebanesen 


City pees ee Zone State 






Per 


(Clip coupon to your business letterhead, please! Book is available at less 
than publication cost to office equipment dealers and their salesmen only.) 












OFFICE APPLIANCES, September, 194 





234 OFF 


re 





mpare QUALITY 


TYPEWRITER AND 
UTILITY TABLE 


PRE-WAR QUALITY 





AAA 





SELF PULL ON DRAWER 
BEVELED EDGES 


LEGS ROUNDED ON 2 SIDES 
For Smart Styling 





Visit the Wells Exhibit Booth 120— 
N.8.A Convention 





No. 5677 e¢ Size 18" x 32” x27” e %%” No. 5677 


a”) Solid Oak tops, Oak finish « %4” Birch tops, 
Satin smooth finish Legs sd PS Sete 


Walnut finish e 
8/4”, rounded 2 sides e Slide 34” thick Packed 2 to carton 


awe KH” x 4” wi self- 
Roomy Drawer 85%” x 1314” with self-pull EA. LIST 


725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILL 
TEL. HAR. 1100 


— 


OFFICE FURNITURE COM PANRNY 





, 19 FT oreiCE APPLIANCES, September, 1947 235 
























w 
cl/- ells Posture-Rite 
0 Sees 
a 
No. 729 
$ 
9512 EA. LIST 
DURAN—13 Colors 
TOP GRAIN LEATHER 
Colors: Red, Green, Tan 
13 4.0 EA. LIST 
VISIT THE WELLS EXHIBIT—BOOTH 120—N.S.A. CONVENTION VI 
mo] - — 
725-33 SOUTH 
LASALLE STREET 
Sg CHICAGO 5, ILI 
TEL HAR 110 
OFFIECE FU RA ITURE om te me ow. ae. me 6 
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Wells POSTURE-RITE 


Fully Chromed Chairs 











WARRANTED LIFETi ME OpERATION 
VV 





No. 127 
The De Luxe Posture Chair 
With Comfort “BUILT-IN” 


DURAN UPHOLSTERED 


qe Spring Filled Seat 
and Foam Rubber Back 
2” Ball Bearing Casters 














Regular Colors: 
Four Easy Adjustments 


Green, Tan, Brown 
Packed One to Carton 


Adjustable Back Rest 


Adjustable Back Frame 
Colors on request: 
Adjustable Spring Tension 


Red Gray Taupe 
Blue Rose Ivory 
Aqua Beige Black 


Chartreuse Pastel Yellow NEW 
lartreuse aste ellow Low a) AO 
PRICE EA. LIST 


VISIT THE WELLS EXHIBIT, BOOTH 120, N.S.A. CONVENTION With Foam Rubber Seat 
$45.40 EA. LIST 


~» OS Ww = 


Adjustable Height 





725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILL 
TEL HAR 1100 


OFFICE FURAN ITURE COMPANY 


OFFICE APPLIANCES, September, 1947 237 














Wells POSTURE-RITE 


Fully Chromed Chairs 














WARRANTED LIFET;yy-———— TION 
a. i 


No. 227 
WITH 3” SPRING FILLED SEAT 


AND PADDED BACK 
2” HARD RUBBER CASTERS 


MaAsland Leather Fabric 


Adjustable in Height 
Adjustable Back Rest 
Rigid Back 








GREEN 
Regular Colors TAN 
BROWN 


Packed 2 to Carton Unbroken 


sibs $5 Sate 


EA. LIST 


VISIT THE WELLS EXHIBIT 
BOOTH 120—N.S.A. CONVENTION 


OFFICE FURNITURE COM PANY 
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No. 227 





725-33 SOUTH 
LASALLE STREET 


CHICAGO 5, ILL — 
TEL HAR 1100 @ 
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Wells POSTURE-RITE 


Fully Chromed Chairs 

















WARRANTED LIFETimg openATION _ 
Tn ee 





No. 327 


WITH 2” PADDED SEAT 
AND BACK 


CASTER EQUIPPED 
Matsland Leather Galric 
Adjustable in Height 
Adjustable Back Rest 


Rigid Back 


GREEN 
Regular Colors TAN .. ones 
BROWN TAT. 


Packed 2 to Carton Unbroken 


29" 


EA. LIST 


VISIT THE WELLS EXHIBIT 
BOOTH 120—N.S.A. CONVENTION 


725-33 SOUTH 
~ LASALLE STREET 


CHICAGO 5, ILL 
OFFICE FURNITURE COMPANY . TEL HAR 1100 


OFFICE APPLIANCES, September, 1947 239 





























Sales Division, 
220 S. 10th St., Minneapolis 2, Minn., recently announced 
the addition of a new unit in their line of streamliner office 


KOL STREAMLINER OFFICE TABLE—Kol 


tables. No. 230, here illustrated, offers a beautiful top in 
the 26 x 48-inch size available in either maple, birch, oak 
or walnut, plus a functional design in step with apparent 
trend in office furniture. Retail list price on the item is 
$41.55.. The tables are constructed in modern Kol manner 
with finished chrome or baked enamel tubular steel legs 
and framework. Sturdy and distinctive, says the manu- 
facturer, these tables were designed to harmonize with 
Kol desks, yet they will fit into any office picture. They 
are complete with 11-inch built-up tops of high-quality 
hardwood in the finishes previously described. 
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THREE NEW DESKS MAKE BOW ON MARKET.—Serving as 
the basis of the new Michigan Desk Company line that will 
be featured and promoted during the coming season are the 
three new models pictured above. Top: the M1060 com- 
bination wood and steel desk, combining the efficiency and 
strength of steel with the beauty, design and warmth of 
wood. Exterior is Ornamental plywood, a combination of 
genuine wood veneer electrically welded to a zinc-coated 
sheet of steel. Inset shows drawer construction details. Sec- 
ond from top: the square-legged desk, No. 358, one of the 
new ‘300” series. Tops are 114 inch with shaped rim and 
high-grade lacquer rubbed finish. All drawers are dove- 
tailed, have cast metal pulls, and lock automatically by 
center drawer control... Bottom: No. 458, a steel island base 
desk of the “400” line. Tops are 1!/," inch, with shaped rim 
and high-grade lacquer rubbed finish. Drawer features are 

the same as for the No. 358 described above. 





D. & G. EXECUTIVE CHAIR—The new fall line of the 
D. & G. Mig. Co., 480 Broadway, St. Paul, Minn., 
includes many new office furniture items such as the 
No. 3000 executive chair pictured here. This chair is 
upholstered in U. S. Rubber Naugahyde. The seat is 
23 x 21 inches, height is 31!/2 inches and the chair has 
a no-sag spring seat and back. Among other new 
fall items in the line are the No. 77 sectional chrome 
davenport, a companion piece to the No. 5500 series. 
Also presented is an entirely new modern styling 
group, known as the No. 500 series, consisting of a 
three-person davenport, a two-person settee, a match- 
ing chair, and a sectional davenport. A full line of 
chrome table accessories is offered in varied styles. 





NEW WASTE RECEPTACLES—tThis line of Bennett Bilt waste 

receptacles fabricated from heavy-gauge steel is manufac 

tured by the Bennett Manufacturing Co., Inc., Alden, N. Y: 
Story appeared on page 46 of the August issue. 
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NEW FURNITURE 


MASO COSTUMER — A 
d new six-foot all-metal 
costumer is being offer- 
4 ed to the trade by Maso 
Steel Products, 500-32 S. 
Throop St., Chicago 7, 
Ill., makers of office 
tables, utility stands and 
other office equipment. 
Of one-inch steel tubu- 
lar construction, the cos- 
tumer has a one-piece 
welded, non-tippable 
base with four strong 
curved legs tipped with 
non-marring lugs. The 
costumer is available in 
baked enamel, walnut or 
gray, or polished chrome, 
durable plated. Packed 
three of the same finish 
in one package weigh- 
ing 25 pounds, the wal- 
nut and gray finishes are 
retailing at $9.00 each 
and the chrome plated 

finish at $13.50. 














DESIGNED FOR THE EXECUTIVE—This new conference desk 
$6266 (top picture) manufactured by Art Metal Construction 
Co. Jamestown, N. Y., is designed for the operative executive 
who has frequent meetings of small groups right at his 
desk. Room for five or six people to pull up chairs is af- 
forded. Other features include three convenience drawers 
instead of one and a private locker for storage and filing 
of folded documents. Bottom picture is of the improved Art 
Metal executive desk Style A6260 with new gray linoleum 
top and including a built-in waste basket in bottom drawer 
of right-hand pedestal. 
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MURPHY-MILLER OFFERS SWIVEL CHAIRS IN LIMED OAK—Murphy- 
Miller, Inc., Owensboro, Ky., manufacturers of business chairs, announces 
two executive swivel chairs in limed oak. The identifying style numbers 
are No. 1471 (ribbed back) with a companion leg chair No. 1470; and 
No. 1425 as a second chair with a companion leg chair No. 1424, These 
chairs are upholsted in colorful Duran or in genuine leathers. The chairs 
have been styled to match desk made of a similar wood by The Ray- 
mond Co., Inc., Chicago, sole distributors for The Tell City Desk Co. 











RAYMOND INTRODUCES LIMED OAK ISLAND BASE DESKS 
—The Raymond Co., Inc., 666 Lake Shore Dr., Chicago, IIl., 
sole distributors for the Tell City Desk Co., have introduced 
a series c! limed oak island base desks made with recessed 
center back panels. Illustrated is No. 6015, a 72 x 36-inch 
desk, 29!/. inches high. This limed oak desk is also available 
in the following: No. 6005, 59 x 32 inches; No. 6010, 66 x 34 
inches; No. 6020, 80 x 40 inches. Companion tables to com- 
plement the limed oak desks are also available in a variety 
of sizes. These desks have been carefully finished to match 
the line of limed oak chairs made by the Murphy-Miller, Inc. 








<j 


FEATURING A NEW FINISH—Art Metal Construction Co., 
Jamestown, N. Y., is featuring Mello-Gray as a new finish for 
office equipment. Pictured here are the Art Metal Mainliner 
desk and Art Metal files in the color declared to be a warm 
gray, harmonizing with any desired color scheme of walls 
and floor covering. In addition, it is claimed that the new 
finish improves the brightness ratio, making it possible to 
get the full benefit of better office lighting. 
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DOMORE ANNOUNCES DEBONAIRE—A 
new model chair known as the Debon- 
aire, No. 72, has been announced by the 
Domore Chair Company, Inc., Elkhart, 
Ind., a chair which is declared to retain 
Do/More postural features plus a new 
beauty of design. Freedom from “gadg- 
ets” and structural improvements are 
claimed. The chair has a streamlined 
base formed of sheet steel, insulated to 
eliminate objectionable noise. Specially- 
designed bearings in which a hardened 
steel spindle rotates are used. The chair 
is available with or without stainless 
steel decks. The upper structure is of 
Do/More Ply-Craft, which means that no 
metal in the upper structure touches the 
user's hands or body when moving the 
chair or sitting in it. A variety of finishes 
and upholstery materials is available. 


RECENT FURNITURE OFFERINGS 





TORPEDO RECEPTACLE— 
The F. H. Lawson Co. 
Evans & Whateley Sts., 
Cincinnati 4, Ohio, has in- 
troduced this new stream- 
line receptacle, the Torpedo. 
A new development is also 
planned in the form of a 
foot pedal-operated door 
instead of the push type. 
The receptacle’s white 
baked enamel domed outer 
shell is enhanced by a steel 
door and contrasting trim. 
Outer shell, 15 x 37 inches, 
rests on a stainless steel 
band. Weight is 27 pounds. 





JASPER SEATING NEW WOOD CHAIRS—The Jasper Seating Co., Jasper. 


Ind., is introducing two new wood chairs 


in the company’s 400 line. 


Outstanding features include the new scooped-out seat for maximum 


comfort, flush back and all rounded edges. 


These numbers are part of 


the new line which will soon be available to the office equipment trade. 
The swivel chair with arms is No. 400 and the companion chair is No. 401. 
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STYLED FOR THE EXECUTIVE—This new No. 
740 square tube executive chair has been 
introduced by Royal Metal Manufacturing 
Co., 175 N. Michigan Ave., Chicago. The 
flex-spring seat is 21 inches wide at the 
front and 181/2 inches at the rear. Height of 
seat is approximately 171/. inches at the low 
point, adjustable up to 21 inches. Height of 
back from the seat is 18 inches. Chair has 
padded arm rests and tension adjustment. 


OFFER SATELLITE TILTING TOP TABLE—The 
Adjustable Table Company, 117 Michigan W. 
Grand Rapids, Mich., is offering to the industry 
a tilting top table of the Satellite line for drafts- 
man or artist. This table, here pictured, has 4 
top tilting either way. giving free access to the 
work, and can be positively locked in any position. 
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NEW PRIVATE SECRE- 
TARIAL FILE—The Metal 
Fabricators Institute, 176 
W. Adams St., Chicago, 
is sponsoring this new 
item in a Private Secre- 
tarial File, the combina- 
tion letter file and stor- 
age unit accommodating 
everything from books 
and records to the secre- 
tary’s umbrella. It even 
may be used as a minia- 
ture beverage bar with- 
out being suspected as. 
such. The upper com- 
partment is 12 x 1] x 24 
inches and the lower 
13 x 11 x 24 inches. 





CLARIN OFFERS TWO NEW CHAIRS—No. 4317-L with leath- 
erette seat (left) and No. 4317-W with plywood seat are two 
new wood folding chair offerings by the Clarin Manufac- 
turing Co., 4640 W. Harrison St., Chicago, Ill. Both chairs 
have automatic positive lock and are declared by the work- 
ers to be comfortable, sturdy and to stack compactly. 





Illustrated herewith are four models of Harter Corp., Sturgis, 
Mich., new chairs. Left to right are No. 700 swivel armchair 
of Harter’s President suite; side armchair of President suite, 
No. 56-S; adjustable Comfit typist’s chair and No. E-15D 
Posture chair. Features of the Presidents include cushions 
of U. S. Koylon Foam four inches thick on seat and three 
and one-half inches on back. Upholstery is in Goodall Gros 
Point fabric, 100 per cent mohair frieze. One-piece formed 
sheet steel construction is declared to eliminate squeaks 
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FOUR NEW CHAIR OFFERINGS OF HARTER CORP., 





OFFERED BY MICHIGAN DESK CO.—This No. 458 1-B 
desk manufactured by Michigan Desk Co., Grand 


Rapids 1, Mich., is offered in oak, mahogany or walnut 
finish. Designed for roomy desk users, the size of the 
top is 58 x 32 inches. Drawers have metal pulls and 
all-metal locking device is controlled by center drawer. 





NATIONAL CABINET ISSUES NEW LINE—The National Cabi- 
net Company, 21-24 44th ave., Long Island City, N. Y., en- 
gaged for 35 years in the making of cabinets, is now issuing 
a new line of fine executive office furniture. Matched suites 
of desks, telephone cabinets, tables, bookcases, directors’ 
tables and end tables are available for the office that must 
maintain an attractive moti‘. Genuine walnut goes into 
every item produced by the National Cabinet Company. 


STURGIS, MICH. 


and rattles. Upholstery is available in masculine colors and 
pastel shades, while the baked enamel finish is offered in 
metallic gray, green or brown. The E-15D posture chair is 
declared to be the top chair in Harter’s E-line of posture 
chairs. Three hand-wheel controls adjust height of seat, 
height of back rest and horizontal position of back rest. The 
56-S adjustable Comfit typist’s chair features a three-inch 
molded cushion of U. S. Koylon Foam, available in Koroseal, 
Tolex and fabric upholstery. The same is true of the E-15D. 
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Sure tt does... 


and we take pardonable pride 
in the fact that the high quality 
of Hoosier Desks has been 
maintained during the past few 
trying years. 


Quality standards were extremely difficult to 
maintain, due to material shortages, labor difh- 
culties and other factors involved in production. 

However, long range planning of customers 
welfare was our first consideration. 


Now that the more select grades of material 


PES AET EN” F | Ki 4 ¥ .% Poy 
“= 4 re + if EN > 
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to meet our rigid standards are becoming avail- 
able, we should soon be in production of Ex- 
ecutive Suite furniture. 

Our planning department is also exerting 
considerable effort to perfect new and still bet- 


ter merchandise. 


If you are not famil- 
iar with Hoosier prod- 
ucts, write us for the 
name of our representa- 


tive in your area. 





HOOSIER DESK COMPANY 


JASPER, 


INDIANA 





——~, 
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See SPIN-DEX 
defy gravity 
in Booth 95 





At the N. S. A. Show, see Spin-Dex, the rotary type file that 
holds standard cards without slots or hooks. Cards are 
instantly put in or removed—can't fall out. 

An exclusive dealership may be open in your territory now. 
September orders can be shipped in October. Join the list of 


dealers now profiting from Spin-Dex volume. 


CUSTOMER uses present cards 


No installation or service worries with Spin-Dex. Your customer 
takes the cards he’s using now, puts them into Spin-Dex 


compartments. That's all there is to it. No cards to re-write. 


THOUSANDS of prospects 


Every business with a "working" file is your prospect for a 
Spin-Dex sale. Best prospects of all are companies that need 
speedy reference for customer service. Banks use Spin-Dex for 
signature card files. Telephone order cards, cost records, sales 
records, inventory control, membership records, price lists, are 


just a few of the many other uses for Spin-Dex. 


N. S. A.—Booth 95 Hotel Stevens 


Don't miss the chance to find out how an exclusive Spin-Dex 
dealership builds sales and profit for an aggressive, systems- 
minded dealer. We'll be looking for you at Booth 95. 


BUSINESS EFFICIENCY AIDS 
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Skokie, Illinois 














SEE THE NEWEST SLANT ., CHAIR DESIGN | 


COMFRONT 


The New Angle in Chair Comfort 





With COMFRONT, New Indiana Chair Com- 
pany brings you a revolutionary development 
in office chair comfort, priced no higher than 
conventional designs. Instead of the abruptly 
vertical front rail on ordinary office chairs, 
COMFRONT rails are scientifically sloped to 
give positive seating comfort. "COMFRONT 
—The New Angle in Chair Comfort" im- 
proves accepted chair design standards . 
and introduces a new slant on greater com- 
fort and better posture that promotes higher 
working efficiency. 


Besides all the standard comfort features. saddle 
shaped seat . . . posture-curved back . . . formed 
arm-rests . . . swivel action . . . adjustable seat 


and back, COMFRONT gives you these three ad- 


ditional advantages: 


l. Better posture... easier! The ge entle COM- 
FRONT slope of the front rail follows the calf con- 
tour of the leg . . . coaxes the legs to be at ease 
in their convent natural position squarely on the 


floor. 
2. Eliminates rubbing, sharp edge! The COM- 


J 2. 
FRONT contour-curve removes annoying chafing 
discomfort against the legs . . . encourages full use 


of the back-support without leg strain. 
3. No creases ...no snags! The smooth COM- 
F RONT under-curve protects clothing and hosiery 
keeps trousers and skirts from bunching up 
miaioe the knees. 


Actually relax in one of these New Indiana Chairs. 


Make a definite date to see the COMFRONT design 


yourself during the 


4lst NATIONAL STATIONERS ASSOCIATION 


CONVENTION 
SEPTEMBER 28 to OCTOBER 2, 1947 
SUITE A & B, THIRD FLOOR 
CONGRESS HOTEL 


COMFRONT—The New Angle in Chair Comfort— 


will give you a new sales slant for your "posture- 


conscious" customers. 
























MANUFACTURERS OF OFFICE AND SCHOOL CHAIRS 


t NEW INDIANA CHAIR COMPANY 





Socpen Indiana 


Member WOOD Office Ww Furniture Institute 









COMFRONT increases the 
luxurious ease of the sup- 
ple rubber-cushioned seat 
ind back. Fully adjustable 


to individual measurements 





\\ THE NEN ANELE IN 
||] CANRCOMFORT 


EXECUTIVE UPHOL. 
STERED MODEL 
No. 1411 


COMFRONT achieves pos- 


itive posture comfort un- 


common to. office chairs, 


Fully adjustable seat and 
back. 


omfront- 
OO anid 


THE WEN ANGLE IN 
CANR COMIORT 





LA 


EXECUTIVE MODERN 
MODEL No. 1100 


COMFRONT _ encourages } 


efficiency-boosting posture. 
Adjustable spring action 
back. Protective rubber 


seat bumper. 







AE NEN NEALE IR 
CANR COMFORT: 


SECRETARIAL MODEL 
No. 1406 
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SOFTONE FINISH—A NEW DESK COLOR 
DIAGONAL SKID BASE (Patent applied for) 


29”" HEIGHT 


ME 
i 





LOCK ON ONE DRAWER 

SMARTLY STYLED DRAWER PULLS 
ROUNDED EDGES WITH SET BACK BASE 
DESIGNED BY HENRY P. GLASS—OUT- 


STANDING INDUSTRIAL STYLIST 





OFFICE APPLIANCES, September, 194 














hae 


A NEW STYLE THEME IN , ec DESKS 





COMPLETELY NEW IN COLOR! 


] 
® 
* 
At last... a really new commercial desk makes its @ 
appearance. The FLOW DESK is startingly different— 

yet practical in every detail. It is a COMMERCIAL ) 
DESK designed to inaugurate a new desk era. SOFTONE 

FINISH is endorsed by Faber Barrien, one of America’s 2 

* 





foremost color stylists. SOFTONE FINISH is easy on the 
eyes—it also harmonizes with every other color in the 


office. 


COMPLETELY NEW IN DESIGN ¥ 


The FLOW DESK is as revolutionary in design as in fin- . 
ish. Every detail is excitingly different. Note the diag- 

onal base for more foot freedom: the 29" Height: lock e) 

on upper right hand drawer: all rounded edges with set 








back base and new smartly styled drawer pulls. * 


The Flow Desk will be on exhibit during the NSA Convention. s 
Be sure to visit our display at the Congress Hotel—Suites A 


and B—Third Floor 























= JASPER, INDIANA 
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Custom Bult 
OFFICE FURNITURE 


COPYRIGHT U. 


Made to your measure and order 








YOUR CHOICE OF FINISHES 


These desks finished in walnut, 
mahogany, oak, school brown, 
blond, bleached mahogany, maple, 


platinum, cinnamon. 





i cance Sill CHINESE MODERN 


DIRECTORS’ TABLES 


We make directors’ tables 











MASTER CHIPPENDALE 


and other special furniture 
to meet your requirements. 
Send sketch or photo with I 


your inquiry. 








“REGULAR CHIPPENDALE 


S N Be M - S MANUFACTURER OF MODERNISTIC AND PERIOD FURNITURE 
& 








2631 LEHMANN COURT CHICAGO 14, ILLINOIS 


—————« 
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The New “CHIEF 5” 
, EXECUTIVE 
SHEPHERD Comfortaire Posture Chair 


You will want to see and compare the new 


“Chief 5” Executive while you're in Chicago 





at the National Stationers’ Convention, 


Sept. 28-Oct. 2. Showing for the first time 
ES 


rut, 


at the Palmer House. 


wn, 


ple, 


There’s nothing quite so com- 
fortable and handsome as this 
new Shepherd “Chief 5” . 

with its “5” adjustments to 
give you perfect “built-in” pos- 
ture comfort. Luxurious foam 
rubber cushions throughout. 


Pleasing to look at . . . mar- 


velous to sit in. 








LES 








ables 
iture 
ents. 
with Don’t underestimate the 
value of a 
SHEPHERD franchise 
Just ask for 
Mr. Shepherd 
at the PALMER HOUSE 
Ry | ~ By | a 
N. T. SHEPHERD CHAIR COMPANY 
TURE General Office: KEITH BLDG., SALT LAKE CITY, UTAH 
1S Factory and Shipping Point: CHICAGO, ILL. 
a 
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D. & L. FEATURES TYPEWRITER TABLES— 
In their new fall line, the D. & L. Furniture 
Co., 1335 N. Wells St., Chicago, features 
popular-priced typewriter tables similar to the 
walnut one here illustrated. Size is 16 x 31 x 
27 inches and the top is of three-fourths inch 
plywood rails, two and one-half inches all 
around. Legs are two-inch stock and corners 
are rounded. The whole desk, knock-down 
construction, is shipped four to the carton. 
The D. & L. firm also manufactures a line of 
popular-priced telephone and utility tables, 
besides 60 x 32-inch genuine walnut tables. 





MAN-SIZED EXECUTIVE CHAIR -— The 
N. T. Shepherd Chair Co., Salt Lake City, 
Utah, will exhibit at the NSA convention 
the first “man-sized executive chair’ to 
be offered by that company. The Chief 
52 is declared to incorporate the exclu- 
size patented Orthoform back which 
pivots to conform to the position of the 
sitter. It has a simple adjustment which 
can be made without tools. Foam rubber 
cushions add to comfort. Features in- 
clude a sliding seat by means of which 


the weight of the sitter is balanced over NEW BACK REST FOR JASPER CHAIRS—Jasper Chair Co., Jasper, Ind., 

nouncing a new line of chairs employing an exclusive new back rest. Posture 
chairs Nos. 220 and 221, here illustrated, both make use of the new back res! 
(inset). The feature of this improvement is the complete flexibility which the 
back rest offers the user in every seated position. 
upholstered chairs are of Nu-Kraft topped with foamed rubber. The Jasper Chair 
Co. will formally reveal this complete new line at the NSA convention in Chicago 


the chair and reduced base spread to 

allow more freedom of leg movement. 

Hooded casters protect the user's shoes 

against scuffing. Not yet in quantity pro- 

duction, the Chief 5 will be offered for 
early future delivery. 
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STRICTLY PRACTICAL.—Just announced by Shipman-Ward 
Mig. Co. is this office machine stand of heavy-gauge rolled 
edge steel with plated adjustable channels to fit typewriters 
and adding machines. Channels not only hold machine 
firmly but greatly diminish noise. Four inches wider than the 
ordinary table, the new stand successfully resists accidental 
tipping. Height is 25!/, inches, with a 15-inch square top 
and two leaves, each 15 x 8 inches. Extended top working 
surface measures 31 x 15 inches. Finished in baked green 
enamel, the stands are packed assembled, two to a 34-pound 
carton. Suggested retail price, $12.95. Additional informa- 
tion may be obtained by writing to Shipman-Ward Mfg. Co.., 
325 N. Wells St., Chicago 10, Ill. 
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Seats and backs of the 
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WALL PAPER IS USED TO ADVANTAGE IN DECORATION OF MODERN OFFICES 


The accompanying pictures from Catherine Blondin Asso- 
ciates, 280 Madison Ave., New York 16, N. Y., depict the use 
of wall paper in a modern office. Muted pastel flowered 


wall paper lends dignity to a busy office in picture at the 
left while wall paper stripes and large roses give an air of 
gaiety to office shown at right... Screen hides file cabinets. 


A Plea for Brighter Offices Through 
Effective Wall Treatment 





HEN WE CONSIDER that most of us spend half 

of our waking hours in offices, one wonders why 
so little attention has been paid to making our work- 
ing quarters as attractive as possible. For many years 
it seems almost as though offices have been made as 
stodgy and dead-looking as possible. 

Employers are beginning to realize that their staffs 
are happier and even more efficient when cheered up 
by pleasant surroundings, and there is really no reason 
why color and light and gaiety cannot be appropriate 
in an office. 

Any office, whether it be devoted to clerical work 
or to receiving the public, can be made bright and 
welcoming without any great expenditure. 

The president of a large advertising agency brought 
the great outdoors into his office by using vivid scenic 
wall paper featuring almost life-size hunters on horse- 
back. The dark wood paneling and deep comfortable 
leather chairs turn this from a commonplace office 
into a gracious room which clients and staff alike 
enjoy. 

The employment agency is a vastly different type 
of business, for it is host to a constant stream of 
applicants impatiently fretting while they wait to be 
interviewed. The director of one of New York’s largest 
placement services has decorated the reception room 
in a wall paper of brilliant over-sized roses. The pri- 
vate offices are most attractive, with wall paper of 
Wide green-and-white and red-and-white stripes. 


Windowless Office Becomes Attractive 


Valuable office space is not always just what the 
tenant would like it to be. For example, one of the 
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How Wall Paper Can Be Put 
to Appropriate Use In 


the Business World 


executive offices of a clothing manufacturer is, because 
of construction difficulties, wholly without a window, 
yet few visitors are even aware of this deficiency be- 
cause all four walls are covered with scenic wall paper 
which gives the illusion of distant vistas, trees, and 
open spaces. This same company has also used an 
historic scenic paper in its completely round reception 
room. No one could be bored while waiting there, for 
it is fascinating to study this panoramic view of the 
landing of the pilgrims. 

The tiny reception room of a press-relations office 
has been given depth by the use of a wall paper dado 
beneath a scenic wall paper showing a long-range 
view of the Hudson River. The private offices are also 
papered—one in a classic toile and the other in an 
all-over floral pattern in muted pastels. 

There are innumerable other examples which prove 
that working spaces can be decorative without being 
impractical. Plaids, stripes and even floral wall papers 
form excellent, refreshing backgrounds for workers. 
They do not interfere with concentration, but rather 
provide relaxation for tired eyes. 

Every human being reacts to beauty. Good-looking 
offices do much to enhance efficiency. 
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DESIGNED BY HENRY P. GLASS, DESIGNER, A. D.!| 666 LAKE SHORE DR. CHICAGO, ILL. 


BUCKSTAFF’S MODERN DESIGN IN OFFICE ACCESSORY FURNITURE RE- 
TAINS THE STABILITY AND HIGH QUALITY MANUFACTURING SO CHAR- 
ACTERISTIC OF ALL BUCKSTAFF PRODUCTS. THIS DESIGN WILL NOT 
BE SOLD AS AN ORDINARY OFFICE SET. BUT WILL BE DISTRIBUTED 
THROUGH SELECTED OUTLETS WHERE ONLY THE FINEST IN QUALITY 
IS MERCHANDISED. WATCH FOR FURTHER ANNOUNCEMENTS. 


BUCKSTAFF COMPANY, OSHKOSH, WISCONSIN 
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SUPERIOR DESIGN—SUPERIOR CONSTRUCTION 


New, De Luxe Hi-Lo Typewriter Stand 


“THE STAND FOR EVERY USE AT THE RIGHT PRICE” 


Continuous 
piano hinges 






drop-leaf supports 









FINISHES 
Natural Walnut 
Natural Maple 
Solid Green 

Solid Gray 





















Handsome 3," 


plywood top 
Double cross-braces to —for extra 
guarantee complete firmness and 
io a to deaden 
rigidity ale 


Heavy-gauge 
steel— 
all electric 


welded 





Modern, J-angle 
construction ensures 
complete harmony with 
the new straight-line 
look of present-day 
office furniture 





Skilfully 
designed and 


ALL STANDS SHIPPED proportioned 





HK L STAND * er in with 
SET UP 1-L0 ee 
READY FOR USE furniture 





each style stand. EXTENDED 16”x36” cae - 
HEIGHT . ar” 


ais . TOP SIZE 16”x18” S 00 
n ordering, please specify " “ 
clearly the finish desired for LEAF SIZE 16"x 9 18 


Dependable, easy-to-operate lever device permits castors to be lowered when 
stand must be rolled about — raised out of way when in position for work- 
ing. When leaves are raised, presents flat, absolutely level working surface. 


METALSTAND COMPANY, Inc. 
1615 to 1625 Melon Street Manufacturers Philadelphia 30, Pa. 
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NATIONAL 
DESKS 





NATIONAL EXECUTIVE DESK 
No. 6612S 66” x 36” 


To every executive office this National 
Desk lends an air of distinction, of dig- 
nity and of assurance—the subtle ex- 
pressions of refinement and good taste. 
It is a thoroughbred through and 
through. 


This desk is an outstanding example of 
the craftsmanship which has made 
“National Desks'’ a name symbolic 


with everything fine in office furniture. 


NATIONAL DESK COMPANY 


HERKIMER, NEW YORK 
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IMMEDIATE DELIVERY 
QUALITY ALUMINUM 
ACCESSORIES 


CREATED TO HARMONIZE WITH METAL 
OFFICE FURNITURE ENSEMBLES 


Psat ASH STANDS 
| 

















No. 223 csiel 
29" high alee Base 10" ’ a5 de’ 
diameter heavily weight- : 
ye 
8"' amber glass tray. 
No. 224 
27!/2" high... Base 10" 
diameter heavily weight- 
06 2:5. No. Post. ss 
sit 8" amber glass tray. 
aly 
~2t** LIST $17.00 
ciibaeed SHIPPING WEIGHT ee 
n 12 LBS. =e SS 
\ : 
. Ve No. 22 
wa) 
eV SAND URN 
. 


1914," high . . . Base 10"' diameter, Top 11" 
diameter . . . 2!/." tube. 


SHIPPING WEIGHT 10 LBS. 


LIST $15.00 


COSTUMERS 


Made of I!/." aluminum 
tube. Height 72", Base 
12'' diameter with heavy 
iron loader under spun 








aluminum base. 


SHIPPING WEIGHT 
22 LBS. 





= 4 LIST $21.00 





No. 229 


All are highly polished and buffed . . . permanent finish. 


Packed set up...one to a carton... shipped F.O.B. Factory. 


GENEROUS DEALERS DISCOUNT 


Complete Catalog and Price 
List on Request. 


GLARO MacHiNE Propucts ComPANY 


MANUFACTURERS 
3711 EDGEMERE AVE. FAR ROCKAWAY, N. Y. 





ie 
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CREASE 
PROFITS 


THE MOSLER WAY 





@ AN EXCLUSIVE 
FRANCHISE 


@ IN A PROTECTED 
TERRITORY 




















No. CF4 Fire-Tested Record Container 


THE MOSLER SAFE CO. 


offers qualified dealers an 
EXCLUSIVE DEALERS’ FRANCHISE 


Complete selling assistancex Continued factory cooperation 


Learn to talk ‘‘Fire Protection of Business Records’’ to your 
office equipment customers and reap really satisfying profits. 


Vote these features! 
tT) 

7, MARKET POTENTIAL—Every business has vital records that 
must be protected from fire and which are not covered in fire 
insurance policies. Many firms also need burglary-tested chests 
for cash receipts. These prospects—among which are your best 
customers—have been developed intensively in principal cities 
throughout the world by Mosler field men, using proven sales 
methods. 

2. COMPLETE LINE—The Mosler Safe Co. offers a complete line 


of Safes and Chests— tested and approved by the Underwriters’ 
Laboratories against fire and burglary. 





3. REPUTATION— Mosler has meant Safes and Safety for nearly a 
century. Mosler is the largest builder of safes and vaults in the world. 


CABINET TYPE 


FILING SAFES 


Single or Double Door 
Interchangeable 
Filing Units 


INSULATED 


RECORD 
CONTAINERS 


Three and Four 
Drawer Heights 
Selection of Interiors 


WALL SAFES 
ARMORED STEEL 
MONEY CHESTS 


FLAT SILL 


VAULT DOORS 





No. 3348A Fire-Tested Safe 


Exclusive sales franchises considered for territories still open. 
Write for complete details. 


THE MOSLER SAFE CO. 


Largest Builders of Safes and Vaults in the World 


320 FIFTH AVE., NEW YORK CITY: FACTORIES: HAMILTON, OHIO 


Member National Stationers Association 





OFFICE APPLIANCES, September, 1947 





AND TRY 


FIRM-FLEX” 


YOURSELF 


AT THE STURGIS BOOTH 
Nos. 152 and 153 


THE NATIONAL STATIONERS’ 
CONVENTION 


Stevens Hotel, Chicago, Sept. 28 
to Oct. 2 
FIRM-FLEX is the latest development 
in Sturgis Stenographers’ Posture 
Chairs. It's the "FLEXIBLE" POSTURE 
BACK that gives to every body 
movement—the comfort of softness 
with firm support. 
We'd also like to show you our com- 
plete line of modern steel Executive, 
Stenographers’ and Guest chairs. 
The line that's sold only through 
Office Equipment Dealers. 


Sturges 
POSTURE 


STURGIS 
‘“FIRM-FLEX” 
BACKREST SUPPORT 





S 
THE STURGIS POSTURE CHAIR CO. 


STURGIS, MICHIGAN 


Uy 
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YOU SELL 


EXCLUSIVE FEATURES 


With These NEW | 
IMPROVED Business | 
Machine Stands 













COMFORT- 
CONTROLLED 
MOTION 












@ Designed especially for business 
machines 

@ Tubular steel all welded joint as- 
sembly 

@ Complete, rigid chassis 

@ No sharp corners or protruding 
bolts 





“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
SOllbasiat: sabberSeci—ne- fip- smooth-tilting, comfort-controlled motion. 

ping—no creeping 


@ Vibration-free construction — re- 
duces fatigue 


For all-steel, revolving chair controls. . . 


carefully constructed for long-wearing 


@ Hardwod top of rich, deep semi- ; , ‘ ; 
laden -welsubatedenes aye virein satisfaction . . . ultra modern in design . . 
« Conveniently located work trays, buy Collier-Keyworth! 
large working surfaces—improves 
efficiency 


ENGINEERED for comfort and efficiency 
DESIGNED for style and practicability 


Write or wire for price lists 
and details 





THE MARK VAN RIPER COMPANY 
106 Bank Bldg. COLLIER-KEYWORTH CO. 


FLAT ROCK (Wayne County) MICH. . a RDNER, MASSACHUSERES 


aay on f Be eee 
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DEALERS: 
Ask about 
available 
territories. 


Crom Sheali of, Steck 
WESCO 


OFFERS FURNITURE OF 
LASTING BEAUTY AND QUALITY 


* 








WESCO’S 
PORTABLE 
SECRETARIAL 


An ideal! file for the executive, 
secretary, and the general 


office. 






GROWING 
CHOICE 
New LOMBARD 
Fine- Rest chairs 
make seating 
history in user 


Silent and easy portability as 
well as visible finger tip filing 
make this file a must in every 


office. 


WESCO’S 
acceptance DESK COMPANION 


A full 25" deep this cabinet 
Early widespread accept- is constructed and finished for 
ance for the new use in the executive office as 
Lombard Fine-Rest Aluminum a desk companion unit. Stur- 
Chairs has proved only the beginning of dily constructed of heavy gauge 
a steadily soaring response from both 
users and dealers everywhere. This grow- 
ing choice has, necessarily, been centered 
on the three initial Fine-Rest models illus- 
trated. Very shortly there will be still 
more basis for your choice of Lombard 
Chairs. New models, incorporating the WESCO’S 
same simplicity of design, luxurious ap- ADD-A-FILE 
pearance and durability, at moderate A, Ble: deslibind aa aie 
price range, will be announced. Write now 
for descriptive literature, prices. 


‘= LOMBARD INDUSTRIES 
Dept. 23, Empire Building 


steel and furnished with eye 
appealing hardware. Truly an 
item of furniture you will be 
proud to offer discriminating 


buyers. 





sion of your customer's fil- 
ing requirements. Sturdily 
constructed with reinforc- 
ing uprights, making it pos- 
sible to build up to any 


Youngstown, Ohio desired height without fear 





of sag or distortion. 


Visit us in Booth A-14 at the Stevens Hotel while attending 
the National Stationers Convention. 


For descriptive circulars and dealers price list write 


ESTERN MFG. Cp 


WESTERN MANUFACTURING COMPANY 
=D AURORA, ILLINOIS G& 


EASTERN AND EXPORT OFFICE: 50 CHURCH ST., NEW YORK 7 





ALUMINUM CHAIRS 
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WE’LL BE AT THE NAT'L STATIONERS CONVENTION 
Stevens Hotel, Chicago, Sept. 28th to Oct. 2d, BOOTH 8. 


AND STILL, THE SPOTLIGHT IS ON AMERICA'S 
FINEST OFFICE FURNITURE 


This office furniture by D & G Manufacturing Company, leaders in the field, is defi- 
nitely “tops.” Chrome is triple plated, mirror finished. Frames are selected hard- 
wood especially reinforced. Upholstering is extra heavy, made to hold shape and give 
real comfort. Covered in such materials as Naugahyde, manufactured by U. S. Rubber 
Co., and also available, upon request, in the finest top grain genuine leather. 










P.. 


5200-1 
Lounge Chair 
Loose Reversible 













Cushion, 
Spring Filled. 
fg g 
= 5200-2 5200-3 
© Double Lounge Triple Lounge 4 
- loose Reversible Loose Reversible 
Cushion, Cushion, 
_ Spring Filled. Spring Filled. 
tis, : 5500-2 
Double Lounge 
Coil and Web, 


Seat and Back. 


5500-1 

Lounge Chair 
Coil and Web, 
Seat and Back, 








5500-3 

Triple Lounge 

_ Coil and Web, 
Seat and Back. 


D & G MANUFACTURING CO. 


480 BROADWAY, ST. PAUL 1, MINN. 
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“Office Furniture Merchandiser” Reveals 


Results of Marketing Research 





CHEDULED FOR EARLY fall release, the new 

“Office Furniture Merchandiser” is a 240-page, 
loose-leaf manual compiled by a well-known organ- 
ization after several years of study’ and research into 
the selling problems of wood office furniture dealers. 
Prepared for and distributed by the Wood Office 
Furniture Institute, the book is the first authoritative 
and complete manual on this important subject. 

First step in compilation of the Merchandiser was 
a national study of office management methods made 
in co-operation with 200 well-known companies. Some 
of the country’s largest offices were studied to obtain 
first-hand knowledge of the varying conditions under 
which office furniture is used. Several large insurance 
companies, large railroad offices, many wholesale and 
manufacturing offices, as well as smaller offices, pro- 
fessional offices, and state, county, and federal offices 
were studied to obtain an over-all picture of needs. 

Second phase of the national study in preparation 
of the Merchandiser was visits to dealers and their 
salesmen in 30 key cities to obtain the best ideas 
which have been proved profitable in selling office 
furniture. 

In addition to the personal visits of the two trained 
merchandising men, several sets of questionnaires 
were mailed to dealers and users of office furniture. 

The research work required 48,000 miles of travel 
by two men, visits to 200 key offices, and visits to 
leading dealers in 30 important cities. 


12 Sections Indexed for Reference 


The Merchandiser will contain 12 sections, each 
with a thumb-index tab, and will cover every phase 
of retailing office furniture. Some of the sections are: 

Recruiting and Training Salesmen 

Sales Meeting Programs (with suggested 
programs for 48 weekly sales meetings) 

Sales Tactics, or the New Way to Sell Office 
Furniture 

Office Layout and Management 

Office Planning Data 

Unit Modernization Plan 

Promotion and Advertising Plans 

Costs, Profits, and Prices 

There will be a complete glossary of terms used in 
furniture, interior decoration, and architecture; illus- 


Manual on Sales Training and 
Merchandising Problems 
Introduced by WOFI 


By JOHN J. REINECKE 


Secretary, 
Wood Office Furniture Institute 


trations of woods and veneers; illustrations and de- 
scriptions of period and modern furniture styles; an 
entire section on making floor plans, layouts, scale 
drawings, and scale model reproductions of offices. 

Another section deals with modern trends in office 
planning and decoration, and includes color schemes 
and suggestions for different types of office interiors. 

The Merchandiser emphasizes the need for, and 
includes plans and suggestions for, improving the 
methods employed in furniture selling. “We have 
been selling lumber, plywood, tops, panels, glue blocks, 
casters and upholstery,” the book points out, “but 
from now on we have 12 distinct new benefits to sell 
to the customers. This is what we will sell in the 
future—customer benefits. From now on, wood office 
furniture dealers will sell space-saving, motion econ- 
omy, physical comfort, greater efficiency, freedom 
from fatigue and eyestrain, and many other ‘cash 
register’ benefits to the customer.” 

The book will show how salesmen can actually 
prove that modern wood office furniture amortizes 
itself in a short time, when it replaces obsolete furni- 
ture that is now in use by thousands of business 
organizations. 

For the first time in the history of the industry, 
practically every item of information needed by wood 
office furniture dealers will be incorporated in one 
book. After the book is distributed, supplements will 
be prepared from time to time to include new ideas 
and information on developments as they occur. Thus 
each dealer will be insured a complete file of data, 
constantly replenished to keep it up to date. 

(Editor’s Note: Distribution of the Manual is through 
the Wood Office Furniture Institute—Trade Relations 
0 American Security Building, Washington 5, 





FOR SPEEDY BUSINESS TRIPS—Steve 
Murphy and other executives of Mur- 
phy-Miller, Inc., Owensboro, Ky., man- 
ufacturers of office chairs, make abun- 
dant use of this airplane which is 
always at their disposal. Sam Rebey, 
an instructor during World War II, 
pilots the Murphy-Miller plane. Mr. 
Robey, at a few minutes notice, has the 
company plane in the air, speeding 
toward some near or distant city for 
transaction of business “in a hurry.” 
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How Sample Display Rooms Can Be Used 
With Maximum Effectiveness 





D NAVARRETE, manager of the United Desk Com- 

pany, 1200 S. Olive St., Los Angeles, Calif., is one 
of those who emphasizes the fact that the period of 
easy selling is past, or rapidly passing. The day when 
a customer was glad to get anything in the way of 
office furniture, and scientific salesmanship or help- 
fulness on the part of the merchant was unnecessary, 
belongs to the war era. 

Competition is again the mainspring of business, 
and the buyers’ market, as opposed to the sellers’ 
market, is here. 

Realizing this, Mr. Navarrete has made ample provi- 
sion for sample display offices on the second floor. He 
has arranged things so that the prospective customer 
can visualize in advance the office that he may occupy. 
While the idea is not new in itself there is something 
new in the emphasis that this merchant is giving it 
in this early post-war period. 


Can Easily Set Up Display Suites 

The United Desk Company has three large rooms on 
the second floor, each equal in space to two large 
offices. Movable partitions make it possible to set up 
an office or suite of offices the exact size specified by 
the customer. 

To aid in meeting the buyers’ situation as nearly 
as possible, each of these large rooms has been given 
its own color scheme. 

One room has apple green carpeting and walnut 
walls. This room can be used either for period or 
modern furniture. A second room has blue carpeting 
with off-white walls, a color scheme applicable for 
the use of both period and modern furniture. The 
third room has dark brown carpeting with bleached 
wood walls. This last named room is definitely suitable 
for replicas of offices and office suites finished 
in the modern manner. Naturally, bleached wood fur- 
niture is shown here. 


Period of Easy Selling Is Past 


By J. EDWARD TUFFT 


Field Reporter 


It scarcely need be added that pictures and other 
accessories are chosen with the thought of harmony. 
The thought is to show the customer his prospective 
office, not merely approximately as it may look, but 
almost exactly as it will look. Chairs and davenports 
in colored leathers are brought into the picture when- 
ever and wherever advisable since this company does 
its own upholstering. 


Work Ahead for Salesmen 

Salesmen now face the proposition of real work, Mr. 
Navarrete states. The customer furnishing an office 
now is both equipment-and-price conscious. When he 
says he is price-conscious, he does not mean that 
he wants cheap furniture—instead, it means that he 
wants his money’s worth. He wants good furniture. 
It should be noted also that the customer Knows that 
he himself is again in open competitive work and so 
wants his office furnished for efficiency as well as 
reasonable economy. He expects the merchant to be 
both courteous and practically helpful. 

The best way to be helpful to the customer and at 
the same time promote sales is the systematic and 
scientific use of the sample display room, Mr. Navar- 
rete asserts, and rooms reserved for this display pur- 
pose will do more than they ever will do piled full of 
stock. They are worth much more than they cost, 


he says. 
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INVINCIBLE ADDS 1/3 TO PLANT SIZE 
—The Invincible Metal Furniture Com- 
pany, pioneer manufacturer of steel 
office furniture and production special- 
ist in metal filing cabinets, is erecting 
a new addition to the present plant in 
Manitowoc, Wis., which will add one- 
third more floor space and manufactur- 
ing area. George H. Alter, vice-presi- 
dent, says this addition is badly needed 
to better serve dealers who are enjoy- 
ing an unprecedented demand for In- 
vincible products. When completed. 
production will be greatly increased on 
present models and later new equip- 
ment will be announced. It is expected 
that the new addition will be in opera- 
tion in a few months. 
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jar- 

yur- Leopold dealers are equipped and trained to plan entire office arrangements. Their 
1 of installations combine beauty with convenience to make working conditions happier 
ost, for employees ... to help get work done quickly and easily. 


For over 70 years, Leopold has been manufacturing wood office furniture having the 
— beauty of design and finish that only wood can give. Designed for convenience, too, 
Leopold desks are outstanding because of their unusual comfort and utility. 





Leopold desks have rounded, protective corners . . . clear, mirror grained finishes. 
They are adjustable to either 29” or 30” height . . . easy to clean under and easy to 


_ keep clean. 


om- And Leopold designers and craftsmen are planning and developing new designs, 
ms better techniques for construction and new methods of production. That’s why so 
“1d 1- . . . . “ 

cing many look to Leopold, for desks of distinction, refinement and convenience, 
it in 


= | Spe —feopold_ 





joy- 
| In- 
ted, 
4 on of Columbus, Ohio, installed by F. J. Heer Printing Co. 
uip- COMPANY 

cted 
era- 





Pictured above: Office of Truck Tractor Equipment Company, 


BURLINGTON 1 OwA 
947 OFFICE APPLIANCES, September, 1947 263 














IN TODAY’S 
COMPETITIVE 


MARKET 


THE DAY IS OVER when customers will buy most 
anything available in Office Chairs. The de- 
mand is for QUALITY combined with features 
of design and service that will increase the 
working efficiency of office personnel. Office 
chairs with SENG ‘‘Comfort Action’’ Controls 
provide the four outstanding comfort and per- 
formance features necessary to interest and 
sell quality-minded buyers: 








SENG Style V Chair 
Control 

with low fulcrum for plain 
CHAIRS with  through- or upholstered heavy swivel 
ond-through QUALITY ore chairs. Permits natural and 


SENG Control i d 
Look ae a ene comfortable shifting of body 


first and foremost. weight. 


SENG Chair Action Controls 
provide these ‘‘Plus Values’’ that assure true 
comfort and lasting chair satisfaction: 


@ BALANCED TILTING — with a low fulcrum 
that prevents danger of upsetting. 


@ INSTANT RESPONSE — to every movement 
of the body. 

@ FATIGUE FREE ACTION — resulting from 
scientific SENG Design. 


@ SQUEAK-PROOF — Oilless bearings assure 
silence. 


allt 
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1450 N. DAYTON STREET 
CHICAGO 22, ILLINOIS 














personalized Steel Units. Presents a complete 


line of low cost fast moving office equipment. 


No. 104C . . . Top O desk 
file—Durable, dust proof, 
and economical—Own_ lock 


and key. 





No. 106... Two drawer 
ball bearing action all steel 
file cabinet—Sturdily con- 
structed for hanging or 
standard folders. 








‘ 


No. 101D. .. Typist desk and file of heavy 
duty furniture steel—Individual lock and key. 


SEE OUR COMPLETE LINE. Mezzanine Floor 1947 
Business Show, Grand Central Palace, New York City, 


September 9th to October 4th. 


WOLCOTT STEEL PRODUCTS INC. 


739 EAST NEW YORK AVE + BROOKLYN 3, NEW YORK 
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Office Chair 


CASTERS 


Reduce floor and 
equipment wear to 
a minimum — in- 
increase employe 
efficiency with 
the casters that 


“always swivel and 
roll.” 


Free 


DARNELL MANUAL - 


DARNELL CORP. LTD. 
LONG BEACH 4, CALIFORNIA 
60 WALKER ST. NEW YORK 13. NY 
36 N. CLINTON, CHICAGO 6 ILL 
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No. 53012-R 


Quality of materials, workmanship and 
thinking, fortified by breadth and depth of 
factory experience, produces a line ex- 
emplary in chaste beauty and general de- 
pendability. As actual emissaries of good- 


will, these chairs belong in your selling plan. 


IMMEDIATE DELIVERY! 


We are now in position to give you 
immediate delivery on all our stock 
numbers ... and we offer quick service 


on specials. 


MiLo 


LEATHER CHAIR CO., INC. 
ORchard 4-6644 GRamercy 5-5528 
203-5 WOOSTER ST., NEW YORK 12, N. Y. 


WESTERN REPRESENTATIVE 
C. J. Schubert, Jr., 333 E. Third St. 
Los Angeles 13, California 
Telephone MADISON 1536 
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More than 200,000 record cards instantly acces- 
sible to operator without moving from her chair. 


The Karns Rotor File is made for offices where there is value 
in having records available immediately. Units are tailored 
to suit individual requirements. Large file loads are surveyed 
to determine model best suited. Simple to understand, con- 
trolled with minimum of effort. 


The Karns Rotor File is a substantial profit maker for 
distributors who are systems minded. The opportunity is 
enormous. Territory is available for enterprising dealers. 


KARNS CORPORATION 


BOX 1733 FRESNO, CALIFORNIA 





















Lutlt As Reputatro 
I) ik dls | pte fm s 





wooD 
FOLDING 
CHAIRS 


Sturdy, long-wearing. pos- 
ture-fitting Clarin chairs 
are the answer to every 
problem in auxiliary seat- 
ing—the kind dealers can 
recommend with positive 


assurance, 






@ RECEPTION ROOMS 
@ DIRECTORS’ MEETINGS 
@ SALES CONFERENCES 
e@ SHOP MEETINGS 
@ RECREATION ROOMS 
@ SIDE CHAIRS IN 

No. 4317-I CROWDED OFFICES 

Leatherette eae ae 

Seat 
The Chair with the Dealer Inquiries 
AUTOMATIC POSITIVE LOCK invited. 





CLARIN MFG. CO. 


4640 West Harrison St. 
CHICAGO 44, ILL. e COLumbus 1901 








SMOKER No. 22 
q Offers beauty and utility—cocktail 


table top, heavy steel base, ash 
compartment in tube, removable 
bayonet slot top: 


Height . . . . 26 inches 
Base . . . . . IO inches 
wey... .-«. $4 inches 


SMOKER No. 10 e 
Smart and sturdy acces- 
sory for varied surround- 
ings—walnut finish shaft, 
heavy metal, 8 inch re- 
movable amber tray, 
broad tip-safe base. 
Height 28 inches 












Stands for every pur- 
pose in chromium or 
bronze plating. Litera- 
ture on request. 


NESTLER-FIELDS 
Manufacturing Co., Inc. 
602 WYTHE AVE. 
BROOKLYN I1, N. Y. 








WASTE BASKET 


LIST 


4.49 


EACH 





Designed for the modern affice setting. ..as salable as 
anything you have seen. Made of new war-developed 
aluminum alloy...light and strong...and beautifully fin- 
ished in hammertone metallic grey, metallic brown and 
standard olive green, with satin aluminum trim. Size, 
14" high, 13" long and 834" wide. 

DISTRIBUTORSHIPS AVAILABLE 


HUNTING-ROBERTS COMPANY 
2223 E. 37th St. e@ Los Angeles ll __ 
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624 South Michigan Ave. 


END ALL “WRAPS” PROBLEMS 


Valet Costumers and Racks 
keep clothing “in press’, 
aired on spaced hangers, 
and hats on ventilated 
shelves. Save floor space— 
accommodate 3 persons per 
sq. ft. Fit in anywhere. Life- 
time welded construction. 

Where lockers are needed 
for lunches, tools, aprons, 
etc., use PETERSON Locker 
Racks. 5 ft. x 15 in. unit 
provides 12 persons with 
hangers, hat spaces and in- 
dividual 12 in. x 12 in. x 
15 in. lock boxes. These 
combination units are widely 
used to double capacity of, 
or eliminate, locker rooms. 


t 
NABSASSOAN 





Write 
for 
Bulletin 
H-13 





VOGEL-PETERSON CO. 


“The Coat Rack People” 


Chicago 5, U. S. A. 











SATELLITE 


Adjustable Typewriter Stands 
Back on the Market 





originated and designed 
the adjustable typewriter 
stand for offices. Since 


During the past few hec- 
tic years we hesitated to 
start operations. During 
this period we received organization we received 
from our customers many many testimonial letters 
and additional orders as 
their office staffs’ in- 
creased. Many stated 


inquiries proving to us 
that it was inevitable we 
start manufac- 
turing this fa- 
mous stand 
again. In 1902 , 
this company 


that their stands were 
purchased early in the 
history of the com- 


pany and still in use. 


Thousands in use. Ball bearings. Weight 55 Lbs. Sturdy 
construction. Four models. Cast iron. Oak, Walnut, Mahogany 
Wood Tops. Wrinkle baked enamel. Several new items on the 
drawing board. Liberal discounts to dealers. 


Write for the new 1947 adjusted price list and circular. 
Dealers reserve territory which is now being allotted. 


ADJUSTABLE TABLE CO. 


117 MICHIGAN W., GRAND RAPIDS, MICHIGAN 













IMMEDIATE DELIVERY 
STEEL OFFICE 
EQUIPMENT 










ae se eo 

yy B® Door 

Counter High 
CABINET 


LEGAL & LETTER 
Steel Transfer 
FILES 


30'/."" x 24" x 18" 
Desk High 
CABINET 


42"' x 26" x 18" 
Counter High 
Single Door 

CABINET 





WRITE a be tne & DEALER 
Single—Drawer Transfer Files OUNTS. 


Easily Built Up to a Four 
Drawer Unit. Prior By 


Four Roller Bearings. Sturdily pBapKER STEEL PRODUCTS INC. 
Constructed. 54-60 COLUMBIA STREET 


Brass Card Holder and Drawer 


Pull. BROOKLYN 31, N. Y. 


STEEL 
STORAGE 
WARDROBE 
AND 


COMBINATION 
CABINETS 


a 

SEE THEM 
ON DISPLAY AT 

BOOTH 202 

NATIONAL 

BUSINESS 

SHOW 
SEPTEMBER 29 

TO OCTOBER 4 
NEW YORK, N. Y. 


| a 











Made of heavy gauge steel . . . electrically welded con- 
struction and completely reinforced throughout .. . 
shelves adjustable every two inches . . . baked on enamel 
finish in green and gray... copenaenes three way locking 
device. Storage cabinets measure 72”x36"x18”". Ward- 
robe cabinets measure 72”x36"x20”. 





Write for latest catalog. 


PARKER STEEL PRODUCTS, INC. 


54-60 COLUMBIA ST. BROOKLYN 31, N. Y. 
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Holding fast to the precepts and practices which 
the test of years have proven sound, the Master 
Craftsmen of the Doten-Dunton organization con- 
tinue to interpret the artistry of the masters in 
wood executive desks. Yielding not to the fleet- 
ing fads of the moment they continually strive 
to achieve desks of character, dignity and dis- 


tinction. 


Today, as yesterday, the mark of Doten- 
Dunton Master Craftsman is a guarantee of the 
finest in wood office furniture. The line affords 
appropriate selections to enable dealers to sat- 


isfy discriminating buyers. 






DOTEN-DUNTON DESK CO. 


The Mark of FACTORY—210 Broadway, 
Vaster Craftsmen Cambridge, Mass. 


THE DUNTON CORPORATION, Distributors 
91 Federal St., Boston, Mass. 
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Public Relations on Wheels 





POTENTIAL CUSTOMER is likely to see your truck 
A at least a dozen times oftener than your store. 
For that reason, your delivery equipment needs the 
same attention to style and design that you would 
give your store front. In practical effect, it is a ‘store 
on wheels,’ carrying a definite impression of your 
business throughout the entire sales area. 

Your store front reflects the character and per- 
sonality of your business. Your delivery equipment can 
and should do the same in its own way. Attractive 
design and modern styling are essential to the prestige 
of the store and its standing with customers or po 2n- 
tial customers. 

Many dealers will be quick to tell you that customer 
after customer has come to them on the strength of 
their delivery trucks. These customers see the truck 
making deliveries in the neighborhood or otherwise 
passing by, are attracted by the appearance of it, and 
make a mental note of the name on the truck. 


Three Usual Types of Trucks 

At the present time three general types of body are 
in use by most retailers: (1) the ‘box type’, which is 
a rectangular compartment set on the chassis behind 
the standard cab which the truck manufacturer pro- 
vides; (2) the ‘convention van type’, in which the 
body becomes one unit with the cab, but leaves the 
original lines of the hood, radiator, and front fenders 
unchanged; and (3) the ‘cab-over-engine type’ in 
which the front line of the body extends over the 
radiator, permitting maximum loading capacity for a 
given wheel base. The cab-over-engine type is the 
most recent development of the three. 

Having considered the type of truck with respect to 
its function of handling your deliveries, give thought 
to its attention drawing power. Is it so distinctive that 
it is “eye-catching”—and at the same time dignified? 
Is it carrying a message by means of easily legible 
lettering, which fully informs the prospective cus- 
tomer about your store and business? Is it clean and 
outstanding in appearance? 

When choosing your paint job, try to use the same 
color scheme or combination on your truck as on your 
store front. This will lead your prospective customer 
to associate your truck with your store front, giving 
your store front pattern wider circulation and your 
store greater publicity. The policy of carrying out a 
definite color pattern throughout your business—store 
front, truck and stationery has proven itself to many 
businesses. 

Color studies indicate that red, blue, purple, green, 
orange and yellow rank in feminine preference in that 
order. Male preference places blue before red, and 
red before purple, but otherwise follows the distaff 
taste in color. Individual personality enters into color 
preferences, but green has been found to be generally 
acceptable to the average person. As an example of 
a possible combination, blue on the lower body and 
yellow on the upper panels would give a combination 
which stands high in customer preference and at the 
Same time provides a suitable background for letter- 
ing. Black alone is not distinctive enough, while 
white dirties easily. 
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How the Office Furniture Dealer’s 
Delivery Truck Can Do a Sound 
Promotion Job 


By PHIL LANCE 


Feature Writer 


Don’t clutter up the sides of your truck with a lot 
of lettering. Advertising messages and long slogans 
have no place in your permanent lettering. They can- 
not be read at a glance, and if they could, probably 
could not be remembered. 

The vital lettering is the name of your establish- 
ment. Display it in clear, bold letters which can be 
read easily at a distance. Don’t go in for fancy letter- 
ing or an involved signature as it is too hard to read 
and becomes illegible at relatively short distances. Use 
contrast—dark lettering on a light background; light 
lettering when the background is dark. 

The size of lettering will be governed by several 
factors, such as size of truck panel, color scheme, size 
of firm name or insignia, style of lettering, and desired 
range of “carry.” As a rough guide, the lettering 
should be easily legible from distances of 40 to 50 
feet or more, so that it can be easily read from across 
the street or by your customer’s neighbors when the 
truck is.parked for delivery. 

Contrast will be helpful in this, while plain iettering 
or a plain contrasting background will be legible at 
much greater distances than a decorative or fancy 
lettering or lettering on a vari-colored insignia. Studies 
on color effectiveness by M. Luckies, physicist, re- 
ported in his book “Color and Its Applications,” show 
that the following combinations are legible at consid- 
erable distances, in the order given: black-on-yellow, 
green-on-white, red-on-white, blue-on-white, white- 
on-blue, black-on-white, yellow-on-black, white-on- 
red, white-on-green, white-on-black, red-on-yellow, 
green-on-red. 


Phone Number Needs Prominence 


Only slightly less important than the firm or trade 
name is your telephone number. Give it a prominent 
place on your truck. Make it easy for your customer’s 
neighbor to reach you when they want you. Less im- 
portant is the address, but it should be given in read- 
able letters. 

The same lettering, regardless of what it is, should 
be on both sides of the truck. And as an extra feature, 
if your truck travels congested areas, you might have 
your firm name on the top of the body—in large 
enough letters to be readable from the upper stories 
of apartment buildings. 

An occasional banner or streamer might be attached 
to the side of the truck. However, this should be done 
only rarely and when there is an important announce- 
ment to make, and then only for a brief period. Don’t 
let people get used to it. If regular or periodic an- 
nouncements are necessary, arrange to have a poster 
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frame assembled to the truck body. Carry your an- 
nouncements in a poster series under a program which 
provides for regular changes. Don’t permit them to 
get messy; if they become soiled or torn, remove them. 
A shop-worn poster has no sales appeal and can undo 
all the good accomplished by the otherwise attractive 
make-up of your truck. 

As a final point, cleanliness is an important factor 


in the over-all appearance. Don’t let dust or dirt 
reflect on your work while it dulls the lustre of a 
carefully planned paint job. 

Adopt a program for keeping your truck clean. Ap- 
point someone to clean it regularly and often. And 
use the off days for a thorough wash and polish job. 
You will find that your truck will not only do a good 
selling job, but the paint job will last longer. 


Office Furniture Convention Scheduled 





HE LATEST DEVELOPMENTS in the office furni- 

ture merchandising field and the newest techniques 
of display and selling will be presented at the second 
annual convention of Office Equipment Dealers to be 
held at the Waldorf-Astoria, New York City, October 
27 and 28. 

Major emphasis will be placed on manufacturers’ 
exhibits introducing new lines and showing modern- 
ization trends as well as innovations in the use of 
traditional styles. Various aspects!of dealer problems 
will be discussed and the latest information on han- 
dling competitive difficulties will also be reviewed, 
according to an announcement by Seymour L. Nathan, 
Chas. S. Nathan, Inc., New York, N. Y., president of 
the OED. 

The coming convention will be unique in that it is 
actually the first office furniture dealers’ convention 
of national scope and one which will initiate the 
formation of a national office furniture association, 
it was pointed out by Moe Turman, Metwood Office 
Equipment Corporation, New York, N. Y., the con- 
vention committee chairman. A record-breaking at- 
tendance is expected. 


Conference Will Start With a Luncheon 


The convention will open with a “get-together” 
luncheon at the Waldorf on Monday, October 27, 
which will enable those attending to renew acquaint- 
ances and make new contacts. The annual banquet 
is scheduled for the evening of that same date. Three 
business sessions and a cocktail party will complete 
the two-day program. 

Twenty-seven firms have reserved exhibit areas 
where new equipment, devices and supplies will be 
shown. 

The business sessions are to consist of informative 
talks by a number of merchandising experts, followed 
by group participation in analytical examinations of 
the speakers’ views. Such topics as pricing, intra-store 
relationships, displays and proper utilization of floor 
and showroom space will be covered. 

Plans have also been made for surprise entertain- 
ment of an interesting and unusual character. In 
addition, arrangements have been made whereby those 
attending may secure comfortable and convenient 
hotel accommodations. Wives of visitors will be enter- 
tained by the women’s group of the New York organ- 
ization acting as host to the convention. 

The convention committee, headed by Moe Turman, 
has as its secretaries, Bernard H. Nemlich, Regan 
Office Furniture orporation, New York, N. Y., and 
Ben Itkin, Itkin Brothers, Inc., New York, N. Y.; 
treasurer, Seymour L. Nathan; administrative director, 
Mildred S. Zich, and as chairman of the banquet, 
Jack Schwander, Desks, Inc., New York, N. Y. 
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Second Annual Assembly 
Set for New York City 
On October 27 and 28 


Representatives, manufacturers and dealers plan- 
ning to attend the convention should write at once 
to Mildred Zich, Suite 548, 60 E. 42nd St., New York 17, 
N. Y., who will take care of all details concerning 
advance registration and reservations. 
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TEXAS FIRM COMPLETES EXPANSION PROGRAM—tThe 
new front (top picture) and the display floor of Finger Office 
Equipment Company, Houston, Tex., which has completed 
an expansion program. The firm now has both the old and 
new buildings, providing a total of 23,650 square feet of 
warehouse and display space. The main display floor is a 
city block long and 44 feet wide, having entrances on two 
streets which are to be the main arteries to the new super- 
highway to Galveston, Tex. The store is managed by C. E. 
Richards and Charles Gerson, assisted by Bob Rohrs, Jack 
Harrahil, Max Moore, M. G. Casteel and G. Abercrombie. 
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Meer TODAY’S SALES OPPORTUNITIES 
WITH & ¢. MARBLE BUSINESS CHAIRS 


¥*® Here are two outstanding up- 





holstered groups that have the 






distinctive appearance of cus- 
tom-builrfornicure, and are styled: 
“#0 meet the present wide demand aoe 
. t Modern and Chippendale de- 7 
signs? Although the B- L. Marbles 


~~ line is still somewhat limited in 



















scope, it includes other equally 






salable patterns for today’s market. 





2534 


25344 


© For such an intimate piece of furniture as a chatr, there ts na satisfactory substitute for WOOD! 


THE B. L. MARBLE CHAIR COMPANY 


Foremost Manufacturers of High Quality Business Chairs 


Bedford, Ohio 
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*Built to exacting 

"Standards by.men of 
long experience in port- 
able seating, Krueger 
steel folding chairs 
combine modern de- 
sign with durable 
fuggedness, Posi- 
tive seat lock, 
single action 
folding and a 
beautiful smooth 
finish are a few 
features that make 
this line an 
unequalled de- 
pendable value. 


/ / 
CHECK THE PRICE 

of 

COMPARE.THE FEATURES 


* Ars 










Part No. 1005 
Immediate Delivery 
Shipped Knocked Down 
Individual Cartons 
Shipping Weight 14 Lbs. 
Work Area 34x 15” 
Height 2614" 


ALL METAL 


OFFICE 
TABLE 








@ MODERN DESIGN 


@ UNUSUAL 
STRENGTH 


@ CHANNEL LEGS 
@ RIGID BRACING 
@ ROUNDED EDGES 


@ SELF LOCKING 
WINGS 


Nothing was spared in the construction of this streamline table. New 
production tools and methods make this table more compact, stronger 
and lighter. The wings have a new type bracket that eliminates the 
danger of accidental falling when in use. GUILD craftsmanship assures 
safety, comfort and beauty of style. 








This is DEPENDABLE’S 


“RITE-HITE” Filing 


Stool 








This attractive, all-metal stool is “Rite-Hite” Filing Stool is 14” 
just right for filing ——and is built high, with 13” seat. High quality 
to last a life-time casters. Rolls smoothly and easily 

: . in any direction. 

_No “beast No screws. Write for details and informa- 
No bolts. No rivets. All electric tion of other ‘“Rite-Hite’’ Stools 
arc-welded (not spot-welded). and Chairs. 


DEPENDABLE MFG. CO., 1908 CALIF. ST., OMAHA 2, NEBR. 





You'll Reorder KOL Stands 
Again and Again 


Because they sell them- 
selves and because there are 
no bolts or fastenings to 
loosen on KOL Air-Age brazed, not soldered, to in- 
stands. No braces to ob sure maximum. strength! 
struct!) Heavy gauge steel Shipped assembled, two in a 
tops! Two-inch swivel cast- carton to facilitate handling! 


mae ' 


ers with soft rubber wheels! 
Rust-proofed baked enamel 
finishes! All joints are 





IMMEDIATE 
DELIVERY 


No waiting for 
KOL stands these 
days. Order your 
display models to- 
day and you'll i ee 
agree that KOI Bie gee 
Air-Age stands are ; 
the best products 
of their type on a 


the market. 








K O L A is sDitiiston 


220 S. 10th St., Minneapolis 2, Minn. 
VISIT OUR BOOTH NO. A-10 AT THE NSA SHOW. 
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The 
Ideal Typewriter 
Support 










Sharp eyes, nimble fiugers and 
clear brains are essential to con- 


6 MODEL No. 1 
stant speed and accuracy in business ; 


METAL 


service. KARLO, the Ideal typewriter Mor woop 
support, is unique in this service. No | amsesramee 
other Stand is so rigid, so free from FROM 
wobble and vibration—no other so easily 26 TO 38 
INCHES 


moved or adjusted—no other so nearly 
indestructible. “Proven high- 
ly satisfactory,” says one user, 
“Most indispensible piece of 
furniture in the office,” says 
another. “Most practical stand 
on the market,” etc. Typists 
prefer it because they can do 
more work with less fatigue 
by having their typewriters at just the right height. Their 
increased output and greater accuracy soon pay the cost. 





Patent 
“D90848” 





DEALERS: Every business furniture display should include 
this business producer. Write for information and prices. 





MANUFACTURING 
COMPANY 


32 lonia Ave., $SW., GRAND RAPIDS, MICH. 


FOLDING CHAIRS 


MANY STYLES—ALSO 


NON-FOLDING CHAIRS 
TABLET ARMCHAIRS 
—FOLDING TABLES 
Immediate Shipment 
from N. Y. Stock or 
Factory 
Don’t Turn Down Chair 
Inquiries! No. 600 


All styles—for classrooms, cafeterias, 
sales meetings, etc. 


ADIRONDACK CHAIR COMPANY 


DEPT. 15-1 1140 BROADWAY 
Near 26th St. MUrrayhill 3-1385 mM. ¥.. 3, 7¥. 












No. 65 











PRIVATE 
SECRETARIAL 


A Combination Letter 
File and Storage Unit 








2 Locks insure privacy 
of contents. 


Hanpy—Can be placed 
on either side of desk. 


Saves Steps—Makes 
important papers in- 
stantly available. 


Used thruout America 
by busy executives in 
both offices and homes. 


Solid steel construc- 
tion—Free-wheeling 
casters—Hard Krin- 
kle Finish in Wal- 
nut with Chrome 
Handles— Holds ’ 
regular 814” x 11” files. Height, 30” 
Upper Compartment, 12 x 11 x 24”. 
Lower Compartment, 13 x 11 x 24”. Shipping weight, 45 lbs. 





METAL FABRICATORS INSTITUTE 


176 W. ADAMS ST. CHICAGO 3, ILL. 























STEEL SEATING 
FOR EVERY PURPOSE 
WOOD SEATED STOOLS 
STEEL SEATED STOOLS 
ADJUSTABLE LEG STOOLS 
REVOLVING STOOLS 
POSTURE CHAIRS 
LINOTYPE CHAIRS 
Special Equipment Built to Orde) l 


ANGLE STEEL STOOL CO. 


600 W. Oak Street Plainwell, Michigan 











TYPEWRITER TABLES 


In Coast-to-Coast Demand 
For Immediate Delivery 


No. 1631 
Size 16” x 
3h? =. $7” 
high. Top of 
34” plywood 
rails 24” 
all around. 
Legs 2” 
stock, cor- 
ners round- 
ed. Drawer 
9x12” deep. & 
Slide of 5” 
plywood. 
Knock-down 
construction, ~~ 
packed 4 —7 
per carton. 
Walnut fin- 
ish. Price: 
$11.90, @ 
F.O.B. Chi- ™ 
cago, less 
regular 
dealer dis- 
count. 





Also 60” x 32” tables with 114” five-ply genuine walnut 
tops and 2 drawers. Telephone and Utility Tables. 
— Write for Literature — 


D&L Furniture Co. 


P. O. Box 3463 . Merchandise Mart 
CHICAGO 54, ILL. 
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A Pair of | ileders 





No. W-599 


These wood, spring seat, Duran-tailored chairs were especial- 
ly built for the stress of office and reception room use, with 
metal angle braces and screwed corner blocks to strengthen 
them. A wide back, large seat and full padding in arms 
and back are outstanding features of the diate pair. Wood 
finishes in wheat, walnut and mahogany. Both chairs are 
covered in Duran, the new plastic covering that looks and 
wears like leather. Full antique nail trim. 





Write for details of Ard’s complete line of chrome 
specialties for the office. 


ARD MFG. CO. 13 VINE STREET - BOX 442 - EVANSVILLE 8, IND. 


Gog (ely 


No. W-600 


























@ ALL STEEL 

@ 34w X 18 X 72H 

@ ADJUSTABLE SHELVES 

@ THREE WAY LOCKING DEVICE 

@ ENAMEL FINISH per gine 
* SET UP OR KNOCKDOWN (OPEN OR CLOSE TYPE) 








CLLOW STEEL EQUIPMENT Corp. 


948 Broadway @ New York 10,N. Y. ©@ Algonquin 4-6446 
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et 5 face the facts 


The present shortage of sheet steel is hamper- 
ing our production to a considerable extent. 
In spite of many such obstacles we are shipping 
a large quantity of Peerless Files to our many 


dealers throughout the country who still insist 


upon buying QUALITY PRODUCTS. 








PEERLESS STEEL EQUIPMENT CO. 


UNRUH AND HASBROOK STS... PHILADELPHIA 11, 

















“Sentry's’ new sales feature: 


SOLID RUBBER WHEELS 








gin “Sentry” adds with bronze sealed bearings keep 
another new feature eagerly hardwood and composition floors 
sought by thousands of prospective free from marks, dents and 
buyers. “Sentry’s” rubber wheels scratches 





Other improvements in the “Sentry” make it more profitable to 
sell than ever before: 


Precision machined parts for three wheel screw wedge eire y} 
combination lock. 

Strengthened bolt works. 

Recessed door hinges—no screws or rivets. 

Shelves, drawers and parts removable. 

New, long lasting baked enamel finish in olive green. 
And the “Sentry’s” heavy all-welded construction meets tougher 
tests than ever. More heat-and-tamper-resistant, better looking. 
All moving parts are of non-corrosive metal. 

Why not get your share of the quick, new profits that befall 
today’s “Sentry” dealer? Investigate the sales possibilities in 
your territory. 


{| SRUSH-PUNNETT CO. 


SENTRY 545 West Avenue, Rochester 11, N.Y. 


SAFES 


ala’ 








DIMENSIONS 


Outside 
241/2"" x 171/2"" x 1712" 





Inside 
15°" x 12° x 1213/2” 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 


CONFIDENCE .. . COUR- 
AGE ... CO-OPERATION 


ERE WE ARE originating this 

month’s broadcast of BUSI- 
NESS BUILDERS from a most in- 
teresting station, Ox Yoke Ranch, 
at Emigrant, Mont., an operating 
cattle ranch high in the Rocky 
Mountains of our good old U.S.A. 
This is one of the finest and oldest 
dude ranches in the world and we 
will use the viewpoint gained from 
such an adventure to give all lis- 
tening in a decidedly different 
slant on how such an experience 
so readily ties in to putting the 
“spur” to BUSINESS BUILDERS 
of the month. 

For example, the time is early 
morning and into the main lodge 
as we stand before this Ox Yoke 
“mike”, has come one of my many 
new-made friends, Boyden Kinsey, 
Jr., an electrical engineer and 
manufacturer, of 1221 W. Rugby, 
College Park, Ga. As I’ve ridden 
these trails with you, Boyden, I 
want you to know and I want our 
listening audience to know that I 
have gleaned many, many BUSI- 
NESS BUILDERS in our exchange 
of conversation these past two 
weeks. One pre-eminent one is 
your ability to go beyond the path 
of duty in helpfulness, even on an 
all-out vacation such as your 
family and mine are enjoying. Our 
shop talk, too, of business view- 
points and reactions to sales con- 
tacts in our respective lines has 
provided both of us, I am sure, 
with a backlog of information that 
will prove mutually helpful. 
Thanks a million, Friend Kinsey 
of Georgia, for appearing this 
morning before our relay broad- 
cast to our OFFICE APPLIANCES 
audience. 


First in our batch of mail this 
time comes a pert little blotter 
from our good friends, Pioneer, 
Inc., of 12th and A Sts., Tacoma, 
Wash. It is doubly interesting 
and unusual because it is, as they 
definitely state, a reissue of a June, 
1912, blotter, 35 years ago. And the 
BUSINESS BUILDER thought em- 
ployed then is equally applicable 
today. This long-established firm 
of printers, lithographers and of- 
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fice outfitters carried this catch 
line on their three-second bit of 
direct-mail advertising: “A man is 
like a tack. He will only get as far 
as his head will let him.” Another 
thought subtitled on this effec- 
tive enclosure blotter was the 
slogan, “Old Traditions, New 
Methods.” On a line just below 
their signature cut was the fol- 
lowing invitation. “Extra copies 
of this blotter may be had. Ask 
for 6-47.” You may wish to send 
for actual samples of this series 
to the address noted above. 


* . * 


Permit me to introduce another 
most personable guest at the 
ranch. He is a lecturer of world- 
wide experience and features a 
notably different method of get- 
ting and using material. Each 
summer he gets a notebook of 
material with his 16-mm. motion 
picture equipment and each fall, 
winter and spring he presents 
this material to approximately 500 
schools in the eastern United 
States. His wife and two sons 
accompany him and aid in the ac- 
quiring of the photographic travel 
record which they compile for the 
enjoyment and education of their 
audiences. Westport, Conn., is 
their home and they are the Rich- 
ard M. Nelsons. 


In spite of BUSINESS BUILD- 
ERS being off the air for July, 1947, 
the steady stream of contributions 
to the co-ordinators of this pro- 
gram to Box 2153, Spokane 2, 
Wash., care of Shaw & Borden 
Company, has been greatly appre- 
ciated. Let us now use aS many 
as we may in our time in this 


month’s allotment over the OFFICE 
APPLIANCES network. Here they 
ae ss 


“Confidence, not compro- 
mise, is the key to success in 
a conference.” 

“We often do not recognize 
opportunity, for it usually is 
disguised in overalls and goes 
around looking like hard 
work.” 

“Judge it with your gray 
matter before you put it in 
black and white.” 

“Remember, stationers, the 
most careful planning of any 
merchandising effort plus the 
best advertising on earth can’t 
be fully effective unless car- 
ried through at the point of 
sale—the person behind the 
counter.” 

“A conservative is one who 
does not think anything 
should be done for the first 
time.” 

“A new thought a day keeps 
the monotony away.” 

“Facts will sell more goods 
than adjectives.” 


* * * 


This month’s terse trailer as we 
sign off from the Murphy’s famous 
Ox Yoke ranch is by courtesy of 
Typo-Graphic. “Yesterday is a 
cancelled check; tomorrow is a 
promissory note; today is ready 
cash—spent it wisely.” 


Office-efficiently yours! 
RALPH B. ORTEL. 


ome 


& & & 
N N N 











NEW INDIANA CHAIR ADDS TO FAC- 
TORY—A two-story addition is now 
under construction by the New Indiana 
Chair Co., Jasper, Ind. Pictured here, 
this project will provide the firm with 
an additional 21,000 feet of floor space, 
bringing the entire plant space to well 


over 100,000 feet. It was hoped to have 
the new addition completed late in 
August, enabling the company to in- 
stall machinery and equipment which 
will increase production and provide 
an even speedier service to customers. 
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Office Furniture and Typewriter 


Rental with a New Slant 





HERE IS NOTHING especially new about renting 

typewriters. Renting office furniture, while not 
quite so common as renting typewriters, is done, how- 
ever, so that, too, is not new. But Bob Elzey, president 
of the Elyria Office Equipment Company, located on 
the ground floor of the Masonic Temple Building in 
Elyria, Ohio, has put a new Slant to the renting of 
both typewriters and office furniture that merits atten- 
tion. 

Elyria is a city of some 30,000 population and has a 
number of manufacturing plants as well as a full 
quota of business firms. A great many of these firms 
do not own a single typewriter and many of them 
do not own their office furniture. It is rented from 
this office equipment firm on this new basis. 

Typewriters are rented on a contract basis, the con- 
tract covering a period of four years. For a standard 
typewriter the yearly rental is 41.00, which is paid in 
advance in one lump sum. For this rental fee a new 
standard typewriter is delivered to the renter. The 
contract calls for a new typewriter ribbon every two 
months and service whenever needed all without 
extra cost. Service is not given at any stated intervals. 
The renter is supposed to phone the office equipment 
firm whenever service is needed 


Machines Overhauled For Renter 


At the end of two years every rented typewriter is 
brought back to the office equipment firm’s place of 
business and completely overhauled and cleaned, thus 
putting it back in perfect working condition. 

At the expiration of two more years, or after the 
typewriter has been out for the full period of four 
years covered by the rental contract, the typewriter 
is picked up, brought back to the office equipment 
firm’s place of business and, if the contract is renewed, 
a new typewriter is sent out. 

The four-year.term for which these typewriter rental 
contracts run thus provides the renter a new type- 
writer with all the service needed, a new typewriter 
ribbon every two months, a complete overhauling and 
cleaning at the end of two years and a new typewriter 
at the end of four years if the renter wishes to renew 
the four-year contract. 

During the four years the office equipment firm has 
collected the full retail price of the typewriter together 
with the cost of typewriter ribbons furnished during 
the life of the contract and also been paid for the 
Service extended. And on top of all of this, the firm 
has a four-year used typewriter in stock which has 
cost the firm nothing. 


Ten-year Contract For Furniture 


The deal on office furniture is similar except that 
the contract runs for ten years instead of four years. 


By STEPHEN P. LATHROP 


Field Reporter 


Since service generally is not a part of office furniture 
deals the service feature of the office furniture deal is 
almost nil. If something does go wrongz the office 
equipment firm will make a call and see what can. be 
done to remedy the defect. The office furniture deal 
calls for a yearly rental to be paid in advance in one 
lump sum and varying according to the kind of office 
furniture. A standard flat top oak desk rents for $9.00 
a year while the same type in walnut rents for $10.00 
a year on a ten-year contract. A leather upholstered 
stenographers chair rents for $3.00 a year, also on a 
ten-year contract. Other office furniture rents are in 
proportion. 

The office furniture rental contract runs for ten 
years and calls for a new piece of furniture at the 
expiration of the ten-year period if the rental con- 
tract is renewed. Like the case of the typewriters, the 
ten-year rental returns to the office equipment com- 
pany the full retail price of the piece rented and in 
addition returns to the firm the used piece of furni- 
ture at the termination of the contract. 

The rental idea has gone over very biz with business 
houses and industries because these items can be in- 
cluded as expense instead of capital investment or 
inventory.items. For many reasons this is of extreme 
value to business firms. And more than that, the pay- 
ment of a fixed fee assures them of a working type- 
writer for the period covered by the rental contract. 


Provides Continued Business 


From the viewpoint of the Elyria Office Equipment 
Company the rental idea is more than worthwhile 
because it ties up a firm and provides assurance that 
business can be done in office supplies during the life 
of the rental contract. 

This firm has not been in business long enough for 
any of its contracts to have expired but it has already 
planned for that. When the contracts run out the 
Elyria company plans on reconditioning both the 
typewriters and office furniture and then offering the 
items on a rental basis to small garages, filling sta- 
tions and the like on a contract rental basis. This 
would be at a lower rental than is charged for new 
furniture. It is believed that there are plenty of 
smaller businesses that would be interested in such 
a plan. But in all events, when rental contracts have 
expired this firm will have used typewriters and office 
furniture from which it has already received full retail 
price, retains ownership in and has many opportuni- 
ties for working out profitable use. 





END OF THE THIRTY-EIGHTH ANNUAL SPECIAL 
OFFICE FURNITURE SECTION 
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Anderson- 
Hickey Co. 


FILING 
CA‘'BIN ET 


Free-floating, cradle sus- 


pended drawers. Reinforced 
framework, positive side lock- 
Steel chan- 


horizontal and vertical, 


ing compressor. 
nels, 
spot welded into rigid frame, 
which carries drawers. Heavy 
torque plates hold frame true. 


SOLE DISTRIBUTORS FOR 
ANDERSON-HICKEY CO. 
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LLY 5631 West ae Street 
“Andy units of steel’ 


GOOD REASONS WHY 


(jardinal 
PRODUCTS 
‘SELL FASTER 





% 


& Cardinal 


WARDROBE 
& STORAGE 
CABINET 


Handsomely designed 
storage and wardrobe 
cabinet that can be put 
to a thousand uses. 3- 
point lock, glider bottom, 
semi-flush hinges. Body 
No. 24 gauge reinforced 
steel. 
popular colors to blend 
with 


scheme: 


In attractive and 


any decorative 
Olive Green or 
Grey. Satin chrome hard- 
ware. 


Write for details and 
prices today. 


Chicago 44, 





















Illinois 


MEETING—CONVENTIONS—DINNERS 
(Continued from page 64) 


Friday and Saturday, April 16 and 17, at Hotel Allis, 

Present at this meeting were Governor-elect Shelp- 
man, Governor Roy Moreland, NSA Vice-president 
Fred Downs of Tulsa, Okla., Vice-president Pete Mas- 
terson of Midwest Travelers Club, Lieutenant Governor 


| Earl Scott of Wichita, Kans., Leonard Wilcox of Hut- 


| chinson, Kans., 


Claude Myers, Jr., and Cliff Talty, both 
Kansas City dealers, Gene and Barrett Mitchell, and 


| George Wall of the Midwest Travelers. 


Earl Scott of Bauman Office Equipment Company, 
Wichita, was appointed Wichita convention chairman 
and, with the aid of the governor-elect, will appoint 
his local committee members. 

Bill Bohart, president, and R. C. Moore, secretary of 
Midwest Travelers Club, were unable to be present 
because of previous plans. 


SO 


GLTC HOLDS SECOND GOLF MEET OF SEASON 


You don’t have to be a camel to play Olympia Fields 
in 95-degree heat in August, but it helps—that was the 
almost unanimous opinion of 72 members and guests 
of the Great Lakes Travelers as they dragged their 
seared, dessicated, dehydrated bodies from the eight- 
eenth green at the close of he second tournament of 
the season, held on Wednesday, August 20. But despite 


| the enervating heat and the almost complete lack of 


water on the course, everyone had a good time, though 
the scores ran well above the average for such an 
event. 

After all the contestants had finished, showered and 
regained some of their lost vitality, a delicious roast 
beef dinner was served in the club’s main dining room 
at 8 p.m. Following the repast, Wes Montpas, Park- 
Sherman Company, golf chairman, called on Tom 
Gillice, Rockwell-Barnes Company, GLTC president; 
Ollie Stevens, Stevens, Maloney & Company, governor 
of NSA’s sixth district; Ed Manning, Stein Bros. Mfg. 
Company, Chicago, chairman of the NSA convention 
committee, and Benny Allen, American Lead Pencil 
Company, chairman of the entertainment committee, 
all of whom spoke briefly. 

Prizes were then distributed to the first 21 players 
under the Peoria system. Winner of low net prize was 





: fl g ° 
Mi. Oy bal — | o# 


| THE TOURNAMENT COMMITTEE.—Responsible for the suc- 


cess of the second GLTC golf tournament of 1947 were Brown 
Hardison, Modern Stationer; Ray Eichenlaub, Service Steel 
Products Corp.; Tom Gillice, Rockwell-Barnes Co., GLTC 
president; Roscoe Benge, Codo Mfg. Co.: Hy Linden, Ace 
Fastener Corp.; Wes Montpas, Park-Sherman Co., golf com- 
mittee chairman, and Bob Reynell, Oxford Filing Supply Co. 


| R. G. Stephens, guest of Hy Linden, who was awarded 


a portable radio for his 68. Tied for second place were 
George Isaacson, Wells Office Furniture Company, and 
Frank Rainey, Horder’s, Inc., who finished with 4 
brace of 72’s. In third place was John Stuercke, Rogers 
Loose Leaf Company, with a net 73. Winning contest- 
ants made their selection from a fine array of prizes 
ranging from golf bags, sport shirts, cocktail sets and 
traveling cases to golf balls. Frank (Tarzan) Giuntini, 
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FADERSHIP IN FINE 
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MATERIALS 
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To the P. A. a salesman did say 
Thanks for re-ordering Mongols today. 





Tops for brilliance and writing ease 
And none but Mongol has 3 degrees! 








er 


4, 





The genius in the Art Department 

Knows 24 colors makes a gay assortment. 
For uniform strokes or “painting” a shade 
Mongol’s the best colored pencil made! 















When the pressure’s on and he-men 
“Extra Hard” withstands the strain, 
Mongol’s one pencil with a history 
Of good points for anyone's WP*! 


In Bookkeeping, there’s many a line With clerks where pencils must be strong 
That must be oh so, ever so fine. 
Mongol ‘“‘Medium’”’ suits Anne to a T 


For digits crisp and easy to see! 





It’s Mongol ‘“‘Hard’’ it lasts so long. 
For charts, graphs and check marks bright 
It's quick, it’s sharp, it’s clear, it’s right. 



























MONGCO ie use5 
always dependa 
t point of USe™ 
a allnr* Ai 
for “Medium” ju 
Mongol we" ye 





the Great Name in thin-lead 








ae COLORED PENCILS || 
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ARISTON 


The Aristocrat of Stencil Duplicators 








WIDE 





* 


+ + + 


+ 


+ + + H 


justments and controls are few and convenient. Mechanisms 


year after year without attention beyond ordinary cleaning. 


Manufactured By 


We Invite Export Inquiries 
2448 LARPENTEUR AVENUE W. 





Anyone can operate it! There is no welter of confusing gadgets to master on the ARISTON. 


CHOICE OF MODELS 


BOTH MANUAL AND ELECTRIC 


Available for 
Immediate Delivery 
to Dealers on 
Exclusive Franchise 
Basis. 


CHECK THESE FEATURES 


Motor concealed in all steel Welded 
Cabinet 


Eight Speed Drive 
A.C. or D.C. Motor 
Automatic Feed 


Automatic and Selective Inking. 
Cylinder is completely enclosed— 
clean and muss-free. Internal brush 
with external control allows selee- 
tive distribution of ink if desired. 


Automatic Roller Release 


Ball bearing drum and impression 


Roller 

Registration Control 

Reset Counter 

From Post Card to Legal size paper 
Standard Stencil 


Rotating Button Bar (For remov- 
ing Stencils by their Clean Head- 
ing) 


Ad- 


are simple — designed to function 


THE ARISTON DUPLICATOR COMPANY 


ST. PAUL 8, MINNESOTA 
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RUBBER UNIT 


STENO 15x14 


LATEX FOAM 


EXECUTIVE 18x17 


No. 22—1"'—List $5.70 No. 20—I''—List $5.00 
32—1)/," 6.50 30—11/," 5.50 
42—2" 7.30 40—2" 6.00 


50% SHREDDED LATEX FOAM RUBBER, 50% WHITE COTTON 


No. 76—I'""—List $3.70 No. 56—I'"—List 
77—I1'/9" _.. 4.30 aa . 


CASING—In brown or green corduroy. 
In brown or green sail cloth. 
In brown or maroon leatherette. 


Fibre matting backs. Leatherette welted all around and vented. 





BUILT LIKE FINE UPHOLSTERED FURNITURE. 
OUR SPRING UNIT, WHITE COTTON FILLER. 


CASING—In brown or maroon leatherette. 
Fibre matting backs. 
Leatherette welted all around and vented. 


No. 17—18x16x2—List $5.40 
No. 18—19x17x2 5.80 


All cushions carried IN STOCK. Liberal dealer discounts and terms. 
May we have the pleasure of a trial order. 


CUSHIONS 
BY 









MFG. CO., 


inc. 


92 Montgomery St. 


Jersey City 2, N. J. 











Utility Supply Company, was awarded a golf ball to 
replace the one lost on a booming 300-yard drive into 
the creek at the eighth hole. 

Following the dinner, the golfers and late-comers 
divided into two groups, one segment repairing to the 
card tables, the other (deciding the day had been long 
enough) starting the homeward journey. 


i 


CANADIAN STATIONERS ARE GOLFERS, TOO 


Many groups of Canadian stationers are following 
the practice of staging at least one outing each sum- 
mer with most of these outings taking the form of 
golf tournaments. 

For example, the Ottaw2, Ontario, group on Tues- 
day, June 10, invaded the Gatineau Golf and Country 
Club as guests of H. L. Kert, Evans & Kert, Ltd. 

The Toronto stationers held a tournament on Fri- 
day, June 13, with no unfortunate incidents due to the 











j 


CANADIAN GOLFERS PAUSE BEFORE ACTION 


These groups include representatives of the following 
companies: 

1. At Stratford, Ontario—Venus Pencil Co., Ltd., Hay Sta- 
tionery Co., Ltd., London, Ont.; F. W. Barrett & Co., Ltd. 
and Canadian Pad & Paper Co., Ltd., Toronto; W. G. Webster, 
Woodstock; Howard Smith Paper Mills, Ltd., and T. Eaton 

Co., Ltd., Toronto; and Preston-Noelting Ltd., Stratford. 
2. At Windsor—Fine Paper, Ltd., London, Ont.; W. J. Gage 
& Co., Ltd., Toronto; United Paper Mills, Ltd., London, Ont. 
Wendell Holmes, Ltd., St. Thomas, Ont.; The Brown Bros. 
Ltd., Toronto; and Dennison Mfg. Co., Ltd., Toronto. 
3. At Montreal—Carter’s Ink Co., Ltd., Montreal; McFarlane 
Son & Hodgson, Ltd., Montreal; Dennison Mfg. Co., Ltd. 
Montreal; R. Desautels, Montreal; W. J. Gage & Co., Ltd. 
Montreal, and the Canadian Stationer, Montreal. 
Toronto—Grand & Toy, Ltd., Toronto, and Venus 
Pencil Co., Ltd., Toronto. 


4. At 


date. This meeting was at the famous Scarbore Club 
where the Canadian Open tournament was conducted 
shortly afterwards. 


At Montreal on July 10, Rosemere Club was the site , 


of one of the best tournaments ever held by that j 
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. Created by Mutual 


1... Multiple Centamatic 
Punch 


2...2-Hole Centamatic 
Punch 


3... Another Mutual 
“First” 


gyer Lf 


STAPLE REMOVER 





pe 


MULTIPLE CENTAMATIC LD 

PUNCH No. 300-—Most versatile and practical adjust- 
oble punch ever made. Punches 4" holes in any loose 
leaf sheets to fit stondard binders, sizes $14" x 3” 
to 12” x 91" inclusive. Also punches two '/4" 

in the following centers: 2%"; 44%"; 7"; 8%”. 
Punches up fo ten sheets of 16 Ib. bond stock. Ad- 
justcble slides equipped with boll-bearings for easy 
shifting. Finished in Dawn Gray—govges, heads and 
lever are nickel ploted..... ... LIST PRICE: $10.00 


2-HOLE CENTAMATIC 


PUNCH No. 200——Smooth-working perfection in a 2- 
hole punch pilus advantages of the Centamatic 
feature . . . Punches two 4” holes—-2%”" center 
to center. Actually (by tes?) punches cleanly through 
30 sheets of 16 Ib. bond stock. Finished in Dawn 
Gray with nickel plated gauges......LiST PRICE: $3.95 


No. 200N——-Same model in Dawn Gray with nickel- 
plated gauges and nickel-plated handle. LIST: $4.50 


Patent Pending 


P U N C 4 é S Indispensible is the word for this sure- 
fire action staple remover! The only 
staple remover of its kind! Patented 


The Only Punches That “‘lever-lift” action lifts stople up and 
out cleanly .. . quickly . . . won't fear 


Center Automatically or mor surfaces. Removes standard and 

: . : ° industrial staples. Works to ‘ection 

These Centamatic Punches work almost automatically, no fussing, no calculating, no oe prepay pois ade re amead con- 
paper-folding . . . The Centamatic feature operates simply, speedily and accurately. tract paper—as well as wood, beaver- 


The paper may be placed in any position between the sliding arms of the Centamatic board and like surfaces. Perfect for 
draftsmen, office workers, window 


guides. By adjusting the guides so that the ends touch the sides of the Paper the trimmers, architects, ete, Aaa 
sheets are automatically centered . . . These punches are beautifully finished and cision construction: white metal nlah. 


precision-constructed of heavy gauge steel for enduring service . . . Individually boxed. No parts to get out of order. 
LIST PRICE: $1.50 


Write for Schedule of Dealers’ Discounts 





tthe Mutual Display Booth AG at the Chicago National Stationer’s Convention, Stevens Hotel, Sept. 28 to Oct. 2 


MUTUAL STATIONERS SUPPLY CORP. 


Wholesale Stationers to the Trade only . . . 374 Broadway, New York 13, N. Y. 
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group, nearly 100 members of the industry being 
present. 

The Winnipeg stationers enjoyed their game at Elm- 
hurst Golf and Country Club on Tuesday, July 15, 
nearly 50 attending. 

James Preston, Preston-Noelting, Ltd., was host on 
Tuesday, June 22, at Stratford, Ontario, to a group of 
western Ontario stationers. Stationers from a num- 
ber of cities golfed together, dined and visited the 
Preston plant. 

At Hamilton, Ontario, a different procedure is fol- 
lowed. The stationers there conducted a picnic on 
June 18, included their wives in the party and enjoyed 
an evening of specially-arranged games and contests. 

These activities provided an opportunity for the sta- 
tioners to become better acquainted for mutual im- 
provement of business relations. 
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VICTOR SCHOOL AT HOUSTON—Attending the recent Victor Visible 
sales school conducted by Victor Safe & Equipment Co., Inc., of 
North Tonawanda, N. Y., at the Rice Hotel, Houston, Tex., are (left 
to right): First row—Frank J. Flanagan, Ernest R. Huegel, P. L. 
Moore, Jr., Kenneth M. Whisenant, E. C. Wilson, Jr., all of Wilson 
Stationery & Printing Co., Houston; J. T. Morrow, Jr., Clarke & Courts, 
Dallas, Tex. Second row—John E. Moseley, American Printing Co., 
Galveston, Tex.; Lory Davis, Branham’s, Inc., Oklahoma City, Okla.; 
W. H. Sullivan, Standard Stationers, Jackson, Miss.; R. L. Gallagher, 
Maverick-Clarke, Corpus Christi, Tex.; Harold Myers, Story-Wright 
Printing Co., Tyler, Tex.; Harry C. Willbanks, Scott-Rice Co., Tulsa, 


Ce IDEAL 
SYSTEM 


SIMPLIFIED BOOKKEEPING 
AND TAX RECORD BOOKS 


SELLER 


All in one easy-to-keep book 


Barnes, educational director. INCOME 





Okla.; Standing in rear—H. W. 


BAKEWELL HONORED BY VICTOR MANAGERS 

A. F. Bakewell, general sales manager of the Victor 
Adding Machine Company, was honored at a dinner 
held in the Edgewater Beach Hotel, Chicago, on July 
18. 

Mr. Bakewell, who assumed his present duties in 
January, 1946, was feted by the Victor branch man- 
agers for the excellent job he has done as head of the 
Victor sales department. The managers showed their 
appretiation by presenting the honored guest with a 
set of matched, cowhide luggage of four pieces. Fred 
Himebauch, assistant sales manager, made the pres- 
entation on behalf of the managers. 

— 9 


PRESENT PRESIDENT’S CUP AT VICTOR MEETING 


PURCHASES & EXPENSES 
INCOME TAX 
SALES TAX 
WITHHOLDING TAX 
SOCIAL SECURITY TAX = r 
PROPERTY TAX & LICENSES @@ — it is the 
OTHER NECESSARY RECORDS . 
most practical easy 
to keep — all inclusive sys- 
tem designed to fit the most exact- 
ing up-to-the-minute requirements of 
every type of business and profession, 
new or established. Ideal System books 
and forms lead all others in profit pro- 


ducing sales value. 


THE IDEAL SYSTEM LINE 
FULFILLS EVERY NEED 


Merchants 
*Manufacturers 
Apartments & Hotels 
Beauty Shops 

Barber Shops 

Cafes & Taverns 
Cleaners & Dyers 
*Business Service 

*Doctors 

Drug Stores 

Farms & Ranches 
Grocers & Markets 
Garage & Service Stations 
Hardware Dealers 
Jewelers & Watchmakers 


The price range, too, is designed to 
appeal and sell every prospect. 


$2.00 - $3.50 - $5.00 - $7.50 


—and because the Ideal System can be 
started any time of the year — you are 
assured of year-round business and 


*Professional Service 
Real Estate Brokers 
*Restaurants 
And Many Others 
*Also new Simplified Double- 
Entry Books 


Former presentation of the President’s Cup for sales 
efforts was made to J. L. “Jack” Jackson, San Fran- 
’ cisco, Calif., branch manager of the Victor Adding 
Machine Company, at a meeting on July 25. A. F. 
Bakewell, general sales manager, made the presenta- 
tion at a ceremony held in the Fairmount Hotel in 
San Francisco. A private section was reserved for the 
party of 42 including wives of the personnel. 

Kurt Vasen, manager of the Los Angeles branch, 
praised the job of the San Francisco branch in being 
tops in the first President’s Month campaign. Mr. 
Bakewell presented Manager Jackson with a cowhide 
briefcase. This was the personal prize for the winning 
branch manager. 

=o —___—_— 


UTILITY GROUP PICNIC ATTRACTS 400 
The Utility Social & Athletic Club, an employee or- 
ganization of the Utility Supply Company, Chicago, 5 
held its eleventh annual picnic Saturday, August 9, ! 
PA. at Bergman’s Grove in North Riverside, Ill. Approxi- : 


*Additional new books 





quick turn-over. 


The IDEAL SYSTEM Company 


DESIGNERS AND MANUFACTURERS 
: 340-346 SO. FLOWER ST. 
ee LOS ANGELES 13, CALIF. 


fan 
; POSTWAR CATALOG WITH PRE-WAR PRICES 8 
t— NOW READY f you have not received your copy of our new 4 
§ 814” x 11” 1947-48 catalog attach this coupon to your letterhead or ® 
s card and mail it toThe Ideal System Company, 346 So. Flower St., 
Los Angeles 13, Calif. Your copy will be sent by return mail for # 
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TWO JOBS AT ONCE! 


A Speed-Mo Stamp Pad actually does two jobs at the 
same time. The soft, porous SPONGE RUBBER surface 
applies a full, uniform coat of ink and also cleans the 
stamp at the same time. What's more, a Speed-Mo 
SPONGE RUBBER Stamp Pad is easy to use—the lightest 
touch gives a clear, sharp impression every time. The 
cleanest stamp pad on the market, 'Speed-Mo" is dust- 
proof and lint-proof and is processed against deteriora- 
tion. The name "Speed-Mo" guarantees satisfaction, so 
for more profitable stamp pad sales, why not plan to 
stock Speed-Mo now. Write today for Catalog No. 1043, 
showing the complete Speed-Mo 
line. 


SPELDAYO: 


CLEAN SPONGE RUBBER STAMP PADS 





SPEED-MO 
PRESSED STEEL MODEL 


RIVET-© MANUFACTURING CO. 


ORANGE, MASSACHUSETTS 
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mately 400 employees, friends and manufacturers’ rep- 
resentatives turned out to make the outing a success. 

As in past years, prizes were awarded to all of the 
employees present and numerous gifts were distributed 
among the guests. Upon entering the grove, each child 
was given a shopping bag laden with toys which con- 
tributed greatly to their enjoyment of the outing. 
Chester Pedersen, president of the Social & Athletic 
Club, reported that nearly 150 bags were given away. 

After a complete schedule of novelty races for chil- 
dren and adults, the annual baseball game, and a free 
bingo game, came the highlight of the day—a diaper 
pinning contest for manufacturers’ representatives. 
Russ Ragan of American Pad & Paper Company in the 
role of “mother,” and Ed Rohrs of Eaton Paper Com- 
pany, taking the part of “baby,” caught their rivals, 
literally, with their diapers unpinned. For their ef- 
forts, they were awarded beautiful leather carrying 
cases. 

As has been the custom with this organization, all 
refreshments were again made available in unlimited 
quantities free of charge. 

4 a 
ST. LOUIS VISITORS AT GLTC CLUB 

William Schmiederer of Buxton & Skinner Printing 
& Stationery Company and Hugh Alexander of Skinner 
& Kennedy Stationery Company, both prominent St. 
Louis stationers, used part of their vacation time to 
meet with the Great Lakes Travelers at their regular 
meeting August 22. Mr. Schmiederer has been a sum- 
mer visitor for many years. Mr. Alexander came up 
from his vacation quarters at Valparaiso, Ind. 

Another visitor at the same meeting was Professor 
Harold Jonah, in charge of mathematics at Purdue 
University. He was the guest of John Robinson of 
Elmer Krumwiede & Associates. 

insinlsesiae illness ciaciaicis 
0.E.D. CLUB HOLDS FINAL GOLF MEET 

The Office Equipment Dinner Club of New York held 
finals of a series of golf outings for the championship 
of the club on Friday, August 15, at the Hampshire 
Country Club, Mamaroneck, N. Y. 

Clear weather greeted those enthusiastic golfers as 
they arrived at this fine old country club located in 
beautiful Westchester County bordering on Long 
Island Sound. 

Teeing off early and playing until late in the after- 
noon sharpened the golfers’ appetites for a hearty 
dinner in the evening. 

Other diversions were available, including a clock 
tournament on the putting green, tennis, cartis and 
a well-appointed inside swimming pool. 

Some 15 ladies were present at this final affair, and 
enjoyed every minute of it, as they did at the July 
outing. 

After dinner, presentation of awards for the day’s 
competition took place. The awards were as follows: 
Low gross—H. Clad Wood, Bloempot and Wood. 
Runner-up—wW. B. Wood, Jr., W. B. Wood Company, 

Newark, N. J. 

Kickers’ handicap—Hugh Ward, Geyer’s Publications. 

Runner-up—J. Weinberg, Regan Furniture Corpora- 
tion, New York, N. Y. 

Highest score—J. Roth, Barney’s, Hartford, Conn. 

Second highest score—Dale McKnight, Lackawanna 
Leather Company. 

Third highest score—Seymour L. Nathan, Chas. S. 
Nathan, Inc., New York, N. Y. 

The star event of the day was competition for the 
championship of the club between John Mossman, 
Desks, Inc., New York, N. Y., and Adam J. Andrasick, 
Macey-Fowler, Inc., New York, N. Y., competing for 
two trophies—one donated by Bright Chair Company 
and the other by W. H. Gunlocke Chair Company. The 
winner of the match was Mossman. 
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FEDERBUSH RING BINDERS! 


These are ring binders with all the operating efficiency and durability that distinguish champions — 





on the track or in the offite.\Painstakingly designed and constructed, they always do their job of mak- 

ing your job easier! Immediately available. Packed 2 to a box. 
MEMO BOOK FABRIC HINGE RING BINDER 

STYLE RE. Binding: Flexible Black Imitation STYLE RJ. Binding: Black Imitation Leather, 


Leather with pocket, blind tooled; metal parts blind tooled; stiff covers; metal parts highly 
highly nickel plated with triggers. nickel plated with triggers. 


FABRIC HINGE RING BINDER 





STYLE RH. Binding: Full Canvas; medium 
weight binder board, stiff covers; metal parts 


highly nickel plated with triggers. 


METAL HINGE RING BINDER 
with Label Holder 


METAL HINGE RING BINDER 
with Label Holder 


PRICE BOOK 





STYLE RE. Binding: Flexible Black Levant 
Grain Imitation Leather with pocket, blind 
tooled; bound in steel ring protector strips; 
metal parts highly nickel piated with triggers. 


STYLE RJM. Binding: Full Black Levant Grain 
Imitation Leather, blind tooled; stiff covers; 
metal parts highly nickel plated with triggers. 


STYLE RHM. Binding: Full Canvas; stiff cov- 
ers, medium weight binder board; metal parts 
highly nickel plated with triggers. 





91 SEVENTH AVENUE -§ BEwW YOR 11, WB. Y. 


When It Comes to Binders — Come to Binder Headquarters ... or Write for Qur Complete Catalog. 
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136 SERIES expresses the spirit of today in con- t 
servative modern design. One of several complete 
groupings for modern and traditional settings 


>_> 


133 SERIES...Conservative in design and the most 
popular of all our desk series. Many body styles 
for every preference...finished in rich chocolate 
DUO BRONZE with natural bronze trim 


OUR NO. 400 COCKTAIL 
STAND that is distinctly dif- 
ferent for home and office 














NEW Fluorescent DESK LAMP 
No. 1600 is superbly executed in Genuine Bronze with features for all-day 
seeing comfort. Shielded light is confined to working area. Long-awaited for 
low design permits unobstructed view over desk. Features plug-in socket for 


radio or razor 


TIME AT A GLANCE . 
with this newest addition to the Sil- 
ver Crest line. No. 201/36 Pen Base 
and drop-numeral Clock with Lawson 
movement adds new beauty to the 
age old custom of keeping time. Fin- 
ished to match all desk series. Clock 
without pen base available in same 


finishes 
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Genuine B RONZE WARES 


That Invite Themselves 


Into Your CUSTOMER'S Office 


Here are but a few of the many popular items 
in genuine Bronze from the Silver Crest collece 
tion. Their studied design and excellent crafting 
knows no peer for originality and practical use. 
Available in open stock to reliable dealers. De- 


scriptive literature upon reouest. 


LIBRARY SETS with unusual individuality. Sheath of 
decorated bronze, with forged steel shears and opener 


Permanent Displays at 


eee . CHICAGO 
NEW a cir Merchandise Mart 
200 Fifth Avenue Room 1211 

LOS ANGELES BOSTON 

1104 Brack Shops Parker House Office Bldg. 

527 W. 7th St Room 1007 


DALLAS 
Second Unit, Santa Fe Bldg., Room 303 


Smith Metal A\rts as, INC., 1721 Elmwood Ave., Buffalo 7,N. ¥: 
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IN OTHER LANDS 
(Continued from page 56) 


tioned, but I am confident that the general situation 
in regard to supplies is becoming slightly easier, and 
although the seller’s market is not yet ended, in some 
lines at least we can see that the buyer’s market is 
on its way. My experience in America during my last 
trip there gave me a Clear indication that in most 
things the buyer’s market has reasserted its normal 
position; and it is inevitable that our turn will come. 

“While speaking to the retailers, may I warn them 
against accepting cheap and shoddy merchandise of 
which there is a certain amount available in this 
country. 

“I would say to you retailers, don’t stock anything 
that you cannot sell at once, don’t pile up rubbish on 
your shelves which is not going to be good stock for 
you, because the day is surely coming when your cus- 
tomers are going to insist on quality and value and if 
you have not got it you will be left with your stock. 

“Already you must have noticed that in respect to 
certain lines, the public is demanding the well-known 
branded lines and refusing substitutes. Some wise re- 
tailers have told me that they would rather wait for 
the quality article than temporize with what can 
only be described as a poor quality makeshift. 

“If I may now turn to the political situation for a 
moment, I would say that, whereas normally the busi- 
ness man is interested mainly in the success of his 
business largely to the exclusion of politics, the po- 
litical situation is such today that it has a bearing on 
everyone’s business and we are bound to take notice 
of it. 

Experiments Not Working Out 

“The experiments that are taking place in national- 
ization today seem not to be working out as satis- 
factorily as the government sponsors anticipated, as 
witness, the coal position in February of this year. It 
seems to be illogical that on the one hand you should 
reduce hours of work and increase payment; and on 
the other hand, tell the working people that unless 
they work more to produce more they are going to 
starve. I think the latest government poster which says 
‘We are up against it, we work or want’ is a tangible 
admission of the state of affairs in this country in re- 
gard to workpeople. Having been promised every 
requisite from the cradle to the grave, they don’t yet 
realise that they, themselves, are the only channel 
through which those amenities can be provided. 

“I cannot help feeling that we are dealing with a 
type of young person, both man and woman, who has 
been moulded into some sort of pattern made by their 
war experiences and their length of time in the serv- 
ices. That pattern does not fit into the business world, 
whereas, if we had had the shaping of them during 
these tender business years, they would have had a 
much more realistic outlook on life than they have at 
the present time. The re-education and settlement of 
these young people will take time, particularly in 
their sense of responsibility to the country and to their 
employers, which I am afraid is sadly lacking. 

“T hope it will not be necessary for us all to learn 
a new kind of economy which would be the outcome 
of shortages, under-nourishment and a lowering of 
the standard of life in these islands. 

“Although I confess that I am optimistic, it is as 
well to face the possibilities which are in front of 
us. The Lord placed upon Adam the necessity of earn- 
ing his living by the sweat of his brow and I don’t 
think that any man-made laws, however benevolent, 


however altruistic, however idealistic they may be, will 


be sufficiently powerful to overcome the inherent ten- 


dency of human nature which has not changed for | 
the past million years. Therefore, as I said in my | 


presidential address last year, which I now repeat, 
the workpeople of this country must be governed by 


the old boss. His authority has been and is being un- | 


dermined by government rules and regulations, and 
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MARKING DEVICES 


F EVERY DESCRIPTION 


DOMESTIC & EXPORT TRADE 
}. ar CLO) O22 Ow ee OB 
FOR EVERY PURPOSE 








Line Daters and Numberers, Die 

Plate Daters, Self-Inking Stamps, 

Time Stamps, Stamp Pads and Inks, 

Notary Seals, Stamp Racks, Stencils, 

Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated 
Box Dies, Badges, etc. 


PLACE YOUR NAME ON OUR MAILING 
LIST FOR LATEST CATALOGUES. 


CONSOLIDATED STAMP Mr. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 
15 DEY STREET, NEW YORK 7, N. Y. 
FACTORIES IN 


SPRING VALLEY, N.Y. . NORWOOD,NJ. . CHICAGO, ILL. 
PHILADELPHIA, PA. . NEW YORK, N. Y. 
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Let Justrite SOLVE YOUR PROBLEM 


Years of solving your envelope problems enable us to 
offer you a complete source of supply for your every 
Envelope need. Available are a wide variety of Special- 
ties that have been ‘’Custom Built’’ to your customer’s 
requirements. A Specialty Line where the Unusual be- 
comes the Usual. 


We invite your difficult envelope problems. If they are 
not a Justrite standardized item already, we shall be 
glad to work them out, send you samples and complete 
pricing information. 


Justrite offers you a Complete Source of 
Envelope Supply. 


Austrits 
The Justrite Deposit Receipt 
Case is especially designed for 
use with the new mechanical de- 
posit system in which the deposit 


made is printed on an official 
Bank receipt. 








LAU RING | 


TRUST and 
SAVINGS 
BANK 


DEPOSIT 
RECEIPT CASE 





This convenient case replaces the 
bulky pass book and is much 
easier to carry. Available in 
standard sizes to fit all bank re- 
ceipts, they are made of durable Red Rope or Colored 
Fiberine. A convenience to Bank Customers. 
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This is another Justrite ‘Specialty’ that is standardized 
to meet your Bank customer needs. 


Write today for samples and complete 
prices. Special size samples will be furn- 
ished on request. For any Specialty Envel- 
ope Problem consult Justrite first. 
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above all, by great promises which are unfulfilled and 
unfulfillable. There must be a mutual respect between 
the employer and the employed. 


Need Day’s Work for Day’s Pay 


“A fair day’s work must be given for a fair day’s 
pay, if this country is to pull out of the slough of 
despondency and become re-established in the normal 
ways of peace and prosperity.” 

F. C. Guildford, Waterman’s Ideal Fountain Pen 
Company, was elected president for the ensuing year. 
Mr. Guildford, responding, said he naturally appre- 
ciated very deeply the honour of being elected the 
president of that great association, and great it was 
and greater it would be as time went on. Its war 
record alone was an achievement of which every mem- 
ber of the association could be proud. Today he had 
achieved another ambition, and he was proud to 
occupy the position. He had said on many occasions 
that surely the most natural thing to do, whatever 
the trade one was engaged in, was to take an interest 
in one’s trade association, which after all was so 
closely associated with one’s livelihood. 

He had many ambitions yet unachieved, but he con- 
fessed the position he was about to occupy by their 
approval and kindness was one that he had always 
hoped would come his way. He was proud to follow 
those who had preceded him in the position, and he 
prayed that with their support he would be worthy 
of their confidence and they would say of him what 
he said of them: “They served us well!” 


T.T.F. Council’s Visit to Scarborough 


The T.T.F. general secretary, Clifford Edwards, 
writes: 

“Pursuing the policy initiated a couple of years ago 
of visiting the Provinces whenever possible, the Execu- 
tive Council held their June meeting at Scarborough 
by invitation of the Yorkshire and Lincolnshire branch. 
This particular function had first been mooted in 
1946, but, owing to accommodation difficulties, had 
had to be postponed until this year. 

“As an adopted son of Sussex, the writer at first 
raised his eyebrows at the description of Scarborough 
as the ‘Queen of Watering Places,’ but having spent 
three wonderful days there he is only too willing to 
concede that it is indeed a serious rival to any resort 
on the South Coast. The hospitality and courtesy 
which seems to be indigenous to the locality has to 
be experienced to be believed. It would be difficult to 
single out any one person in this connection, but a 
special tribute is paid to the mayor and corporation 
of Scarborough, the management and staff of the 
Prince of Wales’ Hotel, which was the headquarters; 
and last, but by no means least, to the chairman of 
the Yorkshire and Lincolnshire branch, Frank Bold, 
and his committee, Reg. Harrison and Fred Colclough. 
This committee had planned and carried through a 
thoroughly enjoyable itinerary, which will endure long 
in the memory of those who had the good luck to be 
present. 

“Unfortunately, the occasion was not attended by 
as many members as one could have wished—but even 
though numbers were low—in all, something like 63 
—the friendliness and good humour displayed was yet 
further evidence of the spirit now pervading our in- 
dustry. 

“The proceedings opened on Tuesday evening when, 
as guests of the Corporation, members of the Council 
and friends visited the Floral Hall for a really first- 
class holiday entertainment provided by the well- 


| known broadcasting combination, ‘The Fol de Rols.’ 


It can be said here that this show, for real enjoyment, 
was equal to anything of a similar kind now running 
in London. No tribute could be higher than that. 
“Wednesday morning was devoted to official busi- 
ness, but those not so engaged were free to visit the 
shops and enjoy the amenities of Scarhorough. Lunch- 
eon was a formal affair, graced by the presence of 
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GENERALS 


PENCILS 


wile ike Ley, 





POINTS THE WAY TO MORE SALES 


These pencils head the list of best sellers 


Popularity demands satisfying performance. That's why 
customers return again and again for GENERAL'S 
PENCILS. For writing or marking—indoors or out—check- 


Visit us at our ing, copying in colors or china marking pencils, drawing 
C ti Head : . ° 
. ade a pencils, graphite or colored, soluble or insoluble... 


General's Pencils are best sellers on any list. 


GEN ERAL PEN Cl L COMPANY .7.;; FLEET STREET, JERSEY CITY 6,N. J. 
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Open Stock 


MATCHED COWHIDE DESK SET ITEMS 


The exquisite charm of fine leather office items, of quality and craftsmanship unsurpassed. 


All items illustrated are available and made of FULL TOP GRAIN COWHIDE, HAND 
GOLD DECORATED WITH 23 kt. GOLD LEAF. 


PROMPT DELIVERIES: Our production now is at its greatest peak in 35 years. 





Be sure your catalog is complete with the NEW combination folder and price list No. 1146. 


Polar Manufacturing Company 


323-25-27 North 13th Street 
Philadelphia 7, Pa. 
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the mayor and mayoress of Scarborough, Alderman 
John Jackson and Mrs. Jackson. The mayor made a 
most enlivening speech, and his closing advice ‘keep 
on keeping on’—had great significance for all of us. 
Mr. Jackson’s references to our old friend Fred Col- 
clough met with approbation on all sides, for those 
knowing Fred have no doubt that the tribute was well 
deserved. 

“The afternoon was devoted to a tour of Snainton- 
le-Dale by motor coach. This was a most interesting 
trip, the coaches winding in and out of a saucer 
valley, through farmyards, and ended at Cober Hill, 
where tea was enjoyed as the guests of W. Harold 
Spink. There were no set entertainments for the 
evening, and after visits to various points of interest 


in the town, most of the visitors took advantage of | 
the facilties for dancing at the Prince of Wales’ Hotel. | 


“Thursday dawned rather bleakly for Council mem- 


bers, for whilst they were to be engaged in Federa- | 


tion business, their ladies and other members had the 


certain knowledge of an ideal outing to Whitby Bay | 


across the Yorkshire moors. By all accounts, in the 
words of a lady who went on the tour, it was ‘smash- 
ing.’ 


Prince of Wales’ Hotel, but unfortunately the deputy 
mayor, who had previously signified his intention to 
be present, was prevented from so doing by unforseen 
circumstances. The toast of ‘The Federation’ was 
proposed by our old friend, Fred Barlow, the response 
being made by the president, Bernard Lowthrop. ‘The 
Ladies’ was very aptly and wittily proposed by Fred 
Colclough and responded to by Mrs. Pateman. Danc- 
ing followed in the ballroom of the hotel until mid- 
night. A special feature of the concluding stages of 
the event was the ‘choir’ of Yorkshire members— 
some claimed Yorkshire as their native country, but as 
at various times they have advanced similar claims 
in respect of many other countries, there was a doubt 
about it—who gave spirited renderings of ‘Ilkla Moor 
Bah Tat’ despite stern opposition from another cor- 
ner of the ballroom, where the ‘Southern Choir’ was 
not too successful in the vocal ‘Sussex by the Sea.’ 

“At midnight ‘Auld Lang Syne’ terminated another 
chapter in the Federation history, and Friday morn- 
ing saw dispersal to the four corners of the country. 
Many were the expressions of appreciation for the 
really grand time that had been had, and of regret 
that the festivities had come to an end. 

“The Council, and all those present would, I feel 
sure, wish me to express thanks to all those who or- 
ganised this highly successful function, singling out 
Frank Bold, Reg. Harrison and Fred Colclough for 
special attention. I would also like to thank Harold 
Spink for his hospitality, and the management and 
staff of the Prince of Wales’ Hotel for the thought for 
the comfort and enjoyment of their guests.” 


T.T.F. Has New Trustee 


Lieut. Col. W. F. (“Bill”) Sleath, Underwood Elliott 
Fisher, Ltd., has been appointed a trustee of the Type- 
writer (and Allied) Trades’ Federation of Great Britain 
& Ireland. 

For many years, Colonel Sleath has rendered yeoman 
Service to the Federation and the typewriter industry 
as a whole by reason of his services on the Executive 
Council and as an indefatigable chairman of many 
committees. He is a past president of the Federation. 
Colonel Sleath’s appointment as a trustee is a graceful 
tribute to him personally and the esteem in which he 
is held wherever men foregather to “talk typewriters.” 


Ofrex, Ltd., Organizes Overseas Branch 


Ofrex, Ltd., one of the truly progressive firms.in the 
industry, in addition to adding to the English company 
as a new division known as the “Business Machines 
and Methods Division” of which R. D. Keniston is the 
general manager, has an item of great interest in its 


latest formation, namely “Ofrex (Canada) Ltd.” This | 
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“A formal banquet was held that night, again in the 







ESTABLISHED 1896 


SUP REME BRAND Ribbons 


for All Makes of Typewriters 


and Office Machines — 
set the Standard of Quality 
for the Industry. | 
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SUPREME 


CARBON PAPER 


Vv 


EEYE RUBROM & CARBON CO 











SUPREME BRAND Curlproof 


CARBON PAPER 


in Five Weights 
and Five Finishes | 


for Standard and 
| Noiseless Typewriters 

















Announcing PLYON 


A Laminated Carbon Paper 


PATENT NO. 2,263,196 


Something New—Something Better 


Rugged for Billing 
Outstanding for Correspondence 
Indestructible for Pencil Use 


Your Samples Are Ready — No Obligation 


THE Bucheyo RIBBON & CARBON CO. 


CLEVELAND 3, OHIO 
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LACKBOARDS BULLETIN BOARDS 


the easy ROWLES way 






































“WINDOW SHADES 








Schools need more equipment! Larger enrollments, 
expanding educational programs and replacements 
of inadequate facilities have created one of the rich- 


est markets in our history. 


You can easily get a big share of these sales by 
featuring ROWLES School Equipment, the first choice 
of school buyers throughout the country for more than 
fifty years. 


As the “on-the-spot” distributor of ROWLES School 
Equipment you will enjoy the benefits of Rowles 
leadership . . . quality . . . and popularity. Write 
today for Catalog No. 256. 


ELS. AROULES CO. 


ARLIRGTOR BWEAGHTS. LIBROS 
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is the first overseas branch of any supply house and 
the first which has ever attempted to market their 
full range of British-made products on the Canadian 
market on an appreciable scale through the medium of 
their own organization in Canada. 

Ofrex (Canada), Ltd. is a full subsidiary of Ofrex, 
London, and for the time being exports the full range 
of Ofrex goods from here to Canada. They have a 
very modern place on Lake Shore Road, Toronto, ex- 
tending to over 7,500 square feet and are dealing al- 
ready with 600 to 800 orders per month, employing a 
staff of 25 of which 12 are on the sales staff. They 
are covering the Province of Ontario, and in Sep- 
tember are already opening a branch office in Mon- 
treal with a view to establishing full coverage of the 
Province of Quebec until gradually they extend the 
field of operation to the west and attain coast to 
coast coverage. 

It was found that their British manufactured goods 
gained ready acceptance by the Canadian public, and 


| whilst they have to adapt themselves to Canadian and 


U.S.A. competition conditions, all the staff of Ofrex 
(Canada) enjoy it and have faith in the ultimate out- 
come. 

Very few firms in the supply branch of our business 
have done more to develop and further the standard 
of the industry and contributed a great share to the 
export business. 

—S.S.E. 
Oo 

NATE GOLDSTEIN TO OPEN NEW SHOWROOMS 

Nate Goldstein, manufacturers’ representative at 
Detroit, Mich., recently announced that in the near 
future he will open showrooms whereby a permanent 
display of office appliances, equipment and supplies 














NATE GOLDSTEIN 


| can be attractively displayed. Distributors and dealers 
| from the states of Michigan, Ohio and Indiana, which 


he represents, will be welcomed at the showrooms 
where they can make selections of items wanted. 
This showroom service will be known as the “Office 
Appliances and Materials Display Service.” As the 
service progresses, additional facilities will be added 
with demonstrations made of the products. Mr. Gold- 


| stein has invited manufacturers to write him at 3145 
| Ewald Circle, Detroit 4, Mich. 


The showroom service will be in addition to Mr. Gold- 


| stein’s usual coverage of the territory. He now rep- 


| resents several office equipment and supplies manufac- 
| turers. 


eee am 
VICTOR ADDING MACHINE PUBLICATION BACK 
After an absence of almost five years, Walk and 
Talk, a publication by and for employees of Victor 
Adding Machine Company, Chicago, has made its 
reappearance. The publication will deal, as before, 
primarily with the activities of the Victor selling or- 
ganization and what is being done in the field to dis- 
pose of the company’s products. A lead article by 
A. C. Buehler is entitled, “Teamwork Builds Victor.” 
Fred G. Hulburd is editor of Walk and Talk. 
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meets ewery 
office need 


A powerful paper drill designed to meet every 
office need, TWIRLIT is compact and easy to 
use. It drills clean accurate holes through 
from 1 to 300 pages by merely turning the 
handles lightly. The hollow cutters are made 
of special induction heat treated steel, that 
will withstand years of hard wear. Stream- 
line styling, a durable crackle finish with con- 
trasting nickel fittings makes TWIRLIT an 
attractive piece of office equipment. Made in 
single and multiple drill models, providing a 


selection for every use. 


Write for catalog today! 
Dept. C 


MITCHELL CORPORATION 


HAGERSTOWN MARYLAND 
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YOU MAKE 


Wore Copies 


FASTER — 


Orn 


REX-O-graph 
FLUID TYPE DUPLICATOR 


One Reason - 100% ROLLER MOISTENING 


This unique series of rollers is one of REX-O-graph's great 
contributions to modern copymaking.. They apply fluid 
uniformly to copy paper in exactly the right amount for 
brighter, sharper copies—without the need for fluid-wasting 
felt wicks or intricate pump mechanisms. Automatic, re- 
quiring no adjustment, they provide instant starting, too, 
and faster, smoother operation. There is no waiting for wick 
saturation. 


The exclusive 100% Roller Moistener is one reason why 


you get more copies from each Master and up to 2000 
copies from a pint of fluid.. Only the REX-O-graph can 
offer this fluid saving, and greater copymaking efficiency. 





Ask your REX-O-graph dealer for details on the model 
to fit your needs exactly. He will be glad to demonstrate 
REX-O-graph features like the 100% Roller Moistener, 
Quick-Change Master Clamp, Automatic Paper Centering, 
and many others that guarantee better copymaking at 
lower cost. 


REX-O- . 3 
INC. 


3729 North Palmer Street 
Milwaukee 12, Wis. 


FLUID DUPLICATORS AND SUPPLIES 
FOR SUPERIOR RESULTS 
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BRIEF CASE MANUFACTURERS EXHIBIT 
PRODUCTS AT LUGGAGE SHOW IN N. Y. 

Keen interest was shown in the new brief cases, 
zipper envelopes, portfolios, ring binders, school bags, 
catalog cases and billfolds on display at the first 
luggage and leather goods show since 1941. The 
exposition was held August 11-15 in the Hotel New 
Yorker, New York City, sponsored by the Luggage 
and Leather Goods Manufacturers of America, Inc., 
220 Fifth Ave., New York 1, N. Y. 

Every room on the fifth, sixth, seventh and eighth 
floors was occupied by 175 exhibitors, and buying was 
brisk from start to finish. It was said that the over- 
all average of business booked during the week was 
from five to six times greater than the last show held 
in 1941. 

Stein Products Displayed 

Stein Bros. Manufacturing Company featured an 
attractive line of portfolios, sales cases and modern 
light weight luggage. Leo Stein, Ernest Frank, John 
J. Parlin and Robert Fein were in attendance. 

Frank Mashek Company showed a fine line of brief 
cases, zipper ring binders, brief bags, zipper portfolios 
and catalog cases, represented by E. R. Manning, Bill 
Baker, R. W. Heck and Charles H. Greenlee. 

National Brief Case Manufacturing Company dis- 
played a line of brief cases, ring binders and zipper 
envelopes with Joseph Hartman in attendance. 

Robinson Reminders featured a line of billfolds, 
with H. S. Robinson in charge, assisted by C. H. 
Schaeffer and Don Shearman. 

The Lifton Manufacturing Corporation showed a 
line of brief bags, portfolios and attache cases. Ben 
Lifton was in charge, assisted by Charles Goldstein. 

Standard Brief Case Company, Inc., featured steel 
ribbed brief cases, zipper envelopes and brief bags, 
zipper loose leaf ring binders, school cases and E Z 
open zipper brief cases, also zipper utility bags. Henry 
J. Sobel, Mannie Aaront and Harry Koffler were in 
attendance. 

Doppelt Has An Exhibit 


Charles Doppelt and Company displayed travel lug- 
gage, business cases, school cases and ring binders. 
The firm was represented by C. L. Glenn, A. E. Brody, 
M. J. Brenner, M. Wilson, G. M. Kraker and S. Wilson. 


Hercules Leather Goods Company, Inc., showed brief 
cases, catalog cases, brief bags, zipper envelopes, doc- 
tor’s bags, ring binders and zipper club bags. Jack 
Hyman, H. Schelin, Al Newdellman, Manny Cantor, 
Otto Sternberg and Ken Sherman were in attendance. 

One of the features of the show was an interesting 
historical exhibit entitled “Fashion for Travel—Then 
and Now,” in which some eighteenth century traveling 
pieces from the collection of the Baltimore & Ohio 
Railroad and the Brooklyn Museum were shown in 
comparison with modern traveling equipment. 

Another feature was a “Fashion for Travel’ show 
built around four themes, “North for Fun, South for 
Sun, West by Train and East by Plane,” showing the 
relationship between the latest in fall clothes and 
color matching business and pleasure travel acces- 
sories. 

On Wednesday, August 13, an informal dinner-dance 
was held in the grand ballroom attended by 700 guests. 


9 


BOOKLET DEPICTS ROYAL TOUR OF S. AFRICA 

Through the kindness of Arthur Tunley, Tunleys 
(Pty.) ,Ltd., Johannesburg, South Africa, OFFICE APPLI- 
ANCES has received a copy of the lavishly-illustrated 
booklet describing the Royal Tour of South Africa. 
This is a pictorial memento of the visit of Their 
Majestic King George VI, and Queen Elizabeth and 
Their Royal Highnesses, the Princesses Elizabeth and 
Margaret, to the Union of South Africa, February 17 
to April 24. 
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tt Was Worth Waiting For 


9ts hore Yow! 


THE BREWSTER WOVEN PLASTIC COVERED 
FOAM RUBBER 
OFFICE CUSHION 


| 


No. 27 KL 
EXECUTIVE 
2” Thick 





This is the modern, colorful office cushion you have been 
waiting for, covered with woven plastic fabric that is dust 
proof, vermin proof—non-fading—non-combustible, practi- 
cally everlasting . . . the last word in luxurious comfort. 














MILLIONS OF BUBBLES 


Filled with long-life resillient 
foam rubber having millions 
of tiny air cells, it virtually 
seems to breathe, and never 
sags out of shape. 


Write for descriptive circu- 
lar showing entire line of 
Brewster office cushions. 


YES—THAT’S REALLY 
INK! 


Yes, that's really spilled ink 
you're looking at. No need 
to worry. This miracle fabric 
is impervious to stain or ink 
spots. Dust and grime disap- 
pear with a wipe of a damp 
cloth. Certainly a contribu- 
tion of science to a new and 
better comfort. 





Browstor 


MANUFACTURING COMPANY 


1274 FLATBUSH AVE. BROOKLYN 26, N. Y. 
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EAU CLAIRE BOOK & STATIONERY STORE 
GOES UNDER NEW MANAGEMENT 


Recently a group of five men acquired controlling 
interest in the Eau Claire Book & Stationery Company, 
Eau Claire, Wis. The following are the names of the 
new principal owners, together with the official titles 
they hold in the administration of the business: J. D. 
R. Stevens, president; D. R. Stevens, secretary- 
treasurer and general manager; W. P. Stevens, vice- 
president; A. B. Austin, auditor, and Bailey Ramsell, 
attorney. The five men constitute the board of direc- 
tors. 

No changes have been made nor are*contemplated 
in the operating personnel. The following departments 
will function exactly as in the past: school supplies, 
office supplies, printing, wholesale paper and text 
books. 

J. D. R. Stevens was at one time head of the Hale- 
Haas Corporation which operated the Eau Claire Book 
& Stationery Company before the recent change. Mr. 
Stevens was also president of the Eau Claire firm prior 
to the Hale-Haas ownership. 

W. P. Stevens is now managing editor of the Min- 
neapolis Tribune and has only a financial interest in 
the firm. Prior to taking up residence in Minneapolis, 
he was managing editor of the Tulsa Tribune. 

D. R. Stevens’ first connection with the commercial 
stationery industry was with the Eau Claire Book & 
Stationery in 1943. In January, 1944, he joined the 
staff of Schwabacher-Frey in Los Angeles. On June 
1, 1945, he joined the A. B. Dick Company in Chicago. 
He carried on in that connection until May, 1947, when 
he returned to Eau Claire. 

The firm’s staff varies in size of 140 to 150. Present 
plans call for carrying on with major lines of ma- 
chines, furniture and loose leaf. 

———7q=<—e—__ 
STAMP COMPANY OFFERS NEW DISPLAY BOX 


The Bankers & Merchants Stamp Works, Inc., 3229 
Sheffield Ave., Chicago, Ill., now is manufacturing and 
marketing an eye-catching display box of 12 of their 
most consistently-popular rubber stamps. This self- 
selling unit consists of stamps most generally used in 





NEW DISPLAY BOX FOR RUBBER STAMPS 


every type of business, such as “Fragile,” “Past Due,” 
“C.O.D.,” “Paid,” “Please Remit,” “Via Air Mail,” “Spe- 
cial Delivery,” and so forth. 

The display box is 13 inches long, 2% inches high, 
and 5% inches wide. All rubber stamps are hand- 
somely and distinctively chromium-mounted. Stamps 
to replenish stock may be reordered individually as 
various numbers are sold out of the display box. 

The Bankers & Merchants Stamp Works maintains 
on hand more than 2,000 different stock stamps for 
immediate delivery, besides doing a national business 
on made-to-order rubber stamps, and selling stamp- 
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5. YEAR-ROUND SERVICE—will Effectively recirculate THE “LO-AIR” 
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THAT MAKE CARPENTER 
PAPER COMPANY YOUR 
FOREMOST CONNECTION 
FOR GREATER DEALER 
PROFITS .... 


e With “back to selling’ the paramount 
thought of every aggressive stationer, 
buying must not be overlooked. 


e Carpenter Paper Company brings the 
stationers of the Southwest the most 
representative stocks, the greatest brand 
names, more liberal discounts, more 
dealer helps and a better understanding 
of dealer's problems than any other 
supply source. 


e Stationers who have succeeded, and 
who will succeed in the future, are sta- 
tioners who turn to Carpenter Paper 
Company first. 







































Mm CARPENTER PAPER CO. 


Stationery Divisions 
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pads, inks, numbering machines, time stamps, rubber 
type, sign-markers, notary and corporate seals, metal 
signs and badges, name plates, tool and trade checks, 
stencil machines, ticket punches, and a variety of 
related items. 
a Oe 
HOSSFIELD WRITES TYPEWRITING TEXT 

“One Hand Touch Typewriting” is the name of a 
new typewriting text written and published by George 
L. Hossfield, 1310 Hudson Rd., West Englewood, N. J., 
ten times winner of the world’s professional typewrit- 
ing championship. 

The book is designed for those who desire to learn 
touch typing but have the use of only one hand. The 
text consists of two volumes—one for right-hand typ- 
ists and the other for left-hand operators. The reason 
for the two volumes is that the “home key” position 
is not the same for both hands. 

Mr. Hossfield also advises that this is not a complete 
text but covers basic theory only. At the completion 
of the study, any of the popular typing texts may be 
used. to build up speed or for study of any other phase 
of typewriting. 

The textbooks are sold by the author at $1.00 each 
or $1.75 for a set, postpaid. 





AUTOPOINT SHOW—"“Duke” Strain and Miss Penn hold the 
fort at Autopoint’s “Inform-a-show” exhibit in connection 
with the National Association of Purchasing Agents, Wal- 
dorf-Astoria Hotel, New York City. New plastic items fea- 
tured Autopoint’s index with finger-touch controls, a Calen- 
daire combining a calendar with temperature and humidity 
degrees, assorted models of Autopoint mechanical pencils, 
lead dispensers, desk memo cases and letter openers. 


Wee 6:1 8 OS. 








Miss Tomye Robertson, daughter of Dr. and Mrs. 
T. A. Robertson, of Sulphur Springs, Tex., who is em- 
ployed by the Abilene Book and Stationery Store, 
Abilene, Tex., was married recently to Leon Kelley, 
son of Mr. and Mrs. Clifford Kelley, Topeka, Kans. The 
wedding took place at Zellner Hall, located on the 
campus of Abilene Christian College, Abilene, Tex. 
Dean W. A. Adams read the double-ring ceremony. 

Mrs. Kelley is a graduate of Sulphur Springs High 
School, and Mr. Kelley is a graduate of Topeka High 
School. He served a year and a half in the Army Air 
Forces, and is now in his third year at Abilene 
Christian College. Mrs. Kelley also attended Abilene 
Christian College —CMH. 


Miss Bethel M. Davis and Paul M. Brown, both of 
whom are employed at Remington Rand, Inc., Denver, 
Colo., were married July 5 at the Trinity Methodist 
church in Denver, with Dr. Marble of the Trinity 
Methodist church officiating at the double ring cere- 
mony.—GMH. 
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LITTLE GIANTS 
OF EFFICIENCY 


GRAFFCO Signals and Map- 
tacks are sturdy business 
builders for you. 


Properly planned for, they 
help to sell the system and 
they make it more efficient, 
once installed. 


GEORGE B. GRAFF CO. 


54 Washburn Avenue 
Cambridge 40, Mass. 
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Satisfied Customers insure increased sales and 
profit! If you are looking for a complete line 
of Quality Duplicating Supplies which are 
unconditionally guaranteed—Write today for 


further information and dealer discounts. . .. 


Prompt Deliveries 


The SHALLCROSS COMPANY 


Manufacturers of 


Inks-Ribbons-Stencils-Papers 
FORTY EIGHTH and GRAVS FERAYV ROAD 
PHILADELPHIA 43, PENNA 
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NATIONAL BLANK BOOK ANNOUNCES CHANGES 


A number of promotions and position changes have 
been recently announced by National Blank Book 
Company, Holyoke, Mass. These include: 

John J. Ramma has been promoted to Chicago 
Metropolitan sales manager, supervising distribution 
in the city of Chicago, Wisconsin, Upper Peninsula of 
Michigan and northern Illinois. 

Reed Ferguson has been given a new position as 
sales representative in the city of Chicago and South 
Shore, moving up from the stock room, special order 
desk. 

Norman Hanson will be National’s new sales repre- 
sentative in Wisconsin, the Upper Peninsula of Mich- 
igan and northern Illinois. 

Starting early this fall, John A. Hess will represent 
National in the City of Chicago and along the Chicago 
North Shore. 

Walter Waldvogel, National’s Chicago sales repre- 
sentative with 13 years of experience, is going west 
sometime later this fall to help Manager Herb Morgan 


| of the San Francisco, Calif., office give extended serv- 


ice to dealers on the West Coast. Walter will be based 


in Los Angeles. 
Following a trip to Europe this summer, Joseph J. 


| Macek will establish his headquarters in Holyoke and 


from there direct all office procedures for the main 


| office and branches. 


Will Lindenberger has been appointed manager of 


| the New York special order department. 


————o—__—— 
PLAN NATIONAL LETTER WRITING WEEK 
With the full effect of the fall market expected to 


| be felt shortly in the stationery industry, retail deal- 
| ers in correspondence paper, as well as associated 


products, face an opportunity to offer a complete line 
of items during National Letter Writing Week, Octo- 


ber 12 to 18. 
For the tenth consecutive year, the association of 


| correspondence paper manufacturers which sponsor 
| the week will join with air lines, railroads, local post- 
| masters, jobbers and retail outlets in a project with 


the double-barrelled objective: 1—to persuade all 


| literate Americans to keep up with their correspond- 
| ence; and 2.—to acquaint the public with the multi- 


tude of services performed by the United States Post 


Office Department. 
Every retail outlet in the country dealing in sta- 


'tionery is invited to take part in a window display 


contest, winners of which will receive $660.00 in cash 


| awards. The contest is divided into four classifications 
| to permit department stores, stationery shops, variety 
| chains, drug stores and other shops, to complete within 
| their own category on equitable terms. Retailers are 
_required only to display stationery in one or more 
| principal windows during National Letter Writing 


Week, and send photographs of their displays to the 
Paper Stationery and Tablet Manufacturers Associa- 
tion, 527 Fifth Ave., New York, New York. 

Also available free to all retailers, whether or not 
they participate in the display contest, are advertis- 
ing mats for use in local newspapers. These mats are 
illustrated with sophisticated line drawings and terse, 
appealing copy. They can be used as fully-composed 
ads, or the drawings can be separated and adapted to 
original copy. Four mats in all are available free, and 
any retailer may obtain one or all of them from the 
Association. 

One-hundred thousand official National Letter Writ- 
ing Week posters have been, or are currently being, 
distributed to the trade by manufacturers and jobbers 
sponsoring the event. Retailers who have not received 
posters can get them from one of the many participat- 
ing suppliers. 

A million leaflets, containing a printed argument in 
support of letter-writing—an argument which takes 
the form of an appealing fable—are to be distributed 
by the United States Post Office Department. They 
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WEAREVER 


a : Marlboro 
rresistibly beautiful gift sets at $975 
irresistible prices will make iS 

tea STAINLESS 
more pen money for you this Christ- STEEL CAP 


mas. These are proven best sellers — 
with every feature that the public 
wants. Be sure you are stocked — 
NOW. David Kahn, Inc., North 


Bergen, New Jersey. 
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compelling Wearever ads — and lots of them — 
in leading national magazines. Millions of indi- 
vidual ads will create strong consumer demand. 


ers that tell the Wearever story 365 days 
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PRESENTING [ 


THE NEW 
“FAVORITE” 


MULTI-POINT 
PENCIL SHARPENER 


ON DISPLAY AT 
BOOTH 133 
N.S.A. CONVENTION 


A handsome, sturdy, streamlined instrument that is a credit to any well appointed office. It pays 
for itself in pencil savings. PENCILS LAST LONGER because point breakage is reduced, cuts 
pencil waste, less pencil grinding with each point, and produces right point for all types of work. 





DIAL 
ee Toren 


POINT 


CHOICE OF 
9 SHARP POINTS 
FOR ANY JOBS 


Split Second Dialing 
for Desired Point 


PERFORMANCE tested and proved . . . three years of intensive development preceded produc- 
tion of this latest advance in sharpeners, during which time it successfully endured the equivalent 


of twenty years’ use in a busy office. 


HIGHEST QUALITY FEATURES 


e Easy finger-tip control for split-sec- @ Cutting-action stops automatically e Comfortable crank-action, dynami- 
ond selection of preferred point. the moment point is formed. cally balanced for smooth, even, 
° ° ° ° “hi rece acle ’ av »¢ fre operation. 
@ Delivers right point every time, even © Chip receptacle of heavy molded trouble-free operatic 
, : plastic for extra strength and dura- 
on soft lead and crayon pencils. aa #P 
: bility. @ Saves loss of time and temper. 
@ Streamlined base scientifically de-  » Ajj cutting parts precision ground :  . 
signed for greater strength and hardened tool steel—faster cutting, © Every point is a true. sharp point 
beauty. better performance, longer wear. no blunt stubs. 


Write for Circular. prices and Dealer Discounts 
I 


4a 4a aa E”’ 
mp al NOTE OUR NEW ADDRESS "FAVORITE 


We’ve moved to larger quarters. Yes, another milestone 
has been passed, marking the progress of The Cooke & 
Cobb Co. down through the years. 

77 years of fair dealing and honest merchandise fea- 
turing high standards of quality, workmanship and serv- 
ice, plus the best possible values, has gained and held 
the good will and confidence of leading stationers every- 
where. 

To our many customers who have made possible the 
continued growth and expansion of our business, we ex- 
tend our thanks and a cordial invitation to visit our 
new plant. 


THE COOKE & COBB COMPANY 


Origin ators of Expanding Specialties 
4116 First Ave., Brooklyn 32, N. Y. 
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will be given to post office box holders and patrons 
who have occasion to visit post offices during National 
Letter Writing Week. 

In addition, 67,000 four-colored posters illustrating a 
message on letter-writing will be displayed in post 


offices and branches throughout the country. 
snamncecoencaiglelistidian 


POLAR COMPANY ADDS REPRESENTATIVE 
Harry M. Getty recently announced the appointment 
of John B. Dwyer as sales representative of the Polar 
Manufacturing Company throughout the New Eng- 
land states. Mr. Dwyer, a well known manufacturers’ 








JOHN B. DWYER 


representative, maintains offices at 10 Post Office 
Square, Boston 9, Mass., and is assisted by his brother, 
Charles J. Dwyer, in making a thorough coverage of 
this territory. The Polar Manufacturing Company 
makes an extensive line of practical office articles, in- 


cluding desk pads and accessories of the better grade. 
oe 


OHMER ESTABLISHES NEW SALES DISTRICT 

J. G. Bartley has been appointed southeastern dis- 
trict manager for Ohmer Corporation, subsidiary of 
Rockwell Manufacturing Company, Dayton, Ohio, ac- 
cording to Ralph K. Ulrich, vice-president, Ohmer 
Corporation. Mr. Bartley will succeed W. H. Carring- 
ton, who is being transferred to the newly-established 
central district. 

Mr. Bartley, for many years, has been associated 
with the cash register industry as salesman, sales 
agent and branch manager. 

Mr. Carrington, who for the past several years has 
been southeastern district manager for Ohmer Cor- 
poration, has been transferred to district manager of 
the central district with headquarters in Dayton. The 
new district has been established as a part of the 
sales expansion program for increasing the number 
of Ohmer dealers and for closer supervision of the 
sales organization throughout the United States. The 
central district will comprise the states of Ohio, In- 
diana, Kentucky, Michigan, West Virginia and western 
Pennsylvania. 





MIDWEST NATURLITE MAKES APPOINTMENTS 

In keeping with the program of expansion of its 
sales organization, Midwest Naturlite Company of Chi- 
cago recently announced the appointment of the fol- 
lowing representatives and their respective territories: 

S. H. MacDonald & Associates of Seattle, Wash., will 
cover the Pacific Coast territory, where they have rep- 
resented leading lines for many years. 

H. H. Wittstein of Cincinnati, Ohio, will cover the 
territory he has had for many years—Ohio, West Vir- 
ginia, Kentucky, Indiana and the lower peninsula of 
Michigan. 

These new men are in addition to Henry L. Guth in 
the Middle Atlantic states and W. F. Gigliotti in the 
South and Southwestern states, both of whom have 
been with the company for seven years. 

New representatives will be announced shortly for 
New England and other territories not now actively 
covered. 
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e For 25 years the Stationers’ GUILD of Amer- 


ica has successfully served the interests of its 
members, with benefit to the entire Stationery 


Industry. 


Opportunities are open for additional Pro- 
gressive Stationers to participate in the bene- 
fits of the GUILD and to help in its program 


for continued advancement. 


You are cordially invited to visit our 
BOOTH No. NL-7 


on the mezzanine of the Stevens Hotel during 
the N. S. A. Convention, September 28th to 
October 2nd. There you will find many 
GUILD Stationery Products displayed and 
complete information will be available regard- 


ing membership in the 


Stationers Guild of America 


1620 Girard Trust Co. Building 
Philadelphia 2, Penna. 
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amazingly economical. 


Ready-sharpened, in 5 popu- 
lar grades . . . a marvel of 
writing efficiency, preferred 
by business and scholastic 
folk 


sistently give more for the 


money! MORE, that is. . 


. because they con- 
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Indelible Water Color Pencils | 2 
Indelible Copying Pencils | [ 
Drawing Pencils 
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Hexagon .. . Green with striped 
- edges characteristic of OTHELLO .. .* 


om Pencil Co.Inc. 
221-225 4th Ave., NewYork City 3 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


Generally speaking, business has been good in the 
Los Angeles area during the last month, according to 
data gathered from a large number of firms. Vaca- 
tions are practically over, and will definitely be over 
by the time this goes into type. Merchants are already 
fixing their eyes on the holiday season and they fully 
expect a live business period in December. New sta- 


| tionery and office appliance stores are opening here 


and there each month, surely an indication of confi- 
dence. 


eve 


Ralph Alexander, proprietor of the Alexander Sta- 
tionery Company, 1519 N. Vine St., Hollywood, reports 


| that his firm is already getting ready for the holiday 


season. Prospects, he says, look very favorable. Busi- 


ness has shown a nice increase over last year. The 
| company for Christmas will feature the imprinting of 
| names and addresses on Eaton and Crane stationery. 


| This firm does its own printing. 


* * * 


N. L. Piper, manager of the Stationers’ Corporation, 
6369 Hollywood Blvd., is another man who is already 


| right in the midst of his Christmas preparations. He 


has a fine line of cards, as well as fancy goods, such 
as clocks, desk sets, and letter openers. Mr, Piper feels 
that the Christmas business will be good and is pre- 
paring accordingly. 


. 


Raymond E. Anderson, son of Mr. and Mrs. R. C. 


| Anderson of the Business Appliance Company, 509 S. 





Spring St., is scheduled to leave September 1 for Paris 
to finish his education. He is studying for the diplo- 
matic service. Young Mr. Anderson served as an air- 
plane pilot in France and England during the war. 

* . * 

Charles Adair, proprietor of the Adair Typewriter 
Company, 2803 N. Figueroa St., Los Angeles, is one man 
who insists that much can be learned of a practical 
nature at a convention. He attended the convention 
at Sacramento and reports that already he is putting 
to use many ideas picked up there. 

Attendance at the convention was the concluding 
phase of Mr. Adair’s summer vacation. Incidentally he 
has recently been elected president of the North Los 
Angeles Junior Chamber of Commerce, taking office 
June 1. His brother, James Adair, is a salesman for 
the company. 

* + * 

J. T. Lignon has joined the sales force of the Glen- 
dale Typewriter Exchange of which his brother, David 
T. Lignon, is proprietor. J. T. was present at big con- 
vention at Sacramento and says it was the best one 
that he has ever attended in his life. 

Bud Nelson, salesman for the company, was slated 
to return September 1 from a vacation in Minnesota. 
H. F. Bergman, another salesman, spent his vacation 
at Newport Harbor. He did some fishing which he 
greatly enjoyed. He states that he found the albocore 
really a “fighting fish.” 

* * * 

J. R. James, office manager of the Friden Calculating 
Machine Company, Los Angeles, spent his vacation at 
Hermosa Beach. William Bruckner, service manager, 
spent his vacation at his former home in Ohio. 

* * * 

Paul R. Reed of the Henley Typewriter Company, 
6771 Hollywood Blvd., at this writing has his plans 
made to go to the Klamath River area August 19. His 
plans include a good rest and a visit with friends. 
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MODEL BI9E 


Barrett 10-KEY ELECTRIC PRINTING CALCULATOR 


* Visible Adding 
Dials 


* Electric Automatic 
Clear Signal 


* Electric Automatic 
Total 


* Electric Automatic 
Sub-Total 


* Electric Automatic 
Keyboard Clear Key 


“Precisioned by Monotype” 
9-COLUMN ADDING AND LISTING CAPACITY 


Electric Automatic Shift and Multiply Key 


Anexclusive BARRETT feature—nothing else like it 
on any other adding and listing machine. Simple 
in operation and extremely fast. A printed proof 
is furnished, and multiplying of large decimals is 
possible as the capacity is increased beyond nine 
columns when using this key. 


ALL BARRETT MODELS ARE SOLD THRU THE OFFICE SUPPLY DEALER 


Barrett Adding Machine Division 


LANSTON MONOTYPE MACHINE COMPAN Y, 24th at Locust Street, PHILADELPHIA 3, PENNA. 
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Visit Booth 215 
NATIONAL BUSINESS SHOW 
New York, Sept. 29-Oct. 4 


SEE FOUNT-O-INK PERFORM 
With the Hollywood Stars in 
Our Movie Production 

“IT COULD HAPPEN TO YOU” 


ALSO AT NATIONAL STATIONERS EXHIBIT, CHICAGO 
September 28, to October 2, 
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FOUNT-O-INK 
i> THE 


MONEY GETTING 
LINE 


Nationally Advertised 





FOUNT-O-INK MOTION PICTURE 
AVAILABLE TO DEALERS 


Write For Plan 





GREGORY FOUNT-O-INK COMPANY 
Los Angeles 41, California 


*R GREGORY FOUNT.O-INK COMPANY 1947 





308 OFFICE APPLIANCES, September, 1947 





Gee | ee hs eee ee 


© @ co Rte ee 


A 
n 
W 
W 
Ww 





| 


ol 


NG 


1947 





Howard L. Dorn of Keenan and Dorn, 1194 E. Colo- | 
rado St., Pasadena, accompanied by Mrs. Dorn and 
children, recently had a five weeks’ vacation trip using 
a trailer. The family went to British Columbia, on 
the way up visiting Yosemite National Park and the 
redwoods. Another stop was made at the Tillomock 
cheese factory in Oregon. Other stops were made at 
the mills of the Zellerbach Paper Company at Camas, 
Ore., on the Columbia River, Bellingham, Vancou- 
ver, and Victoria. 

R. E. Shepherd of the Schwabacher-Frey Company, 
accompanied by his wife, took a three weeks’ vaca- 
tion in Washington, D. C., and Patuxant River, Mary- 
land. The couple visited Mr. Shepherd’s brother-in- 
law, Commander P. R. Belcher, who is assistant to the 
chief of staff at the naval air base center at the latter 
place. The Shepherds made the trip by plane. 


* * * 


Don Rosen, one of the proprietors of the Hygrade | 
Office Machine Company, 1634 N. Cahuenga Blvd., 
Hollywood, recently returned from a three week’s buy- | 
ing and pleasure trip that took him to New York. 
He reports that he had some success in buying on 
this trip. He mentions, incidentally, that he invites 
all dealers to visit the Hygrade cleaning department, | 
a department of which he is especially proud. 


* * * 


The Miller Typewriter Company, 1255 N. Fair Oaks | 
Ave., Pasadena, has added considerable new equip- 
ment, according to M. Miller, proprietor. During the | 
war this place of business was closed as Mr. Miller | 
went into war work. He reopened at the close of the 
war two years ago. 

* * * 

Dick Strait of Vroman’s Office Furniture and Equip- | 
ment Company, 1271 E. Colorado St., Pasadena, left 
August 16 on a five weeks trip east. He was scheduled | 
to visit factories at Grand Rapids, Chicago, and Buf- 
falo. 

Mrs. L. E. Walrath, manager, has purchased a new 
home at 1046 8S. Anderson Way, San Gabriel. | 


* * * 


Robert J. Burns, proprietor of the Boulevard Sta- 
tioners, 5406 Wilshire Blvd., Los Angeles, reports that 
outside territory trade is keeping up nicely, that is, 
within a radius of four or five miles. Laurence W. 
Burns, a son, is now in partnership with his father, 
the partnership arrangement having been made fol- 
lowing the son’s return from military service. 


* ¢ »# 


James E. Upshall, who formerly was with Reming- 
ton-Rand, Inc., in Ontario, Canada, where he was em- 
ployed for ten years, has joined the typewriter di- 
vision of the Underwood Corporation in Los Angeles. 


* * * 


Carl Draper, manager of the Draper Tag and Label 
Company, 843 S. Los Angeles St., Los Angeles, has re- 
turned from a business trip that took him to San 
Francisco. Ted Draper is proprietor of the business. 


* * * 


Paula Tickering, office manager of the Allen-Wales 
Adding Machine Company, Los Angeles, spent her 
vacation in San Francisco and Portland visiting 
friends. G. Austin who joined the firm on a part-time 
basis while attending Woodbury College in Los Angeles, 
is now on a full-time basis. He took Miss Tickering’s 
Place while she was away. Rodney Allabach is the 
proprietor. 

* * x 

Ben R. Thomas, manager of the Dennison Manu- 
facturing Company, 416 W. 8th St., Los Angeles, has 
returned from a trip to the Pacific Northwest where 
he was called by the illness of his father, William R. 
Thomas. The elder Mr. Thomas died soon after his 
arrival. He was 75 years old and was a pioneer mer- 
chant in Seattle. His firm was known as the West 


OFFICE APPLIANCES, September, 1947 





Fl OLD DUTCH 


Super-Quality 


(CARBON PAPER 







OLD DUTCH 


Super-Quality 


TYPEWRITER RIBBON 





These Old Dutch Products offer everything 
your customers want in the way of sharpness, 
legibility and permanency! Backed by over 50 
years’ experience in producing quality carbon 
papers and ribbons. Old Dutch Products are 
consistently good—consistently requested by 
those who want the best! Why not let this 
starring team work for you? 


WATERS & WATERS BRANCH 


511 LOCUST STREET, ST. LOUIS, MO. 
BURLINGTON, N. J. * SAN FRANCISCO, CALIF. 
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ADVERTISED 
TO MILLIONS 


to increase YOU" sales pr Ofits 


Advertisements such as those below appear regularly before 
the millions of readers of the national magazines listed at 
the lower right. Small, but packed with selling copy, these ads 
are designed to help you sell Moore products—fo your profit! 
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LADIES’ HOME JOURNAL 
SATURDAY EVENING POST 
TIME 
BETTER HOMES & GARDENS 
BUSINESS WEEK 
SUNSET 
HOLLANDS 
PATHFINDER 








See us at Booth 40 at the N. S. A. Convention, Sept. 
28th, 29th, 30th, Oct. Ist and 2nd. 


MOORE PUSH-PIN COMPANY 





113-25 Berkley St., Phila. 44, Pa. 











Woodland Mercantile Company. He is survived by 
his widow and a daughter, Mrs. Dick Cook of Port- 
land, in addition to the son in Los Angeles. Ben R. 
Thomas was formerly in business in Portland and 
also was with the merchandising department of the 
Dennison Manufacturing Company in Framingham, 
Mass. He came to Los Angeles in 1938. 
* * * 

The Addressing Machine Equipment Company, 421 
E. 6th St., Los Angeles, has increased its personnel 
from three to eight people in the last seven months, 
a good indication of the increase in business, according 
to Milton Bristow, manager of the firm. Mrs. Bessie 
Harris is the proprietor. 

* > * 

Lianne Elliott, a student at the Stenotype Company 
of California branch in the Chamber of Commerce 
Building in Los Angeles, has gone to Korea as a U. S. 
government reporter on a salary of $485.00 per month. 
She left by plane August 11. The requirements were 


| 175 to 200 words per minute. The trip was made with 


all expenses paid. 
* * * 

Hank Lyles of the F. S. Webster Company was called 
to Columbia, S. C., recently because of the death of 
his father. He made the trip by plane. 

. * * 


Members of the Stationers Association of Southern 
California have a meeting slated at the Los Angeles 
Athletic Club for September 17. 


* * * 


The Skeyham Stationery and Printing Company, 


| located at 1120 N. La Brea Ave., Inglewood, owned by 
| Harry F. Tyler, is a newly-established firm in that 
| area. Other new firms in Southern California recently 


| hopeful outlook. 


established are as follows: The Arcade Press Stationery 
and Office Supply Company, 308 W. Center St., Ana- 
heim, John Spielman and Victor Lamont, proprietors; 
Cornell’s, 288 Third Ave., Chula Vista, George F. 


| Cornell, proprietor; the A. A. Advertising Agency and 


Letter Shop, 715 American Ave., Long Beach, Howard 


| K. Lyon, manager. All of these new companies have 


attractive establishments and apparently start with 


* * * 


The Aldine Supply Company, 232 S. Spring St., Los 
Angeles, showed the latest in office appliances in its 
exhibit at the Industrial Exposition held recently at 
the Pan-American auditorium in Los Angeles, accord- 
ing to Harold Feinstein, head of the company. In 


| co-operation with the Herald-Examiner, Los Angeles 
| daily newspaper, a public opinion poll was conducted 
' at the exposition, the Shoup voting machine being 
; used for the tabulation of votes. 


The poll covered 
questions of the day over the period from August 
16 to 24. 


* * * 


Earle P. Hambly and Associates, Santa Monica, have 


| moved to a new location at 407 Santa Monica Blvd. 
| The new quarters give larger space with room for much 








EARL HAMBLY & ASSOCIATES NEW STORE 
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FEATHERWEIGHT 
RING MEMOS 
Jhinnast and lightest of all ring memos 


GENUINE 
ENGLISH TAN PIGSKIN 


BLACK IMITATION LEATHER 
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IMMEDIATE DELIVERY 





N, other ring book memo is just like a Featherweight. The filler sheets are 
bound together on a ring bar which slides easily into the grooved metal back. 
A Featherweight with 25 sheets is less than half as thick as a 44” ring book. 
. . . Featherweight’s popularity is attested by the fact that more than a million 
have been sold. The refill business alone is an important factor to dealers. . . . 
Put this Featherweight Ring Memo display on your counter. This attractive 
counter Display Case FREE with minimum order of $65.00 list. Write for 


complete information today. 


SEE US AT 
NATIONAL STATIONERS 
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Ai MANUFACTURING CO. 


Refills slide POUGHKEEPSIE, N. Y. 


in easily 
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better display and more stock room. The store has 
ample window display area with deeply recessed en- 
trance. In business in Santa Monica less than two 
years, this firm has shown remarkable growth. The 
growth of the city has been splendid and the firm 
hopes to keep pace with this growth, Mr. Hambly 
states. 
* * * 

E. C. Keenan of Keenan and Dorn, 1194 E. Colorado 
St., Pasadena, accompanied by Mrs. Keenan, recently 
made a trailer trip to Las Vegas, Salt Lake City, Yel- 
lowstone National Park, and Glacier National Park. 
The entire journey took five weeks. 

sian. “= canoe 
NEW RETAIL ESTABLISHMENT IN STURGIS 

Macdonald and Hyde is the name of a new commer- 
cial stationery concern located at 302 E. Chicago Road, 
Sturgis, Mich. The principals are K. C. Macdonald 
and E. M. Hyde. Both are young men who have had 
excellent training for their new venture. Mr. Mac- 
donald had his earliest experience with Seeman & 























K. C. MACDONALD 








E. M. HYDE 


Peters in Saginaw and with Lynn B. Emery, Inc., De- 
troit, the latter connection being terminated when he 
entered the United States Army. After his discharge 
four and one-half years later he was connected with 
E. L. Larson Company, Owosso. 

Mr. Hyde, also an ex-serviceman with a record of 
three and one-half years with the Marines, had his 
stationery experience in Sturgis. 

The new company plans to extend its operations 
over several counties. It has made arrangements for 
supplies with several manufacturers and still is in- 
terested in receiving catalogs and price lists from 
others. 

—_—_——_—=>— —___—_ 
STALHAMMAR VISITS UNITED STATES 

Herbert Stalhammar, auditor and certified public 
accountant of Gefle, Sweden, called at OFFICE APPLI- 
ANCES’ New York City office on July 2 for a visit. 
Mr. Stalhammer, who has operated his own business 
in Gefle, Sweden, for a number of years, is well known 
and respected in his community. He has been in the 
United States visiting some of the larger cities and 
spending some time with accounting associations in 
those cities. His interests were centered in procuring 
information on new methods, systems and machines 
for office use, in addition to renewing old friendships 
and contacts. Mr. Stalhammer left for Chicago July 3, 
where he stopped at the Palmer House for one week. 
He planned to return to New York City July 10 and 
to sail for home on July 14. 

idea Sage 

MRS. L. J. W. AVELING VISITS UNITED STATES 

Mrs. L. J. W. Aveling, wife of the proprietor of 
Aveling Typewriter Service, Cape Town, South Africa, 
is making her first visit to the United States in 12 
years. She and nine-year-old son are visiting her 
parents, Mr. and Mrs. D. J. VanderVoort, 1867 Page 
St., San Francisco, Calif., and while in this country 
Mrs. Aveling will make any business contacts possible. 
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| GOODBYE TO HORSE AND BUCY LABELS! 
EV REKAT Bo0K-PaKs 


are the modern way to package labels 


























Customers appreciate the convenience of 
Eureka’s attractive book packaging. They 
buy more labels, too, because Eureka’s color- 
ful Book-Paks are designed for counter dis- 
play — out where they can be seen and sold. 


Eureka Book-Paks have 
many advantages — for 
you and for your cus- 
tomers. 
They eliminate waste 
from spoiled labels .. . 
Eureka Book-Paks keep 
the labels clean, neat and 
uncurled. 
They offer valuable ‘‘ex- 
tras’ at no extra cost... 
additional labels that can 
be used with others in 
the book. This educates 
people to use a greater 
variety of labels. 
They are quicker, easier 
to handle and fill in by 
© hand or typewriter... 
thanks to their gummed, 
perforated sheets. 
Eureka offers practically 
every type of gummed 
label in attractive Book- 
Paks — 














SHIPPING 
AND 


STICKERS, Can 


» UTILITY 
hecawe, AIR Man 
ING LABELS, spp. 
















Send for Eureka price list for 
complete information onallitems. 


Stock and display Eureka Book-Pak 
Labels for bigger sales—greater profits. 












EUREKA SPECIALTY PRINTING CO 


STATIONERY DIVISION 
Dept. OA, Scranton, Penna. 
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PROVEN DEMAND! 


ADVANCO (Adjustable) Steel Frame * 
for use with Suspend-O-Folders 


This sturdily constructed 
steel frame is easily assem- 
bled and held together with 

two small screws. 
Fits drawers of all standard files and’ 
comes in two sizes — letter and legal. 





ae ae 








This folder is made of strong, Ye & 

durable 25 point Green Press- Suspend O Folder 
board and hangs gracefully. 
The cloth gusset allows for 
expansion to its full 1 inch 
capacity. Each folder is 
equipped with four metal 
hooks that are securely at- 
tached. Each folder is equip- 
ped with a permanent insert- 
able angulor metal tab that 
allows for quick visibility. 
SUSPEND-O-FOLDERS are made in 1/3 and 
1/5 position tabs, both in letter and legal sizes. 
SUSPEND-O-FOLDERS fit all types of files that use 
suspension folders and can be used to replace your 
customers’ worn out hanging folders. 



















Suspend-O-Folder 
PERSONAL DESK FILE 


The improved SUSPEND-O-FOLDER 
PERSONAL DESK FILE is a com- 
plete, compact filing unit and is 
made in both letter and legal sizes. 
An olive green, heavy gauge steel! 
cabinet with 25 SUSPEND-O- 
FOLDERS and an assortment of 
easy-to-insert headings, such 
as A to Z, Days, Weeks, 
Special Classifications and 
* blanks are included. 
Designed to fit most mod- 
ern desk drawers. 
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ADVANCO PRINTED INSERTS 





A large variety of designations, including A to Z in 25, 40 and 80 
sub-divisions; Months, Days, Weeks, States, etc. 

ADVANCO PRINTED INSERTS are legibly printed in a bold face type, 
readable at a glance and well perforated for easy detaching. 

















ADVANCO 


S21 S$ Oo N O F 


MANUFACTURERS OF 
148 WEST 24TH STREET, NEW YORK 11. N Y 


Write for Illustrated Price List $4 
ADVANCo 


PRODUCTS 


SALESBOOK 






ADVANCE 






Suspend-O-Folder AND 








FILING SUPPLIES 
Telephone. CHelsea 3-1276 





TEXAS TRAVELERS NOTES 


Virginia Leonard, Correspondent 





Bobbie Kerr, son of Roy Kerr (Kerr Paper Company, 
Amarillo), had the misfortune to receive a badly-cut 
foot in a power lawn mower accident. The joint of 
one toe was completely severed. 

* * * 


R. B. (Bob) Dishman, formerly with Robert Keith 
Company, Kansas City, Mo., where he was in charge 
of the office furniture department, has joined the 
Western Bank & Office Supply organization in Okla- 
homa City. Mr. Dishman is well versed in all phases 
of furniture, filing equipment, safes and contract work 
and will be in complete charge of this department at 
Western Bank. 

Russell Stationery Company, Amarillo, Tex., has in- 
stalled a new Linotype and a new Kelly “C” press in 
the printing plant which was completed last Fall. 
Campaign folders made up for the Amarillo Y.M.C.A. 
by Russell’s recently won first place in national judg- 
ing. 

a” * a 

Miss Hattie Slaton, secretary to R. M. Moore at 
Western Bank & Office Supply, Oklahoma City, under- 
went major surgery at St. Anthony Hospital in Okla- 
homa City July 25. 

* * * 

B. C. Elliott, Elliott-Greer Office Supply Company, 
Amarillo, and family took off on a month’s vacation 
to the West Coast where they attended the National 
Office Machine Dealers convention in Sacramento, 
Calif. 

L. O. Nelson, L. O. Nelson Company, Wichita Falls, 
Tex., made a short business trip to Okmulgee, Okla., 
August 1. 

We are happy to report that Mrs. Jack Fleming, 
wife of Jack Fleming, Vance K. Miller Company, Dal- 
las, is recovering nicely from the major operation she 
underwent at Baylor Hospital in Dallas July 23. Jack 
was away from the store the first week Iris was in 
the hospital. 

* * * 

Due to ill health, Nick Carter, Carpenter Paper Com- 
pany, is taking an extended leave of absence a month 
of which will be spent in California. In the meantime, 
John Lamond will cover Nick’s territory, but Nick says 
he’ll be back as he likes Texas too well to stay away 
for very long. 

Al Ruschhaupt, formerly assistant to Jim Lemons, 
Carpenter Paper Company, Ft. Worth, has opened a 
stationery store in McKinney, Tex., and reports busi- 
ness is going very well. 

* * * 

Lloyd Mabe, formerly with E. R. Connor Company, 
Ft. Worth, has gone into business for himself in Ft. 
Worth, under the name of Mabe Carbon & Ribbon 
Company. 

The Texas Office Furniture Company, owned by 
B. B. Webb, will move to a larger and better location 
at 2214 Main St., Dallas, on September 1. The old 
location was at 2020 Main St. 

* » * 

R. L. “Dick” Prather, former owner of West Texas 
Office Supply, Midland, Tex., has purchased the Sim- 
plex Systems Office Supply Company at 359 W. Jeffer- 
son in Oak Cliff, Dallas, formerly operated by the 
Jack Harrisons and will operate it as the Oak Cliff 
Office Supply Company. Dick is looking forward to 
calls from his many friends in the industry. 


* * * 


Robt. (Bob) Gray has opened his own store, Gray’s 
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Lipts THE INK UP% 
DESH PEN SET 





WITH ALL 
















FILL LIKE AN INKWELL. JUST TURN ip 
THIS PANEL AND LIFT OFF TO FILL INK if 
RESERVOIR. NO MORE INK STAINED FINGERS. i 
AS EASY TO CLEAN AS IT IS TO FILL. 


NEW KNURLED FINGER- 
GRIP FOR GREATER WRITING 
COMFORT. 








SNUG-FITTING SOCKET 
HOLDS PEN FIRMLY. REDUCES 
INK EVAPORATION TO 
ABSOLUTE MINIMUM. 


BIG NON-TIP BASE 
HOLDS A FULL 2-OUNCE 
BOTTLE OF INK. 
















THE RIGHT POINT 
FOR THE WAY YOU WRITE 








RENEWABLE BY 
THE USER. 





FEED HOLDS MORE INK INK ELEVATOR THAT LIFTS AND FEEDS 


FOR MORE WORDS J JUST THE RIGHT AMOUNT OF INK TO 
WITHOUT RE-DIPPING. THE POINT. 


MY y Oy RQ A 
NEW “CONFERENCE” re LIFTS THE INK UP—THE PATENTED 
{| , 





4 COLORS TO CHOOSE FROM .. . BLACK, RED, GREY, AND GREEN 














THE ESTERBROOK PEN CO., CAMDEN, NEW JERSEY ¢ IN CANADA: THE BROWN BROTHERS, LTD., TORONTO 
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QUEEN Quality for Her A) 
Scape ... TOP SALES for You! 


CARBON PAPER For You—America's progressive dealers 

Bonnom Cano of carbon papers and inked ribbons, Queen 

proudly presents its complete lines of 
branded carbons and inked ribbons 
known for consistent dependability. 











Today America’s leading indus- \ 
tries and your customers demand Re be } 
the highest quality—Queen Quality \ i 


CARBON PAPER —branded imprinted lines in all CARBON PAPER 
mension or price ranges. Queen fills their com- waneracrvseo or 


SS ao v6 “- o Quem Reson & Cason Co, 1a 
7 Baceoniva MY USA 


————— plete requirements, Mr. Dealer. 

Profit by recommending and selling 
Queen Quality with con- 
fidence. 





























Your EXCLUSIVE 
QUEEN Dealership 
may be opened in your city. 
Write Us Direct Today 


@ SUPER SOVEREIGN 








MANUFACTURERS OF QUALITY FACTORIES: 
SINCE 1921 Chicago, Ill. 


QUEEN RIBBON & CARBON CO., Inc. 


EXECUTIVE OFFICES 


742-760 WYTHE AVENUE. BROOKLYN 11, N. Y. 
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Office Furniture, 2540 Elm St., Dallas. Bob was former- 
ly associated with the Cathey Office Furniture Com- 


pany. ey 


Miss Maggie Peyson, L. O. Nelson Company, Wichita 
Falls, Tex., was married July 26 to George R. Miller 
of Dundee, Tex. She will continue working at the 
store. 

* * € 

Ray Howard of Esterbrook Pen Company has re- 
turned to Dallas after attending a company general 
sales meeting in New York. Mrs. Howard accompanied 
Ray but remained for the month of August with rel- 
atives at Long Beach, L. I. 

* * * 

J. B. “Happy” Alpuente, secretary-treasurer of 
Southern Folder & Index Company, Inc., El Dorado, 
Ark., recently returned from a business trip to El Paso, 
Dallas, Ft. Worth and Oklahoma City. 

* +. 7 


The greeting card and social stationery departments 
of the Wilson Office Supply Company, Wichita Falls, 
have been moved to their own room at the rear of the 
store. This most attractive and complete department, 
including gifts, is under the supervision of Mrs. Stella 
Morris. 

* * * 

Jack Mobley is the new bookkeeper at Oklahoma 
Office & Bank Supply, Inc., Shawnee, Okla. 

ok * eS 


Joseph R. Wallis has purchased Mr. Barham’s inter- 
est in Barham-Wallis Office Supply, Ft. Worth, and 
will operate the business under the name of Wallis 
Office Supply. 

* * 7: 

Louie Daniel, territory salesman at Russell Station- 
ery Company, Amarillo, spent his vacation at Oak 
Ridge, Tenn. 

+ a + 

Earl Weller, city salesman for Wilson Office Supply 
Company, Wichita Falls, was really beaming over the 
arrival of little Camelia Jane on July 31. 

* * om 

Mrs. Joan Clymer has joined the Western Bank & 
Office Supply organization as secretary to Jess Beck, 
president. 

* + * 

Redecorating has been completed at Buchanan Sta- 
tionery Company, Wichita Falls, and those new icy 
blue walls and ceiling are most attractive. 

~ * © 

That new air conditioning system at Russell Station- 
tionery Company, Amarillo, really makes shopping a 
pleasure. 

* a * 

E. G. “Pete” Mantzel, buyer for American Printing 
Company, Galveston, has resigned, effective August 1, 
to become manager at Oscar Springer Company in 
Galveston. 

. * * 

C. & B. Office Supply Company has opened for busi- 
ness at Goose Creek, Tex., with A. F. Cole and Clifton 
Boyer forming the partnership. 

* * * 

Herman Baldridge, formerly with Stafford-Lowden 
Company for six years at Ft. Worth before the war, is 
now traveling for Carpenter Paper Company out of 
Houston. 

* + * 

George Vaughn is taking over the territory covered 
by Virgil Jones for Carpenter Paper Company as Virgil 
and his brother have bought the Alexandria Office 
Equipment Company at Alexandria, La. 

“ * * 


Dale Choate, E. R. Connor Company, has joined the 
staff of Utter & Son, Ft. Worth. 
* * . 
News is scarce as Philo (Globe-Wernicke Company) 
and I are on vacation at Red River, N. Mex., where 
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CURMANCO 


Steel Office Specialties 
Letter Racks 


CLEARS YOUR DESK FOR AC- 
TION. Sorts, Classifies and Dis- 
tributes the papers of your daily 
work. Sloping Trays Catch and 
Hold the papers. NO CORNER 
POSTS TO DODGE. Can't Scratch 
the Desk. Olive Green Art Steel. 


No. 104. Letter Size, Olive Green $6.50 


Correspondence Separator 
A HANDY MEANS OF CLASSIFY- 


ING Correspondence, Price Lists 





or Catalogs for Immediate Refer- 
ence. Not Adjustable Special 
Sizes Made to Order. Many firms 


have simplified sorting routine by 
purchasing special Separators 
with 4” to 12” partitions and from 





four to thirty pockets. Olive 
Green Art Steel 
No. 105. Letter Size, 5 Pocket, 15” Wide $4.50 


Sorting Tray 


For ready reference. Opens like a 

book. Instant contact with 1-3], 

A-Z, Monthly, or Tab Indexes 
' Corrugated bottom 

No. 115. Letter Size, Without Index, Olive Green $4.00 

No. 116. Legal Size, Without Index, Olive Green... 5.00 


Stationery Separator 


Insert for desk drawer. Holds let- 
ter heads, carbon, and copy pa- 
per. Saves time, space and 
stationery 


No. 310. Letter Size, Olive Green $4.00 


Cashier’s Pad Rack 


ae Every business has various 
ll pads, bank checks, receipts, 

ieee contracts, partial payments, 
| Misia delivery and service forms. 
This rack holds each in a 
pocket easy to reach. Saves 
m, space and confusion. Art Steel 
iii electrically welded. All one 
piece. Hollow space inside. 













Nie Olive. Green only. 
No. 566 Six Pocket $4.00 
No. 568 Eight Pocket 5.00 
No. 570 Ten Pocket <u Dae 
Center Drawer Desk Trays 


ADJUSTABLE 





Pins, Clips, Pencils, etc., quickly available without 
clutter and confusion. Art Steel Olive Green Finish. 


No. 425—4x17/gx18 to 31”: Adjustable $2.00 
ORDER TODAY 


Currier Manufacturing Co. 


ST. PAUL 8, MINN. 
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and plates the NLS way! 


Paper .. . space .. . manpower! 





@ Stencils HANG vertically 
{two on each hanger) FREE 
from damage by folding, 
creasing, wrinkling, or sticking. 
Paper separators not required. 


e@ Duplicator plates, or mas- 
ters (one on each hanger) are 
assured of PROTECTION 
against scratching or careless 


handling. 


@ Stencils or plates are quick- 
ly located. ATLAS two-inch 
open window type index tabs 
provide a VISIBLE INDEX. 


MODELS WITH CAPACITY 
TO MEET ANY REQUIRE- 
MENT. METAL HANGERS 


AND CABINETS. 











@ This compact portable model 
was especially designed for edu- 
cational institutions and small 
offices. Also convenient for trans- 
porting stencils or plates from 
duplicator department to file 
room. 





Equipped with 25 to 75 
hangers, each hanger ac- 
commodating either two 
stencils or one duplicator 
plate. In ordering, specify 
whether for stencils or 
plates. 


(At left) Model No. 50. 


PROMPT DELIVERY 
See our display at the 
N.S.A. Convention — 
Booth 11—Mezzanine 
Floor. 


IMPORTANT NOTICE — We are the sole licensee of U. S. Patent 
No. 2,248,027. 


ATLAS STENCIL FILES COMPANY 


1458 Hayden Ave. - - - Cleveland 12, Ohio 
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we are really enjoying the cold. Guess most of the 
travelers are off the road as I’ve received no news. 
We hear the Herb Beckmans (Boorum & Pease Com- 
pany) will arrive in Red River this weekend for their 
vacation. 

i 


PACIFIC NORTHWEST NOTES 





C. M. Litteljohn, Correspondent 





Lowman & Hanford Company, Seattle, Wash., has 
established a free photographic consultation service 
in connection with its well-rounded business. Ed 
Farrar, amateur photography teacher of the Broad- 
way Edison Night School of Seattle, has been engaged 
as the consultant for photo problems at the depart- 


| ment in the main store on Second Ave., Seattle. 


* * * 


Carrying out its policy of greater comfort and more 
recreation time for its employees, John W. Graham 
& Company, Spokane, Wash., has inaugurated for the 
mid-summer months of July and August eight weeks 
of early Saturday closings, whereby employees will have 
more week-end relaxation. 

* * * 

W. R. MclIlvane, who has a wide background of pur- 
chasing agent experience and service recently with 
the Seattle Times, has joined the staff of James D. 
Headley Company, dealers in office furniture and 
equipment in Seattle, in a sales capacity. 

* * * 

The Stebco Business Forms, Inc., was recently duly 
formed and capitalized at Aberdeen, Wash., the papers 
for $25,000 incorporation being filed by E. L. Bennett of 
Aberdeen. 


* * * 


Although July 5 was proclaimed a legal holiday by 
the governor, the stationers and other businessmen of 
Seattle decided against a three-day holiday. The own- 
ers felt that remaining open was of greater service 
to the public, especially summer visitors. 

* * * 

Playing excellent baseball, the strong team of the 
Seattle Stamp Works has been providing much en- 
joyment for fans of the national pastime. A loss to the 
Italian Club of Seattle has kept the stamp works 
aggregation out of first place. 

” +. ” 

Inasmuch as it is the early bird “that sells the 
Christmas Card,” a spectacular penny sale was staged 
early this summer by the Foster Pen Shop, 1410 Fourth 
Ave., in the metropolitan district of Seattle, Wash. A 
box of assorted Christmas cards was sold at the reg- 
ular price and the second box cost but one penny. 

9 
VICTOR ADDING MACHINE MAKES PROMOTIONS 

Fred Himebauch, assistant sales manager of Victor 
Adding Machine Company, recently announced several 
promotions in the organization. 

Tom Clark and A. P. Sullivan have been named 
national accounts representatives and sales training 
directors of the Chicago and New York branches, 
respectively. They will counsel, service and sell large 
national] users in their cities and conduct sales educa- 
tion. 

Sam Huska was appointed sales training specialist 
and H. J. Kingshill became assistant branch manager 
of the Philadelphia, Pa., branch. 

Oe 
NAME DISTRICT ROYTYPE MANAGER 

Frederick Korwan, former New York City branch 
Roytype manager, was recently promoted to New York 
district Roytype manager, it was announced by the 
Royal Typewriter Company, Inc. 

In his new duties, Mr. Korwan will assume jurisdic- 
tion over Roytype sales in New York, Albany and 
Brooklyn, N. Y. 
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INTRODUCING 


A new ALUMINUM desk tray precision made by expert craftsmen. There is 
no reason anymore to lose sales on letter trays because here is a tray that 
your customers will buy on sight. 


It is streamlined to perfection, smooth as velvet and exceptionally strong. 
The baked enamel finish and graceful designing will appeal to the buyer im- 
mediately. The trend today is leaning more and more to quality merchan- 
dise. Here is your opportunity to increase sales and satisfy your customers 
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with a fine product. 


THE CHAMP 





TWO OPENINGS FOR 
USE ON SINGLE OR 
DOUBLE DESK 








2%” DEPTH AFFORDS 
MAXIMUM CAPACITY 





DISTINCTIVE %” RADIUS 
STREAMLINED CORNERS 








SATIN SMOOTH 
CORNERS FOR 
GUARANTEED SAFETY 





CUT OUT TO GIVE 
EASY ACCESS AND AVOID 
FUMBLING FOR PAPERS 





EXCLUSIVE DOME FEATURE 
PREVENTS SCRATCHING 
DESK OR TABLE 
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FOR STACKING INTO 
TIERS 
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STURDY ALUMINUM POSTS 


MAHOGA 


AVAILABLE IN LETTER AND LEGAL SIZES 


WRITE TODAY FOR COMPLETE 
INFORMATION AND LITERATURE 
ON THIS NEW ALUMINUM DESK TRAY 


95 Atlantic Avenue, Brooklyn 2, N. Y. 


September, 1947 





FIVE FINISHES 


NY—WALNUT-— GREEN 
GRAY-— SATIN FINISHED ALUMINUM 


NU-CRAFT PRODUCTS CO. 




















Improved 


McMillan Aluminum Sectional Post Binder Metals 














THE ALUMINUM ONE-PIECE METAL 


A SYMBOL OF QUALITY 





McMILLAN POLICIES 


McMillan policies do not change. 
We believe:— 


That the logical outlet for loose leaf products is the stationer, who 
carries an adequate stock and features it. The McMillan Book Company 
will continue to make the highest quality loose leaf devices and forms. 


Better Merchandise @ Exclusive Distribution 


McMILLAN Book COMPANY 


Manufacturers of 


LOOSE LEAF FORMS AND DEVICES 
SYRACUSE 1, NEW YORK 
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NEWS NOTES FROM NSA DISTRICT NO. 7 


Merrill D. Hasty, Correspondent 

Ben Sonmore has spent 17 years with Bertelson 
Bros. These, we know, were the happiest years of his 
life. Two of those years he was with the Merchant 
Marine. Now he has a new adventure, becoming a 
merchant of a general store at Ronndy, Minn., near 
St. Cloud. A farewell party was given him by Bertel- 
son Brothers and several of his business friends. As 
a token of good fellowship, he was presented with a 
beautiful shotgun. 

Arthur Bertelson, Jr., is taking over the territory 
formerly covered by Mr. Sonmore. We know Arthur 
will do well as he has been thoroughly trained by 
being a floor salesman and also a purchasing agent. 

The Oshkosh Office Supply at Oshkosh, Wis., pro- 
vides contrasting ways of enjoying life on a vacation. 
Reed Clark took his vacation in a restful manner 
while his partner, Karl Hageny, went to the hospital 
for an operation. An operation at its best is not rest- 
ful. Karl, your many traveler friends wish you a very 
speedy recovery. 


Warren Krogh of Miller Davis Company, Minneap- 
olis, underwent a very serious operation just recently. 
He is recovering slowly. A pleasant greeting card is 
more than welcome, mailed to him in care of Miller 
Davis Company, 219 S. Fourth St. 


John Boemer of Wedelstaedt Company, St. Paul, is 
back home after a visit to the St. Joseph Hospital. If 
you’re on time, you may visit him on one of his visits 
to the store. 


Russ Regan of American Pad, Matt Dillon of Asso- 
ciated and Arnold Burgland of Dixon Pencil have been 
working the Fox River Valley during this hot weather. 
They all cooled off by playing golf. Yours truly fol- 
lowed the parade. 


Gentlemen, meet the manager of Sylvester Nielson 
Company, Appleton, Wis., Duane Heck. Of course you 
know him. You often called on him at the Hardware 
Mutual Insurance Company at Stevens Point. 


Ed Napp of Manitowoc cannot explain just how long 
25 minutes are, but they seemed like hours. He was 
returning from Sturgeon Bay in his car as a storm 
came up and a power line was blown down and crossed 
his car. Presence of mind kept him from jumping 
out of his car until power switches were thrown to 
clear him to safety. 


Be on the lookout for the grand opening of the 
Badger Specialty at Manitowoc, Wis. They are mov- 
ing soon to 815 Jay St., that city. 

* * * 

The Birch Office Machines, Inc., a new store, has 
opened recently at Marinette, Wis. They are printers, 
stationers and machine operators. 

* * * 

Who said the fishing was tough? Just visit with 
Phil Ackerman of Farnhams, Minneapolis. He knows 
where they are because he got his limit several times 
during his vacation at his lake home. 


Charlie Swanson and his wife were at the Saulte Ste. 
Marie resort. They cannot understand what made 
them return home to Appleton, Wis., leaving that real 
cool northern breeze before returning to join us in 
the heat zone. 

Ba 

Thanks go to the golf committee that put on a grand 
party at Merrill Hills private golf course. A grand time 
was had for all. Our chairman, Stan Griebel, had his 
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30 to 60 DAY SHIPMENT 


New presses and collating equipment assure you and 
your customers of fast delivery of good working, fine 


appearing register forms for almost every make of 
Autographic Register. 


Write for full details of the most complete line of Con- 
tinous and Snap-a-part Forms ever offered through 


dealers. 


SEE OUR COMPLETE LINE 


Autographic Registers 
Autographic Register Forms 
Snap-a-part Forms 
Continuous Forms 
Continuous Carbon Forms 


NATIONAL STATIONERS EXHIBITION 
BOOTHS 33 AND 34 








WRITE FOR DEALER 
PROPOSAL IF YOU ARE 
LOCATED IN THE SOUTH 
MIDDLE WEST or WEST 





PHILIP HANG COMPAN 


INCORPORATED 
HOLVOKE ,MASS. 
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SQUIRES 
Perfection 


SELF CLOSING 
INK WELLS 

















e For the first time—a dependable self- 
closing inkwell at an attractive low 
price. 


e Simple and durable—consists of only 
three parts built to serve a lifetime. 


e Attractive—modern design makes it 
adaptable to all styles of furniture. 


e Clean—no corners nor crevices to 
collect dust. Easy to refill. 


e For use in OFFICES, HOTELS, 
INSTITUTIONS, CLASSROOMS and 
HOMES. 


e Write for sample today. Usual trade 


discounts. 


ASSOCIATED STATIONERS SUPPLY CO. 
229 S. Jefferson St., Chicago 6, Ill. 


or 


SQUIRES INKWELL COMPANY 


351 Freeport Road, Pittsburgh, Penna. 
























Sectional View eee See 
shows extreme sim : 3 
ple and positiv 
self-closing feature 


brother Kar] on the job to chaperon the party, and he 
does a nice job, too. 

Sherm Read of St. Paul Book can tell you how hot 
it gets on a desert. He and Mrs. Read have been to 
Portland, Ore., to visit his many friends and relatives. 

* a ak 

Bill Manthie, manager of Emmons Office Supply, 
Wausau, Wis., has just returned from his vacation. 
Ask him how he times the weather so to be on a cool 
vacation while the rest of us have to work in the heat. 

~ ok * 

If you haven’t heard the tale on fireworks just see 
Larry Ackert or Roy Clarke. They just happened to 
meet in Minot as the oil tanks’ explosion threw gaso- 
line and fire down the river. 

* * * 

Here is the latest flash. H. Ed. Cooper, formerly with 
the McMillan Book Company and The Associated Sta- 
tioners, Inc., of Oakland has joined the Smead Manu- 
facturing Company of Hastings, Minn. He will work 
the West Coast territory. 


* * 


See you all at the NSA convention. 
* * * 

Every time you help the other fellow up the hill, you 

get a little higher yourself. 
———— 
GUTHRIE APPOINTED BY DALLAS FIRM 

J. E. McRee, general operating manager, recently 
announced the appointment of G. W. Guthrie as 
general sales manager of Dixie Chrome Products, Inc., 




















G. W. GUTHRIE 


J. E. McREE 


2509 Oakland Ave., Dallas, Tex., as part of the ex- 
pansion plans of the firm’s manufacturing and sales 
departments. 

Dixie Chrome Products, Inc., manufactures a com- 
plete line of chrome furniture for home, office, and 
waiting-rooms as well as supplies for beauty and 
barber shops. 

ities 

NATIONAL BROADENS RETIREMENT PROGRAM 

The insured retirement plan in effect at National 
Blank Book Company, Holyoke, Mass., for several years 
has recently been revised and is now available to a 
larger number of salaried employees. 

The revision was adopted to extend co-operative 
benefits to all salaried employees who have completed 
five years of continuous service and are between the 
ages of 35 and 64%. Specific contributions by em- 
ployees in the future will be on this basis: each mem- 
ber will contribute two per cent of his earnings up to 
$3,000 per year; a member whose earnings are over 
$3,000 per year will contribute 2 per cent of the first 
$3,000 of his earnings and 5 per cent of the excess of 
his earnings over $3,000. 

Contributions by the company will continue to ex- 
ceed those made by employees and, in addition, with- 
out cost to the workers, the company is contributing 
a supplementary amount to provide for past service of 
all eligible members. 
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37 W. 26 ST. 


SAINBERG.CO.wc. 


SEE COMPLETE LINE AT N.S.A. EXHIBIT, BOOTH 70, STEVENS HOTEL, CHICAGO 


EW YORK 
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OSE RIBBON and CARBONS is a new name... 


but a name you will hear more and more often. 
You will hear it because the voice of Rose Quality is 
always audible and the result of Rose quality is cumulative. 
Rose Quality is not an intangible, but a LABORATORY 
TESTED QUALITY. 

Rose Quality is not a talker, but a DOER! 

Rose Quality DOES THINGS for your customers and 
for you! 

Prominent in the birth of Rose Quality, just as he has 
been prominent in the development of many innovations 
in this field, is its president, Adolph Rose. 

ROSE RIBBON AND CARBONS its a new name you 


will hear often. Remember it: Rose Ribbon and Carbons, 


Specializing in: 
SPIRIT CARBONS HECTOGRAPH CARBONS 
(Black, Blue, Purple, Red, Green, Brown) 


MASTER UNITS 
(Plain and Printed) 


SPIRIT CARBON PAPER, DUPLICATING 
RIBBON and ROLLS HAND CREAM FLUID 


hOSE 














Kibbor ana larkop 


MANUFACTURING COMPANY, INC. 


General Offices and Factory: 701 SPRING STREET, ELIZABETH 4, NEW JERSEY 
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NEWS NOTES FROM NSA DISTRICT NO. 8 


E. J. Mitchell, Correspondent 


Surprising to many will be the news of the resigna- | 
tion of Bill Powell from the sales managership of 
Schooley Printing & Stationery Company, Kansas City, | 
Mo., to become a sporting goods dealer. On September 
1, Bill planned to assume control of the Walt Vogel | 
store at 310 W. 47th St., Kansas City, changing the | 
name to the Bill Powell Sports Shop. While he has | 
been a Schooley executive for seven years, ten years 
of service prior to that with A. G. Spalding Company | 
gives him a fine background for his new undertaking. | 
Bill will be close to his life interests, namely golf, | 
hunting and fishing. He lettered in track at the Uni- 
versity of Kansas, coached independent basketball and | 
for the last two years the Rockhurst College team in | 
Kansas City. 

The Dan A. MacDougalls reported back to Kansas 
City early in August after a fine vacation in Canada 
and Michigan. Dan may have a little surprise an- | 
noucement for us shortly—we hope. 

* * * 

James A. Collum, vice-president of Comfort Printing 

& Stationery Company, St. Louis, and his charming 





wife, Jane, spent several August weeks vacationing in 
the Rockies following which they sojourned to Sugar 
Tree Club in the Missouri Ozarks for a week of rest 
and relaxation. Other industry members who enjoyed 
Sugar Tree Club this summer include Mr. and Mrs. 
Francis K. Adams of S. G. Adams Company, Mr. and 
Mrs. Olie Scheid of Jordan-Scheid Company, St. Louis, 
and Mr. and Mrs. Gene Mitchell. 
* a * 


Mr. and Mrs. Arthur F. Troutman toured their way 
to Mexico City in July, stopping at many places en- 
route through Mexico to study the scenery and natives. 
They state they much prefer their nice home in St. 
Louis to the ways of life in Mexico. Mr. Troutman is a 
veteran of the S. G. Adams sales force. 

Our own pride and joy, Billy Schmiederer of Buxton 
& Skinner Printing & Stationery Company, St. Louis, 
hied himself off to Chicago in mid-August, accom- 
panied by Mrs. Schmiederer, primarily to make his 
annual summer call on the Great Lakes Travelers 
Club, also to visit his children and grandchildren in 
the Windy City. He planned to introduce to the 
GLTC his brother stationer, Hugh Alexander of 
Skinner & Kennedy Stationery Company, St. Louis, 
who is vacationing with Mrs. Alexander in Chicago 
and Wisconsin points. 

Mr. and Mrs. W. B. Bohart of the E. Faber Pencil 
family, spent an enjoyable two weeks in Wisconsin in 
August. Fish? You should see Bill stretch his arms 
... and hear his language. Bill is the president of 
Midwest Travelers Club. 

* * * 

You Wallace Pencil Company dealers of the mid- 
west: Keep your ears open for some BIG news about 
Izzy Voda. Uhuh, in a short time too. Her name is 
Margaret. 

oa * a 

Our most sincere and deepest sympathies to Mrs. 
Hamilton M. Kendrick of Evanston, Ill., whose hus- 
band, “Ham” as we knew him, passed away recently. 
Ham represented American Lead Pencil Company for 
many happy years in Chicago and the midwest and 
earned himself an unlimited host of fine friends, all 
of whom are deeply grieved over their loss. 

* * * 

Heartiest congratulations to our brother traveler 
who has recently become an executive. Bruce McCaleb, 
who followed Matt Dillon and John Uden in the mid- 
west for Associated Stationers Supply Company, now 
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NeW nicut HAND 
MARGIN JUSTIFIER 


Designed for Any Standard Typewriter 


Nothing Else Like It! Hundreds 
Sold in Recent Months! Dealers 
Report Big Profits! One 5'/, 
Write-Up Produced Over 200 


Inquiries! 


2022 GLENDALE BLVD. . 





Here is something really revolutionary -- a 
simple accessory for any standard typewriter 
which produces typewritten material with justi- 
fied (perfectly aligned) right hand margins — 
automatically} It's the only typewriter access- 
ory ever offered which will either extend or 
condense a line of typewriting. 


Your customers can use it to prepare better 
looking catalogs, sales or service manuals, 
mail advertising, sales promotion pieces, parts 
lists, house organs, or other duplicate matter — 
by any of the major duplicating processes that 
use typewritten text -- stencil, offset and 
hektograph, 


They need the EDISON MARGIN JUSTIFIER if, in 
the preparation of typewritten material for 
reproduction, they have been dissatisfied with 
ragged, uneven appearance of the right margins, 
or if they have tried to correct this condition 
by making half back-spaces or skip spaces, 


Quickly and easily installed by any competent 
typewriter service man, without special tools -— 
and used by a capable typist after only a few 
minutes instruction and practice -- the EDISON 
MARGIN JUSTIFIER opens an entire new field in 
the preparation of inexpensive typewritten 
material for reproduction. 


WRITE for literature, prices and details of 
an exclusive sales agency. 


*~ Models available for Electromatic, Remington, Royal, 
L. C. Smith, Underwood, Vari-Typer and Woodstock. 


JUSTIFIER SALES CO. 


LOS ANGELES 26, CALIFORNIA 
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“Donpack.” 


FOAM OR SPONGE RUBBER_ 
CHAIR CUSHIONS 


for 


IMMEDIATE DELIVERY 





De Luxe EXECUTIVE STYLE 


A thick pile VELOUR covered executive cushion filled with 
long-life resilient foam-rubber . . . 2" or I!/." Boxed edges. 
.. . Durable and Luxurious. 


CONVERTIBLE STYLE 


One side covered with rich 
pile corduroy for cool seasons, 


for hot weather. 


that breathe with every move. 

Colors: Brown, Green. Sizes: 
7" x 18°—I5" x 17°—14I,," 
x 5," 


THE Sofseat STOOL CUSHION 


Transforms Hard Stools Into 
Soft Seats 





Elastic grip holds 
on stool firmly. Cush- 
ion is instantly 
slipped on to give 
soft comfort to 
those who use stools 
constantly. Made 
of resilient one- 
piece sponge rub- 
ber and covered 
with sturdy mate- 
rial. Available in 
13-14-15 inch diame- 
ters. 





WRITE FOR NEW ILLUSTRATED FOLDER 
GIVING COMPLETE INFORMATION 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


1412 UNITY STREET, PHILADELPHIA 24, PA. 
Si TT A | RAE 
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| pany, St. Louis. 


the other side with woven fibre | 
Salad With new Ore eben | of Blackwell Wielandy Company, St. Louis. 
having thousands of air cells | 


| occupies the desk of assistant salesmanager in Chi- 


cago. Send in your card, boys, and greet the new 
executive. 

The foregoing brings to mind that many of Matt 
Dillon’s old friends in Nebraska and Iowa will again 
be bothered with saying NO to Matt as he is taking 
over that part of Bruce’s former territory. Matt will 
continue to cover Wisconsin, Minnesota and the 
Dakotas. 


R. B. “Dick” Gingland of Esterbrook fame is reported 
progressing nicely, though still unable to get to his 
office or travel. Keep up the good work, Dick, and 
hurry back to the harness. 


* * oe 


The Stationers Association of Greater St. Louis en- 
joyed a fine stag outing in July at Wabash Club, near 
St. Louis. Horseshoes, softball, cards and elbow bend- 
ing featured the day. Some 25 members were on hand 
and prizes were awarded the winners of all games but 
the last mentioned. 

ae ~ a 

Maurice Mann of Sanford Ink spent several days in 
St. Louis in July and, beside working, attended the 
stationers’ stag party. Also present was Harold Joyce 
of Scripto Pencil Company, who, though a native, was 
a welcome guest. 


* % * 


St. Louis hospitals were busy in July and August 


| taking care of Mrs. Robert H. Lewis and Mrs. Bob 


Burkhart, although word comes through that both are 
recuperating nicely. They are the charming wives of 
“Bob” Lewis of Dennison Manufacturing Company and 
Bob Burkhart of Miller Printing & Engraving Com- 


* * * 


Word from those vacationing these hot days comes 
from Mr. and Mrs. F. K. Adams of St. Louis, who have 


| been looking over Lake Louise, Banff and the west 


coast; George Litchfield of Jasper Chair Company; 
Norman Gerth of Imperial Desk Company; Mr. and 
Mrs. August Krieg of Jasper Seating Company at Lake 
of the Woods, Canada; and Mr. and Mrs. Herbert Held 


ee. 2 


Vaughan Williams of Schooley Printing & Station- 
ery Company, Kansas City, was one of the BIG SHOTS 
attending the American Legion State convention in St. 
Louis in August. Vaughan, incidently, has been re- 
named secretary of the 8th Region by Governor-elect 
Ed Shelpman, a position he has held for several years. 
Our good friend Harley Wantz of Skinner & Kennedy 
Stationery Company, St. Louis, suffered a fractured rib 


| recently while trying to take his regular Saturday 


night bath on a visit to Chicago. Harley slipped in the 
bath tub, taking quite a fall. Just prior to this, while 
on this trip, Mr. and Mrs. Wantz were entertained in 
Rockford, Ill., by his brother, in honor of their golden 
wedding anniversary. Our hearty congratulations to 
this grand couple, and may we be invited to their 
diamond jubilee. 
ok a * 

Grandpa Walter Ruedy of S. C. Adams Company is 
looking forward to his vacation visit in August to the 
home of his daughter and son-in-law out in western 
Kansas, where he lets his granddaughter live. Mrs. 
Ruedy is supposed to have some claims on the child, 


also. 


* * * 


Jack Crow of Hall Stationery Company, Topeka, is 
reported back on the job following an appendicitis 
operation in July. Take it easy, Jack. 


oo —__ 


OPEN NEW FIRM IN TENNESSEE 
Douglas-Watters Office Supply Company has opened 
on E. Gaines St., Lawrenceburg, Tenn., under the man- 
agement of Mr. and Mrs. J. M. Douglass.—CG. 
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U. S. Patent #2,145,780 


oa tHE ONLY 


CONTINUOUS AND REVERSIBLE 
MEMO PAD ON THE MARKET! 


Here's a new product with tremendous sales possibilities. 
PERMANOTE is an invaluable aid for executives, doctors, law- 


yers, office workers, salesmen, housewives. 


PERMANOTE keeps both new and old memo notes instantly 


available for quick, easy reference. It contains a generous sup- 





ply of paper, enough for months without refilling. And there's a 


For a fresh clean writing surface, merely flick over 3-year calendar at the top under a transparent plastic window. 
the writing board. It’s quick, easy, dependable. 


The handsome, streamlined plastic case is available in Walnut, 
Ebony or Ivory. Retail price—$2.50 each. Liberal trade dis- 
counts. Be among the first to display and sell PERMANOTE. 
Order from your jobber TODAY—or write us direct if he 
can't supply you. 


The Memo Pad with the Permanent Memory 








Hermanole 


\ INC. 


To check back on previous notes, merely turn either 4TH & CHESTNUT STS. ~ PHILADELPHIA 6, PA. 
knob. The writing board flips back instantly. 


SEE THE PERMANOTE AT BOOTH A-15 AT THE N.S.A. CONVENTION 
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ON SHIPPING TAGS 


ON BOXES 


«gh 
PRINTS ON LABELS 
mee WHERE | 


DEALERS: 

Write for Widely 
' Accepted Dealer 

Pian 


ON CARTONS ON PACKAGES 


Established 1921 
Reg. U. S. Par. Off. 


FAST. ECONOMICAL—IDEAL FOR MARKING, 
ADDRESSING, DUPLICATING, SMALL PRINTING JOBS 


Guarantees you accuracy in those duplicate 
addresses, code markings. signatures. 

The No. 1 MULTISTAMP stencil duplicator 
permits quick changes in wording ... gives 
you “a rubberless stamp in one minute for 
two cents.” Prints in places no other dupli- 
cator can reach... takes up to 5 lines of 
type 3 inches long. Makes 1000 or more clear 
copies from one stencil, one inking. Just type 
or write the stencil, snap it on, and print. 
Complete with supplies in compact, durable 
case. Weight: 2 pounds 


No } RUBBER STAMP SIZE 
$ 50 COMPLETE 
» (non-mechanica]) 
\ OUTFIT 


STENCIL DUPLICATOR 1. 0. b, factory 


MANUFACTURED ONLY BY THE MULTISTAMP CO., INC. NORFOLK, VIRGINIA 








Larger Outfits Also Available 
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ROBERT W. HECK JOINS EATON PAPER 
Robert W. Heck, well known to the trade as former 
sales manager of Frank Mashek Company, Chicago, 
became affiliated with the Eaton Paper Corporation of 
Pittsfield, Mass., on August 1. Mr. Heck will join 
Harold Blood, who has been with Eaton many years, 
as sales representative in the Los Angeles area. He 
will handle several Eaton products, including fine let- 
ter papers for social correspondence, Berkshire type- 
writer papers and Eaton’s hand-made fine leather 
accessories for writing desks and decorative use. 
Not yet settled, because of the shortage of rental 
facilities, Mr. Heck cannot, at present, list his West 
Coast address. 





——— —_— 
It was time ‘fe | 
te change! 








Our New Ciddneds 


Cpertmert No 5 . 
229 Progpect Wy & 


_fhectwe Aug (2-47 
hast 
ADDRESS CHANGE—This novel announce- 
ment was used by Mr. and Mrs. George C. 
Ohland, Grand Rapids, Mich., in announcing 
sale of their old home and acquisition of a 
new address. Mr. Ohland, manager of con- 
tract sales fer Metal Office Furniture Co., has 


sold his home at 1122 Calvin and with Mrs. 
Ohland is living at Apt. 5, 229 Prospect, N.E. 
———-— > —____- 


MACO EXPANDS FACTORY FACILITIES 

The J. L. May Company, manufacturers of tags, 
labels, and tickets, has acquired 20,000 additional 
square feet at their present address, 111 W. 19th St., 
New York 11, N. Y. 

This expansion is a continuation of 31 years of 
steady growth. The increased space will permit the 
installation of new equipment and the use of the most 
modern production methods. 

















VISIBLE RING BINDE 


VISIBLE RECORDS 





DESIGNED FOR SELLING—This new catalog in loose leaf 

form issued by National Blank Book Co., Holyoke, Mass., 

is enclosed by the new Number-Ring binder and is designed 

to adequately present National's products. See New Trade 
Literature item on page 10. 
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Today —right now — make 


the “Tolerance Test” with 


KOH-I-NOOR Draw- 
ing PENCILS. See how 


they create those fine toler- 
ances on paper, so often 
demanded by American In- 
dustry. See those lines come 
1} oof dt-) oMnnndn ol (-1o¢ EJ ole tg of 
And very important, too — 
see their “staying power”, 
For in the long run, you'll 


find KOH-I-NOOR 
Drawing PENCILS 


Fo eKas1 am store) ole) eeblere dB 


17 uniform degrees to 
choose from—smartly pack- 
aged in a permanent litho- 
graphed container — one 


dozen to each package. 


Send for Leaflet No. 18 


KOH-I-NOOR PENCIL CO., Inc. 


BLOOMSBURY, NEW JERSEY 
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WHILE IN 





SHOWING THE BEST IN MERCHANDISE 
in a modern, beautiful setting 


Some dealers comment on the beauty of the new show- 
All like 
the efficient method we have developed to serve you better 


rooms, others speak of its convenience features. 


in your buying. 
When you visit Chicago, visit us . . .a short taxi ride 
from your downtown hotel. You’ll be cordially welcomed 


and you'll enjoy your visit. 


eimgiit me mee AS 


the following outstanding quality lines for the stationer 
and office equipment dealer. 


G. J. Aigner Co., Chicago 7, Ill. 
Aico-Grip Tabbing, Indexes, 
Desk Pads 


Tec Pencil Co., Culver City, 
California 
Drawing, Sketching leads, color 
. leads 
Service Products, Chicago 16, III. 
Div. of Woodall Industries, Inc. 
Chair Mats, Clip Boards, Lette: 
Trays, Blackboards 


Zephyr-American Corp, New York 
City 


“Swivodex,”’ “‘Autodex’ 


Consolidated Wire Products Co., 
New York City 
Mercury Stapling Machines and 
Staples 


Spencer Rubber Products Co., 
Manchester, Conn. 
Rubber Bands 


Pratt & Austin Co., Holyoke, Mutual Stationers Supply Corp., 


Mass. New York City 
Fine Papeterie ““Centamatic’’ Paper Punches 
Pickett & Eckel, Inc., Chicago 3, Haldon Manufacturing Co., Los 
Ill. Angeles 
“Deci-Point” and ‘“Log-Log”’ “Magic Mailer” 
Slide Rules” = ‘ 
The Home-O-Nize Co., Muscatine, 
Central Can Co., Chicago 8, Il. Iowa 
Cash Boxes Card Files 


i) 
Clmer KRUMWIEDE and ASSOCIATES 


‘ae : . 
336 South Jefferson St Chicago 6 
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DR. LLEWELLYN E. BARNES 


The death of Dr. Llewellyn E. Barnes, 68, a Chicago 
physician since 1910, on July 23 recalled the role he 
played in the formation of the National Stationers 
Association. 

When Evan Johnson, for 34 years editor of OFFICE 
APPLIANCES and still a member of the staff as con- 
tributing editor, came to Chicago in 1900 from New 
York City to open a western publication office for the 
American Stationer (now merged with OFFICE APPLI- 
ANCES) he found Llewellyn E. Barnes of C. M. Barnes 
& Company sympathetic to the idea of an organiza- 
tion among the stationers in Chicago. Mr. Barnes was 
keenly impressed and volunteered his services to help 
in formation of the Chicago Stationers Association 





| two years later, in 1902. This same stationer, who later 


became Dr. L. Edwin Barnes, was the first secretary 
of the local group which sponsored the meeting in 
October, 1904, out of which came the National Station- 
ers Association. 
Surviving are his widow, Gladys, and a daughter, 
Mrs. Stanley Coyle. 
+ - 


R. C. MOORE 


Word of the untimely death of R. C. Moore, repre- 
sentative of Columbia Ribbon & Carbon Manufactur- 
ing Company, Inc., at Kansas City, Mo., on August 27, 
reaches this journal at press time. More details con- 
cerning the life of this well-Known secretary-treasurer 





THE LATE R. C. MOORE 


of the Midwest Travelers Club will be given in the 
October issue. 

Mr. Moore had been prominent in the activities of 
NSA, serving as vice-president and chairman of the 
field division and addressing the 1944 convention on 
the subject of “Hiring New Employees.” 


+ - +f 
ROGERIO GUERRA 
Rogerio Guerra, long identified with sales for the 
Esterbrook Pen Company, Camden, N. J., in South 
America, recently succumbed at Rio de Janeiro where 
for the past 20 years he was the president and man- 
aging director of Rogerio Guerra & Cia., Ltda. During 
the past 20 years he has built the Esterbrook distribu- 
tion throughout Brazil to a high point, states the 
Esterbrook Penscript, company publication. 
His son, Walter, will carry on for the Esterbrook 
organization. 
+t bt & 


SAMUEL G. WINCH 


Samuel G. Winch, prominent stationery store pro- 
prietor in San Jose, Calif., for many years, died August 
15 at the age of 89 following a long illness. 

Mr. Winch arrived in San Jose in 1906, and pur- 
chased the Hass Stationery Store on S. First St., 
operating it until 1921, when he sold it to his associate, 
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“Throughout the year, the finest of all rulers 


When you sell a “FALCON” you sell your customer a ruler 
with a tradition of leadership that’s over half a century old. 
Throughout those years, there has been increasing effort to 
make the best still better . . . to achieve even finer quality . 
and America’s jobbers and rodlens appreciate this effort. Today, 
customers of America’s top-flight stationers prefer “FALCON” to 
any other ruler. 


"falcon" Famous for Zuality the 2 World e 
AMERICAN MANUFACTURING COMPANY 


93 EDDY STREET * PROVIDENCE, R. |. 








WORLD‘S LARGEST MAKERS OF SCHOOL RULERS — OFFICE RULERS — ADVERTISING RULERS AND YARDSTICKS 
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A partial list of what will be seen at 


The 39th NEW YORK 


NATIONAL BUSINESS SHOW 


September 29 to October 4, Grand Central Palace, New York 


Accounting Systems and Equipment 
Adding and Calculating Machines 
Adding and Calculating Machine Stands 
Addressing Machines 

Analysis Machines 

Automatic Typewriters 

Banking Machines 

Billing Machines 

Binders and Binding Devices 

Blank Books 

Bookkeeping Machines 

Bookkeeping Systems 

Budget Systems 

Burglar Alarms 

Business Forms 

Calculating Machines 

Carbon Paper and Rolls 

Card Record Systems and Equipment 
Cash Registers 

Chairs 

Check Signers 

Check Writing Machines 

Clocks 

Collating Machines 

Communicating Systems and Equipment 
Composing Machines and Equipment 
Cost and Credit Systems 

Dentists and Doctors Systems 

Desks 

Dictating and Recording Machines 
Duplicating & Printing Machines & Supplies 
Electric Clocks—Desk and Wall 
Electric Time Systems 

Electric Typewriters 

Engineering Lettering Equipment 
Factory Forms and Systems 

Fare Registers 

Filing Cabinets, Devices and Supplies 
Fire Alarm Systems 

Furniture 

Hotel Posting Machines 

Index Systems and Supplies 

Ink Sets 

Inked Ribbons 

Inks, Duplicating and Writing 
Installment Account Posting Machines 
Insurance Accounting & Computing Machines 
Intercommunicating Systems 
Interpreter Systems 

Inventory Systems 

Job Cost Recording Systems 

Letter Sealing Machines 

Lettering Machines 

Lettering Systems and Equipment 
Loose Leaf Books, Binders, Ledgers & Forms 


Machine Posting Trays, Forms and Binders 
Mailing Room Equipment 

Material Control & Machine Loading Systems 
Metal Office Equipment 

Metered Mail 

Microfilm Systems, Equipment and Service 
Office Composing Machines 

Office Furniture 

Order and Invoice Systems 

Order Scheduling Systems 

Parts Production Control Systems 

Payroll Machines and Systems 

Photo Reproduction Equipment and Supplies 
Plant Broadcasters 

Portable Adding and Calculating Machines 
Posting Machines 

Posture Chairs 

Production Control Systems 

Production Scheduling Systems 

Public Utility Machines 

Purchasing Control & Purchase Order Systems 
Receiving Order Systems 

Record Systems and Equipment 
Recording Equipment 

Restaurant Systems and Equipment 
Retail Business Systems 

Ribbons and Carbon Papers 

Safes 

Safe Deposit Boxes 

Sales Analysis and Control Systems 
Scales 

Sealing Machines 

Sound Slidefilm Projectors 

Stands for Business Machines 

Stencils and Stencil Machines 

Stock Record Systems 

Storage and Transfer Cases 

Store Systems and Equipment 
Tabulating Machines 

Telephone Recording 

Telephone Service 

Test Scoring Machines 

Time Clocks and Locks 

Time Indicating Devices 

Time Recording Systems, Machines & Stamps 
Time Stamps (Electric and Manual) 

Tool Check and Inventory Systems 
Transcribing Machines and Methods 
Typewriters 

Typewriter Accounting Machines 
Typewriter Bookkeeping Machines 
Typewriter Ribbons and Carbon Paper 
Typewriter Stands 

Visible Filing Equipment 

Watchmen’s Clocks 


America’s Efficiency Exposition 


Since 1904 
e 


NATIONAL BUSINESS SHOW COMPANY, 30 Vesey St., New York 7, N. Y. 


Frank E. Tupper, President 


Telephone CO 7-1392 
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Guy E. Marshall. In 1932, Mr. Winch took over the 
store again, purchasing Mr. Marshall’s interest, and 
operated the business until failing health compelled 
retirement and he sold the business to W. S. Powell, 
present owner. 

Prior to his location in San Jose, Mr. Winch was 
engaged in the stationery business in Denver and 
Pueblo, Colo., and in Wichita, Kans. 


He was a native of Ohio, and is survived by a widow | 


and two sisters—LBM. 
+; + - 
W. D. CATON 

W. D. Caton, vice-president in charge of sales of the 
Standard Register Company, Dayton, Ohio, died July 
28 at the home of a daughter, Mrs. John Watson, 
Alexandria, Va., where he was visiting. His age was 54. 

The decedent was a former executive of the Ameri- 


iv - } 








THE LATE W. D. CATON: 


can Sales Book Company, Niagara Falls, N. Y., and 
served two terms as president of the Office Equipment 
Manufacturers Institute of America. He was a mem- 
ber of the industry committee of the War Production 


Board. 
+; + 
WILLIAM H. STAINTON 

William H. Stainton, 70, one of the pioneer stationers 
of Toronto, Ont., and president of Stainton & Evis, 
Ltd., wholesale and retail stationers, Adelaide St. W. 
near Bay St., that city, died recently in a local hospital. 
Mr. Stainton was stricken while vacationing in the 
Parry Sound district of northern Ontario, and was 
flown to Toronto. 

Born in Burnt River, Mr. Stainton was educated in 
Toronto. For 40 years he had been connected with 
Toronto stationery firms. He was a partner in the 
firm of Brown and Stainton before he founded Stain- 
ton & Evis, Ltd., about 1932. 

He was past master of Rehoboam Lodge, A.F. & A.M., 
was a member of the Revolver Club and formerly of 
the Anglers Club. He is survived by his widow, Grace 
Law Stainton; four sons, Richard, John, Donald and 
Theodore; two daughters, Mrs. Peter Thomas and 
Christine, and a sister, Miss Mary Stainton.—SJL. 


- it & 


WILLIAM MARCUS JUNE 

William Marcus June, 69, inventor of office appli- 
ances and systems, died recently in his home in Syra- 
cuse, N. Y. He established the June Office Equipment 
Company in Syracuse many years ago. 

After retiring in 1930, he later invented and per- 
fected the physician’s register system and a hospital 
bed index system which is used in many hospitals 
throughout the United States. 

He is survived by a daughter, a sister and a brother. 


—GET. 
+  - 
ALVIN S. PARTRIDGE 
Alvin S. Partridge, who founded the Seattle Rubber 
Stamp Company, manufacturers of stamps for the 
office supply trade, died recently at his home, 17855 
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TYPING ENERGY 





Prevents fatigue 

due to poor posture 
side reading 

eyestrain 


There’s no makeshift for a scientif- 
ically constructed Error-No. Error- 
No holds copy always at eye level. 
Your steno doesn’t have to strain 
her back, her neck, her eyes. Oper- 
ated with natural ease, Error-No 
converts her energy to faster, more 
efficient copying, keeps her happier 
on the job. 

Give Error-No a trial in your office. 
Watch transcribing efficiency step 
up on typewriters,adding machines 
and other office devices as well. 
Watch Error-No conserve time and 
energy throughout your office. 


} ile No ¢ 


LINE-BY-LINE 
COPYHOLDER 









Thousands of Firms Need 
Speedrite Checkwriters 
Providing absolute protection 
against forgery, Speedrite is a 
key to extra profits for dealers 
* everywhere. Inquire about the 


possibilities in your territory. 





SeeeeemwesTtrerR 7, W. Y 


ADDRESS: 40 MT. HOPE AVENUE 
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& COMPANY, inc. 


80 DUANE ST.NEW YORK 7,N_.Y. 


Wallingford Ave., Seattle, Wash., at the age of 78. 
Born in Minneapolis, Minn., Mr. Partridge came to 
Seattle shortly after the turn of the century and had 
for many years been in the rubber stamp business. 

Besides his widow, Mary E. Partridge, he leaves two 
daughters, Mrs. Myrtle Smith and Mrs. Edith Bishop 
of Seattle, Wash., and three sons, Arthur T. and Ray- 
mond E. Partridge of Seattle, and Robert S. Partridge 
of Los Angeles, Calif—CML. 


+ + + 


EDGAR W. STRICKLETT 


Edgar W. Stricklett, 43, manager of the office equip- 
ment department of the Duff and Repp Furniture 
Company, Kansas City, Mo., died August 17 at the 
Research Hospital. 

Before joining Duff and Repp three years ago, he 
was employed by Robert Keith’s, in Kansas City. 

He was born in Blair, Nebr., and moved to Kansas 
City from Blair eight years ago. 

Surviving are his widow, Mrs. Aileen Stricklett, and 
a son, Jimmy Stricklett, at home; his mother, Mrs. 
Iva Stricklett, Blair, Nebr.; and two brothers, Clark J. 
Strickett, Bellevue, Nebr., and Dale W. Stricklett, Blair, 
Nebr. Services and burial were held at Blair. 


> | © 
RAY CALDWELL MARTIN 


Ray Caldwell Martin, widely known in the wholesale 
| stationery business, died August 9 at his home in 
Syracuse, N. Y. A graduate of Fort Edward Collegiate 
Institute in 1889, he came to Syracuse and entered 
the wholesale stationery business with his uncle, 
George Lyons. In 1897, he entered the firm of Boorum 
& Pease Company, Brooklyn, N. Y., which he repre- 
sented until his death. 

Surviving are the widow, Mrs. Annah Lakin Martin: 
two daughters, Mrs. Richard J. Bostick and Mrs. 
Joseph A. Zimmerman; a sister, Mrs. W. E. Cary of 
Metuchen, N. J., and three grandsons. 

- - - 
HENRY G. FRANZ 
Henry G. Franz, 56, vice-president and production 
| manager of the Dobson-Evans School Supply Company, 
| Columbus, Ohio, died July 28 of a heart ailment. His 
| widow, Mrs. Louise Franz; a son, Robert Franz; and a 
sister, Mrs. Eleanor Kimbrel, Columbus, survive.—AK. 


| a 
ROYAL PORTABLE DIVISION APPOINTS THREE 


The portable division, Royal Typewriter Company, 
recently announced the appointment of George Wit- 
zell, John Hokenson and William Van Ittersum to field 
posts in a bid to return its corps of district repre- 
sentatives to pre-war strength. 

George Witzel, who covered the upstate New York 
and Philadelphia territories for Royal between 1937 
and 1942, has been assigned to Cleveland to work the 
eastern half of Ohio, western New York, and the 
northwestern portion of Pennsylvania. During the 





| war, Mr. Witzel,ewho has many years of experience in 


the wholesale merchandising of home appliances 
through dealers and department stores, was a methods 
engineer in the aircraft industry. 

John Hokenson, a graduate of the University of 
Minnesota, who commanded a mine sweeper for more 
than five years in the Navy and was a former type- 
writer salesman at Minneapolis, Minn., has been given 
portable headquarters at Minneapolis. He will travel 
through Minnesota, Iowa, North and South Dakotas 
and the greater part of Wisconsin. 

William R. Van Ittersum, a former assistant director 
of sales promotion and publicity for Crowley-Milner, 
Inc., Detroit, Mich., will use Detroit as headquarters 
to cover Michigan and portions of northern Indiana 
and Ohio. Van Ittersum served in the Army for four 
years as a cavalry officer and as a medical officer for 
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the Military Government in the ETO. 
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ACTUAL SIZE 


COMES 

. ATTRACTIVELY 
BOXED 

Adapted for use with all type- 

writers, including Electric 


Machines, except Noiseless and 
Underwood typewriters. 













e* 
ss 
coum + olay + counts seve \ 
Exciting dist olet _ sgh orose® for avers wil 
ond Ay be proces 
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THE BLUE ROBIN CORPORATION 


} h NEW YORK 1, N. Y. 


200 WEST 34th ST. 
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INDICATOR 
CARBON 


ATENT APPLIED FOR 


Yp, Tw... 98 DiPlems 


e INDICATES END OF LETTER 

e CLEAN TO HANDLE 

e CARBONS REMOVED QUICKLY 
@ EVERY OFFICE NEEDS IT 


WRITE FOR SAMPLES 


ETTER (~ARBONS 
efferWVWop/es 


v 


LLEN’S 
/waus 


i FARE or be - 
4 
weaae slid 
ALLEN & COMPANY 


Manufacturers 


CARBON PAPERS INKED RIBBONS 
11-15 Vandewater St., Dept. M, New York 7, N. Y. 




















governm ent 
Surplus 


SUBJECT TO PRIOR SALE 


BRAND NEW 
REMINGTON 
LINE-A-TIME 


UNITS 


IN ORIGINAL CARTONS 


12" SIZE SECRETARIAL MODEL—ORIGINAL PRICE $27.50 
OUR PRICE $14.00 EACH LIST 

12" SIZE—Original Price $27.50—OUR PRICE $14.00 EACH LIST 

16" SIZE—Original Price $30.00—OUR PRICE $19.50 EACH LIST 

30" SIZE—Original Price $39.60—OUR PRICE $25.00 EACH LIST 






a) 





GENEROUS DEALER DISCOUNTS—QUANTITY PRICES AVAILABLE 


INTERNATIONAL OFFICE APPLIANCES Inc. 


29-31 EAST 22ND ST. NEW YORK 10, N. Y. 
ORegon 4-6400 
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IMMEDIATE 


DELIVERY ! 
COLORS 
MAROON, TAN, GREEN 


MINIMUM ORDER 
OF SIX MATS 
F. 0. B. NEW YORK 


REGULAR 
DEALERS 
DISCOUNT 


EXTRA DISCOUNT * 
IN LARGE LOTS 











LIST PRICE $6.00 
LIST PRICE $9.00 


Size 36” x 48” 
Size 48” x 54” 











Many other office items available to dealers 


OFFICE FURNITURE WHOLESALE 


DISTRIBUTORS 
NEW YORK 4, N. Y. 


BOwling Green 9-8231 
FLORIDA REPRESENTATIVE 
H. |. BLANK, 1412 Southwest 8th St., Miami, Florida 





74 BROAD ST. 
















cAanouncin = 























TRANSCONTINENTAL - 


HIGHWAY MAP. ww 


of the 
UNITED STATES 


Indispensable to Traffic and 
Sales Personnel 


Write for Catalogue and Dealers Discounts 


AMERICAN MAP CO., INC. 


16 EAST 42nd ST., N. Y. 17, N. Y. © MU 2-7581 
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Greetings ae ee | / 


Convention time is here again. It affords us the 
opportunity to greet old friends and make new 
ones. It is also an opportune time to see and hear 
about new developments. 

We at Daco are particularly proud of the 
progress we have made in our 27th year of serv- 
ice to the stationery trade. Each new develop- 
ment has been made with but one thought in 
mind . . . better products and better service to 
you. 

We will be at the Stevens. If you have any 
filing supply problems or would just like to know 
more about Daco, we will be happy to talk with 
you. 

Won't you drop by and say “hello. 

Cordially yours, 


Edward S. Churnich, President 


Manufacturers of a complete line of filing supplies; 
index cards, card guides, vertical guides, file folders, 
ruled and printed card forms. 





DACO CARD & INDEX CO. 


9 Federal Court Boston, Mass. 











These Agate Paper Covered 


CARD INDEX BOXES 


With Lift-Off Cover 






1000 CARDS 
CAPACITY 


MEAN BUSINESS 


eA Rugged File Box Made of Heavy Binders’ Board 
e Fine Quality Agate Paper e All Edges Reinforced 
e Easily Adjustable Steel Follow-Block on Rod 

@ Sides Glued and Nailed 








NO. CARD SIZE PRICE 

350 3x5 LIST $1.30 EA 
460 4x6 “ 166. * 
580 5x8 = 206° * 
490 4x9 - 2.30:-..* 
690 6x9 = 230 * 


LIBERAL DEALER DISCOUNT 


Extra Discount on 12 Dozen Lots 


SIZES MAY BE ASSORTED 
ORDER NOW FOR PROMPT DELIVERY 


ARTISTIC DESK PAD & NOVELTY CO. 
2703 Bailey Ave. Bronx 63, N. Y. 
Kingsbridge 6-2100 














































FASTER 
OFFICE NUMBERING 


the FORCE Model 150 | 
AUTOMATIC NUMBERER | 


Numbering problems be- 
come simple with the pop- 
ular priced, self-inking, fully 
automatic FORCE Model 
150. It has consecutive-dupli- 
cate-repeat movements, and 
large, clear numerals, A 
graduated gauge plate makes 
it easy to place numbers 
accurately. 


Send for free catalog 
of the famous FORCE line of hand numbering 
a machines for every purpose. 





WM.A. FORCE G&G COMPANY 


INC ORPORATET 


216 NICHOLS AVENUE. BROOKLYN 8, NEW YORK, U.S.A 
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Don't Forget 


Stop in and see us 


OUR BOOTH NO. 125 


MIAMI 
SYSTEMS 


Corporation 


Robertson at 34th Ave. 
Cincinnati 9, Ohio 


For over 25 years, manufacturers of auto- 
graphic register forms for dealer distribution 
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Complate line 
— TWO OF EVERYTHING / 

}- 
Iv THE SOUTHWORTH * ALINE OF 
TYPEWRITER PAPERS YOU K.WILL 
finn ONE item TORIT ts. 


EVERY OFFICE REQUIREMENT. \ 


SOUTHWORTH 1S THE i 
COMPACT YET COMPLETE LINE, f 
GIVING MAX/MUM TURNO ee 

WITH A MINIMUM ee oon 


poll 8 


ath 

SOUTHWORTH ee 

SPRINGFIELD™. MASS. | 
Can. \..__ 

5799 MONRDE 





WEST 
CHICAGO OFFICE 




















TYPEWRITERS ATTACHED 


THE QUIET BASE WAY 


Permits Quiet Operation and Provides Security 





FITS ALL OFFICE 
TYPEWRITERS 


PATENTED 





TYPEWRITER BASE’ reduces noise by isolating machine vibra 


The new ‘QUIET 


} no } 
dr g t 


the office s adjustable for typing positior 


(QWET Bee 
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| tion in checking back-order lists. 


“OFFICE APPLIANCES” SURVEYS OKLAHOMA CITY 
(Continued from page 28) 


items the gap is almost closed. Any dealer who per- 
mits himself to become over-inventoried at today’s 
high prices on such items may have to cut prices 
below cost to redeem his stock investment before 


fall!” 
A number of dealers also advised the utmost cau- 
One dealer pointed 








GETS ATTENTION—This | is one a. the top attention- cella 

signs of the Southwest. The big wheel of the bicycle turns 

on the H. Dorsey Douglas sign as the “Chairman” peddles 
away. It is located on a busy street in Oklahoma City. 


out that such a check-up he had made the week be- 
fore revealed that but 25 per cent of the names on 
his list would accept delivery; and he had been con- 
fident that he possessed a 100 per cent list! 

(Next month—OFFICE APPLIANCES visits Denver) 


SS EEE 


JOSEPH PRITCHARD MAKES WESTERN TRIP 


Joseph W. Pritchard, president of Wells Furniture 
Company, Chicago, recently returned from an extend- 
ed trip to the west coast. Mr. Pritchard was a speaker 
at the National Office Machine Dealers Association 
convention in Sacramento, Calif., where his company 
was an exhibitor at the trade show. 

After the convention, Mr. Pritchard, together with 
Roger Lamber, Wells’ western representative, called 
upon the trade in San Francisco, Reno, Stockton, Port- 
land, Seattle, Tacoma, Oakland, Los Angeles, Berkeley, 
Fresno, Bakersfield and San Diego. 





82 AND STILL AT WORK—Although June 24 was just another 

work day to President H. W. Smith of L. C. Smith & Corona 

Typewriters, Inc., Syracuse, N. Y., his friends sent him many 

beautiful floral tributes to show that they remembered it 

was his eighty-second birthday. This picture is the first to 
be taken in Mr. Smith's new office. 
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=| Multiply your profits with a 














es | 

re | 

ed 
PRODUCTION of the remarkable 

= new Clary Adding Machine is in- 
creasing. We expect to complete 

si , 

es the first unit of our new plant in 

ng 

= approximately one month. Because 

ee of these developments, Clary now 

os offers a limited number of estab- 

on lished business machine dealers an 

~ exclusive Adding Machine Fran- 

) chise on a prompt delivery basis. 
CONSUMER ACCEPTANCE has 

re been spectacular. Sales volumes in 

er scattered markets have been high, 

nes showing that this machine has an 
unusual profit possibility. 

th 

ed 

. THE CLARY FRANCHISE carries 
with it a continuing program of 
advertising, merchandising and 

~e educational aids. This program is 
designed to help the dealer increase 
his profits. 





IT WILL PAY YOU to investigate the Clary Franchise now. Write = L. = =| Lagi 


today. All inquiries treated in utmost confidence. Address J. W. Adds  Subtracts e Multiplies 


Stallings, Sales Manager, Clary Multiplier Corporation, 1524 North 





Main Street, Los Angeles 12, California The World’s Fastest Adding Machine 
ner . _.. AND THE EASIEST TO USE 
na ' p : : , 
— The World’s Fastest Adding Machine 
it : IS ALSO THE EASIEST TO SELL 
to 
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onty Welch AUR-FLIGHT Crreulalon 


offer you these Exclusive Features! 








Now that customers are “shop- 
ping” more carefully... looking 
for better values, the exclusive 


features of Welch Air-Flight 


4bhik Circulators help you sell on the 
’ } spot... enjoy faster turn-over, 


greater, quicker profits. 


“Exclusive” Features to Put Your Sales Way Out Front: 


PLASTIC CONSTRUCTION. Provides 1/10 the weight of othe: 


( ; 
{4 materials. 


aD) 
LOUVER-RINGS. Only Welch Air-Flight Circulators have the patented 


ZL magic-like louver-rings that control and direct the flow of 
cooling air. 


BEAUTY OF DESIGN. The modern, clean-cut styling of Welch Air- 
Flight Circulators easily makes them “America’s Most 


Sa} Beautiful Fans 


VALUE. Only Welch Air-Flight Circulators give your customers, dollar 


—— 


CASS 


eo 


for dollar, this extra value. 


Visit our Booth 66 at the National Stationers 
Show. Let us explain how Welch Air-Flight 
Circulators are built to out-perform, out- 


<4 demonstrate, and out-sell competition. 


W. W. WELCH COMPANY 
GENERAL OFFICES CINCINNATI 2, OHIO 
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INSTALL STAMP VENDING MACHINES 
The U.S. Post Office Department recently placed with 
Commercial Controls Corporation, Rochester 2, N. Y., 
an initial order for coin-operated, automatic stamp- 
vending machines in the amount of $675,000.00. They 


will be installed at convenient spots in post office | 


lobbies to dispense commonly-used denominations of 
postage stamps. Thus post office patrons will be spared 








FIRST OF NEW POST OFFICE 
STAMP VENDING MACHINES 


the delay of standing in line during rush hours, and 
stamps may be purchased at any hour of the day or 
night and on Sundays and holidays, whether or not 
the stamp window is open. 

Inauguration of this convenience is part of the de- 
partment’s plan to constantly improve and expand its 
services to users. It is the result of many years of 
effort to obtain a stamp-vending device for satisfac- 
tory operation and adoption as postal equipment. De- 
velopment and perfection of the machine, meeting 
the specifications set up by the department and the 
exacting requirements of the U. S. Bureau of Stand- 
ards, was accomplished by Commercial Controls. 

The first machines will be placed with post offices in 
the larger cities but, since they will also be available 
commercially, it can be expected that soon they will 
be used everywhere—in department stores, hotels, 
apartment houses, business offices, banks, insurance 
companies and wherever else stamps are commonly 
sold as a service to patrons and employees. 

Heretofore vending machines have been used com- 
mercially which dispensed stamps at a profit. The 
Commercial Controls stamp-vending machine is the 
first one to issue them in various denominations at 
post office prices. It will vend five one-cent stamps 
for a nickel; two five-cent airmail stamps for a dime; 
or five three-cent stamps for a nickel and a dime. It 
is fully protected against operation by spurious coins 
and is rendered inoperative when the supply of stamps 
is exhausted. 

ee 
MONTPAS WITH PARK-SHERMAN 

W. F. Montpas, who for several years has traveled 
out of Chicago for Victor Safe’ & Equipment Com- 
pany, has joined the staff of Park-Sherman Comany, 
manufacturer of desk accessories, smokers articles, gift 
wares, and sporting goods. His territory will include 
Ohio, Indiana, Kentucky, Michigan, Illinois, Missouri, 
and Wisconsin. Mr. Montpas is an active member of 
the Great Lakes Travelers Club. 

———_—= > o—__——_ 

UTILITY SUPPLY OPENS NEW CHICAGO STORE 

Grand opening was held July 30 for a new station- 
ery store of the Utility Supply Company, Chicago. 

The store is located at 220 N. Michigan Ave. 
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HOW TO 


increase your store traffic 

increase social and business paper sales 
increase profits from writing paper 
get repeat business 


make selling easier 


If you come to the Convention seeking answers 


to questions like these, visit 


BOOTH 97 


NATIONAL STATIONERS CONVENTION 


¢ 


Eaton’s Fine Letter Papers 
—fashion leaders in social letter papers. 


Eaton’s Berkshire Typewriter Papers 
—a correct paper for every business need. 


T +, 
as ON's 


Eaton Paper Corp. i,j 
“trrep 


Pittsfield, Mass. 



















NEVER TARNISH 





Made of stainless spring steel, highly 
4 polished. Will not discolor paper. 
Easy to attach, relocate or remove, 
(© “4 but always stay put. Very thin, add 
practically no bulk. Used as classi- 

Nena fiers and reminders in files, indexes, % 
No. | No. 2 ledgers, etc. 12 colors and a type for 

Normal Tab every modern system. No. 2V—The New 


Medium Window Low Tab Signal 


OTHER PROFITABLE 
SPECIALTIES 


“Bull Dog” CLIPS ==> 
Tough spring steel clips for 
holding bunches of paper. 
cloth, samples, etc. Nickel 
plated. Five sizes. 





(Above) 
“Burro” INDEX TABS 


q—"Burro” PAPER CLIPS 


Fasteners for letters, enclosures, 
etc. Of thin spring steel heavily 
nickeled. Four sizes: 3 with 
non-slip tongue, one without. 
(Circulars and prices on all above 
items on request.) 


Detachable tabs for cards and 
ledgers. Patent tongue insures 
tirm grip. Supplied with alpha- 
bets, names of months and num- 
bers 1-31; also with blank in- 
serts. 


THE H. C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 
“ONE HUNDRED PERCENT DEALER PROTECTION 
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The Lux 


Fountain Pen Brush 
| 





WITH INSTANT-DRYING INK 


for Every Type of 
Lettering 













SHOW CARDS 
| LABELS—PRICE TAGS 
| PACKAGE MARKING 


Your — of Six ar ne Colors. 
LIST PRICE nplete LUX pe set sists of 
nk; One ene cag for Au ing bar 
_ ight egies es a — 


$495 ; i 
THE LUX COMPANY 





widths); One ink 
oz. “bottle Lux instan re dr ry’ ng 
el; One pai 

— oy - t — 


Six pen brush nibs (of rying 
oo rel and cap; One 11 








154 W. University Avenue St. Paul, Minn. 








— 








NEW 


BOSTON 
PENCIL 
SHARPENER 





The RANGER «a modern, double-bearing 


pencil sharpener—creating a totally new standard of sharpen- 
ing service. Some of its outstanding features are: solid steel 
cutters with 15 cutting edges @ point adjuster giving 
choice of points, semi-blunt, standard and fine @ guide for 
sharpening pencils of various thickness @ automatic stop, 
preventing waste @ double-bearing operation for extra-long 
life @ modern styling. 
Write Today for Information: 


|LOG}, | 


PENCIL SHARPENERS 


C. HOWARD HUNT PEN CO., Camden, N. J. 


Manufacturer 























MED: 
USED AND ACCLAY Thousands © 


“AMAZINGLY EASY”, Soy 







PHOTO COPY MACHINE 
makes 


EXACT ACTUAL SIZE 
COPIES of ANYTHING! 


Error-free e Time Saving 
Improve Your Business or Start 
a Business! Copy anything in 
seconds—models from 84” 
x 11 to 24” x 36”. An 
amazing process that even 
a child can master. Every 
business needs it, or start 
your own copying business. 
Write for handsome, illus- 
trated folder now. 
















Copy surface 814 "x 11° 
List only 27.50 
Trays and Dryers at Slight 


a Photograph 
yailable: Photogr 
vee “nd duplex paper for | 
discharge certificates. 


| 








Perpetual Guarantee 


GENERAL PHOTO 
PRODUCTS COMPANY 


Dept.OA 15 Summit Ave. 
Chatham, New Jersey 






NO DARK ROOM + NO CAMERA 
NO FILM © USED PROFESSIONALLY 
ALMOST INDESTRUGZIBLE 






Profitable Proposition to Alert Jobbers 
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NO BIGGER THAN YOUR PHONE AND JUST AS USEFUL 





A THOUSAND CARDS, 
EACH EASILY CHANGED, 
NONE EVER MORE THAN 
A FINGER-LENGTH AWAY. 
CAN'T GET LOST OR OUT 
OF ORDER. 

BOTH SIDES OF THE 
WHEELDEX CARD ARE 
VISIBLE, BOTH SIDES USE- 
FUL WITHOUT REMOVAL. 
SLOT-PUNCHED CARDS 
SLIPPED ON OR OFF AT 
WILL. MAY BE TYPED 
EASILY. 

A CLEVER STABILIZER 
HOLDS WHEELDEX AUTO- 
MATICALLY STEADY FOR 
HAND-FREE READING, 
YET PERMITS FREE SPIN- 
NING ROTATION. 


WHEELDEX 








THE 1000 CARD FILE 
OF A THOUSAND USES 


Only imagination limits office, club and home use of Wheeldex 
Cub. 

Send for FREE colorful, fully illustrated ‘‘Cub Use” 
and sample card. 

Handsome in red trimmed black plastic with bright chromed 
steel base, Wheeldex Cub is at home in all surroundings. 

RESULTS DELIGHT DEALERS and users of this ‘Fair Trade” 
product. Let us show you how to profit on Wheeldex Cub 
sales. 

’"WHEELDEX THE ORIGINAL” has been enthusiastically used 
throughout the U. S. for over 15 years. 


Wheeldex Mfg. Co., Inc. 


62 PARK ROW NEW YORK 7, N. Y. 


booklet 
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A NEW STATIONERY LINE 
sy TEC 


PRESENTED AT THE 


NATIONAL STATIONERS EXHIBIT 


NORMANDIE LOUNGE e BOOTH NO. 6 


PENCILS 


For Every Purpose 


LEADS 


For Every Use 


Featuring 


“MISTAKE MASTER” 
ERASERS 


TEC QUALITY PRODUCTS ARE TOPS 


Sold by Leading Suppliers Everywhere 
PRODUCTS OF THE 


TEC PENCIL CO., CULVER CITY, CALIF. 
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CLAR-0-TYPE CONTAINS 
The Right Combination 


Clarotype is a combination of active ingredients 
that clean typewriter type instantly, thoroughly, 
economically. It is non-inflammable. A national 
leader for 27 years. More than 4500 progressive 
dealers sell Clarotype profitably. Write for liberal 
discounts. Imprinted advertising supplied free. 
Order Clarotype from your jobber or direct from 


The Clarotype Company, Inc., 261 K Broadway, New York 7 









































Buy U.S.Savings Bonds 
REGULARLY 


eae YT 


| 
| Ask where you WORK 
| Ask where you BANK 














LOOSE 
LEAF 


Ticket Punch 
Users say— 


No. 2600—5” 








“Beautifully balanced” 
“‘Never tires the hand” 
“Cuts clean and neat” 
“So little effort required” 


And the trade knows that it’s 
BERNARD quality through 
and through—the kind of depend- 
able merchandise they like to sell. 


For complete catalogue 


of BERNARD stationery tools address 
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WM. SCHOLLHORN COMPANY 
3507 CHAPEL ST., NEW HAVEN 9, CONN. 
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Office Workers 
Love the Original 









Plastic Type 
Cleaner 





Because it's the mod- 
efficient, completely 

















ern, 
thorough type cleaner! 


@Easily applied...just a gentle tap 
on the keys and presto...it's clean! 

@Clean...does not stick to hands... 
odorless...will not soil clothing 
(no liquid to splash) 

@iInexpensive to use...longer lasting! 

@Sold by stationers throughout the 
country...used by business firms 


throughout the world! 
@Ask your stationer.. 


NORTA DISTRIBU 


.or write 
TING CO. 


N. 


rn 








For Immediate Delivery 


No. 2 METAL WASTE BASKETS, 
Green and Brown Finish 


IMITATION WALNUT LETTER TRAYS, 
Letter and Legal Size 


METAL BRASS TRAY SUPPORTS 


TICKET PUNCHES, 
V4" round hole and assorted designs 


CANVAS BINDERS, 
2”, 1%" and 1”, metal rings, 11x8'2 


LEDGER ating complete line, all rulings 
ORDER BOOKS, duplicating and triplicating 
AMBER SCRATCH PADS, all sizes 
PYRAMID PINS 

PAPER TRIMMERS, all sizes 

FAULTLESS PENCIL CLIPS 

STEEL-GRIP, Jr. and Sr. Clips 

FILES, stick and harp 


ARCHES, ARCH BOARDS and CLIP BOARDS, 
all sizes 






UNLIMITED QUANTITIES ON ALL LISTED ITEMS 


Complete Line of Wholesale Commercial 
Stationery Items 


WESTERN WHOLESALE STATIONERS, LTD. 


333 East Third Street Los Angeles 13, Calif. 









































LINE 


COPYHOLDER 


The Rite-Line All Metal Copyholder is portable, 





compact, efficient and attractive. Dealers ¢ 15 
and stationers find it a ready seller at +15 


Price includes 10" eye guide. Tax extra. 
Extra for 15” extension eye guide 1.10 
Extra for 20” extension eye guide 1.25 

Write for Full Particulars 
INC. 


RITE-LINE SALES COMPANY, 


1S Maiden Lane, New York 7, N. Y. @ 407 So. Dearborn St., Chicago 5S, Ill. 














A Demand Item 


a POPULAR 
‘ | = PRICE 


Liberal 
Profit 






a 


DSTALSCAL 


ACCURATE PARTS MANUFACTURING CO. 
CLEVELAND 6, OHIO 


ALL Metal—Completely 
adjustable and long life — 
Cantilever type spring for 
accuracy. Weighs up to 
12 oz. New air-mail rates. 
Colors: green, red, and 
ivory. Ideal for office and 
home. Write for full de- 
scription and price. 


$-47-2 
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MEET ME AT THE 
SPENCER BOOTH 
IN CHICAGO, 














I'll HOP 
A PLANE, 
SNAP-IT! 












WE'LL HAVE GIFTS 
FOR THE LADIES TOO! 

















CARRY 
ALL 


L PORTABLE TYPEWRITER 


Carrying Cite 


It's here at last! 


A universal Carrying Case designed to hold any make 
or model portable typewriter! 

The TACCO holder permits instant insertion and re- 
moval of any portable typewriter. 

CASH IN ON YOUR USED PORTABLE TYPE- 
WRITERS! Replace old, worn cases with brand-new 
TACCO Carrying Cases. 

A Money Maker on Portable Repairs. 


$9.75 EACH LIST 


enerous Dealer Discount 
F.0.8. N.Y.C. Minimum Order 3 Cases 











For Information, Phone or Write 


TYPEWRITER ACCESSORIES CO. 


Manufacturers & Distributors 
157 Livingston St., Brooklyn 2, N. Y. 
TRiangle 5-0469-7066 


TACCO Carrying Case in black 
leatherette, complete with holder. ——» 


















1|AWATH 


A TYPEWRITER PAPERS 
e o 








ee 
\* MANIFOLD PAPERS 





Are Recognized 


| Standard for 
|» AIR MAIL PAPER 
over 30 years 

_* MANILAS 


t 


* BONDS 


Consistently high quality 


...Up-to-the-minute packag- 

| © ONIONSKINS 
ing...a profit-and-prestige | 
line you'll sell with pride. * MIMEOGRAPH PAPERS 
Inquire about our Franchise + ENVELOPES 
Sales Plan—the short cut | 


to bigger and better sales. 


PAPER PRODUCTS CO., INC. 


409-411-413 PEARL ST., NEW YORK 7 


Si eemersiee 





4 
i 
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|e MANUSCRIPT COVERS © 


Fa : oe | 706 JAMAICA AVENUE 







LEADER AMONG 
POPULAR-PRICED 
NUMBERING 
MACHINES 


Over a million in use in all parts 
of the world! Accurate, reliable, 
easy to handle. 3 movements: 
consecutive, duplicate, and repeat. 
Triplicate and quadruplicate may 
be substituted for duplicate at no 
extra charge. Choice of 4 styles 
of figures. Unconditionally guar- 
anteed. Roberts No. 49 is THE 
number to feature as a popular 
machine at a popular price! 


IMMEDIATE DELIVERIES 


Western ASSOCIATED STATIONERS SUPPLY CO. 
Distributor! 229 South Jefferson Street, Chicago 6, Illinois 


ROBERTS NUMBERING MACHINE CO. 


BROOKLYN 8, NEW YORK 


pono 
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The “MITE” Postal Scale 


One Pound Capacity 


$9 50 


$2.75 
On West Coast 


Size 
24x4gxa” 








POPULAR SINCE 1936 


The “MITE” is the Postal Scale All Dealers should 
have —_STURDY —ACCURATE—SENSITIVE— 
The “MITE” is a Quality Product That Wins 
Friends and Stays Sold. Best Known Jobbers 
Handle The “MITE.” 


Order from your Jobber or 


B-T COMPANY INC. 


277 E. Erie St. Milwaukee 2, Wisconsin 








THE NEW...IMPROVED! 





“EVEREADY” te” DUPLICATOR 


A Modern Hectograph in Sheet Form 


e 3G elation she 9” x 13” each attached to sturdy all aluminum, 


rust proof, wé = proof base. Fully protected against dust and 
injury io heavy impregnated cover and gold embossed 
leatherette 

e Rubber suction feet hold duplicator firmly to desk or table top, 
allowing operator free use of both hands. 

® Each sheet capable of producing over a hundred copies. Worn 
out sheets easily replaced. 

® The usual hectograph process is employed—simply press original 
on the sheet by hand. 

e Sheets need not be washed after use; they clear themselves 
within 48 hour 
An ideal low- od - licator essential to practically any busines 

| 


irm of mc oe srate scale. 


Also manufacturers of Hectographis Hi Test 
refills and metal tray Gelatin Duplicators. 


For DOMESTIC and EXPORT a 
Send for NEW CATALOG ‘ 


HECTOGRAPHIA CORP. 


Manufacturers 
110 WEST 17th STREET NEW YORK WW, UN. ¥. 


















ADDING MACHINE CAN’T 
MAKE A MISTAKE? 


= 
— 


ADDING MACHINE PAYS 
YOU A LONG PROFIT? 


= 
x— 


ADDING MACHINE SELLS 
AND WE DO MEAN SELLS 


Y 











x=— 





IT’S THES 


ae 


PORTABLE ADDING MACHINE 











You'll find that your customers just can't leave it 


ew , 

Special N alone. Thot's why we're so often told that the Light- 
DISPLAYS ning “‘sells itself."’ This Desk Model Portable adds 

They're free and subtracts as easily as dialing a telephone. It's 

the most colorful . ‘ 

customer - stopping simple to use and easy to demonstrate. Built to take 

disploys you've constant use, it's every inch a man's machine ond 

ever seen Write fo 

h dividvel fully guaranteed for one year. Write for details, and 


' e ina: 
Displays fer your life-size color photo of the Lightning Adding Machine 





IMMEDIATE DELIVERY 
LIGHTNING ADDING MACHINE CO., INC. 


543 So. Spring St., Los Angeles 13, California 
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Kegatrite 


STENCILS 
CARBON PAPERS 
TYPEWRITER RIBBONS 
ADDING MACHINE RIBBONS 
BOOKKEEPING MACHINE RIBBONS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 





REVIVO PLATEN RESTORER AND TYPE CLEANER 


With the acceleration in new typewriter production, 
im trade-ins will become available in increasing num- 


bers. List your needs with us now. 


j REGAL TYPEWRITER CO., INC. 


200 Hudson St., New York 13, N. Y. 
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pf 100/ 
(100) FILING EFFICIENCY.. 
N DIV-DEX 
) ee een 

—— DIV-I-DEX a 
UNITS sae 
ARE CONSTRUCTED OF RIG furneG Tenet 

ELECTRICALLY WELDED STEEL. 

WILL OUTLAST ANY FILE CABINET oAve 

THE OLD METHOD OF FILING SAVE 

fanny mcr wees 

10% 

. . THE DIV-1-DEX METHOO OF FILING 
quick-drying eee FORLOERS S'ANO MEATLY UPRIGHT INDE PLAY WML 
smudge-proof ——— 

... you'll ANYHOW get sharp, al 
clean impressions with this py tee een ae VISIBILITY 
famous wood block Pad and Soe ee sn 
remarkable ink! No lint, no 

goo. 100% fast-drying clarity 
despite muggiest weather! 


















FULTON 


SPECIALTY CO. | 
100 FIFTH AV..N. Y. 10.N. CEL-U-DEX CORPORATION 


FACTORY AT = | 
a neta 9. teal ee i: MAIN ST. BROOKLYN 1, N. Y. 

















HOUSEHOLD NECESSITY FOR VALUABLE PAPERS 











Why the 


PROTECTO 


Fire-Resistant 


SECURITY BOX ( 


offers more and better protection for 
your valuable papers 
BE SAFE RATHER THAN SORRY 


OO _ SLIGHTLY HIGHER 
59 LIST ST 


IN WE 


7 REASONS  \ 2 iecesed Hendie. 


3. Two Complete Steel 


Walls. 


. Size Suitable for All 


Standard Business 
Papers. Fits in Bu- 
reau or Dresser 
Drawer. 


. Extra Protective Lip 


Under Hinge. 


. Quarter Inch Treated 


Asbestos Insulation 


. No. Metal Contact 


between Outside 
and Inside Walls. 


Inside Dimensions 81/2 x 1212 x 31%. Weight 1014 Ibs. 
Colors—Office Green, Office Gray and Maroon. 











SEND A TRIAL ORDER TODAY 


TC BISON DISTRIBUTING CO. 


1202 HERTEL AVE. BUFFALO 16, N. Y. 








CARDINELL CORPORATION - 


VISIT US AT BOOTH NO. 68, HOTEL STEVENS N.S.A.C. 
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=] TEL-E-DEX E'| ysep and SERVICEABLE 


"The Aristecral of AU | | 
FINGER TIP CONTROL | OFFICE FURNITURE | 


WITH THE 
POP UP PENCIL for Dealers and Retailers | 


4 MODELS - 9 COLORS - METAL TOP 70,000 SQUARE FEET | 
DEVOTED DISPLAY AND SERVICE 


DESKS: single pedestal, double pedestal, drop center 
flat tops, oak, walnut, mahogany—also limited quantity 
of steel desks. 

TABLES: 36 to 72 inch, detachable legs, walnut, oak— | 








some steel tables. 

BOOKCASES. LETTER TRAYS. WASTE BASKETS. 
SWIVEL CHAIRS: some Bank of England available. 

FILE CABINETS: four drawer legal, letter, wood and steel, 
some full suspension; document file cabinets, card files. 
TORCHIERE LAMPS: 3 way switch—and other miscel- 
laneous office equipment of every type. 

We offer to the office furniture trade good, usab!e and 
serviceable equipment, ready for immediate sale; prices 
are right for resale at a good profit. Prices include crat- 
ing of small lots, f. o. b. Washington, D. C. 

NEW FOLDING CHAIRS: wood and steel—also tubular 
steel. TABLET ARM CHAIRS. 


IMMEDIATE SHIPMENT 


FINCH & McCULLOUCH MANHATTAN 
SD cghen s tierce || OFFICE EQUIPMENT CO. 


REG. U. S. PAT. OFF. | MAURICE KRESSIN, General Mgr. 


AURORA, ILLINOIS 639 New York Ave. N.W. Washington 1, D. C. 
“MANUFACTURERS OF QUALITY SINCE 1903” a ae a 
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MODELS 



































DAY by DAY! 


SUPERDEX vi; 





Yes, day by day WARSHAW Colored roll 
7 PASTEL sfeala h 
COLORS abels journey to dealers throughout the land. 
7 Dealers everywhere find them a reliable, 

BUFF profitable, salable article and unhesitatingly 

GREEN recommend them. | 

PINK if f y h 
CANARY Uniform perforations and smooth, even 

MANILA gumming are assured because they are made 

BLUE on fully automatic machinery. 

WHITE 

ORDER A SUPPLY TODAY! 














for accountants, architects and other itinerant 
users .. . and for occasional users because the 
last drop is fresh as the first . . . Grippit for 
everybody who wants the finest non-staining, 
non-wrinkling paper cement money can buy. 30¢. 





THE WARSHAW MFG. CO., INC. 

1 MAIN STREET, BROOKLYN 1, N. Y. Western States: R. L. Smith, 604 Mission St., San Francisco 5 

GUIDES INDEX CARDS FOLDERS Canada: McFARLANE SON & HODGSON (LTD), Montreal 
PROTEX STICKONS MENDING TAPE GUMMED INDEX TABS 


2 2 I 8 HARRIMAN-WELTS, INC., HAVERHILL, MASS. 
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TO OPEN RITE-HITE “SURPRISE PACKAGE” 

“Surprise package” will be the keynote for booth 
display of Dependable Manufacturing Company, 
Omaha, Nebr., at the National Stationers Association 
Convention in Chicago. According to Ernest Frisell, 
president, he will not only have on display his regular 
line of Rite-Hite stools and chairs, but will also open 
a “surprise package.” “This,” says Mr. Frisell, “is the 
result of several years of laboratory work to bring to 
the trade a stool and chair that is not only entirely 
new in features but which also will be one of the best 
sellers.” 

In addition to the “surprise package” and new ideas 
in Rite-Hite stools and chairs, the Dependable Manu- 
facturing Company will also feature a “profit month 
plan” for use by all dealers. “This plan is so important 
to dealers and to us,” claims President Frisell, “that 
I am bringing to the convention the head of my ad- 
vertising agency to explain the plan to all who are 
interested. Our opinion is that we’ve all got to get 
back to selling, and this plan is devised to help dealers 
do just that.” 


od sigma. aed 

JOBBER REPORT DEMAND FOR NEW FINISH 

Jobbers in the office equipment trade are reporting 
an increasing demand from retail stores for the new 
water-clear, liquid plastic finish that home-makers are 
using to protect painted or varnished floors, linoleum, 
walls or furniture with a brilliant, durable coating. 

Perfected during the war by the Reyam Plastic 
Products Company of Chicago, the new finish is im- 
pervious to heat, cold, moisture, alcohol, alkalis and 
most chemicals, according to F. D. Mayer, president 
of the company. 

In stores the plastic can be used to protect fixtures, 
counters, floors, walls, linoleum, radiators and equip- 
ment. In offices the coating can be employed to pro- 
tect machinery, motors and rubber surfaces. It serves 
as an anti-rust and paint preserver. 

————_ 





A COLLECTOR’S ITEM—Deane Banta (right) accepts a new 
Underwood portable typewriter from (left to right) A. G. 
Walsh, manager of Oakland, Calif., office of Underwood 
Corp., R. W. McCallister of The Typewriter Doctors, Oakland, 
and J. D. Park, Underwood portable representative. The 
machine is an even exchange for the first standard keyboard 
Underwood portable made, serial number 4Bl. This machine 
was presented to Miss Fay Lamphier in 1925 when she was 
crowned Miss America. For some unknown reason, the 
machine showed up in Oakland and Mr. Banta purchased 
it from a friend for $15.00. He later took it to The Typewriter 
Doctors and it was discovered to be a “collector's item.” 
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; SEE THE NEW 
Serltte 
XMAS FOLDER 


MEMO 10: Al Dealers 
Interested in greater profits? 
Write for our price list and 
damples! 

Sincerely, Bill ‘ 









The comprehensive ‘'U. S. Line" includes inked ribbons for 
all machines and carbon papers for all purposes. 

Your inquiry will bring full details regarding our liberal 
dealer discount. No obligation, of course. 


FOR DOMESTIC & EXPORT TRADE 


General Offices & Plant 


U. S. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY STREET 
PHILA. 6, PENNA. 
Established 1895 








dead 
oy ety 


Here is on ‘‘out of this world” pen 
set. . . priced right down-to-earth 
fer quick-as-o-flash selling... Made 
of Serolite plastic that looks... feels 
~like block marble . . . The pen is 
gvoranteed with pen point made of 
special alley for smoother writing (14 
Karat Geld point at slightly higher 
price) . . . swivel-type funnel gives 
smort looking protection 


«looks like @ let more 
+-.priced te reteil ot about $149 










11 White Sr., 
New York 13, N.Y. 
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\-~~ PLYMOUTH RUBBER COMPANY, INC. 
FOUNDED 1896 The Largest Rubberizers of Cloth in the World CANTON, MASS. 


LOOLTE -LF AF 





FOR ALMOST FIFTY YEARS 


a DEPEN DABBLE 


‘“Acco-Bound Papers are Safe Papers” SOURCE OF SUPPLY 


All papers of im portance e For nearly 50 years, the C. E. Sheppard 
Pp y PP 
Co. has been one continuing organization 








should be bound with 
under one unchanging management ren- 


‘N dering prompt, efficient, dependable serv- 
ice on Loose-Leaf equipment and supplies 
‘yt for all business purposes. 
Paper Fasteners N Here is stability with progress. Dealers 


handling Cesco Products have every ad- 


the standard of quality \ vantage —A complete up-to-date line, 
with many exclusive features. Catalogs 


and dealer proposition on request. 
() THE C. E. SHEPPARD CO. 
4407 21st Street 


Long Island City I, N. Y. 
Aceo Products, Ine. : ‘ 


Ogdensburg, N. Y. 
In Canada: Acco Canadian Co. LTD., Toronto 
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ALL-STEEL EQUIPMENT 
and 
CRAMER POSTURE CHAIRS 


MOVED TO TOP POSITION 


WITH THE DEALERS 
* 
“There's a Reason” 


Inspect these Lines at the Convention 
A.S.E. Booth 65 ¢ Cramer Booth 98 


GEORGE S. LONG & SONS, Mfrs. Agents 
CINCINNATI 13, OHIO 














DEALERS 
WANTED 


America’s Lowest Prices 


Letterheads 
Envelopes 
Business Cards 


Free Proof—Free Die 


Letterhead Engraving Sample Book mailed for deposit of $1.00 which is 
refunded after receiving $10.00 net of engraving or return of sample book. 


NATIONAL ENGRAVING COMPANY 


BIRMINGHAM 5, ALABAMA 











HEAVY DUTY 


did you say? Then your 
answer is the sturdy 
ACME No. 1 


| 
| 
| 
| 
| 
| 
| 
| 
| HEAVY DUTY Hand Stapler 
| 
| 
| 
| 
| 
| 
| 
| 
| 


Ideal for fastening voluminous correspondence, 





sample swatches of paper, leather and fabric, for 
stapling of catalogs, programs, etc. Adjustable Full details 
guide for accuracy. ACME No. 1 can handle three in our 
leg lengths: 4%, 5/16 and %” without mechanical Silverstreak 
change and can be especially equipped to take %”. Folder. 


ACME STAPLE CO. 


1648 Haddon Ave. Camden, N. J. 
ALSO MFR. ACME NO. 2—SURESHOT—SIMPLEX — MIDGET 














LEATHER 
MAIL 








FREE DESCRIPTIVE 
CIRCULAR ... \ 
CANVAS PRODUCTS CO. 
Corner Marquette 
& McWilliams Sts. = 
FOND DU LAC, wiIS. ak 
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REPEAT SALES 
KEEP COMING 


Users of Nev-R-Kurl carbon 
paper find its claims for 
superiority unexaggerated. 
That's why they keep com- 
ing back for more. Buyers 
who discover Nev-R-Kurl's 
handling ease, longer life 





> eS 

4iven con and over-all economy are 
Nev-R-Kurl customers for 
good. 


Nev-R-Kurl is plastic backed 


Typists like it because it has more body, is easier 
to handle, and because it won't curl, tree, wrinkle 
or smudge. Office managers like it because of its 
economy in producing up to 50% more clean, 
sharp copies per sheet. Equally superior in billing 
and bookkeeping machines. 


J ee ee en ee 


PROCESS CO., INC. 


192 MILL ST, ROCHESTER 4. N.Y 


TYPEWRITER CLEAR-PRENT 

















RIBBON WOOD STAMP PADS 





N. B.--Time 
Saved 


pay ) i\ / 


TUBULAR CoIN WRAPPERS 


Stationers! It's your Line—Exclusively! 








“Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pi-ate your 
customers and cash in on your missionary 
work. 


Write for liberal discounts and sales help on: 


Coin Wrappers Lead Seals 

Bill Straps Seal Presses 

Coin Bags Teller’s Moisteners 

Currency Bags Manual Coin Counters 

Draw String Bags Currency Racks 

a Clasp Bags Wrapper Cabinets 
Night popeaery, Bags Sor Trays 

Linen Shipping Tags Coin Storage Trays 


Downey Change Trays 








THE C. L. DOWNEY CO. HANNIBAL, MO. 
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QUALITY forms... distinet SAVINGS 
Form SSIB 
Federal and State 
e 
W-4 Forms 


on 4 x 6 eards 
G 
Kraft W-2 
Window Envelopes 
CONSOLIDATED BUSINESS SYSTEMS, Inc. e 
30 Vesey Street <7 27, Ce Ole s ae E-Z Dial Tax Finder 


All types of continuous Redifixt |-time carbon sets made on latest ROTARY EQUIPMENT. 












RediF ixt 


































FOR THE FIRST TIME ~ ’ 
STATIONERY STORES CAN NOW SELL maar on moana 
GENERAL MOTORS, CHRYSLER AND FORD Large manufacturer of internationally distrib- 


uted Business Systems and Equipment has unusual 
ACCOUNTING SYSTEMS opportunities for exclusive national distributors on 

guaranteed territorial contract arrangement. High 

Used by General Motors, Chrysler, Ford and commissions. Drawing account while in training. 
. Business Machine and Systems Form men ideally 

Many other Automobile Dealers qualified. New York group conference now being 


200 EXCLUSIVE AGENCIES FROM COAST TO COAST arranged. If you wish to attend, outline your quali- 
FORMS EXHIBITED AT NSA CONVENTION AT CHICAGO fications and we will notify you time and place of 








i cre meeting. 
Lewis N. Pemberton Printing Company Box No. X-348 
Manufacturers & Distributors Care Office Appliances, 100 East 42nd St., 
719 W. Olympic Blvd. Los Angeles 15, Calif. Room 1023, New York 17, N. Y. 
PARRA 
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A Snappy Salesman 


























SPECIAL Changeable Letter :: 
; Bulletin and + of fifty years ago looked like this. To- 
BLur os L ATE M B .— + day he has doffed the checks, the high 
P Coie a 25 hat and the walrus mustache, but he 
or all purposes =: still depends upon his 
TO DAY —r WARE 
FRESH ROAST HAM Send for illustrated + Beach’s . ; 
RED CABBAGE # literature showing :: 66 9 ih 
TEE MTLOR IEE) large variety of uses. Common Sense y 


APPLE SAUCE | | Expense Book 
BREAD [Rr ROLLS & BUTTER) ACME :: to give him a quick, accurate record of 
DESSERT # Bulletin Board Corp. his traveling expenses. 


COFFEE TEA OR MILK 37 East 12th St, BEACH PUBLISHING CO. 
35¢ I New York 3, N. Y. 7338 Woodward Ave., Detroit 2 

















The Last 
Word in 
Desk Files 


' FILO 


Sturdy. This file will 


DON’T PASS UP THAT ORDER [imgtetmae® 













BANK PASSBOOKS 

POCKET CHECK CASES 

3-ON CHECK BINDERS 

CREDIT PAYMENT BOOKS 

TAB - CUT LEDGER CARDS 

MACHINE POSTING BOOKS 

THUMB - CUT PASSBOOK ENVELOPES 


We make them all... for the TRIDE ONLY 


ATIONAL PASSBOOK & SUPPLY CO. Weber Office Specialty Co. 


1328 W. 6th St. Los Angeles 14, Calif. 


interest you. Get par- 





tieulars today. List 


Finger tip adiustment. No screws. 
rods. Efficient. {ttractive. files. 


$7.95. Proper discounts. 


+ + + >t + > 


Minimum shipment 3 


112 Hamilton Avenue Cleveland 14, Ohio 
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$5,000 IN SALES 


FROM ONE AD 


This dealer has learned that inasmuch as nobody wants to do 
without a phone—they also don't want to do without a device 
that gives added value to the phone. 


| That’s the Hush-A-Phone 


1. Safeguards privacy. 
2. Prevents phone talk annoyance. 
3. Improves phone hearing in noisy 
places. 
, Above dealer's name on request; also 
‘ copy "Who buys and Why" and cata- 
log; and Dealer proposition. 


Hush-A-Phone Corp., 43 W. 16th St, N.Y.C. 11 














L 
mn 


DAYTON STENCIL 
WORKS CO. "cris" 





IMMEDIATE DELIVERY 


><? -_-- 
First grade blue canvas . . . Black imitation leather corners 


Metal hinge. Also full black imitation leather. 
SIZE 9144” x 11%,” LIST $3.50 EACH 
all other sizes also carried in stock 


RING BINDERS 


Finest quality black flexible imitation leather with 3 rings. 
SIZE 11” x 812” 1” capacity LIST $2.30 EACH 
all capacities and sizes also carried in stock 


SPECIAL BINDERS 


We offer very prompt delivery on all special manufactures. 


USUAL DEALER DISCOUNTS 


CONSOLIDATED LOOSE LEAF INC. 


""Manufacturers to the Trade' 
536 PEARL ST., NEW YORK 7, N. Y. COrtiandt 7-9688 


NEXEXXXAEXXAXXXXXXXAAIXAXIXAXAKIKXXIIIIIX 


PRINTERS 


You can DOUBLE or TRIPLE your volume of busi 


ness by selling stationery and office specialties to your 





customers. We supply all necessary advertising mat 
ter. Send for Price List. Full details and a richly 
illustrated 100-page catalogue describing many un- 
usual items will be sent upon receipt of 25 cents 
(coin or stamps) to cover part of our cost of printing 
and postage. 


“THE HOUSE OF 1001 OFFICE SPECIALTIES” 
47 Pengad Bldg. Bayonne 23, N. J. 


DSS SS SSS OOOO FF FO OO HOOF HOO OOO 4 
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Visible Record 


Any Record € 
my Sales Quick 500 Cards $345 
Stock Flexible 6x4 inch 






Credit Portable 
Cost Saves Time Complete 


Use Handifax Cards only. Join together. 
z 2 File sheets of Cards on edge like paper in 
7 correspondence folders. Visible Facts In- 
'. spire Profitable Acts. Use half-inch Visible 

Margin for Indexing—Color Signaling— 

Visible Tabulation of vital information. 
oo 4 Ten years national use. 500 Cards one side 
beste ee ) Blank, one side Ruled: 6x4 in., $3.45; 8x4 
=a 5 | in., $4.40; 10x4 in., $5.30. Order now. Send 
no money. Satisfaction guaranteed. 

Write for Catalog 


a 
Handifax 2:54: st.Lous 


AA MARTENS 
’ TYPE CLEANER 





Sheets of Cards 

















THE 
PERFECT FLUID 
AND NEW 
PATENTED 
APPLICATOR 
‘aeons Request aii and 
naw yout ciry full details on your 
lens letterhead 
3 


THE MARTENS TYPE CLEANER CO. 
DIAMOND POINT 2, N. Y. 








Stenographers report :— 
"Delightfully soft’ 
“Amazingly fast’ 
“Wonderful action’ 
“Always clean” 
DEALERS ENJOY selling these 
exceptionally satisfactory typewriter keys. They are good 
will builders. Write for information. 


SPEED KEY CORPORATION 


334 COLUMBUS PLACE BROOKLYN 33, NEW YORK 














SEE THE NEW ELECTRONIC 


Lreculone 


INTERCOMMUNICATION AND SOUND 
SYSTEMS 


Booths: 237 and 238 
NATIONAL BUSINESS SHOW 


GRAND CENTRAL PALACE, N. Y. 
September 29 to October 4, 1947 





EXECUTONE INC., 415 Lexington Ave., New York 17 
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Meier's V.P.D. Magazine Covers 
and Book Covers are real beauties. 
Made of heavy gauge transparent 
plastic with smart blue imitation 
leather bindings reinforced with 
metal corners. They fit all usual 
sizes of magazines and books. 





e Complete MEIER'S y p 


¢ Transparent Plastic Products 
° 


Meier's V.P.D. Transparent Plas- 
tic Factory Sheet Holder. Keeps 
blueprints, instruction sheets, job 
tickets safe from grease and 
mutilation. 





The finest ring-book transparent 
plastic envelope on the market. 
Thermo-Welded three edges to 
eliminate all stitching and bind- 
ing. Visibly Protects and Dis- 
plays contents without bulking up 
the ring book. Available in all 
sizes. Write for details. 








\ 


All-Plastic Transparent Folders 
for Ring Books in 8 sizes. Plain 
or doubly reinforced by an extra 
wide transparent flap that really 
locks in contents. 


-D. Ling 


Large Size 14x41 Meier's V.P.D. 
Multo-Ring Presentation Book. 
Takes photographs, advertise- 
ments up to Life and Esquire 
page size. Cover is gold embossed 
simulated leather over heavy 
padded boards. Of course, other 
books from 8x5 up. 
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For Character of Line—Precision of Performance = 
Control and Facility of Use — 
Outstanding Artists and Illustrators Choose 


LiGGINS AMERICAN DRAWING Ini 





THE INTERNATIONAL 
STANDARD 
OF EXCELLENCE 








This HIGGINS DISPLAY will Pay and Pay ° 


Place it on your counter—in your window—let it go to work for you, ® 


selling HIGGINS Inks and related items. Here you will have the same 


























famous illustrations your customers see in HIGGINS consumer adver- ° 
tun Shy ae Ga ths Gea of tooenee ons tising—beautifully reproduced and framed in a 14" x 22" colored , 
a border. Display includes 4 different pictures. Yours for the asking. 
ASK (OR & BE COLOR Cae ° . Write— ® 
HIGGINS : 271 NINTH STREET ‘a 
INh CO., INC. Brook yn 15, N. Y. 
* 7 * > 2 7 





Copy-RIGHT COPY HOLDER IS THE ONLY DIFFERENCE 
RN on? ii &, 








NOW, You too can 
say goodbye to 
TEDIOUS, NERVE- 
WRACKING, TIME- 
CONSUMING typing 
methods. 











Use of Copy-RIGHT 
Copy Holder permits 
Typists to RELAX... 
compels correct pos- 
ture, points out ex- 
act reading line, one 
line at a time. 





| SAVES: EYES ...EFFORT ... ERRORS 
| And Up To 50% In Typing Time According To Leading Users 
You'll be amazed at the remarkable increase in Employee morale with Copy-RIGHT. Neater 


i work and more words-per-minute too, offsets small cost in a few weeks. Let Copy-RIGHT 











on Bon co-operate with your Stenographer-Typists . . . for more and better work, in less time. 
emboused We don't ask you to BELIEVE until you SEE the results in your own office . . . so get a 
wall : Copy-RIGHT on trial today — no obligation, no risk.  emaestentpninas me pty 0 eet ee naa mr og 
Consult your Dealer or mail Coupon now. s Copy-RIGHT Mfg. Corp. Dept. D-9 
; 53 Park Place, New York 7, N. Y. 
a (J Send us a Copy-RIGHT on trial. 







Six Model Sizes lf Your Dealer Can't Supply You [] Send Catalog and more complete details. 


hold papers up to 


12", 16", 20", 25", 
Bg 8 git Sa MAIL THIS COUPON TODAY 





a Signed sleai 
a (Attach letterhead please) 
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DECORATIVE DESK ACCESSORIES 





@ These smoothly designed and beautifully made desk 
accessories make an ideal gift. You will want one too. 
See your Distributor or write for price list and other 





01—DIALIS 
. 


AYLOR 
EN weyie TER 


Patented Bates Index finished in 
Walnut grain. Enclosed in Walnut- 
finish case. Individually boxed. 


10" Width 5” 

















Size—Length 
Height 43," 


s AND PERPETUAL 
ALENDAR 


Patented Bates Index finished in 
Walnut grain, and brass trimming. 
Enclosed in Walnut-finish case. Per- 
petual calendar of polished brass. 
Controlled by hand dials. Individ- 
ually boxed. 











Size—Length 10" Width 5" 


Height 3!/." 





information. Available for immediate delivery. 


we WORLD MANUFACTURING CO. 


Manufacturers of CLOCKS - DESK ITEMS - NOVELTIES 











NDAR * ’ ’ 
i> 


Patented Bates List Finder in Wal- 
nut finish and brass, enclosed in 
solid Walnut-finish case. Perpetual 
brass calendar. Funnels and Ever- 





sharp lifetime pen. Individually 
boxed. 

Size—Length I1'/," Width 634" 
Height 3" 





1209c—TELE-LIST AND PER- 
PETUAL CALENDAR 


Bates Index enclosed in grained 
solid Walnut case with polished 
brass trimmings. Perpetual calendar 
of brass, and solidly constructed for 
lifetime use. Individually boxed. 

Size—Length 10" Width 5" 
Height 3!/." 





132 West 2Ist Street, New York II, N. Y. 





lating machines. 


ness forms. They save time and money. 


WRITE FOR FURTHER INFORMATION 


tion. WRITE TODAY. 
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A complete systems form service for the organ- 
ization of written records. Bonnar-Vawter precision- 
tailored forms are designed for systems using type- 
writer, teletypewriter, bookkeeping, billing or tabu- 


It's easy to REDUCE re-writing of records with 
Bonnar-Vawter precision-tailored multi-copy _busi- 


There is a Bonnar-Vawter systems analysis service 
for dealers and systems men at no cost, no obliga- 


















PRECISION 
NOISIOIuUd 











OR B-V DEALER PLAN 
Learn of the new dealer proposition on 
B-V precision-tailored forms and systems. 
en a) a ae ae 
aoe: O 8:0: 8A It oF 
WAPATO Leh ee Ohio 
BONNAR-VAWTER PRECISION PRODUCTS: Fanforms—Carbinfold—Tabulating 


—Teletype Continuous and/or cut single Snap-a-parts—Strip—Strip Interleaved, and 
both Fanform and Strip conversion products. 
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BILLFORM eer 


/ 


VV / 
PROCESSED BACK STORMS PROCESSED BACK CARBON PAPERS are 


free from curl, to handle, and durable. MAY NOW 
CARBON PAPERS BE panacea pete aaa: DESIGN 


ON BACK AT NO ADDED COST. 


















| IMMACULATE Another “Different” TYPEWRITER CARBON 


“ CLEAN TO HANDLE, CLEAN 
SUPER CLEAN’ TO ERASE, FREEDOM FROM 


FEED ROLL OFFSET. 


CARBON PAPERS . 
H. M. S T & & M S Cc 0. saneueyie sk wees 


B 1T'S NEW IT'S DIFFERENT @ 


— aN fe _ 
P. —s \ Se 


%,, 
| 
% 





‘The Y 
WRIGHT 


SPIRIT 
DUPLICATOR 


The only one with a Handy Fluid Drain and Paper 
Moistener enclosed within the fluid receptacle—a 
brand new idea that completely eliminates seepage 





and leakage, saves fluid and keeps machine ready for instant iain $ 50 LIST, PLUS TAX 
use. The WRIGHT isa sturdy, full-size Duplicator handling F a 
paper up to 9” x 15”. Ball bearing roller makes operation Write today for additional information 


easy. SATISFACTION GUARANTEED. about the “Wright” liberal trade discounts. 


[): MANUFACTURING (ON BER 
1330 Quincy St. N.E., Minneapolis 13, Minn. 
7 
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CHECK THESE 
EIGHT HILCO 
FEATURES 


Front Paper Stop. Assures Accurate Registration. 


1 
2. Automatic Roller Release. Eliminates Smudged 
Sheets. 







. Automatic Counter. Counts only printed sheets. 





. Enclosed Drum. Automatic Inking. 


3 
4 
5. Hilco Slipsheeter can be attached. 
6 
7 










Automatic Feed. 


Paper Pusher is automatically lifted and carried 
back to feeding position, to eliminate lint on the 
stencil. 


§g 22 Plus Tax 
IMMEDIATE DELIVERY. 







DEALERS are REQUESTED TO WRITE FOR 
COMPLETE CATALOG AND DISCOUNTS. 


TECHMNVYGRAPH Company 


TECHN’ ILLINOIS 





8. Drums are quickly interchangeable for color printing. 




























They Correct Mistakes 
in Any Language 


No. 333 INDIA — The quality- 
standard, all purpose red rubber 
eraser (two sizes: 333, 334). 





Keep stocked always in these two, fast 
moving, all purpose quality erasers. 






WORLD’S QUALITY STANDARD 


WELDON ROBERTS RUBBER COMPANY 
Newark 7, New Jersey 





OFFICE APPLIANCES, September, 1947 











947 








container 
watch 


or White. 


Try this yourself 


with simulated Leather. 


Restricted Dealer Dis- 
tribution. Write for 


prices and information. Sah = — 


LARRY SMITH 
600 MICHIGAN BLDG. + DETROIT 26, MICH. 





light a rag or piece of paper 
L 4 


A beautiful sturdy Smoker Stand which will last a lifetime. Heavy 
weighted base resists tipping. 24” high. Heavy steel tubing covered 
Maroon, Dark Green, Brown, 


Colors 


The beauty, design, and utility features of this unusual smoker 
have caused it to be used exclusively in new office installations 
of many large and well known corporations. 


New Capillary-Action Handi-Pen Desk Sets 


by Sengbusch 


... With new inking principle — new writing ease — new beauty that 
pleases everyone — 3 big sales-building features all in one standard line. 


Here is a desk set with unsurpassed per- 
formance features, heretofore unknown in 
any inverted-bottle type unit. It has the style, 
efficiency, simplicity, economy, cleanliness, 
and safety from spillage that appeals to 
every one, 

Those who have used the new Handi-pen 
desk set call it the writing champion. They 
like the smooth, effortless, instantaneous writ- 
ing with fresh ink—and the wide variety of 
Pen-points that permits selection for indi- 
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vidual writing styles. These points are irid- 
ium-tipped, too — for long life. The set 
itself holds a long-lasting supply of fresh 
ink — there is no waste or deterioration. 


Put these outstanding performance fea- 
tures to work for you. Stock up with popular- 
priced Handi-pen desk sets, to take care of 
your regular customers and attract new 
buyers, Reap the rewards of fast turnover 
and large volume sales. 


1947 


throw it in the 
replace the top and throat—be sure it’s tight 
No Smoke, No Odor, no trap doors, no springs, no levers, 
nothing to get out of working order. 


A few territories are 
still open for Manu- 
facturer’s Agents. 


INDUSTRIES 





; 
; 


i & 

| :. 

: THROAT 
| 
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a 
} \ 
| 
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now 









STEEL 
TUBE 








LARGE 
FONTAINER 


be 


f | 


















Illustrated here in this cross-section view 
is the latest scientific inking principle. 
Fresh ink travels by capillary action di- 
rectly to the pen-point. 


This eliminates the large shallow dip- 
compartment which, as commonly used 
to feed pen-points, causes deterioration 
and waste of ink. This new way, the 
last drop of ink in the container — as 
fresh as the first — is fed directly to 
the pen-point, and there is no waste. 





Sengbhusch Handi-pen desk sets are sup- 
plied in pleasing two-color combinations. 
Sets retail from $3.25 up. 


Sengbusch Self-Closing Inkstand Co. 
397 Sengbusch Bidg. « Milwaukee 3, Wisconsin 
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Welcome!” 


yourse! Je 


i “COME AGAIN!” 


These are selling words. The chances are you use 

them every day. But they are never better said than 

when you install Royalchrome furniture in your reception 

room! Modern is the word for Royalchrome design. Color- 

ful describes its sparkling chrome frame and its leatherette 

upholstery. Comfortable is the way your patrons rest. 

That’s not all. Royalchrome is strong without being bulky— 

light enough to move easily—smart enough to be used any- 

where. And, Royalchrome is built to uncompromising standards 
OTH ANMWIVERSARY of high quality that assures you dollar-for-dollar value for 


your investment. See your Royal dealer today. 


THERE IS ONLY ONE Koyalibleone 


ROYAL METAL MFG. CO. -». Chicago 1... New York 10... Preston, Ont. 
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HEYER helps you sell the School Field! 








Con, ) 


oat STN Duplica 





ting by STENCIL— SPIRIT— oF GELATIN processes you'll find all the 


supplies you need under one recognized name --- HEYER. Yes, regardless 


of make oF model, you'll find the complete and integrated line of 


Heyer Supplies consistently produce better quality work because Heyer 


are backed by almost half-a-century of experience, constant 


ement. Ask your dealer for fyll information about 


Products 


research and refin 


Heyer Supplies - - - and eleven different machines that offer a 


wide range of cost and performance features. 

Nationa! Stationers Convention Stevens 

rougn Octover 2 e Also, at the New 

National Business Show Grand Central Paiace Booth 516-—Sep 
tember 29 throug" October 4 


See our complete linc at the 


ms 4 
intel, Chicag? September 26 th 


Lament 


WRITE for 
Catalog 47A 


This is the famous 

LETTERGRAPH model C made by 

Heyer to give you the greatest efficiency, 
dependability and economy in Stencil Duplicating. 


J/ERTOGRAPH 


(a8 22) 





Higher quality and dependability are the reasons for continu- 


ally increased preference for Heyer Duplicator Products. Heyer 


supplies are available for all duplicating processes — Stencil, 


Gelatin (Hektograph ) and Spirit. Let your de 
completeness of the Heyer line. Next time you 
plies think of Heyer—the line that: has everything! 


aler explain the 


Pr 


tors or SUP 





* Higher Quolity 
Since 1903 


THE 
1850 South K 


Good News | 
for all 
typewrt 
users! 








nderwood Corporation 


Underwood Typewriters ... Accounting Machines 
. . . Adding Machines . .... Carbon 


- ; A Paper .. . Ribbons and other Supplies 

: CL SLL _— One Park Ave., New York 16, N. Y: 
~~, Underwood Limited 

135 Victoria St.) Toronto 1, Canada 


Aypewriter ... made by the Typewriter Leader of the World Sales and Serdice Everywhere 





